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1 

Federal  Building,  Saint  Paul,  Minn., 
Tuesday,  May  13,  1913,  10:00  A.  M. 

The  hearing  was  resumed  before  the  Special  Eixaminer, 
Eobert  S.  Taylor,  at  the  above  time  and  place. 

Present : 

On  behalf  of  the  petitioner :    Edwin  P.  Grosvenor,  Esq., 
Special  Assistant  to  the  Attorney  General,  and  Jo-  ^ 
seph  E.  Darling,  Esq.  ^ 

On  behalf  of  the  defendants:     Hon.  William  D.  Mc- 
Hugh  and  T.  J.  Doyle,  Esq. 

Thereupon  the  following  proceedings  were  had,  to-wit: 

Mr.  McHugh :  Counsel  for  the  defendants  now  produces  and 
delivers  to  counsel  for  the  Government  a  copy  of  the  list  of 
dealers  and  lines  handled  in  Blocks  1  to  6,  inclusive,  compris- 
ing all  of  the  Watertown,  South  Dakota,  General  Agency  of 
the  International  Harvester  Company.  3 


JENS  ANDERSON,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  McHugh. 

Q.  Mr.  Anderson,  you,  reside  at  Windom,  Minnesota? 

A.  I  do. 

Q.  What  is  your  business? 

A.  Farm  implements. 

Q.  And  do  you  do  business  at  any  place  besides  Windom  f 

A.  At  Mountain  Lake. 

Q.  So  you  have  places  of  business  at  Windom  and  at 
Mountain  Lake? 

A.  I  have,  yes,  sir. 

Q.  How  far  is  Mountain  Lake  from  Windom? 

A.  About  12  miles. 

Q.  How  much  business  do  you  do  in  farm  implements  a 
year? 

A.  About  $45,000. 


2  Jens  Anderson,  Direct  Examination. 

Q.  How  mucli  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company'? 

A.    Roughly  estimated,  I  should  judge  about  30  per  cent. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.     The  McCormick  and  the  Deering. 

Q.    Do  you  handle  a  general  line  of  farm  implements'? 

A.    I  do. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    I  do. 

Q.    What  line  do  you  handle? 

A.    Largely  the  John  Deere  line. 

Q.    You  buy  of  various  companies  various  implements? 

A.  Well,  I  buy  mostly  of  them.  I  buy  a  little  stuff  from 
the  Moline  Plow  Company. 

Q.  Mr.  Anderson,  has  the  International  Harvester  Com- 
pany ever  intimated  to  you  that  you  could  not  handle  their 
harvesting  machinery  unless  you  bought  more  goods  of  them 
in  these  other  lines? 

A.    They  have  not. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  bought  less  goods  of  their  competitors? 

A.    No. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  put  it  to  you  as  a  condition  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  less  business  with 
their  competitors,  or  bought  this  or  that  or  the  other  of  their 
other  lines,  what  would  the  result  be? 

A.  Why,  I  would  tell  them  that  I  would  handle  some  other 
binder. 

Q.    Mr.  Anderson,  did  you  handle  the  Keystone  binder? 

A.    I  did. 

Q.    What  year  was  that? 

A.    In  1905. 

Q.    How  many  Keystone  binders  did  you  sell  that  year? 

A.    Eight. 

Q.  What  is  the  fact  as  to  whether  the  Keystone  binder 
was  or  was  not  a  success? 

A.  I  judged  them  a  failure  so  far  as  the  binder  compared 
with  the  modern  binder. 

Q.  Comparing  it  with  the  binders  that  were  on  sale  at 
that  time,  was  it  a  failure? 
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A.    Yes ;  that  is  what  I  meant.  1 

Q.    And  what  happened  to  the  Keystone  binders  that  you 
did  sell? 

A.    Why,  we  had  to  take  them  back. 

Q.    The  next  year? 

A.    The  same  year. 

Q.    The  same  year  after  the  harvest? 

A.    Yes. 

Q.    Were  you  out  on  the  farms  where  they  were  trying  to 
work  these  Keystones? 

A.    Yes,  1  was  out  there  some. 

Q.    And  you  know  of  the  trouble  that  was  experienced  in  2 
getting  them  to  work? 

A.    Yes. 

Q.    And  they  did  not  do  the  work  and  had  to  be  substi- 
tuted? 

A.    Yes. 


Cross-Examination  hy  Mr.  Grosvenor. 

Q.  How  many  dealers  are  there  in  Windom? 

A.  Two.  3 

Q.  What  harvesting  lines  does  the  other  dealer  handle? 

A.  The  Acme. 

Q.  How  many  dealers  are  there  at  Mountain  Lake? 

A.  There  are  three  there. 

Q.  What  lines  do  the  other  two  dealers  handle? 

A.  One  handles  the  Acme  and  the  other  handles  the  Minne- 
sota binder,  and  some  Deering  binders. 

Q.  How  many  years  did  you  handle  the  Keystone  binder? 

A.  Just  one  year. 

Q.  Were   you   handling   any   International   binders   that  a 
year? 

A.  I  was  not. 

Q.  You  sold  them  in  the  summer  of  1905,  did  you? 

A.  Yes,  sir. 

Q.  You  had  not  handled  them  in  the  year  1904? 

A.  No ;  they  were  not  out  in  1904. 

Q.  Had  you  sold  any  Keystone  mowers  in  1904? 

A.  Yes,  I  think  I  sold  one — one  or  two.    I  sold  one  I  am 
sure. 

Q.  Did  you  sell  any  International  mowers  in  1904? 

A.  Yes. 
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Q.  So  that  you  were  carrying  the  International  lines  in 
1904? 

A.    Yes. 

Q.  And  you  carried  the  International  lines  with  the  Key- 
stone in  1905? 

A.    No,  I  did  not  have  the  International  line  in  1905. 

Q.  Do  you  recall  what  time  of  year  in  1905  you  made  your 
contract  to  buy  Keystone  binders? 

A.    It  was  in  the  spring  of  the  year. 

Q.    In  the  spring  of  1905  ? 

A.    Yes. 

Q.    With  whom  did  you  have  your  dealings? 

A.    It  was  a  traveling  salesman  from  the  Keystone  people. 

Q.  Why  did  you  take  on  the  Keystone  lines  that  year  and 
give  up  the  International? 

A.    We  had  some  difficulty  over  a  note  I  think. 

Q.    With  the  International? 

A.  Yes.  My  man  at  Mountain  Lake  signed  a  note,  signed 
my  name  to  it,  and  I  objected  to  it,  and  that  was  the  reason, 
I  think. 

Q.  You  had  had  trouble  over  that  note  with  the  Interna- 
tional? 

A.    Yes. 

Q.  And  you  were  therefore  endeavoring  to  get  a  line  that 
was  not  connected  with  the  International,  in  the  year  1905;  is 
that  right? 

A.  Well,  not  so  much  that.  I  know  Mr.  Butler  who  used  to 
be  general  manager  for  the  McGormiek,  in  years  past,  and  I 
thought  anything  he  handled  or  anything  that  he  manufac- 
tured ought  to  be  good;  and  that  was  really  the  reason  we 
took  on  the  Keystone. 

Q.  You  did  not  have  any  personal  transactions  with  Mr. 
Butler  in  1905? 

A.     No. 

Q.  Your  dealings  were  entirely  with  this  agent,  this  travel- 
ing salesman? 

A.    Yes,  sir. 

Q.  Did  you  know  at  the  time  the  traveling  salesman  made 
the  contract  with  you  for  the  Keystone  binders,  that  the  com- 
pany was  owned  by  the  International? 

A.    I  did  not. 

Q.     Have  you  so  learned  since? 

A.  Yes.  Well,  I  don't  know  whether  they  were  owned  at 
that  time ;  I  would  not  say  as  to  that. 

Q.    Did  you  know  at  the  time  you  made  the  contract  for  the 
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Keystone  binders  that  all  the  stock  was  owned  secretly  by  the  \ 
leading   officers   of   the   International   Harvester    Company? 
Did  you  know  that? 

A.    I  did  not. 

Q.  You  thought  then  that  you  were  dealing  with  a  com- 
pany independent  of  the  International  Harvester  Company? 

A.    I  did. 

Q.  How  many  mowers  of  the  Keystone  Company  did  you 
sell  in  1905? 

A.  Why,  it  was  quite  a  bunch  of  them.  We  must  have  sold 
about  thirty. 

Q.    Did  you  take  on  the  International  lines  in  1906?  2 

A.    I  did. 

Q.    And  you  have  handled  them  ever  since? 

A.    Yes. 

Q.    Your  trouble  with  the  International  was  adjusted? 

A.    It  was. 

Q.     How  many  of  those  Keystone  binders  were  replaced? 

A.    Eight. 

Q.    All  that  you  sold? 

A.    Yes,  sir. 

Q.     And  when  were  they  replaced?  o 

A.  They  were  replaced  to  the  farmers  I  think  the  follow- 
ing year,  1906,  in  the  winter. 

Q.     You  mean  the  farmers  bought  new  binders? 

A.  No.  If  you  will  allow  me  to  state  it  in  my  own  way  I 
can  tell  it  better,  I  think.  I  think  in  September  we  got  a  state- 
ment or  notice  from  the  International  Harvester  Company 
that  they  had  come  in  possession  of  the  Keystone  Company. 

Q.    That  is,  September,  1905? 

A.  1905,  yes.  I  think  it  was  about  that  time.  I  know  it 
was  about  State  Fair  time,  and  maybe  a  little  before  that ;  it 
might  have  been  in  the  latter  part  of  August;  and  that  the  ac-  4 
count  I  owed  to  the  Keystone  people  should  now  be  paid  to 
them.  I  immediately  notified  them  that  we  absolutely  refused 
to  pay  for  the  binders,  but  that  we  would  pay  for  the  mowers. 
And  we  had  a  hay  loader,  too,  I  believe.  But  the  binders  were 
not  right.  They  were  not  giving  service  or  satisfaction,  and 
we  absolutely  refused  to  pay  for  theni. 

Q.  Those  were  the  only  Keystone  binders  that  you  ever 
sold? 

A.    Yes,  sir. 

Q.  And  at  the  time  you  bought  them  the  International 
owned  the  Keystone  Company? 

A.    I  did  not  know  that  at  the  time,  of  course. 
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Q.    Now,  the  Keystone  mowers  are  good  mowers? 

A.     It  was  a  fairly  good  mower. 

Q.    Did  you  replace  any  of  those  ? 

A.    No,  we  did  not. 

Q.  How  did  you  happen  to  come  to  be  a  witness  in  this 
case? 

A.  Mr.  McClure,  general  agent  for  the  Harvester  Com- 
pany, asked  me  to  come  up  here. 

Q.    Where  is  he  located? 

A.    At  Mankato. 

Q.     Had  you  talked  with  him  about  this  Keystone  trouble? 

A.     I  have. 

Q.    How  long  has  he  been  general  agent  there? 

A.  I  could  not  pay.  He  came  there  in  1906;  he  was  as- 
sistant general  agent  for  a  while,  succeeding  Mr. — let  me  see — 

Q.    Well,  that  is  all. 

A.     Four  or  five  years,  I  guess. 

Re-direct  Examination  hy  Mr.  Hugh. 

Q.  Are  there  many  Acmes  sold  at  Windom  and  at  Moun- 
tain Lake? 

A.     There  are  some,  yes. 

Q.  There  is  active  competition  there  between  the  Acme  and 
the  International  makes  of  harvesting  machinery? 

A.     Reasonably  so. 

Q.     The  farmers  are  solicited  to  buy  them  all? 

A.    I  think  so. 

Mr.  Grosvenor :  Q.  What  are  the  leading  types  of  binders 
sold  in  your  territory — the  Deering  and  the  McCormick? 

A.  The  Deering  and  the  McCormick  or  International,  and 
there  have  been  a  lot  of  Minnesota  binders  sold  of  late. 


G.  L.  IRELAND,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  McHugh. 

Q.     Mr.  Ireland,  you  are  in  business  at  Hankinson,  North 
Dakota? 

A.     Yes,  sir. 

Q.     What  is  your  business? 
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A.    Lumber,  fuel,  and  farm  machinery. 

Q.    How  mucli  business  do  you  do  a  year? 

A.  _  I  have  another  point,  but  we  handle  implements  only  at 
Hankinson ;  so  I  will  confine  myself  to  Hankinson. 

Q.    Yes,  if  you  please. 

A.    About  $75,000  a  year. 

Q.  How  much  business  do  you  do  in  farm  implements,  in- 
cluding twine! 

A.    I  would  say  about  $30,000. 

Q.  And  how  much  business  do  you  do  with  the  Interna- 
tional Harvester  Company? 

A.    Including  twine? 

Q.    Yes. 

A.    About  $6,000  or  $7,000. 

Q.  So  less  than  a  quarter  of  your  business  in  implements 
is  done  with  the  International  Harvester  Company? 

A.    I  should  say  about  that. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle  ? 

A.    The  Deering. 

Q,    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.     The  John  Deere  line  principally — Deere  &  Webber. 

Q.  Mr.  Ireland,  has  the  International  Harvester  Company 
ever  intimated  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  increased  your  purchases  from  that 
company  in  their  other  lines  ? 

A.    No,  sir. 

Q.  Has  the  International  Company  ever  intimated  to  you 
that  you  could  not  handle  their  harvesting  machinery  unless 
you  did  less  business  with  their  competitors? 

A.    No,  sir. 

Q.  What  would  be  the  result,  Mr.  Ireland,  if  the  Interna- 
tional Harvester  Company  should  come  to  you  and  impose  it 
on  you  as  a  condition  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  bought  this,  or  that,  or  the  other 
of  their  other  lines  of  goods? 

A.    Why,  I  believe  I  would  tell  them  to  take  their  goods  out. 

Q.    You  are  not  in  very  serious  doubt  about  it? 

A.    No;  there  isn't  any  question  about  it. 
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1  Q.  Does  the  International  Harvester  Company  fix  or  at- 
tempt to  fix  the  price  at  which  you  sell  at  retail  to  the  farmers 
the  goods  you  buy  of  the  International? 

A.    No,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    How  many  dealers  are  there  in  Hankinson,  other  than 
yourself,  handling  agricultural  implements'? 
A.    Two. 

2  Q.  Do  these  other  two  dealers  handle  all  lines  of  agricul- 
tural implements'? 

A.    No.    One  does  and  one  does  not. 

Q.  Taking  the  regular  dealer:  what  lines  of  harvesting 
implements  does  he  handle? 

A.    The  McCormick. 

Q.    The  third  man:  what  is  his  regular  business? 

A.    A  hardware  man. 

Q.    He  carries  some  agricultural  implements'? 

A.  The  Acme  line  of  harvesting  machinery  and  little  small 
implements,  but  not  wagons  or  buggies. 

3  Q.  How  many  years  have  you  been  handling  the  Deering 
line? 

A.    Ten  years. 

Q.  Have  the  Deering  and  the  McCormick  been  the  leading 
lines  of  binders  during  the  years  you  have  been  selling  binders 
at  Hankinson? 

A.  .  At  one  time  the  Milwaukee  was  very  strong,  but  other- 
wise it  has  been  the  McCormick  and  the  Deering  most  of  the 
time. 
^  Q.  What  per  cent,  of  the  binders  sold  at  Hankinson,  in 
that  territory  and  in  that  period — I  mean  the  territory  around 
Hankinson  in  which  you  do  business — ^have  been  of  Inter- 
national make?  I  mean  now  of  Deering,  McCormick,  Milwau- 
kee, Champion,  Piano,  and  Osborne. 

A.     I  should  say  75  per  cent. 

Q.  What  per  cent,  of  the  mowers  sold  there  have  been  of 
International  make? 

A.     About  80  per  cent. 

Q.     What  per  cent,  of  the  sulky  rakes? 

A.     About  the  same  as  the  mowers. 

Q.  What  per  cent,  of  the  corn  binders  have  been  Inter- 
national? 

A.     All  of  them. 
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Q.     What  per  cent,  of  the  twine  has  been  International?       1 
A.    Not  over  20  per  cent.    I  would  like  to  correct  that.    Pos- 
sibly 30  per  cent. 

Re-direct  Examination  by  Mr.  McEugh. 

_  Q.  Then,  about  25  per  cent,  of  the  binders  sold  in  your  ter- 
ritory are  Acmes? 

A.  I  should  judge  so ;  Acmes,  and  Keystone  at  one  time. 

Q.  But  take  last  year ;  it  was  the  Acme — 

A.  The  Acme  sold  one-third  of  them  last  year.  2 

Q.  One-third  of  them  last  year,  in  your  territory? 

A.  Yes,  sir. 


BO'LLEF  BBEGrE,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Berge,  you  are  in  business  at  Courtenay,  North  3 
Dakota? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Farm  implements  and  harness  and  automobiles. 

Q.     How  much  business  do  you  do  a  year  ? 

A.  I  could  not  exactly  say.  For  the  last  seven  or  eight 
years  I  presume  it  would  run  an  average  of  between  $15,000 
and  $20,000. 

Q.  How  much  business  do  you  do  in  farm  implements,  in- 
cluding twine  and  vehicles? 

A.    About  half  of  it.  4 

Q.  How  much  of  your  implement  business  do  you  do  with 
the  International  Harvester  Company? 

A.  I  made  a  mistake  there.  I  meant  half  of  it  with  the  In- 
ternational Harvester  Company. 

Q.  Oh,  about  half  of  your  implement  business  is  done  with 
the  International  Harvester  Company? 

A.  About  75  per  cent,  of  that  would  be  implement  busi- 
ness, 

Q.    75  per  cent,  of  your  gross  business  is  implements? 

A.    Yes. 
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Q.  And  about  one-half  of  your  implement  business  is  witb 
the  International? 

A.    About  that. 

Q.    What  line  of  binders,  mowers,  and  rakes  do  you  handle? 

A.     The  McCormick. 

Q.    What  twine  do  you  sell? 

A.     I  handle  the  MoCormick  and  the  Plymouth. 

Q.    Do  you,  handle  a  general  line  of  farm  implements? 

A,    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International  Com- 
pany? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  In  small  gasoline  engines  I  have  the  Fuller  &  Johnson, 
and  in  the  larger  ones,  tractors,  I  handle  the  Avery,  and  had 
a  contract  last  year  with  the  Eumely. 

Q.  Without  going  into  all  of  the  implements  in  detail,  gen- 
erally from  whom  do  you  buy  your  tillage  tools? 

A.  Lindsay  Bros,  and  the.  Great  Northern  Implement  Com- 
pany, mostly. 

Q.    You  buy  of  various  people? 

A.    Yes. 

Q.  Mr.  Bergej  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  Plymouth  twine? 

A.     No ;  they  never  have. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery  un- 
less you  increased  your  purchases  from  that  company  in  these 
other  lines? 

A.    No,  they  never  have.! 

Q.  Suppose  they  put  it  to  you  as  a  condition  that  you  could 
handle  their  harvesting  machinery  only  on  the  condition  that 
you  would  buy  this,  that  or  the  other  of  their  other  lines, 
what  would  the  result  of  that  be? 

A.    I  should  tell  them  they  would  have  to  keep  their  lines. 

Q.  What  line  of  harvesting  machinery  other  than  of  Inter- 
national make  is  handled  at  Courtenay? 

A.    The  Acme. 

Q.  Does  the  International  Company  fix  the  retail  price  of 
your  goods? 

A.    No,  sir. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.    What  harvesting  lines  did  you  say  you  are  handling? 

A.    The  McCormick. 

Q.    How  many  years  have  you  handled  the  MoCormick'? 

A.    I  have  handled  it  in  Courtenay  since  1897. 

Q.     That  is,  about  16  years? 

A.    Yes. 

Q.  When  you  started  doing  business  with  the  International 
in  1902,  was  your  account  with  the  International  half  of  your 
implement  business?  ^ 

A.  I  could  not  say  exactly,  but  I  think  so;  I  think  it  has 
run  just  about  at  the  same  rate. 

Q.  Then,  about  half  of  your  business  is  in  harvesting  ma- 
chinery? 

A.  That  would  include  mowers,  rakes,  and  stuff  that  I  buy 
from  the  International. 

Q.    Yes;  and  twine? 

A.    Yes. 

Q.  You  buy,  then,  practically  nothing  except  harvesting 
machinery  and  twine  from  the  International?  3 

A.     Oh,  yes,  I  do. 

Q.    You  buy  other  things  ? 

A.    From  the  International? 

Q.    Yes. 

A.    Yes,  sir. 

Q.     Name  everything  you  buy  from  the  International. 

A.  I  buy  manure  spreaders,  and  I  bought  a  few  disc  har- 
rows, and  I  bought  some  wagons  and  gasoline  engines.  That 
is  about  all  I  can  think  of. 

Q.    And  separators? 

A.    Yes.  4 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    Yes,  I  think  they  do. 

Q.    What  interest  are  you  paying  on  them? 

A.  They  have  got  a  note,  I  think,  for  some  $1,500,  or  there- 
abouts, at  8  per  cent. 

Q.    How  many  dealers  are  there  in  your  town? 

A.     Three. 

Q.  Does  one  of  these  other  dealers  handle  the  Deering 
lines? 

A.    Yes,  sir. 
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He-direct  Examination  by  Mr.  McHugh. 

Q.    This  note  that  they  hold  of  yours  is  not  due? 

A.    No,  sir. 

Q.    Given  for  goods  that  were  bought  on  next  fall's  timet 

A.    Yes,  sir. 

Q.  The  interest  on  that  note  does  not  hegin  to  run  unless 
it  is  not  paid  when  due;  is  that  the  fact  ahout  it? 

Mr.  Grrosvenor :    I  object  to  this  as  leading. 

A.    Yes.    But  if  you  will  allow  me  to  explain — 

Q.    Yes. 

A.  I  have  a  branch  at  Kensal,  North  Dakota.  My  boy  has 
been  running  that  place.  Last  fall,  when  our  settlement  was 
made,  the  Harvester  Company  carried  us  for  that  amount  at 
Kensal — I  would  not  be  positive.  My  son  settled  at  Kensal, 
and  he  wrote  me,  and  I  asked  him  to  write  the  International 
Harvester  Company  to  carry  it,  and  what  the  result  was  I 
could  not  say. 

Re-cross  Examination  by  Mr  Grosvenor. 

Q.  In  other  words,  you  bought  last  year  from  the  Inter- 
national more  than  you  could  sell ;  and  when  settlement  time 
came  the  International  took  a  note;  is  that  it? 

A.     No,  sir. 

Q.    Well,  what  is  the  fact? 

A.     Why,  after  settlement  I  bought  some  goods  from  them. 

Q.     After  settlement? 

A.  Yes ;  after  the  fall  settlement,  before  we  had  paid  them 
up.    We  bought  some  binders  that  were  on  hand. 

Q.     In  your  shop? 

A.    Yes,  sir. 


JAMES  KELLY,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Kelly,  you  are  in  business  at  Breckenridge,  Minne- 
sota? 
A.    Yes,  sir. 
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Q.    Wliat  is  your  business? 

A.    Hardware  and  farm  machinery. 

Q.    How  much  is  the  annual  volume  of  your  business? 

A.    About  $25,000. 

Q.  How  much  is  the  annual  volume  of  your  business  in 
farm  implements,  including  twine? 

A.    About  $12,000. 

Q.  How  much  business  do  you  do  with  International  Har- 
vester Company  a  year? 

A.    Including  twine? 

Q.    Including  twine  and  repairs. 

A.    About  $5,000. 

Q.  So,  about  5/12ths  of  your  business  in  implements  is 
with  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.  What  lines  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    We  handle  the  Deering. 

Q.    You  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.     Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  We  handle  the  P.  &  0.,  the  Moline,  and  the  Eook  Island 
— some  of  each. 

Q.  Now,  Mr.  Kelly,  has  the  International  Harvester  Com- 
pany ever  intimated  to  you  that  you  could  not  handle  their 
harvesting  machinery  unless  you  increased  your  purchases 
from  that  company  of  their  other  line  of  goods? 

A.    No,  sir. 

Q.  Has  the  International  Company  ever  intimated  to  you 
that  you  could  not  handle  their  harvesting  machinery  unless 
you  did  less  business  with  their  competitors? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  put  it 
to  you  as  a  condition,  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  did  so  and  so  in  purchasing  of  these 
other  lines  of  goods,  what  would  the  result  of  it  be? 

A.    I  do  not  believe  I  would  handle  their  line  any  longer. 

Q.  Does  the  International  Company  fix  or  attempt  to  fix 
the  retail  price  of  their  goods  which  you  sell  to  the  farmer? 

A.    No,  sir. 


1 
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Q.  What  lines  of  harvesting  machinery  other  than  of  In- 
ternational make  are  handled  at  Breckenridge  ? 

A.    There  are  not  any. 

Q.  Do  you  meet  the  competition  of  dealers  in  other  towns 
in  the  teritory  round  about  Breckenridge? 

A.    Yes,  sir. 

Q.  "What  lines  of  harvesting  machinery  other  than  of  In- 
ternational make  are  handled  in  these  towns  round  about  you  I 

A.    The  Acme  is  handled. 

Q.  And  do  you  know  whether  the  John  Deere  binder  is  to 
be  sold  there  this  year? 

A.     It  is  to  be  sold  the  coming  year,  or  rather  this  jGax. 

Mr.  Grosvenor:    Where? 

The  Witness:    At  Wahpeton. 

Q.    The  Acme  has  been  on  sale? 

A.    Yes,  sir. 

Q.    And  do  you  meet  that  in  competition? 

A.    Yes,  sir. 

Q.  Competition  is  active  between  the  Acme  and  the  other 
harvesting  machines? 

A.    Yes,  sir. 

Q.     The  farmer  is  solicited  to  buy  them  all? 

A.    Yes,  sir.  [ 


Cross-Examination  by  Mr.  Grosvenor. 

Q.    Mr.  Kelly,  the  name  of  your  firm  is  Kelly  Bros.? 

A.    Kelly  Bros. 

Q.  You  are  the  only  dealer  handling  agricultural  imple- 
ments in  your  town? 

A.    Yes,  sir. 

Q.  You  say  about  half  of  your  business  in  agricultural 
implements  is  with  the  International? 

A.     Hardly  half. 

Q.    It  is  almost  half — 5./12ths;  is  that  right? 

A.  About  $5,000  of  business  we  do  with  them  in  a  year, 
on  an  average. 

Q.    How  much  was  it  last  year? 

A.     I  do  not  think  it  was  quite  that  much. 

Q.    Do  you  include  in  that  repairs  and  twine? 

A.     Yes,  sir. 

Q.     What  was  your  total  business  last  year  in  implements? 

A.  I  could  not  give  you  definite  figures,  but  it  was  right 
around  $12,000. 
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Q.  How  long  have  you  been  in  business,  Mr.  Kelly!  1 

A.  About  ten  years. 

Q.  And  during  that  time  have  the  leading  binders  sold  in 
your  territory  been  the  International? 

A.  Yes. 

Q.  That  is,  the  Deering  and  the  MeCormick? 

A.  Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory  are 
of  International  make? 

A.  Possibly  about  75  per  cent. 

Q.  What  per  cent,  of  the  mowers  are  International? 

A.  About  the  same.  ^ 

Q.  What  per  cent,  of  the  hay  rakes? 

A.  I  should  imagine  about  the  same. 

Q.  What  per  cent,  of  the  corn  binders? 

A.  About  75  or  80  per  cent. 

Q.  What  other  corn  binders  are  sold  there? 

A.  The  Johnston. 

Q.  How  large  is  Breckenridge  ? 

A.  About  3,000. 

Q.  How  long  have  you  been  the  only  dealer  there? 

A.  About  five  years.  3 

Q.  Have  you  ever  been  asked  to  carry  the  Acme  lines? 

A.  No. 

Q.  Does  the  International  hold  any  of  your  notes  ? 

A.  No,  sir. 

Q.  Or  the  notes  of  your  firm? 

A.  No,  sir. 


C.  E.  JONES,  being  duly  sworn  as  a  witness  on  behalf  of  the 

defendants  testified  as  follows :  . 

4 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Jones,  you  are  in  business  at  Lisbon,  North  Da- 
kota? 

A.    Yes,  sir. 

Q.-    "What  is  your  business? 

A.  Lumber,  implements,  and  harness,  under  the  firm  of 
Jones  Lumber  &  Implement  Company. 

Q.     How  long  have  you  been  in  business  there? 

A.    Eight  years. 

Q.    How  much  business  do  you  do  a  year? 
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A.    It  averages  about  $85,000  a  year. 

Q.  How  much  business  do  you  do  in  farm  implements,  in- 
cluding twine  and  vehicles  ? 

A.    About  $40,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.     Between  $9,000  and  $10,000,  I  should  think. 

Q.  About  20  to  22  or  23  per  cent,  of  your  business  would 
be  with  the  International  Harvester  Company? 

A.     I  should  think  about  that. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    The  Deering. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    We  do. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    We  do. 

Q.    What  line  do  you  handle? 

A.    Principally  the  John  Deere  line. 

Q.  You  buy  various  implements  of  other  companies,  I  sup- 
pose? 

A.  We  buy  principally  from  the  Deere — ^we  buy  a  few 
things  outside,  very  few. 

Q.  Mr.  Jones,  has  the  International  Harvester  Company 
ever  intimated  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  increased  your  purchases  from  that 
company  of  its  other  lines  of  goods? 

A.     No,  sir. 

Q.  Has  the  company  ever  intimated  to  you  that  you  could 
not  handle  their  harvesting  machinery  unless  you  decreased 
your  purchases  from  their  competitors? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  impose 
it  as  a  condition,  that  you  could  not  handle  their  harvesting 
machinery  unless  you  did  buy  this  or  that  or  the  other  from 
them  of  their  other  lines,  what  would  the  result  be? 

A.    I  think  we  would  get  some  other  binder. 

Q.  As  a  matter  of  fact  you  have  been  as  free  to  buy  or  to 
refuse  to  buy  from  the  International  as  you  are  free  to  buy 
or  to  refuse  to  buy  from  any  implement  company  in  ex- 
istence? 

A.    Yes,  sir. 
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Q.    What  line  of  harvesting  machinery  other  than  of  Inter-  j 
national  make  is  sold  at  Lisbon? 
A.    The  Acme. 


CrQSs-Examination  by  Mr.  Grosvenor. 

Q.    Who  handles  the  Acme  at  Lisbon? 

A.     Schlader  &  Sons. 

Q.     How  long  have  they  carried  it? 

A.  I  think  they  have  been  in-  business  three  years,  includ- 
ing last  year.  2 

Q.    How  long  have  they  carried  the  Acme  lines? 

A.    Three  years. 

Q.    Are  they  a  regular  implement  concern? 

A.    Yes,  sir. 

Q.  How  many  years  have  you  been  handling  the  Deering 
line? 

A.    Eight  years. 

Q.     Are  there  any  McCormick  machines  sold  around  there? 

A.    Yes,  sir. 

Q.     In  the  neighboring  towns,  or  in  Lisbon  ? 

A.    In  Lisbon.  3 

Q.    Who  handles  them? 

A.    J.  Q.  Hyde. 

Q.  How  many  other  dealers  are  there  besides  the  three 
that  you  have  named? 

A.    That  is  all. 

Q.  Have  the  McCormick  and  the  Deering  and  the  other 
International  binders  been  the  leading  binders  in  your  terri- 
tory while  you  have  been  in  business  there? 

A.    I  think  so. 

Q.    Well,  aren't  you  sure  about  it?  ^ 

A.    Well,  they  have  been  most  years. 

Q.    The  Acme  has  gotten  a  good  hold  there,  has  it? 

A.  It  was  active  two  or  three  years  ago ;  it  was  not  so  ac- 
tive last  year. 

Q.  Does  the  dealer  who  handles  the  Acme  there  handle 
now  any  International  harvesting  lines? 

A.    No,  sir. 

Q.  What  per  cent,  of  the  binders  sold  there  last  year  would 
you  say  were  of  International  make? 

A.     I  should  think  about  70  per  cent. 

Q.    What  per  cent,  of  the  mowers? 

A.    Probably  about  85. 
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1  Q.  What  per  cent,  of  the  sulky  rakes? 
A.  About  the  same  per  cent. 

Q.  And  what  per  cent,  of  the  corn  binders? 

A.  About  75. 

Q.  What  per  cent,  of  the  twine  was  International? 

A.  About  80  or  85  per  cent,  last  year. 

Re-direct  Examination  hy  Mr.  McHugh. 

Q.  Take  the  year  before  last :  what  was  the  proportion  of 

2  International  binders? 

A.  The  year  before  last  about  the  same  proportion  I  think. 

Q.  The  year  before  that? 

A.  The  year  before  that  the  Acme  sold  about  one-third. 


S.  J.  DOYLE,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  McHugh. 
3 

Q.     Mr.  Doyle,  you  are  in  business  at  Carrington,  North 
Dakota? 

A.    Yes,  sir. 

Q.     What  is  your  business  ? 

A.    Farm  implements  and  livestock. 

Q.     Take  your  farm  implements:  wliat  is  the   aggregate 
volume  of  your  business  annually? 

A.     It  varies ;  approximately  $35,000  to  $65,000  or  $70,000. 

Q.     Varying  with  the  crop  conditions? 

A.    Yes. 
*      Q.    What  proportion  of  your  business  is  done  with  the  In- 
ternational Harvester  Company? 

A.    From  15  to  18  per  cent.,  I  should  judge. 

Q.     15  to  18  per  cent,  of  your  implement  business  is  done 
with  the  International  Harvester  Company? 

A.    Yes. 

Q.     What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.     The  McCormick. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.     Yes,  sir. 

Q.    Do  you  handle  a  general  line  of  farm  implements  other 
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than  harvesting  machinery — ^made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  line  do  you  handle? 

A.    Principally  the  John  Deere. 

Q.    A  fairly  complete  line  of  John  Deere  implements  ? 

A.  Yes,  and  others  in  small  quantities,  from  other  con- 
cerns. 

Q.  Mr.  Doyle,  has  the  International  Harvester  Company 
ever  intimated  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  increased  your  purchases  from  that 
company  in  their  other  lines? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  coiild  not  handle  their  harvesting  ma- 
chinery unless  you  decreased  your  business  with  their  com- 
petitors ? 

A.    No,  sir. 

Q.  If  the  International  Company  came  to  you  and  imposed 
it  as  a  condition  to  the  handling  of  their  harvesting  ma- 
chinery that  you  buy  this,  that  or  the  other  of  their  other  lines 
of  implements,  what  would  the  result  be? 

A.    We  would  not  handle  their  line. 

Q.  What  lines  of  harvesting  machinery  other  than  of  In- 
ternational make  are  handled  at  Carrington? 

A.  The  Acme  is,  and  I  think  the  Johnston  is  in  there  now; 
but  the  Acme  is  the  principal  one. 

Q.  Is  the  Acme  handled  at  any  town  near  Carrington 
where  you  meet  it  in  competition  ? 

A.    Yes,  I  think  it  is.    I  am  not  positive  as  to  that. 

Q.  The  Acme  is  offered  to  the  farmers  at  Carrington,  in 
and  about  there? 

A.     Oh,  yes. 

Q.    They  are  solicited  to  buy  ? 

A.    Yes. 

Q.    And  competition  is  active? 

A.    Yes. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    The  Deering  lines  are  also  handled  at  your  town? 
A.    Yes,  sir. 

Q.  How  many  dealers  are  there  who  carry  International 
har^-esting  lines  in  Carrington? 
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A.    Two. 

Q.    That  is  ygurself  and  John  Buchanan  &  Sons? 

A.    Yes. 

Q.'  Have  .the  McCormick  and  the  Deering  lines  been  the 
leading  harvesting  lines  of  hinders  in  your  territory  m  the 
period  you  have  been  in  business ! 

A.  Generally  speaking,  yes.  There  were  a  few  years  when 
the  Acme  was  in  the  lead,  but  not  many. 

Q.    And  the  same  thing  is  true  of  mowers  and  rakes? 

A.    Yes. 

FREDERICK  E.  CBANE,  was  called  and  duly  sworn  as  a 
witness  on  behalf  of  the  defendants. 

Mr.  Grrosvenor:  Do  you  live  in  Saint  Paul? 
The  Witness :  My  office  is  in  Saint  Paul. 
Mr.  Grosvenor :  All  right ;  go  ahead.    I  will  waive  the  notice 
in  this  case,  the  notice  having  been  only  four  days. 
Mr.  Doyle:  All  right.    Thank  you,  Mr.  Grosvenor. 

Direct  Examination  by  Mr.  Doyle. 

Q.    Professor,  you  may  state  your  name. 

A.    Frederick  B,  Crane. 

Q.    What  is  your  business? 

A.  I  am  in  charge  of  the  agricultural  extension  work  for 
the  Great  Northern  lines  running  from  Saint  Paul  to  the  coast. 

Q.    How  long  have  you  been  engaged  in  that  work? 

A.  I  was  put  on  their  pay-roll  the  first  of  March  last  year ; 
I  have  been  on  a  little  over  a  year. 

Q.  You  may  briefly  outline  your  duties  or  the  work  you  do 
in  that  respect  and  the  territory  covered  by  you. 

A.  The  work  of  the  department  is  to  improve  the  agricul- 
tural conditions  along  our  lines  and  to  instruct  the  farmers 
in  the  line  of  better  farming  and  to  improve  agricultural  con- 
ditions in  general,  from  an  economic  standpoint,  in  such  a  way 
that  the  farmers  may  farm  better  and  get  larger  yields  per 
acre,  and  do  it  upon  an  economic  basis,  and  to  create  a  condi- 
tion that  will  give  us  a  permanent  agriculture. 

Q.     You  have  charge  of  that  line  of  work? 

A.    Yes,  sir. 

Q.     What  territory  do  you  cover  in  that  work? 

A.    We  cover  Minnesota  and  parts  of  South  Dakota;  in 
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North  Dakota  we  are  very  complete — all  through  North  Da- 
kota ;  Montana,  pa,rts  of  Idaho,  Washington,  Oregon,  and  ex- 
tend somewhat  into  Canada, 

Q.  Previous  to  taking  up  this  particular  work  what  was 
your  business,  what  were  you  doing? 

A.  In  1899  I  began  work  at  the  University  of  Illinois  in 
charge  of  the  Agricultural  Engineering  Department,  and  was 
there  nine  years.  I  then  went  to  the  head  of  the  Agricultural 
College  at  Menomonie,  Wisconsin,  for  three  years;  and  then 
I  was  for  about  nine  months  at  the  University,  doing  some 
special  work,  studying  up  preparatory  to  the  work  I  am  now 
doing,  finishing  my  doctor's  degree. 
Mr.  Grosvenor :  Where  were  you? 

The  Witness:  At  the  University  of  Wisconsin,  for  the 
period  intervening  between  the  time  I  resigned  as  superin- 
tendent of  the  school  at  Menomonie  and  the  time  I  entered 
upon  my  present  work. 

Q.  In  your  work  in  connection  with  the  Agricultural  School 
did  you  have  to  do  with  farm  machinery,  its  use,  and  teaching 
the  general  uses  of  farm  machinery"?  Did  you  make  a  special 
study  of  that? 

A.  The  University  of  Illinois  was  the  first  institution  to 
take  up  and  develop  the  line  of  work  known  as  agricultural 
engineering  or  farm  mechanics,  and  that  had  all  to  do  with 
farm  machinery.  We  had  a  large  building  there,  105  feet 
square,  and  three'  floors  devoted  entirely  to  farm  machinery, 
and  in  this  building  we  had  on  exhibition  all  of  the  machines 
from  the  different  companies,  the  better  machinery,  machines 
that  were  of  use  under  the  agricultural  conditions  of  Illinois ; 
and  we  taught  the  students  in  the  rudiments  and  the  uses  of 
machinery,  and  also  trained  them  as  experts  in  machinery. 

Q.     Was  a  part  of  your  teaching  and  study  there  that  of  the 
proper  equipment  of  the  farm  in  different  classes  of  farming  ', 
machinery? 

A.  Oh,  yes ;  we  took  up  that  question  in  an  economic  way 
and  outlined  very  largely  with  the  students,  and  also  in  our 
lecture  work  out  through  the  state  with  the  farmers,  the  kinds 
of  machinery  which  were  most  practical — ^not  that  we  recom- 
mended in  particular  one  make  of  machinery.  It  had  to  do 
with  the  amount  of  machinery  and  the  different  types  of  ma- 
chines that  could  be  economically  used  upon  the  diversified 
farms  of  Illinois. 

Q.  And  from  that  study  and  the  pursuit  of  your  present 
work  have  you  become  familiar  with  what  is  required  to  prop- 
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1  erly  equip  farms  of  different  sizes  with  farm  machinery,  m 
an  economic  way?  -, 

A.     Why,  I  am  supposed  to  know  what  to  recommena,  yes. 

I  presume  that  would  be  so.  ,  „     ,  i,     4.  4.i,„ 

Q.  And  you  have  familiarized  yourself,  throughout  the 
territory  you  have  mentioned,  with  farm  conditions  generally, 
have  you? 

A.     Oh,  yes;  we  have  to. 

Q.    Are  you  yourself  engaged  in  farming.  Professor? 

A.  I  am  living  on  a  farm  up  at  Crookston,  or  adjacent  to 
Crookston.    We  have  a  half-section  there  and  we  are  conduct- 

2  ing  it  as  a  model  farm. 

Q.     Crookston  in  what  state? 

A.  Crookston,  Minnesota.  I  have  an  of&ce  here  in  Saint 
Paul  and  also  one  at  Crookston. 

Q.    How  long  have  you  operated  the  farm  up  there? 

A.  I  got  that  farm  last  fall — I  think  it  was  in  September, 
or  somewhere  alon^  there;  we  purchased  the  farm  and  are 
getting  it  ready  for  a  demonstration  farm.  We  are  in  active 
operation  there  now. 

Q.    What  is  the  size  of  the  farm? 
„      A.    3051/^  acres — ^practically  a  half  section. 
"      Q.    What  crops  are  being  raised  upon  that  farm? 

A.  We  are  putting  in  this  year  about  49  acres  of  corn,  a 
very  limited  area  of  potatoes— ^ust  enough  for  family  use; 
about  110  acres  of  wheat,  about  20  acres  of  oats,  and  the  rest 
in  barley.  And  I  think  there  are  about  15  acres  in  alfalfa. 
We  have  about  300  acres  under  the  plow — ^very  close  to  that. 
I  imagine,  taking  out  the  roads,  we  have  290  acres  under  the 
plow. 

Q.  Have  you  equipped  this  farm  with  farm  machinery? 
4  A.  We  have  partially  equipped  it ;  not  entirely  yet.  There 
are  some  other  things  needed.  We  are  trying  to  work  out  an 
economic  situation,  such  as  we  can  recommend  for  the  Valley 
use,  and  we  are  going  to  use  a  few  more  things  on  the  farm. 
We  have  practically  equipped  it  now. 

Mr.  Grosvenor:  Whom  do  you  mean  by  "we"? 

The  Witness :  Myself  and  my  two  boys.  We  are  doing  this, 
of  course,  as  a  demonstration  proposition. 

Q.  You  may  state,  if  you  will,  the  equipment  of  the  farm 
you  have  just  described,  and  what  additional  equipment  is 
necessary  to  complete  it. 

A.  I  just  got  into  my  office  yesterday  morning  and  was 
called  last  night  over  the  'phone  and  have  not  been  able  to 
make  out  a  list.    If  you  will  let  me  use  my  journal  here   in 
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which  I  enter  these  things,  I  can  give  you  the  exact  list  and  i 
the  cost  of  the  machines. 

Q.    You  may  do  so. 

A.     (Eef erring  to  book.)    Our  first  purchase  and  shipment 
to  this  farm  was  as  follows : 

1  Single  Disc  Seeder,  with  Grass  Seeder  Attachment  $112.00 

2  Double  Disc  Harrows,  $55.00  each  110.00 
1  4-Section  Harrow,  Smoothing  Harrow  22.50 
1  Gang,  with  Extra  Shares  70,00 

1  70-Bushel  Manure  Spreader  12o!oO 

2  Farm  Wagons,  $85.00  each  170.00  2 
1  Com  Planter  42.00 

1  2-Eow  Corn  Cultivator  53.00 

1  6-ft.  cut  mowing  machine  48.00 

1  Hay  Eake  25.00 

1  8-ft.  Cut  Binder  150.00 

1  Fanning  Mill  26.00 

1  Smut  Machine  15.00 

Now,  that  was  our  first  purchase,  and  it  does  not  include 
a  buggy  that  I  have,  and  does  not  include  harnesses,  or  any-  o 
thing  of  that  kind,  or  small  tools. 

_  Q.  You  may  now  state  what  additions  are  required  to  the 
list  you  have  just  mentioned  to  make  the  equipment  of  the 
farm  reasonably  complete  in  machinery? 

A.  We  have  a  windmill  on  the  farm  and  a  small  gasoline 
engine  that  we  are  going  to  use  for.  pumping  purposes  and 
running  a  washing  machine,  and  such  as  that. 

Q.    Give  the  price  of  it. 

A.  That  gas  engine  should  cost  me  only  $65.  It  is  a  small 
engine  and  will  do  the  small  work ;  but  1  am  putting  on  there  a 
20-H.  P.  tractor — a  one-man  outfit,  and  I  think  we  can  use  it  4 
very  successfully ;  it  is  proving  very  nicely  up  to  the  present 
time.  This  equipment  cost  us  $2,000.  This  tractor  is  rather 
in  the  nature  of  an  experiment,  though,  and  I  am  not  ready 
to  recommend  it  yet ;  I  am  waiting  on  that  proposition.  But 
we  must  have  a  windmill  and  we  must  have  a  gasoline  en- 
gine. We  want  two  hay  racks,  the  two  of  which  will  cost  us 
$12.  We  are  trying  to  get  this  down  to  as  low  a  price  as  possi- . 
ble,  and  to  do  it  from  a  very  economic  standpoint.  I  might  say 
to  you  that  the  men  above  me  in  directing  the  lines  are  insist- 
ing that  we  do  this  thing  in  a  way  that  will  appeal  to  the  aver- 
age farmer,  so  that  he  can  afford  to  do  it.    We  are  not  putting 
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1  up  anything  fancy  in  buildings ;  we  are  making  them  ^^^^J^ 
serviceable  as  possible  and  building  them  in  the  most  suo- 
stantial  manner.  We  are  putting  in  a  feed  gp.'i^<'^''.i7™fct 
will  cost  $80;  and  an  ensilage  or  feed  cutter,  which  wUi  cost 
$90,  and  also  a  milk  separator.  I  believe  a  milk  separator  is 
necessary  on  every  farm,  even  if  it  has  but  two  or  three  cows, 
because  the  skim  milk  from  a  separator,  even  from  two  cows, 
if  you  can  take  it  when  warm  right  out  to  your  cattle  will  give 
much  better  results.  So  I  am  insisting  upon  a  milk  separator 
upon  the  farm.  Now  that  is  practically  all  the  machinery  we 
are  putting  in,   that   we   think  is   economically   necessary, 

2  although  you  understand  the  tractor  is  an  experimental  propo- 
sition at  the  present  time,  and  that  $2,000  item  is  practically 
out  of  it. 

Q.  Is  the  fanning  mill  in  quite  general  use  in  the  grain 
growing  region? 

A.  It  is  with  the  successful  farmer — the  fanning  mill  and 
the  silo  machine.  We  are  troubled  a  good  deal  with  smut  and 
the  farmers  are  all  putting  them  in.  It  is  economic,  and  I 
would  advise  it,  very  much  so.  In  Minnesota,  North  Dakota 
and  South  Dakota  there  was  over  $400,000  worth  of  weed  seed 
q  raised  last  year — just  weed  seed,  figuring  the  weed  seed  at 
$12  a  ton.  The  fanning  mill  will  take  that  weed  seed  out  of 
your  grain,, and  you  will  get  a  better  price  for  the  grain.  The 
fanning  mill  is  one  of  the  most  economic  machines  the  farmer 
can  put  on  his  farm. 

Q.  Professor,  you  might  briefly  state  the  method  pursued 
in  your  educational  work  with  the  farmers.  Do  you  lecture  to 
farmers? 

A.  Well,  yes.  For  instance,  I  just  returned  from  a  ten- 
days  '  trip  in  an  auto,  visiting  farmers  every  day.  We  visit  15 
or  20  farmers  a  day.  I  take  one  of  my  superintendents  with 
4  me,  and  we  will  make  his  territory,  and  then  go  on  to  the  next 
one.  I  have  44  men  in  the  field,  with  several  superintendents, 
and  the  field  men  are  divided  up  among  them.  We  visit  these 
farmers,  talk  over  things,  advise  with  them  as  to  what  to  put 
in,  in  alfalfa,  and  so  forth,  and  general  work  upon  the  farm. 
We  are  running  370  and  some  odd  experimental  demonstra- 
tion plats,  with  that  many  different  farmers  scattered 
throughout  the  states  I  have  mentioned,  and  we  do  not  aim  to 
have  more  than  one  or  two  farmers  out  from  any  one  town 
and  these  farmers  must  not  be  within  five  or  ten  miles  of  each 
■other.    We  want  to  get  a  pretty  general  distribution. 

Mr.  Grosvenor:  The  "we"  now  includes  the  Great  North- 
ern? 
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The  Witness :  The  Great  Northern.  You  understand  this 
work — Let  me  explain  in  regard  to  the  situation,  living  on  a 
farm:  while  I  have  run  a  farm  all  my  life,  I  wanted  to  live 
under  the  Valley  conditions,  and  so  I  transferred  my  family  to 
the  farm,  and  am  there  a  good  deal.  We  are  interested  in  de- 
veloping a  better  agriculture.  The  Great  Northern  is  farm- 
ing these  370  and  some  odd  farms  directly.  We  pay  the  farm- 
ers so  much  an,  acre  and  furnish  the  seed  free.  We  get  the 
best  seed. 

Mr.  Grosvenor:    The  Great  Northern  does  all  this? 

The  Witness :     The  Great  Northern,  yes. 

Mr.  Grosvenor :  I  move  to  strike  out  all  of  this,  and  to  dis- 
continue further  examination  along  these  lines,  as  the  Great 
Northern  is  not  a  party  defendant  in  this  suit.  I  cannot  see 
how  the  experimental  work  performed  by  the  Great  North- 
ern in  any  way  redounds  to  the  credit  of  the  International 
Harvester  Company.  It  is  immaterial,  irrelevant,  and  outside 
the  issues.  The  International  does  not  pay  any  of  the  ex- 
penses of  the  experimental  work  you  are  talking  about  ? 

The  Witness :  Oh,  we  are  not  interested  in  the  International 
Harvester  Company  at  all. 

Q.  Then,  all  of  this  work.  Professor,  has  familiarized  you 
with  the  condition  of  the  farmer  throughout  this  region,  as 
pertains  to  his  farm,  the  method  of  carrying  it  on,  the  ma- 
chinery used  generally  on  the  farm,  and  his  appreciation  of  it, 
has  it  not? 

A.  Why,  yes ;  that  is  what  we  have  to  do  to  get  in  touch 
with  the  situation. 

Q.  In  this  connection  have  you  kept  track  from  time  to 
time  of  the  improvement  which  is  making  in  harvesting  ma- 
chinery, and  particularly  in  the  Deering  and  the  McCormick 
makes  of  binders? 

A.  I  have  been  very  familiar  with  all  these  machines  and 
am  in  constant  touch  with  machinery  of  all  kinds.  We  are 
after  the  best  machines  and  the  improved  machines.  We  feel 
it  is  necessary  for  us  to  do  that ;  we  have  to  do  that. 

Mr.  Grosvenor:  The  "we"  now  refers  to  the  Great  North- 
ern and  not  to  your  own  farm? 

The  Witness :  Well,  that  is  our  men,  you  understand,  who 
are  in  this  line,  and  myself. 

Mr.  Grosvenor :  I  am  just  asking  for  my  own  information. 
Prof.  Crane. 

The  Witness:  Yes,  that  is  myself.  I  always  use  the  im- 
personal rather  than  the  "I,"  if  you  please. 

Q.     Now,  Professor,  you  may  state,  as  observed  by  you. 
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1  what  improvements  in  a  general  way,  as  affects  the  work  done 
by  the  grain  binders,  have  been  made  on  the  Deering  and 
the  McCormick  grain  binders  in  the  past  ten  years,  contrast- 
ing the  latest  binder  with  the  binder  of  ten  years  ago. 

A.  There  has  been  a  big  improvement.  For  instance,  take 
the  Deering  pony  binder  that  we  used,  and  the  divided  plat- 
form. They  have  changed  that.  And  then  the  changing  ot 
a  good  deal  of  the  mechanical  construction  of  the  machine  I 
believe  as  a  general  proposition  has  been  very  much  of  an 
improvement.  Take,  for  instance,  the  tongue  truck;  I  think 
that  is  one  of  the  greatest  improvements  that  has  ever  come 

2  out  on  a  binder.  The  cutting  down  of  some  of  the  excessive 
parts  has  lightened  the  binder  at  places,  and  it  has  been  made 
stronger  in  other  points.  I  think  there  are  a  good  many 
changes,  a  good  many  improvements  in  the  machines.  When 
I  was  at  the  University  of  Illinois  I  would  change  the  ma- 
chines as  often  as  new  things  would  come  out.  For  instance, 
the  extra  roller  in  the  deck  was  a  thing  that  saved  a  lot  of 
grain  from  dropping  down.  That  extra  roller  in  the  deck 
saves — well,  no  one  can  estimate  the  amount  of  grain  it  saves 
for  the  farmer  or  the  men. 

o  Q.  From  time  to  time  in  your  experimental  farm  connected 
with  the  University  of  Illinois,  you  adopted  the  improved 
binder  and  discarded  the  older  one? 

A.  Always,  always.  Wherever  the  improvement  was  an 
improvement  that  was  beneficial  to  the  farmer. 

Mr.  Grosvenor :  Are  not  all  improvements  beneficial  to  the 
farmer  ? 

The  Witness :  Well,  as  a  general  rule,  when  they  come  out 
as  a  commercial  proposition  they  have  been  beneficial  to  the 
farmer — as  a  commercial  proposition,  you  understand,  be- 
cause they  could  not  afford  to  put  them  out  if  they  were  not ; 
^  the  farmers  would  do  away  with  them.  The  farmers  would 
not  use — you  can 't  fool  the  farmer  very  much.  The  farmer  is 
pretty  wise.  Y,ou  can't  fool  him  very  heavy.  He  won't  use 
any  improvement  that  is  not  a  real  improvement,  that  won't 
stand  up. 

Q.  You  may  state  what  is  your  observation  and  knowl- 
edge, gathered  in  the  pursuit  of  your  work  among  the 
farmers,  as  to  how  the  farmer  is  satisfied  with  the  Interna- 
tional make  of  binders  and  mowers  and  the  service  that  he  is 
receiving  generally,  confining  yourself  in  your  answer  to  the 
actual  information  that  you  have  obtained. 

Mr.  Grosvenor:  I  object  to  that  for  the  many  reasons 
heretofore  stated,  and  also  for  the  reason  that  this  witness 
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has  not  shown  that  he  had  any  dealings  or  negotiations  in  i 
regard  to  the  International  Harvester  Company  with  farm- 
ers, his  studies  and  work  being  devoted  rather  to  his  own  ex- 
perimental stations. 

Mr.  Doyle:  Go  ahead  and  answer  the  best  you  can, 
Professor. 

Mf.  Grosvenor:  There  is  no  foundation  laid  showing 
any  information  on  the  part  of  this  witness,  even  if  an  opinion 
were  proper.  Further,  the  witness  is  being  called  upon  to 
give  hearsay,  violating  all  the  rules  of  evidence. 

A.  As  to  what  the  farmers  are  saying,  very  few  of  the 
farmers  are  saying  anything.  They  are  working  on  their  2 
farms.  I  haven't  heard  criticism  one  way  or  the  other  from 
the  farmers,  to  tell  the  truth  about  it — ^I  simply  haven't  heard 
anything.  The  first  I  knew  there  was  an  investigation  on,  to 
tell  the  truth  about  it  (I  have  been  so  busy  for  the  past  year) 
I  was  in  my  office  yesterday  and  they  called  up  and  wanted 
to  know  if  I  would  come  up  as  a  witness.  I  didn't  know  what 
I  was  coming  up  for. 

Mr.  Grosvenor :  In  other  words,  you  haven't  heard  the  sub- 
ject discussed? 

The  Witness :  I  will  say  yes,  except  I  heard  this  thing  the 
other  day:  A  pretty  reliable  farmer  said  (now  this  doesn't  '^ 
sound  very  good,  but  it  is  just  the  way  it  came  out)— -he  said, 
"Oh,  shaw!  all  this  investigation  proposition  is  just  a  polit- 
ical game.  Somebody  wants  to  use  some  political  thunder  to 
get  into  office." 

Mr.  Grosvenor :    That  is  all  you  have  heard  ? 

The  Witness :    That  is  all  I  have  heard. 

Mr.  Grosvenor:  I  submit  my  objection  to  the  witness'  tes- 
timony is  well  founded. 

Q.    You  do  know.  Professor,  that  the  farmer  is  not  at  all 
backward  about  expressing  himself  if  he  is  not  satisfied  with  ^ 
the  service  received? 

A.    You  will  hear  from  the  farmer  if  he  is  in  trouble. 

Mr.  Grosvenor:    Same  objection. 

Q.  From  your  knowledge  of  the  proper  equipment  of  a 
farm,  say  of  170  acres,  in  the  State  of  Minnesota,  is  it  pos- 
sible to  properly  equip  a  farm  for  farming,  as  it  is  carried  on 
in  Minnesota,  with  an  outlay  of  $335? 

A.    For  farming? 

Q.    Yes,  sir. 

A.  (Laughing.)  Why,  what  kind  of  a  farm  would  you  be 
talking  about?    You  might  say  a  garden  patch,  or  a  truck 
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[  farm  of  10  or  15  acres ;  you  might  equip  such  a  farm  for  that 

amount.    You  don't  mean  a  grain  farm? 

Q.    I  mean  for  grain  farming,  yes,  sir. 

A.    What  is  that?  ^  or  ^      j-v,     4-  +  i 

Q.    A  170-acre  farm,  with  an  outlay  of  $335  tor  tJie  total 

equipment  in  machinery.  •     .    i,     j 

A.  Why,  he  couldn't  half  equip  it ;  it  would  cover  just  about 
one-third. 

Q.    Do  you  know  John  L.  Coulter? 

A.    Coulter  of  Washington? 

Q.    Yes,  sir. 
'       A.    Why,  yes,  I  know  of  Mr.  Coulter.    I  have  read  a  good 
deal  ahout  Mr.  Coulter. 

Mr.  Grosvenor :    John  Lee  Coulter. 

The  Witness:  Oh,  yes,  Dr.  Coulter,  the  statistician  of 
Washington. 

Mr.  Grosvenor:    Yes,  sir. 

The  Witness :  Oh,  yes,  I  know  Dr.  Coulter.  Dr.  Taylor  of 
Wisconsin  I  know  pretty  well  personally.  I  have  never  met 
Dr.  Coulter,  but  I  have  read  a  good  deal  about  him.  He  is  a 
statistician. 

Q.  Yes,  sir.  If  you  should  be  told  that  Dr.  Coulter  had 
testified  in  this  case  that  farms  in  Minnesota  for  raising  grain 
could  be  equipped  with  farm  machinery  at  a  total  outlay  of 
$335,  for  a  ITT-acre  farm,  would  that  in  any  way  change  your 
view  as  to  what  is  required  for  the  equipment  of  the  farm? 

Mr.  Grosvenor:  Before  you  aiiswer  I  want  to  enter  my 
objection,  that  this  question  is  misleading,  inaccurate,  and  a 
perversion  of  the  testimony  given  by  Dr.  Coulter,  Dr.  Coulter 
having  given  no  such  testimony;  and  on  the  further  ground 
that  it  is  immaterial;  and  also  on  the  additional  ground  that 
the  figure  given  by  Dr.  Coulter  related  to  an  entirely  different 
matter. 

Mr.  Doyle :    You  may  answer. 

A.  Well,  in  the  first  place  I  don't  think  Dr.  Coulter  would 
make  such  a  statement  as  that.  Dr.  Coulter,  of  course,  is  not 
engaged  in  practical  farming,  but  he  is  gathering  statistics 
from  men  who  are  traveling  over  the  country.  They  do  not 
stop  at  every  farm.  They  are  statistics,  of  course  every  one 
knows,  which  you  will  have  to  judge  according  to  how  they 
are  collected.  I  helped  to  gather  some  statistics  in  Wisconsin 
with  Dr.  Taylor,  when  I  was  a  student  of  economics  under 
him,  and  studied  the  same  thing  that  Dr.  Coulter  has  studied. 
That  statement  relative  to  the  farms  of  Minnesota  or  as  to 
grain  farming  in  any  region,  would  be  absolutely  wrong,  and 
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if  Br.  Coulter  did  make  such,  a  statement  he  made  it  unwit- 
tingly. Why,  you  couldn't  begin  to  equip  it.  I  am  surprised  1 
I  would  be  disappointed  if  I  should  find  that  Dr.  Coulter  had 
made  any  such  statement.  I  am  surprised!  (Laughing  de- 
risively.) Why,  you  couldn't  do  it,  that's  all;  it's  a  physical 
impossibility. 

Q.  If  the  doctor  should  say  this:  "I  should  say  the  har- 
vester, mower  and  rake  would  be  somewhat  more  than  half 
of  the  total  mechanical'  equipment  of  the  average  farm  be- 
tween 100  and  175  acres,"  would  that  comport  with  your  ex- 
perience as  to  the  proportions  between  the  binder  and  mower 
and  rake  and  all  of  the  balance  of  the  mechanical  equipment 
of  a  farm  of  that  size? 

A.    Oh,  no !    Oh,  no !    That  is  not  true. 

Q.    That  is  away  off,  isn't  it? 

A.  I  would  say  that  is  not  true,  because  you  can  take  any 
farm  in  the  Northwest — any  grain  farm — and  the  proportion 
is  very  much  different  from  that.  You  can  figure  it  up  for 
yourself. 

Q.  The  Doctor  was  speaking  of  the  conditions  in  the  State 
of  Minnesota  at  that  time.  You  are  familiar  with  the  farming 
conditions  in  Minnesota,  are  you  not.  Professor? 

A.  I  have  traveled  pretty  well  over  th.e  state  and  have  vis- 
ited a  good  many  farms. 

Q.    And  you  tMnk  that  would  not  do  at  all? 

A.  Why,  it  wouldn't  stand,  that  is  all — it  wouldn't  stand 
investigation. 

Cr OSS-Examination  by  Mr.  Grosvenor. 

Q.    You  never  lived  in  Minnesota,  did  you? 

A.  Oh,  yes ;  I  have  been  in  Minnesota  a  good  deal.  I  have 
been  a  student  of  economic  conditions  throughout  the  North- 
west. 

Q.  Now,  I  don't  want  a  lecture.  Professor.  Just  try  to 
answer  my  questions.  I  say  have  you  ever  lived  in  Minne- 
sota? 

A.  About  a  year  and  a — ^let  me  see.  Since  the  first  of 
March  last  year  I  have  lived  in  Minnesota  with  my  family. 

Q.    Since  March,  1912? 

A.    I  had  been  in  Minnesota  before  that. 

Q.  I  am  not  asking  you  when  you  had  been  there.  I  say 
have  you  lived  in  Minnesota,  and  if  so,  how  long? 
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A.  With  my  family  I  have  lived  here  since  the  first  of 
March  of  last  year. 

Q.    And  where  have  yon  lived  with  your  ramilyj 

A.  Part  of  the  time  "in  Saint  Paul  and  part  of  the  time  on 
the  farm  at  Crookston,  where  I  reside  now.     _,_„.,        „ 

Q.    How  much  of  the  time  have  you  lived  m  the  bity  ot 

Saint  Paul?  .        .^         .      . 

A.  Oh,  let  me  see.  As  a  family  they  moved  up  there  about 
the  first  of  March.    I  have  been  out — • 

Q.  I  am  not  talking  about  the  family;  I  am  talking  about 
you. 

A.  Well,  I  have  lived  on  the  line  most  of  the  time.  I  have 
been  away  from  Saint  Paul  most  of  the  time.  But  you  asked 
me  where  my  family  had  lived,  and  I  supposed  that  was  what 
you  meant. 

Q.  Since  March,  1912,  your  family  has  lived  in  Minnesota, 
but  you  have  not? 

A.    I  have  been  out  a  good  deal. 

Q.    You  have  been  on  the  line,  you  mean? 

A.    You  bet  I've  been  on  the  line. 

Q.  Then,  as  a  matter  of  fact,  you  have  never  lived  in 
Minnesota,  have  you? 

A.    I  have  never  lived  in  the  United  States,  then ! 

Q.  Have  you  ever  had  a  permanent  residence  in  the  State 
of  Minnesota  other  than  since  March,  1912? 

A.    No,  sir. 

Q.  Have  you  ever  owned  a  farm  in  the  State  of  Minnesota 
except  since  March,  1912? 

A.    Well,  I  have  owned  interests  in  land  up  here. 

Q.  Have  you  ever  owned  a  farm  except  since  March,  1912, 
in  the  State  of  Minnesota? 

A.     Not  to  farm  it  myself. 

Q.  Have  you  ever  owned  a  farm  in  the  State  of  Minne- 
sota except  since  March,  1912? 

A.     Well,  T  will  say  no,  because  I — 

Q.  Then  your  knowledge  of  Minnesota  and  Minnesota 
farms  is  gathered  from  your  traveling  in  Minnesota? 

A.  Traveling,  yes;  traveling  through  the  country,  yes, 
and  visiting  the  farmers. 

Q.  And  most  of  your  traveling  has  been  in  the  last  year 
since  you  have  been  with  the  Great  Northern.  For  how  long 
have  you  been  in  the  employ  of  the  Great  Northern? 

A.  I  have  been  traveling  since  1899;  I  have  been  travel- 
ing all  over  the  United  States  and  Europe. 

Q.     Now  try_  and  address  yourself  to  my  question. 
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A.  You  asked  me  a  question  and  I  am  trying  to  answer 
it  for  you. 

Q.  I  say  how  long  have  you  been  traveling  for  the  Great 
Northern? 

A.    For  the  Great  Northern? 

Q.    Yes. 

A.    Since  March  1,  1912. 

Q.  Then  your  employment  with  the  Great  Northern  has 
been  since  March,  1912? 

A.    I  have  been  on  their  pay-roll  since  that  time. 

Q.    Are  you  the  head  of  the  experimental  work  for  them? 

A.  I  am  in  charge  of  the  agricultural  work  for  the  Great 
Northern — that  department — yes,  sir. 

Q.  And  that  work  is  along  the  lines  of  the  Great  North- 
ern, isn't  it? 

A.  Yes;  and  my  first  assistant  is  now  in  charge  of  the 
N.  P.,  and  we  are  conferring  a  good  deal  about  those  things. 

Q.     That  is  the  Northern  Pacific? 

A.  Yes.  They  are  doing  the  same  line  of  work.  I  suppose 
you  are  interested  in  knowing  what  they  are  doing,  from  the 
way  you  asked  the  question. 

Q.  No,  I  am  not  at  all  interested  in  the  Northern  Pacific 
or  the  Great  Northern.  They  are  not  defendants  in  this  suit. 
Nor  am  I  interested  in  you,  except  insofar  as  you  will  please 
confine  yourself  to  short  answers  in  response  to  the  questions 
I  will  address  to  you  and  to  which  you  will  kindly  direct  your 
attention.  Now  what  states  do  you — and  by  "you"  I  refer 
to  the  experimental  work  of  the  Great  Northern — in  what 
states  do  you  have  your  stations? 

A.    Washington,  Montana — 

Q.    Please  start  from  the  east,  if  you  do  not  mind. 

A.  Minnesota,  South  Dakota,  North  Dakota,  Montana,  and 
Washington,  at  the  present  time.  We  are  distributing  litera- 
ture in — 

Q.  Then,  the  only  states  of  the  Central  West,  or  the  only 
wheat,  and  cereal  states  in  which  you  have  experimental  sta- 
tions, are  Minnesota,  North  Dakota,  and  South  Dakota? 

A.    And  Montana  and  Washington. 

Q.  The  amount  of  wheat  raised  in  those  states  is  small 
in  comparison  with  the  states  of  North  Dakota  and  South  Da- 
kota and  Minnesota? 

A.  And  not  Montana?  Last  year  Montana  jumped  tre- 
mendously. Montana  is  coming  to  be  a  great  grain  state,  and 
the  wheat  area  in  the  eastern  part  of  Washington  is  quite 
large,  too. 
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Q.  Now,  Professor,  do  you  own  this  farm  of  305  acres 
that  you  have? 

Q.  That  is  the  first  time  you  have  been  a  farmer,  in  a 
practical  sense? 

A.  Why,  T  was  born  on  a  farm  and  lived  on  a  farm  until 
I  went  to  the  agricultural  college,  and  I  have  always  owned 
an  interest  in  a  farm  and  have  been  on  a  farm  every  summer 
practically. 

Q.  Now,  Professor,  you  spoke  of  the  diversified  farm  in 
Illinois,  which  you  said — 

A.     Diversified  farming  in  Illinois,  yes. 

Q.     Please  define  what  you  mean  by  "diversified." 

A.  Oh,  that  would  be  raising,  in  proper  rotation,  corn, 
oats,  and  clover,  the  raising  of  livestock — different  interests7 
that  would  include  practically  all — 

Q.  What  part  of  the  State  of  Minnesota  is  devoted  to  di- 
versified farming? 

A.  Well,  I  suppose  the  southern  half  of  Minnesota  would 
be  strictly  diversified  farming,  and  then  a  large  percentage 
of  the  farmers  in  the  Valley  are  coming  to  it.  For  instance, 
we  are  reaching  all  the  farmers  in  the  Valley — 

Q.  Please  don't  give  me  a  lecture.  Just  answer  the  ques- 
tion. I  don't  want  this  record  to  mount  up  too  large.  What 
part  of  the  State  of  Minnesota  is  devoted  almost  exclusively 
to  the  small  grains? 

A.  No  part  of  Minnesota  now  is  devoted  almost  exclusive- 
ly to  small  grains,  with  the  exception  of  possibly  one  county 
in  the  northwestern  part  of  the  state. 

Q.  Have  you  been  present  in  the  court  room  the  last  two 
or  three  days? 

A.  I  have  been' in  Saint  Paul  since  yesterday  morning, 
and  have  been  most  of  the  time  in  my  office  until  about  half 
an  hour  ago. 

Q.  Now,  it  wasn't  necessary  to  give  that  long  answer. 
Will  you  try  to  answer  my  question?  Have  you  been  pres- 
ent at  the  hearings  in  this  court-room  in  the  last  few  days? 

A.     I  have  not. 

Q.  You  have  not,  then,  heard  farmer  after  farmer  come 
up  here  and  state  that  600  or  700  acres  practically  of  his  en- 
tire acreage  was  devoted  to  small  grain,  in  the  northern  part 
of  Minnesota? 

A.     I  have  not. 

Q.  Now,  Professor,  all  agricultural  machinery  has  im- 
proved, has  it  not,  in  the  last  ten  or  fifteen  years? 
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A.    Oil,  yes. 

Q.  You  do  not  want  to  give  the  impression  that  the  Inter- 
national Harvester  Company  is  the  only  company  that  has 
improved  its  machinery? 

A.    Oh,  no,  sir. 

Q.  That  would  be  a  ridiculous  proposition  or  statement  to 
make,  would  it  not? 

A.    Certainly. 

Q.  You  referred  to  the  tongue  truck,  and  said  you  con- 
sidered that  one  of  the  important  improvements  in  the  bind- 
ers. 

A.    That  is  a  very  important  thing;  yes,  sir. 

Q.  Are  you  familiar  with  other  binders  besides  those  of 
the  International? 

A.    Oh,  I  am  familiar  with  the  Acme.    I  have  a  John  Deere, 

Q.    The  Acme  binder  has  a  tongue  truck,  has  it  not? 

A.    Oh,  yes. 

Q.  Are  you  aware  of  the  fact  that  the  Acme  binder — 
that  is,  the  binder  made  by  the  little  Acme  Company — was 
the  first  binder  to  have  a  tongue  truck? 

A.  No,  sir,  I  was  not  aware  of  that.  The  first  one  I  ever 
saw  was  on  the  Deering. 

Q.  That  just  happened  to  be  the  first  machine  you  saw 
with  a  tongue  truck? 

A.    That  is  the  first  one  I  ever  saw,  yes. 

Q.  You  do  not  want  your  testimony  to  give  the  impression 
that  the  International  Harvester  Company  invented  the 
tongue  truck? 

A.    I  don't  know  anything  about  it. 

Q.  You  simpty  commented  upon  that  as  one  of  the  im- 
provements in  binders? 

A.    Yes,  sir. 

Q.  But  you  do  not  want  to  state  that  the  International 
invented  it  or  created  it? 

A.    I  do  not  know  anything  about  that. 

Q.  How  about  the  other  improvements  made  in  the  bind- 
ers to  which  you  referred  and  described  as  improvements 
in  the  International  binders?  Do  you  know  whether  or  not 
those  improvements  have  occurred  in  binders  made  by  other 
companies  ? 

A.    Oh,  yes,  they  occur  wherever  possible. 

Q.  And  do  you  know  in  those  cases  whether  it  was  the 
International  that  made  the  improvements,  or  whether  others 
made  them  first? 

A,    I  know  nothing  about  that,  no. 
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Q.  You  do  not  hold  yourself  out  as  an  expert  on  improve- 
ments or  who  made  them?  ,,  .  i   t 

A.     Not  as  to  who  made  them,  but  I  do  thmk  i  am  an  e^ 
pert  on  improvements— as  to  whether  they  are  improvements 

or  not.  .       11  ,  .    -,      o 

Q  There  has  been  a  great  advance  m  all  kinds  ot  agri- 
cultural implements  in  the  last  30  or  40  years,  has  there  not? 

A.     Oh,  yes. 

Q.  And  you  have  made  study  enough  of  agricultural  ma- 
chinery to  know  that  as  a  matter  of  fact  many  improvements 
were  made  in  the  20  j^ears  prior  to  1902? 

A.  Yes,  there  is  no  question  but  they  were  made  prior 
to  1899.  Since  1899  has  been  my  practical  experience  with 
them. 

Q.  In  studying  agriculture  you  have  had  occasion  to  study 
the  improvement  in  the  methods  of  cultivating  the  soil? 

A.    Yes,  sir,  certainly. 

Q.    And  of  harvesting  the  crop? 

A.    Yes. 

Q.  And  from  the  time  of  the  invention  of  the  first  binder 
there  have  been  continuous  improvements  made  in  binders, 
have  there  not? 

A.     Since  1843,  say. 

Q.  Since  the  beginning  of  the  history  of  agricultural  ma- 
chinery, in  1843? 

A.  Even  before  that.  That  was  kind  of  a  turning  point; 
I  believe  it  was  about  that  time. 

Q.  Considering  only  the  period  since  1843,  the  history  of 
agricultural  machinery  since  that  time  has  been  a  story  of 
continuous  advancement  and  improvement  in  agricultural 
machinery  of  all  kinds;  isn't  that  true? 

A.     That  is  certainly  true. 

Q.  And  it  did  not  begin  in  1902,  did  it?  I  mean  the  im- 
provement did  not  begin  in  1902. 

A.  There  are  various  periods  of  improvement.  It  began, 
of  course,  and  then  went  back  again,  and  then  at  certain  times 
it  went  forward  with  an  impetus,  and  then  lagged  and  then 
went  forward  again. 

Q.  Another  improvement  you  referred  to  was  the  extra 
roller  in  the  deck. 

A.  I  think  that  came  out — I  do  not  remember  definitelv 
about  that,  but  it  was  after  1903  I  think  that  it  came  out-  I 
am  not  certain  about  it.  ' 

Q.  Do  you  know  whether  or  not  that  improvement  appears 
in  binders  made  by  other  manufacturers  ? 
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A.  I  do  not  remember.  I  think  it  does  appear  now  in  the 
John  Deere ;  I  remember  that  it  is  in  that  binder. 

Q.  The  John  Deere  was  one  of  the  later  binders.  Do  you 
know  whether  it  appears  in  some  of  the  older  binders,  in  bind- 
ers other  than  the  International? 

A.    I  do  not,  prior  to  that  time. 

Q.  You  do  not  know  whether  the  International  got  that 
first,  or  one  of  the  other  manufacturers? 

A.    Well,  John  Steward  is  the  man  who  lined  that  thing  up. 

Q.    You  are  able  to  state,  then,  as  to  that  one  improvement'? 

A.  Well,  I  happen  to  know  John  Steward  pretty  well ;  he 
is  quite  a  character. 

Q.  And  you  say  as  to  that  improvement  you  believe  that 
Steward  of  the  International  did  originate  the  extra  roller? 

A.    That  was  my  impression. 

Q.    But  you  have  no  knowledge? 

A.    Not  definitely. 

Q.    You  say  you  know  Steward  well? 

A.    Pretty  well. 

Q.  Now,  you  say  you  have  no  knowledge  as  to  the  fact 
that  the  Acme  was  the  first  company  to  have  the  tongue  truck  ? 

A.  Oh,  no,  I  have  no  definite  knowledge  about  that.  The 
first  one  I  ever  saw  was  on  the  Deering;  that  is  all  I  know 
definitely  about  that. 

Q.  Now  as  to  the  statistics  you  were  engaged  in  making, 
when  you  were  helping  Dr.  Taylor,  were  those  for  the  Census  ? 

A.  Oh,  no:  we  were  just  simply  making  records.  I  had 
quite  a  number  of  other — 

Q.  Never  mind.  They  had  nothing  to  do  with  the  Census 
at  Washington? 

A.    Not  that  I  know  of. 

Q.  When  you  said  on  direct  examination  something  about 
statistics  being  made  up  by  going  to  some  farmers,  but  only 
to  some,  you  were  not  speaking  of  the  statistics  made  by  the 
Census  Bureau? 

A.    Not  absolutely,  no. 

Q.    Well,  were  you  at  all? 

A.    No ;  I  was  speaking  of  the — 

Q.    Do  you  know  how  the  Census  statistics  are  prepared? 

A.    Yes,  in  a  general  way;    They  go  and — 

Q.    Do  you  know  how  many  farmers  are  visited? 

A.     I  do  not  know  exactly  how  many  farmers  are  visited ; 
no,  sir.    I  have  no — 
'    Q.     You  have  never  had  any  connection  with  that  work? 

A.    Not  with  the  Census  Report ;  no,  sir. 
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Q.  As  a  matter  of  fact,  Dr.  John  Lee  Coulter  is  a  well 
known  man  in  the  profession  of  agriculture,  as  an  expert,  is 
he  not? 

A.     Dr.  Coulter  is  known  as  an  expert. 

Q.     On  agriculture?  +  +i,-  i 

A.  He  is  known  as  an  expert  statistician,  1  do  not  think 
he  would  be  known  as  an  expert  farmer;  no,  sir.  We  do  not 
count  him  as  an  expert  farmer  or  as  one  knowing  farm  work, 
that  is,  in  the  profession  of  farming. 

Q.  Dr.  Coulter  has  been  appointed  to  the  Farmers'  Credit 
Bureau,  has  he  not? 

A.     Certainly.    He  is  a  statistician. 

Q.  And  "statistician"  applies  to  all  kinds  of  agriculture, 
doesn't  it? 

A.     Not  exactly;  no,  sir. 

Q.    "What  are  you  a  specialist  in? 

A.     Well,  sir,  I  am  a  specialist  in  practical  farming. 

.Q.  Do  you  tind  that  every  farmer  with  320  acres  has  all  of 
the  machinery  you  state  you  have  bought? 

A.    No,  sir,  not  every  farmer. 

Q.  In  fact  you  have  attempted  to  start  out  with  a  model 
experimental  farm? 

A.  No,  we  could  not  do  that.  We  would  put  on  a  good 
many  more  things  if  we  had  a  model  farm.  We  are  trying  to 
run  a  farm  to  show  how  a  man  can  work  up  to  it.  There  are 
a  good  many  other  things  we  will  put  on  the  farm. 

Q.  You  have  a  good  many  things  that  are  not  found  on 
the  average  farm  of  that  size? 

A.  Not  in  my  first  purchase.  It  is  a  good  deal  according 
to  how  a  man  interprets  "average  farm."  According  to  my 
definition,  these  implements  are  found  on  the  good  average 
farm. 

Q.  I  am  not  talking  about  the  "good"  farm.  Have  you 
not  some  things  on  your  list  that  are  not  found  on  the  aver- 
age farm  of  the  size  of  yours? 

A.  In  my  estimation,  the  average  farm  that  I  come  across, 
what  is  called  an  average  farm,  has  all  of  these  machines. 
There  may  be  differences.  He  might  have  a  packer,  and  I 
have  not. 

Q.     What  did  you  say  you  paid  for  that  smut  machine? 

A.  I  paid  $15  for  the  smut  machine.  It  is  only  a  machine 
for  treating  the  seed. 

Q.  Is  this  farm  of  305  acres  one  of  the  experimental  farms 
or  is  it  one  that  you  run  independently  of  your  work  with  the 
Great  Northern? 
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A.    Yes,  it  is  run  independent  of  the  Great  Northern. 
Q.    Is  the  maintenance  of  it  paid  for  by  you,  or  by  the 
Great  Northern? 

A.  It  is  paid  for  by  me  out  of  the  fund  I  am  financing  it 
with. 

Q.  That  is,  it  is  your  individual  enterprise? 

A.  In  a  way,  yes. 

Q.  How  many  men  do  you  have  working  on  your  farm? 

A.  I  have  three ;  two  all  the  time. 


PAUL  ALDEN,  being  duly  sworn  as  a  witness  on  behalf  of  ^ 
the  defendants  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Allen,  you  are  in  business  at  Jamestown,  North 
Dakota? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Hardware  and  farm  machinery. 

Q.    How  much  business  do  you  do  a  year?  ^ 

A.     We  sell  on  an  average  about  $100,000  a  year. 

Q.  What  is  the  annual  volume  of  your  business  in  imple- 
ments, including  twine? 

A.    About  half  of  our  total  sales. 

Q.    About  $50,000? 

A.    Yes. 

Q.  And  what  part  of  that  is  done  with  the  International 
Harvester  Company? 

A.  I  think  we  pay  them  from  $10,000  to  $15,000  a  year  for 
machines,  repairs,  and  twine.  4 

Q.  $10,000  to  $15,000  out  of  $50,000  is  with  the  Interna- 
tional? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    The  McCormick. 

Q.    You  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  You  handle  a  general  line  of  farm  implements  made  by 
other  companies  and  sold  in  competition  with  like  implements 
of  the  International?  I  am  speaking  of  implements  other 
than  harvesting  machinery. 
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A.     Yes,  sir. 

Q.     What  lines  do  you  handle? 

A.     We  handle  the  John  Deere  line  principally. 

Q.  And  you  buy  various  implements  from  other  compa- 
nies? 

A.     More  or  less,  yes,  of  the  small  lines. 

Q.  Has  the  International  Harvester  Company  every  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  "increased  your  purchases  from  that  com- 
pany of  the  other  lines  that  they  handle  ? 

A.    No,  sir,  they  never  have. 

Q.  Has  the  International  Company  ever  intimated  to  you 
that  you  could  not  handle  their  harvesting  machinery  unless 
you  decreased  your  purchases  from  their  competitors? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  on  you  the  condition  that  you  could  not 
handle  their  harvesting  machinery  unless  you  did  buy  this  or 
that  or  the  other  of  their  other  line  of  goods,  what  would  the 
result  be? 

A.    I  think  we  would  give  up  the  line. 

Q.  What  line  of  harvesting  machinery  other  than  of  Inter- 
national make  is  sold  at  Jamestown? 

A.    The  Acme  and  the  Independent. 

Q.    And  are  the  farmers  solicited  to  buy  those? 

A.    Yes,  sir. 

Q.  Competition  is  active  between  the  Acme  and  the  Inde- 
pendent and  the  International  harvesting  machines? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.     The  name  of  your  firm  is  Kirk  &  Allen? 

A.     Yes,  sir. 

Q.     How  many  years  has  your  firm  been  in  business? 

A.     About  thirty  years. 

Q.  And  how  many  of  those  years  have  they  handled  the 
McCormick  lines? 

A.     About  25  years. 

Q.  Then,  the  McCormick  lines  and  the  repairs  have  become 
an  important  part  of  your  business? 

A.     Yes,  sir. 

Q.     What   different   kinds   of  binders    were    sold    around 
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Jamestown  in  1901,  or  just  before  the  International  was  or- 
ganized? 

A.  There  were  not  large  sales  of  any  machines  that  are 
not  now  owned  by  the  International. 

Q.  Will  you  please  name  the  types  that  were  being  sold 
there?    Was  the  McCormiok  being  sold? 

A.  The  McCormick,  the  Deering,  and  the  Piano  were  the 
principal  ones. 

Q.    Were  there  some  Champions  and  Milwaukees? 

A.  There  were  some  Champions.  Some  years  they  would 
come  out  pretty  strong,  and  other  years  there  would  be  hardly 
any.  The  Wood  was  sold  around  there  quite  largely  at  one 
time,  but  I  think  it  was  further  back  than  that. 

Q.    How  many  dealers  are  there  in  your  town? 

A.  Only  two  who  carry  full  lines,  and  two  or  three  other 
dealers  who  dabble  more  or  less. 

Q.  Does  the  other  regular  dealer  who  carries  full  lines 
carry  the  Deering  lines  ? 

A.  We  have  new  competitors  this  year.  Their  predeces- 
sors carried  the  Deering,  and  I  suppose  these  people  will  con- 
tinue it,  as  far  as  I  know. 

Q.    How  long  has  the  Acme  been  sold  there? 

A.    I  am  not  able  to  say  exactly  as  to  that ;  several  years. 

Q.  How  long  has  the  Independent  Harvester  Company 
machines  been  sold  there? 

A.    I  think  last  year  was  the  first  year. 

Q.  The  leading  brands  of  machines  sold  are  the  Deering 
and  the  McCormick? 

A.    Yes,  sir. 

Ql.  What  per  cent,  of  the  binders  sold  in  the  territory  in 
which  you  do  business  are  of  International  make — Deering, 
McCormick,  Piano? 

A.    I  should  think  about  75  per  cent. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    I  think  they  would  be  about  the  same. 

Q.    What  per  cent,  of  the  corn  binders? 

A.  I  should  think  pretty  nearly  all;  probably  90  or  95 
per  cent,  of  the  com  binders. 

Q.    What  per  cent,  of  the  rakes  are  International? 

A.    I  think  about  75  to  80  per  cent. 

Q.    What  per  cent,  of  the  twine? 

A.    You  mean  in  the  average  year? 

Q.    Yes. 

A.  Some  years  there  has  been,  a  very  large  sale  of  Peni- 
tentiary twine ;  other  years  it  has  not  been  so  great.    I  should 
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1  judge  last  year  not  over  40  per  cent,  of  the  twine  sold  in  or 
territory  was  International  twine.  •     t  +       . 

Mr.  McHugh:     Q.    Last  year  was  a  big  year  m  intern. 

tional  twine  ? 

A.     No,  it  was  not;  it  was  less  than  usual. 

O.  B.  GRAY,  being  duly  sworn  as  a  witness  on  behalf  of  tl: 
defendants,  testified  as  follows : 

2  Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Gray,  you  are  in  business  at  Page,  North  Dakota 

A.     Yes,  sir. 

Q.    What  is  your  business  ? 

A.     Farm  machinery  and  automobiles. 

Q.     How  long  have  you  been  in  business? 

A.     In  the  machinery  business  four  years. 

Q.     How  much  business  do  you  do  a  year? 

A.    It  is  about  $30,000. 

Q.  How  much  do  you  do  in  agricultural  implements  an 
^  twine? 

A.    About  $25,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Intern 
tional  Harvester  Company? 

A.    I  think  it  has  averaged  about  $6,000. 

Q.  So  a  little  less  than  a  quarter  of  your  business  in  ir 
plements  is  done  with  the  International  Harvester  Company 

A.    Yes. 

Q.    What  line  of  binders  do  you  handle? 

A.  In  1909, 1910,  and  1911  we  handled  the  McCormick  ai 
4  the  Acme. 

Q.     What  did  you  handle  in  1912? 

A.  In  1912  we  had  the  Deering  and  the  McCormick  and  tl 
Acme. 

Q.     What  line  of  sulky  hay  rakes  did  you  handle? 

A.     We  handled  the  McCormick  and  the  Acme. 

Q.     And  what  mowers? 

A.     The  same. 

Q.     You  handle  a  general  line  of  farm  implements,  do  yoi 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  otb 
than  harvesting  machinery  made  by  other  companies  ai 
sold  in  competition  with  like  implements  of  the  Internationa 
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A.    Yes,  sir. 

Q.    What  general  line  do  you  handle? 

A.    The  John  Deere. 

Q.  Mr.  Gray,  has  the  International  Harvester  Company 
ever  intimated  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  if  you  did  not  quit  handling  the  Acme  ? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  bought  more  goods  of  them  in  the  other 
lines? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  at- 
tempted to  say  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  did  less  business  with  competitors 
and  more  with  that  company? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  quit  handling  the 
Acme,  or  unless  you  did  do  less  business  with  their  competi- 
tors, or  unless  you  did  increase  your  purchases  in  this,  that 
or  the  other  of  their  other  lines,  what  would  the  result  be? 

A.  I  would  tell  them  they  could  go  and  get  what  stuff  they 
had  there. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Gray,  how  many  Acme  binders  did  you  sell  last 

year,  in  1912? 

A.  I  did  not  sell  any. 

Q.  Howmany  in  1911?  . 

A.  Six.  * 

Q.  How  many  in  1910? 

A.  Two. 

Q.  How  many  MoCormick  binders  did  you  sell  last  year? 

A.  Five. 

Q.  How  many  Deering? 

A.  Six. 

Q.  And  the  year  before  how  many  McCormick  did  you  sell  ? 

A.  In  1911  we  sold  nine  MoCormicks. 

Q.  How  many  Deering? 

A.  We  did  not  handle  the  Deering  in  1911. 
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I      Q.    As  soon  as  you  took  on  this  other  line  of  Internationa 
binders  you  stopped  selling  the  Acme  binder? 

A.     The  trade  has  gone  to  the  7-ft.  binders.  We  did  not  hav< 
any  Acme  binders  except  the  8-ft.,  and  we  had  only  two  o; 
those  in  stock. 
Q.    Did  the  trade  change  that  way  in  one  year? 
A.    No;  in  the  early  days,  or  in  1909  and  1910,  there  were 
more  8-ft.  sold  than  7-ft. 

Q.    As  a  matter  of  fact,  you  did  not  sell  any  Acme  binders 
after  you  took  on  a  second  line  of  International  hinders,  did 
you? 
I      A.    No,  sir,  we  did  not. 

Q.    And  is  the  same  thing  true  of  the  Acme  mowers? 
A.     No ;  we  sold — 

Q.    How  many  Acme  mowers  did  you  sell  last  year? 
A.    Last  year  we  sold  two. 
Q.    And  how  many  Deering  mowers? 
A.    We  did  not  have  any  Deerings. 
Q.    How  many  McC'ormick  mowers? 
A.    Eight. 

Q.    You  are  not  a  very  active  agent  for  the  Acme  lines,  are 
you? 
A.    Well,  I  was,  yes,  in  1909, 1910,  and  1911. 
Q.    But  you  were  not  in  1912? 
A.     No ;  we  did  not  have  very  good  luck  with  them. 
Q.    Was  the  Deering  line  given  to  you  in  1912  with  the 
understanding  that  if  you  took  this  second  International  line 
you  would  not  push  the  Acme  line  ? 

A.     No,  sir ;  I  did  not  expect  to  get  it  at  all ;  I  did  not  get 
it;  I  did  not  have  any  contract  for  it. 

Q.    Well,  you  got  it  just  the  same,  didn't  you? 

A.    Yes,  sir. 

Q.    Are  you  going  to  carry  the  Acme  this  year? 

A.    No,  sir. 

Q.    You  have  given  up  the  Acme? 

A.     No,  they  took  it  away  from  me. 

Q.     They  took  it  away  from  you? 

A.     Yes,  sir. 

f  o?th  ^"?^  ^^^  ^^^^  charge  you  with  being  rather  a  dead  agent 
A.     No,  sir. 

Q.     To  whom  have  they  given  the  Acme  line  in  your  town? 
A.    Murphy,  Woodward  &  Company.  "  your  town T 

Q.     Is  that  a  new  firm  in  your  town? 
A.     No,  sir. 


William  H.  Taylor,  Direct  Examination.  43 

Q.    Do  they  handle  any  harvesting  lines  of  the  Interna-  1 
tional? 

A.    No,  sir. 

Q.    Please  name  all  the  things  you  are  buying  from  the 
International. 

A.    Binders,  mowers,  rakes,  and  twine. 

Q.    Anything  else? 

A.    Never  bought  anything  except  two  spreaders  of  them 
since  I  have  been  in  business. 

Q.    Does  the  International  hold  any  of  your  notes  ? 

A.    No,  sir. 

2 

(A  recess  was  here  taken  until  2:00  o'clock  P.  M.) 


WILLIAM  H.  TAYLOR,  being  duly  sworn  as  a  witness  on 
behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Your  name  is  William  H.  Taylor! 

A.    Yes,  sir. 

Q.    You  live  at  Minneapolis  ?  "^ 

A.    Yes,  sir. 

Q.    What  is  your  business,  Mr.  Taylor? 

A.    Manager  of  the  Minnesota  Moline  Plow  Company. 

Q.  What  is  the  business,  in  general,  of  the  Minnesota 
Moline  Plow  Company? 

A.  We  handle  a  general  line  of  agricultural  implements, 
tillage  tools,  wagons,  and  binders. 

Q.    You  have  charge  of  the  business  of  that  company? 

A.    Yes,  sir. 

Q.    For  the  Minneapolis  territory?  4 

A.    I  do. 

Q.  What  territory  is  included  within  your  jurisdiction  as 
manager  of  the  company,  Mr.  Taylor? 

A.  Northwest  Wisconsin,  all  of  Minnesota  except  three 
counties,  the  state  of  North  Dakota,  and  the  state  of  Montana 
except  two  or  three  counties  in  the  extreme  southern  corner. 

Q.  How  long  have  you  been  manager  of  the  Minnesota 
Moline  Plow  Company  in  this  territory? 

A.    Three  years. 

Q.  Prior  to  your  taking  that  position  what  was  your  busi- 
ness? 
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1  A.    I  was  connected  with  an  implement  concern  at  Peori 
Illinois. 

Q.     What  was  the  name  of  the  company? 

A.     The  Kingman  Plow  Company. 

Q.  What  was  your  position  with  the  Kingman  Plow  Coi 
pany? 

A.  The  last  five  years  I  was  vice-president  and  gener 
manager. 

Q.  What  in  general  was  the  business  of  the  Kingman  Plo 
Company? 

A.    We  handled  a  line  of  goods  similar  to  what  we  ai 

2  handling  here. 

Q.  Did  you  handle  them  all  as  manufacturers,  or  in  pa: 
as  jobbers? 

A.    Mostly  jobbing. 

Q.  What  years  were  you  vice-president  and  general  mai 
ager  of  the  Kingman  Plow  Company? 

A.    From  1904  to  April,  1910. 

Q.  What  lines  of  implements  did  the  Kingman  Plow  Con 
pany  handle  during  that  period? 

A.    By  their  manufacturing  brands,  you  mean? 
o       Q.    Yes ;  you  may  put  it  that  way. 

A.  We  handled  Superior  drills,  Bain  wagons,.  Anchor  buj 
gies,  and  the  Walter  A.  Wood  line  of  harvesting  machiner; 
The  first  two  years,  I  believe  it  was,  we  handled  the  Web( 
wagons,  which  was  then  being  manufactured  by  the  Web( 
Wagon  Company. 

Q.  What  territory  was  covered  by  the  operations  of  tl 
Kingman  Plow  Company  during  the  period  you  were  vi& 
president  and  general  manager? 

A.    We  had  branches  at  Dallas,  Kansas  City,  St.  Loui 
Omaha,   and   an   operating  jobbing  department   at  Peori; 
4  Those  houses  covered  Texas,  Oklahoma,  Arkansas,  Missoui 
Illinois,  Kansas,  Iowa,  and  Nebraska. 

Q.  In  what  implements,  during  that  period  and  througl 
out  that  territory,  did  the  Kingman  Plow  Company  deal  an 
sell  in  competition  with  the  International  Harvester  Con 
pany? 

A.  We  sold  Walter  A.  Wood  harvesting  machinery  moi 
of  that  period,  and  the  latter  part  of  the  six  years,  up  1 
1910,  we  sold  wagons,  disc  harrows — that  class  of  goods — i 
competition. 

Q.  Since  you  came  to  Minneapolis  and  assumed  the  mai 
agement  of  the  Minnesota  Moline  Plow  Company,  what  lint 
of  implements  are  you  selling  and  have  you  been  selling  i 
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the  Minneapolis  territory  you  have  described,  in  competition  x 
with  the  International  Harvester  Company'? 

A.  Wagons,  disc  harrows,  and  harrows;  and  to  some  ex- 
tent we  have  been  competitors  on  the  drill  line,  up  to  this  year. 

Q.    And  this  year  you  have  added  a  new  line? 

A    Yes,  sir. 

Q.    In  competition? 

A.    We  have. 

Q.    What  line  is  that? 

A.  Adriance-Platt  line  of  harvesting  machinery,  made  at 
Poughkeepsie,  New  York. 

Q.    So,  you  have  been  in  charge  of  the  sales  of  the  im-  2 
plements  named,  throughout  the  territory  you  have  named, 
both  while  you  were  with  the  Kingman  Company  and  since 
you  have  been  with  the  Moline  Company,  in  selling  in  com- 
petition with  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.  Throughout  that  period  and  territory,  Mr.  Taylor,  how 
did  you  find  the  competition  of  the  International  Harvester 
Company,  as  to  whether  it  was  or  was  not  businesslike  and 
fair? 

A.    I  never  found  it  was  other  than  businesslike  and  fair;  3 
pretty  active;  and  some  of  the  others  the  same  way. 

Q.  What  is  the  fact,  Mr.  Taylor,  as  to  whether,  during 
the  years  you  have  named  and  throughout  the  territory  you 
have  described,  you  found  the  field  open  for  doing  business, 
in  the  implements  you  have  named,  in  competition  with  the 
International  Harvester  Company? 

A.    We  did. 

Q.  You  have,  as  you  say,  taken  on  for  the  first  time  this 
year  a  line  of  harvesting  machinery,  by  the  Moline  Company? 

A.    Yes,  sir. 

Q.    Was  that  line  of  harvesting  machinery  ever  sold  in  this  4 
section  of  the  country  before? 

A.    -Very  little ;  it  was  not  known  here. 

Q.  What  has  been  your  experience  in  introducing  this  new 
and  unknown  line  of  harvesting  machinery  into  this  territory? 

A.    Very  satisfactory. 

Q.  Has  your  experience  shown  you  that  the  field  is  open 
for  competition  in  harvesting  machinery  with  the  Interna- 
tional Harvester  Company  in  this  Minneapolis  territory? 

A.    It  has,  yes. 

Q.  Mr.  Taylor,  you  know  the  dealers  throughout  this 
western  country  pretty  well,  do  you  not? 

A.    A  good  many  of  them. 
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1       Q.     The  dealers  in  farm  implements. 

A.     Yes,  sir. 

Q.     And  their  methods  of  doing  business? 

A.    I  do. 

Q.  Mr.  Taylor,  what  in  your  judgment  would  be  the  resu. 
upon  the  business  of  the  International  Harvester  Compan 
if  it  should,  throughout  this  territory,  adopt  and  attempt  t 
enforce  the  policy  of  saying  to  the  dealers  in  farm  implement 
that  they  could  not  handle  the  harvesting  machinery  of  th 
International  Harvester  Company  unless  they  handled  th 
line  of  implements  of  the  International  Harvester  Compan 
^  exclusively? 

A.    I  believe  they  would  lose  60  per  cent,  of  their  trade. 

Q.  In  the  sale  of  implements  that  you  have  carried  o 
there  for  the  Moline  Company,  since  you  have  been  manage] 
your  sales  have  been  to  the  retail  implement  dealers  througl 
out  the  section? 

A.     They  have;  yes,  sir. 

Q.  And  those  retail  dealers  in  the  main  are  men  who  hai 
die  and  sell  the  harvesting  machinery  of  the  Internation? 
Harvester  Company? 

3  A.     They  are ;  the  majority  of  them. 

Q.  Have  you  found  the  fact  that  the  dealers  handle  th 
harvesting  machinery  of  the  International  Harvester  Core 
pany  an  impediment  to  the  sale  of  these  tillage  tools  an 
wagons  that  you  sell  in  opposition  to  the  International  Con 
pany,  or  is  the  field  open  to  you  and  the  International  in  fai 
competition  among  those  dealers? 

A.    Perfectly  fair  competition. 

Cross-Examination  by  Mr.  Grosvenor. 

4  ^ 

Q.  Mr.  Taylor,  the  principal  line  of  manufacture  of  th 
Moline  Plow  Company  is  the  famous  Moline  plows;  is  tha 
not  true? 

A.  No,  sir.  Before  answering  that  question,  may  I  as 
you  to  repeat  it?    The  principal  line,  do  I  understand? 

(The  question  was  read  by  the  Examiner.) 

The  Witness:  That  is  the  principal  line,  yes,  sir,  of  th 
factories  they  own. 

Q.  That  is,  the  Moline  Plow  Company's  business  has  bee 
built  up  very  largely  around  and  upon  its  line  of  plows? 

A.    Very  largely;  yes,  sir. 
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Q.    Which  became  well  established  in  the  trade  many  years  i 
ago? 

A.    Yes,  sir. 

Q.  How  long  has  the  Moline  Plow  Company  been  selling 
plows? 

A.  I  could  not  tell  you  exactly,  but  I  think  better  than  40 
years. 

Q.  The  Kingman  Plow  Company,  which  you  have  named, 
also  is  one  of  the  plow  companies?  In  other  words,  it  has 
been  built  up  upon  the  basis  of  a  plow  business  or  by  virtue  of 
its  well  known  plows? 

A.    The  business  of  the  Kingman  Plow  Company  was  not  2 
made  up  on  the  basis  of  their  plow  business. 

Q.  What  was  the  principal  business  of  the  Kingman  Plow 
Company? 

A.  That  and  their  branches  in  jobbing  goods  which  they 
purchased  from  other  factories. 

Q.    What  was  that  last  answer? 

A.  That  of  jobbing  goods  which  they  purchased  from  other 
factories. 

Q.  How  many  binders  have  you,  the  Minnesota  Moline 
Company,  sold?  o 

A.    I  could  not  tell  you  exactly,  but  I  would  say  175. 

Q.  On  direct  examination  one  of  the  first  two  or  three 
questions  was.  What  is  the  business  of  the  Moline  Plow  Com- 
pany? and  you  said,  "General  lines  of  agricultural  imple- 
ments, tillage  tools,  wagons,  binders."  The  binder  you  have 
never  sold  until  this  year? 

A.    No,  sir;  this  spring. 

Q.    It  is  not  by  any  means  your  principal  line,  is  it? 

A.    No,  sir. 

Q.  You  could  name  a  dozen  or  more  lines  that  are  more 
important  than  the  binder,  couldn't  you?  4 

A.    Oh,  yes,  so  far. 

Q.  How  did  it  happen  that  you  mentioned  the  binders  in 
response  to  that  question,  and  named  only  two  other  lines? 

A.    Well,  the  word  "implement"  covers  along  that  line. 

Q.  Were  you  anxious  to  give  the  impression  here  that  your 
company  was  in  competition  actively,  and  had  been  so,  with 
the  International  on  binders? 

A.  Not  necessarily,  no,  sir.  The  question  was  asked  as  to 
what  we  handle.  We  consider  the  binder  line  at  the  present 
time  quite  an  important  part  of  our  business. 

Q.    That  is,  for  the  future? 

A,    Yes,  sir. 


48"  William  If.   Taylor,  Cross-Examination. 

1  Q.    Your  company  never,  until  the  season  of  1913,  attempt- 
ed to  sell  any  binder,  did  it? 

A.    It  did  not.  . 

Q.  And  the  International  Harvester  Company,  on  the  other 
hand,  has  never  sold  any  plows  in  your  territory,  has  it? 

A.  No,  not  that  I  know  of,  except  possibly  some  that  they 
may  have  purchased — ^an  occasional  plow. 

Q.    You  have  never  sold  any  mowers,  have  you? 

A.    No,  sir. 

Q.    Have  you  sold  sulky  hay  rakes? 

A.    No  sulky  hay  rakes. 

2  Q.    Have  you  sold  any  sweep  rakes? 
A.    We  have,  for  several  years. 

Q.    How  long  have  you  been  selling  those? 

A.     I  would  say  ten  years. 

Q.  What  were  your  sales  of  sweep  rakes  for  1912,  in  your 
territory? 

A.  I  would  be  unable  to  tell  you.  Quite  a  satisfactory 
trade  to  the  people  we  buy  those  rakes  from,  however. 

Q.     From  whom  do  you  buy? 

A.    Jenkins  of  Chillicothe. 
q       Q.    Did  you  sell  two  or  three  hundred? 

A.    Yes — rakes  and  stackers. 

Q.  Did  you  sell  two  or  three  hundred  rakes  and  two  or 
three  hundred  stackers,  or  two  or  three  hundred  including 
stackers  and  rakes? 

A.  I  would  be  unable  to  tell  you  how  many  of  those  we 
sold,  but  we  sold  quite  a  portion  of  that  class  of  goods. 

Q.  Can  you  give  me  any  idea  of  what  you  mean  by  "quite 
a  portion"? 

A.    I  would  say  400  or  500. 

Q.     Of  stackers — 
4      A.    Of  stackers  and  rakes,  yes,  sir. 

Q.    That  is,  you  include  both  classes  in  that  number? 

A.    Yes;  that  is  a  class  that  goes  together. 

Q.  With  what  have  you  been  in  competition  with  the  In- 
ternational while  you  have  been  with  the  Minnesota  Moline 
Plow  Company? 

A.  We  have  been  in  competition  on  wagons,  disc  harrows, 
harrows,  and  to  a  limited  extent  on  drills. 

Q.  The  International  had  never  sold  drills  until  the  sea- 
sons of  1911  and  1912,  had  it? 

A.    I  think  not. 
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Q.    And  in  1911  its  output  or  sale  of  drills  was  very  small?  1 

A.    I  tliink  so,  yes,  sir. 

Q.  So  1912  was  the  first  season  that  the  International 
was  really  in  competition  with  you  in  selling  drills? 

A.  No,  I  think  they  cut  very  little  figure  in  the  spring  of 
1912. 

Q.    So  it  is  only  this  year  that  they  have  really — 

A.  The  spring  of  1913  was  really  the  first  active  competi- 
tion on  drills. 

Q.  You  have  not,  then,  had  any  competition  with  the  In- 
ternational on  what  are  its  old  and  principal  lines — namely, 
harvesting  machines?  ^ 

A.    Not  until  this  year,  no,  sir. 

Q.  And  they  have  had  no  competition  with  you  on  your 
lines  of  plows? 

A.    Not  on  plows,  no,  sir. 

Q.  How  many  Wood  binders  did  you  sell  each  year  west 
of  the  Mississippi,  while  you  were  with  the  Kingman  Plow 
Company? 

A.  That  would  be  a  hard  question  for  me  to  answer;  I 
could  not  do  it. 

Q.    An  infinitesimal  amount  of  the  total  business  in  binders  g 
in  that  territory? 

A.  In  some  territories  quite  a  portion ;  in  other  territories 
less. 

Q.    What  do  you  mean  by  "quite  a  portion" — how  many? 

A.    In  Texas  we  had  quite  a  trade. 

Q.    What  do  you  mean  by  "quite  a  trade"? 

A.    Oh,  a  good  many  thousand  dollars  in  trade. 

Q.  A  thousand  dollars  would  be  about  ten  binders, 
wouldn't  it? 

A.    Yes;  it  would  be  less  than  ten  binders. 

Q.    How  many  binders  did  you  sell  in  Texas?  4 

A.  I  would  say  in  Texas,  in  the  line  of  mowers,  binders 
and  rakes,  $60,000  to  $75,000 ;  it  might  run  more  than  that. 

Q.  Who  are  your  superiors?  You  are  the  general  man- 
ager of  the  Minnesota  Moline  Plow  Company? 

A.    Eesident  manager. 

Q.  Then,  you  are  responsible  to  the  head  officers  of  that 
company  at  Moline? 

A.    At  Moline,  yes,  sir. 

Q.  All  the  stock  of  your  company  is  owned  by  the  parent 
company? 

A.    Oh,  yes. 
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Q.  Were  you  consulted  by  the  officials  of  the  parent  co: 
pany  in  connection  with  their  plans  for  taking  the  Adriar 
binder  and  selling  the  same  in  your  territory? 

A.     I  was  not ;  no,  sir. 

Q.  You  do  not  know  why  the  Moline  Plow  Compa: 
waited  twelve  years,  until  this  suit  was  brought,  before  ent( 
ing  upon  that  sale? 

A.  I  suppose  they  knew  their  business.  They  probal 
were  not  ready  to  purchase  a  binder  plant  before. 

Q.  Do  you  know  of  any  company  that  has  entered  up 
the  manufacture  and  sale  of  binders  in  the  last  12  years,  sin 
the  International  Harvester  Company  was  organized? 

A.    Yes,  sir. 

Q.    What  ones? 

A.    Tte  John  Deere  Plow  Company. 

Q.  The  season  of  1912  was  the  first  season  in  which  t 
John  Deere  Company  sold  any  binders  in  the  United  State 
was  it  not? 

A.  I  think  it  was.  I  would  not  be  certain,  but  that  is  r 
recollection. 

Q.     Can  you  name  any  other  company  ? 

A.    I  do  not  recall  any  other  company  at  the  present  tin 


FRANK  FLORA,  being  duly  sworn  as  a  witness  on  behf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  McHugh. 

Q.    Mr.  Flora,  you  are  in  business  in  Valley  City,  Nor 
Dakota? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.     Selling  farm  implements. 

Q.     How  much  business  do  you  do  a  year? 

A.     I  average  about  $75,000. 

Q.    How  much  business  do  you  do  with  the  Internatior 
Harvester  Company? 

A.     Probably  half  of  that. 

Q.     What  line  of  binders,  mowers,  and  sulky  hay  rakes 
you  handle? 

A.     I  handle  the  Deering. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 
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Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International  Har- 
vester Company? 

A.    I  do. 

Q.    What  line  do  you  handle? 

A.  I  handle  the  Great  Northern  line  and  the  Case  line 
of  implements. 

Q.    And  some  Emerson? 

A.    I  have  handled  the  Emerson;  yes,  sir. 

Q.    You  buy  of  various  manufacturers? 

A.    Yes,  sir. 

Q.  Mr.  Flora,  has  the  International  Harvester  Company 
ever  intimated  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  bought  more  goods  of  them  in  these 
other  lines? 

A.    They  did  not. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  curtailed  your  business  with  their  com- 
petitors ? 

A.    No,  sir. 

Q.  What  would  be  the  result,  Mr.  Flora,  if  the  Interna- 
tional Harvester  Company  should  come  to  you  and  say  that 
they  were  to  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  imless  you  bought  this  or  that 
or  the  other  of  their  long  line  of  implements? 

A.  I  would  tell  them  I  would  have  to  run  my  own  business 
and  they  could  take  their  goods  out  if  they  wanted  to. 

Q.  Does  the  International  Harvester  Company  fix  or  at- 
tempt to  fix  the  retail  price  at  which  you  sell  their  goods  to 
the  farmers? 

A.    No,  sir. 

Cross-Examination  hy  Mr.  Grosvenor. 

Q.  Mr.  Flora,  did  you  say  that  50  per  cent,  or  more  of 
your  business  in  implements  is  with  the  International  Har- 
vester Company? 

A.  I  have  been  selling  quite  a  number  of  their  large  en- 
gines and  threshers;  including  those,  it  would  make  about 
50  per  cent,  of  the  business  in  implements;  yes,  sir. 

Q.    How  many  years  have  you  been  in  business? 

A.    About  14  years. 
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Q.  When  the  International  was  organized,  12  years  ago, 
did  your  account  with  them  constitute  50  per  cent,  of  your 
implement  business? 

A.  At  that  time,  no.  About  all  we  were  selling  at  that 
time  of  the  International  was  binders,  mowers  and  twine. 

Q.  Since  then  you  have  taken  on  other  lines  of  the  Inter- 
tional  as  they  have  commenced  manufacturing  them  from 
time  to  time? 

A.    Yes,  sir. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional today. 

A.  Binders,  mowers,  rakes,  twine,  large  tractors,  disc  har- 
rows, smoothing  harrows. 

Q.     Spreaders  ? 

A.    Yes,  sir,  spreaders. 

Q.    Wagons? 

A.    A  few. 

Q.    Separators  ? 

A.     No,  sir. 

Q.    Repairs? 

A.    Repairs;  yes,  sir. 

Q.    Engines? 

A.     Nothing  but  the  tractors — large  engines. 

Q.    Hay  tools? 

A.    Very  few. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    None  that  is  past  due.. 

Q.     I  say  does  the  International  hold  any  of  your  notes? 

A.     Yes,  sir. 

Q.  And  those  notes  are  for  implements  that  the  Interna- 
tional sold  you  last  year  and  that  you  have  todav  in  your 
store? 

A.  Some  of  them  are,  and  some  of  them  are  for  goods 
purchased  since  settlement  last  fall. 

Q.  And  which  you  have  not  yet  sold,  or  which  you  have 
sold? 

A.     Some  of  them  I  have  sold  and  some  of  them  I  have  not. 

Q.     But  for  which  you  have  not  yet  paid  the  International? 

A.    No,  sir. 

Q.  Now,  Mr.  Flora,  you  answered  a  number  of  questions 
on  direct  examination  respecting  your  firm  and  the  absence 
of  any  intimidation  by  the  International.  Let  me  ask  you: 
do  you  consider  an  implement  dealer  free  and  independent  and 
able  to  run  his  business  as  he  pleases,  as  I  inferred  from  your 
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testimony  on  direct,  when  more  than  lialf  of  his  account  is  i 
with  one  company  and  when  that  company  holds  his  notes? 

A.     I  do,  yes,  sir;  absolutely. 

Q.    And  that  is  your  idea  of  independence? 

A.     Yes,  sir.     I  can  quit  any  time  I  see  fit. 

Q.  As  I  understand  it,  you  started  with  the  Deering  lines 
of  the  International,  ten  years  ago  ? 

A.    14  years  ago. 

Q.    Handling  repairs  and  twine? 

A.    Yes,  sir. 

Q,  Are  the  Deering  lines  an  important  line  in  your  com- 
munity? 2 

A.     Yes,  they  are  quite  a  good  line. 

Q.  What  was  the  next  thing  you  took  on  from  the  Inter- 
national ? 

A.    I  think  the  spreader. 

Q.  And  was  the  man  who  came  around  and  asked  you  to 
buy  some  spreaders  the  man  who  gave  you  the  Deering  con- 
tract? 

A.    I  presume  so,  yes. 

Q.     Well,  don't  you  know? 

A.     Yes ;  yes,  sir.  o 

Q.  Did  he  say  anything  to  you  about  handling  the  new 
spreaders  in  conjunction  or  in  connection  with  the  Deering 
line? 

A.  No.  We  just  bought  some  spreaders  as  a  business 
proposition. 

Q.  Now  let  me  ask  you :  if  that  blockman,  in  a  gentlemanly 
and  polite  way  said  to  you,  when  he  brought  the  contract  for 
the  Deering  lines  around  in  the  spring  or  in  the  following 
fall,  "Well,  I  think  it  would  be  a  good  thing  for  you  to  carry 
a  few  spreaders,  buy  a  few  spreaders  from  us  next  year,  with 
the  Deering  lines ;  there  is  another  agent  over  here  might  like  4 
to  have  the  Deering  lines ;  we  think  you  had  better  take  some 
spreaders,"  would  you  call  that  intimidation  or  coercion? 

A.     That  matter  was  never  brought  up ;  I  do  not  know. 

Q.  I  did  not  ask  you  whether  it  was  brought  up.  I  said 
would  you  call  that  intimidation  or  coercion? 

A.    I  think  it  would  be,  yes,  sir. 

Q.    It  would  be? 

A.     Yes,  sir ;  I  should  think  so. 

Q.  Have  you  handled  any  harvesting  implements  other 
than  the  International  since  the  International  was  organized? 

A.    Y'es,  sir. 
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Q.    What  lines? 

A.    I  handled  the  Acme. 

Q.    When? 

A.    Last  year. 

Q.     How  long  did  you  handle  the  Acme  ? 

A.    Just  last  year. 

Q.     How  many  Acme  binders  did  you  sell? 

A.    I  sold  one. 

Q.    And  how  many  Acme  mowers? 

A.    One. 

Q.    And  how  many  Acme  hay  rakes  ? 

A.    One. 

Q.     How  many  Deering  binders  did  you  sell  last  year? 

A.    About  twenty. 

Q.  Why  did  you  carry  the  Acme?  Just  in  order  to  give 
the  impression  of  having  it,  so  as  to  kill  it? 

A.     No,  sir;  I  thought  it  would  be  a  good  binder  to  handle. 

Q.  You  did  not  sell  any  Acme  binders  except  the  one  you 
had  as  a  sample,  did  you? 

A.     That  is  all ;  yes,  sir. 

Q.     Who  is  carrying  it  this  year? 

A.     I  do  not  know ;  I  am  not. 

Q.     How  many  dealers  are  there  in  Valley  City? 

A.     There  are  three  men  handling  full  lines. 

Q.  Does  one  of  the  other  dealers  handle  the  McCormick 
lines? 

A.    Yes,  sir. 

Q.    What  does  the  third  dealer  carry? 

A.    He  handles  the  Johnston. 

Q.     The  corn  binder,  or  the  grain  binder,  or  both? 

A.    Probably  all  of  them. 

Q.     Well,  don 't  you  know  ? 

A.  He  did  last  year.  I  do  not  know  what  he  is  doing  this 
year. 

Q.  How  long  has  the  McCormick  man  carried  the  Mc- 
Cormick lines? 

A.     I  think  this  is  his  second  year. 

Q.  Had  the  McCormick  binders  been  sold  there  by  some- 
body else  before  he  took  them  on,  two  years  ago? 

A.    Yes,  sir. 

Q.  Then,  the  Deering  and  the  McCormick  lines  have  been 
the  principal  lines  sold  in  your  territory  in  the  last  five  or  six 
years  ? 

A.    Excepting  one  year. 
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Q.    Wlien  was  that? 

A.    That  was  about  four  years  ago. 

Q.    What  was  sold  there  then? 

A.     The  Johnston, 

Q.    The  grain  binder? 

A.    Yes,  sir. 

Q.  And  since  then  have  the  MoCormick  and  the  Deering 
been  the  leading  lines  ? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  town,  in  your 
neighborhood,  in  the  last  three  years,  have  been  of  Interna- 
tional make — ^McCormick,  Deering,  Piano,  Champion,  Milwau- 
kee or  Osborne? 

A.    In  the  last  years,  about  9'5  per  cent.  I  think. 

Q.  What  per  cent,  of  the  mowers  sold  in  that  territory  in 
the  same  period? 

A.    About  the  same. 

Q.  What  per  cent,  of  the  hay  rakes  have  been  Interna- 
tional? 

A.     About  the  same  proportion. 

Q.     What  per  cent,  of  the  corn  binders? 

A.     Practically  all  of  them. 

Q.  Now,  you  testified,  as  I  understood,  on  direct,  about  the 
competition  being  active  and  keen. 

Mr.  McHugh :  No,  he  did  not ;  I  did  not  ask  him  a  question 
about  it. 

Mr.  Grosvenor:  Are  you  sure  about  that?  It  would  be 
the  first  dealer  you  have  omitted. 

Mr.  McHugh :     I  certainly  did  not  ask  him  about  it. 

Q.  Well,  Mr.  Flora,  waiving  that,  let  me  ask  you :  do  you 
consider  competition  active  and  open  when  one  company  does 
95  per  cent,  of  the  business  in  binders,  mowers  and  rakes,  and 
100  per  cent,  of  the  business  in  corn  binders? 

A.  One  year  the  Johnston  binder  sales  were  more  than 
the  combined  sales  of  the  other  binders. 

Q.  I  am  not  asking  you  about  that  one  year.  I  am  asking 
you  for  your  opinion. 

A.    Yes,  I  think  the  competition  is  fair  and  free. 

Mr.  McHugh:  Q.  Anybody  that  wants  to  can  come  in 
and  sell? 

A.    Yes,  sir. 

Q.    It  is  a  question  of  what  the  farmers  will  buy? 

A.    Yes,  sir. 
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1 

W.  A.  SIMPSON,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Simpson,  you  are  in  business  at  Castle  Rock,  Min- 
nesota? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  General  merchandise  and  farm  machinery. 

2  Q.  How  long  have  you  been  handling  farm  machinery? 
A.  Three  years  for  myself. 

Q.    How  much  business  do  you  do  a  year  all  told? 
A.    $20,000. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments ? 

A.     About  50  per  cent,  of  it. 

Q.     That  would  be  about  $10,000? 

A.    Yes,  sir. 

Q.    How  much  business  do  you  do  a  year  with  the  Interna- 

3  tional  Harvester  Company? 

A.    About  $5,000  or  $6,000. 

Q.  So  a  half  or  a  little  more  of  your  business  in  imple- 
ments is  with  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers  and  sulky  hay  rakes  do 
you  handle? 

A.     The  Deering,  mostly,  and  the  Champion. 

Q.     What  twine  do  you  handle? 

A...    The  International  and  the  Plymouth  Cordage. 

4  Q.     Do  you  handle  a  general  line  of  farm  implements  ? 
A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  made 
by  other  companies  and  sold  in  competition  with  like  imple- 
ments of  the  International?  I  speak  of  implements  other 
than  harvesting  machinery. 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  I  handle  the  Moline  Plow  Company's  line,  the  Great 
Northern  Implement  Company,  the  Janesville,  and  the  Rock 
Island. 

Q.    Mr.   Simpson  has  the  International  Harvester   Com- 
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pany  ever  said  to  you  that  you  eoul  1  not  handle  their  harvest- 
ing machinery  unless  you  quit  handling  Plymouth  twine"? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  of  their  general  line  of  implements'? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
that  you  could  not  handle  their  harvesting  line  unless  you  did 
less  business  with  competitors'? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should 
come  to  you  and  put  to  you  the  condition — no  matter  how 
politely  it  was  done — that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  bought  this  or  that  or  the  other 
of  their  other  line  of  goods,  what  would  be  the  result  of  it, 
if  they  insisted  on  that? 

A.    I  would  try  to  get  along  with  some  other  line. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Wouldn't  you  find  it  a  rather  difficult  thing,  Mr.  Simp- 
son, to  try  to  get  along  with  some  other  line  when  more  than 
half  of  your  implement  account  is  with  one  company! 

A.    Well,  I  have  sold  other  lines. 

Q.     I  say  wouldn't  you  find  it  hard  to  try  to  get  along? 

A.     I  hadn't  sold  the  Deering  line  except  the  last  two  years. 

Q.    How  long  have  you  been  in  business? 

A.     I  have  been  in  business  only  three  years  for  myself. 

Q.  During  the  three  years  you  have  been  in  business  for 
yourself,  has  the  International  account  been  half  of  your 
account  in  the  implement  business? 

A.    About  that. 

Q.  What  do  you  buy  from  the  International  besides  bind- 
ers, mowers,  rakes  and  twine? 

A.  Disc  harrows,  peg-tooth  harrows,  and  some  wagons 
and  spreaders. 

Q.    Engines? 

A.    Yes,  some. 

Q.     Twine? 

A.    Yes,  I  handle  twine. 

Q.    You  buy  nearly  everything  from  them,  don't  you? 

A.     I  buy  some  from  them  and  some  from  the  others. 

Q.    Does  the  International  hold  any  of  your  notes? 
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[       A.     They  hold  some,  yes. 

Q.     And  are  those  notes  for  goods  which  you  have  received 
but  have  not  yet  been  able  to  sell? 
A.     Part  of  it,  and  part  of  the  goods  have  been  sold. 
Q.    And  part  of  which  you  have  sold,  but  have  not  paid 
the  International  for? 
A.    Yes,  sir. 

Q.    How  many  dealers  are  there  at  Castle  Rock? 
A.    Only  one. 

Q.     Then,  the  only  harvesting  lines  sold  there  are  those 
of  the  International? 
'      A.    Yes,  sir,  right  there,  and  others  in  close  competition. 
Q.     ^Vliero  are  they?     What  others? 

A.    The  Emerson,  the    John  Deere,  the    Prison,  and  the 
Acme. 
Q.     Does  Emerson  make  any  binder? 
A.    No;  he  makes  a  mower. 

Q.    Then  you  do  not  have  any  competition  with  the  Emer- 
son binder? 
A.    I  do  with  the  mower,  though. 
Q.    That  is,  the  Standard  mower? 
A.    Yes 

Q.    Is  your  country  a  small-grain  country? 
A.    Yes,  sir,  mostly. 

Q.    Mostly.     So  there  is  a  large  number  of  binders  sold? 
A.    Yes. 

Q.    What  binders  do  you  have  competition  with? 
A.     The  John  Deere  principally. 

Q.    How  long  has  John    Deere  been    selling   binders  up 
there? 
A.    He  sold  them  last  year. 
Q.    How  many  did  he  sell? 

A.    He  sold  three  in  my  territory;  I  do  not  know  whether 
he  sold  any  more. 
Q.    How  many  did  you  sell? 

A.    I  sold  four  or  five  binders  last  year.    My  binder  trade 
was  very  light  last  year. 

Q.    Did  you  ever  hear  of  the  Deere  binder  being  sold  be- 
fore last  year? 
A.    No,  I  do  not  know  as  I  have. 

Q.    Are  there  any  other  binders  which  you  have  in  com- 
petition with  you? 
A.     The  Prison  binder. 
Q.    The  Prison  binder? 
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A.    Yes,  sir. 
Q.     Is  there  any  other? 
A.    The  Acme. 

Q.     These  binders  you  have  mentioned  as  being  sold  are 
not  sold  from  your  town  but  from  other  towns? 
A.    Yes,  sir. 

Q.    Are  there  other  International  dealers  located  in  those 
towns? 
A.    Yes,  sir. 


ANGUS  FERGUSON,  being  duly  sworn  as  a  witness  on  be-  2 
half  of  the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  McHugh. 

Q.  Mr.  Ferguson,  you  are  in  business  at  Bordulac,  North 
Dakota? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    I  am  in  the  implement  business. 

Q.    How  much  business  do  you  do  a  year  in  farm  imple-  3 
ments,  including  twine? 

A.    It  varies  from  about  $40,000  to  $60,000. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.    About  30  per  cent,  of  it. 

Q.    What  line  of  binders  do  you  handle? 

A.    The  McCormiek. 

Q.    What  line  of  mowers  and  sulky  hay  rakes? 

A.     The  McCormiek. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir.  4 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    I  do. 

Q.    From  what  companies  do  you  buy  them? 

A.  From  the  P.  &  0.  Plow  Company  in  Minneapolis  and 
Gale  &  Monroe ;  in  the  thresher  machinery  line,  the  Case  and 
the  Rumely. 

Q.  Mr.  Ferguson,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  bar- 
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1  vesting  machinery  unless  you  bought  more  goods  of  them  in 
the  other  lines  that  they  make? 
A.     No,  sir,  they  did  not. 

Q.     Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
if  you  did  not  do  less  business  with  their  competitors'? 
A.     No,  sir. 

Q.     What  would  be  the  result  if  the  International  came  to 

you  and  put  it  to  you  the  condition  that  you  could  not  handle 

their  harvesting  machinery  unless  you  handled  their  full  long 

line  and  bought  this  or  that  or  the  other  implement  of  their 

2  long  line  ? 

A.    I  believe  I  would  get  sore  and  tell  them  to  take  what 
they  had ;  I  think  I  would. 
Q.     That  is  your  judgment  of  what  would  happen? 
A.    Yes,  sir. 

Q.    Did  you  ever  sell  Keystone  binders? 
A.    Yes,  sir,  I  did. 
Q.    What  year? 
A.    1905. 

Q.    What  was  the  experience  of  the  farmers  with  the  Key- 
j  stone  binders? 

A.    A  lot  of  grief. 

Q.    Was  the  Keystone  binder  a  success  or  a  failure? 

A.    It  was  a  failure. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  of  the  Keystone  binders  did  you  sell  in  1905? 

A.  I  sold  17. 

Q.  When  did  you  make  your  contract  for  them? 

A.  For  the  Keystone? 

Q.  Yes.    Wasitin  the  spring  of  1905? 

A.  Yes,  sir. 

Q.  Whom  did  you  make  your  contract  with? 

A.  With  their  general  agent  at  Fargo ;  I  forget  his  name 

Q.  Did  you  know  in  the  spring  of  1905,  when  you  made 
the  contract,  that  the  Keystone  Company  was  in  fact  owned 
by  the  International  Harvester  Company! 

A.  No,  I  did  not ;  I  thought  they  were  independent. 

Q.  Were  you  handling  any  International  lines  that  year? 

A.  No,  sir. 

Q.  Had  you  been  prior  to  1905? 

A.  That  was  my  iirst  year  in  the  business. 
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Q.  Why  did  you  take  on  the  Keystone  line  in  1905,  the  first 
year  you  did  business? 

A.  I  really  thought  I  would  get  more  business  by  handling 
an  independent  machine  at  that  time. 

Q.    You  pushed  that  as  an  independent  line,  did  you? 

A.    I  did,  yes. 

Q.  In  the  fall  of  1905  you  received  notice  that  the  lines 
were  owned  by  the  International! 

A.    Yes,  sir. 

Q.  How  many  dealers  were  there  in  Bordulac,  in  1905, 
other  than  yourself? 

A.    There  was  not  any. 

Q.     There  was  no  dealer? 

A.    No. 

Q.  Were  the  Deering  and  the  MoCormick  binders  being 
sold  near  there  ? 

A.     At  Carrington  they  were;  that  is  close  to  us. 

Q.    How  long  have  you  handled  the  MoCormick  lines? 

A.    Four  years. 

Q.     Before  that  what  did  you  carry? 

A.  In  1905  I  had  the  Keystone,  and  the  next  year,  in  1906, 
I  got  a  sample  of  the  Walter  A.  Wood  and  a  sample  of  the 
Acme  and  had  both  contracts,  and  I  just  sold  one  of  each. 

Q.     Then  finally  vou  took  on  the  McCormick  line  ? 

A.    No ;  in  1907  I  sold  28  Walter  A.  Wood. 

Q.     When  did  you  take  on  the  McCormick  lines? 

A.  The  following  year  again  I  had  very  poor  success  with 
the  Walter  A.  Wood :  that  is,  they  pulled  out  of  the  state  en- 
tirely, and  in  1908  I  did  not  handle  any  binders  at  all. 

Q.    Then,  in  1909,  you  took  on  a  MoCormick  contract? 

A.    Yes,  sir. 

Q.  Have  any  binders  been  sold  at  Bordulac  in  the  last  four 
years  except  the  McCormick? 

A.     The  Deering  has  been  sold  there  in  the  last  two  years. 

Of.    There  is  a  Deering  agent  there? 

A.    Yes. 

Q.  In  the  territory  around  Bordulac,  in  which  you  do 
business,  what  per  cent,  of  the  binders  sold  in  the  last  four 
years  have  been  of  International  make — Deering,  McCormick, 
Piano,  Champion,  Milwaukee,  or  Osborne? 

A.    I  suppose  about  90  per  cent,  of  them. 

Q.  What  per  cent,  of  the  mowers  in  the  same  period  have 
been  International? 

A.    About  the  same. 

Q.    What  per  cent,  of  the  sulky  hay  rakes  ? 
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A.  In  my  judgment  about  the  same,  I  think. 

Q.  What  per  cent,  of  the  com  binders? 

A.  There  is  not  much  corn  binder  business  with  us  up  there. 

Q.  What  per  cent,  of  the  twine  is  International? 

A.  I  suppose  about  40  per  cent,  as  near  as  I  could  judge. 

Re-direct  Examination  by  Mr.  McHugJi. 

Q.  What  makes  up  the  other  10  per  cent,  of  the  binders 
sold  there? 

A.     The  Acme. 

Q.  So  that  the  Acme  is  offered  to  the  farmers  with  the 
Deering  and  the  MeCormick? 

A.     Yes,  sir. 

Q.     And  the  farmer  makes  his  choice? 

A.    Yes,  sir. 


JOHN  HEBEISEN,  being  duly  sworn  as  a  witness  on  behalf 
■''  of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Hebeisen,  you  are  in  business  at  Carver,  Minnesota? 

A.  Yes,  sir. 

Q.  And  you  are  in  the  farm  implement  business? 

A.  Yes,  sir. 

Q.  What  is  the  annual  volume  of  your  business? 

A.  About  $15,000  or  $16,000. 

Q.  How  much  business  do  you  do  on  an  average  with  the 
International  Harvester  Company? 

A.  About  $4,000. 

Q.  About  a  quarter  of  your  business  is  with  the  Interna- 
tional? 

A.  About ;  a  little  more,  I  guess. 

Q.  In  the  neighborhood  of  that? 

A.  Yes. 

Q.  What  line  of  binders  do  you  sell? 

A.  The  MeCormick,  and  I  sold  a  Prison  binder. 

Q.  In  1912? 

A.  Yes,  sir. 

Q.  What  line  of  sulky  hay  rakes  do  you  handle? 

A.  I  handle  sometimes  the  Thomas,  and  the  International. 

Q.  What  line  of  mowers? 
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A.  The  McCormick  I  handled  the  last  years,  and  I  handled 
the  Deering  with  it,  too. 

Q.    What  twine  do  you  handle? 

A.  Plymouth,  International,  Prison,  and  a  year  or  so  be- 
fore I  handled  some  Cordage  Company,  here  in  Minneapolis. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  out- 
side of  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    Of  whom  do  you  buy  them? 

A.  John  Deere,  or  Deere  &  Webber;  Minnesota  Moline, 
J.  I.  Case,  Lindsay  Bros.,  the  Waterloo  people.  Grade,  and 
others  down  there;  and  Stickney,  Saint  Paul,  and  so  on. 

Q.  That  will  be  enough.  Has  the  International  Harvester 
Company  ever  said  to  you  that  you  could  not  handle  their 
harvesting  machinery  unless  you  refused  to  handle  the  Prison 
binder? 

A.  No,  sir;  they  have  never  even  intimated  anything  of 
that  kind. 

Q.  Have  they  intimated  to  you  that  you  could  not  handle 
their  harvesting  machinery  if  you  did  not  refuse  to  handle 
the  Thomas  rakes? 

A.    Never. 

Q.  Have  they  ever  intimated  to  you  that  you  could  not 
handle  their  harvesting  machinery  if  you  did  not  buy  more 
goods  of  them  in  these  other  lines? 

A.    Never  intimated  at  all. 

Q.  Mr.  Hebeisen,  suppose  they  came  to  you  and  said  you 
could  not  handle  their  harvesting  machinery  unless  you 
bought  this  or  that  or  the  other  of  their  lines,  or  refused  to 
handle  these  other  rakes  or  binders,  what  would  the  result 
be? 

A.    I  would  open  the  door  and  tell  them  to  walk. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    Mr.  Hebeisen,  how  many  of  the  Prison  binders  have  you 
sold? 
A.    One. 

Q.    And  have  you  been  in  business  some  40  years? 
A.    42  years. 
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1       Q.    How  many  binders  have  you  sold  that  have  not  been 
International,  in  the  last  ten  years? 

A.    Not  any  in  the  last  ten  years,  except  the  Prison  binder. 

Q.  How  long  is  it  since  you  have  handled  or  sold  any 
Thomas  rakes? 

A.    It  is  two  years  now.    It  was  really  tedders  I  bought. 

Q.    Thomas  tedders? 

A.    Yes ;  it  was  really  tedders. 

Q.  Then  you  have  not  sold  any  sulky  hay  rakes  except  In- 
ternational? 

A.    Well,  I  did,  but  that  was  probably  six  or  seven  years 
^  ago — 'I  don't  remember  exactly — or  longer. 
-  Q.    How  many  dealers  are  there  in  Carver? 

A.    There  are  two. 

Q.    Does  the  other  dealer  handle  the  Deering  lines? 

A.  He  does  not  handle  the  harvester — not  right  in  the  vil- 
lage. There  is  one  who  holds  the  territory,  but  he  lives  out 
a  little  way;  he  handles  the  Prison  binder. 

Q.  Is  there  no  Deering  agent  selling  Deering  binders  in 
your  territory? 

A.    No,  not  in  Carver. 

3  Q.    Isn't  there  in  a  neighboring  town,  reaching  over  into 
your  territory,  a  Deering  agent? 

A.    Yes,  sir. 

Q.  What  are  the  leading  types  of  binders  in  your  terri- 
tory? 

A.    The  Deering  and  the  McCormick. 

Q.  What  per  cent,  of  the  binders  sold,  would  you  say,  are 
International? 

A.    About  90  per  cent. ;  along  there. 

Q.  What  per  cent,  of  the  mowers  would  you  say  are  Inter- 
national? 

4  A.    Not  so  many ;  about  5  per  cent,  less,  or  10,  I  guess. 
Q.    About  85  per  cent.? 

A.  Yes. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.  About  the  same;  95,  or  90;  around  there. 

Q.  What  per  cent,  of  the  corn  binders  are  International? 

A.  They  are  all  International. 

Q.  What  per  cent,  of  the  twine  is  International? 

A.  About  60  or  65,  I  guess. 
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Re-direct  Examination  by  Mr.  McHugh. 

Q.  Is  the  Acme  sold  around  your  town? 

A.  Yes,  sir. 

Q.  And  is  the  John  Deere  binder  sold  there?    Has  it  been 
put  on  the  market,  do  you  know? 

A.  Their  mower. 

Q.  Not  their  binder? 

A.  No. 

Q.  Is  the  Standard  mower  sold  there? 

A.  Yes,  sir. 

Q.  So  that  these  various  makes  are  offered  to  the  farmer? 

A.  Yes,  sir. 

Q.  And  the  farmer  takes  his  choice  between  them  ? 

A.  Yes,  sir. 


OLAF  BJORKE,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr,  McHugh. 

Q.  Mr.  Bjorke,  you  are  in  business  at  Abercrombie,  North 
Dakota? 

A.    Yes,  sir. 

Q.    In  the  implement  business? 

A.  I  have  been  until  February  1st  of  this  year ;  I  have  sold 
out  the  implement  business ;  I  am  now  in  the  wholesale  lumber 
business. 

Q.    So  you  are  not  to-day  in  the  implement  business? 

A.    No,  sir. 

Q.    You  were  up  to  February  last? 

A.    Yes,  sir. 

Q.  How  much  business  did  you  do  in  the  farm  implement 
business  ? 

A.    From  $25,000  to  $30,000  a  season. 

Q.  How  much  business  did  you  do  with  the  International 
Harvester  Company? 

A.  Approximately  25  per  cent,  of  the  business  was  goods 
bought  from  them. 

Q.    Did  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q,    Did  you  handle  a  line  of  implements  other  than  bar- 
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1  vesting  machinery  made  by  other  companies  and  sold  in  com- 
petition with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  did  you  handle? 

A.  Principally  the  Deere  &  Webber  line,  the  Minnesota 
Moline,  the  Emerson,  Fairbanks-Morse,  Buffalo  Pitts  Com- 
pany, and  Parker  Glidden. 

Q.  Did  I  ask  you  what  lines  of  binders  and  mowers  and 
sulky  rakes  you  handled? 

A.    I  handled  the  McCormiek  and  the  Deering. 

Q.    Mr.  Bjorke,  did  the  International  Harvester  Company 

2  ever  intimate  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  bought  less  goods  from  their  com- 
petitors ? 

A.    No. 

Q.  Did  they  ever  say  to  you  that  you  could  not  handle 
their  harvesting  machinery  unless  you  bought  more  goods  of 
them,  of  the  long  line  they  have? 

A.    No,  sir. 

Q.    You  were  in  business  in  1905? 

A.    Yes,  sir. 
o      Q.    Were  any  Keystone  binders  sold  in  your  territory  that 
^  year? 

A.    Yes,  sir. 

Q.  Do  you  know  the  experience  of  the  farmer  who  bousrht 
it? 

A.    Yes,  sir. 

Q.    What  was  that  experience? 

A.    He  returned  it. 

Q.    Why? 

A.    It  did  not  give  satisfaction. 

Q.    The  binder  was  not  a  successful  binder? 
4      A.    No. 

Mr.  Grosvenor:    Did  you  sell  him  this  Keystone? 

The  Witness:    No,  sir. 

Mr.  McHugh :    He  simply  has  knowledge  of  it. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    Who  sold  this  Keystone  binder? 
A.    A.  K.  Tweete  was  the  agent. 

Q.    And  did  he  sell  it  in  the  season  of  1905  as  an  independ- 
ent binder? 
A.    Yes,  sir. 
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Q.  He  was  getting  the  trade  of  tlie  farmers  by  saying  he 
was  selling  a  binder  that  was  not  made  by  any  trust,  was  he? 

A.    He  attempted  to  get  it. 

Q.    He  attempted  to  do  that? 

A.    Yes. 

Q.  He  did  not  know  at  the  time  that  the  binder  he  was 
selling  was  in  fact  owned  by  the  trust,  did  he? 

A.     I  do  not  know. 

Q.    How  many  did  he  sell? 

A.  I  dp  not  know.  He  got  a  carload  of  binders  and  mow- 
ers; I  think  it  was  eight  binders  and  the  same  number  of 
mowers. 

Q.    And  this  was  in  the  summer  of  1905? 

A.    Yes,  sir. 

Q.  Were  you  the  McCormick  agent  in  that  place  at  that 
time? 

A.    The  Deering. 

Q.    "Was  there  a  McCormick  dealer  there  also? 

A.  No.  He  was  located  in  a  town  across  the  river,  two 
miles  away,  in  Kent. 

Q.    The  Keystone  were  not  sold  after  1905  in  your  town? 

A.    No. 

Q.    How  many  dealers  are  there  in  Abercrombie  to-day? 

A.  There  is  only  one  exclusively  machine  dealer.  There 
are  others  who  handle  machines  in  part,  like  traction  engines 
and  plows  and  threshing  machines  and  automobiles  and  sep- 
arators, and  other  implements,  in  connection  with  their  other 
business. 

Q.  The  only  harvesting  machinery  sold  in  Abercrombie 
to-day,  then,  is  that  of  the  International? 

A.    Yes,  sir. 

Q.  And  are  the  leading  types  of  binders  that  are  sold  in 
the  territory  around  Abercrombie  International  make? 

A.    Yes,  sir. 

Q.  What  per  cent  of  the  binders  sold  around  Abercrombie 
are  of  International  make? 

A.  Since  I  have  been  in  business,  since  1898, 1  should  judge 
they  have  sold  more  than  90  per  cent. 

Q.    95  possibly? 

A.  Hardly.  There  have  been  some  Acmes,  and  they  came 
in  there  with  the  Johnston  from  Wyndmere. 

Q.    What  per  cent,  of  the  mowers  are  International  ? 

A.    About  the  same  per  cent. 

Q.    What  per  cent,  of  the  rakes? 

A.    About  the  same,  I  guess. 


68  John  E.  Paulson,  Direct  Examination. 

*■ 

Q.    What  per  cent,  of  the  corn  binders? 

A.    I  do  not  believe  there  are  any  but  the  International 
sold. 

Q.    Corn  binders  would  be  100  per  cent.? 

A.    Yes. 

Q.    And  what  per  cent,  of  the  twine? 

A.    I  should  judge  about  50  per  cent,  of  the  twine. 

Q.    There  are  not  any  headers  sold  up  there,  are  there? 

A.    Yes,  we  have  sold  a  few  headers,  but  not  of  late  years. 

Q.    It  does  not  compare  in  volume  with  the  sale  of  the  bind- 
ers, does  it? 

A.    Oh,  no;  it  is  no  header  country.    We  have  long  straw 
up  in  that  country. 


JOHN  E.  PAULSON,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Paulson,  you  are  in  business  at  Hillsboro,  North 
g  Dakota? 

A.    Yes,  sir. 

Q.    In  the  farm  implement  business? 

A.  I  am  in  the  farm  implement  business  and  in  general 
merchandise. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments, including  twine  and  vehicles? 

A.  My  sales  for  last  year,  1912,  were  $57,215.90;  that  in- 
cluded twine. 

Mr.  Grrosvenor:     He  is  the  only  dealer  who  could  state  it 
exactly. 
4      Mr.  McHugh.    That  is  right. 

Q.    $57,000  and  more? 

A.    $57,215.90. 

Q.  How  much  business  did  you  do  with  the  International 
Harvester  Company? 

A.  Their  sales  of  machines,  outside  of  twine,  were  a  trifle 
over  $5,000;  including  their  twine,  very  close  to  $13,000;  that 
includes  extras  and  repairs. 

Q.    All  that  you  did  with  them? 

A      "¥"03  sir 

Q.'    $13,000  out  of  $57,000? 

A.    Yes,  just  about. 
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Q.  What  line  of  binders,  mowers  and  sulky  hay  rakes  do 
you  handle? 

A.  We  handled  the  McCormick  binder,  the  Deering  binder, 
the  MoCormick  hay  rakes,  a  few  Deering  hay  rakes,  McCor- 
mick extras,  Deering  extras,  a  few  International  hay  tools, 
such  as  McCormick  stacker,  sweep  rake;  MoCormick  corn 
binders,  and  once  in  a  while  a  Deering  corn  binder  or  two. 

Q.  ■  Do  you  handle  a  general  line  of  farm  implements  1 

A.    Yes,  sir,  we  do. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.     Yes,  we  do. 

Q.    What  line  do  you  handle? 

A.  We  handle  the  Winona  wagon,  the  Flour  City  gas 
tractor,  Aultman  &  Taylor  gas  tractor,  the  John  Deere  engine 
gangs  and  plows  and  sulkies,  single  gangs  and  double  gangs 
and  triple  gangs.  Hero  fanning  mills,  Hero  smut  mills,  and 
other  small  tools  of  different  kinds. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
if  you  did  not  buy  more  goods  of  them  in  these  other  lines? 

A.     No,  sir ;  not  at  any  time. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  say  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  on  the  condition  that  you  bought  this  or  that 
or  the  other  of  their  other  line,  what  would  the  result  be? 

A.     I  should  try  to  run  my  own  business,  sir. 

Q.  And  the  result  would  be,  you  running  your  own  busi- 
ness, you  would — 

A.    I  would  take  the  lines  that  suited  my  own  judgment. 

Cross-Exarmnation  by  Mr.  Grosvenor. 

Q.    How  many  implement  dealers  are  there  in  Hillsboro? 

A.  There  are  two  legitimate  implement  dealers,  local 
dealers;  and  there  is  also  a  wholesale  establishment  there  at 
Hillsboro,  belonging  to  the  J.  I.  Case  Threshing  Machine 
Company. 

Q.  Does  ^the  wholesale  concern  handle  harvesting  ma- 
chinery? 

A.    No,  not  yet. 

Q.    You  speak  as  if  you  were  fearful  of  what  they  might  do. 
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A.  I  have  understood  they  intend  to  do  it,  but  I  have  not 
seen  any  of  their  harvesting  machines  yet. 

Q.     What  harvesting  lines  does  the  other  dealer  handle? 

A.  The  other  dealer,  Mr.  Grunder  Howard,  handles  no 
harvesting  machinery. 

Q.  So  the  only  harvesting  machines  handled  in  your  town 
are  those  that  you  sell? 

A.     Yes,  sir,  at  present. 

Q.     You  have  been  in  business  30  odd  years,  have  you? 

A.  I  have  been  in  Traill  county  on  my  own  account  since 
1878,  and  have  been  in  Hillsboro  since  the  fall  of  1880: 

Q.  Has  the  McCormick  machinery  been  a  leading  line  of 
harvesting  implements  in  that  territory  throughout  that 
period? 

A.     Yes,  most  of  the  time. 

Q.     And  has  the  Deering  also  been  prominent? 

A.    Yes,  sir. 

Q.  Are  the  leading  types  of  binders  sold  in  your  territory 
today  the  Deering  and  the  McCormick? 

A.     They  are. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
— I  mean  the  territory  in  which  you  sell  binders  in  competi- 
tion with  other  dealers — are  of  International  make — Deering, 
MoOormick,  Piano,  Champion,  Osborne,  or  Milwaukee? 

A.  The  last  three  or  four  years,  100'  per  cent.,  right 
around  the  vicinity  of  Hillsboro,  have  been  International 
goods,  Deering  and  McCormick,  but  you  get  a  little  further 
away,  about  ten  miles  away  from  Hillsboro,  and  there  have 
been  other  binders  disposed  of;  for  instance,  last  year,  a 
machine  made  by  a  concern  called  the  Independent  Harvester 
Company;  a  farmer  out  in  the  country  was  selling  some  of 
those  last  year. 

Q.     Selling  to  stockholders  in  that  company? 

A.     He  was  a  stockholder  himself. 

Q.     And  he  was  selling  to  stockholders? 

A.  He  was  selling  binders.  I  don't  know  whether  he  sold 
them  to  stockholders  or  not,  but  he  did  sell  a  few  of  those 
machines. 

Q.  In  the  same  territory  in  which  you  do  business  in  com- 
petition with  other  dealers,  what  per  cent,  of  the  mowers  sold 
in  the  last  few  years  have  been  International? 

A.  Right  in  our  town  pretty  near  all  the  mowers  have  heen 
International. 
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Q.    What  per  cent,  of  the  sulky  hay  rakes  have  been  Inter-  i 
national? 

A.    The  last  few  years  I  would  say  nearly  all  of  them. 

Q.    What  per  cent,  of  the  corn  binders? 

A.    The  same  thing. 

Q.    That  is  all? 

A.  We  have  had  about  all  the  corn  binder  trade  there  was 
there. 

Q.    And  what  per  cent,  of  the  twine  in  that  vicinity? 

A.  That  is  hard  to  tell,  sir;  there  has  been  considerable 
State  Prison  twine  sold,  and  some  Plymouth  twine,  and  I  have 
sold  all  I  could  sell  but  I  was  not  able  to  sell  it  all.  ^ 

Q.    Has  more  than  half  been  International? 

A.  No,  I  do  not  think  so.  I  think  they  would  not  get  up 
to  half. 


P.  B.  FREDRICKSON,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

3 

Q.    Mr.  Fredrickson,  you  are  in  business  at  Davenport, 
North  Dakota? 

A.    Yes,  sir. 

Q.    In  the  farm  implement  business? 

A.    Yes,  sir,  farm  implements  and  hardware  and  furniture. 

Q.    How  long  have  you  been  in  business  there? 

A.    Eight  years. 

Q.    How  much  business  do  you  do  a  year,  all  told! 

A.    From  $30,000  to  $36,000. 

Q.    How  much  business  do  you  do  a  year  in  farm  imple- 
ments,  including  twine?  ^ 

A.    About  $20,000.  . 

Q.    How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.    About  $10,000. 

Q.    About  half  of  your  implement  business? 

A      "yps    sir 

Q.'    What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    The  MoCormick. 

Q.    What  twine  do  you  handle? 

A     We  handle  the  International  and  some  Prison. 
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Q.    You  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  line  of  farm  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  line? 

A.    Deere-Webber. 

Q.     A  pretty  complete  line? 

A.    Yes,  sir. 

Q.  Mr.  Frederickson,  has  the  International  Harvester 
Company  ever  intimated  to  you  that  you  could  not  handle 
their  harvesting  machinery  unless  you  bought  more  goods  of 
them  in  their  long  line? 

A.     No,  sir. 

Q.  If  they  came  to  you  and  put  as  a  condition  under  which 
you  would  have  to  do  business,  that  you  could  not  handle 
their  harvesting  machinery  unless  you  bought  this  or  that 
or  the  other  of  their  long  line  of  implements,  what  would 
the  result  be? 

A.    I  think  I  would  have  to  tell  them  to  get  another  dealer. 

Q.  What  lines  of  harvesting  machinery  not  made  by  the 
International  Company  are  sold  at  Davenport? 

A.    The  Acme,  up  until  this  year. 

Q.  You  sell  goods  in  competition  with  dealers  in  towns 
around-  about  you? 

A.    Yes,  sir. 

Q.  What  lines  are  on  sale  at  those  towns  other  than  Inter- 
national make? 

A.    The  Johnston,  the  Independent,  and  the  Acme. 

Q.    And  in  mowers;  the  Dain  mower? 

A.    The  Johnston,  the  Dain,  and  I  think  the  Standard. 

Q.  Those  various  makes  of  implements,  of  harvesting  ma- 
chinery, are  offered  to  the  farmers  in  that  section? 

A.     Yes,  sir. 

Q.    They  are  canvassed  to  buy  them  all? 

A.     Yes,  sir. 

Q.    And  the  farmers  take  their  choice  as  between  them  all? 

A.     Yes,  sir. 


Cross-Examination  hy  Mr.  Oros<venor. 

Q.    Did  you  say  the  Acme  was  sold  today  in  your  town 
Davenport,  North  Dakota?  ' 
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A.    They  have  been  sold  up  uutil  this  year.  1 

Q.  1  understood  the  question  on  direct  examination  to  be 
what  lines  other  than  the  International  are  sold  in  your  town. 

Mr.  McHugh:  His  answer  was  exactly  the  same — sold  up 
to  this  year. 

Mr.  G-rosvenor:    Yes. 

Q.  Now,  why  did  you  name  the  Acme  when  you  were  not 
asked  to  name  anything  that  had  been  sold  in  the  past?  Do 
you  understand  my  question? 

A.    I  don't  quite  catch  it. 

Q.  What  made  you  name  the  Acme  when  counsel  for  the 
defendants  asked  you  what  lines  are  sold  in  your  town?  2 

A.  I  meant  in  competition  with  our  trade,  outside  of  our 
town.    The  Acme  has — 

Q.     The  Acme  is  not  sold  in  your  town,  is  it? 

A.    Not  now. 

Q.     How  many  dealers  are  there  in  your  town? 

A.    Just  one  now. 

Q.    And  that  is  yourself? 

A.    Yes,  sir. 

Q.  And  half  of  your  business  in  implements  is  with  the 
International?  o 

A.    Yes,  sir. 

Q.     Does  the  International  hold  some  of  your  notes? 

A.     Not  that  I  know  of,  sir. 

Q.     Wouldn't  you  know  whether  they  did  or  not? 

A.    Yes,  sir. 

Q.     Does  the  International  hold  any  of  your  notes? 

A.    No. 

Q.  How  long  has  the  International  account  with  you  been 
half  of  your  business? 

A.    The  last  four  or  five  years. 

Q.    And  you  have  been  in  business  eight  years  ?  4 

A.    Yes,  sir. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.  We  buy  binders,  mowers,  rakes,  some  sweep  rakes, 
some  stackers,  some  disc  harrows,  and  some  gasoline  engines. 

Q.     Spreaders  ? 

A.    We  have  bought  some,  yes. 

Q.    Engines? 

A.     Gasoline  engines ;  yes,  sir. 

Q.     Cream  separators? 

A.    No. 
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[      Q.    Wagons? 

A.    A  few. 

Q.    Twine? 

A.     Some. 

Q.    Where  is  the  Acme  sold  near  you? 

A.    It  is  sold  at  Barrie. 

Q.    How  far  off  is  that? 

A.     About  nine  miles. 

Q.  Are  there  International  agents  over  there  handling  In- 
ternational harvesting  machinery  also? 

A.     No,  sir. 

Q.    Where  is  the  Dain  mower  sold? 

A.     At  Kindred. 

Q.    How  far  off  is  that? 

A.    Five  miles. 

Q.  What  are  the  leading  types  of  binders  sold  in  your  ter- 
ritory? 

A.     The  MoCormiek  and  Deering. 

Q.  What  per  cent,  of  the  business  in  binders,  in  the  last 
three  or  four  years,  have  been  International,  in  your  terri- 
tory? 

A.    I  should  judge  about  80  per  cent. 

Q.  What  per  cent,  of  the  mowers  in  the  same  period  and 
territory  has  been  International? 

A.    About  the  same. 

Q.    What  per  cent,  of  the  sulky  hay  rake  business? 

A.    About  the  same. 

Q.  What  per  cent,  of  the  corn  binders  have  been  Interna- 
tional? 

A.    I  should  judge  they  would  be  about  the  same. 

Q.    And  what  per  cent,  of  the  twine? 
A.    Perhaps  about  40  per  cent. 


WALFORD  J.  PALM,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Palm,  you  are  in  the  farm  implement  business  at 
Kingston,  Minnesota  ? 
A.    Yes,  sir. 

Q.    How  much  business  do  you  do  a  year? 
A.    About  $15,000. 
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Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.    Between  $5,000  and  $6,000. 

Q.  So,  a  little  more  than  a  third  of  your  business  is  done 
with  the  International  Harvester  Company'? 

A.    Yes. 

Q.  What  line  of  binders,  mowers,  and  sulky  rakes  do  you 
handle? 

A.    The  Deering. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.     Do  you  handle  a  line  of  farm  implements  other  than  ' 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.    Yes. 

Q.    What  lines  do  you  handle? 

A.    I  handle  the  Moline  and  the  Janesville. 

Q.  Has  the  International  Harvester  Company  ever  s«.id  to 
you  that  you  could  not  handle  their  harvesting  machinery  if 
you  did  not  buy  more  goods  of  them  in  their  general  line? 

A.    No,  sir. 

Q.  Have  they  ever  said  to  you  that  you  could  not  handle 
their  harvesting  machinery  unless  you  bought  fewer  goods  of 
their  competitors? 

A.    No,  sir. 

Q.  If  they  came  to  you  and  said  you  could  not  handle  their 
harvesting  machinery  unless  you  bought  this,  or  that,  or  the 
other  of  their  long  line  of  implements,  what  would  be  the  re- 
sult! 

A.    I  would  quite  them. 

Cross-Examination  hy  Mr.  Grosvenor. 

Q.    How  long  have  you  handled  the  Deering  line? 

A.    I  have  handled  it  four  years  now. 

Q.    How  many  dealers  are  there  at  Kingston  ? 

A.    There  is  just  one — myself. 

Q.  Then,  the  only  harvesting  implements  sold  there  are 
International? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  the  territory  in 
which  you  do  business,  in  competition  with  other  dealers,  is 
of  International  make — Deering,  McCormick,  Piano,  Cham- 
pion, Milwaukee,  or  Osborne? 
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A.     I  eonld  not  exactly  make  out  how  much  it  would  be. 
Q.    What  are  the  leading  types  of  binders  sold  in  your  ter- 
ritory? 
A.    The  McCormick  and  the  Deering. 
Q.     And  they  have  been  such  for  many  years'? 
A.    Yes. 

Q.     All  the  time  you  have  been  in  business? 
A.    Yes,  all  the  time  I  have  been  there. 
Q.    Are  most  of  the  binders  sold  either  MoCormick  or 
Deering? 

A.     The  Deering  is  most  sold. 

Q.    Are  90  per  cent,  of  the  binders  sold  there  either  Mc- 
Cormick or  Deering? 
A.     Yes,  about  90  per  cent,  around  Kingston. 
Q.    Are  90  per  cent,  of  the  mowers  sold  around  Kingston 
either  McCormick  or  Deering? 
A.    Yes,  sir. 

Q.     Are  90  per  cent,  of  the  sulky  hay  rakes  sold  around 
there  McCormick  or  Deering  also,  or  do  you  think  it  is  less 
than  that? 
A.    No,  I  guess  about  that. 

Q.    Are  there  any  corn  binders  sold  around  there  except 
International? 
A.    No. 

Q.     So  it  is  all  International  in  corn  binders? 
A.     Yes,  right  there. 

Q.    Does  the  International  have  half  of  the  business  in 
twine  ? 
A.    Yes,  they  have  got  just  about  half  from  me. 


L.  B.  GAENAAS  (Cheyenne,  N.  D.)  was  duly  sworn  as  a  wit- 
4       ness  on  behalf  of  the  defendants. 

Mr.  Grosvenor :  We  have  not  any  such  name,  or  any  name 
like  it,  on  our  list. 

Mr.  Doyle:  What  is  the  name  of  your  implement  com- 
pany, Mr.  Garnaas? 

The  Witness :    Garnaas  Bros. 

Mr.  Grosvenor :  We  have  no  such  name  as  that.  He  is  not 
on  our  list. 

Mr.  Darling :    We  never  heard  of  him. 

Mr.  Doyle :  If  he  is  not  on  the  list  we  cannot  use  him  un- 
less the  objection  is  waived. 
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Mr.  Grosvenor:    I  am  afraid  I  shall  have  to  excuse  him.  1 
What  is  his  profession? 

Mr.  Doyle :    He  is  a  dealer. 

Mr.  Grrosvenor:     I  think  I  will  have  to  let  him  go.    I  will 
not  waive  it. 

(The  witness  was  withdrawn.) 


FEANK  KIMM,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  Doyle.  ^ 

Q.    Your  name  is  Frank  Kimm? 

A.    Yes,  sir. 

Q.    And  you  reside  at  Moorhead,  Minnesota? 

A.    Yes,  sir. 

Q.     What  is  your  business,  Mr.  Kimm? 

A.    Farmer. 

Q.    How  long  have  you  been  farming? 

A.     Since  1884. 

Q.    How  many  acres  in  your  farm?  3 

A.    I  farm  about  1,500  acres. 

Q.     How  many  acres  do  you  cultivate? 

A.     About  1,200  acres  at  the  present  time. 

Q.     What  crops  do  you  raise,  chiefly? 

A.    Wheat  is  our  main  crop. 

Q.    Do  you  raise  some  com? 

A.    Yes,  sir. 

Q.    How  many  acres  do  you  usually  cultivate  to  corn? 

A.    I  had  115  acres  last  year. 

Q.  And  all  the  balance  of  your  cultivated  land  was  to  small 
grain?  4 

A.    Yes,  sir,  most  of  it ;  some  potatoes  and  some  grass. 

Mr.  Grosvenor:  That  would  make  about  1,000  acres  of 
small  grain? 

The  Witness :     About  a  thousand  acres,  yes,  sir. 

Q.    What  make  of  binder  and  mower  do  you  use? 

A.    The  Deering  binder  and  the  McCormick  mower. 

Q.  How  long  have  you  been  accustomed  to  the  use  of  the 
Deering  binder? 

A.     Since  1893. 

Q.  You  have  been  familiar  with  the  changes  made  from 
time  to  time  as  they  affected  the  running  of  your  machines? 
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A.    Yes,  sir;  I  have  used  them  continuously. 

Q.    "When  did  you  buy  your  last  Deering  binder  ? 

A.    Last  year. 

Q.  Do  you  notice  some  difference  between  the  working  of 
the  recent  binder  and  the  older  ones? 

A.    Yes. 

Q.  It  runs  better  and  lighter  and  does  better  work, 
does  it? 

A.    It  does  better  work;  yes,  sir. 

Q.  You  get  good  repair  and  expert  service  for  your  binder 
when  you  want  it,  where  you  are,  do  you? 

A.    Yes,  sir. 

Q.  Can  you  buy  makes  other  than  the  International  make 
of  binders  and  mower  around  you,  if  you  want  them? 

A.     Yes,  sir. 

Q.    You  buy  the  Deering,  then,  because  you  prefer  it? 

A.    Yes,  sir. 

Q.  Examine  the  list  I  hand  you  and  state  if  that  is  a  cor- 
rect statement  of  the  machinery  you  use  on  your  farm  in 
operating  it. 

A.    Yes,  sir,  I  think  that  is  correct. 

Q.  You  may  now  aid  your  memory  with  the  use  of  this  list 
and  state  the  machinery  you  own  and  use  in  operating  your 
farm,  giving  the  cost  price  of  each  piece  of  machinery. 

A.     The  list  is  as  follows : 

List  of  Farm  Tools  Used  by  Frank  Kimm,  Moorhead,  Minn., 
on  His  Farm  of  1,500  Acres. 

Purchase 
Price. 
9  Farm  Wagons  (6  second-hand,  3  new)  $250.00 

1  Spring  Wagon  65.00 

2  Buggies  or  Surreys  (1  second  hand)  65.00 

1  Walking  Plow  (given  to  him) 

4  Gang  Plows,  3  Deere,  I  Bradley                                     240.00 

2  Disc  Harrows  70.00 
4  Peg  Harrows,  Boss  50.00 
1  Com  Planter,  Deere  38.00 
4  Com  Cultivators,  Planet  and  Deere  100.00 

3  Grain  Drills  250.00 
6  Grain  Binders,  Deering  720.00 

1  Corn  Binder,  McCormiek  125.00 

2  Mowing  Machines,  MoCormick  65.00 
1  Hay  Eake,  Deering  24^00 
Engine  Plow  435.00 
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1  Hay  Loader,  Osborne  70.00 

1  Side  Del.  Rake,  Osborne  55.00 

6  Hay  Eacks,  hand-made  60.00 

1  Threshing  Separator  1,000.00 

1  Manure  Spreader,  Corn  King  114.00 

1  Gasoline  Engine,  Reindeer  40.00 

1  Traction  Engine,  Flour  City  22.50 

1  Feed  Grinder,  Hero  28.00 

1  Cream  Separator,  Sharpies  125.00 

2  Fanning  Mill  68.00 
1  Weeder  27.00 
1  Ensilage  Cutter,  Whirlwind  237.50 
1  Land  Roller  125.00 
Small  Tools — ^hoes,  shovels,  wheelbarrows,  etc.  250.00 


$4,718.00 


Cr OSS-Examination  hy  Mr.  Grosvenor. 

Q.    How  much  twine  do  you  use  per  acre  on  an  average  1 

A.    We  generally  figure  two  pounds;  sometimes  more. 

Q.  Then,  your  bill  for  twine  last  year  was  about  two  hun- 
dred or  more  dollars? 

A.  I  think  it  run  more  than  that.  I  cut  about  75  acres  of 
corn,  too,  last  year;  that  made  it  run  up  pretty  well.  I  think 
it  was  over  $300. 

Q.  Do  you  do  any  outside  work  with  the  threshing  sepa- 
rator you  have? 

A.    Yes,  sir;  I  threshed  one  job  last  year. 

Q.    Is  this  engine  plow  used  entirely  on  your  own  place? 

A.    Yes,  sir. 

Q.  Your  farm  is  practically  entirely  devoted  to  small 
grain,  with  the  exception  of  this  100  acres  of  com? 

A.     We  raise  some  stock ;  we  raise  corn  and  pigs. 

Q.    How  many  cattle  have  you  on  your  place? 

A.    We  have  about  35  head  of  cattle  now. 

Q.    How  many  pigs? 

A.    I  have  got  22  old  ones  and  10  little  ones  just  coming  on. 

Q.    Are  you  in  the  dairy  business,  too,  somewhat? 

A.    Yes,  sir,  slightly. 

Q.  All  the  time  you  have  been  a  farmer  you  have  noticed 
improvements  going  on  in  farm  machinery,  have  you  not  ? 

A.  Yes ;  I  think  they  have  been  improving  on  most  of  the 
lines. 
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1  Q.  The  binders  have  been  improving  all  the  time  you  have 
known  about  them,  haven't  they? 

A.    Always  some  improvements,  every  year,  yes,  sir. 

Mr.  Doyle:  Q.  Have  you  farmed  this  same  amount  ot 
land  ever  since  you  have  been  farming  there? 

A.  I  never  farmed  any  less;  I  have  farmed  a  good  deal 
more. 
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T.  O.  THOMPSON,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Eooamination  by  Mr.  Doyle. 

Q.     Your  name  is  T.  0.  Thompson? 

A.     Yes,  sir. 

Q.    And  you  reside  at  Leonard,  North  Dakota? 

A.    Yes,  sir. 

Q.    What  is  your  business,  Mr.  Thompson? 

A.    I  am  farming. 

Q.    How  many  acres  do  you  farm? 

A.    A  half  section. 

Q.    How  long  have  you  been  farming? 

A.    Ever  since  I  was  21 ;  about  22  years. 

Q.    What  crops  do  you  raise  chiefly  on  your  farm? 

A.    Wheat,  oats,  flax,  corn,  and  some  barley. 

Q.    Does  com  develop  to  maturity  in  your  country  1 

A.    Yes,  sir. 

Q.    You  have  a  quick  growth  of  corn? 

A.     Yes,  sir. 

Q.  What  make  of  binder  and  mower  do  you  use  on  your 
farm? 

A.     The  McCormick. 

Q.  Examine  the  list  I  hand  you  and  state  if  that  correctly 
enumerates  the  machinery  you  own  and  use  in  operating  your 
farm. 

A.     That  is  correct. 

Q.  You  may  aid  your  memory  with  the  use  of  the  list  and 
state  what  machinery  you  do  own  and  use  in  operating  your 
farm,  giving  the  cost  price  of  the  same. 

A.     The  list  is  as  follows : 
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List  of  Farm  Tools  Used  by  J.  0.  Thompson,  Leonard,  N. 
Dak.,  on  His  Farm  of  320  Acres. 

Purchase 
Price. 

3  Farm  Wagons,  1  Winona,  2  Columbus  $   179.00 

1  Spring  Wagon,  second-hand  20.00 

2  Buggies  or  Surrevs  90.00 
1  Gang  Plow,  Rock  "island  65.00 
1  Disc  Harrow,  Rock  Island  30.00 
1  Peg  Harrow,  Deere  24.00 
1  Corn  Cultivator,  Peru  26.00 

1  Grain  Drill,  Keystone  (2nd  hand)  60.00 

2  Grain  Binders,   McCormick 

2nd  hand  151.00 

1  Corn  Binder,  McCormick,  2nd  hand  25.00 

1  Mowing  Machine,  McCormick  46.00 

1  Hay  Rake,  Piano  18.00 

2  Hay  Racks,  Home-made  20.00 
1  Fanning  Mill,  Fosston  30.00 
1  Gasoline  Engine,  International  36.00 
%  Interest  in  Traction  Engine, 

International  1,400.00 

1  Cream  Separator,  International  80.00 

1  Corn  Sheller,  International  8.00 

1/2  Land  Roller,  Emerson  15.00 
Small  Tools — ^hoes,  shovels, 

wheelbarrows,  etc.  15,00 


$2,338.00 


Q.    Do  you  cultivate  all  of  the  320  acres  ? 

A.     Yes,  sir ;  sometimes  a  little  more,  sometimes  less. 

Q.  I  notice  in  your  statement  you  have  two  grain  binders, 
one  of  them  being  second-hand  when  bought,  costing  $151 ;  a 
corn  binder,  bought  second-hand,  costing  you  $25,  a  mowing 
machine  costing  you  $46,  and  a  hay  rake  costing  $18 ;  that  your 
total  investment  is  $2,338.  Aside  from  the  listed  half  interest 
in  the  traction  engine,  do  you  use  all  of  this  machinery  ex- 
clusively for  carrying  on  your  farm? 

A.    Yes,  sir. 

Q.  Do  you  use  the  traction  engine  in  plowing  or  doing  any 
work  of  that  kind? 

A.  Well,  I  plow  my  own  farm  with  it,  and  also  plow  a  little 
for  the  neighbors. 
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Q.     Then,  it  is  used  chiefly  in  conducting  your  farm  ■? 

A.    Yes,  and  for  threshing  purposes  in  the  fall. 

Q.    You  use  it  for  that  purpose  also  1 

A.    Yes,  sir. 

Q.  You  find  you  have  all  the  harvesting  machinery  you 
reasonably  need  for  carrying  on  your  farm,  do  you? 

A.    Yes,  sir. 

Q.  And  do  you  find  all  of  this  other  machinery  that  you 
have,  aside  from  the  explanation  you  have  given  about  the 
traction  engine,  necessary  in  carrying  on  your  farm? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.     Mr.  Thompson,  is  your  sole  husiness  that  of  a  farmer? 

A.    No,  sir. 

Q.  You  are  an  agent  of  the  International  Harvester  Com- 
pany, aren't  you? 

A.     Yes,  sir. 

Q.  You  don't  want  to  give  the  impression,  then,  as  would 
be  inferred  from  your  direct  examination,  that  your  entire 
occupation  is  that  of  a  farmer? 

A.     No.    I  have  several  other  businesses. 

Q.  What  lines  of  harvesting  machinery  do  you  handle  for 
the  International? 

A.     I  handle  the  MeCormick  and  the  Deering. 

Q.  This  International  traction  engine  which  you  have,  cost- 
ing $1,400 :  when  did  you  buy  that? 

A.    A  year  ago. 

Q.    Have  you  paid  for  that  in  part? 

A.    Paid  for  it  in  full. 

Q.     You  say  yoti  use  that  for  threshing  for  your  neighbors? 

A.    Yes,  sir. 

Q.    As  well  as  for  your  own  purposes? 

A.    Yes,  sir. 

Q.    Do  you  use  it  in  plowing? 

A.    Yes,  sir. 

Q.  Are  there  many  farmers,  that  you,  know  of,  who  have 
farms  of  320  acres  only,  who  own  traction  engines  ? 

A.    No. 

Q.  In  fact  you  would  not  have  a  traction  engine  if  it  were 
not  for  the  fact  that  you  use  it  for  threshing  grain  in  the  ter- 
ritory, would  you? 

A.    I  wanted  it  for  both  purposes.    I  had  a  steam  engine 
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before  that,  and  I  sold  it  and  bought  a  gas  tractor  because  it 
was  cheaper  plowing. 

Q.  You  used  your  steam  engine  also  for  threshing,  didn't 
you  I 

A.     For  threshing  and  plowing;  yes,  sir. 

Q.  Do  you  know  of  any  farmer  in  your  vicinity  owning 
only  320  acres,  who  owns  a  $1,400  traction  engine  which  he 
uses  solely  on  his  own  farm  and  for  no  other  purposes? 

A.     I  don't  use  this  one  solely  on  my  own  farm. 

Q.  I  am  afraid  I  did  not  make  my  question  clear  to  you. 
Do  you  know  of  any  fai'mer  in  your  territory  whose  farm  is 
only  320  acres  large,  who  has  a  traction  engine  for  which  he 
paid  $1,400,  and  which  engine  he  uses  on  his  own  farm  and  for 
nobody  else? 

A.  No.  I  don't,  because  none  of  our  machineiy  is  used  ex- 
clusively on  our  own  farm — not  even  a  wagon,  nor  a  binder, 
or  anything  else.  We  loan  them  and  hire  them  to  our  neigh- 
bors, once  in  a  while. 

Q.     Yes,  but  it  is  once  in  a  while ;  it  is  not  often,  is  it? 

A.    No.  I  know  of  several — 

Q.  Don't  you  make  a  distinction,  Mr.  Thompson,  between 
a  wagon  which  you  have  for  your  own  use  on  your  farm  and  a 
traction  engine  which  you  use  for  threshing  for  your  neigh- 
bors ?  Is  there  not  a  difference  in  the  amount  of  use  which  the 
neighbor  makes  of  your  implement? 

A.    I  think  so. 

Q.    You  know  there  is,  don't  you? 

A.    Yes. 

Q.  Now  let  us  get  back  to  the  question:  do  you  know  of 
any  farmer  in  your  territory,  who  has  a  farm  not  larger  than 
320  acres,  who  owns  a  traction  engine  costing  $1,400,  and 
which  engine  he  uses  on  his  farm  only  and  never  for  anybody 
else? 

A.    No,  I  do  not. 

Q.    How  many  dealers  are  there  in  your  town? 

A.  Well,  there  is  myself  and  what  we  call  a  side-walk 
dealer. 

Q.    *Are  you  a  side-walk  farmer  and  a  regular  dealer? 

A.  No,  sir,  I  am  a  regular  farmer,  and  my  side  lines  are 
implement  dealer,  banker,  elevator  man — a  little  of  every- 
thing. 

Q.    You  are  the  regular  dealer  there? 

A.     Yes,  sir. 

Q.    You  refer  to  the  other  man  as  the  side- walk  dealer? 
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A.    Yes,  sir. 

Q.    What  do  you  mean  by  that? 

A.  He  has  no  place  of  business  there ;  he  lives  out  in  the 
country. 

Q.  What  lines  of  harvesting  implements  does  he  sell,  if 
any? 

A.  He  sells  a  little  of  everything.  He  even  sells  a  few  of 
the  lines  I  handle. 

Q.    Does  he  sell  the  Deering  and  the  McCormick  binders  ? 

A.    No. 

Q.    What  lines  of  harvesting  implements  does  he  sell? 

A.    He  sells  the  Acme. 

Q.  He  does  not  sell  any  harvesting  implements  that  you 
sell? 

A.     No,  not  harvesting. 

Q.  My  question  was  addressed  to  harvesting  implements. 
You  are  a  banker  also,  Mr.  Thompson? 

A.     A  director  in  a  bank. 

Q.     What  other  business  have  you? 

A.     I  have  got  a  share  in  a  farmers'  elevator. 

Q.    Have  you  any  other  interests? 

A.     Furniture  store. 

Q.     Then  you  are  the  local  furniture  man? 

A.     Yes,  sir. 

Q.  What  do  you  have  besides  furniture  in  your  store — 
anything? 

A.    I  have  got  a  few  coffins  and  cradles  for  babies. 

Q.     You  are  the  local  undertaker  also,  are  you? 

A.  No,  sir,  not  undertaker,  but  you  can  buy  a  coffin  at  my 
place  of  business — if  you  should  need  it. 

Q.     You  are  a  local  merchant,  then,  aren't  you? 

A.     A  little  of  everything,  yes,  sir. 

Q.     You  are? 

A.    Yes,  sir. 

Q.  Then,  when  you  answered  on  direct  examination  that 
you  are  a  farmer— when  Mr.  Doyle  asked  you  what  your  oc- 
cupation was— you  did  not  give  a  full  and  complete  statement 
of  your  business  and  occupation,  did  vou? 

A.     Why- 
Mr.  Doyle:    I  asked  him  if  he  was  engaged  in  farming     I 
didn't  ask  him  for  his  occupation. 

A.     Why,  I  live  on  the  farm. 

Q.     Are  the  leading  types  of  binders  up  in  your  vicinitv 
Mr.  Thompson,  the  McCormick  and  the  Deering? 
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A.    Yes,  sir.  1 

Q.  You  have  found  them  the  leading-  binders  not  only  from 
your  experience  as  a  dealer  hut  also  from  your  experience  as 
a  farmer? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  hinders  sold  in  that  territory 
would  you  say  are  of  International  make  1 

A.  I  could  not  say  that ;  I  do  not  know  how  much  the  other 
fellow  sold. 

Q.    How  many  binders  did  you  sell  last  year? 

A.    I  could  not  swear  to  that. 

Q.    About  how  many?  2 

A.    I  think  a  little  better  than  a  carload  of  binders. 

Q.    How  many  go  in  a  carload? 

A.    I  think  about  15. 

Q.    Does  the  International  hold  any  of  your  notes  ? 

A.    I  believe  they  do. 

Q.    What  interest  are  you  paying  on  them? 

A.  8  per  cent.  I  don't  know — they  may  have  sold  them  or 
done  something  to  them.  I  don't  know  whether  they  hold 
them  or  not,  but  I  gave  them  a  couple  of  note^s. 
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Re-direct  Examination  by  Mr.  Doyle. 

Q.  Your  notes  were  given  in  the  usual  course  of  business? 

A.  Yes. 

Q.  They  are  not  due  yet? 

A.  No. 

(The  hearing  was  here  adjourned  until  the  morning  of 
Wednesday,  May  14,  1913,  at  10:00  A.  M.) 
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Federal  Building,  Saint  Paul,  Minn., 
Wednesday,  May  14,  1913,  10:00  A.  M. 

The  hearing  was  resumed  before  the  Special  Examiner, 
Robert  S.  Taylor,  at  the  above  time  and  place. 

PrGSGnt ' 

On  behalf  of  the  Petitioner,  Edwin  P.  Grosvenor,  Esq., 
Special  Assistant  to  the  Attorney  General,  and  Jo- 
o  seph  Er.  Darling,  Esq. 

On  behalf  of  the  defendants :  Hon.  William  D.  MoHugh 
and  T.  J.  Doyle,N  Esq. 

Thereupon  the  following  proceedings  were  had,  to-wit: 


WILLIAM  M.  GOSGROVE,  being  duly  sworn  as  a  witness  on 
behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Doyle. 

Q.  Your  name  is  William  M.  Cosgrove,  is  it? 

A.  Yes. 

Q.  And  your  postoffice  is  Wheatland,  North  Dakota? 

A.  Wheatland,  North  Dakota. 

Q.  What  is  your  business? 

A.  Farming. 

Q.  How  long  have  you  been  engaged  in  farming? 

A.  33  years. 

Q.  How  many  acres  in  your  farm? 

A.  A  section  and  a  half — 960  acres. 

Q.  Is  that  all  under  cultivation? 

A.  Yes,  sir. 

Q.  What  crops  do  you  raise  on  your  farm? 
A.  Wheat,  oats,  barley,  flax,  potatoes,  and  some  timothy. 
Q.  How  many  acres  do  you  cultivate  to  com? 
A.  About  80  to  100. 
Q.  And  of  potatoes? 
A.  All  the  way  from  5  to  10  acres. 
Q.  How  much  grass  land  do  you  have? 
A.  That  varies  all  the  way  from  30  to  40  acres. 
Q.  Then,  the  remainder  of  your  960-acre  farm  you  culti- 
vate to  small  grain  and  flax? 
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A.    Yes. 

Q.    What  make  of  binder  and  mower  do  you  use? 

A.  The  McCormiek  mower,  and  I  have  got  two  McCormiok 
binders  and  four  Deerings. 

Q.  Examine  the  list  I  hand  you  and  state  if  that  correctly 
enumerates  the  farm  machinery  that  you  own  and  use  in 
operating  your  farm,  and  the  cost  price  of  the  same. 

A.    That  is  correct. 

Q.  You  may  aid  your  memory  by  the  use  of  this  list  and 
state  the  machinery  that  you  own  and  use  on  your  farm,  giv- 
ing the  cost  price  of  each  piece  of  machinery. 

A.    The  list  is  as  follows : 

List  of  Farm  Tools,  Used  by  Wm.  M.  Cosgrove,  Wheatland, 
N.  Dak.,  on  His  Farm  of  960  Acres. 

Purchase 
Price. 
7  Farm  Wagons,  1  Moline,  1  Lake  City, 
3  Jackson,  1  Mitchell, 
1  Studebaker  $360.00 

1  Farm  Truck,  Dean  35.00 

1  Spring  Wagon  75.00 

4  Buggies  or  Surreys  252.00 

1  Walking  Plow  16.00 

4  Gang  Plows,  2  Case,  2  John  Deere  272.00 

3  Disc  Harrows,  1  Buffalo  Pitts 
1  Defiance 

1  John  Deere  110.00 
3  Peg  Harrows,  Boss  50.00 
1  Com  Planter,  John  Deere                                                 45.00 

3  Com  Cultivators,  John  Deere  61.00 

4  Grain  Drills,  2  Monitor 

1  Kentucky 

1  Havana  Boss  '476.00 

6  Grain  Binders,  4  Deering 

2  McCormiek  710.00 
1  Corn  Binder,  McCormiek  127.50 

1  Mowing' Machine,  McCormiek  45.00 

2  Hay  Eakes  50.00 
1  Fanning  Mill,  Hero             _  25.00 

7  Hay  Backs,  Home-made  105.00 
1  Oats  Cleaner,  Holland  33.00 
1  Manure  Spreader,  Northwestern  130.00 
1  Gasoline  Engine,  Stover  45.00 
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[   1  Traction  Engine)  2nd  hand 

1  Separator            )  Advance  1,200.00 

1  Cream  Separator,  DeLaval  72.00 

Small  ToolS' — hoes,  shovels,  wheelbarrows,  etc.  100.00 

$4,3&9.50 

Q.    The  traction  engine  you  have  mentioned  in  your  state- 
ment: do  you  use  that  on  your  farm  for  plowing? 

A.     No,  I  have  not  plowed  any  with  it. 
J       Q.     You  use  that  for  threshing,  do  you? 

A.     I  use  that  for  threshing  alone. 

Q.     Do  you  do  threshing  aside  from  your  own  threshing? 

A.     No,  sir. 

Q.  On  your  size  of  farm  do  you  find  it  convenient  and 
necessary  to  have  your  own  separator  or  threshing  machine? 

A.    Yes,  we  must  have  it. 

Q.  Do  you  get  a  satisfactory  service  from  the  binders  and 
mowers  that  you  use? 

A.     Yes,  sir ;  the  service  is  all  right. 

Q.  They  are  well  taken  care  of  and  satisfactory  service  is 
given? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosivenor. 

Q.  How  many  acres  of  small  grain  do  you  have,  on  an 
average  ? 

A.    That  would  go  from  700  to  800  acres. 

Q.  Your  farm  is  principally  devoted  to  raising  small 
grain? 

A.    Yes,  sir. 

Q.    What  is  your  annual  twine  bill? 

A.  Last  season  there  were  2,750  pounds  used,  and  I  think 
at  different  prices— 11  and  13  cents  a  pound;  I  do  not  remem- 
ber exactly. 

Q.  It  was  between  $300  and  $400  last  year,  then? 

A.  Somewhere  in  there. 

Q.  How  many  cattle  have  you  on  your  place? 

A.  About  40  head. 

Q.  Are  you  engaged  in  the  dairy  business  at  all? 

A.  No,  sir. 

Q.  Just  raise  stock? 
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A.    Raise  stock.  i 

Q.     And  the  corn  that  you  raise  is  fodder  for  that  stockl 

A.  No,  we  have  got  good  corn  there,  too.  It  is  used  as 
grain  and  fodder ;  it  matures,  it  ripens. 

Q.  Do  you  use  this  $1,200  traction'  engine  on  other  farms 
as  well  as  on  your  own? 

A.     No,  sir,  it  has  never  been  off  of  the  farm. 

Q.    How  long  have  you  had  it? 

A.  I  have  had  it  this  last  year,  and  before  that  I  hired  an 
engine. 

Q.     How  many  years  have  you  been  farming  this  960  acres'? 

A.    I  suppose  about  27  years.  2 

Q.  And  this  is  the  first  season  in  which  you  had  a  traction 
engine? 

A.    Yes,  the  first  season. 

Re-direct  Examination  by  Mr.  Doyle. 

Q.  Before  this  season  you  used  horses  for  the  work  that  is 
now  done  by  the  traction  engine,  did  you! 

A.  The  engine  does  only  the  threshing,  you  know.  It  is  a 
steam  engine.    We  do  not  use  it  for  plowing.  " 

Q.  Then,  the  work  you  use  it  for  you  previously  hired 
done? 

A.    Yes,  sir,  I  always  hired  it  done. 

WILLIAM  H.  FERRIS,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Doyle. 

4 
Q.    Your  name  is  W.  H.  Ferris,  is  it? 

A.  Yes,  sir. 

Q.  And  your  postofSce  is  Sabin,  Minnesota? 

A.  Yes,  sir. 

Q.  What  is  your  business,  Mr.  Ferris? 

A.  Farming. 

Q.  How  many  acres  are  in  your  farm? 

A.    560  acres. 

Q.     How  many  acres  do  you  cultivate? 
A.    I  cultivate  the  whole  business. 

Q.  Do  you  own  any  other  land  besides  the  560  you  culti- 
vate? 
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1  A.     Yes,  I  own  480  acres  more,  but  I  rent  that  out. 
Q.    Then  you  own  all  together  1,060  acres? 

A.    1,040. 

Q.    What  crops  do  you  raise  on  your  farm? 
A.    Wheat,  oats,  barley,  flax,  and  potatoes. 
Q.     What  make  of  hinder  and  mower  do  you  use? 
A.    I  generally  use  the  Deering. 

Q.    How  long  have  you  been  accustomed  to  the  use  ot  the 
Deering  binder  ? 
A.    About  30  years. 
Q.    In  the  past  ten  years  have  you  noticed  any  improve- 

2  ment  in  the  working  of  the  Deering  binder? 

A.     Yes,  sir. 

Q.  You  may  briefly  state  what  you  have  noticed  in  that 
particular. 

A.  I  find  out  that  the  work  is  a  great  deal  easier  and  a 
great  deal  better. 

Q.    When  did  you  buy  your  last  Deering? 

A.    Last  summer. 

Q.    Do  you  get  good  service  for  your  binders  ? 

A.    Yes,  sir,  fine. 
Q       Q.    AH  the  repair  and  expert  service  that  yoij  need? 

A.    Yes,  sir. 

Q.  You  may  examine  the  list  I  hand  you  and  state  if  that 
correctly  enumerates  the  machinery  you  own  and  use  on  your 
farm  and  gives  the  cost  price  of  the  same. 

A.    It  is  correct. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list  and 
state  what  machinery  you  own  and  use  iri  carrying  on  your 
farm,  giving  the  cost  price  of  each  piece  of  machinery. 

A.     The  list  is  as  follows : 

4  List  of  Farm  Tools  Used  by  W.  H.  Ferris,  Sabin,  Minn.,  on 
His  Farm  of  1,040  Acres.     (Farms*  560  on  which  he 
uses  the  following  tools.) 

Purchase 
Price. 
5  Farm'  Wagons,  Moline  and  Olds  $    250.00 

1  Spring  Wagon,  Deere  70  (X) 

1  Buggy,  Velie  go'oo 

2  Potato  Planters  ]^30  qq 
1  Walking  Plow,  Moline  1000 

3  Gang  Plows,  2  Emerson,  1  Defiance  19500 
1  Disc  Harrow,  Janesville  37  00 
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2  Peg  Harrows,  Boss  and  Emerson  35.00 

1  Weeder  27.00 
4  Corn  Cultivators  104.00 

2  Grain  Drills,  VanB.  and  Ky.  20o!oO 

3  Grain  Binders,  Deering,  2nd  hand  315.00 

1  Corn  Binder,  Deering              •  125.00 

2  Mowing  Machines,  Deering  90.00 
1  Hay  Eake,  McCormick  25.00 
1  PortaWe  Cultivator,  Deere  190.00 

4  Hay  Racks,  hand-made  40.00 

3  Bob  Sleds  75.00 
1  Manure  Spreader,  Corn  King  110.00 
1  Gasoline  Engine,  McVicar  180.00 
1  Feed  Grinder,  Stover  25.00 
1  Cream  Separator,  DeLaval  100.00 
1  Fanning  Mill  35.00 
Small  Tools — hoes,  shovels, 

wheelbarrows,  etc.  50.00 


$2,488.00 


Q.     Do  you  find  all  the  machinery  you  have  mentioned  o 
necessary  in  carrying  on  the  farm  as  you  conduct  it? 
A.    Yes,  sir, 

Cross-Examination  hi/  Mr.  Grosvenor. 

Q.    Did  you  ever  farm  all  of  your  1,040  acres  yourself? 

A.    No,  sir. 

Q.    You  have  never  farmed  more  than  560  acres  1 

A.    Sometimes  I  have. 

Q.    What   has  been   the   largest  amount   you   have   ever   . 
farmed?  ^ 

A.     Somewhere  around  600  acres,  I  should  judge. 

Q.  You  have  found  that  improvements  have  been  made  in 
binders  during  the  entire  period  of  25  years  you  have  been 
using  binders? 

A.    Yes,  sir. 

Q.  Improvements  did  not  begin  with  the  International,  did 
they? 

A.  Well,  I  can't  say,  but  for  my  part  it  is  the  only  machine 
I  ever  used  that  I  found  the  improvements  on. 

Q.  Have  you  paid  in  full  for  this  binder  which  you  bought 
last  year? 
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1  A.     Yes,  sir. 

Q.     Did  you  give  any  notes  ? 

A.     No,  sir. 

Q.    You  bought  it  outright,  did  you? 

A.     Yes,  sir. 

Q.    When  did  you  first  use  a  binder? 

A.     About  30  years  ago. 

Q.  Do  you  mean  to  say  that  in  the  20  years  you  were  first 
using  a  binder  no  improvements'  were  made? 

A.  The  first  20  years,  yes,  sir,  there  was  improvement 
made — the  first  20. 

2  Q.     There  was,  or  was  not? 
A.     There  was. 

Q.  You  were  able  to  get  repairs  in  the  first  20  years  you 
were  using  binders,  weren't  you? 

A.    Yes,  sir. 

Q.  And  you  got  such  expert  service  as  you  needed  during 
that  period? 

A.     Yes,  sir. 

Q.    When  have  you  last  needed  expert  service  of  the  Inter- 
national? 
r.      A.     Oh,  it  is  several  years  past. 

Q.    How  many  years? 

A.    I  should  judge  about  four  or  five  years. 

Q.  It  is  not  often  that  farmers  in  your  locality  call  for  ex- 
perts to  fix  their  binders,  is  it? 

A.     Very  seldom. 

Q.    How  many  acres  of  small  grain  do  you'  have? 

A.    I  generally  farm  about  300  acres  of,  small  grain. 

Q.    And  what  makes  up  the  rest  of  your  farm? 

A.    Grass  land,  pasture,  and  potatoes,  and  corn. 

Q.    How  many  cattle  have  you  on  your  place? 
i      A.    About  30  head. 

Q.    What  does  your  annual  twine  bill  amount  to? 

A.     About  $75  a  year. 


CURTIS  M.  JOHNSON,  being  duly  sworn  as  a  witness  on 
behalf  of  the  defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  McHugh. 

Q.    Mr.  Johnson,  you  are  in  business  at  Bush  City  Minne 
sota? 
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A.    Yes,  sir.  j 

Q.    What  is  your  business? 

A.    Hardware,  implements,  and  harness. 

Q.    How  much  business  do  you  do  a  year  in  all  lines  f 

A.    About  $70,000. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments, including  vehicles  and  twine? 

A.    About  $24,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.    About  $3,400. 

Q.     So  that  less  than  l/7th  of  your  implement  business  is  ^ 
with  the  International  Harvester  Company? 

A.    Yes,  sir.    That  will  vary,  of  course. 

Q.    Yes,  but  that  is  the  average? 

A.    Yes. 

Q.    What  line  of  binders  do  you  handle? 

A.  I  handle  the  McCormick  and  the  Milwaukee  of  the  In- 
ternational lines,  and  the  Acme. 

Q.    What  Sulky  hay  rakes  do  you  handle? 

A.    The  McCormick  and  the  Acme. 

Q.    And  what  mowers?  3 

A.     The  McCormick  and  the  Acme. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.  What  lines  do  you  handle,  or  from  whom  do  you  buy 
implements  ? 

A.    Most  of  the  small  implements  are  bought  possibly  from 
the  Northern  Rock  Island  Plow  Company;  I  buy  some  from  4 
Lindsay  Bros.,  some  from  Walter  A.  Wood,  Monitor  drills 
from  the  Moline  Plow  Company,  and  wagons  from  the  Stough- 
ton  Wagon  Company. 

Q.  Mr.  Johnson,  has  the  International  Harvester  Company 
ever  intimated  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  if  you  did  not  refuse  to  handle  the  Acme  har- 
vesting line? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
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1  chinery  unless  you  increased  your  purchases  from  their  other 
lines  of  implements  ? 

A.     No,  sir. 

Q.  What  would  be  the  effect  if  the  International  Harvester 
Company  should  come  to  you  and  impose  it  as  a  condition  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
bought  this  or  that  or  the  other  of  their  other  lines  of  im- 
plements ? 

A.  I  would  say  something  to  that  fellow  that  I  would  not 
want  to  say  here  in  court. 

Q.     And  what  would  you  do  ? 

2  A.    I  would  go  on  the  way  I  am  doing  now,  and  quit  their 
line  if  I  had  to. 

Q.  Does  the  International  Harvester  Company  fix  or  at- 
tempt to  fix  the  retail  price  at  which  you  should  self  the  goods 
you  buy  of  the  company  ?  ■ 

A.  The  only  suggestion  we  have  on  prices  is  on  the  repair 
list. 

Q.     On  the  repair  list;  that  is  all? 

A.    That  is  all. 

Q.    Is  that  a  suggested  price  list? 

3  A.    No,  sir.    It  is  on  that  list  our  prices  are  based. 
Q.    You  get  a  discount  on  the  list  price? 

A.  Yes,  sir.  The  farmers  never  object  to  the  retail  list 
price  of  repairs. 

Cross-Examination  hy  Mr.  Grosvenor. 

Q.    How  many  dealers  are  there  in  Rush  City? 
A.    One  besides  myself;  oh,  you  might  say  two,  but  we  do 
not  consider  the  other  fellow  as  a  dealer  exactly. 

4  Q.    What  harvesting  lines  does  the  other  regular  dealer 
handle? 

A.  He  handles  some  of  the  International  lines,  and  the 
Minnesota  Prison. 

Q.    He  handles  the  Deering  lines? 

A.    Yes,  sir. 

Q.  The  third  man  whom  you  do  not  consider  a  dealer, 
handles  what  harvesting  line? 

A.     He  used  to  sell  Champion  machines. 

Q.    He  has  given  that  up,  has  he? 

A.     Yes,  sir. 

Q.    How  many  Acme  binders  did  you  sell  last  year? 

A.    None. 
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Q.    How  many  McCormick  binders?  ] 

A.    Five,  I  think, 

Q.    How  many  Milwaukee  binders  ? 

A.    Seven  or  eight. 

Q.     How  many  Acme  mowers  did  you  sell  last  year  ? 

A.    Two,  last  year. 

Q.    How  many  MoCormick  mowers? 

A.    I  should  judge  about  ten. 

Q.    And  how  many  Milwaukee  mowers? 

A.    None. 

Q.  The  year  before  last,  1911,  how  many  Acme  binders  did 
you  sell?  2 

A.     Seven  or  eight. 

Q.     How  many  McCormick? 

A.     Not  more  than  two,  I  believe. 

Q.    How  long  have  you  handled  the  Acme? 

A.     Four  years. 

Q.    How  long  have  you  handled  the  MoCormick  line  ? 

A.  Our  business  has  been  handled  for  30  years ;  I  have  not 
been  connected  with  the  business  that  long. 

Q.    The  name  of  your  firm  of  S.  C.  Johnson  &  Sons? 

A.     Yes,  sir.  o 

Q.  Are  the  McCormick,  the  Milwaukee,  and  the  Deering 
the  leading  lines  of  binders  and  mowers  in  your  territory? 

A.     Yes,  sir. 

Q.  And  have  they  been  during  the  entire  period  you  have 
been  connected  with  the  harvesting  business? 

A.  Yes,  sir.  I  think  you  could  say  the  McCormick  and  the 
Deering  are  the  two  leaders.  The  Milwaukee  has  been  promi- 
nent in  the  corn  binder  business,  and  that  is  about  all. 

Q.  "What  per  cent,  of  the  binders  sold  there  in  the  last 
eight  or  nine  years  have  been  International? 

A.    About  90  per  cent.  4 

Q.    What  per  cent,  of  the  mowers  have  been  International? 

A.    About  the  same. 

Q.    What  per  cent,  of  the  sulky  rakes? 

A.    About  two-thirds. 

Q.    66  per  cent? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  corn  binders  have  been  Inter- 
national? 

A.    About  90  per  cent. 

Q.    What  per  cent,  of  the  twine? 

A.    About  a  third. 

Q.    Some  Minnesota  twine  sold  there? 
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1      A.    Quite  a  bit;  about  half  Minnesota  Prison,  and  then 
some  Plymouth. 


CHARLES  H.  CASEY,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Casey,  you  are  in  business  at  Jordan,  Minnesota  I 

A.     Yes,  sir. 

Q.    What  is  your  business? 

A.    Hardware  and  machinery. 

Q.    What  is  the  annual  volume  of  your  business? 

A.     Between  $40,000  and  $50,000. 

Q.  What  is  the  annual  volume  of  your  business  in  farm 
implements  and  twine? 

A.  We  have  never  kept  those  separate.  I  estimate  it  be- 
tween $15,000  and  $20,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company,  on  an  average? 

A.     From  $1,500  to  $2,000. 

Q.  So  about  a  tenth  of  your  implement  business  would  be 
with  the  International? 

A.    Possibly  about  that. 

Q.  What  line  of  binders  and  mowers  and  sulky  hay  rakes 
do  you  handle? 

A.    The  McCormick  and  the  Champion. 

Q.     What  twine  do  you  handle? 

A.     The  Prison,  the  MoCormick,  and  the  Plymouth. 

Q.     Bo  you  handle  a  general  line  of  farm  implements? 

A.     Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  made 
by  other  companies  and  sold  in  competition  with  like  imple- 
ments of  the  International  Company?  I  mean  other  than  har- 
vesting machinery. 

A.    Yes,  sir. 

Q.     What  lines  do  you  handle? 

A.     Largely  the  Deere  line. 

Q.  Mr.  Casey,  has  the  International  Harvester  Company 
ever  intimated  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  increased  your  purchases  from  that 
company  of  the  other  long  line  of  implements? 

A.    No,  sir,  they  never  have. 
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Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  decreased  your  purchases  from  their  com- 
petitors' goods? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you,  Mr.  Casey,  and  impose  the  condition  that  you  could 
not  handle  their  harvesting  machinery  unless  you  did  huy  this, 
or  that,  or  the  other  of  their  other  implements,  what  would 
the  result  be  ? 

A.  I  would  throw  out  their  lines;  I  do  not  think  there 
would  be  any  question  about  that. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.     How  many  dealers  are  there  at  Jordan? 

A.  There  are  two  other  hardware  dealers  and  one  exclu- 
sive implement  dealer. 

Q.  Do  these  other  two  hardware  dealers  handle  agricul- 
tural implements? 

A.    In  a  small  way. 

Q.  There 'is  one  other  regular  dealer  in  your  town  han- 
dling implements? 

A.     Implements  only. 

Q.    What  line  does  he  carry? 

A.  He  carries  the  International  and  the  Acme  (the  Deer- 
ing  and  the  Osborne  lines  of  the  International). 

Q.  How  long  have  you  been  doing  business  there,  Mr. 
Casey? 

A.    19  years. 

Q.  Have  the  Deering  and  the  McCormick  lines  been  the 
leading  lines  of  binders  and  mowers  in  that  period? 

A.     Together  with  the  Champion  they  have. 

Q.  What  per  cent.,  in  the  last  t-en  years,  of  the  binders  sold 
m  your  territory  have  been  of  International  make — McCor- 
mick, Deering,  Champion,  Osborne,  Milwaukee,  or  Piano? 

A.     90  to  95  per  cent.,  I  should  say. 

Q.    What  per  cent,  of  the  mowers  have  been  International? 

A.    About  the  same. 

Q.    What  per  cent,  of  the  sulky  hay  rakes? 

A.    Possibly  a  little  less  than  that. 

Q.     80  per  cent.? 

A.    Yes,  something  like  that. 
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Q.  What  per  cent,  of  the  corn  binders  have  been  Inter- 
national? 

A.  Practically  all.  There  has  been  no  other  com  binder 
sold  there,  to  my  knowledge. 

Q.     What  per  cent,  of  the  twine  has  been  International? 

A.     From  20  to  25  per  cent.,  I  should  think. 

Q.     A  good  deal  of  Penitentiary  twine  is  sold  there  ? 

A.     Yes,  and  a  good  deal  of  Plymouth  twine. 

Q.  Have  you  ever  handled  any  harvesting  lines  except  the 
International? 

A.    Not  since  they  were  formed. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  The  proportion  of  machines  sold  by  companies  other 
than  the  International  has  been  greater  in  the  last  couple 
of  years  than  it  was  for  ten  years  back? 

A.    Yes,  sir. 

Q.     Competition  has  been  growing  in  recent  years? 

A.  More  Acmes  have  been  sold  in  the  last  year  or  two  than 
there  used  to  be. 

Q.    Yes;  and  the  Prison  has  come  in? 

A.    Yes,  sir. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.  In  1901  and  1902,  just  prior  to  the  organization  of  the 
International,  what  types  of  binders  and  mowers  were  being 
sold  around  your  territory? 

A.  The  McCormick,  the  Deering  and  the  Champion  largely, 
and  a  few  Osbornes. 

Q.     Some  Piano? 

A.  Yes ;  Piano  and  Milwaukee.  They  were  all  sold  in  our 
neighborhood ;  they  were  not  all  sold  in  our  town. 

Q.     Were  there  any  other  makes  sold  around  there  ? 

A.  Not  that  I  can  recall  now.  The  old  Minneapolis  used 
to  be  sold  there,  when  it  was  made. 
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HERMAN  KLOBE,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McEugh. 

Q.  Mr,  Klobe,  you  are  in  business  at  Young  America,  Min- 
nesota? 

A.    Yes,  sir. 

Q.    What  is  your  business  ? 

A.    Hardware  and  implements. 

Q,    How  long  have  you  been  in  business  there?  2 

A.    Five  years. 

Q.    How  much  business  do  you  do  a  year? 

A.    About  $35,000. 

Q.  How  much  business  do  you  do  in  farm  machinery  and 
twine  1 

A.    About  $7,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.    $i,000. 

Q.    So,  a  little  over  a  half  of  your  implement  business  is  ^ 
done  with  the  International  Harvester  Company?  ^ 

A.    Yes. 

Q.  And  that  has  been  the  case  since  you  started  into  busi- 
ness, has  it? 

A.    Just  about,  on  an  average. 

Q.     What  line  of  binders  do  you  handle  ? 

A.    I  have  the  Milwaukee,  the  Deering  and  the  Acme. 

Q.    And  what  line  of  sulky  hay  rakes? 

A.    The  Acme  and  the  Deering. 

Q.    What  line  of  mowers? 

A.    The  Acme  and  the  Deering  and  the  Milwaukee.  4 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  out- 
side of  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A,    What  do  you  mean? 

Q.     Whom  do  you  buy  these  implements  from? 

A.  I  buy  engines  from  the  Janesville  Machine  Company; 
plows  and  harrows  and  discs  from  Deere  &  Webber,  and  drills 
from  the  Dowagiac  Drill  Company. 
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1  Q.     You  buy  of  various  companies  ? 
A.    Yes. 

Q.  Mr.  Klobe,  has  the  International  Harvester  Company 
ever  intimated  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  refused  to  handle  the  Acme  har- 
vesting lines? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  increased  your  purchases  from  the  com- 
pany of  their  other  line  of  goods  ? 

2  A.    Never. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  unless  you  bought  some  new  goods 
of  them  in  these  other  lines,  what  would  be  the  result? 

A.     We  would  go  on  like  we  always  have ;  I  would  quit  them. 

Q.  You  are  as  free  to  buy  from  the  International  or  to  re- 
fuse to  buy  from  the  International  as  you  are  free  to  buy  or  to 
refuse  to  buy  from  any  other  company? 

A.     Yes,  sir. 
Q       Q.    And  you  propose  to  keep  in  that  condition? 
'^       A.    Yes. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.     How  many  years  have  you  been  in  business,  Mr.  Klobe? 

A.    This  will  be  the  fifth  year. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.  Binders,  mowers,  rakes,  spreaders,  manure  spreaders, 
hay  loaders,  side-delivery  rakes,  discs,  wagons ;  that  is  about 
^  all. 

Q.    Twine? 

A.     Twine,  yes. 

Q.    Engines? 

A.     Gasoline  engines,  yes — some. 

Q.     How  many  dealers  are  there  in  Young  America? 

A.     One  more  besides  us. 

Q.    What  harvesting  Hnes  does  he  handle? 

A.  They  had  the  Wood  the  first  year,  and  then  they  had 
the  Johnston,  and  now  they  have  the  Stillwater;  and  they 
have  the  Thomas  now.  They  make  binders,  don't  they?  I 
see  some  mowers  down  at  the  depot. 
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Mr.  McHugh :    They  do  not  make  binders. 

The  Witness:    Well,  the  Thomas  mowers. 

Q.  Is  your  country  a  small-grain  country,  or  corn  country, 
or  both? 

A.    It  is  both. 

Q.    What  are  the  leading!  types  of  binders  up  there? 

A.    It  has  been  the  Milwaukee,  in  our  territory. 

Q.  And  that  has  been  true  of  the  four  years  you  have  been 
in  business? 

A.    Yes,  sir. 

Q.  Have  there  been  some  Deerings  and  MoCormicks  sold 
around  there,  too  ? 

A.  We  sold  some  Deering;  we  just  got  the  agency  for  the 
Deering  the  last  two  years.  We  used  to  have  the  Milwaukee 
altogether,  and  the  Acme. 

Q.  What  per  cent,  of  the  grain  binders  sold  in  your  terri- 
tory in  the  four  years,  you  have  been  in  business,  have  been 
of  International  make? 

A.    You  mean  between  us  and  our  competitor  ? 

Q.  I  mean  in  the  territory  in  which  you!  do  business  with 
other  dealers.  You  have  some  competition  with  dealers  from 
other  towns,  have  vou  not? 

A.    Yes. 

Q.  In  the  territory  which  is  included  within  your  jurisdic- 
tion, or  which  you  reach  in  your  sales,  state  what  the  percent- 
age has  been  of  International  make,  if  you  are  able  to  do  so. 

A.    About  75  per  cent.  I  should  judge. 

Q.    What  per  cent,  of  the  mowers  have  been  International  ? 

A.    About  the  same. 

Q.    What  per  cent,  of  the  corn  binders? 

A.  Com  binders  we  have  not  sold  there  yet,  but  our  com- 
petitor has  sold  a  Johnston  corn  binder. 

Q.     Is  there  much  corn  binder  business  up  there? 

A.    He  sold  eight  corn  binders  last  year. 

Q.    What  per  cent,  of  the  rakes  are  International? 

A.    About  75  per  cent. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    Yes,  sir. 

Q.  For  goods  that  you  purchased  last  year  and  did  not 
sell  last  season? 

A.    Yes,  sir. 
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1  Re-direct  Examination  hy  Mr.  McHugh. 

Q.    The  notes  are  not  due? 

A.     Not  due,  no. 

Q.     Given  in  the  ordinary  way? 

A.  Yes.  It  is  just  a  small  amount ;  it  is  $500,  for  different 
things  that  were  not  sold.  Last  year  we  bought  some  binders 
and  gave  a  note.  The  goods  are  unsold.  Otherwise  we  do  not 
owe  them. 

Q.     That  note  has  not  yet  come  due? 

2  A.     It  will  be  due  in  the  fall. 

Q.     And  will  be  paid  when  due  ? 
A.     Yes,  sir. 


F.  C.  HITTEK,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  McHugh. 

Q.  Mr.  Hitter,  you  are  in  business  in  Monticello,  Minne- 
sota! 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.     Implements  and  general  merchandise. 

Q.     How  much  business  do  you  do  a  year? 

A.     In  farm  implements  about  $12,000  to  $14,000. 

Q.     That  includes  twine? 

A.     Yes,  sir. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.     About  $4,000  I  should  judge. 

Q.  About  a  third  of  your  implement  business,  on  an  aver- 
age, would  be  with  the  International  Harvester  Company? 

A.     I  should  think  so. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.  I  handle  the  Champion,  the  Milwaukee,  and  the  Bear- 
ing binders;  the  Champion  rakes,  and  the  Deering  and  Cham- 
pion mowers. 

Q.    You  handle  a  general  line  of  farm  implements? 

A.     Yes,  sir. 

Q.     Do  you  handle  a  general  line  of  farm  implements  other 
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than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International  1 

A.    Yes,  sir. 

Q.    Whose  goods  do  you  handle? 

A.  I  handle  LaCrosse,  Studebaker  and  International  wag- 
ons, and  the  LaCrosse,  Emerson  and  P.  &  0.  plows. 

Q.    What  manure  spreaders  ? 

A.  Emerson  and  International  spreaders,  and  Reeves  and 
Fuller  &  Johnson  gasoline  engines. 

Q.    What  harrows'? 

A.    We  buy  harrows  from  the  Eock  Island  and  the  P.  &  0. 

Q.    You  buy  implements  from  various  companies? 

A.    Yes,  sir. 

Q.  Mr.  Hitter,  has  the  International  Harvester  Company 
ever  intimated  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  bought  fewer  goods  from  their 
competitors? 

A.    They  never  have. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  bought  more  goods  from  that  company  in 
the  other  line? 

A.    No,  sir,  they  have  not. 

Q.*  If  the  International  Harvester  Company  should  come 
to  you  and  impose  as  a  condition  to  your  handling  their  har- 
vesting machinery  that  you  should  buy  this  or  that  or  the 
other  of  the  implements  of  their  long  line,  what  would  be  the 
result,  Mr.  Hitter? 

A.  I  would  probably  ask  them  if  they  were  running  my 
business. 

Q.    Yes;  and  if  they  insisted  on  that  condition? 

A.    They  could  take  their  goods  out, 

Q.  You  are  as  free  to  buy  or  to  refuse  to  buy  from  the  In- 
ternational as  you  are  free  to  buy  or  to  refuse  to  buy  from 
any  company  on  earth? 

A.    Always  have  been. 

Q.    And  you  purpose  to  remain  in  that  condition,  do  you? 

A.    Yes,  sir,  you  bet. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    Mr.  Hitter,  how  many  years  have  you  been  handling 
agricultural  implements  ? 
A.     I  was  handling  agricultural  implements  from  1895  to 
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1900;  then  I  went  out  of  business,  went  on  the  road,  and  have 
been  handling  them  again  the  last  four  years. 

Q.     What  lines  have  you  been  handling  the  last  four  years  I 

A.     The  Champion,  the  Peering,  and  the  Milwaukee.     _ 

Q.  What  other  dealers  are  there  in  your  town  handling 
agricultural  implements? 

A.  There  were  two  others  up  till  last  fall,  and  now  there 
is  only  one  besides  myself. 

Q.     What  harvesting  lines  does  the  other  dealer  handle? 

A.     McCormick  and  Minnesota. 

Q.    The  man  who  went  out  of  business  handled  what  lines? 

A.     He  handled  the  Acme. 

Q.  Have  the  International  lines  of  binders  aud  mowers 
been  the  leading  lines  in  your  territory  in  the  four  years  you 
have  been  doing  business  there  ? 

A.     Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory  in 
the  last  four  years  have  been  of  International  make — Cham- 
pion, Deering,  Milwaukee,  McCormick,  Piano,  and  Osborne? 

A.  There  have  been  no  other  makes  handled  in  our  town 
for  four  years  excepting  those.  The  Minnesota  has  been 
handled  there  two  years,  and  the  Acme  was  handled  there  on- 
ly last  year.  So  I  should  judge  fully  90  per  cent.  Interna- 
tional. 

Q.    What  per  cent,  of  the  mowers? 

A.    About  the  same. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  have  been  Inter- 
national ? 

A.    About  75. 

Q.  What  per  cent,  of  the  corn  binders  have  been  Interna- 
tional? 

A.    From  90  to  95  per  cent. 

Q.     What  per  cent,  of  the  twine  has  been  International? 

A.     I  don't  think  over  25  per  cent. 

Q.     A  lot  of  Minnesota  or  Prison  twine  is  sold  there? 

A.    Yes,  Minnesota  and  Plymouth  twine  are  sold  there. 

Re-direct  Examination  hy  Mr.  McEiegh. 

Q.     The  percentage  of  the  binder  business  that  the  Inter- 
national has  was  less  last  year  than  it  was  four  years  ago? 
A.     Yes,  I  think  so. 

Q.     Competition  has  come  in  and  is  growing? 
A.     Yes,  sir. 
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P.  W.  BEBSNAHAN,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Bresnahan,  you  are  in  business  at  DeG-raff,  Minne- 
sota? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Hardware  and  machinery.  2 

Q.  How  much  business  do  you  do  a  year? 

A.  From  $14,000  to  $16,000  on  an  average. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments, including  twine? 

A.  About  half  of  that. 

Q.  $7,000  or  $8,000  a  year? 

A.  Yes. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company,  on  an  average? 

A.  About  $4,000. 

Q.  About  half  of  your  implement  business  would  be  with  «> 
the  International? 

A.  Yes. 

Q.  What  line  of  binders  do  you  handle  ? 

A.  The  MoCormick. 

Q.  What  line  of  sulky  hay  rakes? 

A.  The  McCormick. 

Q.  What  line  of  mowers? 

A.  The  McCormick. 

Q.  What  twine? 

A.  The  McCormick.  4 

Q.  You  do  not  handle  any  harvesting  machinery  or  twine 
except  the  International  ? 

A.  Well,. no.     I  did  one  year. 

Q.  Some  years  ago  ? 

A.  I  used  to  handle  the  Acme. 

Q.  When  was  that? 

A.  Probably  three  or  four  years  ago;  I  don't  know. 

Q.  You  handled  it  just  one  year? 

A.  Just  one  year.    I  had  a  contract  for  just  one  year.    I 
always  sell  their  sweep  rakes  and  side-delivery  rakes. 

Q.  And  stackers? 

A.  Yes. 
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1       Q.     You  always  have  carried  them? 

A.     Yes,  and  hay  rakes ;  i  have  some  of  those  on  hand  now. 
Mr.  Grosvenor :    Do  you  sell  Acme  binders  or  mowers  ? 
The  Witness :    No  mowers ;  I  have  sold  Acme  binders  just 
one  year.    I  think  that  was  two  or  three  years  ago ;  I  had  a 
contract  on  binders. 
Q.    Do  you  handle  a  general  line  of  farm  implements  f 
A.     Yes,  sir. 

Q.    Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 
2      A.    Yes,  sir. 

Q.    What  lines?    What  do  you  buy  from  them? 
A.     The  LaCrosse  Implement  Company  goods,  the  most; 
and  then  I  buy  from  almost  every  other  firm,  except  John 
Deere. 
Q.    Do  you  buy  from  the  Eock  Island? 
A.     I  buy  from  the  Eock  Island. 
Q.    And  some  from  Parlin  &  Orendorff? 
A.    Yes. 

Q.    And  some  from  the  Moline? 
o      A.    Yes. 

Q.    Mr.  Bresnahan,  has  the  International  Harvester  Com- 
pany ever  intimated  to  you  that  you  could  not  handle  their 
harvesting  machinery  unless  you  bought  more  goods  of  them 
of  these  other  lines  which  they  make? 
A.    No ;  no,  they  have  not. 

Q.     Did  they  say  to  you  when  you  did  handle  the  Acme  that 
you  could  not  handle  their  harvesting  machinery  if  you  did 
not  quit  handling  the  Acme  ? 
A.    No. 

Q.    You  do  now  handle  the  Acme  hay  tools? 
4      A.    Yes,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you,  Mr.  Bresnahan,  and  say  that  you  could  not  handle 
their  harvesting  machinery  unless  you  bought  this,  or  that,  or 
the  other  additional  goods  from  them,  in  the  long  line,  what 
would  the  result  of  that  be?  s         >  '^^^'^^ 

A.     I  would  feel  that  that  was  infringing  on  my  rio-hts 
T     Tf  ^??*  ^°^^^  y^^  <^o  if  they  insisted  on  it? 
A.    i  don  t  know  what  I  would  do.    I  would  kind  of  auit 
domg  busmess  with  them,  I  think.  ^ 

Q.     Does  the  International  Harvester  Company  fix  or  at 
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A.    No,  sir ;  no,  they  have  not.  ^ 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Bresnahan,  how  many  years  have  you  handled  the 
McCormick  lines? 

A.    About  12  years. 

Q.    How  many  years  did  you  carry  the  Acme  binder! 

A.    Just  one. 

Q.    How  many  did  you  sell! 

A.    Just  one. 

Q.    That  was  the  sample  you  had  in  your  store?  2 

A.    Yes. 

Q.    How  many  Acme  mowers  did  you  sell? 

A.    I  did  not  sell  any;  did  riot  get  any — ^never  sold  any. 

Q.  Then,  you  really  have  not  carried  any  binders  or  mow- 
ers in  the  12  years  you  have  handled  the  McCormick  lines  ex- 
cept the  McCormick,  have  you? 

A.    Not  except  this — 

Q.    Except  this  one  Acme? 

A.    Well,  during  the  12  years,  yes. 

Q.  You  have  not  handled  any  harvesting  lines  except  the 
International  during  those  12  years,  have  you?  ^ 

A.    No,  except  that  one  binder. 

Q.    How  many  dealers  are  there  at  DeGrraff? 

A.    There  are  two. 

Q.    What  harvesting  lines  does  the  other  dealer  carry? 

A.    They  do  not  carry  any.    They  carry  some  mowers. 

Q.    Whose  mowers? 

A.  I  do  not  know  the  name  of  those  mowers.  They  sold 
one  or  two  last  year,  and  I  know  they  got  in  probably  4  or  6 
this  year.  I  do  not  know  the  name  of  them.  I  think  it  is 
Brown,  or  something  like  that.  ^ 

Mr.  McHugh:     Crown? 

The  Witness:  Crown,  is  it?  Something  like  that;  I  don't 
know  what. 

Q.  Has  the  International  account  with  you  been  a  half  or 
more  of  your  total  implement  business  the  entire  period  of  12 
years  in  which  you  have  handled  the  McCormick  lines  ? 

A.    Half  or  more? 

Q.    Yes. 

A.    Probably  about  one-half. 

Q.  Perhaps  you  don't  understand  my  question.  I  under- 
stood you  to  say  on  direct  examination  that  half  of  your  busi- 
ness in  implements  is  with  the  International. 
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A.     Yes ;  it  is  about  that. 

Q.  Now  I  ask  you  whether  during  this  entire  period  ot  12 
years  half  of  your  implement  business  has  been,  each  year, 
with  the  International? 

A.  That  is  a  pretty  hard  thing  to  say  just  now.  It  might 
run  close  to  that. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.  Binders,  mowers,  hay  rakes,  sweep  rakes,  stackers, 
manure  spreaders,  wagons. 

Q.    Twine? 

A.    Twine. 

Q.    Separators  ? 

A.     Just  sold  one  or  two  of  those. 

Q.     I  mean  cream  separators? 

A.    Yes.    We  have  sold  a  few  of  those. 

Q.  Have  the  leading  lines  of  binders  been  the  McCormick 
and  the  Deering  in  the  territory  in  which  you  do  business? 

A.    Yes,  sir. 

Q.  Wliat  per  cent,  of  the  binders  sold  in  your  territory  in 
the  last  8  or  9  years  have  been  of  International  make? 

A.     Probably  85  per  cent. 

Q.    What  per  cent,  of  the  mowers  have  been  International  ? 

A.    About  the  same. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  have  been  Inter- 
national ? 

A.    Probably  90. 

Q.  What  per  cent,  of  the  com  binders  have  been  Interna- 
tional, if  any  are  sold  there? 

A.  They  would  be  probably  95. 1  have  heard  of  only  two  or 
three  other  makes  being  sold  there  in  the  last  few  years. 

Q.     Are  many  com  binders  sold  in  that  territory? 

A.     Yes,  there  are  quite  a  few. 

Q.    Are  many  tedders  sold  there? 

A.    No. 


T.  F.  MILLER,  being  duly  swom  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Miller,  you  are  in  business  at  Plato,  Minnesota? 

A.     Yes,  sir. 

Q.     What  is  your  business? 
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A.    Implements  and  furniture.  j 

Q.     How  long  have  you  been  in  business  there? 

A.    It  will  be  three  years  in  November,  this  year. 

Q.     How. much  business  do  you  do  a  year? 

A.     It  averages  around  $16,000  or  $17,000. 

Q.  How  much  business  do  you  do  in  farm  implements,  in- 
cluding twine? 

A.     Around  $11,000  or  $12,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    About  $4,000  or  $5,000. 

Q.     So  about  a  third,  or  a  little  more  than  a  third,  of  your  2 
implement  business  is  with  the  International  Harvester  Com- 
pany? 

A.    Yes. 

Q.    What  line  of  binders  do  you  handle? 

A.     The  McCormick.  the  Acme,  and  the  State  Prison. 

Q.     What  line  of  sulky  hay  rakes  do  you  handle? 

A,    The  McCormick. 

Q.    What  line  of  mowers? 

A.     The  Acme,  and  the  McCormick,  and  the  Prison. 

Q.     Do  you  handle  a  general  line  of  farm  implements  ?  o 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  International  make  ? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.    Emerson,  Janesville,  Lindsay  Bros.,  and  P.  &  0. 

Q.  Mr.  Miller,  has  the  International  Harvester  Company 
ever  intimated  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  quit  handling  the  Acme  harvesting 
line?  4 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  quit  handling  the  Minnesota  Prison  binder? 

A.     No,  sir. 

Q.    What  twine  do  you  handle  ? 

A.     The  McCormick,  the  Plymouth,  and  the  State  Prison. 

Q.    Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  quit  handling  the  Plymouth  or  the  State 
Prison  twine  ? 
A.    No,  sir. 
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Q.  Has  the  International  ever  intimated  to  you  that  you 
could  not  handle  their  harvesting  machinery  unless  you  bought 
more  goods  of  them  in  the  other  lines  that  they  handle? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  put 
to  you  the  condition  that  you  could  not  handle  their  harvest- 
ing machinery^  unless  you  did  quit  handling  these  competing 
harvesting  lines,  or  quit  handling  the  competing  twine  line,  or 
unless  you  would  buy  this,  or  that,  or  the  other  implement  in 
their  long  line,  what  would  the  result  be? 

A.     I  would  quit  them. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  Acme  binders  did  you  sell  in  Plato  last  year! 

A.  I  think  8  or  9  last  year. 

Q.  How  many  McCormick? 

A.  One. 

Q.  How  many  Prison? 

A.  Three. 

Q.  And  the  year  before  that  how  many  Acme  did  you  sell? 

A.  We  sold  two. 

Q.  How  many  McCormick? 

A.  .None. 

Q.  You  have  the  Acme  contract  for  this  year  also? 

A.  Yes,  sir. 

Q.  What  do  you  buy  from  the  International  that  makes  up 
$4,000  or  $5,000  of  your  business  ? 

A.  Their  binders,  corn  binders,  spreaders,  and  wagons. 

Q.  Are  there  many  corn  binders  sold  in  your  territory? 

A.  I  sold  five  last  year. 

Q.  Of  the  McCormick? 

A.  Yes. 

Q.  How  many  other  dealers  are  there  in  your  town? 

A.  One  more. 

Q.  What  corn  binders  does  he  handle  ? 

A.  The  Deering. 

Q.  Did  he  sell  any  last  year? 

A-.  One. 

Q.  In  the  two  years  you  have  been  in  business  what  per 

cent,  of  the  corn  binders  sold  in  your  territory  have  been  In- 
ternational ? 

A.  100  per  cent. 
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Q.    Are  there  many  spreaders  sold  there? 
A.    8  or  9  a  year. 

Q.    What  per  cent,  of  those  have  been  International,  in 
the  last  two  years? 
A.    About  95. 


JOHN  L.  OLESON,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  McHugh. 

it 

Q.    Mr.  Oleson,  you  are  in  business  at  North  Branch,  Min- 
nesota? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Hardware  and  implements. 

Q.    How  much  business  do  you  do  a  year? 

A.    About  $17,000  or  $18,000. 

Q.    How  much  business  do  you  do  a  year  in  farm  imple- 
ments, including  twine? 

A.    About  half.  3 

Q.    That  would  be  about  $8,000  a  year? 
.   A.    Yes,  sir. 

Q.    How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.    Last  year  it  was  probably  less  than  10  per  cent.,  but 
it  will  be  more  this  year. 

Q.    Last  year  it  was  less  than  10  per  cent,  of  your  imple- 
ment business? 

A.    About  10  per  cent. 

Q.    This  year  it  will  be  some  more  than  that? 

A.    Yes,  sir.  4 

Mr.  Grosvenor:    How  much  more? 

The  Witness :    Oh,  double. 

Q.    About  20  per  cent,  of  your  business,  you  expect,  this 
year? 

A.     Yes,  sir. 

Q.    What  line  of  binders  do  you  handle? 

A.     The  Acme  and  the  Deering. 

Q.    What  line  of  sulky  hay  rakes? 

A.     The  Osborne  and  the  Acme. 

Q.    What  line  of  mowers? 

A.    The  Acme  and  the  Osborne. 
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Q.     What  corn  binders  ? 

A.     The  Johnston  and  the  Deering. 

Q.    A¥liat  twine! 

A.  M^e  handle  the  Plymouth  and  the  State  Prison  mostly, 
and  some  International. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.     What  lines? 

A.  We  handle  the  Moline,  Parlin  &  Orendorff,  and  Lind- 
say Bros.'  goods  mostly;  we  buy  some  from  the  Eock  Island 
and  the  Waterbury  Implement  Company,  and  others. 

Q.  Mr.  01eson,'has  the  International  Harvester  Company 
ever  intimated  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  quit  handling  the  Acme  harvest- 
ing lines? 

A.    Never. 

Q.  Has  the  International  Harvester  Company  intimated  to 
you  that  you  could  not  handle  their  harvesting  machinery  un- 
less you  quit  handling  the  Plymouth  or  the  Stillwater  twine? 

A.     They  have  not. 

Q.  Has  the  International  Company  intimated  to  you  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
increased  your  purchases  from  the  company  in  their  long 
line? 

A.     They  have  not. 

Q.  If  the  International  Company  should  impose  it  as  a 
condition  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  did  quit  handling  these  competing  harvest- 
ing lines  or  competing  twine  lines,  or  unless  you  did  buy  more 
goods  of  them  in  their  other  line,  what  would  be  the  result? 

A.  I  should  probably  tell  them  to  go  to  some  one  else  and 
sell  them. 

Q.  You  are  as  free  to  buy  or  to  refuse  to  buy  from  the 
International  as  you  are  to  buy  or  refuse  to  buy  from  any 
other  implement  company? 

A.     I  certainly  am. 

Q.     And  you  are  not  willing  to  change  that  attitude  ? 

A.     I  do  not  think  that  we  will. 


John  L.  Oleson,  Cross-Examination.  113 


Cross-Examination  by  Mr.  Grosvenor. 

Q.     How  many  dealers  are  there  in  North  Branch! 

A.     There  are  two  besides  our  firm. 

Q.  Does  each  of  these  other  implement  dealers  handle  har- 
vesting implements? 

A.     They  do. 

Q.     Does  one  of  them  handle  the  McCormiek  lines? 

A.    Yes,  sir. 

Q.     What  does  the  third  dealer  handle? 

A.  He  has  handled  the  Champion  and  the  Deering  at  times. 
He  is  not  handling  the  Deering  now. 

Q.     You  have  taken  on  the  Deering,  have  you? 

A.     Yes,  sir. 

Q.    Did  you  handle  the  Deering  last  year? 

A.    Yes,  sir. 

Q.  How  long  have  you  handled  International  harvesting 
lines? 

A.     Last  year  and  this  year,  in  the  harvesting  line  business. 

Q.  Is  that  the  entire  period  during  which  you  have  been 
in  the  harvesting  line  business? 

A.     I  have  been  in  it  since  1881. 

Q.  Last  year  was  the  first  year  you  handled  the  Deering 
lines? 

A.  From  the  International.  I  handled  it  many  years 
previously,  before  they  formed  the  combination. 

Q.  So,  when  you  said  on  direct  examination  that  the  Inter- 
national had  never  said  anything  to  you  about  handling  com- 
peting lines  of  harvesting  implements,  you  were  in  fact  re- 
ferring to  last  season? 

A.    Yes,  sir. 

Q.  Because  that  is  the  only  season  in  which  you  ever  car- 
ried the  Acme  and  the  Deering  lines? 

A.    I  carried  the  Acme  previously. 

Q.  Well,  I  say  it  is  the  only  year  in  which  you  carried  the 
Deering  and  the  Acme  lines  together? 

A.    Yes,  sir. 

Q.  And  your  business  with  the  International  will  be 
doubled  this  year  largely  because  of  the  fact  that  you  are  now 
carrying  the  Deering  lines? 

A.     No,  sir. 

Q.     Why  will  it  be? 

A.    Because  heretofore  we  have  had  no  spreader  trade  in 


114  P.  F.  Bonde,  Direct  Examination. 

our  section.  I  do  not  believe  that  more  than  three  or  four 
spreaders  have  been  sold  from  North  Branch  heretofore.  This 
year  we  have  gone  into  the  spreader  business  and  we  have 
already  sold  some  12  or  14. 

Q.    How  many  Acme  binders  did  you  sell  last  year? 

A.     One. 

Q.     How  many  Deering? 

A.     Three  binders  and  a  corn  binder. 

Q.    I  am  speaking  about  grain  binders. 

A.    Three. 

Q.     How  many  Johnston  corn  binders  did  you  sell  I 

A.     One. 

Q.    How  many  Deering? 

A.     One. 

Q.  There  is  not  much  binder  business  in  your  territory,  is 
there? 

A.     No,  sir ;  it  is  mostly  potatoes. 

Q.    Mostly  potatoes? 

A.     It  is  a  potato  country ;  yes,  sir. 

Q.     How  many  Acme  mowers  did  you  sell  last  year? 

A.    Four. 

Q.  And  how  many  of  the  International  make,  Osborne  or 
Deering? 

A.    Three. 

Q.    In  what  part  of  Minnesota  is  North  Branch  located? 

A.     About  40  miles  north  of  here. 

Q.     It  is  in  sort  of  the  northeastern  corner? 

A.     It  is  in  the  middle  eastern  part  of  the  state. 


P.  F.  BONDE,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McH^igh. 

Q.  Mr.  Bonde,  you  are  in  business  at  Watson,  Minnesota? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Hardware  and  implements. 

Q.  How  long  have  you  been  in  business  there? 

A.  Six  years. 

Q.     How  much  business  do  you  do  a  year? 
A.    From  $16,000  to  $26,000. 

Q.    How  much  business  do  you  do  a  year  in  farm  imple- 
ments, including  twine? 
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A.     In  the  neighborhood  of  $7,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company"? 

A.    From  $2,500  to  $4,000;  it  varies. 

Q.    It  runs  along  about  half? 

A.    Just  about. 

Q.    What  lines  of  binders  do  you  handle? 

A.     The  McCormick  and  the  Acme. 

Q.    What  line  of  mowers? 

A.     The  McCormick  and  the  Acme. 

Q.    What  line  of  rakes? 

A.    The  McCormick  and  the  Acme. 

Q.     Wliat  twine  do  you  handle? 

A.  The  McCormick,  and  I  have  handled  Stillwater,  but 
not  the  last  year. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines? 

A.  I  have  got  the  Emerson-Brantingham,  the  Fuller  & 
Johnson,  and  several  other — wherever  I  happen  to  get  it  at 
the  best  price. 

Q.    You  buy  of  various  manufacturers? 

A.    Yes. 

Q.     How  long  have  you  handled  the  Acme? 

A.    I  have  had  it  two  years. 

Q.     How  long  have  you  handled  the  McCormick? 

A.     Six  years. 

Q.  Has  the  International  Harvester  Company  intimatc'J 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  quit  handling  the  Acme? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chiner5^  unless  you  quit  handling  the  Prison  twine? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  increased  your  purchases  from  that  com- 
pany in  the  other  lines  of  goods? 

A.     No,  sir. 
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Q.  What  would  the  result  be,  Mr.  Bonde,  if  the  Interna- 
tional Harvester  Company  should  say  to  you  as  a  condition 
of  handling  their  goods  that  you  could  not  handle  their  har- 
vesting lines  unless  you  quit  handling  the  Acme,  or  unless  you 
did  buy  more  goods  of  them  in  these  other  lines? 

A.    I  would  cut  it  out. 


Cross-Examination  hi;  Mr.  Grosvenor. 

Q.    How  many  Acme  binders  did  you  sell  last  year? 

A.    Last  year  I  sold  none. 

Q.    How  many  did  you  sell  the  year  before  ? 

A.  I  had  a  contract  four  years  ago ;  I  sold  one  four  years 
ago,  and  I  took  it  up  again  last  year. 

Q.     How  many  did  you  sell  last  year,  1912  ? 

A.     I  did  not  sell  any  last  year. 

Q.  So  when  you  said  on  direct  examination  that  you  han- 
dled the  Acme  two  years,  you  meant  that  you  had  handled  it 
in  1912  and  at  another  time  four  years  ago? 

A.    Yes,  sir. 

Q.    How  many  Acme  mowers  did  you  sell  last  year? 

A.    I  did  not  sell  any. 

Q.    How  many  Acme  hay  rakes  did  you  sell  last  year? 

A.    I  sold  five  sweep  rakes  of  the  Acme. 

Q.     How  many  Acme  sulky  hay  rakes  did  you  sell  last  year? 

A.     I  did  not  sell  any  of  the  sulky. 

Q.    How  many  McCormick  binders  did  you  sell  last  year? 

A.    I  think  I  sold  nine. 

Q.    How  many  McCormick  mowers? 

A.    One. 

Q.    How  many  McCormick  sulky  hay  rakes? 

A.    Either  one  or  two;  I  can't  say  for  sure. 

Q.  Do  you  consider  yourself  a  responsible  agent  in  good 
faith  of  a  line  when'  you  do  not  sell  any  of  its  makes  in  one 
year? 

A.    Yes,  sir.    I  have  got  the  goods,  though. 

Q.    What  is  that? 

A.    I  say  I  have  got  the  goods  on  hand. 

Q.  There  was  no  occasion  for  the  International  to  reprove 
you  for  selling  outside  or  independent  binders  and  mowers 
and  rakes  if  you  never  had  sold  any;  was  there? 

A.     Last  year  there  was  not. 

Q.  You  say  that  half  of  your  business  is  with  the  Interna- 
tional? 
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A.    In  the  machine  business  it  is  practically  half.  i 

Q.  It  would  cause  you  some  inconvenience  if  you  should 
suddenly  change  your  entire  International  account  and  have 
to  buy  the  implements  from  other  concerns ;  would  it  not?    ' 

A.     It  would  to  a  certain  extent ;  yes,  sir. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.  Binders,  corn  binders,  wagons,  mowers,  hay  rakes, 
gasoline  engines. 

Q.    Spreaders? 

A.    Yes,  sir. 

Q.    Wagons?  2 

A.    I  mentioned  wagons. 

Q.    Cream  separators? 

A.    Yes,  sir. 

Q.    Tillage  tools? 

A.    Yes. 

Q.     How  many  other  dealers  are  there  in  Watson? 

A.  There  is  one  more  regular  dealer,  and  then  the  Farm- 
ers' Company. 

Q.    Does  the  regular  dealer  handle  the  Deering  lines? 

A.    Yes,  sir.  o 

Q.  What  per  cent,  of  the  binders  sold  in  the  territory  in 
which  you  do  business  have  been  of  International  make,  in 
the  last  six  years? 

A.    I  should  judge  90  per  cent. 

Q.  What  per  cent,  of  the  mowers  have  been  of  Interna- 
tional make? 

A.    About  the  same. 

Q.    What  per  cent,  of  the  corn  binders? 

A.     Practically  all. 

Q.    What  per  cent,  of  the  sulky  hay  rakes? 

A.    Hay  rakes — I  think  practically  all  International.  4 

Q.     Does  the  International  hold  any  of  your  notes? 

A.     Yes,  sir. 

Q.     For  goods  that  you  bought  last  year? 

A.    No;  goods  on  hand. 

Q.    When  did  you  give  the  notes  ? 

A.    Last  fall. 

Q.  They  are  notes  given  for  goods  delivered  to  you  last 
year? 

A.     Yes,  sir;  unsold  goods. 
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Re-direct  Examination  by  Mr.  Hugh. 

Q.  A  note  given  in  the  ordinary  way? 

A.  Yes,  sir. 

Q.  Just  as  implement  companies  generally  do? 

A.  Yes,  sir. 

Q.  Not  yet  due? 

A.  No,  sir. 

2  GEORGE  CLAGGETT,  being  duly  sworn  as  a  witness  on 

behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.    Claggett,   you   are   in   business    at    Montevideo, 
Minnesota? 
A.    Yes,  sir. 

Q.    What  is  your  business? 
A.    Hardware  principally ;  farm  machinery  to  a  certain  ex- 

3  tent. 

Q.    How  much  business  do  you  do  a  year? 

A.  That  is  a  pretty  hard  question.  It  runs  from  $30,000 
to  $40,000.    I  should  estimate  it  at  about  $35,000  all  together. 

Q.  How  much  business  do  you  do  in  farm  implements,  in- 
cluding twine? 

A.  I  would  estimate  it  at  about  $12,000  or  $14,000,  some- 
thing like  that. 

Q.  How  much  of  that  do  you  do  with  the  International 
Harvester  Company? 

A.  My  settlement  with  the  International  Harvester  Com- 
■*  pany  last  year  was  around  $7,000. 

Q.  About  half  of  your  implement  business,  then,  is  with 
the  International  Harvester  Company? 

A.    About  that. 

Q.  What  line  of  binders,  mowers  and  sulky  hay  rakes  do 
you  handle? 

A.  I  have  had  contracts  for  Deering,  Piano,  and  Cham- 
pion, but  my  sales  have  mostly  been  Deering. 

Q.  You  have  handled  no  harvesting  machinery  except  of 
International  make? 

A.    I  have  not. 

Q.    Do  you  handle  a  general  line  of  farm  implements  ? 
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A.    I  do.. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines? 

A.  I  buy  a  good  deal  of  the  LaCrosse  Plow  Company  or 
LaCrosse  Implement  Company;  I  buy  a  good  deal  of  the 
Northern  Eock  Island  Plow  Company;  and  buy  a  good  deal 
from  most  of  these  Twin  City  jobbers.  I  couldn't  say  just 
exactly. 

Q.  Well,  that  is  enough.  I  do  not  care  to  have  you  enum- 
erate each  implement. 

A.     It  is  hard  to  tell. 

Q.  Mr.  Claggett,  has  the  International  Harvester  Com- 
pany ever  intimated  to  you  that  you  could  not  handle  their 
harvesting  machinery  unless  you  increased  your  purchases 
from  that  company  in  the  other  long  line  of  goods  that  it 
makes  ? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  im- 
pose the  condition  that  you  could  not  handle  their  harvesting 
machinery  unless  you  did  buy  this  or  that  or  the  other  of  the 
implements  that  that  company  makes,  what  would  the  result 

he? 
A.    I  would  not  tolerate  it  a  moment.    That  is  interference 

with  my  business. 

Q.     You  would  not  submit  to  the  condition! 

A.  I  would  not  submit;  even  if  I  lost  I  would  stand  for 
no  thing  like  that. 


^o 


Cross-Examination  hy  Mr.  Grosvenor. 

Q.  Please  name  all  the  things  that  you  buy  from  the  Inter- 
national. 

A.  Binders,  mowers,  hay  rakes,  twine,  and  a  tew  manure 
spreaders ;  I  think  that  is  about  all. 

Q.    Wagons? 

A.    No,  sir. 

Q.     Cream  separators? 

A.    No.    I  handle  the  Iowa  Dairy. 

Q.    Engines? 

A.     I  handle  the  Gray.  „  ,     nr  .        ^-       i. 

Q.    Do  you  handle  any  tillage  tools  of  the  International? 
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A.  I  handle  the  LaCrosse  line  of  plows  and  tools,  and  the 
Rock  Island.  _  . 

Q.  Then,  you  do  not  handle  any  tillage  tools  of  the  inter- 
national? „  ,, 

A.  I  do  not  remember  of  ever  buying  anything  ot  them 
in  the  way  of  tillage  tools.  It  may  have  occurred;  I  could  not 
say.  .,, 

Q.  Then,  the  binders,  mowers,  twine,  and  hay  rakes,  witn 
these  manures  spreaders,  make  up  half  of  your  implement 
business? 

A.     Just  about. 

Q.    How  many  other  dealers  are  there  in  Montevideo? 

A.     Three — ^what  you  could  call  distinct  dealers. 

Q.     That  is,  handling  agricultural  implements? 

A.  Yes,  sir.  There  are  some  others,  but  I  do  not  know 
whether  you  would  class  them  as  dealers. 

Q.  Does  either  of  these  two  regular  dealers  handle  the 
International  harvesting  lines? 

A.     One  of  the  other  dealers  handles  the  McCormick  line. 

Q.    And  what  harvesting  lines  does  the  third  dealer  carry? 

A.  He  handles  the  Acme  and  the- Johnston  lines,  and  there 
is  a  dealer  there — n  farmer — who  handles  the  Independent 
harvester;  he  sold  a  few. 

Q.  What  have  been  the  leading  types  of  binders  and  mow- 
ers sold  in  your  territory  in  the  last  ten  years? 

A.     The  Deering  and  the  McCormick  take  the  lead. 

Q.     Do  they  take  the  lead  today? 

A.     The  farmers  seem  to  like  them. 

Q.     And  they  are  the  leading  types  today? 

A.     Yes. 

Q.  What  per  cent,  of  the  binders  sold  in  the  last  eight  or 
nine  years,  in  the  territory  in  which  you  do  business,  have 
been  of  International  make — Deering,  McCormick,  'Champion, 
Piano,  Osborne,  and  Milwaukee? 

A.  Pretty  hard  for  me  to  tell  just  what  my  competitor  has 
sold.  I  know  they  have  sold  a  good  many  Johnstons  and  a 
good  many  Acmes,  but  the  percentage — ■ 

Q.     If  you  are  not  able  to  state  I  will  not  press  the  question. 

A.  I  should  say  possibly  75  per  cent,  has  been  Interna- 
tional goods. 

Q.  What  per  cent,  of  the  corn  binders  have  been  Interna- 
tional? 

A.  They  have  sold  a  good  many  Johnston  corn  binders.  I 
really  think  in  corn  binders  the  International  would  amount 
to  60  per  cent. 
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Q.     Does  the  International  hold  any  of  your  notes? 

A.     Huh !    Nobody  holds  my  notes. 

Q.     You  do  not  think  it  is  the  usual — well,  never  mind. 

A.     No  coercion — not  a  bit. 

Q.     You  think  there  might  be  coercion  if  notes  were  held? 

A.  Well,  it  places  a  man  possibly  under  a  little  obligation, 
but  they  could  not  get  me  under  any  such  duress. 

Q.  That  is,  get  you  imder  duress  by  means  of  holding  your 
notes  ? 

A.     No,  sir — ^because  I  won't  sign  one. 

Q.  Now  take  a  dealer  who  does  half  his  business  in  imple- 
ments with  one  company ;  then  that  company  holds  his  notes ; 
you  would  consider  that  that  would  put  it  in  the  power  of  the 
company  to  use  coercion  with  him? 

A.  Not  necessarily.  Conditions  might  be  such,  the  terms 
of  sale  might  have  been  such  that  it  was  merely  a  matter  of 
business  to  continue  the  time. 

Q.  You  said  the  International  does  not  hold  any  of  your 
notes  ? 

A.    Never  have;  no,  sir. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Claggett,  the  Deering  and  the  McCormick  have 
been  the  popular  binders? 

A.    Always. 

Q.     And  that  is  because  the  farmers  prefer  them  ? 

A.  Yes ;  the  farmers  have  their  option.  They  are  not  can- 
vassed much  in  our  territory.  They  come  into  town  and  buy 
what  they  like. 

Q.  And  when  they  come  in  to  buy  harvesting  machinery, 
the  Acme  is  there? 

A.     Certainly. 

Q.     The  Johnston  is  there? 

A.    Yes,  sir. 

Q.     And  the  Independent  is  there? 

A.    Yes,  sir. 

Q.  And  they  have  their  option,  as  you  say,  between  them, 
and  the  farmers  make  their  choice? 

A.  Prom  the  way  I  have  heard  them  talking  among  them- 
selves, I  apprehend  that  if  either  one  of  those  machines  was 
as  sure  and  as  reliable  to  go  into  the  field,  on  account  of  their 
prejudice  they  would  give  the  preference  to  that  machine. 
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Mr.  Grrosvenor:  You  mean  on  account  of  their  prejudice 
against  the  International,  by  reason  of  its  large  size? 

The  Witness :    Oh,  they  want  to  bust  the  trust. 

Mr.  Grosvenor:    The  farmers  do? 

The  Witness:  The  farmers  do.  The  prejudice  would  be 
in  favor  of  the  other. 

Q.  But  they  recognize  the  condition  so  far  as  the  Inter- 
national giving  them  the  machine  and  the  service? 

A.  I  have  not  heard  any  complaint  about  either  machine 
or  service. 
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OLAF  NOBI-IEIM,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Norheim,  you  are  in  business  at  Montevideo? 

A.     Yes,  sir. 

Q.     What  is  your  business? 

A.     Hardware  and  implements. 

Q.     How  long  have  you  been  in  business  there? 

A.     A  little  over  four  years. 

Q.     How  much  business  do  you  do  a  year? 

A.    About  $32,000. 

Q.  How  much  business  do  you  do  in  farm  implements,  in- 
cluding twine? 

A.  I  do  not  handle  twine,  but  the  implements  amount  to 
about  $5,000. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Companv? 

A.     About  $4,000. 

Q.  So,  nearly  all  of  your  business  is  with  the  Interna- 
tional? 

A.    Yes,  sir. 

Q.     You  buy  nearly  all  of  your  implements  from  them? 

A.     All  the  binders,  mowers,  rakes,  and  spreaders. 

Q.     Do  you  tuy  any  implements  from  any  other  companies? 

A.    Yes,  sir. 

Q.  And  do  you  buy  from  other  companies  implements  that 
are  the  kind  of  implements  the  International  makes? 

A.    Yes,  sir. 

Q.  So  you  do  buy  some  implements  in  competition  with 
the  implements  the  International  Company  makes? 
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A.    Yes,  sir. 

Q.     What  binders  do  you  handle? 

A.  The  McCormick  grain  binders,  and  the  McCormick  and 
Milwaukee  corn  binders. 

Q.  Has  the  International  Harvester  Company  ever  im- 
posed on  you  the  condition  that  you  had  to  buy  these  imple- 
ments from  them  or  you  could  -not  handle  their  harvesting 
machinery? 

A.    No,  sir. 

Q.  If  they  ever  said  to  you,  Mr.  Norheim,  that  you  could 
not  handle  their  harvesting  machinery  unless  you  bought  all 
of  their  line  and  handled  that,  what  would  happen  ?  ' 

A.     I  would  quit  them. 

Q.  You  buy  your  implements  from  them  as  a  mere  matter 
of  choice  ? 

A.    Yes,  sir. 

Q.  You  are  as  free  to  refuse  to  buy  from  the  International 
or  to  buy  from  the  International  as  you  are  to  refuse  to  buy 
or  to  buy  from  any  other  company? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Did  you  say,  Mr.  Norheim,  that  nearly  all  of  your  im- 
plement business  is  with  the  International? 

A.    Yes,  sir. 

Q.  How  much  of  your  business  with  the  International  is 
in  binders,  mowers,  hay  rakes,  and  hay  tools? 

A.  I  sold  15  grain  binders,  3  corn  binders,  about  10  rakes, 
about  10  mowers,  and  a  few  spreaders,  last  year. 

Q.     That  was  all  your  business  with  the  International? 

A.    And  a  few  cream  separators. 

Q.  Then,  the  harvesting  lines  are  the  most  important  lines 
that  you  carry  in  your  implement  business? 

A.     I  carry  plows  and  cultivators  and  disc  harrows. 

Q.  The  harvesting  lines  in  dollars  and  cents  amount  to 
more  than  any  other  line? 

A.    Yes,  sir. 

Q.    And  you  carry  those  on  a  commission  agency  basis? 

A.    Yes,  sir. 

Q.  Then,  as  a  matter  of  fact  you  are  merely  the  agent  of 
the  International  Harvester  Company  in  making  most  of  your 
sales  of  implements? 

A.    Well,  I  sell  their  goods. 
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Q.     How  long  have  yon  been  in  business? 

A.     A  little  over  four  years. 

Q.  Has  nearly  all  of  your  business  in  implements  been  in 
agricultural  implements  during  that  entire  period? 

A.  All  the  binders  and  mowers,  except  one  mower;  I  sold 
one  Crown  mower. 

Q.     Does  the  International  hold  any  of  your  notes? 

A.     Yes,  sir,  for  unsold  goods. 

Q.  For  goods  delivered  to  you  last  year  and  which  have 
not  been  sold? 

A.     Yes,  sir. 

Q.     And  for  which  you  gave  a  note  at  the  end  of  the  season? 

A.     Yes,  sir. 

Q.    In  other  words,  you  were  overloaded? 

A.    Yes,  sir. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  The  note  was  given  in  the  ordinary  course  of  business? 

A.  Yes,  sir. 

Q.  Not  yet  due? 

A.  No. 

Q.  Happens  with  the  various  lines  of  implements  you  buy 
from  other  houses? 

A.  Yes,  sir. 

Q.  A  general  thing? 

A.  Yes,  sir. 
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TOM  ANDERSON,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Anderson,  you  are  in  business  at  Milan,  Minnesota? 

A.     Yes,  sir. 

Q.     What  is  your  business? 

A.     Hardware,  lumber,  and  farm  machinery. 

Q.     How  much  business  do  you  do  a  year? 

A.  It  varies  from  $80,000  to  $100,000 ;  a  little  over  some- 
times.   That  is  an  average  for  about  ten  years. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments, including  twine? 

A.     I  think  it  must  be  around  $35,000. 
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Q.     How  much  business  do  you  do  with  the  International  \ 
Harvester  Company? 

A,     Around  $17,000 — a  little  more  or  less. 

Q.  Then,  a  little  less  than  half  of  your  implement  business 
is  done  with  the  International? 

A.     Yes,  sir,  a  little  less  than  half. 

Q.     What  line  of  binders  do  you  handle? 

A.  I  handle  the  McCormick,  the  Acme,  and  also  some  Mil- 
waukee. 

Q.     What  sulky  hay  rakes  do  you  handle? 

A.     We  handle  the  McCormick  and  some  Milwaukee. 

Q.     Do  you  handle  any  Acme  hay  rakes?  2 

A.     Yes;  we  handle  them,  too. 

Q.    What  mowers  do  you  handle  ? 

A.     The  McCormick  and  the  Milwaukee  and  the  Acme. 

Q.     Wljat  twine  do  you  handle? 

A.     The  McCormick  and  the  Plymouth. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.     And  do  you  handle  a  general  line  of  farm  implements 
other  than  harvesting  machinery  made  by  other  companies 
and  sold  in  competition  with  like  implements  of  the  Inter-  o 
national? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  I  handle  the  Deere-Webber,  the  Emerson-Branting- 
ham,  Lindsay  Bros.,  and  the  Stoughton. 

Q.    What  gasoline  engines? 

A.     Fuller  &  Johnson  and  the  International. 

Q.  Mr.  Anderson,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  quit  handling  the  Acme  line  of 
harvesting  machinery?  4 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  quit  handling  the  Plymouth  twine  ? 

A.     No,  sir. 

Q.  Has  the  International  Company  ever  said  to  you  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
bought  more  machines  from  them  in  these  other  lines? 

A.    No,  sir. 

Q.  If  they  did  come  to  you  and  say  that — that  you  could 
not  handle  their  harvesting  machinery  unless  you  did  buy  this 
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1  or  that  or  the  other  of  their  other  lines  of  goods,  what  would 
be  the  result? 

A.     I  would  quit  buying  from  them. 

Cr OSS-Examination  by  Mr.  Qrosvenor. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional and  which  make  up  half  of  your  implement  business. 

A.  I  buy  binders,  mowers,  hay  rakes,  manure  spreaders, 
drills,  twine,  engines,  hay  buckers.    I  can 't  just  think  of  every- 

2  thing  now. 

Q.    Wagons? 

A.     Yes,  sir. 

Q.     Tillage  tools,  harrows,  and  cultivators? 

A.     No,  not  any  such  things. 

Q.     Twine? 

A.     We  handle  twine,  yes. 

Q.     Corn  binders? 

A.     Yes ;  oh,  yes. 

Q.    How  long  has  the  International  account  been  half  of 
your  total  implement  business? 
^      A.    Well,  let  me  see.    It  must  be  about  ten  or  twelve  years 
ago  now  since  T  started.     I  do  not  think  it  was  half  from  the 
start ;  I  did  not  buy  half  of  them. 

Q.  In  other  words,  at  tirst  you  bought  only  harvesting 
lines  from  them,  and  then  as  they  gradually  manufactured 
other  lines  you  took  on  the  other  lines  which  they  manufac- 
tured? 

A.  Yes,  I  have.  I  bought  more  lately  than  I  did  at  the 
start. 

Q.    That  is,  you  are  buying  more  than  you  used  to  from 
4  them;  is  that  right? 

A.  Well,  I  don't  know  if  I  buy  more  now  than  I  used  to 
three  or  four  years  ago.    It  is  about  the  same,  I  think. 

Q.    In  the  last  three  or  four  years? 

A.    Yes. 

Q.     But  before  that  it  was  less? 

A.    Yes,  I  think  it  was  less. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.  I  do  not  know  if  they  hold  notes  for  things  I  bought.  I 
do  not  think  they  have  any  now. 

Q.     Do  they  hold  any  notes  of  your  firm? 

A.    No. 

Q,    You  are  pretty  sure  of  that? 
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A.    Well,  I  don't  know  if  I  have  given  notes  for  things  I  : 
bought  to  be  paid  for  next  fall  or  not,  but  there  are  not  any 
notes  due  from  me  at  all.    1  bought  a  carload  of  spreaders  iu 
the  fall.     I  don't  know  whether  they  are  on  book  account 
or  on  a  note;  I  can't  remember  that  exactly. 

Q.  Is  it  not  a  fact  that  you  bought  last  fall  some  spreaders 
from  the  International  and  gave  notes  to  the  International  for 
those  spreaders,  and  you  are  going  to  try  to  sell  them  this  sea- 
son and  then  pay  your  note  this  fall ;  isn  't  that  the  fact  ? 

A.  I  don't  know  whether  I  gave  a  note  for  them  or  not,  but 
it  is  a  fact  that  I  bought  a  carload  of  spreaders  from  them. 

Q.     Then,  you  owe  the  International  in  part  for  those  ' 
spreaders? 

A.  Oh,  yes.  It  isn't  due  until  fall.  I  bought  of  some  others, 
too.    I  bought  a  carload  of  Deere-Webber. 

Q.  I  am  not  asking  you  about  anybody  else,  Mr.  Ander- 
son. Try  to  address  yourself  to  the  question  I  propounded 
to  you  and  answer  me  direct :  Have  you  or  not  given  the  In- 
ternational notes  of  yours  in  part  payment  of  goods  you  have 
received  from  them?  Whether  these  notes  are  past  due  or 
not  yet  due  makes  no  difference.  Does  the  International  today 
hold  notes  of  yours? 

A.    That  they  have  done  it,  you  mean? 

Q.    I  say  does  the  International  today  hold  notes  of  yours? 

A.  Today?  I  can't  answer  that  without  looking  over  my 
record  there,  becaxise  I  may  have  given  a  note;  I  wouldn't 
swear  to  anything  of  that  kind;  whether  I  have  given  a  note 
for  that  carload  of  spreaders  or  they  are  on  the  book  I  can't 
remember. 

Q.  How  much  did  that  carload  of  spreaders  amount  to  in 
dollars  and  cents? 

A.  There  are  twelve,  and  they  come  to  about  a  thousand 
dollars ;  somewhere  around  there. 

Q.  Is  there  anything  else  you  have  received  from  the  Inter- 
national for  which  you  may  have  given  notes? 

A.    Not  that  I  remember. 

Q.    How  many  other  dealers  are  there  in  'Milan? 

A.    One  more. 

Q.    What  harvesting  lines  does  he  handle? 

A.     You  mean — 

Q.    Binders,  niowers  and  rakes? 

A.    I  do  not  think  they  handle  any  now ;  they  used  to. 

Q.    How  many  Acme  binders  did  you  sell  last  year? 

A.    I  have  a  man  to  sell — I  do  not  sell  myself,  but  I  believe 
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lie  has  sold  from  one  to  three  Acmes  every  year  since  we 
got  it. 

Q.    How  many  years  have  you  carried  the  Acme? 

A.     I  do  not  remember  whether  it  is  three  or  four  years. 

Q.     How  many  years  have  you  carried  the  McCormick'? 

A.     I  have  had  them  ten  or  twelve  years,  I  think. 

Q.     How  many  McCormick  binders  did  you  sell  last  year? 

A.     I  would  not  say  exactly,  but  I  think  I  sold  about  thirty. 

Q.     You  do  not  do  much  with  the  Acme  line,  do  you? 

A.    Well,  I  have  a  man  or  two  to  attend  to  it. 

Q.     I  say  you  do  not  push  the  Acme  line;  do  you? 

A.     We  let  the  farmers  have  their  free  choice. 

Q.     Which  Tine  do  you  push! 

A.     I  don't  know  if  I  have  any  preference  to  push. 

Q.  I  did  not  ask  you  whether  you  had  any  preference.  I 
said  which  line  do  you  as  a  matter  of  fact  push. 

A.  It  is  a  hard  question  to  answer,  because  you  know  what 
we  have  the  most  of  we  push  the  most. 

Q.     Then  you  do  push,  do  you  not,  the  McCormick  lines? 

A.  But  it  is  a  fact,  Mister,  that  the  binder  doesn't  need 
much  pushing. 

Q'.  Well,  isn't  it  a  fact  that  you  do  push  the  McCormick 
binder? 

A.  I  do  not  think  we  push  that  more  than  any  other  binder, 
because  it  is  a  fact  that  it  is  a  good  binder  to  sell. 

Q.  Then,  don't  you  try  to  sell  it  more  than  you  try  to  sell 
the  other — if  you  think  it  is  a  good  hinder? 

A.  We  could  not  get  enough  of  them  last  year ;  that  is,  the 
demand  is  too — 

Q.     Do  you  push  the  Milwaukee  binder? 

A.  No,  I  do  not  think  we  push  that  any  more  than  the 
others.    I  have  got  a  man  there  to  sell. 

Q.    Do  you  push  the  Acme  binder? 

A.     Not  any  more  than  the  others ;  no,  we  do  not. 

Q.  You  have  sold,  then,  each  year,  only  one  or  two  Acme 
binders,  and  30  or  more  McCormick  binders? 

A.    Yes,  sir;  about. 

Q.    How  many  Milwaukee  binders  did  you  sell? 

A.  1  think  that  is  the  Milwaukees  and  the  McCormicks  to- 
gether, because  it  was  not  very  many  Milwaukee. 

Q.  Then,  most  of  the  business  in  your  territory,  Mr.  Ander- 
son, in  hinders,  is  with  the  International — the  McCormick  and 
the  Deering  and  the  Milwaukee? 

A.    Yes. 

Q.    That  is  true,  is  it  not? 
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A.    Yes,  that  is  true. 

Q.  What  per  cent,  of  the  binders  sold  in  the  last  eight  or 
nine  years,  in  yonr  territory,  have  been  of  International  make? 

A.    Eight  or  ten  years  I 

Q.  Yes;  or  take  it  today.  What  per  cent,  of  the  binders 
sold  there  today  are  of  International  make? 

A.  Well,  you  know  there  have  been  sold  a  few  of  these  In- 
dependent and  some  Prison,  but  very  few ;  I  do  not  know  how 
many  it  is. 

Q.    It  is  very  few? 

A.    It  is  very  few. 

Q.    Would  it  be  90  or  95  per  cent.  International? 

A.     I  think  it  would  be  that  much.    Yes,  I  think  so. 

Q.  And  would  it  be  90  or  95  per  cent,  of  the  International 
in  mowers? 

A.    I  think  so. 

Q.  And  90  or  95  per  cent.,  of  the  rakes  would  be  Interna- 
tional? 

A.     I  think  so. 

Q.  And  would  95  per  cent.,  at  least,  of  the  com  binders  be 
International? 

A.     Yes ;  oh,  yes.    I  am  sure  of  that. 

Q.     Are  any  corn  binders  sold  there,  except  International? 

A.    We  had  the  Johnston  there,  and  we  sold  one  of  them. 

Q,     That  is  all  the  corn  binders  that  have  been  sold  there? 

A.  I  don't  know  exactly  whether  it  was  sold,  or  whether  it 
was  some  others.    I  do  not  know  of  any  others. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Anderson,  you  bought  a  carload  of  spreaders  last 
fall? 

A.  Yes,  sir. 

Q.  That  was  in  the  ordinary  course  of  business  ? 

A.  Yes,  sir. 

Q.  And  you  owe  for  the  goods  you  bought? 

A.  Yes,  sir. 

Q.  Whether  you  gave  a  note  for  them  or  whether  they  are 
on  open  account? 

A.  I  can't  remember  whether  it  is  a  note  or  open  account. 

Q.  And  it  is  not  due  yet? 

A.  It  is  not  due  before  next  fall. 

Q.  And  that  is  the  way  you  buy  implements  from  other 
implement  houses? 
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A.    Yes,  sir, 

Q.    That  is  the  general  way  of  doing  business? 
A.    Yes,  sir. 

Q.     There  is  nothing  unusual  about  that  at  all,  is  there? 
A.    I  bought  from  Deere  &  Webber  a  carload  of  manure 
spreaders  on  the  same  condition. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.  On  what  condition? 

A.  "Well,  time  till  now,  in  the  summer  sometime. 

Q.  Did  you  give  Deere  &  Webber  a  note  ? 

A.  Well,  sir,  I  can't  remember;  I  can't  remember  that 
either. 

Q.  When  did  you  buy  these  Deere  &  Webber  spreaders  ? 

A.  Deere  &  Webber  spreaders  was  in  the  winter. 

Q.  This  last  winter? 

A.  Yes. 


GEOEaE  MELHOUSE,  being  duly  sworn  as  a  witness  on  be- 
^       half  of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Melhouse,  you  are  in  business  at  Olivia,  Minne- 
sota? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Hardware  and  implements. 

Q.    How  much  business  do  you  do  a  year? 
4      A.    In  the  neighborhood  of  $30,000  to  $35,000  worth. 

Q.    How,  much  business  do  you  do  in  the  farm  implement 
line,  including  twine? 

A.    $20,000  to  $25,000  worth. 

Q.    How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.    In  the  neighborhood  of  $10,000  to  $15,000. 

Q.    So,  half  or  more  than  half  of  your  implement  business 
is  with  the  International  Harvester  Company? 

A.    Practically. 

Q.    What  line  of  binders  do  you  handle? 

A.    I  handle  the  Deering,  the  Milwaukee,  and  the  Stillwater. 

Q.    What  line  of  sulky  hay  rakes  ? 
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A.     The  same  line.  \ 

Q.    What  mowers  I 

A.     The  same. 

Q.    What  twine? 

A.    Plymouth  and  Deering. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines?  2 

A.  We  handle  the  Emerson  plows  and  disc  harrows,  and 
the  Moline  goods — plows,  disc  harrows,  wagons. 

Q.     Do  you  buy  LaCrosse  goods? 

A.    We  buy  a  few  LaGrosse  goods. 

Q.     You  buy  implements  of  various  companies? 

A.     Yes.     Wagons  from  the  Stoughton  Wagon  Company. 

Q.  Mr.  Melhouse,  has  the  International  Harvester  Com- 
pany ever  intimated  to  you  that  you  could  not  handle  their 
harvesting  machinery  unless  you  refused  to  handle  the  Minne- 
sota Prison  harvesting  lines?  o 

A.    No,  sir.  ^ 

Q.  Has  the  International  Company  ever  intimated  to  you 
that  you  could  not  handle  their  harvesting  machinery  unless 
you  quit  handling  the  Plymouth  twine? 

A.    No,  sir,  they  have  not. 

Q.  Has  the  International  Company  ever  intimated  to  you 
that  you  could  not  handle  their  harvesting  machinery  unless 
you  bought  more  goods  of  that  company  in  the  other  lines 
that  they  make? 

A.    No,  sir. 

Q.  What  would  be  the  result  if  the  International  should  4 
come  to  yx)u  and  impose  the  condition  that  you  could  not  han- 
dle their  harvesting  machinery  unless  you  bought  this  or  that 
or  the  other  of  their  other  lines  of  goods,  or  unless  you  quit 
handling  the  Minnesota  line  of  harvesting  machinery  or  the 
Plymouth  twine? 

A.    I  think  I  would  buy  from  somebody  else  then. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Would  you  not  find  it  a  serious  problem,  Mr.  Melhouse, 
to  give  up  your  International  account,  which  aggregates  50 
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per  cent,  of  your  implement  business,  and  transfer  so  large 
an  account  to  one  or  more  other  manufacturers  ? 

A.    I  do  not  know  as  I  would. 

Q.    Would  it  not  be  some  serious  disarrangement  of  your 
business  ? 

A.    It  might  make  some  difference. 

Q.  It  would  be  quite  a  disarrangement,  would  it  not,  of 
your  regular  business? 

A.  I  do  not  know  as  it  would  be  so  awfully  much ;  just  de- 
pend on  what  I  would  push. 

Q.    How  many  years  have  you  handled  the  Deering  lines? 

A.     12  years. 

Q.  Have  the  Deering  binders  and  mowers  become  an  im- 
portant part  of  your  business? 

A.     Well,  they  have  been  part  of  the  business. 

Q.  I  said  have  they  been  and  have  they  become  an  im- 
portant part  of  your  business. 

A.    I  have  sold  some  every  year. 

Q.  Has  it  become  an  important  part  of  your  business  to 
carry  the  Deering  binders  and  mowers  and  repairs  and  twine? 

A.     I  do  not  know  as  to  that. 

Q.    What  is  that? 

A.     I  do  not  know  as  it  has  become  the  imporant  part  of  it. 

Q.     How  many  Deering  binders  did  you  sell  last  year? 

A.  I  sold  about  46  Deering  binders  and  about  7  Mil- 
waukees. 

Q.    46  Deering  binders — 

A.     That  is,  with  the  corn  binders. 

Q.  That  would  aggregate  in  volume  of  business,  in  dollars 
and  cents,  between  $4,500  and  $5,000,  would  it  not? 

A.    Yes,  sir, 

Q.    And  that  is  about  a  quarter  of  your  implement  busi- 
:  ness? 

A.     Something  like  that,  I  suppose. 

Q.    What  was  your  twine  business  in  dollars  and  cents? 

A.  The  twine  business  last  year :  I  sold  around  10,000  or 
15,000  pounds  of  International,  and  about  10,000  or  12,000 
pounds  of  Plymouth ;  about  half  and  half. 

Q.  Then,  your  twine  account  with  the  International  last 
year  was  something  over  $1,000? 

A.     Eight  around  there. 

Q.    How  many  other  dealers  are  there  at  Olivia? 

A.    There  is  one  more  dealer. 

Q,    What  lines  does  he  handle? 
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A.    They  handle  the  McCormick  and,  I  believe,  the  Cham-  1 
pion. 

Q.    How  many  Stillwater  binders  did  you  sell  last  year? 

A.    I  did  not  sell  any  last  season. 

Q.     Is  this  your  first  season? 

A.    No,  sir;  the  year  before  we  sold  them. 

Q.    How  many  did  you  sell  the  year  before  last? 

A.    One. 

Q.  So  you  have  sold  only  one  binder  that  was  not  an  Inter- 
national in  the  twelve  years  you  have  been  selling  the  Deering 
lines? 

A.    Yes,  sir.  2 

Q.  There  was  not  much  occasion  for  the  International  to 
reprove  you  for  selling  a  binder  different  from  theirs,  was 
there? 

A.    Well,  I  ,don't  know  as  there  was. 

Q.  Have  the  Deering  and  the  McCormick  and  the  Mil- 
waukee been  the  leading  binders  in  your  territory? 

A.    I  guess  they  have,  practically. 

Q.  What  per  cent,  of  the  binders  sold  in  the  territory  in 
which  you  do  business,  in  the  last  eight  or  nine  years,  have 
been  International?  3 

A.  I  think  practically  98  per  cent.;  somewhere  around 
there. 

Q.    What  per  cent,  of  the  mowers  have  been  International? 

A.  We  used  to  sell  more  of  some  other  kind  years  ago, 
but  I  think  lately  about  98  per  cent,  has  been  International. 

Q.  Has  the  per  cent,  of  International  rakes  also  been  about 
98? 

A.    Just  about,  yes. 

Q.  What  per*  cent,  of  the  corn  binders  have  been  and  are 
International? 

A.    Maybe  about  100  per  cent.  4 

(A  recess  was  here  taken  until  2  o'clock  P.  M.) 


JOHN  POWERS,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Powers,  you  are  in  business  at  Murdock,  Minne- 
sota? 
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A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Hardware  and  farm  machinery,  principally. 

Q.  How  much  business  do  you  do  in  farm  implements,  in- 
cluding twine  and  vehicles'? 

A.    About  $8,000  to  $10,000  a  year. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company  a  year? 

A.    About  $4,000,  more  or  less. 

Q.  So,  about  a  half,  or  less,  of  your  implement  business  is 
done  with  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.    What  line  of  binders  do  you  handle,  Mr.  Powers  ? 

A.     The  Deering  and  the  Milwaukee. 

Q.     "What  mowers  and  sulky  hay  rakes? 

A.  The  Deering  hay  rake  and  the  Deering  mowers,  prin- 
cipally. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.     Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International  ? 

A.     Yes,  sir. 

Q.     What  lines  do  you  handle? 

A.  The  John  Deere  line,  principally,  but  other  goods  be- 
sides 

Q.  Mr.  Powers,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  bought  other  goods  of  that  company  in 
their  long  line  of  implements? 

A.     No,  sir. 

Q.  Has  the  Company  ever  said  to  you  that  you  could  not 
handle  their  harvesting  machinery  unless  you  did  less  busi- 
ness with  their  competitors? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  it  as  a  condition  that  you  could  not-  handle 
their  harvesting  machinery  unless  you  bought  this  or  that  or 
the  other  of  their  lines  of  implements,  what  would  the  result 
be? 

A.    I  would  quit  them,  that  is  all. 

Q.  Are  there  any  lines  of  harvesting  machinery  not  made 
by  the  International  sold  at  Murdock? 

A.    Yes,  sir. 
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Q.    What  ones?  1 

A.  The  Prison  binder  is  sold  there,  and  the  Acme  and  the 
Independent  Harvester. 

Q.    All  sold  there  at  your  town? 

A.  Yes,  sir.  They  have  been  trying  to  sell  them  there; 
they  have  sold  some. 

Q.    They  have  offered  them  to  the  farmers  there? 

A.    Yes. 

Q.    They  are  exposed  for  sale  ? 

A.    Yes. 

Q.    Handled  by  dealers? 

A.    Yes,  sir.  2 

Q.  And  the  farmers  make  their  choice  as  between  them 
and  the  others  that  are  offered? 

A.  And  there  are  two  farmers  handling  the  Acme,  one  on 
the  south  side  of  Murdock,  and  one  on  the  north  side. 

Q.     Farmers? 

A.    Yes,  sir. 

Q.    Agents  for  the  Acme? 

A.    Yes,  sir. 

Q.     And  they  solicit  sales  from  farmers? 

A.    Yes,  sir.  g 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Powers,  how  many  years  have  you  handled  the 
Deering  lines? 

A.    About  fifteen. 

Q.  And  have  the  McCormick  lines  been  handled  there 
many  years? 

A.    Yes,  sir. 

Q.    How  many  agents  for  the  International  are  located  at  ^ 
Murdock? 

A.  The  McOormick  has  been  handled  there,  but  the  agent 
has  not  been  selling  many  lately.  I  do  not  know  whether  he 
has  got  a  contract  now  or  not. 

Q.    Are  there  many  binders  sold  in  your  territory? 

A.    Yes,  sir. 

Q.    What  are  the  leading  binders? 

A.  The  leading  binders  are  the  McCormick  and  the  Mil- 
waukee and  the  Deering. 

Q.  And  they  have  been  the  leading  binders  for  many  years, 
have  they  not? 

A.    The  farmers  all  prefer  them. 
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Q.    They  have  been,  then,  the  leaders  for  many  years  ? 

A.    Yes,  sir. 

Q.  There  have  not  been  many  Independent  or  Prison  bind- 
ers sold  there,  have  there  1 

A.  There  have  not  been  many  Independent  binders  sold 
there.    There  have  been  several  Prison  binders  sold  there. 

Q.     How  many  Prison  binders  have  been  sold  there? 

A.  I  could  not  say  exactly,  but  I  should  judge  six  or  eight 
this  year. 

Q.  What  per  cent,  of  the  binders  sold  in  the  territory  in 
which  you  do  business,  in  the  last  eight  or  nine  years,  have 
been  International,  that  is,  Milwaukee,  McCormick,  Deering, 
Champion,  Piano,  or  Osborne? 

A.  I  should  judge  about  75  per  cent,  would  be  Interna- 
tional machines. 

Q.  What  per  cent,  of  the  corn  binders  have  been  Interna- 
tional? 

A.  1  do  not  know  of  any  corn  binders  sold  in  that  neigh- 
borhood except  a  few  Osbornes  and  a  few  Johnstons. 

Q.     It  is  not  a  corn  binder  territory? 

A.    Yes,  it  is.    We  call  it  so  now. 

Q.  What  per  cent,  of  the  mowers  sold  in  the  same  territory 
and  the  same  period  have  been  International? 

A.    I  should  judge  about  90  per  cent. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  have  been  Inter- 
national ? 

A.    About  75  per  cent. 

Q.  What  per  cent,  of  the  corn  binders  did  you  say  have 
been  International? 

A.    About  90  per  cent.,  I  should  judge. 

Q.  Did  you  state  that  about  50  per  cent,  of  your  implement 
business  is  with  the  International? 

A.    No,  sir ;  about  $4,000  a  year. 

Q.     Well,  that  is  about  half  of  your  implement  business? 

A.  I  generally  sell  from  $8,000  to  $10,000;  some  years 
more  and  some  years  less. 

Q.     Does  the  International  hold  any  of  your  notes? 

A.  Yes,  sir.  They  hold  a  note  for  one  binder  that  was 
carried  over.  They  asked  me  if  I  would  buy  it,  and  I  told 
them  I  would  if  I  got  the  discount  on  it. 
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Re-direct  Examination  btf  Mr.  McHugh. 

Q.  And  so  you  bought  itf 

A.  Yes,  sir. 

Q.  In  the  ordinary  course  of  trade? 

A.  Yes,  sir. 


C.  L.  SPAULDING,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

2 
Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Spaulding,  you  are  in  business  at  Kimball,  Minne- 
sota! 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Eetail  implement  dealer. 

Q.  How  much  business  do  you  do  a  year? 

A.  Anywhere  from  $25,000  to  $30,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter-  „ 
national  Harvester  Company? 

A.  It  would  range  from  $5,000  to  $9,000. 

Q.  From  a  fifth  of  your  business  up,  somewhat,  would  be 
with  the  International? 

A.  Yes,  sir. 

Q.  What  line  of  binders  do  you  handle? 

A.  I  have  the  McCormick,  the  Milwaukee,  the  Champion, 
and  the  Osborne. 

Q.  What  line  of  sulky  hay  rakes  do  you  handle? 

A.  The  McCormick. 

Q.  What  line  of  mowers  do  you  handle?  4 

A.  Of  their  line  I  have  the  McCormick. 

Q.  You  say  of  their  line? 

A.  Yes,  sir. 

Q.  Have  you  any  mowers  of  any  other  line  ? 

A.  I  have  the  Standard  mower. 

Q.  How  long  have  you  handled  the  Standard? 

A.  I  have  handled  that  for  the  past  four  seasons. 

Q.  What  twine  do  you  handle  ? 

A.  I  handle  the  International  and  the  Plymouth. 

Q.  Do  you  handle  a  general  line  of  farm  implements? 

A.  Yes,  sir. 
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Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines? 

A.  I  have  handled  some  of  the  Emerson-Brantingham  im- 
plements, some  stuff  from  Lindsay  Bros.,  and  some  from  the 
Charles  A.  Stickney  Company  at  Saint  Paul. 

Q.    You  buy  of  various  people? 

A.     I  buy  of  various  people,  yes,  sir. 

Q.  Mr.  Spaulding,  has  the  International  Harvester  Com- 
pany ever  intimated  to  you  that  you  could  not  handle  fheir 
harvesting  machinery  unless  you  quit  handling  the  Stand- 
ard mower? 

A.     No,  sir,  they  have  not. 

Q.  Has  the  International  Company  ever  intimated  to  you 
that  you  could  not  handle  their  harvesting  machinery  unless 
you  quit  handling  the  Plymouth  twine  ? 

A.     No,  sir. 

Q.  Has  the  International  Company  ever  intimated  to  you 
that  you  could  not  handle  their  harvesting  machinery  unless 
you  increased  your  purchases  from  that  company  of  their 
other  lines  of  goods? 

A.     No,  sir,  they  have  not. 

Q.  Mr.  Spaulding,  if  the  International  Harvester  Com- 
pany should  put  it  to  you  as  a  condition  that  they  would  im- 
pose on  the  handling  of  their  harvesting  machinery,  that  you 
could  not  handle  their  harvesting  line  unless  you  would  buy 
this  or  that  or  the  other  of  their  implements  in  their  other 
lines,  or  that  you  would  have  to  quit  handling  the  Standard 
mower  or  the  Plymouth  twine,  what  would  the  result  be? 

A.  I  would  simply  say  that  they  would  have  to  find  some- 
body else  to  handle  their  goods. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.     How  many  dealers  are  there  in  Kimball? 

A.     We  have  three  implement  dealers  there  at  present. 

Q.  Does  one  of  these  other  dealers  handle  the  Deering 
lines  of  binders  and  mowers? 

A.    Yes,  sir. 

Q.  What  lines  of  harvesting  implements  does  the  third 
dealer  handle? 

A.     He  has  the  Independent. 
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Q.     Is  this  other  man  a  regular  dealer?  i 

A.    The  third  one? 

Q.    Yes. 

A.    He  just  started  in  there  this  spring. 

Q.  So  until  this  year  there  have  been  only  two  dealers 
there? 

A.     That  is  all. 

Q.  Are  the  leading  binders  sold  in  your  territory  the  Mc- 
Cormick  and  the  Deering? 

A.    Yes,  sir. 

Q.     And  the  other  lines  of  the  International? 

A.    Yes,  sir.  2 

Q.     How  long  have  you  been  in  business,  Mr.  Spaulding? 

A.     It  will  be  five  years  in  July. 

Q.  Take  those  five  years ;  what  per  cent,  of  the  grain  bind- 
ers sold  in  your  territory  have  been,  in  that  period,  of  Inter- 
national make? 

A.  I  would  judge  a  fair  estimate  would  be  about  75  per 
cent. 

Q.  "What  per  cent,  of  the  mowers  nave  been  of  Interna- 
tional make? 

A.     I  would  say  not  so  large ;  possibly  50  or  55  per  cent.        g 

Q.  What  per  cent,  of  the  sulky  hay  rakes  have  been  Inter- 
national ? 

A.    Again  I  would  say  about  75  per  cent. 

Q.  What  are  the  independent  binders  that  are  sold  there 
which  make  up  this  25  per  cent? 

A.     "What  are  the  independent? 

Q.  Yes ;  what  are  the  independent  binders,  or  outside  bind- 
ers, that  make  up  this  other  25  per  cent? 

A.     Those  are  principally  Acmes. 

Q.    And  are  those  sold  from  an  adjoining  town? 

A.    Yes,  sir.  4 

Q.     Does  the  International  hold  any  of  your  notes  ? 

A.     No,  sir,  not  at  the  present  time. 

J.  A.  LYONS,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Lyons,  you  are  in  business  at  Prior  Lake,  Minne- 
sota? 
A.    Yes,  sir. 
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L       Q.    What  is  your  business? 
A.    Hardware  and  machinery. 
Q.    How  much  business  do  you  do  a  year? 

A.    An  average  of  about  $16,000  to  $20,000. 
Q.    How  much  business  do  you  do  a  year  in  farm  imple- 
ments, including  vehicles  and  twine? 

A.    About  $6,000. 

Q.    About  $6,000  in  implements? 

A.    Yes. 

Q.    And  how  much  business  do  you  do  with  the  Interna- 
,  tional  Harvester  Company? 
'      A.    About  $4,000. 

Q.    Then  two-thirds  of  the  implements  you  buy  are  of  the 
International  Harvester  Company? 

A.    Yes,  sir,  about  that. 

Q.    And  those  are  principally  harvesting  machines? 

A.    Yes. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.    What  line  of  binders,  mowers,  and  rakes  do  yon  handle? 

A.    The  McCormick  and  the  Milwaukee. 

Q.    Are  those  the  only  ones  you  handle? 

A.    I  have  a  contract  this  year  for  the  Prison. 

Q.    For  the  Prison  binders,  mowers,  and  rakes? 

A.    Yes,  sir. 

Q.    You  have  not  sold  any  yet? 

A.    No. 

Q.    The  season  has  not  begun  for  harvesting  sales? 

A.    No. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International  Com- 
pany? 

A.    Yes,  sir. 

Q.    What  lines? 

A.    I  handle  the  John  Deere  and  the  Emerson. 

Q.    That  is,  the  Emer son-Bran tingham? 

A.    The  Emerson-Brantingham  Company,  yes. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you,  Mr.  Lyons,  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  doing  so  much  business  or  any 
business  with  competitors? 

A.    No,  sir. 

Q,    Have  they  ever  said  to  you  that  you  could  not  handle 
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their  harvesting  machinery  unless  you  handled  their  full  line 
exclusively? 

A.    No,  sir, 

Q.  Have  they  ever  said  to  you  that  you  could  not  handle 
their  harvesting  machinery  unless  you  bought  more  goods  of 
them  in  these  other  lines? 

A.    No,  sir. 

Q.    What  you  buy  of  the  International  you  buy  freely — 

A.    Because  it  suits  me. 

Q.    It  suits  youl 

A.    Yes,  sir. 

Q.    And  you  buy  each  implement  on  its  own  basis'? 

A.    Yes,  sir. 

Q.  Are  you  just  as  free  to  buy  of  the  International  or  to 
refuse  to  buy  of  the  International  as  you  are  free  to  buy  of 
any  other  implement  manufacturer  or  to  refuse  to  buy  from 
such  manufacturer? 

A.    Yes,  sir. 

Q.    If  the  International  Harvester  Company  should  change 
that,  and  say  to  you  that  you  could  not  handle  their  harvest-  , 
ing  machinery  unless  you  handled  their  line  exclusively,  or 
unless  you  bought  more  than  two  thirds  of  your  implements 
from  them,  what  would  the  result  be  ? 

A.    I  would  tell  them. I  was  running  the  business,  I  believe. 

Q.    And  you  would  stand  to  that  proposition,  would  you? 

A.    Yes,  sir,  I  would. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  You  say  the  International  account  is  two-thirds  of  your 
business? 

A.    Yes,  sir,  of  the  machine  business. 

Q.  Would  you  not  hesitate  a  good  deal  before  you  would 
let  the  International  account,  constituting  two-thirds  of  your 
business,  go  out  of  your  store  just  because  you  had  a  differ- 
ence of  opinion  with  the  blockman  as  to  whether  you  should 
take  on  some  spreaders  and  wagons? 

A.  Oh,  I  don't  know.  I  have  had  differences  of  opinion 
sometimes  with  him. 

Q.  And  it  has  resulted  in  the  account  of  the  International 
growing  until  it  is  66  per  cent,  of  your  business? 

A.    No,  sir,  I  refused  some  of  their  goods. 

Q.    How  long  have  you  been  in  business? 

A,    Nine  years. 
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Q.  When  you  started  in  business  how  much  of  your  im- 
plement account  for  the  first  year  was  with  the  International? 

A.    The  most  of  it  was. 

Q.  Then  for  over  nine  years  you  have  bought  more  than 
half  of  your  goods  from  the  International? 

A.  Yes,  I  have  bought  all  our  binders,  mowers,  and  rakes 
from  them;  wagons  we  bought  at  different  places. 

Q.  Name  all  the  things  you  are  buying  from  the  Interna- 
tional to-day. 

A.  Binders,  mowers,  rakes,  tedders,  wagons,  disc  harrows, 
spring  tooth  harrows,  twine ;  I  guess  that  is  about  all. 

Q.    Cream  separators! 

A.    I  have  an  International  cream  separator,  too. 

Q.    Wagons? 

A.    Some  wagons,  yes. 

Q.    Engines? 

A.    No. 

Q.     Corn  binders? 

A.    No ;  I  have  no  corn  binders  from  them. 

Q.    How  many  dealers  are  there  in  Prior  Lake? 

A.    Two. 

Q.    Does  the  other  dealer  carry  the  Deering  lines? 

A.    Yea,  sir. 

Q.    How  many  binders  did  you  sell  last  year? 

A.    I  sold  16  last  year. 

Q.  What  are  the  leading  types  of  binders  in  your  terri- 
tory? 

A.    The  Deering  and  the  McCormick. 

Q.  What  per  cent,  of  the  business  in  binders,  in  the  nine 
years  you  have  been  in  business,  has  been  of  International 
make,  that  is,  Deering,  McCormick,  Milwaukee,  Champion, 
Piano,  or  Osborne? 

A.    About  90  per  cent. 

Q.    What  per  cent,  of  the  mowers  have  been  International? 

A.    About  the  same. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  have  been  Inter- 
national? 

A.    I  think  they  were  mostly  all  International. 

Q.  What  per  cent,  of  the  corn  binders  have  been  Interna- 
tional? 

A.    About  90  per  cent. 

Q.    What  per  cent,  of  the  tedders  have  been  International? 

A.     About  75. 

Q.    What  per  cent,  of  the  manure  spreaders? 
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A.    About  75  per  cent,  of  those  were  International. 
Q.    What  per  cent,  of  the  twine  has  been  International? 
A.    I  suppose  about  75  per  cent,  of  the  twine. 
Q.    Has  the  International  Harvester  Company  any  of  your 
notes  ? 

A.    No,  sir,  they  have  not. 

Re-direct  Examination  hy  Mr.  McHugh. 

Q.    Is  the  Acme  handled  in  and  around  your  territory? 

A.    It  is  handled  about  four  miles  from  me. 

Q.     Is  the  Johnston  handled  in  and  around  your  territory? 

A.    Yes,  sir. 

Q.  There  is  more  competition  with  the  McCormiek  and  the 
Deering  now  than  there  was  when  you  began? 

A.    Yes,  sir. 

Q.     Competition  is  getting  stronger? 

A.    It  seems  that  way. 

Mr.  Grosvenor :  Q.  It  has  not  got  very  strong  yet,  though, 
has  it? 

A.     Sometimes. 


J.  W.  ANDEESON,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Doyle. 

Q.  Your  name  is  J.  W.  Anderson? 

A.  Yes,  sir. 

Q.  Your  postoffiee  is  Braham,  Minnesota? 

A.  Braham. 

Q.  What  is  your  business? 

A.  Farming. 

Q.  How  long  have  you  been  engaged  in  farming? 

A.  All  my  lifetime. 

Q.  How  many  acres  in  your  farm? 

A.  280. 

Q.  Is  it  all  under  cultivation? 

A.  No. 

Q.  How  much  cultivated  land? 

A.  About  70  acres. 

Q.  And  the  remainder  is  what  ? 

A.  Pasture  and  meadow. 
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Q.    Any  timber  land? 

A.    No. 

Q.    How  much  meadow  land  have  you? 

A.    About  80  acres. 

Mr.  Grosvenor:     What  makes  up  the  rest  of  your  farm? 

The  Witness:  Well,  that  is  wild  timber;  the  rest  of  the 
land  is  not  cleared. 

Mr.  Grosvenor:    It  is  130  acres  of  timber? 

The  Witness:  Yes.  It  is  not  valuable  timber;  just  for 
wood. 

Q.    Kind  of  a  scrubby  growth  of  timber,  is  it? 

A.    Yes. 

Q,    What  do  you  raise  on  your  land? 

A.     Oats,  generally,  and  corn,  and  hay. 

Q.     Any  wheat? 

A.     Not  to  amount  to  anything. 

Q.     What  make  of  binder  do  you  use? 

A.     I  have  got  the  MoCormick. 

Q.  How  long  have  you  been  accustomed  to  the  use  of  the 
McCormick  binder? 

A.    13  years. 

Q.  Have  you  noticed  any  improvement  in  the  McCormick 
binder  in  the  past  ten  years,  as  affects  the  working  of  the 
machine  ? 

A.    Yes,  sir. 

Q.    What  have  you  noticed  about  that? 

A.  There  is  quite  an  improvement  in  the  Pitman  there, 
and  then  the  open  elevators. 

Q.  Does  your  later  machine  do  better  and  more  satisfac- 
tory work  than  the  older  one  of  ten  years  and  more  did? 

A.    Yes,  sir,  it  does. 

Q.  Can  you  buy  other  makes  of  binders  than  the  Inter- 
national in  your  country,  around  you? 

A.    Yes,  sir. 

Q.    Have  you  been  solicited  to  do  so? 

A.    Yes,  sir. 

Q.     For  what  make? 

A.  There  are  the  Acme,  the  Osborne,  the  Deering,  and  the 
Champion. 

Q.  Then,  you  did  not  buy  the  McCormick  because  it  is 
made  and  sold  by  the  International,  but  because  you  think 
it  is  the  best  machine? 

A.    Yes. 

Q.    If  somebody  else  would  get  up  a  machine  that  you 
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thought  was  equally  good  or  better,  you  would  just  as  soon 
buy  from  them,  wouldn't  you? 

A.    Yes,  sir. 

Q.  Examine  the  list  I  hand  you  and  state  if  that  is  a  cor- 
rect statement  of  the  farm  machinery  you  own  and  use  in 
operating  your  farm,  with  the  cost  price  of  the  same. 

A.     Yes,  sir,  that  is  correct. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list  and 
state  what  machinery  you  do  own  and  use  in  carrying  on 
your  farm,  giving  the  cost  price  of  each  implement. 

A.     The  list  is  as  follows : — 

List  of  Farm  Tools    Used  by    J.  W.    Anderson,  Braham, 

Minn.,  on  His  Farm  of  280  Acres.       (70  acres 

cultivated,  80  meadow,  and  130  timber.) 

Purchase 
Price. 
2  Farm  Wagons  $  80.00 

1  Spring  Wagon  56.00 

1  Buggy  60.00 

2  Walking  Plows  27.00 
1  Sulky  Plow,  2nd  hand  17.00 
1  Gang  Plow,  2nd  hand  18.00 
1  Disc  Harrow                                                                         28.00 

1  Peg  Harrow  9.00 

2  Corn  Cultivators  11.00 
1  Grain  Drill  58.00 
1  Grain  Binder,  McCormick  125.00 
1  Corn  Binder  125.00 
1  Mowing  Machine  45.00 
1  Hay  Rake,  Osborne  26.00 
1  Tedder,  MeCormick  35.00 

1  Hay  Loader,  Deere  60.00 

2  Hay  Eacks,  Homemade  10.00 
1  Manure  Spreader  110.00 
1  Cream  Separator,  DeLaval  85.00 
1  Ensilage  Cutter  175.00 
Small  Tools — hoes,  shovels, 

wheelbarrows,  etc.  30.00 

$1,189.00 
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Cross-ExaminaUon  hy  Mr.  Grosvenor. 

Q.    How  many  cattle  have  you? 

A.    30  head  of  cattle. 

Q.    Any  sheep? 

A.    No,  no  sheep. 

Q.    Have  you  any  hogs? 

A.    We  have  got  hogs. 

Q.    How  many? 

A.    About  30. 

Q.    Are  you  engaged  in  the  dairy  business? 

A.     Yes,  sir. 

Q.  Where  is  Braham  located,  in  what  part  of  the  state  of 
Minnesota? 

A.     It  is  in  Isanti  county,  63  miles  from  here. 

Q.     South,  north,  east,  or  west? 

A.    It  is  north. 

Q.    Then,  it  would  be  about  the  central  portion  of  the  state? 

A.    Yes,  it  would  be. 

Q.     How  long  have  you  used  binders? 

A.    It  is  22  years  I  have  used  binders. 

Q.  Binders  have  improved  in  quality  during  that  entire 
period,  haven't  they? 

A.    Yes. 

Q.  The  improvements  did  not  begin  ten  years  ago  with 
the  International  Harvester  Company,  did  they? 

A.     No.      11  years  ago  the  improvement  was. 

Q.     Haven't  you  noticed  any  improvement  in  11  years? 

A.  Yes.  The  first  improvement.  The  last  improvement 
was  six  years  ago,  according  to  my  memory. 

Q.  What  sort_  of  a  binder  did  you  use  when  you  first 
started  using  a  binder  ? 

A.     The  Champion  binder. 

Q.  So  far  as  your  observation  goes,  all  agricultural  imple- 
ments improve  from  year  to  year,  don't  they? 

A.     Sure. 

Q.    Just  as  the  farmer  improves  his  farm — 

A.    Yes,  sir. 

Q.  — so  the  agricultural  implement  makers  improve  their 
tools? 

A.    Yes,  sir. 
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1 
JOHN  D.  JOHNSON,  being  duly  sworn  as  a  witness  on  be- 
half of  tlie  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  Doyle. 

Q.    You  may  state  your  name  and  postoffice  address. 

A.     J.  D.  Johnson,  Cambridge,  Isanti  County,  Minn. 

Q.     What  is  your  business,  Mr.  Johnson? 

A.     Farmer  in  the  summer  time,  and  in  the  winter  time 
I  am  buying  potatoes. 

Q.     How  long  have  you  been  farming?  2 

A.    I  have  been  farming  40  years. 

Q.     How  many  acres  in  your  farm? 

A.    160. 

Q.    Do  you  farm  any  more  than  that? 

A.    I  have  got  some  hay  meadow  besides. 

Q.    How  many  acres  all  together,  hay  meadow  and  all? 

A.    220  acres. 

Mr.  Grosvenor:     160  under  cultivation? 

The  Witness:    Yes. 

Q.     What  crops  do  you  raise  on  your  farm?  3 

A.     Corn,  oats,  a  little  wheat,  and  potatoes. 

Q.     What  make  of  binder  and  mower  do  you  use? 

A.     The  first  one  I  used  was  the  Walter  A.  Wood;  the 
second  one  I  bought  was — 

Mr.  Grosvenor:     How  long  ago  was  that  Walter  A.  Wood? 

The  Witness :     Oh,  it  is  about  35  years. 

Q.     In  the  last  ten  years  what  make  of  binder  and  mower 
have  you  used? 

A.     I  had  the  Buckeye,  and  then  I  had  the  Piano,  and  now 
I  have  got  a  McCormick. 

Q.     How  long  have  you  been  accustomed  to  the  use  of  the  4 
MoCormick? 

A.    About  two  years. 

Q.     Just  before  the  McCormick  you  got  two  years  ago, 
what  make  did  you  use? 

A.    Before  that? 

Q.    Yes,  just  before  that. 

A.    The  Piano. 

Q.     Is  the  McCormick  binder  that  you  now  use  an  improve- 
ment on  any  that  you  used  before  that  time? 

A.    Yes,  sir. 

0.    It  does  better  work? 
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A.     It  does  better  -work;  yes,  sir. 

Q.  How  about  repair  service  where  you  are?  Do  you  get 
good  repair  service  for  your  binder? 

A.  We  have  got  the  best  repair  service  from  the  Inter- 
national Harvester  Company.  I  can  get  that  in  no  time.  I 
don't  have  to  wait  for  it.  I  just  order  it,  and  the  man  who 
handles  that  machine  in  Cambridge  goes  to  the  phone  after 
it  and  orders  it,  and  I  get  it. 

Mr.  G-rosvenor:  You  mean  the  dealer  orders  it  by  phone, 
or  you  order  it  by  phone? 

The  Witness:  No,  I  order  it  from  him  by  phone,  and  he 
goes  to  the  phone  and  phones  for  it  down  to  the  Cities. 

Q.  Examine  the  list  I  hand  you  and  state  if  that  is  a 
correct  statement  of  the  machinery  you  own  and  use  on  your 
farm,  giving  the  cost  price  of  the  same. 

A.     Yes,  that  is  correct. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list 
and  state  the  machinery  you  own  and  use  on  your  farm, 
giving  the  cost  price  of  each  implement. 

A.     The  list  is  as  follows : 

List  of  Farm  Tools  Used  by  John  D.  Johnson,  Cambridge, 
Minn.,  B.  B.  1,  on  his  Farm  of  220  Acres. 

Purchase 
Price. 
3  Farm  Wagons, 

Weber  Gear  $55.00 

Mitchell  Gear  60.00 

Columbus  Gear  50.00 

1  Farm  Truck,  Milburn  Wagon  75.00 

1  Buggy  or  Surrey,  Bradley  and  Clark  100.00 
3  Walking  Plows,  2  John  Deere  10.00 

15^00 
1  Gale  and  Monroe  12.50 

2  Sulky  Plows,  1  G-ale  and  Monroe  40.00 

1  Moline  Plow  Co.  40.00 

1  Gang  Plow,  Janesville  65.00 

1  Disc  Harrow,  Osborne  Bumper  30.00 

1  Peg  Harrow,  Osborne  13.00 

1  Boss  Harrow,  Anderson  &  Co.  8.50 

1  Corn  Cultivator,  Deere  &  Webber  28.00 

1  Grain  Drill,  Keystone  80.00 

1  Grain  Seeder,  Superior  35.00 
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1  G-rain  Binder,  McCormick  6-ft.  $125.00 

1  Corn  Binder,  Deering  120.00 

2  Mowing  Machines,  Johnston,  41/7-ft.  40.00 

Esterly,  5-ft.  "                                    35.OO 

1  Hay  Rake,  Johnston,  10-ft.  24.00 

1  Manure  Spreader,  Kemp  No.  2  115.00 

1  Feed  Grinder,  Lindsay  Bros.,  &-in.  30.00 

1  Windmill,  Appleton  Complete  90.00 

Small  Tools :    2  Hoes,  at  40c  .80 

6  Shovels,  at  60c  3.60 

2  Wheelbarrows,  at  $1.65  3.30 


$959.70   $344.00 

Q.  Can  you  buy  binders  and  mowers  other  than  the  Inter- 
national make  in  your  community? 

A.    Yes,  sir. 

Q.  How  does  it  happen  that  you  buy  a  McCormick  rather 
than  some  other  make  of  binder? 

A.  Well,  I  never  had  a  McCormick;  I  tried  to  get  one  to 
try  once  and  see  how  it  worked. 

Q.     Then  you  try  to  get  the  best  binder  you  can  find?  o 

A.    Yes.  ^ 

Q.    And  you  don't  care  whom  it  is  made  by? 

A.  I  don't  care  who  makes  them  as  long  as  they  do  good 
work. 

Q.    And  you  don't  care  who  sells  them,  either? 

A.    No,  I  do  not. 

Mr.  Grosvenor:  I  object  to  this  as  immaterial;  it  makes 
no  difference  what  this  witness  cares. 

Cross-Examination  by  Mr,  Grosvenor.  a 

Q.     Did  you  ever  farm  more  than  220  acres? 

A.     Yes. 

Q.    You  had  a  larger  farm  than  220  acres? 

A.    I  don't  understand  that. 

Mr.  Doyle :     He  is  a  little  hard  of  hearing,  Mr.  Grosvenor. 

Q.  Mr.  Johnson,  have  you  ever  farmed  a  farm  larger  than 
220  acres? 

A.  No,  I  never  farmed  any  larger.  I  had  more  land,  but 
I  did  not  farm  it. 

Q.    You  are  the  potato  buyer  for  Albert  Miller  &  Company? 

A.    Yes. 
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1  Q.     How  much  of  your  farm  is  devoted  to  raising  potatoes! 
A.    Oh,  we  plant  sometimes  40  or  60  acres,  that  is  all. 

Q.  How  much  do  you  have  of  corn? 

A.  Well,  it  differs ;  some  years  we  plant  20  acres,  and  some 

years  10,  and  some  15. 

Q.  And  how  much  of  wheat  ? 

A.  Oh,  we  never  raised  much  wheat. 

Q.  Then  your  farm  is  really  a  potato  farm,  isn't  it? 

A.  Most  of  it ;  that  is  where  the  biggest  farming  is — pota- 
toes. 

Q.  That  is,  in  your  section  of  the  country? 

2  A.  Yes. 

Q.     How  many  cattle  have  you  on  your  place? 

A.     About  30  head  of  cattle  and  10  head  of  horses. 

Q.     You  raise  your  corn  for  fodder? 

A.     Raise  corn,  yes. 

Q.     And  you  are  in  the  dairy  business? 

A.    Yes. 

Q.     There  have  been  improvements  made  in  all  kinds  of 
'  farming  machinery  in  the  time  you  have  been  in  business, 
haven't  there? 
o       A.    Well,  we  started  with  the  hand  reaper  first,  when  we 
started  there,  in  1872. 

Q.  And  you  found  it  a  great  improvement  to  change  from 
that  to  the  binder? 

A.    Yes. 

Q.  Then,  there  have  been  constant  and  continuous  im- 
provements in  the  binder  ever  since  that? 

A.  Ever  since — ever  since;  all  the  machines  have  been 
improved  since. 


4  P.  J.  HYMES,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  Doyle. 

Q.  You  may  state  your  name  and  postofifice  address. 

A.  P.  J.  Hymes;  Farmington,  Minnesota. 

Q.  What  is  your  business,  Mr.  Hymes? 

A.  Farming. 

Q.  How  long  have  you  been  farming? 

A.  All  my  life,  practically. 

Q.  How  many  acres  in  your  farm? 
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A.    400. 

Q.    Is  that  all  under  cultivation? 

A.     Not  in  small  grain.  Some  of  it  is  pasture  and  hay  land. 

Q.    What  crops  do  you  raise  chiefly? 

A.     Grain,  mostly. 

Q.    Oats  and  wheat? 

A.    Oats  and  wheat  and  barley. 

Q.    Do  you  raise  any  corn? 

A.    Yes,  sir. 

Q.    How  much  meadow  do  you  have? 

A.    Different  years  from  40  to  100  acres. 

Q.  How  many  acres  of  small  grain  on  an  average  do  you 
have  a  year? 

A.    I  have  got  about  220  acres  in  this  year,  in  small  grain. 

Q.    What  make  of  binder  and  mower  do  you  use? 

A.  At  the  present  time  I  have  got  Deering  binders  and  a 
Deeriug  mower. 

Q.  Do  you  have  a  good  repair  service  where  you  are  for 
your  binder  and  mower? 

A.    Yes,  sir. 

Q.  Can  you  buy  other  makes  of  binders  and  mowers  than 
the  International  make  around  you? 

A.    Yes,  sir. 

Q.    You  buy  the  Deering  because  you  prefer  it? 

A.     Yes,  sir ;  I  got  using  the  Deering  and  I  like  it. 

Q.  You  may  examine  the  list  I  hand  you  and  state  if  that 
correctly  enumerates  the  farm  machinery  you  own  and  use 
in  operating  your  farm,  with  the  cost  price  of  the  same. 

A.    Yes,  sir. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list  and 
state  what  machinery  you  do  own  and  use  on  your  farm,  giv- 
ing the  cost  price  of  each  piece  of  machinery. 

A,     The  list  is  as  follows: 

List  of  Farm  Tools  Used  by  P.  J.  Hymes,  of  Farmington, 
Minn.,  on  his  Farm  of  400  Acres. 


Purchase 

Price. 

2  Farm  Wagons,  Estergreen  and  Hastings 

$110.00 

4  Farm  Trucks,  (made  over) 

60.00 

1  Spring  Wagon,  Thompson 

65.00 

1  Buggy,  Thompson 

80.00 

1  Walking  Plow,  Deere 

12.00 

2  Gang  Plows,  Fuller  &  J. 

110.00 

1  Spader,  Janesville 

32.00 
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32.00 


1  3  Peg  Harrows,  Boss  and  Deere 
2  Spring-tooth  Harrows  ^^  nn 
1  Corn  Planter,  Avery  25.00 
4  Corn  Cultivators,  2  F.  &  J.,  1  B.,  1  F.  &  J.  61.00 

1  Grain  Drill,  VanBrunt  112.00 

2  Grain  Binders,  Deering  230.00 
1  Corn  Binder,  Johnson  115.00 
1  Mowing  Machine,  Deering 

1  Hay  Eake,  Deere  23.00 

1  Side  Del.  Eake,  Dain  50.00 
4  Hay  Racks,  (hand-made)  24.00 

2  2  Manure  Spreaders,  I.  H.  and  Kemp  230.00 

2  Gasoline  Engines,  Ohio  and  Nat.  275.00 
1  Feed  Grinder,  Martin  20.00 

1  Cream  Separator,  Bluebell  90.00 

2  Corn  Shellers  (1  2nd  hand)  26.00 
Small  Tools,  hoes,  shovels,  wheelbarrows,  etc.  25.00 


$1,914.00 


Cross-Examination  by  Mr.  Grosvenor. 


Q.     Mr.  Hymes,  what  is  your  annual  twine  bill? 

A.     I  disremember.     I  think  it  was  something  about  $80 
last  year. 

Q.     Your  farm  is  largely  devoted  to  small  grain? 

A.     Small  grain  and  corn. 

Q.     How  many  acres  of  corn  do  you  have,  as  a  rule? 

A.    From  60  to  80  acres. 

Q.     How  many  cattle  have  you  on  your  place  ? 

A.     About  40  head  now,  at  the  present  time;  from  40  to 
60  head. 

Q.    You  raise  stock? 

A.    Yes,  sir. 

Q.     And  are  in  the  dairy  business? 

A.     Some. 

Q.     How  many  hogs  have  you,  if  any? 

A.     I  have  got  about  40 — did  have;  I  haven't  that  many 
just  now. 

Q.    In  what  part  of  the  state  is  Farmington,  Minnesota 
located?  ' 

A.    It  is  in  Dakota  County,  about  the  center  of  the  state. 
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Gr.  0.  HAUGLAND,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct   Examination  by  Mr.   Doyle. 

Q.     You  may  state  your  name  and  postoffice  address. 

A.     G.  0.  Haugland;  Watson,  Minnesota. 

Q.    What  is  your  business? 

A.     Farming. 

Q.     How  long  have  you  been  farming? 

A.    For  about  25  years.  2 

Q.    How  many  acres  in  your  farm? 

A.    400  acres. 

Q.     Is  that  all  under  cultivation? 

A.  About  275  acres  are  under  cultivation,  and  125  are 
pasture  and  meadow. 

Q.     What  crops  do  you  raise,  chiefly? 

A.     Wheat,  oats,  barley,  and  corn. 

Q.     Wbat  make  of  binder  and  mower  do  you  use? 

A.     I  use  the  McCormick  binder  and  the  Deering  mower. 

Q.     How  long  have  you  been  accustomed  to  the  use  of  the  3 
McCormick  binder? 

A.    For  21  years. 

Q.  In  the  past  10  years  have  you  noticed  any  improvement 
in  the  McCormick  binder  as  it  affects  the  working  of  the 
machine  ? 

A.    Yes,  sir. 

Q.     You  may  briefly  state  what  that  is. 

A.  For  one  thing,  they  have  got  the  tongue  truck  on 
there,  and  it  runs  lighter,  and  they  have  got  a  better  knotter 
than  they  used  to  have. 

Q.     Can  you  buy  binders  and  mowers  other  than  of  In-  4 
ternational  make  around  about  you  if  you  want  them? 

A.    Yes,  sir. 

Q.  You  buy  the  McCormick  rather  than  some  other  make 
because  you  think  it  does  you  better  service,  you  like  it  better? 

A.    I  do. 

Q.    And  not  because  you  can't  get  the  others? 

A.    No. 

Q.  You  get  a  good  and  satisfactory  repair  service  for  your 
machines  where  you  are — ^your  binder? 

A.    Yes,  sir. 

Q.    Examine  the  list  I  hand  you  and  state  if  that  correctly 
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1  enumerates  the  machinery  you  own  and  use  on  your  farm, 
with  the  cost  price  of  the  same. 

A.    Yes,  sir,  that  is  right. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list  and 
state  what  machinery  you  do  own  and  use  in  operating  your 
farm,  giving  the  cost  price  of  each  implement. 

A.     The  list  is  as  follows : 

List  of  Farm  Tools  Used  by  G.  0.  Haugland,  Watson,  Minn., 
On  His  Farm  of  400  Acres. 


Price. 

2  Farm  Wagons 

$120.00 

2  Buggies  or  Surreys 

170.00 

1  Fanning  Mill 

25.00 

1  Walking  Plow 

18.00 

1  Sulky  Plow 

40.00 

2  Gang  Plows 

120.00 

1  Disc  Harrow 

24.00 

2  Peg  Harrows 

30.00 

1  Corn  Planter 

35.00 

3  Corn  Cultivators 

78.00 

1  Grain  Drill 

110.00 

1  Grain  Binder,  McCormick 

140.00 

1  Com  Binder 

120.00 

1  Mowing  Machine 

42.00 

1  Hay  Eake 

26.00 

1  Hay  Sweep  Rake 

18.00 

2  Hay  Racks,  Home-made 

20.00 

1  Manure  Spreader 

120.00 

1  Gasoline  Engine,  Cushman 

150.00 

1  Feed  Grinder,  2nd  hand 

4.00 

1  Cream  Separator 

90.00 

Small  Tools — hoes,  shovels,  wheelbarrows,  etc. 

25.00 

$1,515.00 


Cross-Examination  by  Mr.  Grosvenor. 


Q.    How  many  of  these  400  acres  are  in  small  grain? 

A.    I  have  got  275  under  cultivation.    I  sometimes  have 
it  in  corn  and  sometimes  in  wheat;  I  change  around— wheat 
oats  and  barley.  ' 

Q.    How  much  is  your  annual  twine  bill? 
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A.    About  $90.  1 

Q.  The  McCormick  machine  has  improved  during  the  en- 
tire period  of  21  years  with  which  you  have  been  familiar 
with  it? 

A.    Yes,  sir. 

Q.  What  is  the  life  of  a  binder?  How  long  have  you  been 
able  to  use  a  binder? 

A.    Well,  I  have  one  I  have  used  for  18  years. 

Q.    You  have  one  now? 

A.    Yes,  sir. 

Q.    Are  you  using  it  today? 

A.     No,  I  am  not  using  it  for  the  two  last  years,  but  I  could  ^ 
use  it.     I  bought  a  new  one,  and  I  have  not  used  it  (the  older 
one)  for  the  two  last  years. 

Q.    That  binder  was  a  pretty  good  one? 

A.    Yes,  sir. 

Q.  And  the  reason  you  bought  another  McCormick  binder 
was  because  you  liked  the  one  which  you  had  had  18  years  ? 

A.    Yes,  sir. 

Q.  That  was  bought  by  you  many  years  before  the  Inter- 
national was  organized? 

A.    Yes,  sir.  3 

Q.    How  many  cattle  have  you  on  your  place? 

A.    At  the  present  time  I  have  got  40  cattle. 

Q.    Are  you  in  the  dairy  business? 

A.    Oh,  some. 

Q,    You  raise  stock? 

A.    Yes,  sir. 

Re-direct  Examination  by  Mr.  Doyle. 

Q.  During  the  16  or  18  years  of  use  of  the  binder,  about 
how  many  acres  of  small  grain  would  you  cut  a  year?  4 

A.  Oh,  it  has  varied.  Some  years  I  have  cut  150  and  some 
years  175. 

Q.    But  always  more  than  100  acres  during  the  whole  time? 

A.    Yes. 

Q.  The  amount  of  use  you  give  to  the  binder  during  the 
harvest  season  has  much  to  do  with  the  number  of  years  it 
will  be  serviceable? 

A.    Yes,  sir. 

Mr.  Grosvenor :  Q.  And  this  binder  which  lasted  18  years 
and  which  you  still  can  use,  you  have  used  every  year  in  order 
to  cut  and  bind  from  100  to  175  acres? 
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1       A.    Yes,  sir. 

Q.     A  cradle  will  last  more  harvests  than  18? 
A.     I  should  think  it  would. 

Q.     So  that  among  the  many  things  which  make  the  binder 
desirable  or  satisfactory,  the  length  of  time  it  will  remain 
serviceable  is  only  one  of  them,  isn't  itf 
A.     Yes,  sir. 

Q.    And  when  you  say  that  you  prefer  the  later  make  of 
binder,  it  is  more  particularly  because  it  does  its  work  nicer 
and  easier  and  better  than  your  old  binder  did? 
„      A.    Yes,  sir. 

^      Q.    And  all  of  these  benefits  have  been  added  to  it  without 
making  it  less  durable  than  the  old  one  was;  isn't  that  true? 
A.    Yes. 

PETEB.  IVERSON,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Doyle. 

Q.    Your  name  is  Peter  Iverson? 

A.    Yes,  sir. 
^      Q.    Your  postoffice  is  Watson,  Minnesota? 

A.    Yes,  sir. 

Q.    Your  business  is  farming? 

A.    Yes,  sir. 

Q.    How  many  acres  are  there  in  your  farm? 

A.    It  is  352  acres. 

Q.    How  many  acres  in  cultivation? 

A.    About  250. 

Q.    The  uncultivated  land  is  of  what  character? 

A.    It  is  permanent  pasture  and  meadow  and  timber  land. 
4      Q.    What  crops  do  you  raise  on  your  farm? 

A.    Raise  oats,  barley,  wheat,  corn,  clover. 

Q.    What  make  of  binder  and  mower  do  you  use? 

A.    The  McCormick. 

Q.    How  long  have  you  been  accustomed  to  the  use  of  the 
McCormick  binder? 

A.    Since  1885 ;  I  think  that  was  the  first  McCormick  binder 
we  got. 

Q.    Do  you  get  a  good  and  satisfactory  repair  service  for 
your  binder  and  mower  where  you  are? 

A.    Yes,  sir. 

Q.    Can  you  buy  binders  and  mowers  other  than  of  Inter- 
national make  around  about  you,  if  you  want  them? 
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A.    Yes,  sir. 

Q.  You  buy  the  McCormick,  do  you,  because  you  prefer 
that  particular  machine? 

A.    Yes,  sir. 

Q.  Examine  the  list  I  hand  you  and  state  if  that  is  a  cor- 
rect enumeration  of  the  machinery  owned  and  used  by  you 
in  operating  your  farm,  and  the  cost  price  of  the  same. 

A.    Yes,  sir. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list  and 
state  the  machinery  you  do  own  and  use  upon  your  farm,  giv- 
ing the  cost  price  of  each  implement. 

A.    The  list  is  as  follows : 

list  of  Farm  Tools  Used  by  Peter  Iverson,  Watson,  Minn., 
On  His  Farm  of  352  Acres.    (250  Acres  Cultivated  Land.) 

Purchase 

Price. 

3  Farm  Wagons  $150.00 

1  Spring  Wagon,  second  hand  35.00 

2  Buggies  or  Surreys  185.00 
1  Fanning  Mill  22.00 
1  Walking  Plow  16.00 
1  Sulky  Plow  45.00 
1  Gang  Plow  65.00 
1  Disc  Harrow  32.00 
1  Peg  Harrow  20.00 

1  Corn  Planter  35.00 

2  Corn  Cultivators  48.00 

1  Grain  Drill  80.00 

2  Grain  Binders,  McCormick  245.00 
1  Corn  Binder,  Deering  120.00 
1  Mowing  Machine  40.00 
1  Hay  Eake  26.00 

1  Hay  Sweep  Eake  18.00 

2  Hay  Backs,  Home-made  16.00 

1  Manure  Spreader  120.00 

2  Gasoline  Engines  600.00 
1  Feed  Grinder  55.00 
1  Cream  Separator  80.00 
1  Ensilage  Cutter  100.00 
1  Shredder,  2nd  hand  40.00 
Small  Tools — hoes,  shovels,  wheelbarrows,  etc.  50.00 

$2,143.00 
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Gross-Examination  by  Mr.  Grosvenor. 

Q.  How  long  have  you  been  able  to  use  a  McCormick  bind- 
er?   You  are  a  neighbor  of  Mr.  Haugland,  aren't  you? 

A.  We  live  about  two  miles  apart.  I  have  got  one  binder 
in  the  shed  that  was  bought  in  1898. 

Q.  Are  you  still  using  it? 

A.  It  can  be  used,  yes. 

Q.  You  have  bought  another  one,  have  you? 

A.  Yes. 

Q.  What  is  your  annual  twine  bill? 

A.  From  $35  to  $45. 

Q.  How  many  acres  do  you  use  twine  for  each  year? 

A.  About  150  acres. 

-  Q.  How  many  cattle  have  you? 

A.  About  35  head. 

Q.  And  some  hogs? 

A.  Yes,  sir. 

Q.  How  many? 

A.  125. 

Q.  Are  you  in  the  dairy  business? 

A.  To  some  extent. 

Re-direct  Examination  by  Mr.  Doyle. 

Q.  The  old  binder  which  you  used  until  recently,  in  the 
absence  of  repair  service  for  that  class  of  machinery  and  that 
binder  you  would  have  had  to  cast  aside  a  long  time  ago  and 
before  you  did,  wouldn't  you? 

A.  Well,  it  was  hardly  dependable  the  last  year  if  we  could 
not  get  the  repairs  for  it  quick. 

Q.  And  it  was  the  excellency  of  the  repair  services  during 
those  years  that  made  it  possible  for  you  to  use  it  as  long  as 
you  did;  is  that  right? 

A.    Yes,  sir. 

Q.  So  the  matter  of  first  class  repair  service  for  the  binder 
is  a  thing  of  prime  importance  to  the  farmer,  isn't  it? 

A.    Yes,  sir. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.  You  always  got  repairs  since  you  first  began  using  Mc- 
Cormick binders,  didn't  you? 
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A.    Yes,  sir.  j 

Q.    Always  got  them?  ■' 

A.  Well,  most  of  the  time.  Sometimes  there  would  be 
pieces  that  they  would  be  out  of. 

Q.  Those  were  the  irregular  pieces.  You  always  paid  for 
your  repairs?    They  are  never  given  to  you,  are  they? 

A.    No,  sir. 

TIMOTHY  EYAN,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

2 
Direct  Eocamination  by  Mr.  Doyle. 

Q.    You  may  state  your  name  and  postofifice  address. 

A.     Timothy  Ryan,  Olivia. 

Q.    What  is  your  business? 

A.    Farming. 

Q.    How  long  have  you  been  farming? 

A.    About  25  years. 

Q.    How  many  acres  in  your  farm? 

A.    240. 

Q.    How  many  acres  in  cultivation?  3 

A.    Over  160. 

Q.    What  crops  do  you  raise,  chiefly? 

A.    Wheat,  oats,  barley,  and  corn. 

Q.    What  make  of  binder  and  mower  do  you  use? 

A.     The  Deering. 

Q.  How  long  have  you  been  accustomed  to  the  use  of  the 
Deering  binder? 

A.    25  years. 

Q.  How  long  since  you  purchased  your  last  Deering 
binder  ?  4 

A.    Six  years. 

Q.  In  the  past  ten  years  have  you  noticed  any  improve- 
ment in  the  working  of  the  Deering  binder,  in  the  manner  in 
which  it  does  its  work? 

A.    I  have. 

Q.    You  may  briefly  state  what. 

A.     It  runs  easier,  and  is  stronger. 

Q.  Grives  better  satisfaction  generally  than  the  older  ma- 
chine, doesn't  it? 

A.     Yes,  sir. 

Q.  What  is  it,  Mr.  Ryan,  that  decides  you  to  buy  a  Deer- 
ing binder  rather  than  some  other  make  of  binder? 


160  Timothy  Ryan,  Direct  Examination. 

1       A.    Why,  in  regard  to  repairs,  getting  repairs  easier. 

Q.  You  can  buy  binders  and  mowers  other  than  of  Inter- 
national make  round  about  your  country,  can't  you? 

A.    Yes. 

Q.  Examine  the  list  I  now  hand  you  and  state  if  that  cor- 
rectly enumerates  the  machinery  you  own  and  use  in  operat- 
ing your  farm,  together  with  the  cost  price  of  the  same. 

A.    Yes,  sir. 

Q.     You  may  aid  your  memory  with  the  use  of  this  list  and 
state  the  machinery  you  own  and  use  in  operating  your  farm, 
giving  the  cost  price  of  each  piece  of  machinery. 
^       A.     The  list  is  as  follows : 

List  of  Farm  Tools  Used  by  Timothy  Ryan,  Olivia,  Minn., 
on  his  Farm  of  240  Acres. 

Purchase  Price. 

1  Farm  Wagon  $  55.00 

2  Farm  Trucks  76.00 
1  Spring  Wagon  75.00 
1  each  Buggy  and  Surrey  165.00 
1  Walking  Plow  15.00 

o  1  Sulky  Plow  45.00 

^  1  Gang  Plow  65.00 

1  Disc  Harrow  35.00 

1  Peg  Harrow  30.00 

1  Corn  Planter  35.00 

2  Corn  Cultivators  54.00 

1  Grain  Drill  100.00 

2  Grain  Binders,  Deerings  245.00 
1  Corn  Binder  135.00 
1  Mowing  Machine  45.00 

1  Hay  Rake  22^00 
4  1  Hay  Loader  65.00 

2  Hay  Racks  24.00 
1  Manure  Spreader  130.00 
1  Gasoline  Engine  90.00 
1  Traction  Engine  l,85o!oO 

Eng  Plow  500.00 

1  Feed  Grmder  28.00 

1  Cream  Separator  6o!oO 

1  Corn  Sheller  12  00 

1  Shredder  280.00 

Small  Tools— hoes,  shovels,  wheelbarrows,  etc.  50.00 

$4,176.00 
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Cross-Examination  by  Mr.  Grosvenor. 

Q,    How  many  acres  of  small  grain  do  you  have  on  an 
average? 
A.    About  120. 

Q.    How  manv  acres  of  corn? 
A.    About  40. 

Q.    What  is  your  annual  twine  bill? 
A.    About  $35. 

Q.     Are  you  engaged  in  the  contracting  business  in  any 
way? 
A.    No,  sir. 

Q.     What  do  you  do  with  this  traction  engine  costing  $1,850  ? 
A.     Thresh  and  plow. 
Q.    Do  you  plow  for  your  neighbors? 
A.    Yes,  sir,  some. 

Q.    You  thresh  very  largely  for  your  neighbors,  do  you 
not? 
A.    Yes,  sir. 

Q.     You  did  not  buy  this  engine  costing  $1,850  and  the 
engine  plow  costing  $500  exclusively  for  use  on  your  own 
farm,  did  you? 
A.    No,  sir, 

Q.  Do  you  know  of  any  farmer  in  your  neighborhood  hav- 
ing a  farm  of  240  acres  who  has  a  traction  engine  costing 
$1,850  and  an  engine  plow  costing  $500,  which  he  uses  solely 
and  exclusively  for  his  own  use,  on  his  own  farm,  and  never 
hires  it  out  to  plow  his  neighbors'  land  or  to  thresh  his 
neighbors'  crops? 
A.     No,  I  do  not. 

Q.    You  bought  a  Deering  six  years  ago? 
A.    Yes,  sir. 

Q.    What  machine  had  you  used  before  that? 
A.    The  Deering. 

Q.    How  long  had  you  used  the  Deering  that  you  bought 
before  the  last  one? 
A.    I  am  using  it  yet;  I  used  it  13  years. 
Q.    You  have  used  it  already  13  years? 
A.     Yes,  sir. 

Q.    You   bought   it,   then,   before   the   International   was 
organized? 
A.    Yes,  sir. 

Q.    And  it  is  a  good  binder? 
A.    Yes,  sir. 
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Re-direct  Examination  hy  Mr.  Doyle. 

Q.  That  is,  you  bought  one  of  the  binders  you  now  have, 
Mr.  Ryan,  13  years  ago — one  of  the  Deerings  ? 

A.    Yes,  sir. 

Q.  And  the  other  Deering  you  have,  you  bought  six  years 
ago? 

A.    Yes,  sir. 

Q.  Now,  if  the  old  binder  of  thirteen  years  ago  was  as 
good  and  did  as  good  work  as  the  newer  binder  you  bought 
six  years  ago,  you  would  not  need  the  two  for  your  size  of 
farm,  would  you? 

A.     Yes,  I  always  did  run  two. 

Q.    You  always  kept  two  there? 

A.    Yes,  sir. 

Q.  So  as  to  get  your  grain  down  quick?  The  neighbors 
for  whom  you  thresh  do  not  keep  threshing  machines  of 
their  own? 

A.    No,  sir. 

Re-cross  Examination  hy  Mr.  Grosvenor. 

Q.  How  many  cattle  have  you,  Mr.  Eyan? 

A.  About  25  head. 

Q.  How  many  hogs? 

A.  About  40. 

Q.  You  are  in  the  dairy  business  ? 

A.  Oh,  a  little. 

Q.  You  raise  stock? 

A.  Yes,  sir. 
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M.  J.  MULLEEY,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  Doyle. 

Q.  You  may  state  your  name  and  postoffice  address. 

A.  Mr.  J.  Mullery ;  Eosemount,  Minnesota. 

Q.  What  is  your  business? 

A.  Farming. 

Q.  How  many  acres  in  your  farm? 

A.  320  acres. 
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Q.     And  hiow  many  acres  in  cultivation"? 

A.  Well,  I  practically  have  it  all,  because  I  rotate  every 
year — change  round. 

Q.     What  crops  do  you  raise  on  your  farm? 

A.  I  raise  corn,  oats,  barley,  wheat,  sometimes  a  little 
flax,  potatoes ;  that  is  about  all ;  the  rest  is  in  pasture. 

Q.  What  make  of  binder  and  mower  do  you  use  on  your 
farm? 

A.  Lately  Ihave  been  using  the  Milwaukee  binder  and  a 
couple  of  Deering  mowers. 

Q.     Wliat  grain  binder  did  you  use  before  the  Milwaukee? 

A.     The  Deering,  and  before  that  I  had  the  McCormick. 

Q.  Can  you  buy  binders  and  mowers  other  than  of  Inter- 
national make  around  you? 

A.  Oh,  yes.  I  am  well  located  for  that,  between  two 
towns — Farmington  and  Rosemount. 

Q.    What  other  makes  can  you  get  there? 

A.  You  can  get  the  Acme,  I  guess,  and  the  Johnston,  and 
the  Prison,  that  I  know  of. 

Q.    And  the  Independent? 

A.  I  don't  know;  I  guess  you  can.  But  when  I  am  buying 
a  binder  I  don't  look  these  up;  I  go  and  look  for  what  I  want. 
The  Acme  has  canvassed  me,  come  to  the  house  to  take  orders, 
and  I  am~  quite  sure  the  others  are  there. 

Q.  You  do  not  buy  the  Milwaukee  binder  because  it  is 
either  made  or  sold  by  the  International,  but  because  it  is 
the  particular  binder  you  want;  isn't  that  it? 

A.  That  is  exactly  so.  It  is  the  second  one  I  have  had, 
and  I  like  them,  and  that  is  why  I  buy  them. 

Q.  Do  you  get  a  good  repair  and  expert  service  for  your 
binder  and  mower  where  you  are? 

A.     Yes,  it  can't  be  beat;  it  is  fine. 

Q.    It  is  entirely  satisfactory,  is  it? 

A.    Yes. 

Q.  Examine  the  list  I  nOw  hand  you  and  state  if  that 
correctly  enumerates  the  machinery  you  own  and  use  in  op- 
erating your  farm,  together  with  the  cost  price  of  the  same. 

A.    Yes,  sir. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list,  and 
then  state  what  machinery  you  own  and  use  in  operating  your 
farm. 

A.     The  list  is  as  follows : 
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List  of  Farm  Tools  Used  by  M.  J.  Mullery,  Rosemount,  Minn., 

on  his  Farm  of  320  Acres,  on  which  the  following 

implements  are  used: 

Purchase 
Price. 

3  Farm  Wagons,  2  Old  Hickory,  1  Keller  $150.00 

1  Farm  Truck,  Deere-Webber  40.00 

1  Spring  Wagon,  Thompson  65.00 

2  Buggies  or  Surreys  155.00 
2  Walking  Plows,  John  Deere  30.00 
1  G-ang  Plow,  Emerson  60.00 

1  Disc  Harrow,  Osborne  35.00 

2  Peg  Harrows,  Boss  20.00 

1  Corn  Planter,  Corn  King  45.00 

3  Corn  Cultivators,  Crown  (1  2nd  hand)  60.00 

2  Grain  Seeders,  Buckeye  70.00 
1  Grain  Binder,  Milwaukee  125.00 

1  Corn  Binder,  McCormick  125.00 

2  Mowing  Machines,  Peering  90.00 
1  Hay  Pake,  Tiger  20.00 
1  Hay  Loader,  John  Deere) 

1  Side  Del.  Rake,  Dain      \  110.00 

4  Hay  Racks,  home-made  60.00 
1  Manure  Spreader,  Kemp  110.00 
1  Cream  Separator,  DeLaval  85.00 
1  Corn  Sheller,  Diamond  5.00 
Small  Tools— hoes,  shovels,  wheelbarrows,  etc.  200.00 


$1,560.00 

Q.  Do  you  find  all  of  this  machinery  useful  and  necessary 
in  the  carrying  on  of  the  operation  of  your  farm,  as  you 
farm  it? 

A.    Yes,  sir,  I  do. 

Q,  There  is  not  any  part  of  it  you  could  dispense  with 
without  crippling  your  facilities  for  farming,  is  there! 

A.  Well,  I  don't  know  what  I  could  get  along  without, 
that  I  have  there. 

Mr.  Grosvenor:    I  couldn't  hear  what  you  said. 

The  Witness:  I  need  all  that  I  have  got  there.  I  would 
not  know  what  particular  piece  to  cut  out. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Mullery,  when  did  you  buy  your  first  Milwaukee 
binder? 

A,  The  first  Milwaukee  I  bought  must  have  been  about  10 
years  ago. 

Q.    How  long  did  you  use  it? 

A.    I  used  it  about  five  or  six  years,  I  think. 

Q.    Then  did  you  buy  another  Milwaukee? 

A.    Yes,  sir. 

Q.  You  have  been,  then,  the  user  of  Milwaukee  machines 
for  many  years  ? 

A.    Yes,  for  about  15. 

Q.  You  got  to  like  them  before  the  International  was  or- 
ganized? 

A.  Well,  yes.  The  first  one  of  them  I  thought  was  a 
little  bit  heavy ;  it  was  a  7-f t.     I  traded  that  off  and  got  a  6-ft. 

Q.  You  get  your  repair  service  from  the  local  dealer,  do 
you? 

A.    Yes,  sir,  entirely. 

Q.  When  you  speak  of  the  service  you  get,  you  refer  to 
the  service  that  he  gives  you? 

A.    Yes,  sir. 

Q.    Your  only  dealings  are  with  him? 

A.    That  is  all. 

Q.  And  the  quality  of  that  service,  as  you  describe  it,  is 
true  of  the  service  he  gives  you  in  respect  to  all  kinds  of 
agricultural  implements;  is  that  not  correct? 

A.     Oh,  yes ;  that  is  right. 

Q.  So  that  if  these  walking  plows,  or  gang  plows,  or  har- 
rows, or  cultivators,  or  seeders,  or  wagons  needed  repairs 
you  would  go  to  that  dealer  with  the  same  confidence  you 
would  go  to  him  when  some  of  your  binders  are  in  trouble  ? 

A.     Why,  sure;  certainly. 

Q.  How  many  acres,  on  an  average,  do  you  cut  and  bind, 
either  of  corn  or  of  small  grain? 

A.    About  160. 

Q.  How  much  twine  do  you  use?  What  is  your  annual 
twine  bill?    What  was  it  last  year? 

A.    Oh,  about  $50. 

Q.    How  many  cattle  have  you  on  your  place  ? 

A.    I  think  I  have  got  about  45  today. 

Q.    Do  you  raise  stock? 

A.    Yes,  sir. 
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Q'.  Are  you  in  the  dairy  business,  tool 

A.  Yes,  sir. 

Q.  How  many  hogs  have  you? 

A.  I  have  got  about  40  or  45,  something  like  that. 

Q.  Where  is  Rosemount  in  Minnesota? 

A.  It  is  located  about  18  miles  south  of  here,  on  the  I.  &  M. 
Division  of  the  Milwaukee  road,  in  Dakota  county. 

Q.  It  is  in  the  southern  part  of  the  state? 

A.  Yes,  sir. 

Be-direct  Examination  by  Mr.  Doyle. 

Q.  Now,  Mr.  MuUery,  let  us  consider  for  a  moment  this 
repair  business  on  other  implements.  If  a  wagon  gets  out  of 
fix  it  is  usually  some  part  that  the  local  blacksmith  attends  to, 
isn't  it? 

A.    Yes,  it  is. 

Q.  And  it  is  also  usually  true  that  it  is  not  of  as  much 
importance  to  have  immediate  repair  for  a  wagon  as  for  a 
binder  ? 

A.    Oh,  no. 

Q.  If  a  plow  gets  out  of  fix  it  is  usually  the  local  black- 
smith who  remedies  the  trouble,  isn't  it? 

A.     Yes ;  that  is  often  the  case. 

Q.  So  that  you  leave  the  binder  and  the  mower  and  all 
the  complicated  machinery  you  use  on  the  farm,  that  requires 
a  full  line  of  repairs,  in  the  hands  of  the  local  dealer  to  im- 
mediately supply  broken  parts;  isn't  that  true? 

A.     Yes,  sir ;  I  understand  it  that  way. 


^  ADOLPH  WALLEET,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Doyle. 

Q.  Your  name  is  Adolph  Wallert? 

A.  Yes,  sir. 

Q.  Your  postoffice  is  Danube,  Minnesota? 

A.  Yes,  sir. 

Q.  Your  business  is  farming? 

A.  Supposed  to  be,  yes. 

Q.  How  many  acres  in  your  farm? 

A.  560  acres. 
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Q.     How  many  acres  in  cultivation?  1 

A.     About  480  acres  under  cultivation. 

Q.    What  crops  do  you  raise  on  your  farm? 

A.    Wheat,  barley,  oats,  rye,  corn  and  a  few  potatoes. 

Q.    What  make  of  binder  and  mower  do  you  use  I 

A.  I  have  got  the  Stillwater,  and  I  have  got  the  Deering 
and  the  Milwaukee. 

Q.     You  have  three  different  makes'? 

A.    Three  different  makes,  yes. 

Q.  How  long  have  you  been  accustomed  to  the  use  of  the 
Deering  binder? 

A.     In  the  neighborhood  of  8  or  9  years.  2 

Q.     And  the  Milwaukee  how  long? 

A.    The  Milwaukee  about  12  years. 

Q.    And  the  Stillwater  how  long? 

A.    Just  one  season. 

Q.  The  Stillwater  is  the  binder  made  by  the  State  Prison 
of  Minnesota? 

A.    Yes,  sir. 

Q.  Examine  the  list  I  hand  you  and  state  if  that  is  a  cor- 
rect statement  of  the  machinery  you  own  and  use  in  operat- 
ing your  farm.  o 

A.    That  is  about  the  exact  number. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list  and 
state  the  machinery  you  do  own  and  use  in  operating  your 
farm,  giving  the  cost  price  of  each  piece  of  machinery. 

A.    The  list  is  as  follows : 

List  of  Farm  Tools  Used  by  Adolph  Wallert,  Danube,  Minn., 
On  His  Farm  of  560  Acres. 

Purchase 
Price. 
6  Farm  Wagons  $350.00  4 

1  Spring  Wagon  65.00 

1  Surrey  150.00 

2  Walking  Plows  36.00 

1  Sulky  Plow  45.00 

2  Gang  Plows  140.00 

1  Disc  Harrow  30.00 

2  Peg  Harrows  25.00 
1  Corn  Planter  35.00 

3  Corn  Cultivators  75.00 
3  Grain  Drills  300.00 
3  Grain  Binders  300.00 
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1  1  Corn  Binder  125.00 
2  Mowing  Machines  EHaa 
2  Hay  Bakes  50.00 
2  Hay  Sweep  Eakes  32.00 
1  Hay  Stacker  55.00 
6  Hay  Racks  60.00 
1  Manure  Spreader  120.00 
1  Feed  Grinder  85.00 
1  Cream  Separator  65.00 
1  Corn  Sheller  6.00 
1  Ensilage  Cutter  25.00 

2  Small  Tools,  hoes,  shovels,  wheelbarrows,  etc.  100.00 


$2,364.00 


Cross-Examination  hy  Mr.  Grosvenor. 


Q.  How  many  acres  do  you  cut  and  bind,  including  both 
small  grain  and  corn,  on  an  average? 

A.    About  380  acres  of  corn.    I  do  not  cut  all  of  it. 

Q.    Corn,  wheat,  oats,  and  barley? 

A.  Corn,  wheat,  oats,  and  barley,  but  I  do  not  cut  all  the 
corn. 

Q.    What  is  your  annual  twine  bill?    What  was  it  last  year? 

A.  I  used  700  pounds  of  twine  last  year,  but  I  do  not  know 
what  the  price  was,  I  could  not  state  that;  about  $70  or  $75, 
something  like  it. 

Q.    How  many  cattle  have  you  on  your  place? 

A.    That  is  a  question. 

Q.    To  the  best  of  your  recollection. 

A.    I  usually  keep  from  25  to  40  head  of  cattle. 

Q.    Do  you  raise  stock? 

A.    I  do,  yes,  sir. 

Q.    And  are  you  engaged  in  the  dairy  business,  too? 

A.    Yes. 

Q.    How  many  hogs  have  you? 

A.    I  have  got  at  present  about  60  hogs. 

Q.    How  long  have  you  used  binders  1 

A.    Oh,  I  used  binders  since  they  got  them,  I  think. 

Q.    Before  that  you  used  the  reaper? 

A.    I  used  the  reaper,  yes. 

Q.  Ever  since  you  first  knew  binders  they  have  been  con- 
tinuously improving,  haven't  they? 

A.    Yes,  sir. 
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Q.    You  are  the  local  mail-carrier  in  your  territory?  i 

A.    Yes,  sir — you  bet. 


JOHN  H.  FLANAGAN,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Doyle. 

Q.    You  may  state  your  name  and  postoffice  address. 

A.  My  name  is  John  H.  Flanagan;  Coates,  Minnesota,  or 
Rich  Valley,  Minnesota — it  is  all  the  same  thing.  I  get  mail 
in  both  places;  I  live  two  miles  from  one  place  and  two  and 
a  half  from  the  other. 

Q.    What  is  your  business? 

A.    Farming,  threshing. 

Q.    How  many  acres  do  you  farm? 

A.    160. 

Q.    What  crops  do  you  raise  chiefly  on  your  farm? 

A.    Mostly  grain,  corn. 

Q.    What  make  of  binder  and  mower  do  you  use? 

A.  I  have  the  Deering  binder,  the  Deering  mower,  and  the 
McCormick  mower. 

Q.  How  long  have  you  been  accustomed  to  the  use  of  the 
Deering  binder? 

A.    12  or  13  years,  I  can't  just  say. 

Q.    About  when  did  you  purchase  your  last  Deering  binder? 

A.  This  is  the  only  one  I  ever  purchased;  it  is  about  12 
or  13  years  ago. 

Mr.  Grosvenor:    You  have  used  it  ever  since? 

The  Witness:    Yes,  sir. 

Mr.  Grosvenor:    And  are  still  using  it? 

The  Witness :    Yes,  sir. 

Q.  You  are  still  using  the  Deering  binder  you  bought  at 
that  time? 

A.    Yes,  sir. 

Q.  And  have  carried  on  about  the  same  size  of  farm  all 
the  time? 

A.    Just  the  same. 

Q.  During  all  that  period  you  had  a  good  repair  service 
for  your  binder,  had  you? 

A.    Yes,  sir. 

Q.    In  the  first  few  years  after  you  bought  it,  beginning 
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with  1902,  has  the  repair  service  been  kept  up  as  good  as 
it  was  before  that  time,  or  has  it  improved"? 

A.  I  think  it  has  improved.  The  Deering  service  has, 
anyway.    I  do  not  know  anything  about  the  other — 

Q.  You  might  briefly  state  how  it  has  improved,  whether 
it  is  a  better  service,  whether  a  bigger  supply  of  repairs  is 
kept  on  hand. 

A.  Well,  you  seem  to  be  able  to  get  pretty  near  anything 
you  want  now  from  the  dealers,  the  agents. 

Q.  The  company  keeps  a  good  supply  of  repairs  for  the 
binder  and  mower  in  the  hands  of  the  local  dealer  all  the  time  ? 

A.    Yes,  sir. 

Q.  So,  if  you  break  any  part  of  your  machine  you  can 
promptly  replace  it? 

A.    Yes,  sir. 

Q.  That  is  a  very  important  thing  for  the  binder  and 
mower,  isn't  it? 

A.  It  is  about  the  most  important  thing  we  have  to  con- 
tend with. 

Q.  What  is  it  that  decides  you  to  use  the  Deering  binder 
and  mower  rather  than  some  other  make  of  machine! 

A.  Well,  I  don't  know.  The  first  binder  and  mower  I 
ever  bought  and  I  decided  I  wanted  a  Deering  and  bought  it. 
I  never  ran  a  Deering  before  that.  I  ran  a  McCormick  be- 
fore that,  but  I  decided  I  wanted  a  Deering  and  purchased 
one. 

Q.  Then  I  suppose  you  feel  a  little  more  secure  in  having 
some  International  make  of  harvesting  machine,  of  that  char- 
acter, because  of  the  excellence  of  the  repair  service,  do  you? 

Mr.  Grosvenor:  I  object  to  that  as  being  an  inaccurate 
statement  of  what  the  witness  has  testified.  The  witness  will 
correct  me  if  I  am  wrong,  but  I  understand  your  testimony 
to  be  that  you  bought  this  Deering  binder  before  the  Inter- 
national was  organized. 

The  Witness :    Yes,  sir,  one  year  before. 

Mr.  Grosvenor :     And  you  have  not  bought  any  since  ? 

The  Witness :     No,  sir. 

Q.  You  have  been  getting  repairs  from  the  International 
Harvester  Company  ever  since  for  it,  haven't  you? 

A.    Yes,  sir. 

Q.  Then  my  question  is  directed  to  the  repair  service 
and  not  to  the  piirchase  of  the  machine,  and  I  am  asking 
you  if  you  do  not  feel  that  it  is  a  security  because  of  the  ex- 
cellency of  the  repair  service? 
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A.     Oh,  yes,  I  believe  so.  j 

Q.     You  bought  your  mower  in  1908,  didn't  you? 

A.     One  mower,  yes — the  McCormick  mower. 

Q.  And  I  would  ask  you  why  a  McCormick  mower  or  In- 
ternational make  of  mower  rather  than  some  other  make  at 
that  time? 

Mr.  Grosvenor :  I  object  to  this  as  immaterial.  This  is  the 
most  senseless  waste  of  time  and  littering  of  a  record  that 
has  probably  ever  been  experienced  in  the  law  courts. 

A.     Well,  I  like  the  McCormick  mower  because  my  neigh- 
bors had  them  there  and  they  give  such  good  service,  and 
the  dealer  was  handy,  and  the  Deering  I  had  before  I  didn't  2 
like  quite  as  good  as  the  McCormick. 

Q.  Examine  the  list  I  hand  you  and  state  if  that  contains 
a,  correct  statement  of  the  machinery  you  own  and  use  in 
operating  your  farm,  with  the  cost  price  of  the  same. 

A.    Yes,  sir. 

Q.     You  may  aid  your  memory  with  the  use  of  this  list  and 
state  what  machinery  you  do  own  and  use  in  operating  your 
farm. 
-  A.    The  list  is  as  follows: 

List  of  Farm  Tools  Used  by  John  H.  Flanagan,  Rich  Valley,  3 
Minn.,  on  his  Farm  of  160  Acres. 

Purchase 
Price. 
1  Farm  Wagon  $  65.00 

3  Farm  Trucks  60.00 
1  Each  Buggy  and  Surrey  250.00 
1  Walking  Plow  15.00 
1  Sulky  Plow  45.00 
1  Gang  Plow  58.00 

1  Peg  Harrow  18.00  ^ 

1  Corn  Planter,  Deere  42.00 

2  Corn  Cultivators  43.00   • 
1  Grain  Seeder  60.00 

1  Grain  Binder,  Deering  120.00 

1  Corn  Binder,  Milwaukee  120.00 

2  Mowing  Machines,  McCormick  40.00 

Deering  40.00 

I'Hay  Rake,  Deering  20.00 

1  Tedder,  Osborne  28.00 

1  Side  Del.  Rake,  Dain  52.00 

4  Hay  Racks,  Home-made  40.00 
1  Manure  Spreader  125.00 
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2  Gasoline  Engines  200.00 

1  Feed  Grinder  38.00 

1  Cream  Separator  65.00 

Small  Tools — hoes,  shovels,  wheelbarrows,  etc.  200.00 


$1,644.00 


Gross-Examination  by  Mr.  Grosvenor. 


Q.  How  many  acres  of  small  grain  do  you  have,  on  an 
average  1 

A.    I  have  around  from  90  to  100  acres. 

Q.     What  was  your  twine  bill  for  1912? 

A.     Forty  odd  dollars;  I  can't  say  exactly. 

Q.     That  is  about  what  you  pay  annually  for  twine? 

A.    About  that,  yes. 

Q.     How  many  cattle  have  you? 

A.     I  have  only  about  seven  head  of  cattle;  that  is  all. 

Q.     Are  you  engaged  in  the  dairy  business  at  all? 

A.     No,  sir ;  just  only  for  my  own  use,  that  is  all. 

Q.    You  use  this  cream  separator  for  your  own  use? 

A.    Yes. 

Q.    And  what  do  you  do  with  your  two  gasoline  engines? 

A.  Well,  I  had  one  and  it  did  not  give  very  good  service, 
and  I  had  to  purchase  another,  and  I  couldn't  do  anything 
with  the  company;  they  live  away  down  in  Wisconsin,  and 
they  wouldn't  do  anything  for  me,  and  so  I  purchased  one 
that  would  give  me  some  service. 

Q.     What  did  you  use  it  for? 

A.  I  used  it  for  pumping  water  and  grinding  feed  a  little 
bit. 

Q.  The  grain  binder  listed  here  is  the  one  you  bought  be- 
fore the  International  Harvester  Company  was  organized? 

A.    Yes,  sir ;  just  one  year  before. 

Q.     And  which  you  are  still  using? 

A.     Yes,  sir. 

Re-direct  Examination  hy  Mr.  Doyle. 

Q.  Have  you  put  the  tongue  truck  on  that  binder  since  it 
came  out? 

A.  Yes,  sir;  I  bought  the  tongue  truck  about  four  or  five 
years  afterwards. 

Q.  Did  you  find  that  of  much  benefit  to  your  binder  after 
you  put  it  on? 
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A.    Why,  I  wouldn't  run  a  binder  without  one. 

Q.     That  was  a  great  improvement,  wasn't  it? 

A.     Yes,  that  was  a  great  improvement. 

Mr.  Grosvenor:  Q.  "Whereabouts  in  Minnesota  is  your 
town  located? 

A.  I  think  about  the  center  of  Minnesota.  It  is  located 
18  miles  south  of  here,  on  the  Great  Western. 


S.  J.  LUND,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Doyle. 

Q.    Your  name  is  S.  J.  Lund? 

A.    Yes,  sir. 

Q.    Your  postoffice  address  is  Boyd,  Minnesota? 

A.    Boyd,  Minnesota. 

Q.    What  is  your  business? 

A.    Farming. 

Q.    How  many  acres  in  your  farm? 

A.     I  own  160,  but  I  rent  160  also ;  so  it  makes  320. 

Q.    Is  all  of  the  320  cultivated  by  you? 

A.    Yes,  all  excepting  a  little  meadow  and  pasture. 

Q.     What  crops  do  you  raise  chiefly,  on  your  farm? 

A.    Wheat,  oats,  barley,  flax,  corn  and  hay. 

Q.  What  make  of  binder  and  mower  do  you  use  on  your 
farm? 

A.     I  have  the  McCormick,  both  mower  and  binder. 

Q.  How  long  have  you  been  accustomed  to  the  use  of  the 
McCormick  binder? 

A.  Lately  I  have  used  it  something  like  eight  years.  I 
used  one  before  that,  though. 

Q.    Does  it  do  good  and  satisfactory  work — this  last  binder  ? 

A.    Yes,  it  does. 

Q.  Are  you  satisfied  with  the  machine  and  also  with  the 
service,  in  the  wav  of  expert  and  repair  service  that  you  get? 

A.    Yes. 

Q.  Examine  the  list  T  hand  you  and  state  if  that  is  a 
correct  statement  of  the  machinery  you  own  and  use  on  your 
farm,  and  the  price  of  the  same. 

A.  Yes,  those  are  the  prices  I  paid  for  them.  Some  of 
them  are  worn  out,  so  that  they  ain't  worth  that  today. 
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Q.  That  is  the  cost  price  at  the  time  you  bought  the  ma- 
chinery? 

A.    Yes. 

Q.  You  may  aid  your  memory  with  the  use_  of  this  list 
and  state  what  machinery  you  do  own  and  use  in  operating 
your  farm,  giving  the  cost  price  of  each  piece  of  machinery. 

A.     The  list  is  as  follows : 

List  of  Farm  Tools  Used  by  S.  J.  Lund,  Boyd,  Minn.,  on 
his  Farm  of  320  Acres. 

Purchase 
Price. 
3  Farm  Wagons,  1  Monitor 

1  Alden  $160.00 

1  Old  Hickory 

1  Farm  Truck  15.00 

1  Spring  Wagon  50.00 

1  Buggy  75.00 

1  Walking  Plow,  Beloit  14.00 
3  Sulky  Plows,  P.  &  O.  135.00 

2  Disc  Harrows,  1  Osborne,  1  P.  &  0.  51.00 

3  Peg  Harrows,  2  P.  &  0.,  1  home-made  45.00 

1  Corn  Planter,  P.  &  0.  39.00 

4  Corn  Cultivators,  1  Deere,  3  P.  &  O.  100.00 

2  Grain  Drills,  1  VanBrunt,  1  Milton  195.00 
2  Grain  Binders,  McCormick  185.00 
1  Corn  Binder,  McCormick  120.00 
1  Mowing  Machine,  McCormick  42.00 
1  Hay  Pake,  Deering  24.00 

1  Fanning  Mill,  Owens  20.00 

2  Hay  Sweep  Bakes,  McCormick  22.00 

3  Hay  Packs,  home-made  30.00 
1  Manure  Spreader,  Success  100.00 
1  Gasoline  Engine,  International  200.00 
1/5  Interest  in  Traction  Engine  and  Separator, 

Gaar  Scott  500.00 

1  Feed  Grinder,  Appleton  20.00 

1  Cream  Separator,  Sharpies 

2  Corn  Shellers,  1  Hocking  Valley,  1  Sandwich  229.00 
Small  Tools — hoes,  shovels,  wheelbarrows,  etc.  30.00 

$2,341.00 
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Q.    You  have  mentioned  a  half  interest  in  a  separator  and  1 
engine. 

A.    No,  not  a  half  interest ;  a  fifth. 

Q.    A  fifth  interest,  is  it? 

A.    Yes. 

Q.    There  are  five  farmers  who  use  that  engine? 

A.  Yes;  five  farmers  who  own  that  together  and  do  our 
own  threshing  except  sometimes  when  we  are  short  of  help 
we  thresh  out  to  get  enough  to  do  exchange  work. 

Q.    That  is,  to  pay  for  the  work  of  threshing? 

A.    Yes,  to  get  a  crew;  we  usually  shock  thresh  and  it  is 
hard  to  get  the  help  at  that  time,  to  hire  them  right  out;  so  ^ 
we  hire  for  our  neighbors  to  get  the  help. 

Q.  You  have  to  have  more  wagons  and  teams  and  men 
when  you  haul  it  from  the  shock  to  the  machines ;  is  that  right? 

A.    Yes. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.  You  were  at  one  time  in  the  employ  of  the  Interna- 
tional, were  you  not? 

A.    Yes,  sir. 

Q.    In  what  capacity? 

A.  I  was  what  we  call  canvasser,  selling  through  the  coun- 
try, soliciting  for  them. 

Q.    You  are  also  the  local  auctioneer  in  your  town? 

A.    Yes,  sir — one  of  them. 

Q.  Now,  Mr.  Lund,  you  have  said  that  the  expert  service 
is  satisfactory,  as  furnished  by  the  International.  Are  you 
referring  to  expert  service  furnished  for  your  binders,  or  are 
you  referring  to  expert  service  rendered  for  engines? 

A.    For  both. 

Q.    When  did  you  have  an  expert  for  a  binder? 

A.    I  have  not  had  one  since  1886. 

Q.    1886? 

A.    1886. 

Q.  That  is  to  say,  you  have  gotten  along  for  27  years  with- 
out any  expert  for  the  binder? 

A.    Excepting  myself. 

Q.  You  testified  on  direct  examination  that  the  expert 
service  rendered  by  the  International  had  been  satisfactory. 
As  I  understand  you  now,  you  have  not  had  any  expert  serv- 
ice from  the  International,  so  far  as  your  binders  are  con- 
cerned. 
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1      A.    I  did  some  of  that  myself  when  I  was  working  for  them. 

Q.  Then  you  as  an  expert  in  the  employ  of  the  Interna- 
tional furnished  yourself  as  a  farmer  expert  service  and  that 
was  part  of  the  satisfactory  expert  service  which  you  received 
from  the  International;  is  that  right? 

A.    Well,  it  might  be  so. 

Q.^  Is  that  the  service  you  had  in  mind  when  you  testified 
on  direct  examination  that  the  expert  service  rendered  by  the 
International  was  satisfactory? 

A.    No,  I  had  in  mind  the  service  on  the  gasoline  engine — 
and  that  too,  both. 
^       Q.    And  did  you  render  yourself  some  of  the  expert  service 
on  the  gasoline  engine? 

A.    No,  sir;  I  know  nothing  about  gasoline  engines. 

Q.  As  a  matter  of  fact,  this  talk  about  expert  service  for 
binders  and  mowers  is  ridiculous,  isn't  it?  The  farmer  does 
not  need  much  expert  service  for  binders  or  mowers  to-day  in 
any  part  of  the  country  in  which  you  are  familiar,  does  he  ? 

A.    Not  as  much  as  years  back. 

Q.    No.    20  or  30  years  ago  the  farmer  did  not  know  much 
about  a  binder,  did  he?    He  did  not  know  how  to  set  up  and 
g  use  a  binder  30  years  ago,  did  he? 

A.    No,  not  as  well  as  he  does  now. 

Q.    They  have  all  been  educated  since  then,  haven't  they? 

A.    Not  all. 

Q.    Most  of  them  have? 

A.    Most  of  them  have. 

Q.  And  the  fact  that  most  of  them  have  been  educated  is 
the  reason  that  expert  service  to-day  counts  for  practically 
nothing  so  far  as  binders  are  concerned;  isn't  that  right? 

A.    I  won't  say  that  it  amounted  to  nothing,  because  when 
a  man  needs  one  he  needs  him  awful  bad. 
i       Q.    Yes,  but  he  does  not  need  one  often,  does  he? 

A.    No,  not  very  often. 

Q.  Now,  Mr.  Lund,  to-day  the  farmer  is  learning  to  use 
the  engine  where  30  years'  ago  he  was  learning  to  use  the 
binder? 

A.    As  a  rule,  but  there  are  exceptions. 

Q.  So  that  to-day  the  manufacturers  are  furnishing  ex- 
pert service  to  help  the  farmer  use  the  engine  where  30  years 
ago  they  furnished  the  expert  help  to  the  farmer  to  use  the 
binder;  isn't  that  the  fact? 

A.    Largely  so. 

Q.     But  the  problem  of  rendering  expert  service  to  the 
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farmer  so  far  as  the  binder  is  concerned  has  largely  passed  1 
away? 

A.    Largely  so,  yes. 

Q.  So  all  this  talk  about  expert  service  so  far  as  it  re- 
lates to  the  binder  is  all  bosh,  isn't  it? 

A.    I  would  not  say  it  was  because — 

Q.    It  is  mostly  so,  isn't  it? 

A.  Well,  you  can  say  that  not  so  many  farmers  need  it 
now. 

Q.  Have  I  asked  you  how  many  acres  of  small  grain  you 
have,  on  an  average? 

A.     Let  me  see.     We  have  rented  more  land  before.     I  ^ 
guess — 

Q.  Well,  let  me  assist  you.  How  many  acres  of  small  grain 
and  corn  did  you  cut  last  year  with  your  two  grain  binders 
and  your  corn  binder? 

A.    Something  like  250  acres,  I  think. 

Q.     What  was  your  twine  bill  for  last  year? 

A.  I  presume  between  $50  and  $60 ;  I  would  not  remember 
exactly. 

Q.  I  see  you  have  listed  two  grain  binders.  Is  one  of 
those  a  very  old  grain  binder?  g 

A.  One  I  bought  eight  years  ago,  second-hand.  That  was 
new  in  1901.     The  other  one  was  bought  last  year,  new. 

Q.  So  that  one  of  the  binders  which  you  are  now  using  is 
12  years  old? 

A.    Yes,  something  like  that. 

Q.     And  still  workable — usable? 

A.     Yes.     It  did  not  work  very  well  last  year,  though. 

Q.     How  many  cattle  have  you  on  your  place? 

A.     Something  like  40  head,  big  and  small. 

Q.  '  And  are  you  in  the  dairj^  business  somewhat? 

A.    Well,  very  slightly.  4 

Q.    You  raise  stock,  then? 

A.    Yes,  I  raise  some. 

Q.    How  many  hogs  have  you? 

A.    About  34,  I  think,  or  35  now. 

Q.  Do  you  use  this  Gaar  Scott  traction  engine,  in  which 
you  have  a  fifth  interest,  in  order  to  thresh  the  grain  of  some 
of  the  farmers  who  are  not  part  owners? 

A.     Once  in  a  while  we  do. 

Q.    If  you  have  time  ? 

A.     In  order  to  get  help;  nothing  else. 

Q.     That  is,  you  will  thresh  for— 
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1       A.  We  do  not  make  a  business  of  threshing. 

Q.  You  do  not  make  a  business  of  it? 

A.  No. 

Q.  Are  you  in  the  implement  business  today? 

A.  No,  sir. 

Q.  When  was  it  that  you  were  a  canvasser  for  the  Inter- 
national, Mr.  Lund? 

A.  I  think  it  was  1909  or  1910.    I  know  it  was  1910. 

Re-direct  Examination  by  Mr.  Doyle. 

Q.    In  that  work  you  helped  the  local  dealer  to  sell  har- 
vesters, planters  and  mowers? 

A.    Yes,  sir.  i, 

Q.    You  went  to  him  and  got  the  price  from  him  and  sold 
at  the  price  he  made? 

A.    Yes,  sir. 

Q.    The  International  Plarvester  Company  did  not  make 
any  of  the  prices  at  which  you  sold  as  a  canvasser,  did  they? 

A.    No. 

Q.    Except  to  job  them  to  the  dealer? 
3      A.    Except  the  price  to  the  dealer.    I  had  nothing  to  do 
with  the  retail  price. 

Q.     The  retail  price  to  the  farmer  the  dealer  himself  fixed 
entirely? 

A.    Yes,  sir. 

(The  hearing  was  here  adjourned  until  the  morning  of 
Thursday,  May  15,  1913,  at  10:00  o'clock.) 
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Federal  Building,  Saint  Paul,  Minn., 
Thursday,  May  15,  1913,  10 :00  A.  M. 

The  hearing  was  resumed  before  the  Special  Examiner, 
Robert  S.  Taylor,  at  the  above  time  and  place. 

Present : 

On  behalf  of  the  petitioner:  Edwin  P.  Grrosvenor,  Esq., 

Special  Assistant  to  the  Attorney  General,  and  Joseph 

E.  Darling,  Esq. 
On  behalf  of  the  defendants:     Hon.  William  D.  Mc-  ^ 

Hugh  and  T.  J.  Doyle,  Esq. 

Thereupon  the  following  proceedings  were  had,  to-wit : 


FEED  J.  WISE,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  foUo^^s: 

Direct  Examination  by  Mr.  McHugh. 

o 

Q.  Mr.  Wise,  you  are  in  business  in  Minneapolis,  Minne- 
sota? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.  I  have  charge  of  the  L.  B.  Wood  implement  business,  as 
manager. 

Q.    That  is  a  retail  implement  business? 

A.    Yes. 

Q.    How  much  business  do  you  do  a  year? 

A.    From  $55,000  to  $60,000.  4 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    From  $8,000  to  $10,000. 

Q.  So  less  than  a  fifth  of  your  business  is  done  with  the 
International  Harvester  Company? 

A.    Yes. 

Q.    What  line  of  binders  do  you  handle? 

A,    The  Deering. 

Q.    What  line  of  sulky  hay  rakes? 

A.     The  Deering  and  the  Thomas. 

Q.    What  line  of  mowers  do  you  handle? 

A.    The  Deering  and  the  Thomas  "Crown." 
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1       Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  We  sell  the  Stoughton  Wagon  Company  and  the  Wi- 
nona Wagon  Company  lines  of  wagons;  we  sell  manure 
spreaders  made  by  the  Great  Western  Manufacturing  Com- 
pany— or  the  Smith  Manufacturing  Company,  rather ;  we  sell 
^  Thomas  hay  rakes  and  "Crown"  mowers;  and  cream  sep- 
arators. 

Q.    Whose  cream  separators? 

A.    The  Great  Western. 

Q.    And  what  engines? 

A.  The  Lauson  "Frost  King,"  for  one,  and  the  line  made 
by  the  Baker  Manufacturing  Company  at  Evansville,  Wiscon- 
sin. 

Q.  Mr.  Wise,  has  the  International  Harvester  Company 
ever  intimated  to  you  that  you  could  not  handle  their  har- 

3  vesting  machinery  if  you  did  not  refuse  to  handle  the  Thomas 
rake  and  the  Thomas  mower? 

A.    Never. 

Q.    What  twine  do  you  handle? 

A.    The  International  mainly. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  bought  more  implements  from  that  com- 
pany of  their  other  lines? 

A.    Never,  in  any  way. 

Q.    Has  the  International  Harvester  Company  ever  inti- 

4  mated  to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery if  you  did  not  do  less  business  with  their  competitors  ? 

A.    Never. 

Q.  Mr.  Wise,  what  would  be  the  result  if  the  International 
Harvester  Company  should  come  to  you  and  impose  the  con- 
dition that  you  could  not  handle  their  harvesting  machinery 
unless  you  refused  to  handle  this  competing  rake  or  mower, 
or  unless  you  would  buy  this  or  that  or  the  other  implement 
that  they  make,  in  these  other  lines? 

'A.  I  should  simply  refuse  to  handle  their  line;  I  should 
simply  drop  it. 
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Q.  What  lines  of  harvestin.s:  machinery  other  than  of  In- 
ternational make  are  sold  in  Minneapolis? 

A.  Practically  all  the  independent  lines;  the  Independent 
Harvester  Company  line,  the  Acme,  the  Prison  binder,  and 
the  Wood  when  it  was  in  business;  they  are  practically  all 
handled  in  Minneapolis. 

Q.  And  the  competition  is  active  as  between  the  various 
makes  that  are  handled  there? 

A.    Surely. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Wise,  are  you  the  manager  for  the  L.  B.  Wood 
Company? 

A.    Yes,  sir. 

Q.    Is  your  store  located  in  the  heart  of  Minneapolis? 

A.    Eight  in  the  heart  of  the  city. 

Q.    Do  you  sell  many  binders  right  in  the  heart  of  the  city? 

A.  I  have  sold  as  high  as  65  a  year — binders  and  corn  bind- 
ers. 

Q.    How  many  did  you  sell  last  year? 

A.    I  think  I  sold  about  40  binders  and  corn  binders. 

Q.    It  is  a  good  business,  then? 

A.  Well,  we  have  been  there  for  30  years,  and  naturally 
have  a  good  business. 

Q.    How  many  years  have  you  handled  the  Deering  line? 

A.  Ten  years.  Well,  Wood  has  handled  it  a  little  longer 
than  that — 12  years. 

Q.  You  have  been  manager  of  the  company  or  connected 
with  them  for  ten  years  ? 

A.    Since  the  spring  of  1904. 

Q.  How  long  have  you  handled  the  Thomas  or  the  Crown 
mower? 

A.    All  of  that  time. 

Q.  Does  the  International  hold  any  notes  of  the  L.  B. 
Wood  Company? 

A.    Not  a  nickel. 

Mr.  McHugh :  Q.  Did  Wood  handle  the  Crown  mower  be- 
fore you  came  to  them? 

A.    No ;  he  did  not  handle  it,  but  I  took  it  on. 

Q.    How  many  Crown  mowers  did  you  sell  last  year? 

A.    I  think  I  sold  one  last  year. 

Q.    How  many  Deering  mowers  did  you  sell? 

A.    About  30. 
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Q.    You  do  not  do  much  v,atli  the  Crown  mower,  do  you? 

A.  I  follow  the  path  of  least  resistance.  I  sell  what  the 
farmer  calls  for. 

Q.    You  sell  what  are  the  easiest  to  sell? 

A.    Yes,  sir. 

Q.    The  Deering  lines  are  staple  lines,  are  they  not? 

A.    Absolutely  staple. 

Q.    They  are  like  the  Bull  Durham  tobacco? 

A.    Yes. 

Q.    Or  the  Star  chewing  tobacco? 

A.    Yes. 

Q.    The  dealer  has  to  have  them? 

A.  No,  he  does  not  absolutely  have  to  have  them,  but  when 
he  does  have  them  they  are  much  easier  to  sell  than  any  other 
line.    I  could  do  without  them. 

Q.  What  are  the  other  staple  makes  in  the  binder  busi- 
ness— the  McCormick? 

A.  The  McCormick  is  the  only  absolutely  real  competitor 
of  the  Deering,  so  far  as  that  goes,  because  the  farmers  call 
for  those  two. 

Q.  And  they  have  called  for  those  two  for  a  great  many 
years  ? 

A.    For  the  last  30  years. 

Q.    They  have  been  educated  to  those  two  makes? 

A.    Right  up  to  those  makes. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  And  the  machines  have  been  kept  up  and  improved  and 
the  service  has  been  kept  the  best? 

A.    Absolutely  the  best. 

Q.  If  the  McCormick  machine  should  be  allowed  to  retro- 
grade or  the  service  of  the  McCormick  or  the  Deering  should 
be  allowed  to  retrograde,  what  would  be  the  effect  on  the  de- 
mand? 

A.  If  they  continued  it  for  a  period  of  say  five  years  they 
would  naturally  drop  out;  but  they  could  fall  down  for  a 
year  without  hurting  them.  If  they  refused  to  give  the  serv- 
ice they  would  drop  out. 
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Re-cross  Examination  by  Mr.  Grosvenor. 

Q.  But  the  service  and  the  trade  name  and  the  reputation 
were  built  up  many  years  ago? 

A.    It  was,  and  it  has  been  kept  right  up  to  date. 

Q.    And  the  reputation  was  built  up  many  years  ago? 

A.  Not  to  the  point  it  is  now.  It  was  built  up  gradually. 
They  are  putting  on  a  brick  every  year. 

Q.    And  they  have  been  putting  on  bricks  for  30  years  ? 

A.    For  30  years,  yes,  sir. 

2 

A.  NEHEINGr,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  McHugh. 

Q.  Mr.  Nehring,  you  are  in  business  at  Paynesville,  Min- 
nesota? 

A.    Yes,  sir. 

Q.    What  is  your  business?  3 

A.    I  carry  a  general  line  of  farm  implements. 

Q.    How  much  business  do  you  do  a  year? 

A.    Around  $20,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    About  one-fourth  of  that. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    The  Deering. 

Q.    What  twine  do  you  sell? 

A.    The  International.  ^ 

Q.    You  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  I  handle  the  John  Deere  line  principally,  all  the  way 
through. 

Q.    You  buy  of  various  companies  ? 

A.    Yes,  sir. 
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1  Q.  Mr.  Nehring,  has  the  International  Harvester  Company 
ever  intimated  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  bought  more  of  their  implements  m 
their  long  line? 

A.    No,  sir, 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ina- 
chinery  if  you  did  not  do  less  business  with  their  competitors? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 

2  their  harvesting  machinery  unless  you  bought  this  or  that  or 
the  other  of  their  other  line  of  goods,  what  would  the  result 
be? 

A.  I  suppose  I  would  take  them  out  or  tell  them  I  would 
do  my  own  business. 

Q.  Tell  them  to  take  it  and  you  would  do  your  own  busi- 
ness? 

A.    Yes. 

Q.    What  lines  of  harvesting  machinery  other  than  of  In- 
ternational make  are  sold  at  Paynesville? 
o      A.    The  Acme  and  the  Prison. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.  You  have  been  in  business  a  great  many  years,  have 
vou  not,  Mr.  Nehring? 

A.     About  11. 

Q.  Did  you  start  the  firm  then,  or  had  it  been  established 
before  you? 

A.    Just  started  at  that  time. 

Q.  Have  you  handled  the  Deering  lines  the  entire  period 
of  11  years? 

A.    Yes,  sir. 

Q.    And  you  have  not  handled  any  other  harvesting  lines? 

A.    No. 

Q.    You  have  handled  no  other  binders  or  mowers? 

A.     No,  sir. 

Q.     Except  Deering;  is  that  right? 

A.     That  is  right. 

Q.  You  did  not  tell  the  International  Harvester  Company 
to  take  their  harvesting  lines  away  from  you  in  1902,  1903, 
or  1904,  did  you? 

A.    No. 
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Q.     Do  you  recall  the  exclusive  clause  contained  in  the  con-  i 
tracts  during  those  years'? 

A.    I  think  I  do. 

Q.  I  understood  you  to  say  on  direct  examination  that  if 
the  International  ever  intimated  to  you  that  you  must  handle 
their  lines  exclusively,  you  would  ask  them  to  leave  the  store, 
or  some  such  thing! 

A.    Yes ;  well,  I  would  have — 

Q.    You  would  have  what? 

A.  That  exclusive  clause  never  affected  me  in  any  way; 
I  never  paid  any  attention  to  it. 

Q.     In  other  words,  you  did  not  want  to  handle  any  harvest-  2 
ing  lines  except  International? 

A.    No,  sir;  I  did  not. 

Q.  So  that  you  were  perfectly  willing  to  promise  to  handle 
their  lines  exclusively? 

A.    No,  sir,  not  exclusively. 

Q.     Well,  you  did;  didn't  you? 

A.  I  did,  yes,  sir ;  but  if  they  dictated  to  me  that  I  should, 
it  was  up  to  me  then  to  decide  whether  I  would  or  not. 

Q.     You  do  not  call  it  dictation  to  put  in  the  contract  which 
you  sign  a  clause  stating  absolutely  that  you  must  handle  no  q 
harvesting  implements  except  those  they  sell  you? 

A.  Well,  I  don't  know;  they  never  enforced  that,  or  any- 
thing like  that ;  never  had  occasion  to. 

Q.  They  never  had  any  occasion  to  enforce  it ;  you  signed 
the  contract  and  lived  up  to  it;  didn't  you? 

A.    To  the  contract? 

Q.  You  signed  the  contracts  in  1902,  1903,  and  1904,  and 
lived  up  to  those  contracts;  did  you  not? 

A.  Well,  so  far  as  binders  are  concerned,  I  suppose,  be- 
cause I  never  handled  any  other  binder. 

Q.  I  understood  your  testimony  on  direct  examination  to  4 
be  that  the  International  never  intimated  to  you  that  you 
must  handle  their  lines  exclusively,  or  any  of  their  lines  ex- 
clusively. How  do  you  reconcile  that  statement  with  the  fact 
that  in  the  years  1902,  1903,  and  1904  you  signed  a  contract 
expressly  providing  that  you  should  not  handle  any  binders, 
mowers  or  rakes  except  the  Deering? 

A.  No,  I  do  not  remember  what  that  clause  was,  whether 
there  was  such  a  clause  or  not ;  I  do  not  remember  that. 

Q.    I  thought  you  said  you  did  recall  that  clause  ? 

A.    I  don't  remember  now  about  that  clause. 

Q.     Perhaps  it  will  refresh  your  recollection  to  read  the 
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I  Deering  Division  commission  agency  contract,  already  an 
exhibit  in  this  case,  No,  2U5,  at  page  261  of  Vol.  III.  of  the 
record.  Please  glance  over  clause  23  and  state  whether  or 
not  that  refreshes  your  recollection.  (Handing  Vol.  III.  to 
the  witness.) 

A.  (After  reading  paragraph  pointed  out  by  Mr.  Gros- 
venor.)  Well,  I  could  not  swear  to  it  exactly — whether  that 
was  there  or  not;  it  may  have  been  there,  but  I  could  not 
exactly  remember  that  now. 

Q.    You  had  forgotten  that  clause  and  the  contracts  for 
those  years  when  you  testified  on  direct  examination  that  the 
J  International  never  intimated  to  you  that  you  must  handle 
their  harvesting  lines  exclusively? 

Mr.  McHugh:  I  object  to  the  4uestion  as  assuming  what 
is  absolutely  contrary  to  the  fact.  The  witness  was  "not  asked 
that  question,  as  to  whether  they  intimated  he  must  handle 
their  line  exclusively. 

Mr.  Grrosvenor:  I  will  change  it  if  counsel  thinks  it  is  not 
an  accurate  statement. 

Q.  What  did  you  testify  on  direct  examination  about  the 
International  Harvester  Company  making  no  intimations  to 
you  about  the  exclusive  handling  of  goods  ? 

A.    What  I  meant  was,  they  never  told  me  or  never  went 
after  me  and  told  me  I  should  handle  their  goods  exclusively. 
Q.     They  did  tell  you,  did  they  not,  in  this  contract  that 
you  must  handle  their  harvesting  lines  exclusively? 

A.  I  don't  remember  for  sure  what  that  clause  was  in 
there ;  I  do  not  know.  It  might  have  been  there  and  it  might 
not;  I  would  not  swear  to  it  now.  I  do  not  remember — it  is 
so  long  ago — what  they  had  in  that  contract  at  that  time. 

Q.    In  any  event,  you  have  never  handled  any  harvesting 
lines  except  those  of  the  International? 
A.     No,  sir,  I  did  not. 

Q.    How  long  has  the  Acme  binder  been  sold  in  Paynes- 
viUe? 
A.    It  has  been  sold  there  about  four  years  I  guess. 
Q.    How  many  dealers  are  there  in  Paynesville? 
A.    There  are  two,— three  now. 
Q.    Three  this  year,  or  three  last  year? 
A.    It  is  three  this  year. 
Q.    What  lines  does  the  new  man  handle  ? 
A.    The  Acme,  and  the  other  one  handles  the  Prison. 
Q.    Are  there  any  McCormicks  sold  in  your  town? 
A.    Yes. 
Q.    Who  handles  the  McCormick  lines? 
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A.    A  fellow  by  the  name  of  ^Y.  H.  Schraeder.  1 

Q.    Does  he  handle  either  the  Acme  or  the  Prison  lines? 

A.    No,  sir. 

Q.  Then  how  many  regular  dealers  are  there  in  Paynes- 
ville? 

A.    I  should  judge  about  three. 

Q.  One  is  the  Deering  agent,  and  one  is  the  McCormick 
agent — ' 

A.    Yes,  sir. 

Q.    — and  the  other  is  the  Acme  agent? 

A.    Yes,  sir. 

Q.     What  have  been  the  leading  lines  of  binders  sold  in  ^ 
your  territory  in  the  last  five  or  six  years? 

A.    The  Deering  and  the  McCormick. 

Q.  What  per  cent,  of  the  binders  sold  in  the  territory  in 
which  you  do  business  have  been  International,  in  the  last 
five  or  six  years? 

A.    I  should  say  close  to  75  per  cent. 

Q.  What  per  cent,  of  the  mowers  have  been  International 
in  the  same  period? 

A.    About  the  same. 

Q.    What  per  cent,  of  the  sulky  hay  rakes?  3 

A.    About  the  same. 

Q.    What  per  cent,  of  the  corn  binders? 

A.    About  85  per  cent.,  I  should  judge. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Nehring,  you  have  been  asked  a  good  deal  about 
that  old  contract.  You  do  not  remember  about  the  wording 
of  the  old  contract? 

A.    I  do  not  remember  about  the  wording  of  it. 

Q.    You  did  not  pay  much  attention  to  it  at  the  time,  did  ^ 
you? 

A.    No. 

Q.  You  do  not  know  whether  you  even  read  it  over  or  not, 
do  you? 

A.    No,  I  do  not. 

Q.  You  heard  Mr.  Wise  testify  as  a  witness  just  before 
you,  didn't  you? 

A.    Yes,  sir, 

Q.  And  you  remember  he  testified  that  in  1904  he  handled 
the  Deering  harvesting  machinery  and  the  Thomas  mower 
and  rakes? 
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1  A.    Yes,  sir. 

Q.    Inl904— both  of  them? 
A.    Yes,  sir. 

FRANK  E.  COOPEE,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  McHugh. 

2  Q.     Mr.  Cooper,  you  are  in  business  at  Vernon  Center, 
Minnesota? 

A.    Yes,  sir. 

Q.    What  is  your  business  1 
A.    Hardware  and  implements. 
Q.    How  much  business  do  you  do  a  year? 
A.    About  $23,000,  on  an  average. 

Q.    And  how  much  business  do  you  do  in  farm  implements 
and  twine? 
A.    About  $18,000. 
Q.    How  much  business  do  you  do  a  year  with  the  Interna- 

3  tional  Harvester  Company? 

A.    About  $3,200  or  $3,300. 

Q.    $3,200  or  $3,300  out  of  $18,000? 

A.    Yes,  sir. 

Q.    A  little  over  a  sixth? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.  We  handle  the  Deering  at  the  present  time,  and  the 
State  Prison. 

Q.    How  long  have  you  handled  the  Prison? 

4  A.    This  is  the  first  year  with  the  State  Prison. 
Q.    You  took  it  on  in  1913? 

A.    Yes,  sir. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  And  do  you  handle  a  general  line  of  farm  implements 
other  than  harvesting  machinery  made  by  other  companies 
and  sold  in  competition  with  International  like  implements? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  We  handle  the  Deere  &  Webber  line  of  farm  imple- 
ments, and  we  handle  some  of  the  Minnesota  Moline  Plow 
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Company,  and  the  Great  Northern  Implement  Company,  and 
the  Janesville. 

Q.  Mr.  Cooper,  has  the  International  Harvester  Company 
ever  intimated  to  you  that  yon  could  not  handle  their  har- 
vesting machinery  unless  you  bought  more  goods  of  them  in 
the  various  long  lines  of  their  implements? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  did  less  business  with  their  competitors? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  put  to 
you  the  condition  that  you  could  not  handle  their  harvesting 
machinery  unless  you  should  buy  this  or  that  or  the  other  of 
their  other  line,  or  the  condition  that  you  could  not  handle  the 
Minnesota  Prison  harvesting  machinery,  what  would  the  re- 
sult be? 

A.  We  would  not  handle  their  goods,  the  binders,  that  is 
all. 

Q.  Does  the  International  Harvester  Company  fix  or  at- 
tempt to  fix  the  retail  price  of  the  goods  you  buy  of  them? 

A.    No,  sir. 

Q.  What  lines  of  binders  and  mowers  other  than  of  Inter- 
national make  are  sold  at  Vernon  Center? 

A.    The  Acme. 

Q.    How  long  has  that  been  on  sale  there? 

A.    Three  years. 

Q.  And  is  that  handled  in  any  other  town  in  your  vicinity, 
that  you  meet  in  competition? 

A.    Yes,  sir. 

Q.  And  is  the  Dain  mower  handled  in  any  towns  that  you 
meet  in  competition? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Cooper,  the  name  of  your  firm  is  the  Cooper  Hard- 
ware &  Implement  Company? 

A,    Yes,  sir. 

Q.    You  have  never  sold  any  Prison  binders,  have  you? 

A.    No,  sir. 

Q.  There  has  been  no  occasion  for  the  International  Com- 
pany as  yet  to  tell  you  that  you  could  not  have  their  harvest- 
ing machinery  if  you  handled  the  Prison? 
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A.    No,  sir. 

Q.  Have  you  handled  any  harvesting  machinery  except 
that  of  the  International  in  the  last  ten  years  1 

A.  Yes,  I  sold  a  corn  binder  of  other  make — the  Johnston 
— ^last  year. 

Q.     How  many  did  you  sell  ? 

A.    One. 

Q.     You  sold  simply  the  sample  you  had  in  your  store  ?_ 

A.     No ;  a  man  requested  it,  ordered  it,  and  I  got  it  for  him. 

Q.  You  were  not  the  agent,  then,  or  carrying  the  Johnston 
lines? 

A.    No,  sir. 

Q.  You  have  never  carried  any  harvesting  lines  except 
the  International,  have  you? 

A.     No,  sir. 

Q.  So  there  has  been  no  occasion  for  the  International  at 
any  time  to  intimate  to  you  that  you  should  discontinue 
handling  another  company's  harvesting  lines? 

A.     No,  sir. 

Q.     How  many  dealers  are  there  in  Vernon  Center? 

A.     There  is  practically  only  one — ourselves. 

Q.  The  fellow  who  handles  the  Acme  is  not  a  real  dealer, 
you  mean? 

A.  It  has  been  handled  by  three  different  concerns  in  the 
three  years. 

Q.     They  have  not  made  much  of  a  success  of  it? 

A.  Well,  they  have ;  they  sold  just  as  many  binders  as  we 
have. 

Q.  Did  you  sign  the  exclusive  contract  with  the  Interna- 
tional in  the  years  1902,  1903,  and  1904? 

A.    No,  sir. 

Q.    What  sort  of  a  contract  did  you  sign? 

A.     Did  not  sign  any. 

Q.  Do  you  handle  your  goods  with  them  on  a  commission 
agency  basis,  or  on  a  direct  sales  basis? 

A.    We  handle  the  binder  on  commission. 

Q.  Don't  you  sign  the  commission  agency  contract  every 
year? 

A.    I  do  now. 

Q.    Didn't  you  sign  any  contract  in  1902,  1903,  and  1904? 

A.     No,  sir. 

Q.  Were  you  not  doing  business  with  the  International  in 
those  years? 

A.    Well,  I  will  have  to  go  into  a  little  explanation,  which 
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would  be  out  of  the  regular  testimony  a  little  bit,  in  order  i 
to  get  it  down  plaia. 

Q.     All  right;  go  ahead. 

A.  I  have  been  in  business  over  15  years,  and  the  firm  has 
changed;  while  I  have  been  there  15  years  the  firm  has 
changed,  the  conditions  have  changed  three  times,  and  at  the 
present  time  I  am  signing  the  contracts — and  have  been  for 
the  last  six  years — ^with  the  International  Harvester  Company. 

Q.    In  1902  were  you  in  the  implement  business! 

A.    I  was. 

Q.    What  was  the  name  of  the  company? 

A.     Cooper  &  Day;  they  were  located  at  Amboy  (it  was  a  2 
branch  house)  and  I  was  manager  for  them. 

Q.  Who  signed  the  contracts  in  those  years  for  the  Inter- 
national? 

A.     Cooper  &  Day  of  Amboy. 

Q.    And  were  you  the  Cooper  in  the  firm? 

A.    No,  sir. 

Q.     Then,  you  did  not  sign  the  contracts  ? 

A.    No,  sir. 

Q.  Do  you  know  whether  or  not  that  firm  signed  the  con- 
tract containing  the  exclusive  clause?  o 

A.     I  did  not  read  them ;  I  do  not  know. 

Q.     You  do  not  know  anything  about  it? 

A.  No,  sir ;  but  I  know  there  was  such  a  clause  in  the  con- 
tract. Whether  they  signed  it  that  way  or  it  was  written  out 
I  could  not  tell  you. 

Q.    You  know  there  was  such  a  clause? 

A.    I  do. 
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defendants,  testified  as  follows:  4 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Sitz,  you  are  in  business  in  New  York  Mills,  Minne- 
sota? 

A.  Yes,  sir. 

Q.  What  is  your  business  ? 

A.  Hardware  and  implements. 

Q.  How  much  business  do  you  do  a  year? 

A.  The  two  together,  about  $20,000  to  $22,000. 
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Q.  How  much  business  do  you  do  a  year  in  implements, 
including  vehicles  and  twine? 

A.    From  $6,000  to  $10,000.  . 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.    From  $4,000  to  $5,000. 

Q.  So  half,  or  a  little  more  of  your  business  m  farm 
implements  is  done  with  the  International  Harvester  Com- 
pany? 

A.     Yes,  sir. 

Q.     And  that  is  mainly  in  the  harvesting  lines,  is  it? 

A.     Yes,  sir. 

Q.     How  much  business  do  you  do  in  binders  and  mowers? 

A.  It  is  not  all  of  course  in  that;  possibly  two-thirds  of  it 
is  in  binders  and  mowers. 

Q.     What  lines  of  binders  and  mowers  do  you  handle? 

A.    The  Deering  and  the  Milwaukee. 

Q.    What  twine  do  you  handle? 

A.  I  handle  the  International  twine  and  the  State  Prison 
twine. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes. 

Q.  Do  you  handle  a  general  line  of  farm  implements  made 
by  other  companies  and  sold  in  competition  with  like  imple- 
ments of  the  International?  I  mean  other  than  harvesting 
machinery. 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  I  handle  the  John  Deere,  or  the  Deere  &  Webber,  plows 
and  manure  spreaders  and  harrows. 

Q.    You  buy  of  various  companies,  do  you? 

A.    Yes. 

Q.  Mr.  Sitz,  has  the  International  Harvester  Company  ever 
said  to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  quit  selling  Prison  twine? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  them  in  these  other 
lines  of  goods? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  did  less  business  with  their  competitors? 
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A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  put  it 
to  you  as  a  condition  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  bought  this  or  that  or  the  other  of 
their  implements,  what  would  the  result  be? 

A.    I  would  quit  them. 

Q.  What  harvesting  machinery  other  than  that  of  Inter- 
national make  is  sold  at  New  York  Mills  ? 

A.    The  State  Prison  and  the  Acme. 

Q.  Is  there  active  competition  there  between  the  various 
makes  of  binders  ? 

A.    Yes,  sir. 

Q.  And  in  the  towns  round  about  you,  you  meet  the  com- 
petition of  dealers? 

A.     Certainly. 

Q.  And  is  the  Acme  and  the  Prison  harvesting  machinery 
on  sale  at  some  of  these  towns? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Sitz,  you  say  that  over  half  of  your  implement  busi- 
ness is  with  the  International? 

A.    I  should  judge  about  half;  yes,  sir. 

Q.    Does  the  International  hold  any  of  your  notes  ? 

A.    No,  sir. 

Q.    Or  any  notes  of  your  firm? 

A.    No,  sir. 

Q.  "Would  it  not  be  a  serious  inconvenience  to  you  to  dis- 
continue doing  business  with  a  company  whose  implement 
account  with  you  is  more  than  half  of  your  implement  busi- 
ness? 

A.    Why,  I  don't  hardly  understand  that. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.  I  buy  some  of  their  manure  spreaders,  and  binders,  and 
extras,  and  some  wagons,  and  harrows,  disc  harrows. 

Q.    Twine? 

A.    Twine,  yes,  sir. 

Q.    Cream  separators? 

A.    No,  sir;  no  separators. 

Q.     Any  engines? 

A.    Some  gasoline  engines;  yes,  sir. 

Q.    Hay  tools? 
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A.    Yes,  sir, 

Q.  How  long  have  you  been  doing  business  with  the  In- 
ternational? 

A.    Ever  since  it  was  incorporated. 

Q,  Has  more  than  half  of  your  implement  business  been 
wath  the  International  during  that  entire  period? 

A.    I  should  judge  a  little  more  than  half,  yes. 

Q.    There  is  a  McCormick  agent  in  your  town,  is  there  not? 

A.    Yes,  sir. 

Q.  And  he  does  more  business  in  McCormick  machines  than 
the  Acme  man  or  the  State  Prison  man  does,  does  he  not? 

A.  No;  I  think  in  the  last  two  years  the  State  Prison 
binder  has  been  sold  more  than  the  McCormick  or  any  other 
make  except  the  Deering. 

Q.  How  many  State  Prison  binders  were  sold  in  your  town 
last  year? 

A.    I  think  there  were  14  sold. 

Q.    Who  handles  them  there? 

A.  I  think  there  are  two  firms  who  handle  them  from  New 
York  Mills;  they  are  cooperative  stores;  one  is  called  the 
New  York  Mills  Cooperative  Company  and  the  other  is  called 
the  Heinula  Cooperative  Company. 

A.  J.  MAYLOTT,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Maylott,  you  are  in  business  at  Hancock,  Minne- 
sota? 

A.    Yes,  sir. 

Q.    "What  is  your  business? 

A.    Farm  implements  exclusively. 

Q.    How  much  business  do  you  do  a  year? 

A.    From  $22,000  to  $26,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    About  one-fifth. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.  The  International  line;  we  handle  the  Deering  binders 
and  mowers  and  hay  tools,  and  also  the  Milwaukee  binder, 
but  do  not  sell  many  of  the  Milwaukee. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 
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A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  out- 
side of  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International 
Company? 

A.    I  do. 

Q.    What  lines  do  you  handle? 

A.-.  We  handle  the  Minnesota  Moline  Plow  Company's,  the 
Stoughton  wagon,  the  Mandt  wagon,  and  we  handle  some  of 
the  P.  &  0.  line. 

Q.  Mr.  Maylott,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  increased  your  purchases  from  that 
company  of  their  other  line  of  goods? 

A.    No,  sir,  they  never  did. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  did  less  business  with  their  competitors? 

A.    No. 

Q.  If  the  International  Harvester  Company  should  impose 
on  you  the  condition  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  did  buy  this  or  that  or  the  other  of 
their  other  implements,  what  would  be  the  result? 

A.  I  suppose  I  would  be  angry;  I  would  tell  them  I 
wouldn't  handle  anything. 

Q.  Does  the  International  Harvester  Company  fix  or  at- 
tempt to  fix  the  retail  price  of  your  goods? 

A.    Never;  no,  sir. 

Q.  What  lines  of  harvesting  machinery  other  than  of  In- 
ternational make  are  handled  at  Hancock,  Minnesota? 

A.    The  Acme,  and  the  State  Prison,  and  the  Independent. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  And  also  the  McCormick  lines  are  handled  there? 

A.  Yes,  sir.  •  There  are  four  dealers  in  our  town. 

Q.  How  many  carry  International  lines? 

A.  Two. 

Q.  How  many  years  have  you  been  in  business? 

A.  Five  years. 

Q.  Have  you  ever  handled  any  harvesting  lines  except 

those  of  the  International? 

A.  I  have  handled  the  Johnston  corn  binder  some  years. 

Q.  Do  you  have  a  contract  with  them? 
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A.    Yes,  sir. 

Q.  How  many  Johnston  corn  binders  did  you  sell  last 
year? 

A.  We  did  not  sell  any.  We  had  it  there  as  a  sample,  but 
did  not  sell  it. 

Q.    How  many  Deering  corn  binders  did  you  sell  last  year? 

A.    Last  year  I  think  we  sold  about  seven. 

Q.  How  many  Johnston  corn  binders  did  you  sell  the  year 
before  last? 

A.    We  had  not  a  contract  the  year  before. 

Q.    Have  you  ever  sold  any  Johnston  corn  binders? 

A.    No,  sir,  we  never  have  sold  any. 

Q.  What  per  cent,  of  the  corn  binders  sold  in  your  terri- 
tory are  of  International  make? 

A.  I  think  they  all  are.  I  do  not  recall  any  other  corn 
binder,  unless  it  was  a  McCormick  or  a  Deering. 


L.  E.  TUENER,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  McHugh. 

Q.    Mr.  Turner,  you  are  in  business  at  Aitkin,  Minnesota? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    The  implement  business  exclusively. 

Q.    How  much  business  do  you  do  a  year? 

A.    $30,000. 

Q.  And  how  much  of  that  is  done  with  the  International 
Harvester  Company? 

A.    About  $12,000  last  year. 

Q.  On  an  average  what  proportion  of  your  business  is 
with  the  International? 

A.  It  has  been  increasing,  from  $2,000  up  to  $12,000  in 
the  last  eight  years. 

Q.    Is  a  large  proportion  of  that  in  harvesting  machinery? 

A.    Not  until  the  last  year  or  two. 

Q.    Depending  on  the  crop  conditions? 

A.  It  is  a  new  country;  it  is  just  beginning  to  use  har- 
vesters. 

Q.    What  line  of  binders  do  you  handle  ? 

A.    The  Osborne  line. 

Q.    What  line  of  sulky  hay  rakes? 
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A.    The  Osborne  line  all  the  way  through.  1 

Q.    And  mowers? 

A.    Yes,  sir. 

Q.  Do  you  handle  any  other  line  of  binders,  mowers,  and 
rakes? 

A.    I  have  a  contract  with  the  Penitentiary. 

Q.    This  year? 

A.    This  year;  and  I  did  last  year. 

Q.    You  did  last  year? 

A.    Yes,  sir. 

Q.    What  twine  do  you  handle? 

A.    The  International  and  the  State  Prison  or  Penitentiary  2 
twine. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  And  in  the  general  line  of  farm  implements  other  than 
harvesting  machinery  do  you  handle  goods  made  by  other 
companies  and  sold  in  competition  with  like  implements  of 
the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.    Gale  &  Monroe  and  Emerson-Brantingham.  o 

Q.  You  handled  the  State  Prison  binder  last  year  and  you 
handle  it  this  year? 

A.    Yes,  sir. 

Q.    Did  you  sell  any  last  year? 

A.  I  did  not  sell  any ;  I  could  not  get  them.  I  sold  one,  but 
I  could  not  get  it. 

Q.    They  could  not  deliver  it? 

A.    No,  they  could  not  deliver  it. 

Q.     You  had  one  on  your  floor? 

A.    Yes,  sir — ^no,  I  didn't  have  it  on  the  floor. 

Q.    You  could  not  get  it?  4 

A.  I  ordered  one  but  I  could  not  get  it;  they  were  short 
of  them. 

Q.  Mr.  Turner,  has  the  International  Harvester  Company 
said  to  youl  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  did  not  handle  the  Penitentiary  harvesting 
machinery? 

A.    No,  sir. 

Q.  Your  purchases  of  the  other  goods  from  the  Interna- 
tional were  before  you  began  to  do  much  business  in  the  har- 
vesting line  ? 

A.    Yes,  sir. 
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1  Q.  The  harvesting  line  has  been  of  small  importance  until 
of  recent  years'? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.     No  Prison  binders  have  been  sold  in  your  town  yetl 
A.     No,  sir,  not  that  I  know  of. 

Q.  How  many  dealers  are  there  in  Aitkin  handling  har- 
vesting implements'? 

2  A.    Four. 

Q.     Does  one  of  the  other  dealers  handle  the  Deering  lines'? 
A.    Yes,  sir. 

Q.     Another  handles  the  McCormick  lines'? 
A.     Yes,  sir. 

Q.     And  what  does  the  fourth  dealer  handle'? 
A.    The  Acme  lines. 

Q.  How  long  have  binders  been  sold  in  your  town  to  any 
considerable  amount? 

A.     For  the  last  five  or  six  years. 

Q.    What  have  been  the  leading  binders  sold  there,  in  that 

3  time? 

A.     The  McCormick  and  the  Deering. 

Q.  Most  of  the  binders  sold  have  been  McCormick  and 
Deering,  have  they? 

A.     Yes,  sir,  until  I — 

Q.     Until  you  have  been  pushing  the  Osborne? 

A.  I  have  been  selling  the  Osborne  since  I  went  into  busi- 
ness. 

Q.    How  long  have  you  been  in  business? 

A.    About  eight  years. 

4  Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
in  the  last  five  years,  which  you  say  is  the'  period  in  which 
harvesting  machinery  has  been  sold,  have  been  of  Interna- 
tional make — that  is,  Deering,  McCormick,  Osborne,  Milwau- 
kee, Piano,  or  Champion? 

A.  I  should  think  three-quarters  of  them  probably. 

Q.  What  per  cent,  of  the  corn  binders  have  been  Interna- 
tional? 

A.  There  has  been  none  sold  there. 

Q.  What  per  cent,  of  the  mowers  have  been  International? 

A.  Nearly  all  of  them;  a  few  Acmes  and  Dains. 

Q.  Are  there  a  good  many  mowers  sold  in  that  territory? 

A.  Quite  a  few. 
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Q.    What  per  cent,  of  the  sulky  hay  rakes  have  been  Inter-  1 
national? 

A.     I  should  judge  three-quarters  of  them. 


J.  C.  JAMES,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  James,  you  are  in  business  at  Lake  Crystal, 
Minnesota  ? 

A.    Lake  Crystal  and  Madelia. 

Q.    How  far  is  Madelia  from  Lake  Crystal! 

A.    About  12  or  13  miles. 

Q.    What  is  your  business? 

A.     Hardware,  implements,  and  furniture. 

Q.  Taking  the  two  stores  together,  what  is  the  annual 
volume  of  your  business  ? 

A.    Last  year  it  was  about  $120,000. 

Q.  How  much  was  the  business  in  farm  implements,  in- 
cluding vehicles  and  twine? 

A.    About  $45,000. 

Q.  And  how  much  of  that  was  with  the  International 
Harvester  Company? 

A.     About  40  per  cent. 

Q.    What  line  of  binders  do  you  handle? 

A.  We  handle  the  McCormick  and  the  Milwaukee  at  Lake 
Crystal,  and  the  MoCormick  and  the  John  Deere  at  Madelia. 

Q.     Wlaat  line  of  sulky  hay  rakes  do  you  handle? 

A.    The  MoCormick. 

Q.    What  line  of  mowers? 

A.     The  McCormick,  and  the  Dain  at  Madelia. 

Q.     What  twine  do  you  handle? 

A.     International  and  Prison. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.     What  lines  do  you  handle? 

A.    We  handle  the  Deere  &  Webber  line  principally. 

Q.  Mr.  James,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
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macMnery  unless  you  quit  handling  the  John  Deere  binder  or 
the  Dain  mower? 

A.     No,  sir. 

Q.    Or  the  Prison  twine? 

A.    No,  sir.  . 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  increased  your  purchases  from  that  com- 
pany of  their  other  implements  of  their  longer  line? 

A.     No,  sir.  .     . 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  did  less  business  with  their  competitors? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  impose 
it  as  a  condition  that  you  could  not  handle  their  harvesting 
implements  unless  you  did  buy  this,  or  that,  or  the  other  of 
their  other  line  of  goods,  what  would  the  result  be? 

A.     I  would  have  to  tell  them  I  could  not  handle  their  goods. 

Q.  And  if  they  should  impose  it  as  a  condition  that  you 
could  not  handle  their  harvesting  machinery  unless  you  quit 
handling  the  John  Deere  mower  or  binder,  what  would  the 
result  be? 

A.     I  would  not  handle  their  goods. 

Q.  What  binders,  mowers  and  rakes  other  than  of  Inter- 
national make  are  sold  at  Lake  Crystal? 

A.     The  Acme  and  the  Deering. 

Q.     The  Deering  is  an  International  make? 

A.    Yes,  sir. 

Q.     At  Madelia  what  lines  are  sold? 

A.  The  Acme  and  the  Johnston — I  think  the  Johnston  is 
sold. 

Q.  What  is  the  fact  as  to  whether  competition  is  strong  as 
between  the  Acme  and  the  other  lines  of  harvesting  machin- 
ery on  sale  in  that  territory? 

A.     It  is  not  very  strong ;  there  is  a  dealer  there. 

Q.    He  handles  it? 

A.    Yes,  sir. 

Q.    And  it  is  offered  to  the  farmers? 

A.     Yes,  sir.    He  has  machinery  set  up  there. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  of  the  Deere  binders  have  you  sold  so  far, 
Mr.  James? 
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A.  We  have  a  contract  with  them  this  year,  and  we  have 
sold  five  so  far. 

Q.    You  have  sold  five  for  19131 

A.    Yes,  sir. 

Q.     There  were  none  sold  there  in  1912,  were  there? 

A.     No,  sir. 

Q.    And  not  many  Acme  binders  have  been  sold  at  Madelia? 

A.  There  have  been  a  few  at  Madelia ;  not  so  many  at  Lake 
Crystal. 

Q.  Have  there  been  many  Prison  binders  sold  at  either  of 
those  places? 

A.  None  has  been  sold  at  Lake  Crystal ;  I  think  one  or  two 
have  been  sold  at  Madelia. 

Q.  Have  any  Independent  Harvester  Company's  binders 
been  sold  around  there,  to  speak  of  I 

A.     Not  as  far  as  I  know. 

Q.  The  leading  types  of  binders  sold  have  been  the  Inter- 
national— the  McCormick,  the  Leering,  the  Milwaukee,  and 
the  Champion? 

A.    Yes,  sir. 

Q.  How  many  years  have  you  been  in  business  at  Lake 
Crystal? 

A.    About  12  years. 

Q.     And  how  long  at  Madelia? 

A.    4  years  now. 

Q.  Do  the  sales  from  those  two  towns  go  into  the  same  ter- 
ritory; that  is,  do  you  from  your  two  stores  cover  about  the 
same  territory,  or  is  the  territory  of  each  overlapping,  or  is 
different  territory  covered  by  each  of  the  stores? 

A.  The  two  towns  are  12  miles  apart,  and  possibly  the 
trade  between  the  two  towns  would  overlap  a  little. 

Q.     But  as  a  rule  it  is  distinct  territory? 

A.    Yes,  sir. 

Q.  Now  take  Lake  Crystal:  what  per  cent,  of  the  binders 
sold  in  the  territory  of  Lake  Crystal,  in  the  last  ten  years, 
have  been  of  International  make? 

A.    Practically  about  90  per  cent. 

Q.     What  per  cent,  of  the  mowers  have  been  International? 

A.  About  the  same  per  cent.  A  few  Prison  mowers  are  sold 
there. 

Q.    And  what  per  cent,  of  the  sulky  hay  rakes? 

A.  I  should  judge  about  90  per  cent.  I  know  of  some 
others  that  are  sold. 

Q.    What  per  cent,  of  the  corn  binders? 
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A.     Practically  all ;  I  know  of  one  or  two  Johnston. 

Q.  Now  taking  the  other  town  where  you  do  business, 
namely,  Madelia:  what  per  cent,  of  the  binders  sold  inthat 
territory,  in  the  four  years  you  have  been  doing  business 
there,  have  been  International? 

A.  A  few  more  Acmes  are  sold  there  than  at  Lake  Crys- 
tal.   I  should  think  about  85  per  cent,  is  International. 

Q.    And  what  per  cent,  of  the  mowers? 

A.    About  the  same  proportion. 

Q.    What  per  cent,  of  the  sulky  hay  rakes? 

A.    About  the  same. 

Q.    What  per  cent,  of  the  corn  binders? 

A.    A  little  more;  about  90  per  cent. 


C.  D.  HAUG-EN,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Haugen,  you  are  in  business  at  Pelican  Eapids, 
Minnesota? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.     Farm  implements. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments ? 

A.    About  $30,000. 

Q.  And  how  much  business  do  you  do  a  year  with  the  In- 
ternational Harvester  Company? 

A.     An  average  of  about  $3,500. 

Q.    A  little  over  a  tenth  of  your  business? 

A.    Yes. 

Q.  Somewhat  over  one-tenth  of  your  business  is  done  with 
the  International  Harvester  Company — ^$30,000 — $3,500. 

A.    $3,500  is  about  the  amount  of  our  settlements. 

Q.  Yes,  that  is  what  I  mean.  That  is  about  the  state  of 
your  account  with  them? 

A.    Yes. 

Q.    What  line  of  binders  do  you  handle? 

A  Deering  grain  binders,  and  Deering  and  Osborne  corn 
binders. 

Q.    What  line  of  sulky  rakes  and  mowers? 

A.    Deering. 
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Q:    Wliat  twine  do  you  handle? 
^    A.     Plymouth  mainly,  and  some  International. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.     Yes,  sir. 

Q.    What  lines  do  you  handle  ? 

A.    John  Deere,  P.  &  0.,  and  some  of  Lindsay  Bros. 

Q.     You  buy  of  various  companies? 

A.    Yes. 

Q.  Mr.  Haugen,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  if  you  did  not  quit  handling  the  Plymouth 
twine? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  that  company  of 
their  other  lines  of  goods  ? 

A.    No,  sir,  they  have  not. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  did  less  business  with  their  competitors? 

A.     No,  sir. 

Q.  If  the  International  Company  should  put  it  to  you  as  a 
condition  that  you  could  not  handle  their  harvesting  machin- 
ery unless  you  did  buy  this,  and  that,  or  the  other  of  their 
other  lines,  or  that  you  had  to  quit  buying  twine  of  the  Ply- 
mouth Company,  what  would  the  result  be? 

A.     I  would  quit  them. 

Q.  Does  the  International  fix  or  attempt  to  fix  the  retail 
price  of  your  goods? 

A.     No,  sir. 

Q.  What  lines  of  harvesting  machinery  are  handled  at 
Pelican  Eapids? 

A.     The  International  and  the  Minnesota  Prison  binders. 

Q.  And  I  suppose  you  meet  the  competition  of  dealers  in 
surrounding  towns? 

A.     Yes,  sir. 

Q.  What  lines  of  binders  and  mowers  and  rakes  other  than 
of  International  make  are  handled  at  any  of  these  surround- 
ing towns? 
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1       A.     The  Acme  is  handled,  and  the  Prison  machines;  there 
may  be  some  others ;  I  do  not  know. 
Q.    But  you  meet  them  in  competition? 
A.    Yes. 

Cross-Examination  bi/  Mr.  Grosvenor. 

Q.    How  many  dealers  are  there  in  Pelican  Rapids  ? 

A.    There  are  two  dealers  who  carry  general  lines,  and 
then  we  have  the  Farmers'  Elevator  that  carries  binders, 
mowers,  rakes  and  twine. 
^      Q.    Are  there  two  other  regular  dealers? 

A.    Yes,  two. 

Q.     What  harvesting  lines  do  those  two  men  carry? 

A.     The  International. 

Q.     One  is  the  McOormick  and  the  other  is — 

A.     The  Deering. 

Q.     I  thought  you  were  the  Deering  man. 

A.    Yes.    I  thought  you  meant  besides  the  Prison. 

Q.  Now  let  us  get  at  it  again,  Mr.  Haugen.  How  many 
regular  dealers  are  there  in  your  town? 

3  A.    There  are  two  who  carry  complete  lines. 
Q.     One  of  them  is  yourself? 

A.  Yes. 

Q.  And  the  other  dealer  is  the  MoCormick  agent? 

A.  Yes. 

Q.  The  Farmers'  Elevator  Company  carries  what  line? 

A.  They  handle  binders,  mowers,  hay  rakes,  and  twine. 

Q.  Made  by  whom? 

A.  The  Minnesota  State  Prison. 

Q.  How  many  of  those  have  they  sold? 

A.  I  think  last  year  they  sold  8  or  9.    They  sold  all  they 

4  could  get. 

Mr.  Hugh :    Q.    That  is,  all  they  could  get  from  the  Prison? 

A.    Yes. 

Q.     How  many  grain  binders  did  you  sell  last  year? 

A.     I  think  about  18  or  20;  something  like  that. 

Q.  Was  last  year  the  first  year  the  Prison  binder  was  sold 
there? 

A.    No,  sir. 

Q.    How  many  years  have  you  been  in  business? 

A.    About  18  years. 

Q.  Do  you  recall  signing  the  contract  with  the  exclusive 
clause,  in  the  years  1902,  1903,  and  1904? 
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A.    JSTo,  sir.  1 

Q.  Have  you  ever  handled  any  harvesting  machinery  ex- 
cept that  made  by  the  International? 

A.    No,  sir. 

Q.    How  many  years  have  you  carried  the  Deering  line"? 

A.    18  years. 

Q.  The  Deering  repairs  have  become  an  important  part 
of  your  business? 

A.    Yes,  sir. 

Q.  What  are  the  leading  lines  of  machines,  of  binders,  sold 
in  your  territory? 

A.    The  International.  2 

Q.    The  Deering  and  the  McCormick? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory,  in 
the  last  ten  years,  have  been  International? 

A.     Do  you  mean  tributary  to  our  town? 

Q.  I  mean  sold  in  the  territory  in  which  you  sell  your 
binders  in  competition  with  other  dealers  and  in  which  terri- 
tory you  are  acquainted  with  the  conditions. 

A.    Within  the  last  ten  years? 

Q.    Yes.  3 

A.    I  should  judge  about  90  per  cent. 

Q.    What  per  cent,  of  the  mowers  have  been  International? 

A.     Probably  about  the  same,  or  perhaps  not  quite  as  much. 

Q.    What  per  cent,  of  the  sulky  hay  rakes? 

A.     Something  about  the  same. 

Q.    What  per  cent,  of  the  corn  binders? 

A.    It  would  be  practically  all  in  com  binders. 

Re-direct  Examination  hy  Mr.  McHugK 

4 
Q.    The  percentage  of  sales  now  would  be  different  from 

the  percentage  taking  the  whole  ten  years,  wouldn't  it,  Mr. 

Haugen? 

A.  There  is  only  the  Stillwater  binder  handled  in  our 
town,  you  see. 

Q.  Taking  your  territory  around,  where  you  say  you  meet 
the  Acme  in  competition — round  about  your  town. 

A.  I  should  think  it  would  be  about  the  same.  I  do  not 
think  there  would  be  much  difference. 
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1  H.  C.  ESTBY,  being  duly  sworn  as  a  witness  on  behalf  of 

the  defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  McHugh. 

Q.  Mr.  Estby,  you  are  in  business  in  Cyrus,  Minnesota? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Hardware  and  farm  implements. 

Q.  How  much  business  do  you  do  a  year? 

2  A.  About  $25,000. 

Q.  How  much  business  do  you  do  in  farm  implements,  in- 
cluding twine  and  vehicles? 

A.    From  $8,000  to  $10,000.    I  do  not  keep  them_  separate. 

Q.    And  what  is  your  account  with  the  International? 

A.    $3,500  to  $4,000. 

Q.  From  a  third  to  a  half  of  your  business  would  be  with 
the  International? 

A.     Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle  ? 

3  A.    The  McCormick — International  rakes  and  hay  loaders, 
and  such. 

Q.    What  twine  do  you  handle? 

A.    The  International. 

Q.    Do  you  handle  a  general  line  of  farm  implements  ? 

A.     Yes,  sir. 

Q.    Do  you  handle  a  general  line  of  farm  implements  made 
by  other  companies  and  sold  in  competition  with  like  imple- 
ments of  the  International?    I  mean  other  than  harvesting 
machinery? 
A     -  A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  I  handle  the  Emerson  goods,  the  VanBrunt  drills,  De- 
Laval  separators.  New  Idea  spreaders. 

Q.    You  buy  from  various  companies? 

A.    Various  companies,  yes. 

Q.  Mr.  Estby,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machiney  unless  you  bought  more  goods  of  them  in  these 
other  lines  that  they  make? 

A.    No,  sir. 

Q.    Has  the  International  Company  ever  said  to  you  that 
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you  could  not  handle  their  harvesting,  machinery  unless  you 
did  less  business  with  competitors? 

A.    No. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  unless  you  bought  this  and  that 
or  the  other  of  their  other  implements,  what  would  the  re- 
sult be? 

A.     I  would  quit  doing  business  with  them. 

Q.  What  line  of  binders  other  than  of  International  make 
are  sold  at  Cyrus? 

A.    The  Prison  binder  is  sold  there. 

Q.  You  meet  competition  from  dealers  in  surrounding 
towns,  do  you? 

A.     Yes,  sir. 

Q.  What  lines  of  harvesting  machinery  other  than  of  In- 
ternational make  are  handled  at  any  of  these  towns  that  you 
meet  in  competition? 

A.  They  handle  the  Acme  over  to  Morris  and  Hancock; 
I  do  not  know  if  they  do  at  Starbrook  or  not ;  I  think  they  do. 

Q.  State  only  where  you  know.  It  is  handled  in  that  place, 
that  you  know  of? 

A.    Yes. 

Q.  Is  the  new  John  Deere  binder  on  the  market  in  any 
of  those  towns? 

A.    Yes ;  that  is  sold  at  Morris,  but  not  at  Cyrus. 

Mr.  Grosvenor:    Morris,  Minnesota? 

The  Witness :    Morris,  Minnesota,  ten  miles  from  Cyrus. 

Q.    So  those  are  all  in  competition  with  each  other? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Orosvenor. 

Q.  The  leading  binders  sold  in  your  parts  are  the  Deering 
and  the  McCormick? 

A.    The  Deering  and  the  McCormick,  yes,  sir. 

Q.  And  they  have  been  during  the  entire  period  you  have 
been  in  business? 

A.    Yes,  they  have. 

Q.    How  long  have  you  been  in  business,  Mr.  Estby? 

A.    29  years. 

Q.  How  many  years  have  you  handled  the  McCormick  ma- 
chines ? 

A.    I  have  handled  the  McCormick  since  1898. 
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Q.  The  McCormick  repairs  have  become  an  important  part 
of  your  business,  haven't  they? 

A.    Oh,  yes. 

Q.    How  many  dealers  are  there  at  Cyrus? 

A.  There  are  two  regular  dealers,  and  then  there  is  a 
retired  farmer  handling  the  Prison  binder  and  the  Prison 
twine. 

Q.    The  other  regular  dealer  handles  the  Deering? 

A.    Handles  the  Deering,  yes. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory, 
Mr.  Estby,  would  you  say  are  of  International  make? 

A.    About  90  per  cent. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    About  the  same. 

Q.    What  per  cent,  of  the  sulky  hay  rakes? 

A.    All. 

Q.    And  what  per  cent,  of  the  corn  binders  ? 

A.    All. 


CASPEE  WACKMAN,  being  duly  sworn  as  a  witness  on  be- 

3  half  of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Wackman,  you  are  in  business  at  Detroit,  Min- 
nesota? 

A.    Yes,  sir. 

Q.    What  is  your  business  ? 

A.    Implements  and  building  material. 

Q.  How  much  business  do  you  do  in  farm  implements,  in- 
cluding vehicles  and  twine? 

4  A.    In  the  neighborhood  of  $16,000  or  $17,000. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company?  What  is  your  account  with  that  com- 
pany? 

A.  From  $4,000  to  $5,000;  probably  about  $4,500  on  an 
average. 

Q.  So  a  little  more  than  a  quarter  of  your  implement  busi- 
ness would  be  with  the  International  Company? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    The  Deering. 
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Q.    Do  you  handle  a  general  line  of  farm  implements  f 

A.     Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.     Yes,  sir. 

Q.    What  lines  do  you  handle  generally? 

A.  Various  lines — the  Deere  &  Webber  line  principally, 
the  Case  Plow  Company,  Lindsay  Bros.,  Gale  &  Monroe. 

Q.  Mr.  Wackman,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  increased  your  purchases  from 
that  company  of  the  other  implements  that  they  make  ? 

A.     NOj  sir. 

Q.  Has  the  International  Company  ever  said  to  you  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
did  less  business  with  competitors? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  buy  this  and  that 
or  the  other  implement  of  their  long  line,  what  would  the 
result  be? 

A.    I  should  have  to  drop  their  line. 

Q.  What  binders  and  mowers  other  than  of  International 
make  are  handled  at  Detroit,  Minnesota? 

A.    No  others. 

Q.    No  others? 

A.    No,  sir. 

Q.  Are  there  any  binders  and  mowers  other  than  of  Inter- 
national make  handled  at  any  towns  near  Detroit  with  which 
you  come  in  competition  in  your  business? 

A.     Yes,  sir. 

Q.    What  lines  are  handled? 

A.    The  Acme  and  the  Prison. 

Q.  So  those  are  in  competition  in  the  territory  around 
about  Detroit? 

A.    Yes,  sir. 

Cross-Examiination  hy  Mr.  Grosvenor. 

Q.    How  many  dealers  are  there  in  Detroit,  Minnesota? 

A.    Two. 

Q.    The  other  dealer  handles  the  McCormick  lines? 
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A.    Yes,  sir. 

Q.  And  those  lines,  namely,  the  Deering  and  the  McCor- 
mick,  have  been  the  leading  lines  for  many  years? 

A.    Yes,  sir. 

Q.    How  many  years  have  you  handled  the  Deering  lines'? 

A.  27 ;  I  have  been  in  business  27  years.  There  were  two 
years  that  I  did  not  handle  any  binder. 

Q.  The  repairs  for  the  Deering  line  have  become  an  im- 
portant part  of  your  business? 

A.     Yes,  sir. 

Q.  "What  per  cent,  of  the  binders  sold  in  the  territory  in 
which  you  do  business  are  of  International  make? 

A.    Probably  90  per  cent. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    About  the  same. 

Q.    And  what  per  cent,  of  the  sulky  hay  rakes? 

A.    I  should  think  about  80  per  cent. 

Q.    What  per  cent,  of  the  corn  binders? 

A.  Practically  all.  I  do  not  know  of  any  others  being 
sold  in  that  territory. 

Q.  There  are  International  dealers  at  these  adjoining  towns 
where  the  Acme  and  the  Prison  binders  are  sold,  are  there 
not? 

A.    Yes,  sir. 


M.  J.  LYNCH,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  McHugh. 

Q.    Mr.  Lynch,  you  are  in  business  at  Dumont,  l^'linnesota  ? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Hardware  and  implements. 

Q,    How  much  business  do  vou  do  a  year? 

A.    From  $30,000  to  $40,000. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments, including  twine? 

A.    $25,000  to  $30,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company?  What  is  your  account  with 
that  company? 

A.    $3,000  to  $4,000. 
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Q.  So,  something  more  than  a  tenth  of  your  implement 
business  is  done  with  the  International? 

A.    Yes. 

Q.    What  line  of  binders  do  you  handle? 

A.    The  McCormick. 

Q.    Is  that  the  only  one? 

A.    I  have  a  contract  with  the  Prison  this  year. 

Q.    You  have  contracted  with  the  Prison  this  year? 

A.    Yes. 

Q.    You  did  not  handle  the  Prison  last  year? 

A.    No. 

Q.    What  mowers  and  sulky  hay  rakes  have  you  handled? 

A.    The  McCormick  and  the  Emerson. 

Q.  You  handle  both  the  Emerson  rake  and  the  Emerson 
mower  ? 

A.    Yes. 

Q.    What  twine  do  you  handle? 

A.     The  Prison  and  the  McCormick. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements 
other  than  harvesting  machinery  made  by  other  companies 
and  sold  in  competition  with  like  implements  of  the  Interna- 
tional? 

A.    Yes,  sir. 

Q.    What  line? 

A.  I  handle  the  Moline,  some  of  the  Eoek  Island,  and  the 
Emerson-Bran tingh am;  that  is  about  all;  and  hay  stackers 
from  the  Great  Northern. 

Q.     You  buy  some  from  other  companies? 

A.     Yes,  sir. 

Q.  How  long  have  you  handled  the  Standard  mower  and 
the  Emerson  rake? 

A.  I  handled  them  four  years  ago,  but  I  have  not  handled 
any  the  last  two  years. 

Q.    You  are  not  handling  them  now? 

A.    No. 

Q.  That  was  four  years  ago  when  you  handled  the  Emer- 
son rake  and  mower  ? 

A.    Yes. 

Q.     They  have  not  been  handled  by  you  for  three  years  now? 

A.     No. 

Q.  Mr.  Lynch,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  the  Prison  twine  ? 
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A.    No,  sir. 

Q.    How  long  have  you  handled  the  Prison  twine? 

A.    6  or  7  years. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  would  increase  your  purchases  from  the  company 
in  their  other  line  of  goods? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery  un- 
less you  did  less  business  with  their  competitors? 

A.    No,  sir. 

Q.  If  the  International  Company  should  impose  it  as  a 
condition  upon  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  did  buy  this,  and  that,  or  the  other 
implement  of  their  other  line,  what  would  the  result  be? 

A.     I  would  have  to  quit  them. 

Q.  What  lines  of  harvesting  machinery  are  handled  at 
Dumont? 

A.  The  Deering  line.  And  the  McCormick  and  the  John 
Deere. 

Q.     The  John  Deere  is  represented  there  this  year? 

A.  I  don't  know  whether  they  have  sold  any  or  not.  He 
is  going  to  handle  them  this  year. 

Q.  And  you  are  going  to  handle  the  Minnesota  Prison  ma- 
chinery this  year? 

A.    Yes. 

Q.  You  come  in  competition  with  dealers  in  towns  around 
about  Dumont? 

A.    Yes. 

Q.     Is  the  Acme  handled  in  any  of  those  towns? 

A.  It  is  handled  in  Graceville  and  Wheaton;  it  had  been 
handled  extensively  in  Wheaton  a  few  years  ago,  but  of  late 
years  I  do  not  know  how  many  they  have  been  selling  there. 
The  Farmers  Co-operative  Store  used  to  handle  them;  they 
sold  quite  a  number  of  them.  In  late  years  they  went  out  of 
business,  and  I  do  not  know  who  is  handling  them  there  at 
present.    But  at  Graceville  they  are  handled  exclusively. 

Q.  There  has  been,  then,  very  active  competition  between 
the  Acme  and  the  International  makes  of  harvesting  ma- 
chinery? 

A.    Yes,  sir. 

Q.    And  a  considerable  number  of  Acmes  have  been  sold  ? 

A.    Yes,  sir,  quite  a  few. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.    Mr.  Lynch,  in  the  year  1912  how  many  dealers  were 
there  in  Dumont'? 

A.    Two. 

Q.    The  other  dealer  was  an  International  agent  for  the 
Deering  lines? 

A.    He  handled  the  Deering  line,  yes. 

Q.    And  he  handled  no  other  binder  or  mower  except  tlie 
Deering  line? 

A.     He  handled  the  Dain  mower  and  rake. 

Q.    He  did  not  handle  any  binders  except  those  of  the  In- 
ternational Harvester  Company'? 

A.    No,  sir. 

Q.    And  you,  the  other  dealer  there,  handle  only  the  Deer- 
ing lines? 

A.    That  is  all. 

Q.    As  I  understand,  you  are  taking  on  a  new  line  of  bind- 
ers— the  Prison  binders  ? 

A.    Yes,  sir. 

Q.    Have  you  sold  any  yet? 

A.    No,  sir. 

Q.  And  he  (the  other  dealer)  is  taking  on  a  new  line  of 
binders,  namely,  the  Deere  binders? 

A.    Yes,  sir. 

Q.  But  neither  of  you  ever  sold  any  binders  except  Inter- 
national before  this  year? 

A.    No,  sir. 

Q.     Or  had  any  contracts  ? 

A.     No,  sir. 

Q.    Now,  how  does  it  happen  that  both  of  you  have  taken 
on  these  outside  lines  in  your  town  this  year? 
'    A.    I  was  going  to  get  them  last  year,  but  I  could  not  get 
any  binders.    I  got  in  too  late  for  the  contract. 

Q.  You  could  not  get  any  binder  other  than  the  Interna- 
tional? 

A.  The  Prison  was  what  I  wanted ;  I  did  not  want  any  other 
binder. 

Q.     Why  is  this  other  man  taking  on  a  new  line  this  year? 

A.  I  don't  know.  I  guess  Deere  &  Webber  want  to  make 
him  do  it,  as  far  as  I  know.  They  are  compelling  him  to  handle 
all  their  goods. 

Q.     They  have  not  sold  any  yet? 
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A.  I  don't  know  what  he  has  sold  yet.  He  might  have  sold 
some  for  all  I  know. 

Q.  Did  you  have  any  talk  with  the  International  block- 
man  about  both  of  you  taking  on  new  lines,  so  you  could  come 
here  and  testify  that  each  of  the  International  agents  this  year 
was  going  to  handle  new  lines  ? 

A.     No,  sir. 

Q.     How  did  you  happen  to  be  a  witness  in  this  suit? 

A.     How  did  I  happen? 

Q.    Yes? 

A.  Mr.  Ahlers  called  me  over  the  telephone  and  wanted 
me  to  come  down. 

Q.     Who  is  he? 

A.     He  is  the  general  manager  at  St.  Cloud. 

Q.     How  far  do  you  live  from  St.  Cloud? 

A.     About  140  miles. 

Q.     Did  you  go  down  there  and  see  him? 

A.  No.  He  called  me  from  here  and  wanted  me  to  come 
down.    He  called  me  the  day  before  yesterday. 

Q.     To  come  down  here? 

A.     Yes,  sir. 

Q.     Did  he  telephone  from  here  to  your  place? 

A.     Yes,  sir. 

Q.  Had  you  had  any  talk  about  testifying  before  that,  in 
this  suit,  with  anybody  else? 

A.     The  other  man  was  around  about  two  weeks  ago  and — 

Q.     What  other  man?    The  blockman? 

A.  He  is  not  the  blockman.  He  is  the  assistant  manager. 
He  was  around  to  see  me  and  just  took  a  list  of  what  machin- 
ery I  sold,  that  is  all. 

_Q.  And  you  told  him  that  you  were  handling  a  new  binder 
this  year? 

A.     Yes,  I  told  him,  sure. 

Q.  Then  did  he  ask  you  to  come  down  here  and  testify 
that  you  were  handling  a  new  binder  this  year? 

A.     No,  sir. 

Q.  Did  he  say  anything  to  you  about  coming  down  as  a 
witness  ? 

A.    No. 

Q.  When  did  you  have  the  first  intimation  that  you  were 
going  to  testify  in  this  suit? 

A.  The  day  before  yesterday,  about  eight  o'clock  in  the 
evening. 
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Q.  You  had  no  idea  you  were  going  to  be  a  witness  before 
then? 

A.  Well,  I  had  some  talk,  say  about  three  weeks  ago.  Mr. 
Ahlers  wanted  me  to  come  down  to  St.  Cloud,  and  I  was  busy 
at  the  time  and  told  him  I  could  not  get  away.  He  did  not 
tell  me  what  he  wanted  me  for  at  all.  Then  when  those  peo- 
ple came  around  they  told  me  it  was  something  about  this 
lawsuit  they  wanted  me  for. 

Q.    It  was  two  weeks  ago? 

A.  Yes.  I  did  not  hear  any  more  about  it  until  the  day 
before  yesterday. 

Q.     How  far  do  you  live  from  Saint  Paul? 

A.    About  200  miles,  I  guess. 

Q.     Your  expenses  will  be  paid  for  coming  down  here  ? 

A.  Well,  I  don't  know.  They  didn't  say  anything  about 
it,  but  suppose  they  ought  to  pay  it. 

Q.     Don't  you  know  he  will  pay  it? 

A.    Why,  he  didn't  tell  me  over  the  telephone. 

Q.     Didn't  he  tell  you  that  your  expenses  would  be  paid? 

A.  No,  sir,  not  over  the  telephone.  He  didn't  say  a  word 
about  my  expenses. 

Q.     Did  this  man  two  weeks  ago  tell  you? 

A.  Yes,  he  told  me  that  if  I  would  come  to  St.  Cloud  he 
would  pay  my  expenses. 

Q.  Didn't  he  tell  you  that  if  you  came  down  here  to  testify 
your  expenses  would  be  paid? 

A.    No,  sir. 

Q.    You  knew  that  they  would  be? 

A.     I  should  judge  he  ought  to. 

Q.  I  say  you  knew  before  you  came  down  here  that  your 
expenses  would  be  paid;  didn't  you? 

A.     I  was  pretty  sure  they  would  be,  yes. 

Q.    You  knew  they  would  be;  didn't  you? 

A,  I  don't  know  yet  whether  they  are  going  to  pay  them 
or  not,  but  they  ought  to. 

Q.  You  haven't  seen  any  witness  leave  this  room  without 
sitting  down  at  the  table  over  there  and  getting  his  check, 
have  you? 

A.  Well,  I  didn't  even  know  what  they  were  doing  over 
there. 

Q.  Did  other  dealers  go  into  St.  Cloud  at  the  tim,e  you  were 
asked  to  go  in  and  talk  about  things? 

A.     The  other  dealers? 

Q.     Did  other  dealers  go  in  there? 
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1  A.     I  do  not  know  of  any. 

Q.  Now,  last  year,  as  I  understand,  the  only  binders  sold 
in  your  town  were  International? 

A.     Yes,  that  is  the  only  kind. 

Q.  What  have  been  the  leading  types  of  binders  sold  in 
your  territory  in  the  last  five  or  six  years'? 

A.     McCormick  and  Deering. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory  in 
that  period  have  been  International? 

A.     I  should  judge  about  80  per  cent. 

Q.    What  per  cent,  of  the  mowers  sold  have  been  Inter- 

2  national? 

A.     Probably  about  60  per  cent. 

Q.  What  per  cent,  of  the  hay  rakes  have  been  Interna- 
tional? 

A.    About  70  per  cent. 

Q.  What  per  cent,  of  the  corn  binders  have  been  Inter- 
national ? 

A.  They  are  mostly  all  McCormick  around  our  place — 
or  Deering  and  McCormick. 

o       (A  recess  was  here  taken  until  2  o'clock  P.  M.) 


ROBERT  H.  PROCTER,  being  duly  sworn  as  a  witness  on 
behalf  of  the  defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  McHugh. 

Q.    Mr.  Procter,  where  do  you  live? 

A.    Minneapolis. 

Q.    What  is  your  business? 

A.    Manager  of  the  Rock  Island  Plow  Company. 

Q.  Are  you  manager  of  the  Rock  Island  Plow  Company's 
entire  business,  or  the  business  of  that  company  within  cer- 
tain territory? 

A.    Of  that  company  inside  of  a  certain  territory. 

Q.    What  territory  is  embraced  within  your  jurisdiction? 

_A.  I  think  it  is  twenty  counties  in  Wisconsin,  the  State  of 
Minnesota  excepting  six  southwestern  counties,  the  whole  of 
the  State  of  North  Dakota,  and  the  whole  of  the  State  of 
Montana. 

Q.  The  business  of  the  Rock  Island  Plow  Company  is  the 
sale  of  agricultural  implements? 
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A.     Yes,  sir.  1 

Q.  How  long  have  you  been  manager  of  the  Bock  Island 
Plow  Company  in  the  territory  named? 

A.    Since  the  first  of  January,  this  year. 

Q.  Prior  to  your  taking  the  position  as  general  manager 
for  that  territory,  the  first  of  last  January,  what  position  did 
you  hold? 

A.    Assistant  manager. 

Q.    For  the  same  territory? 

A.    For  the  same  territory. 

Q.    For  the  same  company? 

A.    Yes,  sir.  2 

Q.  How  long  did  you  hold' the  position  of  assistant  man- 
ager of  the  company? 

A.    Four  years. 

Q.  Prior  to  the  time  you  were  assistant  manager  of  the 
Rock  Island  Company  what  was  your  business? 

A.  I  was  traveling  salesman  for  the  Grand  DeTour  Plow 
Company,  of  Dixon,  Illinois. 

Q.    How  many  years  were  you  in  that  capacity? 

A.    Four  years. 

Q.    In  what  territory  did  you  travel  for  the  Grand  DeTour  g 
Company  ? 

A.  South  Dakota  for  a  while;  finally  the  northern  half  of 
South  Dakota  and  the  whole  of  the  State  of  North  Dakota. 

Q.  The  business  of  the  Grand  DeTour  Plow  Company  was 
the  sale  of  agricultural  implements? 

A.    Yes,  sir. 

Q.  In  traveling  for  the  Grand  DeTour  Plow  Company  in 
the  sale  of  agricultural  implements  did  you  come  in  compe- 
tition with  the  International  Harvester  Company? 

A.     Yes,  sir. 

Q.    In  what  lines  ?  4 

A.    The  agricultural  implement  line. 

Q.    I  mean  in  what  implements  principally  did  you  compete. 

A.  Mostly  disc  harrows,  drag  harrows,  wagons;  I  think 
that  is  all. 

Q.  And  in  the  managing  of  the  business  of  the  Rock  Island 
Plow  Company  do  you  come  in  competition  with  the  Inter- 
national Harvester  Company? 

A.    Yes,  sir. 

Q.    In  the  sale  of  what  implements? 

A.  Harrows,  drag  harrows,  manure  spreaders,  wagons.  T 
think  that  covers  it  all. 
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1  Q.  As  assistant  general  manager  of  the  Eock  Island  Plow 
Company  you  were  in  direct  touch  with  its  business? 

A.    Yes,  sir. 

Q.    Throughout  the  territory  named? 

A.    Yes,  sir.  .  .         .  -  t, 

Q.  And  as  general  manager  you  have  supervision  ot  the 
business  throughout  that  territory? 

A.    Yes,  sir. 

Q.  Now,  Mr.  Proctor,  throughout  the  years  you  have  been 
engaged  in  the  sale  of  agricultural  implements  in  competition 
with  the  International  Harvester  Company,  in  the  territory 

2  you  have  named,  what  is  the  fact  as  to  whether  or  not  the 
competition  of  the  International  Harvester  Company,  as  you 
found  it,  was  businesslike  and. fair  and  normal? 

A.    Very  good. 

Q.  What  is  the  fact  as  to  whether  or  not  you  found  the 
field  and  the  territory  you  have  named,  for  the  years  you  have 
named,  open  for  competition  with  the  International  in  the 
implements  you  have  named? 

A.    It  was  good;  generally  speaking,  fine. 

Q.    And  how  has  your  business  been  throughout  the  years 
o  in  your  various  capacities,  as  to  whether  it  was  or  was  not 
growing,  and  satisfactory? 

A.    It  has  been  successful  and  growing  all  the  time. 

Q.  Throughout  those  years,  in  the  sale  of  the  implements 
mentioned,  what  is  the  fact  as  to  whether  or  not  you  sell  and 
have  sold  the  implements  to  the  retail  implement  dealers 
throughout  the  territory? 

A.  I  have  always  solicited  the  best  possible  with  the  best 
implement  dealers. 

Q.    And  your  business  is  with  the  dealers? 

A.    "With  the  dealers. 
4      Q.    As  a  matter  of  fact,  a  great  proportion  of  your  sales 
was  made  to  dealers  who  in  fact  handled  the  harvesting  lines 
of  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.  And  what  is  the  fact  as  to  whether  you  found  the  fact 
that  the  dealer  was  handling  the  harvesting  lines  of  the  In- 
ternational Harvester  Company  an  impediment  to  your  sales 
to  the  dealer  of  the  implements  that  you  were  representing? 

A.    No  impediment  at  all. 

_  Q.    You  know  the  dealers  pretty  well  throughout  the  ter- 
ritory you  have  named? 

A.    Very  well. 


Robert  H.  Procter,  Cross-Examination.  219 

Q.    You  know  the  men  and  their  methods  of  doing  bnsi-  1 
ness? 

A.    Yes,  sir. 

Q.    They  are  merchants  handling  agricultural  implements'? 

A.    Yes,  sir. 

Q.  What,  in  your  judgment,  would  be  the  result  on  the 
business  of  the  International  Harvester  Company  if  it  should 
adopt  and  enforce  the  policy  of  saying  to  the  dealers  through- 
out that  territory  that  they  could  not  handle  the  harvesting 
lines  of  the  International  Company  unless  they  handled  their 
long  line  exclusively? 

Mr.  Grosvenor :    I  object  to  that  as  calling  for  a  conclusion  2 
of  the  witness. 

A.  Well,  sir,  I  think  that  would  be  absurd,  because  they 
would  not  take  any  notice  of  it.  The  many  men  I  have  spoken 
to  in  the  implement  business,  in  referring  to  any  matter  of 
that  kind  they  would  take  their  own  stand ;  they  would  simply 
tell  the  Harvester  Company  to  get  out  of  the  way. 

Q.  That  would  be  true  of  the  great  percentage  of  the 
dealers  ? 

A.    Indeed,  it  would. 

3 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Procter,  what  is  the  principal  line  of  manufacture 
of  the  Eock  Island  Plow  Company? 

A.    Implements  and  manure  spreaders. 

Q.    What  sort  of  implements? 

A.  Drag  harrows,  disc  harrows,  and  all  kinds  of  lever  liar- 
rows,  and  plows  of  course.    Plows  are  the  main — 

Q.  The  fact  is  that  plows  constitute  your  main,  your  prin- 
cipal, line  of  manufacture  ?  a 

A.  Not  exactly  so,  no,  sir,  because  we  have  many  towns 
that  we  sell  nothing  but  lever  harrows ;  but  of  course  the  plow 
is  our  main  standby. 

Q.  That  is  what  I  mean.  Your  business  has  been  built  up 
around  the  plow,  that  you  have  been  manufacturing  for  many 
years  ? 

A.  No,  I  would  not  say  that,  because  I  believe  we  have  bad 
a  bigger  trade  in  certain  sections — prior  to  the  last  three 
years  we  had  a  bigger  sale  in  disc  harrows  and  drag  harrows 
than  we  did  in  the  plow.  Our  plow  at  that  time  was  not 
giving  satisfaction. 

Q.    What  is  your  biggest  line  of  business  today? 
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1  A.    I  would  say  on  the  total  it  would  be  drag  harrows  and 
disc  harrows. 

Q.  What  per  cent,  of  the  total  volume  of  the  business  is 
in  your  plows? 

A.    I  should  think  about  40  per  cent. 

Q.  I  am  speaking  now  of  the  territory  in  which  you  do 
business. 

A.    Yes,  sir;  our  territory. 

Q.  What  per  cent,  of  the  volume  of  your  business  in  your 
territory  is  disc  and  drag  harrows  ? 

A.    You  are  referring  to  that  part  of  the  Kock  Island  which 

2  we  manufacture?    Of  course  we  job  other  goods.    I  take  it,  it 
is  the  implement  end  you  are  asking  me  to  answer. 

Q.    Yes. 

A.  I  should  judge  about  40  per  cent,  of  the  plow  goods, 
about  50  per  cent,  of  the  harrows,  and  10  per  cent,  of  the 
manure  spreaders. 

Q.    What  did  you  sell  or  job  besides  implements? 

A.    Buggies,  wagons,  hay  tools. 

Q.  While  you  were  with  the  Grand  DeTour  Plow  Company 
what  was  its  principal  line  of  business? 

3  A.    Plows  and  implements. 

Q.  And  the  only  implements  it  sold  in  competition  with 
the  International  were  the  wagons  and  harrows? 

A.    Yes,  and  discs. 

Q.  So,  during  the  entire  period  referred  to  by  you  on  direct 
examination  you  have  had  no  experience  in  selling  harvesting 
implements  ? 

A.    I  have  not  had  any  experience  in  such. 

Q.  And  none  of  the  companies  with  which  you  have  been 
associated  has  ever  competed  with  the  International  in  the 
sale  of  harvesting  implements? 

4  A.    No,  sir. 

Q.  And  in  the  same  period  the  International  has  not  com- 
peted with  you  in  the  sale  of  plows? 

A.    Not  in  plows. 

Q.    Though  it  has  competed  with  you  in  the  sale  of  harrows  ? 

A.    And  manure  spreaders. 

Q.  Do  you  know  of  any  company  other  than  the  Interna- 
tional that  manufactures  the  same  thing,  giving  it  several 
trade  names — for  instance,  McCormick,  Deering,  Milwaukee, 
Piano — ^and  then  distributing  that  implement,  with  the  differ- 
ent trade  names,  to  the  different  dealers  in  a  town? 

A.    No,  sir. 
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H.  C.  HEINE,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Heine,  you  are  in  business  at  Faribault,  Minnesota? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Selling  farm  implements. 

Q.    How  long  have  you  been  engaged  in  that  business? 

A.  It  will  be  seven  years  the  20th  day  of  December  of  this 
year. 

Q.    How  much  business  do  you  do  a  year? 

A.  The  first  year  we  did  about  $20,000  worth,  and  last  year 
we  did  over  $33,000  worth. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.    We  do  not  do  any. 

Q.    What  line  of  binders  do  you  handle? 

A.  The  Acme,  the  "Crown"  binder  and  mower  and  rake, 
and  a  few  Johnstons. 

Q.    Do  you  handle  Johnston  corn  binders? 

A.    The  Johnston  corn  binders. 

Q.  So  you  have  done  a  growing  and  a  successful  business 
without  handling  any  line  of  the  International  goods  at  all? 

A.    Yes,  sir. 

Q.  And  what  success  have  you  met  with  in  the  sale  of  the 
Acme  and  the  Johnston  harvesting  machines? 

A.    Good. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    Mr.  Heine,  how  much  is  your  implement  business? 

A.    In  binders? 

Q.     Agricultural  implements. 

A.  Does  that  include  vehicles  and  wagons,  or  just  plows 
and  binders  ? 

Q.  Yes;  put  in  twine  and  wagons  and  implements  of  all 
kinds. 

A.    I  never  kept  any  particular  track  of  that  alone. 

Q.    What  constitutes  the  $33,000  worth  of  business? 

A.  Well,  everything — binders,  mowers,  rakes,  com  busk- 
ers, and  twine. 
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Q.  Do  you  do  any  business  other  than  in  agricultural  im- 
plements ? 

A.    No. 

Q.  Then,  your  entire  business  of  $33,000  is  in  agricultural 
implements? 

A.    Yes,  sir. 

Q.    How  many  dealers  are  there  at  Faribault? 

A.    There  are  four  of  us  all  together. 

Q.  How  many  of  the  other  dealers  do  business  with  the  In- 
ternational Harvester  Company? 

A.     I  think  there  are  two. 

Q.     How  many  years  have  you  handled  the  Acme? 

A.     It  will  be  seven  years  in  December. 

Q.     How  many  years  have  you  handled  the  Johnston? 

A.     This  will  be  the  fifth  year  for  the  Johnston. 

Q.     Why  do  you  not  handle  any  of  the  International  goods  ? 

A.  Well,  we  thought  we  could  get  along  without  them.  We 
have  two  good  lines.    They  give  us  good  satisfaction. 

Q.    Are  you  a  Deere-Webber  agent? 

A.    No,  sir. 
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T.  E.  DONNELLAN,  recalled  for  further  cross-examination, 
testified  as  follows: 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Donnellan,  you  are  recalled  for  cross-examination 
respecting  the  tables  and  lists  of  dealers  that  you  brought. 
When  you  were  last  on  the  stand,  however,  I  cross-examined 
you  to  some  extent  in  regard  to  the  testimany  you  gave  on 
direct  examination  relative  to  whether  you  had  ever  intimated 
to  dealers  that  they  should  handle  International  lines  exclu- 
sively.   Do  you  recall  my  examining  you  along  that  line? 

A.    Yes,  sir. 

CJ.  And  I  called  your  attention  to  certain  circulars  which 
had  emanated  from  the  head  office  at  Chicago  to  the  general 
agents  under  whose  orders  you  were  working  in  the  years 
1902,  1903,  and  1904.    Do  you  recall  that? 

A.    Yes,  sir. 

Q.  And  I  asked  you  at  that  time  whether  you  had  pre- 
served any  letters  or  instructions  which  you  had  received  in 
those  years  from  general  agents,  indicating  a  line  of  instruc- 
tions contradictory  of  the  instructions  contained  in  the  gen- 
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eral  circulars  which  I  read  to  you.  Have  you  been  home  since 
that  part  of  the  cross-examination  was  concluded'? 

A.    I  have. 

Q.  And  have  you  been  at  the  general  offices  of  which  you 
have  charge,  at  Topeka? 

A.    Yes,  sir. 

Q.  Have  you  found  any  instructions  issued  to  you,  while 
you  were  blockman,  by  your  general  agents,  relating  to  the 
matters  respecting  which  I  cross-examined  you  I 

A.    I  have  not. 

Q.  Did  you  make  any  effort  to  find  any  such  letters  or  in- 
structions I 

A.    I  did. 

Q.  You  were  unable  to  find  any  of  any  kind  issued  during 
that  period  and  relating  to  that  subjects 

A.    Yes,  sir. 

Q.  I  want  to  ask  you  some  questions,  Mr.  Donnellan,  that 
will  bring  down  in  more  concrete  form  all  of  the  stuff  con- 
tained in  these  sheets.  You  testified  on  direct  examination 
relating  to  Blocks  3  and  4,  and  5  and  6? 

A.    Yes,  sir. 

Q.     Comprising  about  one-half  of  your  general  agency? 

A.     Just  about,  yes,  sir. 

Q.  Blocks  3  and  4  are  a  duplication  of  the  same  territory, 
are  they  not  ?  In  other  words.  Block  3  covers  the  same  terri- 
tory as  Block  4? 

A.  Yes,  sir;  there  are  two  blockmen  who  cover  the  same 
territory. 

Q.  One  is  the  MoCormick  blockman  and  the  other  the 
Deering  blockman  ? 

A.  We  do  not  call  them  that.  We  have  the  double  block 
system.  One  blockman  has  the  Deering  and  kindred  liaes, 
^  and  the  other  has  the  McCormick ;  we  call  them  by  numbers. 

Q.  How  long  has  that  method  of  division  into  blocks  been 
the  rule  in  your  agency? 

A.     Since  about  the  15th  of  January  this  year. 

Q.     And  before  that.  Blocks  3  and  4  constituted  one  block? 

A.  No,  not  exactly ;  we  divided  the  territory  and  the  block 
lines  are  not  the  same  as  they  were  before. 

Q.  Before  this  date,  in  1913,  you  had  one  blockman  to 
cover  certain  territory  where  now  you  have  two  blockmen 
covering  the  same  territory? 

A.     The  two  blockmen  are  covering  more  territory. 

Q.    I  mean  the  system  is  divided,  so  that  the  geographic 
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or  territorial  division  is  such  ttiat  whereas  before  you  had  one 
man  as  blockman,  responsible  for  a  certain  block,  you  have 
now  two  blockmen — 

A.    Yes,  sir. 

Q.  — responsible  for  the  same  block,  only  with  the  different 
lines  divided  between  them? 

A.    Yes,  sir. 

Q.  And  the  principal  lines  of  one  bloclonan  are  the  Mc- 
Cormick  lines,  to  which  are  attached  a  number  of  other  im- 
plements ;  is  that  right  ? 

A.    Yes,  sir. 

Q.  The  principal  lines  of  the  other  blockman  are  the  Deer- 
ing  lines,  to  which  other  lines  are  attached  as  subsidiary? 

A.     Yes,  sir. 

Q.  Please  enumerate  what  the  McCormick  blockman  has 
charge  of  besides  the  McCormick  lines. 

A.     He  has  wagons,  spreaders,  cream  separators. 

Q.     Name  the  wagons — the  types  of  wagons. 

A.  He  has  the  Weber — I  do  not  know  that  without  the  list 
I  could  give  you  the  exact  spreaders  or  the  other  tools.  He 
has  the  spreaders,  and  engines,  and  cream  separators. 

Q.     Some  tillage  tools? 

A.     Yes,  sir. 

Q.     That  includes  harrows  and  cultivators? 

A.     Yes,  sir. 

Q.     Hay  tools? 

A.     Yes,  sir. 

Q.     That  includes  tedders,  hay  presses? 

A.     Yes,  sir. 

Q.  Now  you  say  the  McCormick  blockman  has  the  Weber 
wagon.  What  line  of  spreaders  does  he  have?  The  Com 
King,  20th  Century,  or  Clover  Leaf? 

A.     He  has  the  Clover  Leaf  and  I  think  the  Low  Spread. 

Q.     What  line  of  cream  separators  does  he  have? 

A.     The  Dairy  Maid. 

Q.     What  line  of  tillage  implements? 

A.     The  Osborne. 

Q.    Any  others? 

A.    No,  sir. 

Q.    What  lines  of  hay  tools? 

A.     The  McCormick. 

Q.  Are  there  any  other  lines  of  implements  that  are  under 
the  McCormick  blockman,  that  you  now  recall? 

A,    We  have  a  miscellaneous  line,  corn  shellers  and  such  as 


T.  E.  Donnellan  (Recalled),  Cross-Examination.     225 

that,  and  the  dealer  who  has  the  contract  in  the  town  covers  1 
that  line. 

Q.  Take  now  the  Deering  hlockman.  Does  he  sell  also 
spreaders,  wagons,  cream  separators,  tillage  implements,  and 
hay  tools  ? 

A.    Yes,  sir. 

Q.     And  engines? 

A.     Yes,  sir. 

Q.     What  line  of  spreaders  does  the  Deering  man  have"? 

A.     He  has  the  Corn  King  and  the  Low-Lift. 

Q.     Wliat  has  become  of  the  20th  Century? 

A.     That  is  on  the  miscellaneous  list.  2 

Q.     It  is  handled  by  either,  is  it? 

A.    Yes,  sir. 

Q.     What  wagons  does  the  Deering  man  have? 

A.     He  has  the  Bettendorf  and  the  Columbus. 

Q.     What  cream  separators? 
'     A.    The  Blue  Bell. 

Q.     Haven 't  you  a  third  separator  ? 

A.    Yes,  sir. 

Q.    What  is  the  name  of  that? 

A.     The  Lily.  ., 

Q.    Who  gets  that?  ^ 

A.  That  is  on  the  miscellaneous  list,  but  we  have  never 
worked  it  on  our  territory. 

Q.     What  tillage  implements  does  he  get? 

A.    Keystone. 

Q.    Any  others? 

A.     No,  sir. 

Q.    What  hay  tools? 

A.     The  Deering. 

Q.    What  engines? 

A.     The  engines  are  divided  only  in  the  tractor  line,  be-  4 
tween  the  Mognil  and  the  Titan. 

Q.     Which  does  the  Deering  man  get? 

A.  The  other  engines  are  what  we  call  on  the  miscellan- 
eous list,  where  we  have  only  one  agent  in  a  town. 

Q.     Who  gets  the  Titan  tractor? 

A.     The  Deering  man. 

Q.     And  the  McCormick  man  gets  the  Mogul? 

A.    Yes,  sir. 

Q.  Do  you  know  how  many  lo^^nl  agents  or  dealers  there 
are  in  your  territory  ? 

A.    You  mean  with  whom  we  have  contracts? 
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1  Q.    No;  how  many  dealers  there  are  in  all  in  your  terri- 
tory? 

A.     No,  sir,  I  could  not  tell  you  exactly. 

Q.  Now  referring  to  these  lists  covering  all  the  blocks  in 
your  territory,  including  blocks  1  to  8,  please  state  the  num- 
iDcr  of  dealers  there  are  in  your  general  agency  as  shown  by 
these  lists,  and  let  the  answer  be  filled  in  afterward.  You  are 
not  able  to  answer  that  now,  are  you? 

A.     No,  sir. 

Q.  Mr.  Donnellan,  have  you  given  any  attention  to  these 
other  sheets  from  blocks  1  and  2,  and  7  and  8? 

2  A.    I  have  not. 

Q.    You  cover  Blocks  3  and  4,  and  5  and  6? 

A.    Yes,  sir. 

Q.  I  find,  referring  to  your  sheet  for  Blocks  3  and  4,  that 
there  are  in  that  Block  58  dealers,  of  whom  51  handle  Inter- 
national binders  and  50  handle  International  mowers,  and  45 
handle  some  of  the  new  lines  of  the  International,  that  is,  lines 
outside  of  binders  and  mowers,  the  number  doing  business 
with  the  International  being  51.  Are  you  able  to  find  in  that 
block,  Mr.  Donnellan,  any  dealer  who  handles  any  of  your  new 
Q  lines  who  does  not  carry  your  harvesting  lines?  (Handing 
one  of  the  lists  to  the  witness.) 

Mr.  MoHugh:     That  speaks  for  itself;  it  is  right  there. 

Q.  Or  let  me  put  it  in  this  way,  if  you  think  the  instru- 
ment speaks  for  itself:  is  there  any  dealer  in  that  block  who 
handles  your  new  lines  who  is  not  carrying  your  harvesting 
lines? 

Mr.  McHugh:  I  object  to  that  asi  improper  and  unneces- 
sary cross-examination.  The  instrument  is  in  evidence  and 
speaks  for  itself. 

Mr.  Grosvenor :  I  am  not  bound  by  the  instrument.  I  have 
4  the  right  to  ask  this  witness  (it  is  proper  cross-examination) 
whether  it  be  the  fact  that  there  is  any  dealer  in  that  block 
who  handles  new  lines  and  not  the  harvesting  lines. 

A.  (After  looking  through  Defendants'  Exhibit  28.)  I 
can't  recall  any  on  that  block. 

Q.  Now  showing  you  Exhibit  29,  relating  to  blocks  5  and 
6,  which  may  refresh  your  recollection,  let  me  ask  you  whether 
there  is  any  dealer  in  that  block  to  whom  you  sell  your  new 
line  who  does  not  carry  harvesting  lines  of  your  company? 

A.     No,  sir. 

Q.    Do  you  know  whether  there  is  any  dealer  in  your  general 
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agency  to  whom  you  sell  your  new  lines  and  who  does  not  ] 
have  a  contract  with  you  for  harvesting  lines? 

A.    I  can  recall  one. 

Q.  Are  you  able  to  state  how  many  dealers  have  contracts 
with  you  for  harvesting  lines  in  your  general  agency? 

A.     They  vary  from '230  to  250. 

Q.  Of  that  number  you  can  recall  only  one  to  whom  you 
sell  your  new  lines  who  does  not  handle  your  harvesting  lines? 

A.     That  is  all  I  can  recall. 

Q.  You  follow  the  policy  in  your  agency,  do  you  not,  Mr. 
Donnellan,  of  selling  to  one  dealer  one  harvesting  line?  That 
is  the  general  rule,  is  it  not?  2 

A.  No,  we  have  several  of  our  dealers  handling  the  two 
lines,  the  MoCormiek,  the  Milwaukee,  the  Champion,  and  some 
handling  the  Deering  and  the  Piano— 

Q.  You  did  not  understand  my  question.  I  did  not  ask 
you  about  what  several  do.  I  asked  you  whether  it  is  not  the 
general  rule  that  each  dealer,  of  whom  you  say  there  are  230 
to  250  in  your  agency,  handles  one  of  your  harvesting  lines, 
although  some  of  them  may  handle  two  or  more. 

A.     That  is  the  general  rule ;  yes,  sir. 

Q.    Please  state  how  many  dealers  in  block  3  and  4  handle  o 
two  of  your  harvesting  lines,  there  being  in  that  block  51 
dealers  who  handle  your  binders. 

(Defendants'  Exhibit  28  is  placed  before  the  witness.) 

Mr.  McHugh :  I  object  to  that  as  improper  and  unnecessary 
cross-examination  since  the  document  speaks  for  itself  and  the 
witness  has  testified  that  that  covers  all  the  dealers  in  the 
block. 

Mr.  Grosvenor :  I  am  simply  giving  the  exhibit  to  the  wit- 
ness to  refresh  his  recollection,  in  case  it  so  does.  If  it  does 
not,  he  can  testify  from  his  own  recollection. 

A.     (After  looking  through  the  exhibit.)     There  are  nine  4 
on  that  list. 

Q.  Please  name  the  nine  in  that  block  who  handle  two  lines. 
of  your  binders.  I  am  not  asking  you  to  read  from  the  list  or 
to  use  the  list  except  in  so  far  as  it  refreshes  your  recollection. 
I  want  the  names  of  the  dealers  in  your  general  agency  who 
handle  two  lines  of  binders  manufactured  by  you. 

A.  Burns  Hardware  Company.  Here  is  one  that  does  not 
show  on  the  list;  Alford  Hardware  Company;  A.  L.  Schrader; 
L.  G.  Cochran ;  C.  W.  Bell ;  Davison  &  Company ;  Peabody. 

Q.    That  does  not  appear  on  the  list  who  handle  two? 
A.    McCormick  and  Milwaukee. 
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Q.    The  list  is  inaccurate  there,  is  it? 

A.  Well,  they  sell  the  McCormick  and  the  Milwaukee  both 
there. 

Q.    Then  the  list  is  inaccurate  1 

Mr.  McHugh:  The  list  does  not  purport  to  show  all  the 
lines  that  they  handle. 

Q.  The  list  does  not  show  that  he  carries  a  Milwaukee, 
does  it? 

A.    No.    P.  Maloney  &  Sons ;  Gold  &  Kendall. 

Q.  How  many  dealers  are  there  in  block  5  and  6  who  handle 
more  than  one  of  your  lines  of  binders,  there  being  in  block  5 
and  6,  45  dealers  handling  your  binders? 

A.    Do  you  want  me  to  give  the  names  as  I  go  along? 

Q.    Yes ;  you  had  better  do  that. 

A.    Hickey  &  Dickson.    There  is  only  one  on  that  block. 

Q.  You  have  stated,  then,  all  the  dealers  who  handle  two 
of  your  lines  of  binders  in  those  two  blocks? 

A.    Yes,  sir. 

Q.  What  do  these  lists  which  you  have  produced  purport 
to  represent? 

A.    They  represent  all  of  the  dealers  on  that  territory. 

Q.    What  else? 

A.    And  the  different  lines  that  they  handle. 

Q.    Do  you  mean  the  principal  lines — 

A.    Yes,  sir. 

Q.    — ^or  all  the  lines? 

A.    The  principal  lines  that  they  handle. 

Q.  Would  you  call  binders  and  mowers  and  rakes  important 
lines? 

A.    Yes,  sir. 

Q.    And  also  twine? 

A.    Yes,  sir. 

Q.  Are  you  able  to  state  why  these  lists  do  not  show  what 
rakes  the  dealers  handle,  or  what  twine? 

A.  Well,  I  don't  know;  that  was  not  part  of  our  instruc- 
tions in  getting  up  the  lists,  that  is  all. 

Q.  As  a  matter  of  fact  a  great  many  of  these  dealers 
handle  your  rakes,  do  they  not? 

A.    Yes,  sir. 

Q.  And  a  very  large  proportion  of  them  handle  your 
twine  ? 

A.    I  think  those  lists  show  the  rakes  but  not  the  twine. 

Q.  A  very  large  proportion  of  the  dealers  handle  your 
twine,  do  they  not? 
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A.    Yes,  some  of  it.  1 

Q.    Do  these  lists  show  the  rakes  handled — the  sulky  rakes? 

A.    Yes,  sir ;  "  I.  H.  C.  rakes. ' ' 

Q.    Read  the  words  before  it. 

A.  Wagons,  disc  harrows,  loaders,  side-delivery  rakes, 
sweep  rakes. 

Q.    No,  "side  delivery  rakes." 

A.  Well,  this  "side  delivery"  and  "rakes"  I  think  are  the 
same  thing. 

Q.    Do  you  find  the  term  "rakes"  there  any  place? 

A.    There  it  is — right  there.     (Pointing.) 

Q.    And  there  it  appears  opposite  what  name?  2 

A.    It  is  "Independent." 

Q.  It  appears  opposite  the  name  of  the  firm  handling  Inde- 
pendent line,  does  it  not? 

A.    Yes,  sir. 

Q.  Do  you  find  the  word  "rakes"  appearing  anywhere  in 
that  list  opposite  the  International  lines? 

(The  witness  looks  through  the  exhibit.) 

Q.  The  fact  is,  Mr.  Donnellan,  without  looking  through  any 
more  of  the  pages,  that  the  item  "rakes'"  has  been  omitted 
from  those  sheets  as  well  as  the  item  "twine"?  q 

A.    Well,  it  was  not  intentional  if  it  was. 

Q.  I  am  not  asking  you  whether  it  was  intentional  or  not ; 
I  am  asking  you  whether  it  be  not  the  fact  that  rakes  and  twine 
are  both  omitted  from  that  list. 

A.    Twine  is,  I  know. 

Q.  Well,  answer  this  question:  is  the  term  "rakes"  en- 
tered there  among  the  lines  of  implements  handled  by  the 
dealers? 

A.    No,  sir,  I  do  not  believe  it  is. 

Q.  Then,  as  a  matter  of  fact,  the  item  "rakes"  has  been 
omitted  from  those  lists,  has  it  not?  4 

A.    Yes,  sir. 

Q.  And  sulky  hay  rakes  constitute  one  of  your  principal 
lines  of  manufacture,  do  they  not? 

A.    One  of  the  smaller  lines. 

Q.  How  many  rakes  do  you  sell  in  your  general  agency  a 
year? 

A.    I  should  judge  our  average  is  about  1,200  a  year. 

Q.  Why  is  the  name  "rakes"  inserted  here  opposite  the 
name  of  this  Independent  Company,  that  is,  the  Independent 
Harvester  Company,  and  not  opposite  the  names  of  the  agents 
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1  who  handle  the  International  rakes?    Are  yon  able  to  answer 
that  question? 

A.    No,  sir,  I  am  not. 

Q.  Is  it  in  order  to  pad  and  make  it  appear  that  the  pur- 
chases by  agents  from  companies  other  than  International 
are  large? 

A.  No,  sir.  The  signed  statement  there  of  the  dealers  will 
give  just  exactly  what  they  handle.    Whether  it  was  omitted 

or — 

Q.    This  purports  to  be  a  concise  and  succinct  tabulation  of 

the  important  parts,  does  it  not? 

2  A.    Of  the  important  parts,  yes,  sir. 

Q.    As  of  what  date  are  these  lists  gotten  up? 

Mr.  McHugh :  You  may  refresh  your  recollection  by  look- 
ing at  those  lists  if  you  want  to. 

Mr.  G-rosvenor:  Yes,  certainly.  I  want  to  know  if  it  was 
this  season,  or  last  season,  or  both  seasons.  I  am  referring 
to  Defendants'  Exhibits  28  and  29. 

{The  witness  looks  through  Exhibits  28  and  29.) 

A.    This  information  covers  about  the  first  half  of  April; 
that  is  when  they  were  compiled, 
o       Q.    That  is,  April,  1913? 

A.    Yes,  sir. 

Q.  Now  showing  you  block  3  and  4,  Exhibit  28,  I  point  out 
on  the  first  page  three  names  which  are  represented  as  han- 
dling the  Deere  binders ;  those  are  the  names  of  G.  Wertman, 
Burdick  Hardware  Company,  and  G.  H.  Wight  &  Company, 
each  of  these  three  dealers  handling  also  one  of  your  binders. 
Do  you  know  whether  those  dealers  handled  the  Deere  binder 
last  year,  or  have  they  taken  on  the  binder  this  year? 

A.    I  could  not  say  as  to  last  year.    I  am  satisfied  they  have 
it  for- this  year. 
4      Q.    Are  you  able  to  answer  whether  or  not  any  one  of  those 
dealers  handled  lines  other  than  your  harvesting  lines  last 
year? 

A.    No,  sir. 

Q.  Are  you  able  to  state  whether  or  not  those  dealers,  at 
the  time  this  suit  was  brought,  which  was  in  April,  1912,  were 
handling  the  Deere  binder? 

A.    I  could  not  say  whether  they  were  or  they  were  not. 

_Q.  Is  it  not  a  fact  that  many  of  these  dealers,  of  whom  in 
this  block  there  are  eight  or  nine  carrying  the  Deere  line,  are 
carrying  the  Deere  line  of  binders  for  the  first  time  this  year? 

A.    I  think  for  the  majority  of  them  it  is  the  first  year. 
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Q.  _  This  would  not,  then,  be  an  accurate  statement  of  the 
condition  of  things  as  they  existed  a  year  ago,  would  it? 

A.  No;  those  are  the  facts  as  they  existed  the  date  that 
statement  was  taken. 

Q.  Are  corn  shellers  as  important  an  item  of  sale  as  sulky 
hay  rakes? 

A.    No,  sir,  not  in  our  territory. 

Q.  You  have  entered  corn  shellers  on  this  list,  have  you 
not,  wherever  a  dealer  handles  corn  shellers,  although  you 
have  omitted  the  sulky  hay  rakes?    Is  not  that  the  fact? 

A.    You  mean  under  "I.  H.  C"? 

Q.  No,  under  Independent  lines,  and  possibly  under  I.  H. 
C,  both.  You  may  not  understand  my  question,  Mr.  Donnel- 
lan. What  I  mean  is  this :  this  list  for  blocks  3  and  4,  and 
also  the  list  for  blocks  5  and  6,  contains  in  many  places  the 
name  of  the  manufacturer  selling  the  dealer  corn  shellers, 
although  in  no  case  it  gives  the  name  of  the  manufacturer 
selling  the  dealer  sulky  rakes.  Do  you  understand  my  ques- 
tion? 

A.  Yes,  sir.  Where  the  corn  sheller  appears  here  it  is 
where  we  have  not  a  contract  for  corn  shellers. 

Q.  Well,  you  have  attempted  on  these  lists  to  give  the  name 
of  the  manufacturer  who  supplies  corn  shellers,  although  you 
have  not  attempted  to  give  the  name  of  the  manufacturer  who 
supplies  sulky  hay  rakes  or  twine? 

A.    No,  sir,  I  have  not  put  in  any  twine. 

Q.  You  have  attempted  to  give  the  name  on  these  lists  of 
manufacturers  supplying  dealers  with  corn  shellers,  haven't 
you? 

A.    Yes,  sir. 

Q.  But  you  have  not  attempted  to  give  the  name  of  the 
manufacturer  supplying  sulky  hay  rakes? 

A.    The  original  list  is  there,  signed  by  the  dealer. 

Q.  I  am  not  talking  about  the  original  list;  I  am  talking 
about  this  analysis  or  succinct  statement  (what  it  purports 
to  be)  of  the  original  lists. 

A.    Yes,  sir. 

Q.  Now,  on  these  Exhibits  28  and  29  you  have  attempted 
to  give  the  name  of  the  manufacturer  supplying  corn  shellers, 
have  you  not? 

A.    Yes,  sir. 

Q.  But  you  have  not  attempted  to  give  the  name  of  the 
manufacturer  supplying  rakes — sulky  hay  rakes,  or  twine  ? 

A.     There  are  some  other  rakes  listed  on  there,  too. 
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1  Q.    Where?    I  am  talking  about  Exhibits  28  and  29.  Where 
are  they  listed  on  Exhibits  28  and  29? 

A.    Bakes? 

Q.    Sulky  hay  rakes. 

A.  I  think  you  will  find  it  under  Acme  and  Dam  and— 
here  they  are,  right  here— rakes,  sweep  rakes,  stackers. 

Q.  Why  have  you  put  those  articles  on  the  list  when  they 
are  sold  by  any  manufacturer  not  International  but  failed 
to  state  them  when  they  are  sold  by  the  International? 

A.    Well,  sir,  I  can't  say. 

Q.    Is  that  an  effort  to  make  the  sales  by  the  independents 

2  appear  large  and  the  sales  by  the  International  appear  small? 

A.  No,  sir.  The  original  list  there,  signed  by  the  dealer, 
gives  his  complete  list. 

Q.  I  am  not  talking  about  the  original  list.  I  am  talk- 
ing about  these  Exhibits  28  and  29  which  you  have  produced 
as  succinct  statements  of  the  detailed  lists. 

(No  response.) 

Q.    Do  you  divide  your  drills  among  these  blockmen  just 
•     as  you  have  divided  your  other  things?     That  is,  does  the 
McCormick  blockman  look  after  a  certain  line  of  drills  and 
.-,  the  Deering  blockman  another  line  of  drills? 
'^      A.    Yes,  sir. 

Q.    What  drills  does  the  McCormick  blockman  have? 

A.  I  couldn't  say  positively;  I  think  it  is  the  Keystone  and 
the  Hoosier,  and  the  Deering  has  the  Kentucky  and  the  Em- 
pire. 

Q.  Do  you  know  how  many  of  the  dealers  named  on  blocks 
3  and  4,  and  blocks  5  and  6  are  listed  as  carrying  independent 
harvesting  lines?  By  that  I  mean  harvesting  lines  not  made 
by  you.  Do  you  know  how  many  of  these  dealers  on  this  list 
are  carrying  such  harvesting  lines  for  the  first  time  this  year, 
1913? 

A.    No,  I  do  not. 

Q.  The  name  "Johnston"  appears  a  number  of  times  in 
the  column  headed  "Binders."  Does  that  mean  that  the  dealer 
opposite  whose  name  the  word  "Johnston"  appears  is  carry- 
ing the  Johnston  corn  binders  or  the  Johnston  grain  binders? 

A.     It  is  principally  the  corn  binders. 

Q.     Then,  the  word  "binder" — 

A.     Covers  both  corn  and  wheat  binders. 

Q.  In  the  case  of  your  lines  it  generally  means  both  your 
lines? 

A.    Yes,  sir. 
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Q.     But  where  it  is  "Deere,"  for  instance,  it  means  only  -^ 
one,  that  is,  "grain  binder"? 

A.    Yes,  sir. 

Q.  And  when  it  is  "Johnston"  it  generally  means  only 
one,  namely  com  binders? 

A.    Yes,  sir. 

Q.     Do  you  sell  any  headers  in  your  territory? 

A.    Very  few. 

Q.  What  was  the  volume  of  the  sales  of  twine  in  your  gen- 
eral agency  for  1912? 

A.     We  sold  a  little  over  a  million  pounds  of  twine. 

Q.     What  was  that  in  dollars  and  cents?  2 

A.     At  8%  cents  a  pound. 

Q.    Was  it  all  sold  at  81/2  cents? 

A.  That  was  subject  to  the  quantity  discount,  for  carload 
lots. 

Q.  Is  there  any  other  company  that  sold  as  much  twine 
as  you  did  in  your  territory? 

A.     That  I  could  not  say. 

Q.  Who  is  the  largest  competitor  in  twine  you  have  in  that 
territory? 

A.     The  Plymouth  and  the  Penitentiary.  „ 

Mr.  Grosvenor :     That  is  all  of  this  witness. 

Mr.  McHugh:     That  is  all,  Mr.  Donnellan. 

Mr.  Grosvenor:  I  want  to  enter  an  objection  at  this  time 
against  Defendants '  Exhibit  28  and  29  on  the  ground  that  they 
are  incompetent,  immaterial,  irrelevant,  and  tending  to  a 
confusion  of  the  issues;  and  on  the  further  ground  that,  as 
shown  by  the  cross-examination,  they  are  an  inaccurate  state- 
ment of  what  they  purport  to  represent,  especially  for  the 
reason  that  they  leave  out  several  of  the  very  important  lines 
of  manufacture  of  the  International  Harvester  Company,  to- 
wit,  sulky  hay  rakes  and  twine.  4 


A.  E.  BOWRING-,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  McHugh. 

Q.     Mr.  Bowring,  you  are  the  general  agent  of  the  Inter- 
national Harvester  Company  at  Sioux  Falls? 
A.    Yes,  sir. 
Q.    Have  you  made  up  a  list  of  the  dealers  in  agricultural 
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I  implements,  with  information  respecting  tlie  lines  carried  by 
them,  for  any  portion  of  the  territory  comprised  in  the  gen- 
eral agency  of  Sioux  Falls,  South  Dakota? 
A.    Yes,  sir. 

Q.    What  blocks  of  that  agency  are  included  in  the  territory 
within  which  you  have  compiled  the  list  of  dealers  with  cer- 
tain information  respecting  the  lines  carried  by  them? 
A.    Blocks  2,  7  and  8. 

Q.    When  did  you  begin  the  work  of  preparing  the  lists 
you  have  made  ? 
A.     How  is  that? 
!      Q.    When  did  you  begin? 

A.    I  will  have  to  look  at  these  lists  to  tell  you. 
Q.    What  month  and  year? 
A.    In  April,  1913. 

Q.  State  exactly  what  you  did  ia  the  way  of  compiling  the 
information  respecting  the  dealers  in  the  territory  comprised- 
within  those  blocks,  and  the  lines  handled  by  them. 

A.    In  nearly  all  cases  I  went  to  the  dealer's  place  of  busi- 
ness and  got  the  list  from  him,  and  then  looked  over  his  stock 
and  verified  it. 
Q.    You  say  you  got  the  list  from  him.    Just  describe  what 
'  you  did  and  how  you  got  the  list  from  him. 

A.  I  went  to  his  place  of  business  and  told  him  what  I 
wanted. 

Q.     Just  what  did  you  tell  him? 

A.  I  told  him  we  were  getting  a  list  to  use  in  the  Govern- 
ment suit  against  the  International  Harvester  Company. 

Q.  What  else  did  you  tell  him  you  were  getting?  A  list  of 
what? 

A.  The  list  that  is  contained  here  on  this  sheet — of  the  dif- 
ferent implements  he  was  handling,  and  for  that  purpose. 

Q.     Did  you  get  from  the  dealer  the  statement  of  the  lines 
he  was  authorized  to  handle? 
A.    Yes,  sir. 

Q.     Wliat  was  done  with  the  information  as  he  gave  it? 
Was  it  written  down? 
A.    I  wrote  it  down  right  there  at  the  time. 
Q.     What  was  done  with  respect  to  getting  the  signature 
of  the  dealer  to  the  statement  containing  the  list  of  imple- 
ments he  was  authorized  to  handle? 

A.  He  signed  it  immediately  after  I  had  written  it  up.  I 
asked  bim  the  questions,  going  down  the  list,  and  he  replied 
to  them.  After  the  list  was  filled  up  he  signed  the  list,  and  I 
signed  also  as  a  witness. 
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Q.     That  was  all  done  while  you  were  sitting  together? 

A.    Yes,  sir. 

Q.    At  one  time? 

A.    Yes,  sir. 

Q.    And  he  was  looking  on  as  you  wrote  that  list? 

A.    Yes,  sir ;  he  dictated  the  list. 

Q.    He  dictated  the  list? 

A.    Yes. 

Q.    And  you  wrote  it  as  he  dictated  it? 

A.  Yes,  sir.  The  exceptions  were  very  few,  there  were  a 
very  few  I  took,  on  account  of  not  having  time,  by  calling  the 
dealer  up  on  the  telephone. 

Q.  I  will  come  to  that  in  just  a  minute.  And  you  were  in 
the  dealer's  place  of  business? 

A.    Yes,  sir. 

Q.  And  observed  what  was  exposed  for  sale  in  his  ware- 
house ?  -^ 

A.    Yes,  sir. 

Q.  So  that  the  information  is  not  only  from  the  statement 
of  the  man,  signed  by  him,  but  observation  of  what  was  there 
exposed  for  sale  as  well? 

A.    Yes,  sir. 

Q.     And  did  ydu  observe  these  lists? 

A.     Yes,  sir. 

Q.     As  made  out  in  the  manner  you  have  described? 

A.    Yes,  sir. 

Q.     Have  you  them  with  you? 

A.     Here  they  are,  right  here — the  whole  list. 

Q.  They  are  marked  in  pencil,  one  Block  8,  one  Block  7, 
and  one  Block  2? 

A.     Yes,  sir. 

Q.  Those  are  the  lists,  one  for  the  dealers  in  Block  8,  the 
one  marked  in  pencil  Block  7  is  the  list  of  dealers  in  Block  7, 
and  the  one  marked  Block  2  is  the  list  of  the  dealers  in 
Block  2? 

A.    Yes,  sir. 
,  (The  lists  were  marked  "Defendants'  Exhibit  4  for  Identi- 
fication," "Defendants'  Exhibit  5  for  Identification,"  and 
"Defendants'  Exhibit  6  for  Identification,"  respectively.) 

Q.  Is  Defendants '  Exhibit  4  for  Identification  the  original 
lists  prepared  as  you  have  described,  of  the  dealers  and  lines 
carried  in  Block  2  of  the  Sioux  Falls  agency? 

A.    Yes,  sir. 

Q.     Is  Defendants '  Exhibit  5  for  Identification  the  original 
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1  lists  of  the  dealers  in  Block  7  of  the  Sioux  Falls  agency,  pre- 
pared as  you  have  described? 
A.    Yes,  sir. 

Q.     And  is  Defendants'  Exhibit  6  for  Identification  the 
original  list  of  dealers  and  lines  in  Block  8  of  the  Sioux  Falls 
agency,  prepared  as  you  have  described? 
A.     Yes,  sir. 

Q.     Is  the  signature  of  each  dealer  in  the  three  exhibits 
marked  for  identification,  as  stated,  the  original  signature  of 
the  dealer,  made  in  your  presence  at  the  time  the  list  was  pre- 
pared, where  no  other  notation  appears  except  the  name  of 
■^  the  dealer  signed  to  the  statement? 
A.     Yes,  sir. 

Q.     In  certain  instances  I  see  the  name  of  the  dealer  "By 
A.  E.  Bowring."    You  signed  the  dealer's  name  in  those  in- 
stances 1 
A.     Yes,  sir. 

Q.    You  signed  it  "By  A.  E.  Bowring"  so  as  to  show  that 
you  signed  the  man's  name? 
A.     Yes,  sir. 

Q.     And  that  was  done  so  as  to  have  the  list  complete  and 
3  in  every  instance  to  conform  to  the  general  plan? 
A.     Yes,  sir. 

Q.  Why  was  it  that  you  did  not  get  the  dealer's  signature 
in  the  particular  instances  where  you  signed  the  dealer's 
name,  by  yourself? 

A.  In  three  or  four  places  the  dealer  was  not  at  home  when 
I  was  there.  I  went  over  his  warehouse,  looked  the  stock 
over  and  made  the  list  from  that.  In  the  other  cases  the 
weather  was  bad,  snow  and  rain,  hard  to  get  over  the  territory, 
trains  late,  some  of  them  in  the  ditch,  and  I  was  compelled  on 
account  of  time  to  call  them  up  on  the  telephone  and  ask  them 
i  for  the  list  over  the  telephone,  which  they  replied  to,  and  I 
put  it  down  on  the  list  and  signed  the  dealer's  name  to  it,  and 
also  my  own. 

Q.    Where  the  list  was  taken  by  telephone  does  that  fact 
appear  by  a  proper  recital  upon  the  list   in  the   exhibits 
named? 
A.    Yes,  sir. 

Q.    And  where  the  list  is  made  up  from  personal  observa- 
tion only  of  the  implements  exposed  for  sale  at  the  ware- 
house, does  that  fact  appear  by  a  recital  in  each  case  in  the 
exhibits  named? 
A.    Yes,  sir. 
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Q.     How  many  instances  were  there  where  you  prepared  { 
the  list  only  from  personal  observation  of  the  implements  ex- 
posed for  sale? 

A.     Four. 

Q.  How  many  instances  were  there  where  you  prepared 
the  list  from  information  given  over  the  telephone,  as  you 
have  you  described? 

A.    About  six. 

Q.  Where  you  called  men  up  over  the  telephone,  what  is 
the  fact  as  to  whether  you  knew  the  men  ? 

A.    I  knew  all  of  them. 

Q.     And  knew  their  voices?  2 

A.    Yes,  sir. 

Q,  And  did  you  recognize  the  voice  when  you  talked  over 
the  'phone,  so  as  to  know  you  were  talking  to  the  man? 

A.    Yes,  sir. 

Q.  And  did  you  set  down  the  list,  correctly,  according  to 
the  statement  they  gave  you  over  the  telephone,  the  imple- 
ments they  were  authorized  to  sell? 

A.    Yes,  sir. 

Q.  What  particular  ones  on  those  exhibits  were  the  ones 
that  you  got  the  information  by  telephone?  o 

A.  I  would  have  to  look  those  over;  I  could  not  tell  with- 
out looking  them  over. 

Q.  But  in  each  and  every  instance  of  the  six,  I  think  you 
said  that  appears  by  the  notation  on  the  exhibits  named? 

A.    Yes,  sir. 

Q.  And  is  the  information  on  the  various  sheets,  in  the 
three  exhibits  named,  correct? 

A.    Yes,  sir. 

Q.  Have  you  had  transcribed  from  the  exhibits  named,  4, 
5,  and  6  for  identification,  the  information  contained  in  the 
exhibits  4,  5,  and  6  for  identification?  4 

A.    Yes,  sir. 

(Three  tabulated  statements  were  marked  Defendants'  Ex- 
hibits 30,  31,  and  32,  respectively.) 

Q.  Handing  you  now  Defendants'  Exhibit  32,  I  will  ask 
you  to  state  whether  that  is  the  document  on  which  you  have 
compiled  the  information  contained  in  Defendants'  Exhibit  4 
for  Identification,  relating  to  Block  2  of  the  Sioux  Falls 
agency? 

A.    Yes,  sir. 

Q.    Is  Defendants'  Exhibit  30  the  document  upon  which  you 
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1  have  compiled  the  information  contained  in  Defendants'  Ex- 
hibit 5  for  Identification,  relating  to  Block  8  of  the  Sioux  Falls 
agency? 

A.    Yes,  sir. 

Q.  And  is  Defendants'  Exhibit  31  the  document  on  which 
you  have  compiled  the  information  contained  in  Defendants' 
Exhibit  6  for  Identification,  relating  to  Block  7  of  the  Sioux 
Falls  agency? 

A.    Yes,  sir. 

Q.     These  exhibits.  Defendants'  Exhibits  30,  31,  and  32, 

2  were  prepared  under  your  direction? 

A.    Yes,  sir. 

Q.  All  of  the  information  contained  in  Defendants'  Ex- 
hibits 4,  5,  and  6  for  Identification  is  not  on  Defendants'  Ex- 
hibits 30,  31,  and  32? 

A.    Not  all. 

Q.    In  every  case? 

A.    No,  sir. 

Q.  The  name  "Standard"  appears  on  some  of  these  ex- 
hibits under  the  title  "Mowers."  That  is  the  mov/er  made  by 
the  Emerson-Brantingham  Company? 

3  A.    Yes,  sir. 

Q.  And  is  the  information  set  forth  on  Defendants'  Ex- 
hibits 30,  31  and  32  correctly  compiled  from  the  Defendants' 
Exhibits  4,  5,  and  6  for  Identification? 

A.    Yes,  sir. 

Q.  The  facts  stated  in  the  Exhibits  30,  31,  and  32  are  facts 
stated  in  Exhibits  4,  5,  and  6  for  Identification? 

A.    Yes,  sir. 

Mr.  McHugh:  The  defendants  now  offer  in  evidence  De- 
fendants' Exhibits  30,  31,  and  32. 

Mr.  G-rosvenor:     I  reserve  my  right  of  objection  until  I 

4  have  concluded  my  cross-examination  of  the  witness. 

Defendants'  Exhibits  30,  31,  and  32  will  appear  in  separate 
volume  of  exhibits. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Bowring,  rs  twine  one  of  the  principal  lines  or 
articles  of  merchandise  sold  by  you?   ' 

A.    Yes,  sir. 

Q.  How  many  pounds  of  twine  were  sold  in  your  agencv  in 
the  season  of  1912? 

A.    Approximately  3,000,000  pounds. 
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Q.    Aggregating  in  value  how  many  thousand  dollars? 

A.    I  don't  believe  I  could  multiply  that  so  quick. 

Q.    Between  $200,000  and  $300,000? 

A.  It  would  be  about  $210,000.  That  is  not  absolutely 
correct. 

Q.  Are  you  able  to  state  why  the  article  of  twine  was 
omitted  from  these  lists  which  were  taken  round  to  the  deal- 
ers for  their  signature,  and  many  of  which  you  have  testified 
were  signed  in  your  presence? 

A.    I  am  not. 

Q.  You  made  no  effort  to  ascertain  what  twine  was  being 
handled  by  the  dealers? 

A.    No,  sir. 

Q.  What  articles  are  sold  in  your  agency  by  you  the  total 
volume  of  sales  of  Avhich  aggregate  more  than  the  sales  of 
twine  aggregated  in  1912?  Speaking,  of  course,  merely  of 
your  agency. 

A.    I  think  the  binder  line  sells  more. 

Q.  What  was  the  total  volume  of  business  done  by  your 
general  agency  in  1912  ? 

A.    About  $1,082,000.  _ 

Q.  Then,  twine  constituted  from  20  to  25  per  cent,  of  your 
total  business? 

A.    Somewhere  in  there. 

Q.  Referring  to  the  lists  which  you  have  produced,  for  the 
purpose  of  refreshing  your  recollection,  if  you  so  desire, 
please  state  how  many  dealers,  if  any,  in  Block  No.  2  are 
handling  new  lines  manufactured  by  the  International  and  do 
not  carry  the  harvesting  lines.  Do  you  understand  my  ques- 
tion? 

A.    In  Block  2? 

Q.    In  Block  2. 

A.  (After  looking  through  Exhibit  32.)  There  are  not 
any. 

Q.  By  the  term  "new  lines"  I  include  all  the  things  you 
manufacture  outside  of  binders,  mowers,  and  sulky  rakes. 
And  you  so  understood  the  term? 

A.    Yes,  sir. 

Q.  Are  there  any  dealers  in  your  general  agency  to  whom 
you  sell  your  new  lines,  who  are  not  carrying  your  harvesting 
lines ;  if  so,  state  how  many. 

A.    I  do  not  remember  of  any  now. 

Q.  Do  you  know  how  many  dealers  there  are  in  your  gen- 
eral agency? 
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1  A.    No. 

Q.  Do  you  know  how  many  handle  your  binders  m  your 
general  agency? 

A.    Approximately  I  do. 

Q.    What  number  do  ? 

A.    Somewhere  from  230  to  250. 

Q.  Was  that  the  number  of  dealers  who  handled  your 
harvesting  lines  for  the  season  of  1912? 

A.    Yes,  sir. 

Q.  Have  you  discontinued  selling  your  harvesting  lines 
to  some  of  the  dealers  who  handled  your  lines  last  year?    I 

2  am  referring  now  to  the  season  of  1913,  and  asking  you 
whether  for  the  season  of  1913  you  have  discontinued  selling 
harvesting  lines  to  some  of  the  dealers  who  handled  your  har- 
vesting lines  in  1912. 

A.    Not  unless  they  went  out  of  business. 

Q.  As  of  what  date  were  these  lists  for  Blocks  2,  7  and  8 
gotten  up  by  you? 

A.    Immediately  after  the  previous  lists  were  completed. 

Q.    I  mean  do  these  lists  show  the  status  as  of  April,  1913, 
or  as  of  April,  1912? 
„       A.    They  show  it  for  both  practically. 

Q.  You  mean  by  that,  that  you  asked  the  dealer  what  he  was 
handling  in  1912  and  what  he  was  handling  in  1913,  and  if  in 
either  case  it  was  shown  he  was  handling  a  binder  not  made 
by  the  International,  the  name  of  that  binder  was  placed  on 
the  list? 

A.  In  most  cases  the  dealer  who  was  handling  the  machine 
in  1912  is  handling  it  again  in  1913.  In  some  few  cases  there 
were  some  additions  "on  account  of  1913  contracts. 

Q.    And  did  you  insert  those  additions  in  these  lists? 

A.    Yes,  sir. 
4       Q.    In  case  you  found  a  dealer  had  handled  Acme  or  Deere 
last  year  and  was  not  handling  the  same  this  year,  was  he 
charged  with  handling  the  Deere  or  the  Acme  on  these  lists? 

A.    No. 

Q.  Then,  these  lists  are  gotten  up  as  showing  the  condition 
of  things  in  April,  1913? 

A.    Yes,  sir. 

Q.  This  list  for  Block  No.  2,  containing  the  names  of  32 
dealers  of  whom  27  handle  your  binders,  gives  the  names  of 
two  dealers,  and  only  two,  as  handling  the  Deere  lines  of 
binders.  Do  yoii  know  whether  they  handled  those  binders 
in  1912? 
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A.    Yes,  sir.  ] 

Q.    Did  they  handle  the  lines  in  1912? 

A.    How  many  did  you  say  there  were  on  that  list? 

Q.  In  Block  No.  2  there  are  two  dealers  who  handle  the 
Deere  binders,  as  stated  in  this  list  for  Block  2.  You  may 
state  whether  in  1912  those  two  dealers  handled  the  Deere 
lines  of  binders. 

A.  The  first  one,  M.  B.  Smemoe,  of  Baltic,  South  Dakota, 
handled  the  Deere  line  of  binders  all  during  the  season  of 
1912 ;  the  Granite  Implement  Company,  of  Dell  Rapids,  han- 
dled the  Acme  in  1912  and  now  handle  the  Acme  and  the 
Deere  for  1913.  2 

Q.  So  that  only  one  of  those  two  companies  handled  the 
Deere  line  in  1912? 

A.    Yes. 

Q.  Are  any  of  the  dealers  in  Block  No.  2  handling  the 
Acme  lines  or  the  Independent  lines  for  the  first  time  this 
year? 

A.  J.  0.  Berdahl,  of  Colton,  South  Dakota,  handled  the 
Independent  line  during  1912,  and  continues  to  handle  it  in 
1913. 

Q.    Then,  the  only  other  man  in  Block  No.  2  who  handles  o 
the  Independent,  handles  it  for  the  first  time  this  year? 

A.    That  is  I.  H.  Herrick,  of  Flandreau,  South  Dakota. 

Q.    That  is  the  fact,  is  it? 

A.    Yes,  sir. 

(The  hearing  was  here  adjourned  until  the  morning  of  Fri- 
day, May  16, 1913,  at  10:00  o'clock.) 


242       A.  E.  Bowring  (Recalled),  Cross-Examination. 


I 


FeSeral  Building,  Saint  Paul,  Minn., 
Friday,  May  16, 1913, 10:00  A.  M. 

The  hearing  was  resumed  before  the  Special  Examiner, 
Robert  S.  Taylor,  at  the  above  time  and  place. 

Present : 

On  behalf  of  the  petitioner :    Edwin  P.  Grosvenor,  Esq., 
Special  Assistant  to  the  Attorney  General,  and  Jo- 
seph E.  Darling,  Esq. 
r,  On  behalf  of  the  defendants :  Hon.  William  D.  McHugh 

and  T.  J.  Doyle,  Esq. 

Thereupon  the  following  proceedings  were  had,  to-wit : 


A.  E.  BOWEING,  recalled  for  further  cross-examination: 
Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Bowring,  you  testified,  I  believe  that  there  was  no 
dealer  in  your  general  agency  to  whom  you  are  selling  your 
new  lines  who  is  not  also  handling  your  harvesting  lines. 

A.  I  said  on  those  three  blocks.  I  was  testifying  on  the 
lists,  as  I  understood  it. 

Q.  Now  I  am  asking  you  about  your  entire  general  agency. 
Is  there  any  dealer  in  your  entire  general  agency  to  whom  you 
are  selling  any  of  your  new  lines  who  is  not  also  one  of  the 
agents  for  your  harvesting  lines? 

A.    I  do  not  remember  of  any  at  the  present  time. 

Q.  How  many  dealers  are  there  in  Blocks  2,  7,  and  8  who 
are  handling  or  carrying  two  lines  of  your  binders  or  mowers  ? 

A.    I  don't  know  that. 

Q.  Using  these  lists  for  the  purpose  of  refreshing  your 
recollection  and  relating  to  Blocks  2,  7  and  8,  how  many  deal- 
ers do  you  find  handling  two  of  your  harvesting  lines? 

A.    Those  lists  would  not  be  accurate  in  there. 

Q.  You  have  attempted  in  these  lists  to  show  every  pos- 
sible handling  of  binders  and  mowers  by  other  companies  than 
yourselves,  have  you  not? 

A.    Yes,  sir. 

Q.  But  you  have  not  attempted  to  make  the  lists  complete 
in  ,so  far  as  they  represent  the  lines  of  your  own  company 
that  are  being  handled? 
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A.    Yes,  sir,  I  have.  ] 

Q.    Why,  then,  have  you  not  placed  on  this  list  the  different 
lines  of  your  own  make  that  are  handled  by  these  dealers? 
A.     We  have,  that  they  have  contracts  for. 
Q.    Then  I  ask  you,  refreshing  your  recollection  by  looking 
at  this  list,  to  state  how  many  dealers  there  are  in  Blocks  2, 
7  and  8  who  have  contracts  for  tM^o  of  your  harvesting  lines. 
A.    You  didn't  say  contracts.    You  said  handling.     I  an- 
swered your  question. 
Q.    You  have  a  question  before  you. 
(The  last  question  was  read.) 

A.    I  told  you  that  I  didn't  know,  but  I  could  tell  by  look-  ^ 
ing  at  the  list. 

Q.    All  right;  please  look  at  the  list. 
A.    I  didn't  make  this  list. 
Q.    I  am  referring  now  to  Blocks  2,  7  and  8. 
A.    It  was  Block  1  you  gave  me.    This  is  not  my  list  at  all. 
Q.    Just  look  through  those  sheets,  Mr.  Bowring.     Those 
are  the  sheets  for  your  entire  general  agency.     If  you  will 
look  over  those  sheets  you  will  find  Blocks  2,  7  and  8. 

A.  You  are  talking  about  the  entire  agency  now,  are  you 
not?  3 

Q.    No,  I  am  not.    Please  address  yourself  to  my  question. 
A.    Oh,  I  see ;  they  are  all  here  together. 
(The  witness  examines  the  exhibits.) 
The  Witness :    One. 

Q.     As  I  understand  it,  Mr.  Bowring,  you  have  only  put 
down  dealers  on  this  list  as  handling  harvesting  lines  where 
they  have  contracts  with  you  ? 
A.    Yes,  sir. 

Q.  Are  there  other  dealers  who  handle  your  harvesting 
lines  and  who  do  some  business  with  you  whose  names  are 
not  on  this  list?  4 

A.    No,  sir. 

Q.  How  about  these  names  of  other  companies,  for  instance 
Deere?  Do  you  know  that  in  each  case  where  the  name  Deere 
or  Independent,  or  Acme,  is  inserted,  the  dealer  opposite 
whose  name  that  word  is  placed  has  a  contract  with  the  Inde- 
pendent Company? 
A.  That  is  what  they  say. 
Q.    What  is  that? 

A.     That  is  what  they  told  me,  yes,  sir. 
Q.    Do  you  know  how  long  some  of  these  agents  here  rop- 
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resented  as  handling  Deere  and  Acme  and  Prison  binders  and 
mowers  have  been  handling  the  same  ? 

A.    I  do  some  of  them,  yes,  sir. 

Q.  Take  the  name  of  Smemoe,  of  Baltic,  South  Dakota, 
handling  the  Deere  line  and  the  Deering  line.  Isn't  he  taking 
on  the  Deere  line  for  the  first  time  this  year? 

A.    I  didn't  get  the  name. 

(Mr.  Grosvenor  points  out  the  name  on  the  exhibit.) 

The  Witness:    Smemoe? 

Q.    Yes. 

A.    He  handled  the  Deere  line  all  last  year. 

Q.    Last  year  was  the  first  year  he  had  had  it? 

A.    Yes,  sir. 

Q.  You  have  the  Moline  Company  down  here,  in  the  column 
of  "binders  and  mowers,"  in  one  or  two  places.  That  line 
has  never  been  handled  in  your  territory,  has  it,  until  this 
season? 

A.  They  have  contracts  and  machines  on  hand  for  this 
season. 

Q.  This  is  the  first  season  that  they  have  ever  been  sold 
there;  is  that  not  correct? 

A.    Yes,  sir.    That  is,  the  Moline  Plow  Company. 

Q.  Now,  these  lists  show  for  Block  No.  7  that  there  are  in 
that  block  four  dealers  handling  Deere  lines  of  binders. 
Please  state  if  any  of  those  dealers  are  handling  the  Deere 
lines  for  the  first  time  this  year.  (Handing  the  exhibit  to 
the  witness.) 

A.    Do  you  want  that  given  by  the  name  of  the  dealer? 

Q.    Yes. 

A.  W.  F.  Oehmke,  of  Larchwood,  Iowa,  for  the  first  time 
this  year. 

Q.    He  is  handling  them  the  first  time  this  year? 

A.    Yes. 

Q.    He  is  also  handling  the  Deering  lines?    Is  that  right? 

A.    Yes,  sir. 

Q.    And  he  handled  the  Deering  last  year? 

A.  Yes,  sir.  You  want  those  that  only  handled  the  ma- 
chine or  just  started  this  year? 

Q.  I  asked  you  to  state  which  of  these  Deere  agents  are 
handling  the  Deere  lines  of  binders  for  the  first  time  this  year. 

A.  I  wanted  to  get  that  straight.  Fitzgerald  Harness  & 
Buggy  Company,  Eock  Eapids,  Iowa. 

Q.    He  is  handling  also  the  McCormick  lines;  is  that  right? 

A.    Yes,  sir. 

Q.    And  did  he  handle  the  McCormick  last  year? 
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A.    Yes,  sir.  1 

Q.  Then,  there  were  only  two  dealers  in  that  block  who 
handled  Deere  lines  last  year? 

A.    Yes,  sir. 

Q.    And  two  more  dealers  have  gone  in  this  year? 

A.  I  don't  know  whether  there  are  two  or  more;  I  didn't 
count  them. 

Q.    Well,  look  through  it  and  see. 

A.    There  are  three. 

Q.    Three  entered  this  year? 

A.    Yes,  sir. 

Q.    And  how  many  were  there  last  year?  2 

A.    Two. 

Q.  Each  one  of  those  three  new  dealers  is  handling  one  of 
your  harvesting  lines? 

A.    YeSj  sir. 

Q.    In  Block  8  there  aren't  any  Deere  agents,  are  there? 

A.    You  mean  Deere  binder? 

Q.    Deere  binder,  yes. 

A.    Harvesting  machinery? 

Q.    No,  I  am  talking  about  Deere  binders. 

A.    Binders?    No,  sir,  there  is  not.  g 

Q.  How  many  dealers  in  Block  8  are  handling  Acme  or 
Prison  goods  for  the  first  time  this  year?    State  the  names. 

A.     Emil  Olson,  of  Bigelow,  Minnesota. 

Mr.  McHugh:  State  what  machines  he  has  taken  on  this 
year. 

The  Witness:    The  Minnesota  Prison. 

Q.    And  he  is  also  handling  the  Deering? 

A.    Yes,  sir. 

Q.    And  he  was  handling  the  Deering  last  year? 

A.    Yes,  sir.    You  say  both  Acme — 

Q.    Both  Acme  and  Prison.  4 

A.  N.  Kaufman,  Wooster,  Minnesota ;  taken  on  the  Minne- 
sota Prison  binder;  he  also  handles  the  McCormick  and  the 
Acme.  Meyer  Bros.,  Lismore,  Minnesota :  Minnesota  Prison ; 
he  also  handles  the  McCormick. 

Q.    And  he  handled  the  McCormick  last  year? 

A.  Yes,  sir.  This  just  refers  to  binders  alone.  Farmers' 
Cooperative  Association  of  Wooster,  Minnesota :  handles  the 
Minnesota  Prison  machine. 

Q.    Has  that  company  just  gone  into  business  there? 

A,    No,  sir. 
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Q.  What  is  that?  Is  that  a  regular  implement  dealers' 
company? 

A.  They  handle  implements  and  grains.  The  farmers  or- 
ganized ostensibly  the  Farmers'  Elevator  Company. 

Q.  Then  they  are  not  regularly  engaged  in  the  implement 
business? 

A.    They  are  just  starting  in. 

Q.  They  handle  nothing  but  Minnesota  Prison  goods;  is 
that  right? 

A.  Well,  they  have  not  up  to  this  time.  The  party  told  me, 
however,  that  they  expected  to  put  in  a  line  of  implements. 

Q.  At  the  time  you  put  them  down  there  on  your  list  they 
Avere  not  handling  anything  except  Minnesota  Prison  goods, 
were  they? 

A.    That  is  all. 

Q.    And  their  principal  business  is  a  grain  business,  isn't  it? 

A.    I  think  so. 

Q.  What  lines  of  implements  does  the  Minnesota  Prison 
make? 

A.    I  don't  know. 

Q.  They  don 't  make  many  things,  do  they,  in  the  farm  im- 
plement line  ? 

A.    Well,  his  contract  showed  for  binders  and  mowers. 

Q.  The  Minnesota  Prison  does  not  make  anything  else, 
does  it? 

A.    I  don 't  know,  I  am  sure. 

Q.  Why  did  you  put  him  down  there  if  he  is  not  a  regular 
dealer? 

A.    He  is  handling  competitive  machines. 

Q.    And  this  is  his  first  year,  is  it? 

A.    That  is  what  he  told  me,  yes,  sir. 

Q.    Has  he  sold  any  yet? 

A.  He  wouldn't  be  apt  to  sell  many  binders  so  far.  T  don't 
know  whether  he  has  got  any  orders  for  sales  or  not. 

Q.  Every  opportunity  you  had  to  put  down  a  name  of  ■<'■ 
man  who  could  be  considered  in  any  sense  a  dealer  handling 
an  independent  line  you  availed  yourself  of  the  opportunity, 
didn't  you? 

A.    I  put  down  just  exactly  the  conditions  as  they  were. 

Q.  You  don't  put  down  the  twine  in  any  case,  though,  do 
you? 

A.  These  lists  were  sent  to  me,  and  I  put  down  the  items 
just  as  the  list  called  for. 
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Q.    You  don 't  put  down  on  the  lists  the  conditions  as  they  i 
are  regarding  twine,  do  you? 

A.    It  is  not  recited  in  the  lists. 

Q.    And  it  was  not  called  for? 

A.    No,  sir. 

Q.  Well,  go  on  and  find  some  other  dealer  in  Block  8  who 
has  taken  on  an  independent  harvesting  line  for  the  first  time 
this  year. 

A.    There  is  not  any. 

Q.  Do  you  know  why  in  the  Topeka  and  other  agencies 
there  has  been  a  change  in  the  block  system  and  there  has 
been  none  in  your  agency?  2 

Mr.  McHugh:  I  object  to  that  as  not  proper  cross-exam- 
ination, encumbering  the  record,  and  taking  time  by  exam- 
ination into  a  subject  which  was  not  included  in  the  direct 
examination,  and  a  flagrant  violation  of  the  rules  of  evidence. 

A.    I  do  not. 

Q.  Have  you  made  any  plans  in  your  agency  to  divide  the 
work  or  to  install  the  system  of  two  blocks  ? 

Mr.  McHugh:  The  defendants  object  to  this  question  as 
improper  cross-examination,  and  in  this  connection  state  that 
the  defendants  are  making  every  effort  to  expedite  the  hear-  „ 
ing  of  this  case,  and  now  make  formal  protest  against  any 
delay  by  going  into  cross-examination  on  subjects  not  cov- 
ered by  the  direct  examination,  and  in  flagrant  violation  of 
the  rules  of  evidence. 

A.    I  have  not. 

Q.  In  your  agency  does  one  blockman  make  contracts  and 
sales  for  the  new  lines  as  well  as  for  the  harvesting  lines? 

Mr.  McHugh:  The  defendants  renew  their  objection,  and 
protest. 

A.    Yes,  sir. 

Q.  Then  referring  to  the  lists  that  you  have  produced,  for  4 
instance.  Block  2,  you  have  in  the  column  under  "Binders," 
"Deering;"  under  "Mowers,"  "Deering,"  and  then  under 
"Other  Implement  Lines  Handled,"  for  instance,  "I.  H.  C, 
wagons,  harrows,  drills,  planters,  spreaders,  cream  separa- 
tors, shellers,  grain  dumps."  That  is  opposite  the  name  of 
Bach  &  Seeman.  The  same  blockman  sells  to  Bach  &  See- 
man,  or  makes  contractsi  with  Bach  &  Seeman  for  all  those 
lines? 

Mr.  MoHugh:    I  make  the  same  objection  and  protest. 

A.     Yes,  sir. 


248       A.  E.  Bowring  (Recalled),  Cross-Examination. 

Q.  And  does  the  same  canvasser  go  to  those  dealers  for 
all  those  lines? 

Mr.  McHugh:     Same  objection  and  protest. 

A.    Yes,  sir. 

Q.  Now,  you  have  put  respecting  Bach  &  Seeman  the 
names  of  several  manufacturers,  with  the  lines  they  handle. 
Please  state  again  what  that  enumeration  purports  to  repro- 
duce from  the  more  detailed  statements  which  you  produced 
on  direct  examination  yesterday. 

A.     I  don't  just  get  what  you  want. 

Q.  You  said  yesterday  that  you  went  to  these  dealers  and 
'  got  a  long  list  of  papers  signed,  one  by  each  dealer.  Do  you 
recall? 

A.     Yes,  sir. 

Q.  And  then  you  said  you  had  under  your  direction  trans- 
cribed from  those  lists  certain  material  which  was  embodied 
on  these  lists,  which  were  introduced  in  evidence. 

A.     Yes,  sir. 

Q.  Now  my  question  is  this:  what  were  you  endeavoring 
to  do  in  making  those  transcriptions?  In  other  words,  I  un- 
derstood you  to  say  that  you  did  not  attempt  to  put  on  this 
list,  that  is,  this  tabulated  form  of  all  the  dealers,  all  the 
things  that  each  dealer  bought;  is  that  right? 

A.     I  think  there  were  some  left  off. 

Q.  Now  please  state  what  plan  you  followed  in  placing 
some  of  these  things  on  this  list. 

A.     The  principal  line  of  goods  handled  by  the  dealer. 

Q.  That  is  to  say,  that  purports  to  show,  or  you  drew  it 
up  in  an  endeavor  to  make  it  show,  the  principal  things  that 
that  dealer  handled? 

A.     Yes,  sir. 

Q.  Now  what  do  you  mean  by  the  "principal  things"? 
That  which  amounted  to  most  in  volume  of  business? 

A.     Yes,  sir. 

Q.  Now  I  point  out  the  name  Bach  &  Seeman,  and  ask  you 
whether  the  twine  bought  by  that  dealer  would  not  aggregate 
a  great  deal  more  in  value,  or  would  not  the  twine  account  of 
a  dealer  in  your  territory  amount  to  much  more  than  of  any 
one  of  the  items  on  that  list? 

A.     Well,  I  am  not  sure  about  that.    I  don't  know. 

Q.  Will  the  average  dealer  in  your  agency  sell  a  great 
many  corn  shellers? 

A.     Some  seasons  they  do. 

Q.    Does  the  total  volume  of  business  in  corn  shellers  in 
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your  general  agency  approximate  in  value  the  volume  of  sales  j 
of  twine? 

A.    I  would  not  think  so.    However,  I  am  not  sure. 

Q.  Does  the  volume  of  business  in  corn  planters  approxi- 
mate in  value  the  total  volume  of  business  in  your  general 
agency  in  twine? 

A.  I  don't  Imow  very  much  about  the  com  planter  busi- 
ness. 

Q.  Does  the  volume  of  business  in  grain  drills  in  your 
general  agency  approximate  in  value  the  volume  of  business 
in  twine? 

A.     Some  years  I  think  it  probably  does;  other  years  it  2 
might  not. 

Q.  Does  the  volume  of  business  in  grinders  approximate 
in  value  the  volume  of  business  in  twine? 

A.    I  would  not  think  so. 

Q.  Now  please  state  why  all  those  articles,  namely, 
shellers,  planters,  drills,  and  grinders,  are  inserted  in  that 
list  as  being  the  things  that  this  firm.  Bach  &  Seeman,  buy 
from  Parlin  &  Orendorff  Company,  whereas  twine,  of  which 
there  is  a  greater  volume  of  business,  is  not  listed  among 
the  articles  purchased  from  I.  H.  Co. 

A.    I  explained  to  you  before  that  I  filled  out  the  list  just  ^ 
as  it  was  sent  to  me.    Twine  was  not  on  the  list.    I  did  not  fill 
it  out. 

Q.  If  twine  had  been  on  this  list  of  detailed  items,  or  this 
itemized  list,  would  you  have  considered  twine  as  one  of  the 
important  articles  which  should  have  been  listed  on  this  list? 

A.  I  would  have  put  it  on  the  list  if  it  had  been  there,  yes, 
sir. 

Q.     Are  there  many  grain  dumps  sold  in  your  territory? 

A.     Some. 

Q.     What  is  the  volume  of  business  in  grain  dumps?  4 

A.     I  did  not  understand. 

Q.  I  say  what  is  the  annual  volume  of  business  in  grain 
dumps  in  your  agency? 

A.     I  don't  know. 

Q.  Can  you  give  it  approximately?  I  mean  the  volume 
of  business  in  grain  dumps  sold  by  you? 

A.     We  never  sold  grain  dumps  but  one  season. 

Q.    You  have  listed  grain  dumps  in  these  lists. 

A.    Yes,  sir. 

Q.    When  was  the  first  year  you  sold  grain  dumps? 

A.    Last  year. 

Q.    How  many  did  you  sell  in  your  agency? 
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1  A.    I  don't  remember  exactly  how  many  I  did  selL 
Q.     State  to  the  best  of  your  recollection. 

A.  I  couldn't  tell  you  at  all  the  number  we  sold.  I  think 
probably  in  dollars  and  cents  it  would  amount  to  $5,000,  some- 
where along  in  there,  approximately.  I  don't  positively  know. 

Q.  Now,  Mr.  Bowring,  I  don't  want  to  spend  much  time 
on  this,  but  1  direct  your  attention  to  the  name  of  J.  0.  Ber- 
dall,  of  Colton,  South  Dakota,  appearing  on  Exhibit  32.  And 
also  direct  your  attention  to  the  individual  list  of  that  com- 
pany. I  ask  you  if  this  is  not  the  fact:  the  individual  list 
shows  that  the  company  handles  Deering  grain  binders,  Deer- 

2  ing  corn  binders,  Deering  mowers,  and  Deering  sulky  rakes. 

A.    Yes,  sir. 

Q.  Exhibit  32  of  the  tabulation  of  that  block,  under  the 
name  of  Berdall,  shows  that  Berdall  handles  Deering  binders 
and  Deering  mowers,  but  makes  no  reference  to  either  sulky 
rakes  or  com  binders.    Is  that  not  correct? 

A.    He  took  on  a  contract  for  Deering  only  this  spring  and 
has  not  sold  any  of  the  Deering  line  of  goods  up  to  this  time, 
of  any  kind. 
Q.    I  am  asking  you  as  to  whether  the  fact  is  not  that  his 
r>  individual  list  shows  that  he  handles  Deering  grain  binders, 
Deering  corn  binders,  Deering  mowers,  and  Deering  sulky 
rakes  1 
A.    He  has  a  contract  for  them. 

Q.  As  a  matter  of  fact,  however,  the  tabulated  list  shows 
that  he  is  handling  only  Deering  binders  and  Deering  mowers, 
but  does  not  give  any  statement  showing  that  he  is  handling 
Deering  rakes  or  Deering  com  binders. 

A.    Well,  he  gives  an  additional  order  for  rakes  when  he 
gets  them,  and  then  he  is  tabulated  up  as  a  rake  dealer. 
Q.     I  ask  you  again  if  it  is  not  the  fact  that  Exhibit  32  does 
j.  not  show  that  he  either  handles  Deering  corn  binders  or  Deer- 
ing rakes? 
A.    That  is  right. 

Q.     So  that  those  articles  are  omitted  from  the  detailed  list 
which  shows  that  he  handles  those  lines! 
A.     Yes,  sir. 
Q.     That  is  correct? 
A.    Yes,  sir. 

Q.    Now,  what  reason  is  there  for  the  omission  of  those 
lines  from  the  tabulation  Exhibit  32? 

A.    The  reason  rakes  was  left  off  there  is  that  Mr.  Berdall 
was  a  new  agent  and  has  not  given  any  order  for  rakes. 
Q.     And  has  not  sold  any? 
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A.    He  has  not  given  an  order  for  any.  1 

_  Q.  I  ask  you  also  to  direct  your  attention  to  the  same  ex- 
hibit for  Berdall,  or  the  same  detailed  sheet  of  Berdall's 
goods,  and  ask  you  whether  it  shows  that  Berdall  is  handling 
any  Independent  Harvester  rakes,  that  is,  the  rakes  of  the 
Independent  Harvester  Company. 

A.    It  does. 

Q.    Where  does  it  show  that  he  is  handling  the  rakes  of 
the  Independent  Harvester  Company,  on  that  detailed  list? 

A.    It  does  not  show  it. 

Q.     It  does  not  show  it.    However,  on  the  tabulation,  being 
Exhibit  32,  of  Berdall,  it  is  stated  that  he  is  handling  rakes  2 
of  the  Independent  Harvester  Company;  is  that  right? 

A.    Yes,  sir. 

Q.  Has  he  sold  any  of  the  rakes  of  the  Independent  Har- 
vester Company? 

A.    He  says  that  he  has. 

Q.    He  does  not  list  it,  does  he? 

A.     Probably  an  error  on  my  part.     It  should  have  been. 

Q.  In  connection  with  that  one  dealer,  on  your  tabulation 
under  "I.  H.  Co.,"  you  have  omitted  things  which  his  detailed 
list  shows  that  he  is  carrying,  and  on  the  other  hand,  in  con-  q 
nection  with  the  Independent  Harvester  Company,  you  have 
inserted  things  which  his  detailed  list  shows  he  is  not  carry- 
ing. 

A.  That  is  true  so  far  as  the  contract  is  concerned;  he  has 
got  a  contract. 

Q.  Isn't  it  a  fact  that  you  have  made  up  these  tabulations 
on  the  principle  illustrated  by  that  one  example? 

A.     No,  sir. 

Q.     Taking  the  same  name,  Berdall,  and  referring  to  Ex- 
hibit 32,  which  is  the  tabulation,  have  you  personal  knowledge 
that  Berdall  has  sold  or  ordered  each  one  of  the  articles  4 
enumerated  there  under  his  name? 

A.     Most  of  them  I  have,  yes,  sir. 

Q.     There  are  some  of  them  that  he  has  not  sold  this  year? 

A.     That  refers  to  Deering  goods. 

Q.  Well,  take  these  goods  of  the  Moline  Plow  Company 
or  the  Independent  Harvester  Company,  or  the  Dakota  Plow 
&  Wagon  Company,  the  Eock  Island  Plow  Company,  the 
Emerson-Brantingham  Company,  the  Charles  A.  Stickney 
Company. 

A.    He  has  bought  all  of  those  and  has  them  on  hand. 
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t       Q.    Did  you  see  articles  of  eacli  of  these  makes  in  his  store? 

A.    Yes,  sir. 

Q.  There  are  no  Johnston  agents,  that  is,  agents  handling 
the  Johnston  lines,  in  Blocks  2,  7  and  8,  are  there! 

A.    None  that  I  know  of. 

Q.  Do  the  dealers  carrying  your  harvesting  lines,  Dieering, 
for  instance,  or  McCormick,  always  carry  repairs,  or  have 
contracts  for  repairs? 

A.    Yes,  sir. 

Q.    Do  any  dealers  have  any  contracts  for  repairs  that  do 
^  not  carry  those  harvesting  lines? 

A.     I  think  not. 

Q.  You  don't  show  any  of  the  contracts  for  repairs  on 
these  Blocks  2  and  7  and  8,  do  you? 

A.  The  repair  contract  and  the  machine  contract  are  one 
and  the  same. 

Q.    They  go  together? 

A.     Yes,  sir. 

Q.     Are  any  headers  sold  in  your  agency? 

A.     We  sell  some  header  binders,  that  is,  push  binders. 

Q.    Are  those  included  under  the  term  "binders"? 

A.     Yes,  sir. 

Q.  Then,  the  term  "binder"  as  used  in  your  list  includes 
corn  binder,  grain  binder,  and  header? 

A.    Yes,  sir. 

Q.     And  push  binder? 

A.    Yes,  sir;  also  repairs. 

Q.     Are  there  any  corn  shockers  sold  in  your  territory? 

A.     No,  sir. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  What  are  the  names  of  the  men  to  whom  you  tele- 
phoned and  got  the  information  as  you  testified  on  direct 
examination? 

A.  Olaf  Moatson,  N.  Kaufman,  Paul  Undeidt,  Johnson  & 
Melgren,  George  DeBerg  &  Son,  T.  Flynn. 

Q.  And  what  are  the  names  of  the  parties  whom  you  did 
not  find  at  home,  as  indicated? 

A.  August  Boehmke,  Knuttson  &  Labens,  Elmer  Allen, 
Emil  Heldt. 
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1 
F.  0.  PEEKINS,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

.Direct  Examination  hy  Mr.  McHugh. 

Q.    Your  full  name,  please? 

A.    F.  O.  Perkins. 

Q.    What  is  your  business? 

A.  Assistant  to  the  general  agent  of  the  International  Har- 
vester Company  at  Sioux  Falls,  South  Dakota. 

Q.    Mr.  Perkins,  did  you  compile  a  list  of  the  dealers  in  ^ 
agricultural  implements  in  certain  blocks  in  the  Sioux  Falls 
general  agency  of  the  International  Company,  with  certain 
information  concerning  implements  handled  by  the  dealers, 
respectively? 

A.    I  did. 

Q.    How  many  blocks  are  there  in  the  Sioux  Falls  agency? 

A.    Eight. 

Q.  What  blocks  are  the  ones  which  were  covered  by  your 
investigation  and  the  list  that  you  prepared? 

A.    Block  1,  Block  3,  Block  4,  Block  5,  and  two  towns  east  of  3 
the  Missouri  river  on  Block  6. 

Q.    Two  towns  east  of  the  Missouri  river — or  west? 

A.    East  of  the  Missouri  river. 

Q.    East  of  the  Missouri  river,  on  Block  6,  and  are  named — 

A.    Chamberlain  and  Pukwana,  South  Dakota. 

Q.    And  they  are  compiled  in  what  block? 

A.    In  Block  4 — adjacent  to  Block  4. 

Q.  The  work  you  have  done  and  the  lists  you  have  com- 
piled relate  only  to  territory  east  of  the  Missouri  river? 

A.    Yes,  sir. 

Q.     West  of  the  Missouri  river,  in  the  territory,  it  is  a  4 
cattle  country  and  not  a  settled  country,  isn't  it? 

A.    Yes,  sir. 

Q.  Now,  Mr.  Perkins,  what  did  you  do  in  the  way  of  getting 
the  names  and  localities  of  the  various  implement  dealers  in 
the  blocks  you  have  mentioned,  with  the  information  respect- 
ing them,  that  you  compiled? 

A.  I  visited  each  agent  in  person  and  the  information  was 
put  down  as  given  to  me  in  person,  or  in  a  few  cases  by  tele- 
phone, of  which  I  made  a  note  on  the  original. 

Q.  Did  you  visit  the  place  of  business  of  these  people,  ex- 
cept in  the  few  instances  you  have  mentioned? 
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1  A.    I  did. 

Q.    And  observed  what  was  there  exposed  for  sale? 

A.    I  did. 

Q.  And  did  you  ask  the  dealers  what  implements  they  had 
for  sale? 

A.    In  every  instance. 

Q.    You  had  with  you  certain  blank  forms  ? 

A.    Yes,  sir. 

Q.  And  you  asked  the  dealer  for  the  information  that 
would  enable  you  to  fill  up  those  particular  blank  forms? 

2  A.    I  did. 

Q.    The  forms  were  furnished  to  you? 

A.    They  were. 

Q.  And  your  inquiry  was  solely  and  only  in  reference  to 
information  that  would  be  necessary  to  fill  up  these  forms? 

A.    It  was. 

Q.  After  talking  with  the  dealers  as  to  what  they  were 
authorized  to  sell  and  what  implements  they  represented,  so 
far  as  the  printed  list  called  for  the  same,  what  did  you  do? 

A.  I  wrote  it  down  on  the  blank  furnished  me — just  ver- 
batim as  they  gave  it  to  me. 

3  Q.    And  in  the  dealer's  presence? 

A.    In  the  dealer's  presence  in  all  cases. 
Q.    And  with  his  cooperation? 
A.    Yes,  sir. 

Q.    He  dictated  what  you  wrote? 
A.    Yes,  sir. 

Q.    And  did  you  procure  the  dealer's  signature? 
A.    In  every  instance  except  the  few  I  have  named. 
Q.    I  will  come  to  these  in  a  moment.    Where  you  obtained 
the  information  by  telephone,  why  was  that? 
A.    Because  the  towns  were  hard  of  access  and  the  time  was 

4  limited  in  which  to  get  them  by  personal  visitation. 

Q.  Did  you  know  the  dealer? 

A.  Yes,  sir,  in  every  instance. 

Q.  And  called  him  up  by  'phone  at  his  place  of  business? 

A.  Yes,  sir. 

Q.  And  got  the  telephonic  communication  in  obedience  to 
the  call? 

A.  Yes,  sir. 

Q.  And  talked  with  the  dealer? 

A.  Yes,  sir. 

Q.  Did  you  ask  him  for  the  information? 

A.  I  did. 


F.  0.  Perkins,  Direct  Examination.  255 

Q.    And  wrote  it  down  as  he  gave  it  to  you? 

A.    Yes,  sir. 

Q.  And  did  you  note  on  the  printed  form  the  fact  that  the 
information  came  by  telephone? 

A.    I  did. 

Q.  And  did  you,  in  order  to  preserve  regularity,  sign  the 
dealer's  name  by  you? 

A.  Where  the  information  was  given,  I  don't  think  I  signed 
the  dealer's  name.  For  example,  "Called  up  by  telephone  and 
received  the  above  information  from  I.  J.  Harris. ' ' 

Q.  Was  the  notation  so  made  in  each  of  those  cases,  upon 
the  printed  form? 

A.    It  was. 

Q.  Have  you  those  original  printed  forms  filled  out  in  the 
manner  you  have  described? 

A.    I  have. 

Q.  Will  you  produce  the  printed  forms  filled  out  as  yoU" 
have  described  for  the  dealers  in  Block  1? 

(The  witness  produces  lists,  which  were  marked  Defend- 
ants' Exhibits  33  to  36,  inclusive.) 

Q.  Handing  you  Defendants '  Exhibit  33,  I  will  ask  you  to 
state  whether  those  are  the  original  blank  forms,  filled  out  as 
you  have  described,  for  Block  1, 

A.    They  are. 

Q.  Handing  you  Defendants'  Exhibit  34,  I  will  ask  you  to 
state  whether  those  are  the  original  forms  filled  out,  as  you 
have  described,  for  Block  3. 

A.    They  are. 

Q.  Handing  you  Defendants'  Exhibit  35,  I  will  ask  you  to 
state  whether  those  are  the  original  forms,  filled  out  as  you 
have  described,  for  Block  4. 

A.    They  are,  yes,  sir. 

Q.  Handing  you  Defendants'  Exhibit  36,  I  will  ask  you  to 
state  whether  that  comprises  the  original  blanks,  filled  out 
as  you  have  described,  for  Block  5. 

A,    Yes,  sir. 

Q.  What  are  the  particular  instances  wherein  you  derived 
the  information  by  telephone?  Give  the  name  and  the  loca- 
tion. 

A.  On  Block  5,  I.  J.  Harris,  Inwood,  Iowa;  A.  A.  Brown, 
Inwood,  Iowa.  On  Block  4,  H.  Vis  &  Co.,  Harrison,  South 
Dakota ;  also  in  Block  4,  Kaylor  Hardware  Company,  Kaylor, 
South  Dakota.  On  Block  4,  John  J.  Mathey,  Robey,  South 
Dakota.    Those  are  the  only  ones  by  telephone.    There  were 


256  F.  0.  Perkins,  Direct  Examination. 

1  some  that  were  not  signed  by  the  person  in  charge — that  is, 
the  owner  of  the  business  was  not  there  in  a  few  instances. 

Q.    And  that  will  show  on  the  originals? 

A.    Yes,  sir. 

Q.  And  the  information  you  entered  upon  the  lists  in 
those  cases  is  entered  from  your  personal  observation  of  what 
was  exposed  there  for  sale? 

A.    And  from  interrogating  the  man  in  charge. 

Q.    The  man  in  charge  of  the  business? 

A.    Yes,  sir. 

Q.  The  man  who  was  in  charge  of  the  business  for  the 
^  owner? 

A.    Yes,  sir. 

Q.  So  that  the  information  set  forth  on  Defendants'  Ex- 
hibits 33,  34,  35,  and  36  is  correct? 

A.    It  is. 

Q.  Now  did  you  have  prepared,  under  your  supervision, 
a  recapitulation  of  certain  of  the  information  contained  on 
Exhibits  33  to  36  mentioned? 

A.    Yes,  sir. 

(Tabulated    statements    produced    by    the    witness    were 

3  marked  Defendants'  Exhibits  37  to  40,  inclusive.) 

Q.  Handing  you  Defendants'  Exhibit  37,  I  will  ask  you  to 
state  whether  that  is  a  recapitulation  of  the  information  with 
respect  to  Block  1. 

A.    Yes,  sir. 

Q.  Handing  you  Defendants '  Exhibit  38,  I  will  ask  you  to 
state  whether  that  is  a  recapitulation  of  the  information  men- 
tioned for  Block  3. 

A.    Yes,  sir. 

Q.  Handing  you  Defendants '  Exhibit  39,  I  will  ask  you  to 
state  whether  that  is  a  recapitulation  of  the  information  with 

4  respect  to  Block  4. 

A.    Yes,  sir. 

Q.  Handing  you  Defendants '  Exhibit  40,  I  will  ask  you  to 
state  whether  that  is  a  recapitulation  of  the  information  men- 
tioned respecting  Block  5. 

A.    Yes,  sir. 

Q.  And  Defendants'  Exhibits  37,  38,  39,  and  40,  in  all  the 
information  thereon  set  forth,  correctly  state  that  informa- 
tion as  shown  by  the  lists  Exhibits  33,  34,  35,  and  36? 

A.    Yes,  sir. 

Q.     On  the  exhibits  37,  38,  39,  and  40  there  is  a  column 
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headed  "Binders."    In  that  column  you  have  listed  all  bind-  1 
ers,  whether  grain  or  corn  binders? 

A.    Yes,  sir. 

Mr.  McHugh:  I  don't  think  I  will  ask  about  the  names 
of  machines,  we  have  done  that  so  thoroughly. 

Q.  And  the  information  set  forth  in  Defendants'  Exhibits 
37,  38,  39,  and  40  is  correct? 

A.    It  is. 

Mr.  McHugh:  Defendants  now  offer  in  evidence  Defend- 
ants' Exhibits  33,  34,  35,  and  36,  the  same  to  be  received  in 
evidence  but  not  to  be  extended  in  the  printed  record. 

Mr.  Grosvenor:    I  reserve  the  right  to  enter  my  objection  2 
at  the  close  of  the  cross-examination. 

Mr.  McHugh:  The  defendants  now  offer  in  evidence  De- 
fendants' Exhibits  37,  38,  39,  and  40. 

(Defendants'  Exhibits  37,  38,  39,  and  40  appear  in  sep- 
arate volume  of  exhibits.) 

Cross-Examination  by  Mr.  Grosvenor. 

Q.     Mr.  Perkins,  I  show  you  Defendants'  Exhibit  37.     I 
understand  that  is  a  recapitulation  of  the  different  state-  -' 
ments  obtained  by  you,  as  testified  on  direct  examination, 
from  each  of  the  different  dealers  whom  you  visited. 

A.    Yes,  sir. 

Q.  Then  if  I  take,  say,  the  first  of  these  detailed  state- 
ments, contained  in  Exhibit  33,  and  compare  it,  with  the  name 
of  the  dealer  on  that  statement,  with  the  articles  as  shown 
opposite  his  name  on  Exhibit  37,  it  will  give  an  illustration 
of  the  manner  of  your  recapitulation? 

A.    Yes,  sir. 

Q.    The  name  of  the  dealer  being  in  this  case  H.  A.  Mun-  ^ 
son,  of  Alpena,  South  Dakota.     In  the  first  place  you,  like 
Mr.  Bowring,  have  not  attempted  to  state  the  twine  handled 
by  the  dealers. 

A.  The  blank  did  not  call  for  it;  I  filled  out  all  that  the 
blank  called  for. 

Q.  Whatever  the  reason,  you  did  not  attempt  to  give  the 
twine  handled,  did  you? 

A.    I  did  not;  the  blank  did  not  call  for  it. 

Q.  Now  look  at  Exhibit  33,  the  first  sheet  being  the  state- 
ment of  the  dealer  Munson  of  Alpena.  (Handing  the  exhibit 
to  the  witness.) 

A.    Yes,  sir. 
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Q.  The  first  item  on  that  list  is  farm  wagons ;  is  that  cor- 
rect?   That  is  below  the  list  of  harvesting  machinery. 

A.    Yes,  sir. 

Q.  The  list  of  harvesting  machinery  being  grain  binders, 
corn  binders,  and  sulky  rakes.  Under  that  the  first  itemized 
article  is  farm  wagons? 

A.    Yes,  sir: 

Q.  And  the  itemized  statement  shows  that  he  is  handling 
farm  wagons  of  Deere  &  Company,  International  Harvester 
Company,  and  the  Rock  Island  Plow  Company? 

A.    Yes,  sir. 

Q.    Is  that  correct? 

A.    It  is. 

Q.  Now  I  show  you  the  recapitulation.  You  have  entered 
him  upon  the  recapitulation,  against  the  name  of  H.  A.  Mun- 
son,  as  handling  John  Deere  wagons  and  Rock  Island  Plow 
Company  wagons,  have  you  not? 

A.    Yes,  sir. 

Q.  You  have  not  shown  on  the  recapitulation  that  he  is 
handling  International  wagons,  have  you? 

A.    No,  that  does  not  show  there. 

Q.  The  detailed  statement  also  shows  that  Munson  is  han- 
dling International  sulky  rakes  and  International  sweep 
rakes.    Is  that  not  correct? 

A.    It  is,  yes,  sir. 

Q.  The  recapitulation  does  not  show  that  Munson  is  han- 
dling any  International  rakes,  does  it? 

A.    No,  it  does  not. 

Q.  The  detailed  statement  also  shows  that  Munson  is  han- 
dling Moline  Plow  Company's  sweep  rakes.    Is  that  correct? 

A.    Yes,  sir. 

Q.  It  does  not  show  that  Munson  is  handling  any  Moline 
Plow  Company  sulky  rakes,  does  it? 

A.    It  does  not,  no,  sir. 

Q.  You  have  entered  upon  the  recapitulation  the  word 
"rakes"  so  as  to  show  that  Munson  is  handling  Moline  Plow 
Company  rakes,  have  you  not? 

A.    Yes,  sir. 

Q.  Now  isn't  it  a  fact  that  the  term  "rakes"  includes,  as 
used  byyou  in  this  list,  both  sulky  rakes,  sweep  rakes,  and 
side  delivery  rakes? 

A.    Yes,  sir. 

Q.  Therefore  you  have  entered  or  shown  on  your  re- 
capitulation that  this  dealer  handles  Moline  Plow  Company 
sulky  rakes,  sweep  rakes,  and  side  delivery  rakes,  whereas, 
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as  a  matter  of  fact,  the  detailed  statement  shows  only  that 
he  handles  Moline  Plow  Company  sweep  rakes. 

A.  It  does  not  separate  the  rakes  as  between  the  different 
kinds  of  rakes. 

Q.  The  itemized  statement  shows  that  of  the  Moline  arti- 
cles he  handles  only  Moline  sweep  rakes,  doesn't  it? 

A.    It  does,  yes,  sir. 

Q.  You  have  entered  him  as  handling  the  general  class 
"rakes,"  haven't  you? 

A.    Yes,  sir. 

Q.    I  mean  you  have  so  entered  him  on  the  recapitulation. 

A.    Yes,  sir. 

Q.  The  detailed  statement  shows  that  the  dealer  is  han- 
dling the  International  sulky  rakes  and  the  International 
sweep  rakes,  but  he  has  been  entered  on  the  recapitulation 
statement  as  handling  neither? 

A.    Yes,  sir, 

Q.  I  direct  your  attention  again  to  the  detailed  statement 
and  to  the  term  "traction  engines."  On  the  detailed  state- 
ment he  is  shown  as  handling  the  International  Harvester 
Company,  Rumely  Products  Company,  and  Twin  City  Trac- 
tion engines,  is  he  not? 

A.    Yes,  sir. 

Q.  On  the  recapitulation  he  is  entered  as  handling  the 
Bumely  Products  traction  engine;  is  that  not  correct? 

A.    Yes,  sir. 

Q.  He  is  not  entered  on  the  recapitulation  as  handling  the 
International  traction  engines,  is  he? 

A.  Just  handling  engines;  it  does  not  call  it  traction  en- 
gines ;  there  is  no  traction  engines  listed. 

Q.  That  is,  there  are  no  traction  engines  listed  in  the  In- 
ternational line  on  the  recapitulation,  are  there? 

A.    No. 

Q.  The  term  "engines"  which  is  listed  refers  to  gasoline 
engines,  which  the  detailed  statement  shows  the  dealer  Mun- 
son  is  handling  on  behalf  of  the  International? 

A.    It  does,  yes,  sir. 

Q.  Therefore  as  a  matter  of  fact  you  have  in  the  recapitu- 
lation left  out  traction  engines  for  the  International? 

A.    Yes,  sir. 

Q.  The  name  Munson  is  the  name  of  the  dealer  which  ap- 
pears first  on  Exhibit  37,  being  the  recapitulation  of  Block  1  ? 

A.    It  is. 

Q.    And  it  is  also  the  name  of  the  dealer  whose  detailed 


260  F.  0.  Perkins,  Cross-Examination. 

statement  appears  first  upon  the  bunch  of  detailed  statements 
for  that  block,  being  Exhibit  33? 

A,    It  is.  ^      , 

Q.  Refreshing  your  memory,  if  you  desire  so  to  do,  by 
looking  at  these  recapitulations  of  Blocks  1,  3,  4,  and  5,  you 
may  state  how  many  dealers,  if  any,  in  that  territory,  are 
handling  your  new  lines  and  not  handling  your  harvesting 
lines. 

A.  (After  examining  the  exhibit.)  There  are  no  dealers 
handling  our  new  lines  that  are  not  handling  our  harvester 
lines. 

Q.  There  are  very  few  headers  sold  in  those  blocks;  isn't 
that  true? 

A.  Very  few ;  some  years  not  any.  There  are  quite  a  few 
of  what  we  term  header  binders  or  push  binders.  Header 
binders  and  push  binders  are  one  and  the  same  thing. 

Q.  I  direct  your  attention  to  Block  4,  the  first  sheet  of 
the  recapitulation.  As  against  the  name  of  Stevens  Hard- 
ware, of  Delmont,  South  Dakota,  the  words  "Adriance-Platt" 
appear  in  the  column  for  mowers.  This  is  the  first  season 
that  company  is  handling  Adriance-Platt  mowers,  is  it  not? 

A.    It  is. 

Q.  And  are  there  a  number  of  other  dealers  in  the  columns 
headed  "Binders"  and  "Mowers"  in  the  Blocks  1,  3,  4,  and 
5,  who  are  handling  the  Deere  or  the  Acme  binders  or  mowers 
for  the  first  time  this  year? 

A.    I  couldn't  tell  without  going  through  them  in  detail. 

Q.  Perhaps  this  will  help  you.  (Placing  paper  before  wit- 
ness.) 

A.  I  think  I  can  do  it  better  from  this.  (Picking  up  an- 
other paper.)  There  is  no  dealer  on  Block  1  handling  Acme 
for  the  first  time  in  1912. 

Q.  I  am  not  talking  about  1912.  I  say  for  the  first  time  in 
1913. 

A.  The  first  time  in  1913,  yes.  There  is  no  dealer  han- 
dling it  for  the  first  time  in  1913. 

Q.  There  is  no  agent  for  the  Deere  binder  in  Block  1,  is 
there? 

A.  No,  sir.  There  is  no  dealer  on  Block  5  handling  the 
Acme  binder  in  1913  for  the  first  time.  There  is  no  dealer 
on  Block  4  handling  the  Acme  binder  for  the  first  time,  except 
Hofer  &  Weiderich,  Tripp,  who  are  the  successor  of  Hirsch 
Bros.,  who  formerly  handled  the  Acme  binder.  This  is 
their  first  year  in  business. 

Q.     In  Block  3  there  is  one  dealer  who  is  handling  the 
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Moline  binder.    He  is  handling  it  for  the  first  time  this  year,  1 
is  he  not? 

A.    Yes,  any  dealer  handling  the  Moline  is  for  the  first 
year.    They  never  had  a  binder  before. 


CHAELES  H.  McMANUS,  being  duly  sworn  as  a  witness 
on  behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  McManus,  what  is  your  business? 

A.  I  am  general  agent  for  the  International  Harvester 
Company  at  Minot,  North  Dakota. 

Q.  Have  you  prepared  a  list  of  the  implement  dealers  in 
any  block  of  the  Minot,  North  Dakota,  general  agency  of  the 
International  Company? 

A.    I  have. 

Q.    What  block? 

A.    Block  4. 

Q.  Have  you  compiled  with  the  list  of  the  implement  deal- 
ers in  that  territory  and  for  that  block  certain  information 
respecting  the  lines  of  implements  handled  by  such  dealers? 

A.    I  have. 

Q.    When  did  you  get  this  information? 

A.    The  last  week  in  April. 

Mr.  Grosvenor:     1913? 

The  Witness:    1913. 

Q.  What  did  you  do  with  respect  to  getting  the  informa- 
tion that  you  compiled? 

A.  I  called  on  the  dealers  personally,  at  their  places  of 
business,  and  obtained  from  them  and  personal  observation 
a  list  as  compiled. 

Q.    Of  the  implements  handled? 

A.    Of  the  implements  handled,  and  the  dealers. 

Q.    You  had  the  printed  form? 

A.    I  did. 

Q.  And  the  information  you  asked  for  and  obtained  from 
the  dealers  and  from  observation  was  compiled  and  embodied 
in  these  printed  forms? 

A.    It  was. 

Q.  How  were  the  printed  forms  filled  out  and  in  whose 
presence? 

A.    They  were  filled  out  by  myself  or  some  man  in  charge 
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of  the  business  at  the  dictation  of  the  owner  or  the  man  in 
charge. 

Q.    Of  the— 

A.    Of  the  implement  agency  which  I  visited. 

Q.  And  were  these  printed  forms  signed  by  the  dealer  or 
the  man  in  charge? 

A.    They  were. 

Q.    In  every  instance? 

A.    In  every  instance. 

Q.    And  signed  at  the  time  they  were  filled  out? 

A.    Yes,  sir. 

Q.    And  in  your  presence? 

A.    And  in  my  presence,  and  I  witnessed  them. 

Q.  And  they  comported  with  what  you  observed  on  sale 
in  their  places  of  business? 

A.    Yes,  sir. 

Q.  And  was  the  information  correctly  set  out  in  the  print- 
ed forms? 

A.    It  was. 

(Papers  marked  Defendants'  Exhibit  41.) 

Q.  I  now  hand  you  Defendants'  Exhibit  41  and  ask  you 
to  state  whether  that  comprises  the  printed  forms  filled  out, 
PS  you  have  described,  with  respect  to  all  the  farm  implement 
dealers  in  the  territory  comprised  in  Block  4  of  the  Minot, 
North  Dakota,  general  agency. 

A.    It  does. 

Q.  Have  you  had  transcribed  from  Exhibit  41  a  recapitu- 
lation of  certain  information  set  forth  in  the  lists  comprising 
Exhibit  41? 

A.    I  have. 

(The  recapitulation  was  marked  Defendants'  Exhibit  42.) 

Q.  I  hand  you  Defendants'  Exhibit  42  and  ask  you  to  state 
whether  that  is  the  recapitulation  to  which  you  have  referred. 

A.    It  is. 

Q.  And  the  information  set  forth  in  Exhibit  42  is  based 
upon  Exhibit  41? 

A.    It  is. 

Q.  And  the  information  set  forth  in  Exhibit  42  is  correct 
is  it? 

A.    It  is. 

Mr.  McHugh:  The  defendants  now  offer  in  evidence  De- 
fendants' Exhibit  41,  the  same  not  to  be  extended  in  the  rec- 
ord. 
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Mr.  Grosvenor:    I  also  reserve  my  right  of  objection  un-  1 
til  I  have  had  an  opportunity  to  cross-examine. 

Mr.  McHugh:  Defendants  now  offer  in  evidence  Defend- 
ants' Exhibit  42. 

(Defendants'  Exhibit  42  will  appear  in  a  separate  volume 
of  Exhibits.) 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Are  there  any  dealers  in  Block  No.  4  who  handle  yout 
new  lines  of  implements  and  do  not  carry  your  harvesting 
lines?  '^ 

A.    There  are  none. 

^.  Are  there  any  dealers  in  your  agency,  so  far  as  you 
know,  who  carry  any  of  your  new  lines,  who  are  not  handling 
your  harvesting  lines? 

A.     There  are  not. 

Q.  You  have  not  attempted  to  indicate  on  these  lists  the 
twine  that  was  handled  by  the  several  dealers  ? 

A.    I  have  not. 

Q.    Pointing  out  to  you  the  word  "Johnston,"  which  ap- 
pears on  the  recapitulation  Exhibit  42,  as  against  the  name  of  3 
the  second  dealer   on  that   list,   Martin  Hublou,   the  word 
"Johnston"  there  stands  for  the  Johnston  corn  binder,  does 
it  not? 

A.    The  Johnston  line  of  binders. 

Q.  On  the  detailed  statement  of  that  dealer,  namely,  Hub- 
lou &  Company,  he  is  listed  as  handling  only  Johnston  com 
binders. 

A.  He  has  a  contract  for  Johnston  binders;  he  handles 
only  the  corn  binder. 

Q.     Then  his  contract  is  for  the  corn  binder,  is  it? 

A.     The  contract  covers  all  "binders.  4 

Q.  You  have  not  attempted  on  this  list  for  Block  4  to  indi- 
cate the  line  of  rakes  handled  by  any  of  the  dealers,  have  you? 

A.  Not  by  any  of  them,  no,  sir — competitors  or  Interna- 
tional either. 

Q.     Sulky  rakes  are  one  of  the  large  lines,  are  they  not? 

A.    Yes,  quite  a  large  line. 

(A  recess  was  here  taken  until  2  o'clock  P.  M.) 
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E.  C.  BATTEY,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Battey,  you  are  general  agent  at  Bismarck  general 
agency  of  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.    Bismarck,  North  Dakota! 

A.    Yes,  sir. 

Q.  Have  you  prepared  a  list  of  the  dealers  in  agricultural 
implements  in  a  portion  of  the  territory  of  the  Bismarck  gen- 
eral agency? 

A.    Yes,  sir. 

Q.  What  blocks  of  that  agency  cover  the  territory  within 
which  you  have  compiled  the  list  of  the  dealers  in  agricultural 
implements? 

A.  Blocks  1  and  2,  covering  all  of  the  territory  east  of  the 
Missouri  River. 

Q.    That  is,  all  of  the  territory  in  the — 

A.    In  the  Bismarck  agency  east  of  the  Missouri  river. 

Q.    West  of  the  Missouri  river  is  undeveloped  country? 

A.     More  or  less. 

Q.     It  is  largely  cattle  country  yet? 

A.     More  or  less. 

Q.    When  did  you  make  up  this  list? 

A.     Within  the  last  three  weeks. 

Q.  Did  you  have  printed  forms  upon  which  to  enter  the 
names  of  the  dealers  and  their  location  and  the  information 
with  respect  to  the  implements  that  were  handled  by  them? 

A.    I  did. 

Q.  Describe  just  what  you  did  in  making  up  the  lists  and 
in  compiling  this  information. 

A.  I  visited  every  town  and  talked  with  the  dealers,  and 
went  through  their  yards  and  warehouses.  After  doing  that 
I  made  up  a  list,  at  their  dictation,  of  the  various  lines  of 
machines  they  were  handling,  and  each  dealer,  or  the  man  in 
charge  of  his  business,  signed  it  in  my  presence — in  practi- 
cally every  case. 

Q.  When  you  say  the  list  was  made  up,  you  mean  the 
blank  form  was  filled  out? 

A.    Yes,  the  blank  form  was  filled  out. 
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Q.    Filled  out  at  the  dictation  of  the  dealer  or  the  man  in  j 
charge  of  his  business? 

A.    Yes,  sir. 

Q.    And  filled  out  correctly? 

A.    Yes,  sir. 

Q.  And  you  say  the  dealer  in  practically  all  the  instances, 
or  the  man  in  charge  of  his  business,  signed  the  list? 

A.    Yes,  sir. 

Q.    And  you  witnessed  the  signature? 

A.    Yes,  sir. 

Q.  The  filling  out  of  the  blanks  was  in  accordance  with  the 
statement  of  the  dealer  or  the  man  in  charge  of  his  business?  2 

A.    It  was. 

Q.  And  it  corresponded  with  your  observation  of  what 
was  exposed  for  sale  in  the  respective  places  of  business? 

A.    It  did. 

Q.  You  filled  out  the  blanks  to  the  extent  that  the  blanks 
provided  for  the  filling  out? 

A.    Yes,  sir,  the  information  called  for. 

Q.  I  hand  you  now  Defendants'  Exhibit  43,  and  ask  you 
to  state  whether  that  comprises  the  blanks  filled  out,  as  you 
have  described,  for  the  dealers  in  Block  No.  1  mentioned?         <, 

A.    It  does.  "^ 

Q.  I  now  hand  you  Defendants'  Exhibit  44,  and  ask  you 
whether  that  comprises  the  blanks  filled  out,  as  you  have 
described,  covering  the  dealers  in  agricultural  implements  in 
Block  No.  2  which  you  mentioned? 

A.    It  does. 

Q.  And  is  the  information  in  Defendants'  Exhibits  43  and 
44  correct? 

A.    It  is. 

Q.    Have  you  had  compiled  from  Defendants'  Exhibits  43 
and  44  certain  of  the  information  respecting  the  dealers  and  4 
implements  handled  by  them  as  found  on  Exhibits  43  and  44? 

A.    I  have. 

Q.  I  now  hand  you  Defendants'  Exhibit  45,  and  ask  you 
whether  that  is  the  recapitulation  of  the  information  con- 
tained in  Defendants'  Exhibit  43? 

A.    It  is. 

Q.  I  now  hand  you  Defendants'  Exhibit  46  and  ask  you 
whether  that  is  a  recapitulation  of  the  information  in  De- 
fendants' Exhibit  44. 

A.    It  is. 


266  R.  C.  Battey,  Cross-Examination. 

1  Q.    Not  a  complete  reproduction  of  all  of  the  information? 
A.    No. 

Q.  But  what  is  the  fact  as  to  whether  all  of  the  informa- 
tion in  Defendants'  Exhibits  45  and  46  is  contained  in  De- 
fendants' Exhibits  43  and  44? 

A.    It  is. 

Q.  And  Defendants'  Exhibits  43  and  44,  as  well  as  De- 
fendants' Exhibits  45  and  46,  include  all  persons  who  handle 
agricultural  implements  in  the  two  blocks  you  have  men- 
tioned? 

A.    It  includes  all  of  them. 

2  Mr.  McHugh:  I  now  offer  in  evidence  Defendants'  Ex- 
hibits 43  and  44,  but  the  same  need  not  be  extended  in  the 
record. 

I  also  offer  in  evidence  Defendants'  Exhibits  45  and  46. 

Mr.  Grosvenor:  I  reserve  the  right  to  make  objection  at 
the  conclusion  of  the  cross-examination. 

(Defendants'  Elxhibits  45  and  46  will  appear  in  separate 
volume  of  exhibits.) 

Cross-Examination  by  Mr.  Grosvenor. 
3 

Q.    Are  there  any  dealers  in  these  Blocks  1  and  2  who  han- . 
die  your  new  lines  of  implements  and  do  not  handle  your  har- 
vesting implements? 

A.    Yes,  sir. 

Q.    How  many  are  there  of  such  dealers? 

A.    I  think  there  are  three. 

Q.  How  many  dealers  are  there  in  all  handling  your  im- 
plements in  those  two  blocks? 

A.    I  did  not  count  them. 
J.      Mr.  McHugh:    If  you  can  give  it  approximately. 

The  Witness :    I  should  say  about  60  or  65. 

Q.  There  is  one  dealer  put  down — and  only  one  I  find — as 
handling  the  Adriance  binder.  Is  he  handling  the  Adriance 
binder  for  the  first  time  this  year? 

A.    Yes,  sir. 

Q.  There  are  two  dealers  in  Block  2,  and  one  in  Block  1, 
put  down  as  handling  the  Deere  binder  in  1913.  Did  either 
of  them  handle  the  Deere  binder  prior  to  1913? 

A.    I  think  not. 

Q.  There  is  one  dealer,  and  only  one,  put  down  in  either 
of  these  blocks  as  handling  the  Independent  line  of  binders. 
Did  he  handle  the  binder  of  that  company  in  1912? 
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A.    I  could  not  say.  i 

Q.  I  understood  you  to  state  on  direct  examination  that 
Defendants'  Exhibits  45  and  46  are  recapitulations  made  up 
of  the  detailed  statements  comprising  Defendants'  Exhibits 
43  and  44,  which  are  the  detailed  statements  of  the  dealers. 

A.  They  are  not  all  on  the  recapitulation — the  informa- 
tion is  not  all  on  there. 

Mr.  McHugh:    "From,"  not  "of." 

Q.  You  mean  all  of  the  items  on  these  detailed  statements 
are  not  incorporated  on  the  recapitulations? 

A.    No. 

Q.     Now  take  the  recapitulation  of  Block  1,  Defendants'  2 
Exhibit  45,  and  take  the  first  name,  being  the  detailed  state- 
ment of  Heaton  &  Lambert,  of  Arena.     That  firm  handles 
only    Emerson-Brantingham    and    International    harvester 
goods;  is  that  correct? 

A.    Yes,  sir. 

Q.  You  have  not  entered  upon  that  detailed  statement  the 
twine  handled  by  that  firm,  have  you? 

A.    No. 

Q.  In  fact,  the  twine  handled  by  these  dealers  appears 
neither  on  the  detailed  statement  nor  on  the  recapitulations'?  „ 

A.    No.  '^ 

Q.  Take  the  name  of  the  Farmers'  Mercantile  Company, 
of  Baldwin,  in  the  same  block  and  on  the  same  exhibit.  That 
company  handles  only  the  lines  of  the  International  and  the 
Parlin  &  Orendorff? 

A.    Yes. 

Q.  In  stating  on  the  recapitulation  the  lines  handled  by 
that  company,  it  is  a  fact,  is  it  hot,  that  in  naming  the  lines 
of  implements  of  the  International  handled  by  the  Farmers' 
Mercantile  Company,  you  have  omitted  drills,  stackers,  and 
cultivators,  which  the  detailed  statement  shows  that  company  4 
is  handling,  the  same  being  goods  of  the  International? 

A.    Yes,  sir.    We  just  filled  in  one  line  full. 

Q.  How  much  twine  did  you  sell  in  1912,  in  those  two 
blocks? 

A.    I  would  estimate  it  at  about  800,000  pounds. 

Q.  What  other  articles  did  you  sell  in  your  agency  which 
aggregate  more  in  dollars  and  cents  than  the  volume  of  twine 
that  you  sold  aggregated  in  dollars  and  cents? 

A.    Traction  engines  and  binders. 
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Re-direct  Examination  by  Mr.  McHugh. 

Q.  Last  year  was  an  exceptional  year  in  the  twine  busi- 
ness of  the  International,  was  it  not? 

A.    It  was. 

Q.  You  sold  an  abnormally  large  amount  of  twine  last 
year,  in  your  territory? 

A.    Yes,  sir. 

Q.  The  Minnesota  State  Prison  did  not  fulfill  its  twine  con- 
tracts in  your  territory? 

2  A.    No ;  it  could  not  fill  its  orders. 

Q.  And  therefore  you  were  called  upon  to  supply  twine 
to  fill  those  orders? 

A.    Yes. 

Q.  So  that  last  year  was  no  fair  index  of  the  twine  busi- 
ness, was  it? 

A.     No,  it  was  not ;  not  of  our  twine  business. 

Re-cross  Examination  by  Mr.  Grosvenor. 

3  Q.    But  twine  every  year  makes  up  one  of  your  important 
lines  of  articles  sold,  does  it  not? 

A.    Yes,  sir. 

Q.  Therefore,  though  you  may  have  sold  more  than  the 
average  last  year,  it  is  true  that  every  year  twine  is  sold  by 
you  in  very  large  quantities? 

A.    It  makes  quite  a  proportion  of  our  business. 


E.  J.  FAIRFIELD,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows:  (Friday  May  9th, 
1913.) 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Fairfield,  you  reside  at  Minneapolis,  Minnesota? 

A.  Yes,  sir. 

Q.  What  is  your  business  ? 

A.  Member  of  the  firm  of  Lindsay  Bros.,  wholesale  farm 
machinery. 

Q.  What  is  the  business  done  by  the  firm  of  Lindsay  Bros.  ? 

A.  Jobbers  of  agricultural  implements. 

Q.  What  is  your  function  in  the  business  of  the  company? 
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A.    I  am  the  active  manager  of  it.  j 

Q.    Throughout  what  territory  do  you  do  business? 

A.  All  of  Minnesota,  all  of  North  Dakota,  one-half  of 
South  Dakota,  quite  a  portion  of  Montana,  and  a  little  of 
Wisconsin. 

Q.  What  lines  of  agricultural  implements  does  the  firm  of 
Lindsay  Bros,  sell  throughout  that  territory,  speaking  gen- 
erally, without  enumerating  each  one? 

A.    Do  you  wish  the  name? 

Q.    Just  in  a  general  way. 

A.  Our  largest  single  line  is  the  Johnston  Harvester 
Company  line,  the  Roderick  Lean  Manufacturing  Company  2 
line,  the  Beaver  Dam  Manufacturing  Company,  the  Plymouth 
Cordage  Company,  the  Neal  Johns  &  Company  wagons,  the 
James  &  Meyer  Buggy  Company,  S.  Gr.  Gay  Buggy  Company's 
line,  the  Oliver  Chilled  Plow  Works  line. 

Q.  Without  going  into  each  and  all  of  the  various  lines, 
what  is  the  fact  as  to  whether  you  handle  and  sell  all  of  the 
Johnston  Harvester  Company's  line? 

A.    We  have  sold  their  line  for  years. 

Q.     That  includes  binders,  mowers,  rakes,  and  corn  binders  ? 

A.    Yes.  q 

Q.    And  also  includes  what  other  lines? 

A.    Disc  harrows  and  tedders. 

Q.    Do  you  handle  and  sell  manure  spreaders? 

A.    Yes,  sir. 

Q.    And  gasoline  engines? 

A.    Yes,  sir. 

Q.    How  long  have  you  been  with  this  firm,  Mr.  Fairfield? 

A.    25  years. 

Q.     How  long  have  you  been  in  your  present  position? 

A.     15  years. 

Q.    During  the  past   15  years,  while  you  were  in  your  4 
present  position,  has  the  character  of  business  done  by  the 
firm  been  as  it  is  now? 

A.    Practically  the  same ;  yes,  sir. 

Q.  And  you  in  your  position  are  in  charge  of  the  sales 
by  the  firm,  throughout  the  territory  mentioned,  of  the  lines 
you  have  mentioned? 

A.    Yes,  sir. 

Q.  Then,  for  the  life  of  the  International  Harvester  Com- 
pany you  have  been  in  active  competition  with  that  company 
in  the  sale  of  the  various  lines  of  implements  throughout  the 
territory  you  have  named? 

A.    Yes,  sir. 
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1  Q.  Mr.  Fairfield,  what  have  you  found,  during  the  time 
the  International  Harvester  Company  has  been  doing  busi- 
ness, as  to  whether  the  field  in  the  territory  you  named  was 
open  to  competitors  to  do  business  in  competition  with  the 
International  Harvester  Company? 

A.  You  have  not  asked  your  question  so  as  to  draw  a 
definite  answer,  have  you?  I  do  not  understand  exactly 
what  you  are  getting  at. 

Mr.  Grosvenor:  The  Examiner  will  read  the  question  to 
you. 

Mr.  McHugh:     I  will  ask  the  question  in  a  little  different 

2  way. 

Q.  How  have  you  found  the  competition  of  the  Interna- 
tional Harvester  Company,  in  the  territory  you  have  named, 
in  the  sale  of  the  goods  you  have  named,  during  the  period 
you  have  named,  as  to  whether  or  not  the  competition  was 
normal,  healthy,  businesslike,  and  fair? 

A.    Just  as  it  was  before,  so  far  as  we  are  concerned. 

Q.  And  as  to  whether  it  is  normal,  businesslike,  and  fair, 
or  otherwise? 

A.    We  certainly  regard  it  so. 

3  Q.  You  do  business  in  the  sale  of  your  various  lines  of 
farm  implements,  by  selling  to  the  dealers  in  farm  imple- 
ments ? 

A.    Yes,  sir. 

Q.  What  is  the  fact  as  to  whether  or  not  you  have  done 
business  with  dealers,  throughout  the  territory  you  have 
named,  who  have  been  handling  International  Harvester  Com- 
pany's harvesting  machinery? 

A.    We  do  business  with  a  great  many  of  them. 

Q.  And  have  you  found  the  fact  that  the  dealers  were 
handling  International  Harvester  Company's  harvesting  ma- 

4  chinery  an  impediment  to  your  doing  business  with  them  in 
the  sale  of  your  implements? 

A.     Not  in  the  least,  where  we  can  interest  them  in  our  line. 

Q.  Take  the  Johnston  Harvester  Company's  harvesting 
machinery,  that  you  sell:  what  has  been  your  experience  in 
respect  to  the  selling  of  those  implements,  as  to  whether  the 
implements  were  considered  by  the  dealers  on  the  merits  of 
the  machines,  as  they  would  consider  any  other  implement? 

A.     That  is  certainly  the  way  they  buy  them. 

Q.  Have  you  found  anything  to  show  they  did  not  consider 
them  and  were  not  free  to  consider  them  on  their  merits? 

A.    No,  sir,  we  have  not. 
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Q.     Then,  you  have  competed  for  ten  years  with  the  Inter-  i 
national  Harvester  Company  in  practically  the  complete  line 
of  farm  implements  that  the  Harvester  Company  sells? 

A.    We  have. 

Q.  You  are  acquainted  with  the  dealers  in  the  territory 
you  have  described,  pretty  generally? 

A.    Yes,  sir. 

Q.  And  are  acquainted  with  their  methods  of  doing  busi- 
ness? 

A.    Very  well  indeed. 

Q.  What,  in  your  judgment,  would  be  the  effect  on  the 
International  Harvester  Company's  business,  in  the  territory  2 
you  have  described,  if  it  went  out  and  adopted  and  attempted 
to  enforce  the  policy  of  saying  to  all  of  these  dealers  that- 
they  could  not  handle  the  International  Harvester  Company's 
harvesting  machinery  unless  they  handled  International  goods 
exclusively? 

Mr.  Grosvenor:  I  object  to  that  as  calling  for  the  conclu- 
sion of  the  witness,  and  on  the  further  ground  that  no  knowl- 
edge or  qualification  on  the  part  of  the  witness  to  give  an 
expert  opinion,  or  an  opinion  of  any  kind,  has  been  shown. 

Mr.  McHugh :    You  may  answer.  o 

A.  I  think  they  would  soon  get  out  of  the  territory  if  they 
tried  it. 

Q.  How  has  your  business  been,  Mr.  Fairfield,  in  the  past 
ten  years?    Has  it  been  growing? 

Mr.  Grosvenor:  What  are  you  referring  to  now  by  "your 
business"?  I  ask  for  my  own  infbrmation.  Are  you  refer- 
ring to  the  business  he  does  for  the  Johnston  Company,  or 
to  his  business  as  a  jobber  for  all  the  lines  of  the  different 
manufacturers  whose  lines  he  handles? 

Mr.  McHugh :  I  want  to  have  no  obscurity  in  my  question, 
and  I  will  withdraw  it.  4 

Q.  How  has  the  business  of  your  firm  been,  in  the  past  ten 
years,  as  to  whether  it  has  been  growing  and  successful,  or 
otherwise  ? 

A.    Larger  every  year  than  it  was  the  year  before. 

Q.  How  has  your  business  been  in  the  harvesting  line,  in 
the  past  ten  years — growing  or  otherwise? 

A.    It  has  shown  an  increase  every  year  we  have  had  it. 

Q.    And  how  has  your  business  been  in  tillage  implements? 

A.  Just  the  same.  It  has  been  increasing  every  year  as 
the  country  has  grown  and  developed  and  called  for  a  larger 
amount  of  machinery. 
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Q.  So  that  your  business  has  been  successful  and  satis- 
factory? 

A.    It  certainly  has. 

Q.    You  handle  and  sell  binding  twine? 

A.    Yes,  sir. 

Q.    You  handle  and  sell  the  Plymouth  twine? 

A.    We  do. 

Q.  How  has  your  business  been  in  the  Plymouth  twine  in 
the  past  ten  years? 

A.    It  is  an  increasing  business  all  the  time. 

Q.  Mr.  Fairfield,  have  you,  in  the  handling  of  the  John- 
ston Harvester  Company  lines  of  harvesting  machinery, 
established  a  relationship  with  dealers  throughout  the  ter- 
ritory whereby  they  are  authorized  to  handle  and  sell  that 
line? 

A.    We  have. 

Q.  Have  you  prepared  a  list  of  the  towns,  in  the  territory 
you  have  named,  in  which  you  have  an  authorized  representa- 
tive for  the  sale  of  the  Johnston  harvesting  machinery? 

A.    Yes,  sir. 

Q.    Will  you  produce  that  list,  please? 

(The  witness  produces  a  paper.) 

Q.  Will  you  please  read  into  the  record  the  names  of  the 
towns,  in  the  territory  named,  wherein  there  is  an  authorized 
representative  for  the  sale  of  the  Johnston  Harvester  Com- 
pany's harvesting  machinery? 

Mr.  Grosvenor:  Are  you  the  sales  manager  for  Lindsay 
Bros.? 

The  Witness:  I  am  the  general  manager  of  the  concern. 
We  have  no  sales  manager. 

Mr.  Grosvenor:    You  have  charge  of  the  sales? 

The  Witness :    Yes,  sir. 

Mr.  Grosvenor:  Was  this  list  prepared  under  your  direc- 
tion? 

The  Witness:    Yes,  sir. 

Mr.  McHugh :    You  may  now  read  the  list  into  the  record. 

Whereupon  the  witness  read  said  list.  (It  appears  in  a 
separate  volume  of  defendants'  exhibits.) 

Cross-Exantination  hy  Mr.  Grosvenor. 

Q.    Mr.  Fairfield,  the  name  of  your  company  is  Lindsay 
Bros.? 
A.    Yes,  sir. 
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Q.     And  you  are  jobbers  of  farm  implements  of  all  de-  J 
scriptions  ? 

A.    Yes,  sir. 

Q.  In  the  States  of  Minnesota,  North  and  South  Dakota, 
and  "Wisconsin? 

A.    A  portion  of  Wisconsin,  and  a  part  of  Montana. 

Q.    You  limit  your  business  to  those  states,  do  you? 

A.  We  cover  the  territory  naturally  tributary  to  Minne- 
apolis. 

Q.  What  is  the  gross  amount  of  your  business  per  year 
in  farm  implements? 

A.    In  round  numbers  it  was  a  million  and  a  half  last  year.  ^ 

Q.  What  was  your  account  with  the  Johnston  Harvester 
Company  for  last  year,  1912? 

A.  I  could  not  say.  I  can  give  you  the  amount  of  tha  last 
check  we  sent  them  for  the  final  payment,  if  you  wish  that. 

Q.  I  understand  that  your  gross  business  for  the  year 
1912  was  a  million  and  a  half? 

A.    In  round  numbers. 

Q.  You  are  unable  to  say  how  much  of  that  was  your  gross 
business  with  the  Johnston  Harvester  Company? 

A.    I  could  not  say,  without  the  figures.  g 

Q.  I  will  ask  you  to  obtain  the  figures  for  me,  to  be  in- 
serted in  the  record  at  this  point  later.  How  many  manufac- 
turers are  you  jobbers  for  in  that  territory? 

A.    Not  less  than  30. 

Q.  I  show  you  the  Implement  Blue  Book  for  1912,  and 
point  out  the  name  Lindsay  Bros,  on  page  474.  Is  that 
a  true  statement  of  the  names  of  some  of  the  companies  for 
whom  you  act  as  jobbers? 

A.    Yes,  sir. 

Mr.  Grosvenor:  I  ask  that  the  list  be  copied  in  at  this 
point.  4 

The  list  on  page  474  of  the  Implement  Blue  Book,  1912,  is 
as  follows : 

Lindsay  Bbos. 
Jobbers  of  goods  made  by : 

Atlhouse-Wheeler  Co.,  Waupun,  Wis. 
Bateman  Mfg.  Co.,  Greenloch,  N.  J. 
Brillion  Iron  Works,  Brillion,  Wis. 
Chambers-Bering-Quinlan  Co.,  Decatur,  111. 
Davis  Flexible  Harrow  Co.,  Sioux  City,  la. 
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F.  E.  Myers  &  Bro.,  Ashland,  0. 

Geo.  Grede  &  Bros.  Co.,  Milwaukee,  Wis. 

Harvey  Spring  Co.,  Racine,  Wis. 

Hayes  Pump  &  Planter  Co.,  Galva,  111. 

Hocking  Valley  Mfg.  Co.,  Lancaster,  0. 

Hunt,  Helm  &  Ferris  Co.,  Harvard,  111. 

James  &  Meyer  Buggy  Co.,  Lawrenceburg,  Ind. 

Johnson  &  Field  Mfg.  Co.,  Racine,  Wis. 

Johnston  Harvester  Co.,  Batavia,  N.  Y. 

Jos.  Dick  Mfg.  Co.,  Canton,  0. 

Kansas  City  Hay  Press  Co.,  Kansas  City,  Mo. 

Litchfield  Mfg.  Co.,  Waterloo,  la. 

N.  E.  Bowsher  Co.,  South  Bend,  Ind. 

Linn  Mfg.  Co.,  Escanaba,  Mich. 

Neal,  Johns  &  Co.,  Lake  City,  Minn. 

Noyes  Carriage  Co.,  Elkhart,  Ind. 

0.  E.  Thompson  &  Sons,  Ypsilanti,  Mich. 

Oliver  Chilled  Plow  Works,  South  Bend,  Ind. 

Osgood  Scale  Co.,  Binghamton,  N.  Y. 

Peru  Plow  &  Wheel  Co.,  Peru,  111. 

Roderick  Lean  Mfg.  Co.,  Mansfield,  0. 

Stover  Engine  Works,  Freeport,  111. 

Superior  Hay  Stacker  Mfg.  Co.,  Linneus,  Mo. 

Ward  Pump  Co.,  Rockford,  111. 

Whitewater  Mfg.  Co.,  Whitewater,  Wis. 

Wistrand  Mfg.  Co.,  Galva,  111. 

Q.  Are  there  any  others,  besides  those  in  this  list,  whom 
you  represent? 

A.  I  would  not  be  able  to  say  without  examining  that 
closely.  If  you  wish  to  go  into  it  at  length  I  will  examine  it 
and  tell  you  whether  there  are  others. 

Q.  I  will  ask  you  to  produce,  then,  a  statement  giving  the 
names  of  all  the  companies  for  whom  you  act  as  jobbers. 

A.  (Making  memorandum.)  The  first  was  the  total  amount 
of  the  Johnston  business? 

Q.    Yes,  for  1912,  with  you. 

A.  We  have  a  large  number  of  small  connections,  small 
lines  of  goods.  Do  you  wish  the  names  of  those  when  this  is 
made  up? 

Q.  I  do  not  want  the  name  of  every  manufacturer  who 
supplies  you  goods,  but  I  want  the  names  of  the  manufac- 
turers of  farm  implements,  of  agricultural  implements,  whose 
goods  you  make  a  practice  of  distributing  as  jobbers  in  the 
territory  you  have  named.     Now,  Mr.  Fairfield,  how  many 
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Johnston  grain  binders  were  sold  in  that  territory  in  the 
year  1912? 
A.    I  am  unable  to  answer  without  the  figures. 
Q.    Can  you  give  it  approximately? 

A.    I  cannot. 

Q.  How  many  Johnston  corn  binders  were  sold  in  that 
territory  by  you? 

A.    I  cannot  give  you  that. 

Q.  How  many  Johnston  mowers  were  sold  by  you  in  that 
territory? 

A.    I  cannot  answer. 

^.    How  many  Johnston  rakes? 

A.    I  cannot  answer. 

Q.  Are  you  familiar  with  trade  conditions  in  respect  to 
the  sales  of  the  types  of  machines  I  have  just  named? 

A.    Yes,  sir. 

Q.  It  is  a  fact,  is  it  not,  that  in  the  territory  covered  by 
you,  the  sale  of  the  Johnston  machine  is  very  small  and  in- 
significant as  compared  with  the  sales  by  the  International 
Harvester  Company  in  the  same  lines? 

A.    Well,  that  depends  on  how  the  comparison  is  made. 

Q.  I  will  ask  you  to  produce  a  statement  showing  the  sales 
in  the  years  1912  and  1911  of  the  Johnston  grain  binders, 
corn  binders,  sulky  rakes,  headers,  mowers,  tedders,  cultiva- 
tors— 

A.    They  do  not  make  cultivators. 

Q.    They  used  to  make  them? 

A.  They  used  to  make  a  disc  cultivator,  but  they  discon- 
tinued it. 

Q.  And  also  harrows — in  that  territory,  in  the  vears  1906 
to  1912. 

A.    The  number  of  each  article? 

Q.    The  number  of  each  article. 

A.  That  has  previously  been  covered  by  the  dollars  and 
cents,  and  now  you  want  it  for  the  number  of  machines. 

Q.  Take  it  for  1906  to  1912.  Now  does  that  include  all 
the  things  you  buy  from  the  Johnston  Company? 

A.  Yes,  sir,  that  covers  the  list.  You  want  from  1906  to 
1912? 

Q.    Yes.    You  understand  that  is  inclusive? 

A.    Yes,  sir. 

Q.  Now,  will  you  please  state  what  this  list  purports  to 
be  a  list  of?    I  have  reference  to  the  list  labeled  "Johnston 
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Agencies  1912-1913,"  which  you  produced  on  direct  exam- 
ination. 

A.  That  list  consists  of  grain  binders,  corn  binders,  and 
mowers. 

Mr.  McHugh:  The  list  does  not  consist  of  them;  it  is  a 
list  of  the  towng. 

The  Witness :    A  list  of  the  agents. 

Q.    You  mean — 

A.  Those  are  the  three  machines  included  within  one  con- 
tract. Eakes,  disc  harrows  and  other  machines  are  sold  on 
another  contract.  But  for  those  three  machines  we  have 
contracts  arranged  for  in  all  those  towns — for  those  three 
machines. 

Q.  This  does  not  mean  that  you  are  selling  or  have  sold 
binders,  corn  binders,  rakes,  and  mowers  in  each  of  these 
towns? 

A.  It  means  we  have  sold  in  each  one  of  those  towns  either 
all  three  or  some  of  the  three. 

Q.    In  what  years? 

A.    1912  and  1913. 

Q.    The  season  for  1913  has  not  yet  opened,  has  it? 

A.    Our  contracts  are  pretty  largely  made  for  1913. 

Q.  Then  the  list  which  you  are  going  to  give  me,  showing 
the  total  sales  by  you  of  Johnston  goods  in  the  year  1912 
will  be  the  total  sales  for  the  towns  named  on  the  list  that 
you  read  into  the  record  on  direct  examination? 

A.  Excepting  that  there  are  some  towns  in  there  in  which 
we  have  contracts  for  1913  for  which  you  have  no  figures. 

Q.  Then  you  have  a  much  larger  number  of  agents  for 
1913  than  you  had  for  1912? 

A.  I  would  not  say  much  larger,  but  it  is  larger.  We  are 
making  new  contracts  every  year. 

Q.     This  is,  then,  the  list  for  1913  ? 

A.  The  list  was  made  for  1912,  and  to  that  we  added  the 
contracts  already  made  this  year,  which  were  not  in  1912. 

Q.    This  does  not  give  the  names  of  the  dealers? 

A.    No,  sir.    It  was  made  up  from  our  shipping  record. 

Mr.  Grosvenor:  I  wish  you  would  supplement  this  by  fur- 
nishing me  with  the  name  of  the  dealer  in  each  of  the  towns 
named  here  by  you,  who  is  your  agent  in  that  town.  I  will 
not  cross-examine  you  further  at  this  time.  If  you  will  run 
down  with  those  statements  some  day  next  week  I  will  put 
them  in  when  you  come,  and  not  detain  you  at  this  time. 

Mr.  McHugh:    Can  you  do  that? 
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The  Witness :    Yes,  if  I  can  get  it  ready.    I  think  I  can. 

Mr.  Grosvenor :  Try  to  make  it  by  the  middle  of  the  week 
if  you  can. 

The  Witness:  It  involves  a  matter  of  mere  clerical  work, 
that  is  all. 

Mr.  Grosvenor :    That  is  all  now. 

Mr.  McHugh:  That  will  be  all  at  this  time,  Mr.  Fairfield. 
I  will  not  have  any  re-direct  examination  until  the  cross- 
examination  is  concluded. 


E.  J.  FAIRFIELD,  a  witness  for  the  defendants,  recalled  ^ 
for  further  cross-examination,  testified  as  follows   (May 
14, 1913) : 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Fairfield,  you  were  asked  to  return  with  certain 
statements.    What  have  you  brought? 

A.    Just  what  you  asked  for. 

Q.    All  right ;  let  me  see  it. 

(The  witness  handed  paper  to  Mr.  Grosvenor.)  3 

Q.  You  have  produced  a  statement  showing  the  sales  of 
Johnston  Harvester  Company  goods  by  Lindsay  Bros.,  in 
the  territory  named  by  you  on  your  examination  the  other 
day  as  being  the  territory  which  is  reached  in  sales  by  Lind- 
say Bros.     Is  this  a  statement  taken  from  your  books? 

A.    Yes,  sir. 

Mr.  Grosvenor:  I  ask  that  the  statement  produced  by  the 
witness  be  set  forth  in  the  record. 

The  statement  is  as  follows: 

LINDSAY  BROTHERS,  4 

Jobbers  of  Agricultural  Implements,  Wm.  Lindsay 

Buggies,  Harness,  Wagons,  pumps,  T.  B.  Lindsay 

Binder  Twine,  Etc.  E.  J.  Fairfield 

Cor.  Fourth  Avenue  North  and  First  St.  J.  B.  Lindsay 
Minneapolis,  Minn. 


278       E.  J.  Fairfield  (Recalled),  Cross-Examination. 

Sales  op  Johnston  Hae.  Co.  Goods. 
1906     1907     1908     1909     1910     1911     1912 


Grain  Binders  311 

389 

315 

172 

125 

162         79 

Corn          "          15 

45 

85 

79 

133 

690       767 

Mowers              213 

234 

239 

370 

326 

198       116 

Rakes                 231 

277 

262 

342 

402 

257       157 

Tedders              110 

101 

86 

99 

42 

7         33 

Disk  Harrows  874 

801 

450 

492 

777 

587       556 

Headers 

4 

6 

1 

Total 

Machines      1,754 

1,847 

1,437 

1,558 

1,811 

1,901    1,709 

i^mount        $75,647$77,836$71,535$60,964$67,957$90,732$91,732 

Q.  The  other  day  you  produced  a  list  of  towns,  in  which 
towns  you  stated  there  were  Johnston  agencies,  and  I  asked 
you  at  that  time  to  produce  a  statement  giving  the  names  of 
the  dealers  in  the  towns  the  names  of  which  towns  were  given 
on  the  other  list.  Is  the  list  which  you  now  hand  me,  en- 
titled "Johnston  Agencies  1912-13"  the  list  which  you  have 
produced  giving  the  names  of  the  dealers  in  the  towns'? 

A.  There  was  a  misunderstanding  about  the  former  list. 
That  list  included  our  agents  on  disc  harrows,  which  I  under- 
stand you  did  not  want.  This  list  is  one  in  which  the  disc 
harrows  have  been  eliminated,  and  the  other  agencies  are  all 
shown. 

Q.  In  other  words,  the  list  of  towns  which  you  produced 
the  other  day,  and  which  was  introduced  in  evidence  by  the 
defendants,  contained  the  names  of  some  towns  where  there 
were  no  Johnston  agencies? 

A.    No,  sir. 

Q.  And  this  list  has  been  modified  or  amended  so  as  to  be 
supplemental? 

A.  The  first  list  contained  only  Johnston  agents,  but  in 
that  list — 

Q.  You  mean  the  names  of  towns  where  there  were  Johns- 
ton agents  ? 

A.  The  names  of  towns  in  which  there  were  Johnston 
agents.    In  that  list  were  some  disc  harrows — 

Mr.  McHugh:     That  were  not  harvester  agents? 
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The  Witness:    Which  were  not  harvester  agents,  which  i 
I  understood  from  you  (Mr.  Grosvenor)  you  did  not  want, 
and  when  I  found  that  out  I  eliminated  them.    Otherwise  this 
list  is  a  duplicate  of  the  former  one. 

Q.    Except  that  it  has  upon  it  the  names  of  the  dealers  ? 

A.  It  has  the  names  of  the  dealers ;  and  this  list  is  of  the 
agents  who  sell  grain  binders,  corn  binders,  mowers,  and 
rakes,  only. 

Q.  How  many  agents  are  listed?  What  is  the  total  num- 
ber on  the  statement  which  you  have  now  produced? 

A.    I  have  not  counted  them,  sir. 

Q.    Have  you  any  idea?  2 

A.    I  have  not ;  I  did  not  even  estimate  it. 

Q.  Now  I  want  to  ask  you  a  few  questions  in  connection 
with  these  two  papers.  You  state  that  the  sales  of  Johnston 
Harvester  Company  grain  binders  for  the  year  1912  were  79. 
Does  that  comprise  the  entire  sale  of  Johnston  grain  binders 
in  the  territory  covered  by  you  and  for  which  territory  you 
are  the  Johnston  agent? 

A.     Yes,  sir. 

Q.  Now,  I  ask  you  if  it  is  is  not  the  fact  that  on  the  list 
which  you  have  produced  there  are  many  times  79  dealers  ?        o 

A.    Yes.  "^ 

Q.  Then,  the  fact  is  that  the  sale  of  Johnston  grain  bind- 
ers in  the  territory  covered  by  you  does  not  anywhere  near 
approximate  an  average  of  one  sale  of  one  grain  binder  per 
agent? 

A.    Yes,  sir. 

Q.    That  is  true,  is  it  not? 

A.    Yes,  sir. 

Q.  Is  it  a  fact  that  each  dealer  named  on  this  list  has  a 
contract  for  a  Johnston  grain  binder  with  you,  ,or  do  you 
mean  that  every  dealer  on  this  list  carries  Lindsay  Bros.  4 
implements  of  one  kind  or  the  other,  and  therefore  is  entitled 
to  order  from  you  Johnston  grain  binders  as  you  (Lindsay 
Bros.)  are  the  agent  for  the  Johnston  grain  binders? 

A.  Every  one  on  that  list  is  selling  some  one  of  the  John- 
ston machines  mentioned.  The  larger  dealers  we  have  writ- 
ten contracts  with;  the  smaller  dealers  we  do  not. 

Mr.  McHugh:  When  you  say  "machines  mentioned" 
please  name  the  machines,  so  we  will  have  it  accurate. 

The  Witness:  Grain  binders,  corn  binders,  mowers  and 
hay  rakes. 

Q.     Then,  the  larger  dealers  whose  names  are  placed  upon 
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1  the  list  which  you  have  produced  today,  have  contracts  for 
the  Johnston  lines! 

A.  If  they  have  any  number  of  machines  we  have  written 
contracts  with  them. 

Q.  Are  you  able  to  state  how  many  of  the  dealers  on  this 
list  have  contracts  and  how  many  of  them  handle  the  goods — 
that  is,  buy  them — when  they  desire  them? 

A.    I  am  not. 

Q.  Pointing  out  to  you  the  sale  of  mowers;  the  total  sale 
of  Johnston  mowers  as  shown  by  you  on  this  statement  for 
the  year  1912  is  116.    Let  me  ask  you  whether  it  is  not  the 

2  fact  that  that  sale  does  not  average  one  mower  per  agent 
shown  on  this  list  of  agencies  produced  by  you? 

A.    Yes,  sir. 

Q.    That  is,  there  are  many  more  than  116  agents  there  ? 

A.     Yes,  sir. 

Q.  The  sale  of  the  Johnston  grain  binders  in  the  territory 
covered  by  you  has  steadily  decreased  from  311  in  the  year 
1906  to  79  in  the  year  1912? 

A.    Yes,  sir. 

Q.  I  understood  you  to  testify  on  direct  examination  that 
g  your  sales  of  Johnston  goods  had  steadily  increased  in  volume 
and  you  had  been  successful  therein. 

A.    Yes,  sir. 

Q.  I  ask  you  whether  it  is  not  the  fact  that  the  sale  of 
Johnston  mowers  has  decreased  from  213  in  the  year  1906  to 
116  in  1912? 

A.     Yes,  sir. 

Q.  And  in  rakes  the  sale  has  decreased  from  231  in  1906, 
to  157  in  1912? 

A.     Yes,  sir. 

Q.  And  in  tedders  there  has  been  a  decrease  from  110  in 
4  1906,  to  33  in  1912? 

A.     Yes,  sir. 

Q.  And  in  harrows  there  has  been  a  decrease  from  874  in 
1906,  to  556  in  1912? 

A.    Yes,  sir. 

Q.  On  the  other  hand,  in  corn  binders  there  has  been  a 
steady  and  constant  increase  from  15  in  1906,  to  767  in  1912? 

A.     Yes,  sir. 

Mr.  Grosvenor:  I  regret  to  trouble  you  again,  Mr.  Fair- 
field, but  I  must  ask  you  to  produce  a  statement  showing 
which  of  the  dealers  named  on  this  list  have  contracts  with 
you.    I  understand  from  your  testimony  that  it  is  only  the 
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dealers  who  handle  the  most  of  the  Johnston  lines  that  have 
contracts.  If  you  will  kindly  produce  a  duplicate  of  this  list, 
with  check  marks  upon  it,  I  shall  be  very  much  obliged  to  you. 
I  will  ask  you  to  produce  that  on  Saturday  next. 

Mr.  McHugh :  I  will  not  put  in  this  list  of  Johnston  agen- 
cies at  this  time;  I  will  wait  until  the  witness  brings  the 
other  things. 

(The  list  of  "Johnston  agencies  1912-13",  produced  by  the 
witness  consisting  of  nine  typewritten  pages,  was  marked 
"Petitioners'  Exhibit  20  for  Identification.") 

Q.  Mr.  Fairfield,  I  show  you  a  third  paper  produced  by 
you,  and  ask  you  if  that  is  a  list  of  the  companies  for  which 
you,  namely,  Lindsay  Bros.,  are  agents,  and  whether  that  is 
the  list  produced  in  response  to  my  request  when  you  were 
here  on  direct  examination? 

A.     Yes,  sir. 

Q.  I  show  you  this  sheet  and  ask  you  whether  all  the  names 
on  that  page  are  included  in  the  list,  namely,  the  names 
printed  as  well  as  those  typewritten? 

A.     They  are. 

Mr.  Grosvenor:  I  offer  the  statement  in  evidence,  and  it 
may  be  set  forth  in  the  record  at  this  time. 

The  list  is  as  follows : 

NOETHWESTBEN    DISTEIBUTEES    FOE    THE    FOL- 
LOWING: 

Plymouth  Cordage  Co.,  Eodmbick  Lean  Mfg.  Co., 

North  Plymouth,  Mass.  Mansfield,  0. 

Welland,  Ont.  Steel  Haerows,  Cultivators, 

Plymouth  Binder  Twine.  Eollbrs,  Hand  Carts. 

Oliver  Chilled  Plow  Works,  Jos.  Diok  Meg.  Co., 

South  Bend,  Ind.  Canton,  0. 

Hamilton,  Ont.  Feed  Cutters  and  Blizzar,d 

Plows  and  Cultivators.  Ensilage  Cutters. 

Bateman  Mpg.  Co., 
Johnston  Harvester,  Co.,  Grenloch,  N.  J. 

Batavia,  N.  Y.  Garden  Tools  and  Potato 

Grain  and  Corn  Binders,  Growing  Implements. 

Mowers,  Eakes,  Teddees,  g^^^^  j^^^  ^^^_  ^ 

Disk  Harrows.  3^^^^^  j)^^^  -^.^^^ 

Grain  Drills  and  Seeders. 
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LiTCHFiEiiD  Mfg.  Co., 
Waterloo,  Iowa, 
Manure  Spreadebs,  Laun- 
dries, Grain  King  End- 
Gates. 


Ward  Pump  Co., 
Eockford,  111. 
Pumps. 


Stover  Engine  Works, 
Freeport,  111. 
Gasoline  Engines. 

2  N.  P.  BowsHER  Co., 
South  Bend,  Ind. 
Feed  Mills. 


James  &  Meyer  Buggy  Co., 
Lawrencebnrg,  Ind. 

Buggies. 

S.  G.  Gay  Co., 
Ottawa,  111. 
Buggies. 


Hocking  Valley  Mfg.  Co., 
Lancaster,  0. 

Corn  Shellers,  Feed  Cut- 
tees,  Oider  Mills  and  Hay- 
ing Machinery. 

Neial,  Johns  &  Co., 
Lake  City,  Minn. 
Wagons  and  Trucks. 

Althouse- Wheeler  Co., 
Waupun,  Wis. 
Windmills  and  Tanks. 

Kansas  City  Hay  Press  Co., 
Kansas  City,  Mo. 
Hay  Presses. 

F.  E.  Myers  &  Bro., 

Ashland,  0. 

Hay  Tools  and  Pumps. 

Superior  Hay  Stacker  Mpg. 

Co., 
Linneus,  Mo. 
Sweep  Eakes  and  Stackers. 

WisTRAND  Mfg.  Co., 

Galva,  111. 

Corn  Planters  and  Pumps. 


NoYES  Carriage  Co., 
Elkhart,  Ind. 
Buggies. 

Randolph  Wagon  Wks., 
Randolph,  Wis. 
Trucks. 

Winona  Wagon  Co., 
Winona,  Minn. 
Wagons. 

Wayne  Works, 

Richmond,  Ind. 

Spg.  Wagons  and  Carts. 

Anderson  Co., 

Minneapolis,  Minn. 

Grain  Tanks  and  Bob  Sleds. 

The  Prouty  &  Glass  Cge.  Co., 
Wayne,  Mich. 

Sleigh  Cutters. 

Geo.  Grede  &  Bro.  Co., 
Milwaukee,  Wis. 
Sleigh  Cutters. 

A.  E.  Oartier  Sons  Co., 
Ludington,  Mich. 
Runner  Atts.  &  Cutter 
Gears. 
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0.  E.  Thompson  &  Sons, 
Ypsilanti,  Mich. 
Root  Cuttkbs,  Geass  Seed- 
ers, AND  Swings. 

Osgood  Scale  Co., 
Binghamton,  N.  Y. 
Pi^TPORM  and  Wagon  Scales. 

Peru  PijOw  &  Wheel  Co., 

Peru,  111. 

Trucks. 

Mark  Mfg.  Co., 

Chicago,  111. 

Pump  Fittings  &  Pipe. 

Heider  Mfg.  Co., 
Carroll,  la. 
Equalizers. 

Johnson  Mfg.  Co., 
Eaeine,  Wis. 
Fanning  Mills. 

Glide  Road  Maoh.  Co., 
Minneapolis,  Minn. 
Road  Graders. 

Gaterman  Meg.  Co., 
Manitowoc,  Wis. 
Grain  Lifter  Guards. 

Cleveland  Stone  Co., 
Cleveland,  Ohio. 
Grindstones. 

Brown  Mfg.  Co., 
Zanesville,  Ohio. 
Harrows. 

Kansas  Citt  Hay  Press  Co., 
Kansas  City,  Mo. 
Hay  Presses. 

Hunt,  Helm,  Ferris  &  Co., 
Harvard,  111. 
Tank  Heaters. 


Harvey  Spring  Co., 
Racine,  Wis. 

Bolster  Springs. 


Moore  Plow  &  Imp.  Co., 
Greenville,  Mich. 
Feed  Cookers. 

Whitaker  Mfg.  Co., 
Chicago,  111., 

Lawn  Mowers. 

Hackney  Mfg.  Co., 
St.  Paul,  Minn. 
Litter  Carriers. 

Stover  Mfg.  Co., 
Freeport,  111. 

Pump  Jacks. 

Sidney  Steel  Scraper  Co. 
Sidney,  Ohio. 
Scrapers. 

Victor  Safe  &  Lock  Co., 
Cincinnati,  Ohio. 
Safes. 

New  Winona  Mfg.  Co., 
Winona,  Minn. 
Saws  &  Frames. 

The  Goddell  Co., 
Antrim,  N.  H. 
Hand  Seeders. 

D.  B.  Smith  &  Co., 
Utica,  N.  y. 
Hand  Sr  .layers. 
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(The  witness  said  lie  would  return  on  Saturday  afternoon 
next  with  the  information  requested  by  counsel  for  the  Grov- 
emment.) 


IJ.  J.  FAIRFIELD,  recalled  for  further  cross-examination, 
testified  as  follows  (May  16,  1913) : 

Cross-Examination  hy  Mr.  Grosvenor. 

2      Q.    Mr.  Fairfield,  you  have  returned  to  bring  the  list  which 
you  stated  you  would  bring,  when  I  was  cross-examining 
you? 
A.    Yes,  sir. 

Q.    Have  you  produced  the  same? 
(The  witness  hands  papers  to  Mr.  Glrosvenor.) 
The  "Witness:    Is  my  answer  to  go  on  the  record? 
Mr.  McHugh :    Yes,  make  the  explanation. 
The  Witness:    There  was  no  time  to  make  up  a  new  list. 
I  had  a  copy  of  the  list  submitted,  and  myself  and  the  de- 
partment head  spent  the  noon  hour  in  checking  it  over.    We 
1  put  a  check  mark  against  each  of  those  with  whom  we  have 
a  written  contract  and  a  cross  mark  against  those  with  whom 
we  do  not. 

Q.    Then  all  the  names  on  this  list  which  are  checked  are 
names  of  dealers  who  have  contracts  with  you? 
A.    Written  contracts. 

Q.    Does  that  mean  that  they  have  a  written  contract  with 
Lindsay  Bros.? 
A.    Yes,  sir. 

Q.    And  do  those  written  contracts  include  other  things  be- 
sides the  Johnston  line  of  goods? 
A.    In  some  cases. 

Q.  Then  as  a  matter  of  fact  what  you  have  produced  is  a 
list  of  the  customers  or  dealers  in  your  territory  who  have 
written  contracts  with  Lindsay  Bros,  to  buy  goods  of  Lind- 
say Bros.? 

A.  We  were  asked  to  produce  a  list  of  dealers  to  whom 
we  sold  Johnston  goods.  This  is  the  list.  We  were  after- 
wards asked  to  show  those  with  whom  we  had  written  con- 
tracts, and  that  I  have  now  done. 

Q.  I  want  to  get  it  clear  on  the  record.  I  do  not  think  I 
understand  you.    You  make  written  contracts — that  is,  Lind- 


E.  J.  Fairfield  (Recalled),  Cross-Examination.      285 

say  Bros. — with  dealers,  to   supply  them   with  goods   that  ] 
you  handle  as  jobbers? 

A.    Yes,  sir, 

Q.  Do  these  names  which  are  checked  up  on  this  list  make 
a  complete  list  of  all  the  dealers  with  whom  you,  Lindsay 
Bros.,  have  contracts  for  the  supply  of  goods? 

A.    No,  sir. 

Q.  Do  you  have  a  written  contract  with  each  dealer  whose 
name  is  checked,  to  supply  him  with  Johnston  goods'? 

A.    All  of  our  goods. 

Q.    Then  the  names  checked  do  not  indicate  that  there  is  a 
written  contract  with  you  specifically  relating  to  Johnston  2 
goods  ? 

A.  We  write  very  few  such  contracts.  We  have  a  few 
specific  cases  where  the  dealer  wants  only  Johnston  goods. 
In  such  a  case  we  write  a  contract  covering  the  Johnston 
goods.  In  most  cases  our  dealers  want  to  buy  our  whole 
line  perhaps,  and  we  have  a  contract  which  covers  our  whole 
line,  inclusive  of  the  Johnston  goods. 

Q.    The  other  day  you  produced,  at  my  request,  and  I  had 
copied  into  the  record,  a  list  of  a  number  of  manufacturers, 
15  or  20  or  more,  whose  goods  you  handle  as  jobbers.    Do  you  3 
recall  that? 

A.    To  be  exact,  about  50. 

Q.    About  50,  was  it? 

A.    Yes. 

Q.  The  goods  of  those  50  manufacturers  comprise  your 
entire  line;  is  that  right? 

A.  A  very  few  small  scattering  ones  that  I  did  not  trouble 
to  put  into  the  list. 

Q.  That  list  of  manufacturers  comprises  practically  your 
entire  line? 

A.    You  asked  that  it  be  a  complete  list,  and  I  made  it  a  4 
comprehensive  one. 

Q.  I  am  not  criticising  you.  I  am  just  trying  to  get  on 
the  record  a  statement  of  the  facts.  You  produced  a  list 
shoAving  that  you  handled  as  jobbers  the  goods  of  50  manu- 
facturers. Now  I  understand  that  you  make  contracts  with 
dealers,  and  those  contracts  relate  to  all  the  goods  of  those 
50  manufacturers? 

A.    They  do. 

Q.  In  other  words,  if  you  make  a  written  contract  with  a 
dealer  you  may  supply  him,  if  he  desires,  the  goods  of  any 
of  those  50  manufacturers? 
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A.     Yes,  sir ;  that  is  correct. 

Q.  Now,  you  have  produced  a  list  today,  with  cheek  marks 
opposite  certain  dealers.  Do  those  check  marks  indicate  all 
the  dealers  who  have  written  contracts  with  you,  under  which 
they  may,  if  they  desire,  order  the  goods  of  any  of  those  50 
manufacturers  ? 

A.  Yes,  sir;  we  have  a  signed  contract  with  all  of  those 
dealers. 

Q.  But  this  list  does  not  give  the  names  of  dealers  who 
have  specifically  named  Johnston  goods  or  who  have  entered 
into  contracts  with  you  naming  only  Johnston  goods? 

A.  Not  many  of  our  dealers  want  such  a  contract  or  ask 
for  it. 

Q.  Can  you  give  me  any  idea  of  how  many  of  the  dealers 
named  on  this  list  buy  Johnston  goods  from  you? 

A.    I  can  not. 

Q.     Would  not  the  heading — 

A.  Excuse  me.  They  all  buy  Johnston  goods  of  us.  Every 
name  on  that  list  is  the  name  of  somebody  to  whom  we  have 
shipped  Johnston  goods  in  1912  or  have  a  contract  with  them 
to  ship  them  Johnston  goods  in  1913. 

Q.  T  understood  you  to  say  that  this  was  simply  a  list  of  all 
of  the  dealers  who  have  written  contracts  with  you  to  buy 
any  of  the  goods  they  may  want  of  the  50  manufacturers 
named  by  you.    Is  that  right? 

A.     It  is  not. 

Q.    What  is  it,  then? 

A.  This  is  a  list  of  all  the  dealers  to  whom  we  shipped 
Johnston  goods  in  1912  and  from  whom  we  have  orders  for 
Johnston  goods  to  be  shipped  in  1913.    Is  that  clear? 

Q.  Well,  it  is  not  in  harmony  with  what  you  said  a  few 
minutes  ago. 

Mr.  McHugh :    I  think  it  is  quite  in  harmony  with  it. 

Q.  I  understood  you  to  say  this  comprises  a  complete  list 
of  all  the  dealers  who  have  contracts  with  you  in  your  terri- 
tory. 

A.    The  record  shows — 

Mr.  Grosvenor :  Mr.  Examiner,  will  you  read  the  testimony 
of  the  witness  from  the  beginning? 

(The  testimony  of  the  witness  from  the  beginning  thereof 
to  this  point  was  read  by  the  Examiner.) 

Q.     Is  there  any  further  explanation  you  wish  to  make? 
A.     Not  unless  you  desire  it. 
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Q.     I  mean,  do  you  think  that  the  examination  which  has  ] 
been  read  adequately  describes  this  list? 

A.    I  believe  so. 

Q.  There  are  a  great  many  more  names  on  this  list  checked 
than  there  were  grain  binders  sold  of  the  Johnston  lines  in 
the  year  1912  by" you?    Is  that  not  correct? 

A.    Yes,  sir. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  There  has  been  so  much  examination  with  respect  to  the  2 
list  and  the  checks  that  I  now  hand  you  Defendants'  Exhibit 
47  and  ask  you  to  state  whether  that  is  the  list  you  have  men- 
tioned in  your  examination  today  as  having  been  checked 
with  respect  to  most  of  the  names  and  crossed  with  respect 
to  a  few? 

A.    It  is. 

Mr.  McHugh:  I  offer  Defendants'  Exhibit  47  in  evidence. 
(Said  Exhibit  appears  in  separate  volume  of  Defendants' 
Exhibits.) 

Q.    This  list,  Defendants'  Exhibit  47,  is  a  carbon  copy  of 
the  list  that  was  lurnished  the  other  day  when  you  were  on  ^ 
the  stand  and  marked  Petitioner's  Exhibit  20  for  Identifica- 
tion? 

A.    Yes. 

Q.  Now,  Mr,  Fairfield,  you  have  had  an  increasing  sale  of 
Johnston  corn  binders  in  your  territory  throughout  the  years 
from  1906  to  date? 

A.    We  have. 

Q.  What  is  the  fact  as  to  whether  you  have  sold  during 
those  years  all  the  Johnston  corn  binders  that  the  factory 
could  deliver  to  you  to  sell?  4 

A.    We  have  sold  every  one  we  could  get. 

Q.  With  respect  to  drills :  what  is  the  fact  with  respect  to 
competition  in  the  territory  mentioned,  in  the  last  couple  of 
vears? 

A.    Drills? 

Q.  Yes.  These  farm  implements.  Let  me  see  the  list  that 
you  introduced  in  evidence. 

(The  witness  hands  paper  to  Mr.  McHugh.) 

Q.  Oh,  I  see;  it  is  disc  harrows.  E,ef erring  to  disc  har- 
rows, what  is  the  fact  with  respect  to  competition  during  the 
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1  last  couple  of  years,  compared  with  what  it  was  previously? 

A.  The  records  I  have  shown  indicate  that  in  the  past  we 
had  sold  large  numbers  of  disc  harrows  and  still  do  sell  a 
good  many  of  them.  The  trade  on  them  varies  a  good  deal, 
however,  and  has  been  affected  more  perhaps  by  the  competi- 
tion we  have  had  than  by  anything  else  we  have  in  the  Johns- 
ton line.  A  number  of  years  ago  the  Eock  Island  Plow  Com- 
pany came  into  the  territory  with  a  low  priced  disc  harrow, 
and  the  price  they  made  and  the  effort  they  put  on  it  cut  down 
our  disc  harrow  trade.  Later  on,  the  P.  &  0.  people  appeared 
in  the  field,  and  they  are  our  strongest  competition  today  on 

2  disc  harrows.  In  the  past  year  they  have  bothered  us  a  good 
deal  with  the  prices  they  have  made  and  the  effort  they  have 
made  to  get  business.  We  have  never  found  the  International 
Harvester  Company  very  strong  competition  on  disc  harrows. 

Q.  Now  with  respect  to  mowers  and  rakes,  what  is  the  fact 
as  to  whether  they  in  common  with  agricultural  implements 
generally  are  affected  by  the  seasons  and  the  condition  of  the 
crop? 

A.  The  trade  on  mowers  and  rakes  is  affected  by  more 
things  than  perhaps  anything  else.  In  the  first  place,  they  go 
o  along  with  binders  to  quite  an  extent,  but  the  principal  thing 
in  the  competition  of  mowers  and  hay  rakes  is  the  condition 
of  the  season.  If  it  is  a  wet  season  and  the  hay  is  good,  there  is 
a  good  trade  on  mowers  and  rakes ;  if  it  is  a  dry  season,  there 
is  practically  nothing.  There  has  been  no  mower  and  rake 
trade  now  for  two  years  past.  1910  was  a  big  year  on  mow- 
ers and  rakes,  and  many  of  the  dealers  have  got  some  of 
those  mowers  and  rakes  on  hand  today,  that  they  have  not 
sold,  and  it  has  affected  the  business  since  that  time. 

Q.  Now  going  back  to  this  list  again.  Defendants '  Exhibit 
47 :  this  list,  as  you  have  repeatedly  said,  is  a  list  of  the  names 
4  of  the  dealers  in  your  territory  to  whom  you  sold  Johnston 
Harvester  Company's  goods  in  1912  and  those  dealers  from 
whom  you  have  orders  to  ship  Johnston  Harvester  Com- 
pany's goods  in  19131 

A.     That  is  correct. 

Q.  The  dealers  whose  names  are  marked  by  a  cross  on  this 
exhibit  have  no  contracts  with  you  for  these  implements,  as  I 
understand  it? 

A.  Those  are  cases  where  it  has  not  been  convenient  or 
possible  to  have  a  written  contract  made  with  them.  In  most 
cases  they  are  dealers  who  have  sent  us  their  orders  by  mail 
and  we  have  their  signature  to  a  letter  ordering  the  goods. 
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Q.  You  give  them  the  same  service  that  you  give  a  dealer 
who  handles  your  goods  under  a  written  contract? 

A.  AVe  treat  them  exactly  the  same  as  those  with  whom  we 
write  contracts,  giving  them  the  same  territory  rights,  the 
same  service  of  our  experts,  the  same  terms  on  the  goods,  and 
treat  them  in  exactly  the  same  way  throughout. 

Q.  So  that  the  men  whose  names  are  marked  with  a  cross 
on  Defendants '  Exhibit  47  are  men  with  whom  you  did  busi- 
ness in  Johnston  Harvester  Company's  goods  in  1912  or  have 
their  orders  for  1913  in  the  ordinary  course  of  business  1 

A.    Yes,  sir. 

Q.  Mr.  Fairfield,  you  produced  at  the  last  hearing,  when 
you  were  on  the  stand,  a  statement  showing  the  sales  of 
Johnston  Harvester  Company's  implements,  by  years,  from 
1906  to  1912,  inclusive? 

A.    Yes,  sir. 

Q.  That  statement  simply  showed  the  sales  by  the  number 
of  the  implements,  as  you  produced  it  the  other  day? 

A.    Yes,  sir. 

Q.  Have  you  with  you  a  statement  of  the  amount  of  money 
representing  the  business  done  in  the  sales  of  the  Johnston 
Harvester  Company's  goods,  as  shown  by  that  statement  of 
the  sales  by  years,  which  was  produced  the  last  time  you  were 
on  the  stand? 

A.    The  statement  put  in  evidence  contained  those  figures. 

Q.    Figures  as  to  the  number  of  machines? 

A.  Also  in  dollars  and  cents.  I  answered  your  other  ques- 
tion incorrectly. 

Mr.  McHugh:    I  did  not  remember  that  those  were  in. 

Mr.  Grosvenor :  Yes,  they  were  on  that  typewritten  state- 
ment showing  the  volume  of  business  done  with  Johnston 
Company,  in  dollars  and  cents,  by  years,  and  I  have  no  doubt 
it  was  copied  By  the  Examiner  into  the  record  with  the  other 
figures. 

Q.  Will  you  give  me  by  years  the  amount  of  business  you 
did,  in  the  territory  mentioned,  in  Johnston  Harvester  Com- 
pany's implements? 

A.  We  purchased  from  the  Johnston  Harvester  Company 
in  the  years  named  goods  in  the  following  amounts : 
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I  1906,  $75,647.00 

1907,  77,836.00 

1908,  71,535.00 

1909,  60,964.00 

1910,  67,957.00 

1911,  90,732.00 

1912,  91,732.00 


Re-cross  Examimation  by  Mr.  Grosvenor. 

Q.  Did  I  ask  you  the  other  day,  Mr.  Fairfield,  what  was 
the  volume  of  your  business  in  dollars  and  cents  in  the  terri- 
tory which  you  named? 

A.  The  first  time  I  was  on  the  stand  you  asked  me  to  give 
the  amount  in  dollars  and  cents  for  the  year  1912,  as  I  re- 
member it,  and  I  answered  that  I  could  not  give  it.  You  then 
asked  me  to  produce  the  figures,  which  I  did  the  next  time  I 
was  on  the  stand,  in  conjunction  with  the  remainder  of  the 
figures  asked  for. 

Q.  Would  you  mind  stating  that  again?  I  have  not  the 
record  here.  I  did  not  know  you  were  going  to  testify  this 
afternoon.    What  was  it,  approximately,  for  1912? 

A.  I  would  not  be  positive,  I  would  not  swear  positively 
that  you  asked  only  for  the  amount  of  business  done  for  the 
Johnston  Harvester  Company  in  1912,  but  I  believe  the  record 
so  shows. 

Q.  I  am  asking  for  the  total  volume  of  business  done  by 
Lindsay  Bros,  in  all  kinds  of  agricultural  implements. 

Q.  I  beg  pardon.  You  asked  me  that  question  the  first 
time  I  was  on  the  stand,  and  I  told  you  it  was,  in  round  num- 
bers, a  million  and  a  half. 

Q.  Do  Lindsay  Bros,  have  any  business  relations  with  the 
International  Harvester  Company? 

A.    None  whatever. 

(The  hearing  thereupon  adjourned  until  the  afternoon  of 
Monday,  May  19,  1913,  at  the  Federal  Building,  in  the  city 
of  Chicago,  Illinois,  at  2:00  o'clock.) 
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Federal  Building,  Chicago,  Illinois, 
Monday,  May  19,  1913,  2:00  P.  M. 

Pursuant  to  adjournment  the  hearing  was  resumed  before 
the  Special  Examiner,  Robert  S.  Taylor,  at  the  above  time 
and  place. 

Present : 

On  behalf  of  the  petitioner :  Edwin  P.  Grosvenor,  Esq., 
Special  Assistant  to  the  Attorney  General,  and  Jo- 
seph E.  Darling,  Esq.  ^ 

On  behalf  of  the  defendants :  Hon.  William  D.  MoHugh, 
T.  J.  Doyle,  Esq.,  and  Victor  A.  Eemy,  Esq. 

Thereupon  the  following  proceedings  were  had,  to-wit : 

Mr.  McHugh:  Counsel  for  the  defendants  now  produces 
and  delivers  to  counsel  for  the  Government  a  copy  of  the  list 
of  dealers  in  agricultural  implements,  with  information  con- 
cerning lines  handled  by  them,  within  the  Rockford,  Illinois, 
general  agency  of  the  International  Harvester  Company.         3 

Mr.  Grosvenor:     Who  will  be  the  witness  to  identify  these? 

Mr.  McHugh :  I  have  not  the  names  with  me,  Mr.  Grosve- 
nor. 

Counsel  for  the  defendants  now  produces  and  delivers  to 
counsel  for  the  Government  a  copy  of  the  list  of  dealers  in 
agricultural  implements,  with  information  concerning  the 
lines  handled  by  them,  in  the  Richmond,  Indiana,  general 
agency  of  the  International  Harvester  Company. 

Mr.  Grosvenor :  Do  you  recall  the  name  of  the  man  who  is 
going  to  identify  those? 

Mr.  McHugh :     No,  I  have  not  the  names  of  any  of  them.       4 

Counsel  for  the  defendants  now  produces  and  delivers  to 
counsel  for  the  Government  a  copy  of  the  list  of  the  dealers 
in  agricultural  implements,  with  information  concerning  the 
lines  handled  by  them,  within  the  Council  Bluffs,  Iowa,  gen- 
eral agency.  I  have  no  doubt  that  Mr.  Daniels  will  be  one  of 
the  witnesses  to  identify  that  list ;  he  may  not  do  all  of  it.  The 
work  had  to  be  divided  up  between  two. 

Mr.  Grosvenor:  Is  this  the  same  agency  with  reference  to 
which  Mr.  Daniels  has  already  produced  data? 

Mr.  McHugh:    Yes. 

Mr.,  Grosvenor:    This  covers  the  same  thing? 
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Mr.  MoHugh:  '  Yes.  This  will  supersede  the  other,  and  I 
will  have  one  for  Omaha. 

Counsel  for  the  defendants  now  produces  and  delivers  to 
counsel  for  the  Government  a  copy  of  the  list  of  dealers  in 
agricultural  implements,  together  with  the  information  con- 
cerning the  lines  handled  by  them,  in  the  Lincoln,  Nebraska, 
general  agency  of  the  International  Harvester  Company. 


D.  R.  MURRAY,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Murray,  you  are  in  business  at  Clinton,  Indiana? 

A.    Yes,  sir. 

Q.    What  is  you  business? 

A.     Implements,  wagons,  buggies,  feed,  grain. 

Q.    How  much  is  the  annual  aggregate  of  all  your  business  ? 

A.  Of  all  the  business,  grain  and  all,  it  would  be  $50,000 
or  $60,000  a  year. 

Q.  How  much  is  the  annual  aggregate  of  your  farm  im- 
plement business,  including  vehicles  and  twine? 

A.    About  $15,000. 

Q.  And  how  much  business  do  you  do  a  year  with  the  In- 
ternational Harvester  Company? 

A.    $3,000  or  $4,000  a  year. 

Q.  So,  from  a  fourth  to  a  fifth  of  your  implement  business 
is  done  with  the  International  Harvester  Company? 

A.  No,  not  directly  with  the  International  Harvester  Com- 
pany.   I  have  the  John  Deere  and  the  Moline. 

Q.  I  mean  your  account  with  the  International  would  be 
from  a  fourth  to  a  fifth  of  your  business. 

A.    Oh,  yes. 

Q.    What  line  of  binders  do  you  handle? 

A.    I  handle  the  International  Harvester  Company. 

Q.    What  brand? 

A.    The  Deering. 

Q.    What  line  of  sulky  hay  rakes  do  you  handle? 

A.    The  Deering. 

Q.    What  line  of  mowers  do  you  handle? 

A.    The  Deering  and  the  Thomas. 

Q.    What  twine  do  you  sell? 
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A.  -  I  have  sold  the  Peoria  and  the  Penitentiary  and  the  In- 
ternational. 

Q.  Do  you  handle  a  general  line  of  farm  implements,  Mr. 
Murray? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  I  handle  the  John  Deere,  the  Parlin  &  Orendorff,  the 
Janesville,  and  the  Moline;  then  I  buy  from  the  Hartman 
Manufacturing  Company  and  the  Herschel  Manufacturing 
Company. 

Q.    You  buy  from  various  companies? 

A.    Yes. 
,  Q.    When  did  you  take  on  the  Thomas  mower? 

A.     I  did  not  take  on  the  Thomas  mower  until  this  season. 

Q.     So  you  did  not  handle  that  last  year? 

A.    No,  sir. 

Q.  Mr.  Murray,  has  the  International  Harvester  Company 
ever  intimated  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  increased  your  purchases  from  that 
company  of  their  long  line  of  implements? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  did  less  business  with  their  competitors? 

A.     No,  sir. 

Q.     Suppose  the  International  Harvester  Company  should 
impose  it  as  a  condition,  Mr.  Murray,  that  you  could  not  han- 
dle their  harvesting  machinery  unless  you  did  buy  this,  or  that, 
or  the  other  of  the  other  implements  made  by  them,  in  their  , 
other  line,  what  would  the  result  of  that  be  ? 

A.    I  would  quit  handling  their  stuff. 

Q.  Does  the  International  Harvester  Company  fix  or  at- 
tempt to  fix  the  retail  price  ? 

A.    Not  with  me;  they  never  have. 

Q.    How  long  have  you  been  in  the  implement  business  ? 

A.     Six  years. 

Q.  How  is  the  repair  and  expert  service  that  the  Interna- 
tional Company  gives  in  connection  with  its  harvesting  ma- 
chinery? 

A.    It  has  been  good. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.    Are  you  still  engaged  in  the  implement  business? 

A.    Yes,  sir. 

Q.    Have  you  sold  any  part  of  your  business? 

A.    Yes,  sir. 

Q.     To  Mr.  Kin  Thomas? 

A,    Yes,  sir. 

Q.    What  part  did  you  sell  to  him? 

A.  I  sold  the  implements,  the  buggies,  and  the  wagons,  the 
15th  of  March. 

Q.    Are  you  still  engaged  in  the  implement  business? 

A.     Not  in  just  the  implement  business,  no,  sir. 

Q.    I  say  are  you  engaged  in  the  implement  business  today? 

A.    No,  not  today. 

Q.  You  have  nothing  to  do  with  the  implement  business 
today? 

A.    Not  today. 

Q.  Well,  why  did  you  testify  on  direct  examination  that 
you  handle  John  Deere  lines  and  others? 

A.  Well,  I  have  the  invoices  of  all  that  I  bought.  I  sold 
this  stock  the  15th  of  March,  and  it  is  still  mine;  it  has  not 
been  settled  for  yet. 

Q.    But  you  are  not  engaged  in  selling  implements  today? 

A.  Directly  I  am,  yes.  I  sold  implements  last  Saturday 
for  Mr.  Thomas. 

Q.     You  are  not  in  business  for  yourself  any  longer? 

A.    No. 

Q.    How  many  Thomas  mowers  have  you  ever  sold? 

A.    I  have  sold  but  one. 

Q.     When  did  you  sell  that? 

A.    I  sold  that  about  three  months  ago. 

Q.    How  many  Deering  mowers  did  you  sell  last  year? 

A.    I  sold  six. 

Q.  Do  you  consider  selling  one  Thomas  mower  handling 
that  line? 

A.    I  have  taken  their  contract  this  year. 

Q.    You  do  not  have  it  now,  do  you? 

A.    Yes,  sir. 

Q.    Is  not  that  part  of  the  business  you  have  sold? 

A.  Yes,  that  belongs  to  Mr.  Thomas  as  soon  as  he  pays 
me  for  the  stock  he  has  got. 

Q.    How  many  dealers  are  there  in  your  town? 
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A.    There  are  two  at  present. 

Q.    What  harvesting  lines  do  those  two  dealers  handle? 

A.  My  concern  would  be  one ;  Mr.  Wrightsman  handles  the 
Johnston. 

Q.  Has  the  man  who  has  bought  you  out  taken  over  the 
International  harvesting  lines? 

A.  Yes,  sir.  Well,  I  don't  know  that  he  has  contracted 
for  them,  either.  Their  man  has  been  there  once  to  contract 
with  him,  and  I  do  not  believe  that  he  saw  him? 

Q.    Do  you  owe  the  International  anything? 

A.    Yes,  sir. 

Q.    Does  the  International  hold  your  notes? 

A.    Yes,  sir. 

Q.    How  much  do  you  owe  the  International? 

A.    I  owe  them  $3,000,  I  presume. 

Q.  Was  that  obligation  assumed  by  Mr.  Kin  Thomas  when 
he  bought  you  out? 

A.    No. 

Q.  Then,  today  you  have  no  interest  in  the  implement 
business  other  than  you  owe  the  International  $3,000  covering 
the  period  when  you  were  in  the  business? 

A.    Yes,  sir. 

Q.    Who  asked  you  to  come  here  and  be  a  witness? 

A.    Mr.  Wisehart. 

Q.    Who  is  he? 

A.  He  represents  the  International  Harvester  Company  at 
Terre  Haute. 

Q.    Is  he  a  general  agent  or  a  blockman? 

A.  He  is  the  general  manager,  I  presume;  he  is  not  a 
blockman,  I  think. 

Q.  Is  he  the  man  who  passed  upon  these  notes  which  you 
gave  the  International? 

A.    No,  Mr.  Marvin  passed  upon  those  notes. 

Q.    Who  is  he? 

A.    He  is  the  blockman. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.    The  note  you  gave  to  the  International  Harvester  Com- 
pany was  given  in  the  ordinary  course  of  business? 
A.    Yes,  sir. 
Q.    Not  yet  due? 
A.    Not  yet  due. 
Q.    It  will  be  met  when  due  ? 
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A.    It  won't  be  due  until  December. 
Q.     Given  in  the  ordinary  way? 
A.    Yes,  sir. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.  It  was  given  for  goods  you  bought  from  the  Interna- 
tional last  year? 

A.  The  goods  were  delivered  the  first  of  January. 

Q.  Of  this  year? 

A.  Yes,  sir. 

Q.  Are  you  under  subpoena  in  this  case? 

A.  No. 


JOHN  E.  BRUMBAUG-H,  being  duly  sworn  as  a  witness  on 
behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Brumbaugh,  you  are  in  business  at  New  Lebanon, 
Ohio? 

A.     Yes,  sir. 

Q.    What  is  your  business  ? 

A.     General  merchandise  of  all  kinds,  and  farm  implements. 

Q.     How  much  business  do  you  do  a  year? 

A.    It  runs  from  $35,000  to  $40,000. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments, including  twine? 

A.    About  $10,000. 

Q.  And  how  much  business  do  you  do  a  year  with  the  In- 
ternational Harvester  Company? 

A.     It  will  run  somewhere  around  $2,500. 

Q.  About  a  quarter  of  your  business  in  implements  is  done 
with  the  International  Harvester  Company? 

A.     Yes,  sir. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir ;  about  all  kinds. 

Q.    What  binder  do  you  handle? 

A.    We  handle  the  McCormick  in  the  International  line. 

Q.     Do  you  handle  any  other  binder? 

A.     The  Johnston. 

Q.     The  Johnston  grain  binder? 
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A.    Yes,  sir. 

Q.    What  sulky  hay  rakes  do  you  handle? 

A.  We  handle  the  Ohio  Eake  Company  rake,  made  at 
Dayton,  Ohio;  and  the  Johnston  and  the  McCormick,  and  I 
think  we  have  got  the  John  Deere — some  of  them. 

Q.    What  mowers  do  you  handle? 

A.  The  Johnston  and  the  McCormiok,  and  we  have  sold 
several  Thomas. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International  Com- 
pany? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle  ? 

A.  We  handle  the  Ohio,  made  at  Delphi,  Ohio;  we  handle 
the  disc  harrows  and  so  on — harrows  and  such  stuff,  made  at 
Dayton,  Ohio,  by  the  Ohio  Eake  Company,  and  some  of  the 
John  Deere. 

Q.    Various  companies  ? 

A.    Yes,  quite  a  number  of  them. 

Q.  Mr.  Brumbaugh,  has  the  International  Harvester  Com- 
pany ever  intimated  to  you  that  you  could  not  handle  their 
harvesting  machinery  unless  you  quit  handling  the  Johnston 
harvesting  line? 

A.     They  never  have. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  quit  handling  these  other  rakes  or  mowers 
that  you  have  sold  ? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  increased  your  purchases  from  that  com- 
pany in  the  other  lines  of  implements  ? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  unless  you  would  quit  handling 
these  competing  lines  of  harvesting  implements,  or  unless  you 
would  increase  your  purchases  from  the  International  Com- 
pany of  their  other  line  of  implements,  what  would  the  result 
be? 

A.     I  would  quit ;  tell  them  I  was  running  my  own  business. 
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1  Q.    How  is  the  repair  and  the  expert  service  that  the  Inter- 
national renders  ? 

A.    It  has  always  been  satisfactory. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  years  have  you  been  engaged  in  business? 

A.  Six. 

Q.  How  many  Johnston  grain  binders  did  you  sell  in  1912  ? 

A.  In  1912  we  sold  one. 

2  Q.  How  many  McCormick? 

A.    I  do  not  think  we  sold  any  McCormick. 

Q.  Is  that  a  small-grain  territory,  or  are  you  not  very  ac- 
tive in  the  binder  business? 

A.     We  do  not  sell  very  many  binders  around  there. 

Q.    What  do  you  sell  more  of — mowers? 

A.  Our  mower  and  binder  trade  is  not  very  large  in  that 
territory. 

Q.     How  many  Johnston  rakes  did  you  sell? 

A.     I  would  not  say  positively,  but  I  think  two. 

Q.    And  how  many  McCormick? 

3  A.    We  sell  about  two  McCormick. 

Q.  What  do  you  buy  from  the  International  Harvester 
Company  besides  binders,  mowers,  and  rakes? 

A.  We  buy  some  harrows  and  some  engines. 

Q.  Spreaders? 

A.  We  have  bought  a  few  spreaders. 

Q.  Wagons? 

A.  No  wagons  that  I  know  of. 

Q.  How  many  dealers  are  there  in  your  town? 

A.  Only  one. 

J,       Q.  You  are  the  only  dealer  there  ? 

A.  Yes,  sir. 

Q.  Does  the  International  hold  any  of  your  notes? 

A.  I  do  not  think  they  have  a  note. 

Q.  Do  they  hold  any  notes  of  your  firm? 

A.  No,  sir. 
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A.  B.  HUSTON,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugJi. 

Q.    Mr.  Huston,  you  are  in  business  at  Paris,  Hlinois? 

A,    Yes,  sir. 

Q.    What  is  your  business? 

_  A.     Generally,  agricultural  implements,  seeds,  stoves,  bug- 
gies, and  such  lines. 

Q.     What  is  the  annual  volume  of  your  business? 

A.  I  suppose  it  will  average  along  $30,000  to  $35,000  prob- 
ably ;  I  could  not  say  just  what. 

Q.  What  is  the  annual  volume  of  your  business  in  agricul- 
tural implements,  including  vehicles  and  twine? 

A.     1  suppose  probably  $15,000  or  $18,000— $15,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.  That  depends  a  good  deal  on  the  season.  Last  season 
I  think  it  amounted  to  some  $5,000  or  $6,000. 

Q.     About  a  third  or  less  of  your  business — 

A.  Yes,  or  less  than  a  third,  of  our  implement  business, 
that  we  do  with  them. 

Q.     What  line  of  binders  do  you  handle? 

A.     We  handle  the  Deering  binder. 

Q.    What  line  of  sulky  hay  rakes? 

A.  We  sell  mostly  sulky  hay  rakes  made  by  the  Emerson 
people  at  Eockford,  Illinois,  and  once'  in  a  while  we  sell  a 
Deering  rake,  but  principally  (if  we  can  get  them)  it  is  the 
Emerson. 

Q.     But  you  handle  the  Emerson  and  the  Deering  rake? 

A.    Yes,  sir. 

Q.    What  mowers  do  you  handle? 

A.  The  Emerson  mower  is  our  mower ;  once  in  a  while  we 
sell  a  Deering  mower;  very  rarely.  The  Emerson  mower  is 
what  we  sell, 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 
Tillage  tools,  and  such  things  as  that. 

A.    What  do  you  mean  by  that? 
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[       Q.    I  mean  do  you  handle  discs  and  harrows  and  imple- 
ments made  by  other  companies  ? 

A.  Yes,  sir",  we  handle  disc  harrows  and  cultivators  and  the 
other  line  of  goods  made  by  other  companies. 

Q.    What  wagons  do  you  handle? 

A.    AVe  handle  the  Schuttler  wagon,  made  here  in  the  city. 

Q.    What  cream  separators  do  you  handle? 

A.     The  Sharpies  cream  separator. 

Q.    Mr.  Huston,  has  the  International  Harvester  Conipany 
said  to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  quit  handling  the  Emerson  rake  or  the 
'  Emerson  mower? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  said  to  you 
that  you  could  not  handle  their  harvesting  machinery  unless 
you  increased  your  purchases  from  that  company  in  the  other 
lines  of  goods? 

A.    No,  sir. 

Q.  Has  the  International  Company  said  you  could  not 
handle  their  harvesting  machinery  unless  you  decreased  your 
purchases  from  their  competitor  ? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  impose 
that  as  a  condition,  that  you  could  not  handle  their  harvesting 
machinery  unless  you  refused  to  handle  the  Emerson  rake  and 
the  Emerson  mower,  or  made  more  extensive  purchases  from 
the  International  in  their  other  line,  what  would  the  result  be? 

A.     The  International  would  go  out  of  our  house. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Is  your  territory  a  small-grain  territory  or  a  corn 
territory? 

A.  We  raise  a  good  deal  of  oats,  and  at  some  seasons  a 
good  deal  of  wheat  and  corn. 

Q.     Don't  you  raise  a  lot  of  corn? 

A.     Yes,  sir,  and  corn. 

Q.     More  corn  than  anything  else  ? 

A.  I  can't  say  that  it  is  more.  We  usually  use  about  half 
and  half,  in  changing  our  lands.  We  put  out  a  heavy  oats 
crop,  and  we  put  out  a  pretty  heavy  corn  crop.  Divide  it  up 
pretty  near  evenly. 

Q.    What  corn  binder  do  you  sell? 

A.'    We  do  not  sell  any  corn  binders. 


A.  B.  Huston,  Cross-Examination.  301 

Q.  "What  makes  up  the  $5,000  or  $6,000  worth  that  you  buy 
from  the  International? 

A.  Last  season  it  was  harvesters  and  their  peg-tooth  har- 
rows and  their  twine. 

Q.     Do  you  buy  any  spreaders  from  them! 

A.    And  spreaders,  yes,  sir. 

Q.    Any  wagons? 

A.    No,  sir. 

Q.    Any  cream  separators? 

A.    No,  sir. 

Q.     Hay  tools? 

A.    No,  sir. 

Q.  How  many  other  dealers  are  there  in  your  town  han- 
dling harvesting  implements? 

A.  I  think  there  are  only  two  now  who  handle  harvesters. 
There  is  one  man  there  who  does  a  little  business,  but  I  do 
not  think  he  is  handling  any  harvesters. 

Q.     Are  there  two  besides  yourself,  or  including  yourself? 

A.     Two  besides  myself. 

Q.  What  harvesting  lines  do  these  other  two  dealers 
handle? 

A.  One  of  them  handles  the  MoCormick  line,  and  the  other 
one — I  could  hardly  tell  you  what  he  handles.  A  year  or  two 
ago  he  had  the  Johnston,  tried  it;  and  then  he  sells  some 
Champions  once  in  a  while. 

Q.    Then,  he  carries  the  Champion  lines? 

A.  He  calls  that  his  line.  That  is,  I  don't  know  that  I 
could  say  he  calls  that  his  line,  because  he  sometimes  changes 
backward  and  forward  some. 

Q.  ■  Did  he  sell  the  Champion  last  year? 

A.  I  would  not  say  whether  he  did  or  not.  He  may  have 
sold  a  Champion  or  two. 

Q.  Then  each  of  the  three  dealers  in  your  town  carries  the 
International  harvesting  goods? 

A.    Yes. 

Q.    And  each  one  has  a  different  type  of  binder? 

A.    Yes,  sir. 

Q.    How  many  Deerings  did  you  sell  last  year? 

A.    24. 

Q.  The  leading  binders  in  your  territory  are  the  Deering 
and  the  McCormick? 

A.    Yes,  sir. 

Q.    And  then  the  Champion? 

A.    There  are  not  many  Champions  sold  in  the  territory. 
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Q.    It  is  mostly  Deering  and  McCormiek? 

A.     Deering  and  McCormick  seem  to  be  the  machines. 

Q.  What  per  cent,  of  the  grain  binders  sold  in  the  terri- 
tory in  which  you  do  business,  in  the  last  five  or  six  years, 
have  been  of  International  make,  that  is,  Deering,  McCormick, 
Champion,  Piano,  Milwaukee,  and  Osborne? 

A.  I  could  not  say.  I  do  not  know  what  the  other  towns 
do.  There  are  some  towns  in  the  other  part  of  the  county 
that  handle,  I  understand,  some  other  lines  of  goods,  some  of 
the  other  goods,  but  I  do  not  know  what  portion  they  sell  or 
anything  about  it. 

Q.     Then  take  your  own  city. 

A.  In  our  own  city,  of  course,  it  is  International  ma- 
chines, harvesters. 

Q.     It  is  95  per  cent.  International,  is  it? 

A.     Yes,  sir,  at  my  town. 

Q.     Does  the  International  hold  any  of  your  notes? 

A.     No,  sir. 

Q.     Or  any  notes  of  your  company? 

A.     No,  sir. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.    How  long  have  you  handled  the  Deering  binder? 

A.     1907,  I  think,  was  when  I  took  it  in  the  house. 

Q.     What  binder  did  you  handle  before  1907? 

A.  We  handled  the  Milwaukee — ^well,  we  have  handled 
them  all  pretty  near.  I  have  been  in  my  business  now  for  over 
forty  years.  I  commenced  with  the  MoGormicks  originally  in 
1878,  and  I  have  been  handling  the  different  lines  as  they 
changed  hands  backward  and  forward,  until  1907,  when  we 
got  the  Deering. 

Q,    And  before  that  you  had  had  the  Milwaukee? 

A.  We  had  had  the  Milwaukee  before  that ;  we  had  had  the 
Osborne,  the  Wood,  and  different  makes. 

Q.    How  long  have  you  handled  the  Emerson  mower? 

A.  Ever  since  they  made  one;  I  think  it  is  twenty  odd 
years. 

Re-cross  Exa/mination  by  Mr.  Grosvenor. 

Q.  When  you  were  doing  business  in  Paris,  in  1901  or 
1902,  just  before  the  International  was  organized,  what  were 
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the  different  kinds  of  binders  that  were  being  sold  in  your  1 
territory? 

A.    Well,  I  think  they  were  all  there,  that  is  the — 

Q.    The  MoCormick? 

A.  Back  in  1901,  the  MoCormick  and  the  Deering  and  the 
Champion  were  sold,  and  maybe  some  Milwaukees.  I  do  not 
know  whether  I  had  the  Milwaukee  in  1901  or  not.  And  there 
were  some  Woods  sold. 

Q.    Were  some  Pianos  sold  there? 

A.    And  some  Pianos,  yes,  sir. 

Q.    Any  Osbornes? 

A.    And  some  Osbornes.  2 

Q.    Any  Buckeyes? 

A.  Not  many,  I  think.  They  might  have  been  trying  to 
work  some  of  them  in  then,  but  they  were — 

Q.  When  was  the  Wood  sold  there — twenty  years  ago  or 
more,  was  it  not? 

A.  I  do  not  know  how  long  it  has  been  since  I  let  them  out 
of  the  house  a  bit,  when  they  changed. 


JOHN  W.  EMISON,  being  duly  sworn  as  a  witness  on  behalf  o 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Emison,  you  are  in  business  at  Vincennes,  Indiana? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    I  am  in  the  hardware  and  implement  business  with  Mr. 
Nicholson ;  Einison  &  Nicholson  is  the  firm  name. 

Q.    What  is  the  annual  volume  of  your  business? 

A.     Our  grain  business  and  all  amounts  to  $200,000  to  $300,-  4 
000  a  year. 

Q.    What  is  the  annual  volume  of  your  farm  implement 
business,  including  vehicles  and  twine? 

A.    I  suppose  $50,000  to  $60,000. 

Q.    How  much  business  do  you  do  with  the  International 
Harvester  Company  a  year? 

A.    Our  business  with  the  International  amounts  to  $25,- 
000  sometimes ;  $20,000. 

Q.    What  line  of  binders  do  you  handle  ? 

A.    We  handle  the  Deering. 

Q.    What  line  of  sulky  hay  rakes? 
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1  A.     We  have  the  Deere  sulky  hay  rake  and  the  Deering. 
Q.     What  line  of  mowers  do  you  handle? 

A.    The  Deering  and  the  Emerson. 

Q.    What  twine  do  you  handle? 

A.    We  sell  the  Deering  and  the  Plymouth. 

Q.     You  handle  a  general  line  of  farm  implements'? 

A.     Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

2  Q.    What  lines  do  you  handle? 

A.  We  handle  the  Ohio  Eake  Company's  line  of  goods, 
Avery  of  Peoria,  Avery  of  Louisville,  Hartman  Manufac- 
turing Company  of  Vincennes,  Buckeye  goods  made  by  the 
American  Seeding  Machine  Company,  Superior  line  of  seed- 
ing machines.     " 

Q.    That  is  sufficient  for  the  purposes.     Mr.  Emison,,  has 
the  International  Harvester  Company  ever  said  to  you  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
quit  handling  the  Emerson  mower? 
g      A.     No,  sir,  they  have  not. 

Q.    Or  the  John  Deere  rake? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  the  company  of  the 
other  line  of  goods  that  they  make? 

A.     Oh,  no;  nothing  like  that. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  it  as  a  condition  that  you  could  not  handle 
their  harvesting  machinery  unless  you  refused  to  handle  the 
4  John  Deere  rake  or  the  Emerson  mower,  or  unless  you  in- 
creased your  purchases  in  buying  this,  or  that,  or  the  other 
implement  made  by  the  International  Company,  what  would 
the  result  be? 

A.    I  should  refuse  to  handle  their  goods  any  longer. 

Q.  What  is  tbe  fact  as  to  the  repair  and  expert  service  that 
the  International  Company  renders? 

A.  They  always  treat  us  very  nicely  in  that  line— very 
nicely. 
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Cross-Examination  by  Mr.  Giosvenor. 

Q.    How  many  years  have  you  handled  the  Deering  lines'? 

A.     Twenty  years. 

Q.  You  found  the  repair  and  expert  service  satisfactory 
long  before  the  International  was  organized,  did  you  noti 

A.     Yes,  sir.    They  always  treated  us  very  nicely. 

Q.  Repair  service  and  expert  service  satisfactory  to  the 
dealer  did  not  begin  with  the  International? 

A.     Oh,  no. 

Q.  You  have  the  same  satisfactory  service  respecting  the 
Standard  mower,  haven't  you? 

A.    Yes. 

Q.    How  many  Standard  mowers  did  you  sell  last  year  ? 

A.  Not  very  many.  We  commenced  by  selling  about  five 
Emerson  mowers. 

Q.    How  long  have  you  handled  the  Standard  mower? 

A.    Just  last  year. 

Q.     1912  was  the  first  time? 

A.     Yes,  sir. 

Q.  Have  you  handled  any  harvesting  machinery,  binders 
or  mowers,  except  International  in  the  last  twelve  years,  other 
than  the  Standard  mower  which  you  handled  last  year? 

A.    No,  sir. 

Q.  Your  International  account  amounts  to  nearly  half  of 
you  total  implement  business,  doesn't  it? 

A.    Yes,  sir. 

Q.    Or  is  it  equal  to  half? 

A.  I  presume  it  is  about  half;  we  sell  a  good  many 
binders  and  engines,  and  they  count  up  into  money  pretty  fast. 

Q.  How  many  dealers  are  there  in  your  city  who  handle 
the  International  harvesting  lines  ? 

A.  Snyder  &  Son  handle  the  McCormick;  the  Vincennes 
Elevator  Company  handles  the  Johnston ;  I  think  Manning  & 
Dason  handle  the  Milwaukee;  Hunkler  Bros.,  the  Acme;  the 
Vincennes  Carriage  Company,  the  Osborne. 

Q.  There  are  six  dealers,  and  those  four  handle  different 
harvesting  lines  of  the  International? 

A.    Yes,  sir. 

Q.    What  are  the  leading  binders  sold  in  your  territory? 

A.     The  Deering  and  the  McCormick. 

Q.    And  have  those  been  the  leaders  in  the  last  five  or  six 
or  seven  years? 
A.    Yes,  sir. 
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Q.  What  per  cent,  of  the  binders  sold  in  your  territory, 
the  territory  in  which  you  enter  into  competition  with  other 
dealers,  are  of  International  make— Deering,  MoCormick, 
Osborne,  Milwaukee,  Piano,  and  Champion? 

A.    I  presume  that  90  per  cent,  are  International. 

Q.  What  per  cent,  of  the  mowers  in  the  same  territory  are 
International? 

A.    About  the  same  percentage,  I  presume. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.  Outside  of  our  own  hay  rake  trade  I  am  not  posted;  I 
do  not  know. 

Q.    Are  there  a  good  many  corn  binders  sold  there? 

A.    Not  very  many. 

Q.    Are  there  many  spreaders? 

A.    Quite  a  good  many  spreaders,  yes. 

Q.    Do  you  handle  the  International  line  of  spreaders? 

A.    Yes,  sir,  I  do. 

Q.  What  per  cent,  of  the  spreaders  sold  around  there  are 
International? 

A.     I  judge  about  60  per  cent. ;  60  to  70  per  cent. 

Q.     Does  the  International  hold  any  of  your  notes? 

A.  I  do  not  know  about  that;  I  expect  so,  for  goods  that 
are  not  due.  We  always  cash  everything  as  it  comes  along, 
but  they  might  have  a  note  for  something  that  is  not  due ;  I 
would  not  want  to  say  that  they  have  or  have  not. 

Q.  You  get,  for  instance,  a  consignment  of  spreaders  or 
engines,  and  you  hold  them  in  stock  and  you  pay  cash  when 
they  are  sold,  and  in  the  meantime  the  International  holds 
your  note ;  is  that  what  you  mean? 

A.  No,  sir.  We  take  all  cash  discounts  in  our  business,  and 
if  there  are  any  goods  that  are  past  due  I  do  not  know  it; 
I  do  not  think  we  owe  them  anything  that  is  past  due  at  all. 

Q.    Do  you  buy  spreaders  on  the  commission  basis  ? 

A.    We  buy  spreaders,  yes,  sir. 

Q.     Do  you  buy  twine  from  the  International? 

A.    Yes,  sir. 

Q.  Does  the  International  have  more  than  half  of  the  twine 
business  in  your  territory? 

A.    I  expect  they  do. 

Q.  What  per  cent,  of  the  twine  business  would  you  say  is 
International? 

A.  A  pretty  good  per  cent.  I  have  handled  Deering  twine 
for  twenty  years,  and  I  have  got  it  pretty  well  established.    I 
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suppose  the  International  has  60  per  cent,  of  the  twine  busi-  1 
ness. 

Q.  How  long  has  the  International  account  with  you 
amounted  to  half  of  your  implement  business? 

A.  Since  the  International  have  been  making  engines  and 
tillage  implements,  I  presume  within  the  past  7  or  8  or  9  or 
10  years ;  it  has  been  increased  on  that  account. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.     The  Acme  harvesting  line  is  handled  and  sold  in  your  2 
town? 

A.     Yes,  sir. 

Q.  And  the  Johnston  harvesting  line  is  handled  and  sold  in 
your  town? 

A.    Yes,  sir. 

Q.    And  the  various  lines  of  the  International? 

A.    Yes,  sir. 

Q.  So  that  the  farmers  are  solicited  to  buy  all  of  these, 
makes? 

A.    Yes,  sir.  o 

Q.  And  the  resultant  percentages  are  the  reflection  of  the 
choice  of  the  farmer  as  between  the  various  machines  that 
are  offered  to  him? 

A.    Yes,  sir. 


BENJAMIN  F.  SOUEBEER,  being  duly  sworn  as  a  witness 
on  behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Sourbeer,  you  are  in  business  at  East  Germantown, 
Indiana  ? 

A.  Yes,  sir. 

Q.  What  is  your  business,  please? 

A.  A  general  line  of  merchandise. 

Q.  Do  you  handle  farm  implements? 

A.  Yes,  sir. 

Q.  A  full  line  of  farm  implements? 

A.  Yes,  sir. 

Q.  Plow  much  business  do  you  do  a  year  in  all  your  lines  ? 

A.  Our  business  last  year  was  $17,500. 
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Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments, counting  in  your  vehicles  and  twine? 

A.    It  runs  about  $9,000  or  $10,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.  Last  year  it  was  about  between  $2,000  and  $3,000 ;  I  do 
not  remember  exactly. 

Q.  So  a  little  less  than  a  quarter  of  your  implement  busi- 
ness would  be  with  the  International  Harvester  Company? 

A.  Yes,  sir.  Of  course  there  are  some  years  we  run  more 
than  that. 

Q.     That  would  be  the  fair  average,  you  think? 

A.  I  expect  the  average  would  be  a  little  more  than  that, 
but  I  think  last  year  it  run  in  the  neighborhood  of  less  than 
$3,000. 

Q.  Between  a  fourth  and  a  third  of  your  implement  busi- 
ness, on  a  fair  average,  would  be  with  the  International  Com- 
pany? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers  and  sulky  hay  rakes  do 
you  handle? 

A.    We  handle  the  Deering  line. 

Q.    What  twine  do  you  sell? 

A.    We  sell  the  Deering. 

Q.    You  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  made 
by  other  companies  and  sold  iii  competition  with  like  imple- 
ment of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  We  handle  different  lines;  we  handle  the  Oliver  line,' 
we  handle  some  Rude  spreaders ;  we  handle  Ohio  cultivators, 
and  some  P.  &  0. 

Q.    You  buy  of  various  companies  ? 

A.    Yes,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  that  company  of 
their  other  implements? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
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cMnery  if  you  did  not  buy  less  goods  from  their  competitors'?  1 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  make  it  a  condition  that  you  could  not  handle  their 
harvesting  machinery  unless  you  bought  this  or  that  or  the 
other  implement  from  them,  of  the  other  lines  that  they  make, 
what  would  the  result  be  ? 

A.    I  expect  the  result  would  be  that  we  would  just  quit. 

Q.    You  would  quit  your  relationship  with  themf 

A.    Yes. 

Q.  How  is  the  repair  service  and  the  expert  service  that 
the  International  renders?  2 

A.     It  has  been  good  with  us. 

Q.  The  excellence  of  the  service  in  the  way  of  repairs  and 
experts  did  not  stop  when  the  International  was  organized? 

A.     Oh,  no,  sir. 

Cr OSS-Examination  hy  Mr.  Grosvenor. 

Q.    It  did  not  begin  at  that  time,  either,  did  it? 

A.     No ;  but  it  began  on  a  system,  I  guess. 

Q.     The  name  of  your  firm  is  Sourbeer  &  Rodenberg?  3 

A.     Yes,  sir;  Sourbeer  &  Rodenberg. 

Q.    Are  you  also  a  druggist? 

A.    Yes,  sir. 

Q.    You  sell  patent  medicines  as  well  as  farm  machinery? 

A.    Yes,  sir. 

Q.  How  many  dealers  are  handling  harvesting  implements 
in  your  town  ? 

A.    We  are  the  only  dealers. 

Q.     And  the  only  harvesting  lines  you  sell  are  the  Deering? 

A.    Yes,  that  is  the  only  line  we  have  been  selling.  ^ 

Q.  Is  it  the  only  line  you  have  sold  for  twenty  years  or 
more? 

A.  AVe  have  not  been  in  the  implement  business  twenty 
years.  We  have  been  in  the  implement  business  I  think  eleven 
years. 

Q.  During  that  time  you  have  sold  Deering,  always,  have 
you? 

A.     No,  we  sold  Champion  a  while. 

Q.  Are  the  Deering  and  the  McCormick  binders  the  lead- 
ing tjT)es  in  you''  ^""initv? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  binders  sold  in  the  territory  in 
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which  you  do  business  around  East  Germantown  are  of  Inter- 
national make? 

A.    In  our  territory  I  expect  100  per  cent. 

Q.  What  per  cent,  of  the  mowers  in  your  territory  are  in- 
ternational? 

A.    I  think  it  is  mostly  International. 

Q.    95  to  100  per  cent? 

A.    Yes. 

Q.  And  what  per  cent,  of  the  sulky  hay  rakes  is  Interna- 
tional? ,       ^,    ^  , 

A.     I  do  not  know  of  any  sulky  hay  rakes  that  have  been 

sold  there  except  International. 

Q.    Are  there  any  corn  binders  sold  there? 

A.     Very  few. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    I  expect  probably  60  or  70  per  cent,  of  it. 

Q.    Are  many  spreaders  sold  there  ? 

A.  A  few  years  ago  there  were  a  good  many  spreaders 
sold. 

Q.     What  per  cent,  of  that  business  is  International? 

A,     I  expect  50  per  cent. 

Q.    Are  many  tedders  or  hay  presses  sold  there? 

A.  There  are  tedders  sold — a  good  many  tedders  some 
years. 

Q.     What  per  cent,  of  the  tedder  business  is  International? 

A.    I  expect  75  per  cent. 

Q.    Are  there  any  corn  shredders  to  speak  of  sold  there? 

A.  There  has  not  been  a  corn  shredder  sold  there  for  sev- 
eral years,  that  I  know  of. 

PEENTISS  C.  TILLEY,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Tilley,  you  are  in  business  at  Brazil,  Indiana? 

A.    Yes,  sir. 

Q.    And  what  is  your  business  ? 

A.  Hardware,  implements,  furnaces,  sheet  iron  work,  and 
general  lines. 

Q.     What  is  the  annual  volume  of  your  business  ? 

A.  It  has  been  on  the  increase.  I  happen  to  have  a  memor- 
andum. In  1910  we  did  a  little  over  $62,000;  in  1911  a  little 
over  $71,000;  and  in  1912  a  little  over  $80,000. 
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Q.  How  much  business  do  you  do  a  year  in  tlie  farm  imple- 
ment line,  including  vehicles  and  twine  ? 

A.  We  are  not  strong  in  the  farm  implement  line.  We 
have  got  a  good  business  outside  of  that.  I  would  say  off- 
hand that  our  implement,  buggy  and  wagon  business  would 
reach  $15,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.  That  varies.  Last  year  it  was  about  $4,000.  The  rea- 
son of  that  being  increased  was  on  account  of  hay  presses. 

Q.     That  runs  into  money? 

A.    Yes,  that  runs  into  money. 

Q.    Average  about  a  third  of  your  business  in  implements  ? 

A.  I  would  put  it  from  25  to  33  1-3  per  cent,  of  our  imple- 
ment business,  yes. 

Q.    With  the  International? 

A.    Yes. 

Q.    What  line  of  binders  do  you  handle  ? 

A.     The  McCormick. 

Q.     What  line  of  sulky  hay  rakes? 

A.     The  McCormick. 

Q.    What  line  of  mowers? 

A.     The  McCormick. 

Q.     Those  are  the  only  lines  you  handle? 

A.     I  never  handled  anything  else. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  made 
by  other  companies  and  sold  in  competition  with  like  imple- 
ments of  the  Internatipnal? 

A.    Yes,  sir. 

Q.    What  lines? 

A.  The  John  Deere  Plow  Company  is  our  principal  line, 
covering  the  tillage  tools;  Bucher  &  Gibbs,  the  Imperial  line, 
from  Canton,  Ohio. 

Q.    You  buy  of  various  companies? 

A.  We  buy  of  very  few.  I  am  kind  of  a  one-liner.  If  I 
can  buy  of  one  company  I  do  so. 

Q.  Mr.  Tilley,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  bought  more  goods  of  them  in  their 
other  lines? 

A .     No,  sir ;  nothing  of  that  kind  ever  came  up. 

Q.    Has  the  International  Harvester  Company  ever  said  to 
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you  that  you  could  not  handle  their  harvesting  line  unless  you 
decreased  your  business  with  their  competitors'? 

A.     No,  sir ;  it  never  was  mentioned. 

Q.  If  the  International  should  bring  that  up  and  impose 
it  as  a  condition,  that  you  could  not  handle  their  harvesting 
machinery  unless  you  bought  this,  or  that,  or  the  other  of  their 
long  line  of  implements,  what  would  be  the  result? 

A.  I  would  like  to  reason  about  that.  We  have  handled 
the  McCormick  line  of  implements  since  1896,  and  if  I  could  not 
reason  them  out  of  it  and  make  them  allow  me  to  handle  the 
lines  as  I  am  handling  them,  I  would  have  to  quit  them.  I 
have  always  said  that  when  I  quit  the  McCormick  I  would  quit 
the  whole  thing.  But  differences  can  be  settled,  and  I  would 
settle  it  in  some  way  with  them  if  I  wanted  to  go  ahead  with 
the  line.  Of  course,  I  would  not  be  coerced  into  handling 
anything. 

Q.  If  they  put  that  as  an  absolute  condition ;  suppose  they 
insisted  on  it  and  would  not  reason  about  it,  but  stood  pat  on 
the  proposition? 

A.     Well,  I  would  quit  handling  it. 

Q.    It  is  a  supposititious  case,  of  course? 

A.     Yes,  sure. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  As  I  understand  you,  Mr.  Tilley,  you  have  handled  the 
McCormick  line  so  long  that  it  has  become  an  important  part 
of  your  business? 

A.     It  is  a  part  of  me,  yes. 

Q.  There  is  a  long  list  of  farmers  to  whom  you  have  sold 
the  McCormick  machines,  who  come  to  you  for  repairs,  and 
if  they  could  not  get  the  repairs  from  you  they  would  go  else- 
where and  buy  other  things  as  well— other  things  that  you 
sell  them? 

A.  Yes ;  it  is  one  of  the  links  in  the  business  that  helps  to 
keep  it  up;  the  repair  business  is  quite  an  item,  and  I  have 
always  argued  that  the  machines  was  a  standard  make,  and 
they  do  not  expect  to  get  anything  else  from  me  when  they 
ask  for  a  machine.  I  know  every  repair  piece  on  the  machine 
by  number,  and  when  a  fellow  comes  in  and  asks  for  so-and-so 
it  is  easily  gotten. 

Q.  You  would  be  very  reluctant  to  lose  the  McCormick 
line? 

A.     Yes,  1  would. 
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Q.  Now,  suppose  instead  of  the  supposititious  case  of  1 
coercion  that  counsel  gave  you,  that  you  had  a  case  where 
brusqueness  was  not  present,  but  the  blockman  or  the  can- 
vasser for  the  International  came  up  to  you  and  said — when 
he  was  submitting  a  contract  or  before  he  submitted  the 
contract  for  the  McCormick  line  for  another  year — he  thought 
it  was  about  time  you  bought  a  few  hay  presses,  or  a  few 
spreaders,  and  put  it  in  a  nice  sort  of  way,  and  you  felt  you 
might  lose  the  MeOormick  line  if  you  did  not  buy  the  spread- 
ers or  the  hay  presses,  wouldn't  you  hesitate  considerably  be- 
fore you  would  let  the  McCormick  line  go  and  not  take  on  the 
spreaders  and  the  presses?  2 

A.  Of  course,  I  would  not,  as  I  have  said,  be  coerced.  But 
a  fellow  can  be  led  a  long  ways,  and  these  people  on  the  road 
understand  the  business  and  sometimes  they  lead  you  into 
buying  something  that  is  really  very  profitable.  They  might 
talk  you  into  the  manure  spreader  business;  in  fact  I  was 
talked  into  it,  but  I  am  very  well  satisfied  with  the  business 
in  that  line. 

Q.  How  many  dealers  are  there  in  Brazil  who  handle  the 
International  Harvesting  lines  ? 

A.     There  are  Miller  &  Purcell  who  have  the  Deering;  the  o 
Owl  Hardware  Company,  who  have  the  Champion — 

Q.  The  Owl  Hardware  Companv  also  carries  the  Osborne 
line? 

A.  The  Osborne  line  has  been  changed  the  last  year.  I 
think  it  has  gone  to  a  man  by  the  name  of  Biehl. 

Q.  So  there  are  four  dealers  there  who  handle  Interna- 
tional harvesting  lines? 

A.  There  are  five  who  handle  some  stuff.  The  Brown 
Hardware  Company  sells  the  Thomas  mower. 

Q.  Does  he  handle  any  of  the  International  Harvester 
Company  line?  4 

A.  I  never  knew  he  did.  I  was  talking  to  Brown  the  other 
day,  and  he  said  he  had  some  com  planters  ordered  from 
them  and  could  not  get  them.  They  were  shipped  from  some 
place  and  he  had  depended  on  them,  but  could  not  get  the 
goods. 

Q.  Are  the  leading  types  of  binders  and  mowers  in  your 
territory  the  McCormick  and  the  Deering? 

A.  I  would  say  the  McCormick  predominates,  like  I  feel 
it  ought  to  every  place.  But  there  has  been  an  awful  lot  of 
Osbomes  and  Champions  sold  by  being  canvassed  lively.  We 
do  not  canvass  much  because  it  is  not  as  profitable  as  it  ought 
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to  be  and  our  othqr  business  keeps  us  busy  at  borne,  and  we 
do  not  sell  as  many  implements  as  we  used  to. 

Q.  Wbat  per  cent,  of  the  binders  sold  in  your  territory  are 
of  International  make?  That  includes  the  MoCormick,  the 
Osborne,  the  Champion,  the  Deering,  the  Piano,  and  the  Mil- 
waukee. 

A.  I  believe  but  very  few  Johnstons  are  sold.  If  I  was  go- 
ing to  state  that  I  would  put  it  on  a  smaller  per  cent,  than 
any  of  those  five  machines;  possibly  I  would  say  2  per  cent. 
I  do  not  think  there  have  been  any  Johnstons  sold  to  speak 
of.  There  was  a  farmer  who  had  them,  and  I  don't  believe 
'  he  ever  sold  over  three  or  four,  to  my  knowledge. 

Q.    Then,  it  would  be  97  or  98  per  cent.  International? 

A.     I  think  so. 

Q.  And  would  the  same  statement  be  true  in  regard  to  the 
per  cent,  of  mowers  sold  by  the  International? 

A.  Well,  there  might  be  a  few  more  mowers  sold.  You 
see  the  Dain  is  represented  a  little — ^that  is  the  John  Deere, 
and  the  Johnston  is  sold,  and  the  Thomas  is  sold.  I  do  not 
know.  I  am  not  posted  enough  to  know  what  the  other  fellows 
do ;  I  am  generally  looking  after  mine,  you  know. 

Q.    It  would  be  over  90  per  cent.  International  in  mowers? 

A.    If  I  were  guessing  at  it  I  would  guess  that  way,  yes. 

Q.     Are  there  any  corn  binders  sold  around  there  ? 

A.     I  have  sold  quite  a  few. 

Q.    What  per  cent,  of  the  corn  binders  is  International? 

A.     I  think  it  is  all. 

Q.     100  per  cent.? 

A.    Yes.    I  do  not  know  of  any  different  ones  being  sold. 

Q.  What  per  cent,  of  the  sulky  hay  rake  business  is  Inter- 
national? 

A.  Well,  of  course,  that  is  all  guess-work,  you  understand. 
We  know  of  the  various  competitive  lines,  such  as  the  Osborne 
rake,  and  the  Deering  rake,  and  the  MoCormick  rake. 

Q.     Those  are  all  International? 

A.  Those  are  all  International.  Of  course,  the  Thomas 
rake  is  sold  there — represented. 

Q.     It  would  be  over  90  per  cent.  International,  then? 

A.    Well,  I  would  not  say. 

Q.    You  could  not  answer  that? 

A.    I  could  not  answer  that  and  be  accurate. 

Q.     Of  what  make  is  there  the  most  twine  sold? 

A.     That,  to  my  judgment,  would  be  International  twine. 
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Q.    Does  the  International  hold  any  of  the  notes  of  your  1 
firm? 
A.    No,  sir. 


J.  V.  KING,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Doyle. 

Q.  Mr.  King,  you  may  state  your  name  and  postoffice  ad- 
dress. ^ 

A.  J.  V.  King,  New  Paris,  Ohio. 

Q.  AVhat  is  your  business? 

A.  I  am  a  farmer. 

Q.  How  long  have  you  been  farming? 

A.  About  25  years. 

Q.  How  many  acres  in  your  farm  ? 

A.  364. 

Q.  Is  that  all  cultivated? 

A.  Most  all  of  it;  a  few  acres  are  pasture  land,  probably 
30  or  40  acres.  3 

Q.  What  crops  do  you  raise? 

A.  I  raise  corn,  wheat,  hay,  principally. 

Q.  Any  oats? 

A.  Not  a  great  sight. 

Q.  In  the  community  where  you  farm  are  the  crops  which 
you  mention  the  chief  crops  raised  round  about  you? 

A.  Yes,  sir. 

Q.  That  would  be  largely  true  of  your  county? 

A.  Yes,  sir;  corn  and  wheat  principally. 

Q.  What  make  of  grain  binder  do  you  use  ? 

A.  I  am  using  a  Deering  binder  at  present.  4 

Q.  Have  you  been  familiar  with  the  use  of  the  grain  binder 
for  the  last  15  or  20  years? 

A.  Yes,  sir ;  the  last  25  years. 

Q.  How  long  have  you  used  the  Deering  binder? 

A.  I  have  had  two  Deering  binders  in  the  last  15  years. 

Q.  Your  present  binder  you  got  about  how  long  ago  ? 

A.  I  think  about  seven  years  ago. 

Q.  And  the  one  previous  to  that  about  seven  or  eight  years 
before  that  time? 

A.  Yes,  sir. 

Q.  In  the  present  binder  do  you  notice  any  marked  im- 
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1  provement  in  the  working  of  it  over  the  one  you  had  previous 
to  that? 

A.     Yes,  sir;  there  are  several  improvements. 

Q.  You  might  state  as  affects  the  working  of  the  binder  it- 
self what  you  have  observed? 

A.  We  have  the  tongue  truck,  which  is  a  great  improve- 
ment ;  we  have  a  better  roller  bearing  in  it  than  we  had  several 
years  ago ;  and  I  think  the  weak  points  have  been  strengthened 
more  in  the  late  binders. 

Q.  Do  you  find  the  service  generally  rendered  by  your  pres- 
ent machine  better  than  the  previous  one  ? 

2  A.     Yes,  sir,  decidedly. 

Q.  And  in  the  way  of  repair  and  expert  service,  how  do  you 
find  it? 

A.     Good. 

Q.     That  is  entirely  satisfactory,  is  it? 

A.     Yes,  sir,  entirely  so. 

Q.  You  may  state  if  you  find  a  general  state  of  satisfaction 
in  your  community  with  the  treatment  received  from  the  In- 
ternational Harvester  Company  as  respects  their  harvesting 
machinery  and  the  service  rendered  generally. 
g  Mr.  Grosvenor:  I  object  to  that  for  reasons  heretofore 
stated  in  respect  to  the  same  line  of  questioning. 

A.  Yes,  sir,  I  think  they  are  giving  good  satisfaction  gen- 
erally through  the  community. 

Q.  In  your  community  can  you  buy  binders  and  mowers 
other  than  of  International  make  if  you  want  them? 

A.    Yes,  sir. 

Q.  You  buy  the  Deering,  then,  because  you  think  it  gives 
you  the  best  service,  because  you  like  it  better  than  any  other? 

A.     I  do;  it  has  always  been  less  trouble  for  repair,  and  I 
appreciate  the  expert  work. 
4       Q.     Now,  you  had  the  Deering  binder  before  1902.     Ha^ 
there  been  any  letting  up  on  the  expert  service  since  that  time? 

A.,    No,  sir. 

Q.  Has  there  been  any  lagging  in  the  repair  service  since 
that  time? 

A.     No,  sir. 

Q.  As  a  matter  of  fact  have  not  those  improved  since  that 
time? 

A.  Well,  with  me  it  has.  I  have  got  better  use  in  the  last 
two  years  of  the  expert  work ;  I  don 't  know  whether  that  is  be- 
cause it  is  generally  better  or  it  is  because  I  know  better 
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how  to  use  it.  At  any  rate,  I  am  getting  it — getting  better 
service  in  the  expert  line. 

Q.  You  find  the  machine  easier  of  manipulation  and  easier 
to  handle  now  generally  than  the  older  machine  1 

A.    Yes,  sir. 

Q.  Examine  the  list  I  hand  you  and  state  if  that  correctly 
enumerates  the  machinery  you  own  and  use  in  operating  your 
farm,  together  with  the  cost  price  of  the  same. 

A.    Yes,  sir. 

Q.  You  may  aid  your  memory  by  the  use  of  this  list  and 
state  the  machinery  you  do  own  and  use  in  operating  your 
farm,  giving  the  cost  price  of  each  piece  of  machinery. 

A.     The  list  is  as  follows : 

List  of  Farm  Tools  Used  by  J.  V.  King,  New  Paris,  Ohio,  on 
His  Farm  of  364  Acres. 

Purchase 

Price. 

4  Farm  Wagons  $260.00 

4  Farm  Trucks  120.00 

2  Buggies  or  Surreys  250.00 

1  Clover  Buncher  15.00 

2  Walking  Plows  30.00 
1  Sulky  Plow  35.00 
1  Gang  Plow                                                                         58.00 

1  4-Bottom  Gang  Plow  110.00 

2  Corn  Planters  80.00 
4  Corn  Cultivators  160.00 

3  Grain  Drills  145.00 
1  Grain  Binder,  Deering  135.00 

1  Com  Binder  120.00 

2  Mowing  Machines,  1  Deering,  1  Champion  90.00 

1  Hay  Baler  350.00 

2  Hay  Loaders  120.00 
1  Side  Del.  Eake  65.00 
6  Hay  Backs,  Home-made  120.00 
1  Fanning  Mill  35.00 
1  Manure  Spreader  130.00 
1  Gasoline  Engine  90.00 
1  Traction  Engine  1,625.00 
1  Feed  Grinder,  Scientific  35.00 
1  Cream  Separator  85.00 
1  Corn  Sheller  7.00 
1  Land  Roller  15.00 
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1  1  Shredder  400.00 

Small  Tools — hoes,  shovels, 

wheelbarrows,  etc.  25.00 


$4,710.00 

Q.  You  mention  in  your  list  of  machinery  one  traction  en- 
gine costing  $1,625. 

A.    Yes,  sir. 

Q.     Do  you  use  that  exclusively  on  your  own  farm  ? 

A.     So  far  I  have,  yes,  sir. 

Q.    Do  you  use  that  for  plowing? 

A.     Yes,  sir. 

Q.     Gang  plow? 

A.    Yes,  sir. 

Q.  And  you  find  all  of  this  machinery  useful  and  really 
necessary  in  carrying  on  the  farm  as  you  operate  it? 

A.    Yes,  sir ;  it  has  done  me  lots  of  good. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Have  you  ever  been  in  the  employ  of  the  International 
Harvester  Company? 

A.    No,  sir. 

Q.    Have  you  been  a  canvasser  for  them? 

A.    No,  sir. 

Q.  You  have  found  that  binders  have  improved  in  quality 
during  the  entire  period  you  have  been  using  binders  ? 

A.    Yes,  sir,  they  have  been  improving  generally. 

Q.    Are  you  familiar  with  the  Acme  binder? 

A.     No,  sir. 

Q.  Do  you  know  whether  or  not  there  are  other  binders 
besides  those  made  by  the  International  that  have  these  tongue 
trucks  you  speak  of? 

A.    Yes,  sir. 

Q.     Other  binders  have  them? 

A.    Yes,  sir. 

Q.  Do  you  know  whether  or  not  it  was  the  Acme  Company 
that  first  put  on  tongue  trucks? 

A.    I  don't  know  anything  about  the  Acme. 

Q.  You  did  not  want  to  imply  from  your  testimony  that  the 
International  was  the  only  one  that  had  tongue  trucks? 

A.     Not  at  all,  sir. 

Q.     The  fact  is,  improvements  have  been  going  on  in  binders 
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during  the  entire  period  in  which  binders  have  been  used  by 
the  farmer? 

A.     Oh,  I  think  so,  yes,  sir. 

Q.    And  that  is  true  generally  of  harvesting  machinery? 

A.    I  think  so. 

Q.  How  much  expert  service  did  you  require  for  your 
binder  last  year? 

A.  I  do  not  recall  any.  I  did  not  have  any  trouble  with 
my  binder  last  season. 

Q.  The  season  before,  how  much  expert  service  did  you  re- 
quire? 

A.  I  do  not  do  much  tearing  down  or  putting  in  of  new 
parts  in  a  machine  built  by  the  International  Harvester  Com- 
pany. 

Q.  How  much  expert  service  did  you  get  for  your  binder 
the  year  before  last? 

A.    Well,  I  don't  know.    I— 

Q.    Did  you  get  any? 

A.    I  have  had  new  parts  put  in ;  I  do  not  know  what — 

Q.  Did  you  get  any  expert  service  from  the  International 
the  year  before  last? 

A.  I  do  not  think  I  have  had  any  for  the  last  two  or  three 
years. 

Q.    When  did  you  buy  this  last  binder? 

A.    I  think  about  seven  years  ago? 

Q.  When  did  you  last  have  expert  service  from  the  Inter- 
national? 

A.     The  first  couple  of  years  I  had  the  binder. 

Q.  You  have  not  had  any  experts  for  fiive  or  six  years, 
have  you? 

A.    No,  sir,  not  on  the  binder. 

Q.  So,  you  do  not  know  anything  about  the  expert  service 
for  the  last  five  or  six  years  ? 

A.     Not  on  the  binder. 

Q.  As  a  matter  of  fact,  Mr.  King,  when  you  are  talking 
about  expert  service  you  are  talking  about  service  on  engines, 
and  things  like  that;  aren't  you? 

.  A.    Well,  on  the  general  line  I  have  had  occasion  to  use 
expert  work  for. 

Q.    Whom  did  you  buy  this  traction  engine  from? 

A.    I  got  it  directly  from  the  house. 

Q.     From  what  house? 

A.     The  general  agency  at  Richmond. 

Q.     The  general  agency  of  what? 

A.    Of  the  International  Harvester  Company  at  Richmond. 
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Q.  Then,  you  bought  this  traction  engine,  costing  $1,625, 
from  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.  When  you  talk  about  expert  service,  what  you  have  in 
mind  is  expert  service  rendered  for  your  traction  engine; 
isn't  it? 

A.     No,  sir,  not  all  for  the  traction  engine. 

Q.     Have  you  entirely  paid  for  this  engine? 

A.    Not  entirely. 

Q.     Did  you  buy  it  on  installments? 

A.     I  have  a  note  yet  that  will  be  due  next  September. 

Q.     I  say  did  you  buy  this  engine  on  installments? 

A.    No,  sir.    I  gave  a  note  for  a  part  of  the  payment  of  it. 

Q.  Then,  the  International  holds  your  note  in  part  pay- 
ment for  this  engine? 

A.    Yes,  sir. 

Q.     Can  you  name  the  last  time  you  had  any  expert  service? 

A.    I  had  expert  service  about  two  or  three  years  ago. 

Q.     That  was  on  this  engine? 

A.    No.  sir. 

Q.    What  was  it  on? 

A.    On  a  cream  separator. 

Q.    Whose  cream  separator  is  it? 

A.  It  was  the  Blue  Bell,  made  by  the  International  Har- 
vester Company. 

Q.    When  did  you  buy  that? 

A.    I  bought  that  about  two  years  ago. 

Q.  Mr.  King,  25  years  ago  the  farmers  were  just  begin- 
ning to  learn  to  use  the  binder,  weren't  they? 

A.    Well,  I  was. 

Q.    You  did  not  know  much  about  binders  then,  did  you? 

A.    Not  previous  to  that. 

Q.  Is  it  not  true  that  in  the  last  25  years  the  farmers  have 
become  used  to  binders  and  know  how  to  handle  them,  so  that 
as  a  matter  of  fact  the  expert  service  that  the  manufacturer 
gives  today  is  not  in  order  to  take  care  of  the  binder,  which 
the  farmer  knows  how  to  take  care  of,  but  is  given  in  respect 
to  the  new  things  that  the  farmer  is  now  beginning  to  use, 
namely,  engines  and  cream  separators? 

A.  Would  you  allow  me  to  explain  what  I  mean  by  the  ex- 
pert work? 

Q.     Yes,  if  you  prefer  not  to  answer  my  question. 

A.    What  is  that? 

Q.    All  right,  go  ahead;  make  it  as  short  as  you  can. 
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A.    I  had  a  manure  spreader,  that  I  have  had  in  use  now  ) 
about  three  or  four  years.    My  men  were  using  that  spreader 
and  they  neglected  to  grease  it.    When  I  came  to  examine  the 
spreader  I  found  several  of  the  boxes  cut  out — 

Q.  We  don't  want  to  go  into  all  of  that  in  detail,  Mr.  King. 
Is  it  not  a  fact  that  expert  service  today  does  not  relate  to 
harvesting  machinery,  binders  and  mowers,  which  the  farmer 
knows  well  how  to  handle,  but  relates  to  the  more  modern 
farm  implements?    Is  not  that  true? 

A.    Yes,  that  is  true. 

Q.    How  much  twine  do  you  use  per  acre? 

A.    That  varies,  according  to  the  crop.  2 

Q.     Give  the  average,  2 'or  3  to  4  pounds? 

A.    It  will  run,  I  expect,  3  pounds. 

Q.    How  many  acres  of  small  grain  did  you  have  last  year  ? 

A.    I  had  about  75  acres. 

Q.    How  many  acres  of  corn? 

A.    I  had  about  80  acres. 

Q.    What  was  your  twine  bill  last  year? 

A.  It  will  run  about  3  pounds  to  the  acre  on  150  acres; 
that  includes  com  and  wheat  and  oats. 

Q.    Then,  your  twine  bill  was  between  $45  and  $50?  „ 

A.  I  think  I  paid  8  cents  a  pound  for  my  twine  last  year. 
I  would  have  to  figure  on  that  a  little. 

Q.  What  are  you  using  this  traction  engine  for,  costing 
$1,625?    On  farms  of  your  neighbors? 

A.  No,  sir;  I  use  it  on  the  farm,  use  it  for  plowing  and 
preparing  my  ground  for  planting  and  sowing. 

Q.  Does  the  average  farmer  in  your  part  of  the  country, 
with  360  acres,  own  a  traction  engine  costing  $1,625? 

A.    They  have  not  yet — ^many  of  them. 

Q.    How  many  of  the  farmers  in  your  territory  have  trac- 
tion engines,  that  is,  farmers  having  farms  of  the  size  that  4 
you  own? 

A.  Farmers  around  there  owning  smaller  farms  than  I, 
have  gotten  them;  some  have  larger. 

Q.  Isn't  it  the  exception  for  a  farmer  with  a  fann  of  the 
size  of  yours  to  have  a  traction  engine  on  it  costing  $1,600? 

A.     That  is  something  that  is  just  starting,  in  our  section. 

Q.    It  is  just  starting? 

A.    Yes,  sir. 

Q.  Then,  it  is  the  exception  for  a  farmer  having  a  farm 
of  the  size  of  yours  to  have  a  traction  engine  costing  $1,600? 

A.  There  are  not  many  engines  through  our  section  of  the 
country. 
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Q.    There  are  very  few  of  them? 

A,    Not  very  many. 

Q.  Then,  it  is  an  exception,  is  it  not,  for  a  farmer  to  ha\  e 
an  engine  costing  that  much  on  his  place? 

A.    Yes. 

Q.  And  isn't  it  an  exception  for  a  farmer  to  have  a  hay 
baler  costing  $350? 

A.  Oh,  I  don't  know  about  that;  several  of  them  have  got 
them  through  there. 

Q.    Does  thq  average  farmer  have  one? 

A.    I  don't  know  about  that.    These  things  vary. 

Q.    Do  you  use  that  for  baling  hay  on  neighbors'  farms? 

A.  No,  sir,  I  have  not  baled  much  away  from  home.  Very 
little  I  have  ever  baled  away  from  home. 

Q.  How  much  do  you  owe  the  International  on  this  en- 
gine? 

A.    About  $800. 

Re-direct  Examination  hy  Mr.  Boyle. 

Q.  Mr.  King,  the  fact  that  you  have  a  deferred  payment 
on  your  engine  does  not  make  any  difference  with  the  testi- 
mony you  give? 

A.  Not  a  particle.  I  am  not  asking  any  favors  from  the 
International. 

Q.  As  I  understand  you,  the  traction  engine  or  tractor 
used  for  general  farm  purposes  is  simply  being  introduced  in 
your  community? 

A.    Yes,  sir. 

Q.    It  supplies  the  place  of  horses  ? 

A.    Yes,  sir,  several  of  them. 

Q.  And  in  the  expert  service  you  speak  of,  the  Interna- 
tional does  not  confine  itself  to  any  one  particular  make  of 
machine  that  it  puts  out,  but  looks  after,  through  its  experts, 
all  of  the  machinery  it  sells  to  the  farmer,  doesn't  it? 

A.    Yes,  sir. 

Q.  And  gives  a  first-class  service  of  that  kind  without  any 
discrimination  in  favor  of  any  particular  piece  of  machinery? 

A.    Yes,  sir. 

Q.  And  while  the  machines  are  made  so  perfect  that  they 
do  not  require  much  experting,  in  the  case  you  started  to  in- 
stance, of  your  manure  spreader,  of  a  burned  out  box  or  worn 
pinion,  when  you  do  need  an  expert,  particularly  for  the  har- 
vesting machinery,  you  get  him  quickly,  don't  you? 
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A.    Yes,  sir. 

Q.    And  can  always  get  him  when  wanted? 

A.  Yes,  sir.  In  place  of  doing  that  work  myself  I  had  an 
International  man  come  over  and  do  it  for  me. 

Q.  The  hay  baler  is  quite  generally  used  in  the  hay  coun- 
try around  you,  in  the  bottoms  there,  isn't  it? 

A.  Yes,  sir,  there  is  quite  a  bit  of  hay  and  straw  baled  in 
our  neighborhood. 

Q.  When  you  purchased  your  last  Deering  binder  you 
were  not  unmindful  of  the  fact,  were  you,  that  you  could  get 
an  Acme,  or  a  Johnston,  or  something  else  if  you  wanted  it? 

A.    I  knew  that. 


Re-cross  Examination  by  Mr.  Grosivenor. 

Q.    Do  you  owe  the  International  for  anything  besides  this 
engine  today? 

A.    No,  sir. 

Q.    How  long  have  you  had  that  engine? 

A.     The  last  engine  I  got — let  me  see — ^I  got  it  I  guess  about 
three  or  four  months  ago. 

Q.    This  engine  costing  $1,600  you  bought  three  or  four  3 
months  ago? 

A.    Yes,  sir. 

Re-re-direct  Examination  by  Mr.  Doyle. 

Q.    Had  you  had  a  traction  engine  prior  to  that? 
A.    Yes,  sir. 

Q,    So  this  is  simply  to  take  the  place  of  one  you  had  pre- 
viously used? 
A.    Yes,  sir.    I  got  a  larger  engine.  4 


JESSE  SHANK,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Doyle. 

Q.  You  may  state  your  name  and  postoffice  address. 

A.  My  name  is  Jesse  Shank,  Paris,  Illinois. 

Q.  What  is  your  business,  Mr.  Shank? 

A.  Farming  and  dairy,  cattle  and  mules. 
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Q.    How  long  have  you  been  farming? 

A.    All  my  life. 

Q.    How  many  acres  in  your  farm? 

A.    310  acres. 

Q.    Is  that  all  in  cultivation? 

A.    Yes,  sir. 

Q.    What  crops  do  you  raise  on  your  farm? 

A.    I  raise  corn,  wheat,  oats,  clover. 

Q.  Are  those  the  crops  generally  raised  by  farmers  round 
about  you? 

A.    Yes,  sir. 

Q.    What  make  of  binder  and  mower  do  you  use? 

A.  I  have  two;  I  have  the  Champion  and  the  Deering  in 
the  binder,  and  I  have  two  Deerings  in  the  mower. 

Q.  How  long  have  you  been  accustomed  to  the  use  of  the 
Champion  binder? 

A.    I  have  had  the  Champion  about  two  years. 

Q.  And  how  long  have  you  been  familiar  with  the  Deering 
binder? 

A,    About  30  years ;  the  first  cord  binder  that  came  out. 

Q.    When  did  you  buy  your  last  Champion? 

A.    About  two  years  ago. 

Ql.    And  your  last  Deering? 

A.    I  think  it  has  been  around  seven  or  eight  years. 

Q.  From  your  continued  use  and  observation  of  these  ma- 
chines, have  you  noticed  any  improvement  in  the  working  of 
the  grain  binder  in  the  past  ten  years  ? 

A.    Yes,  sir. 

Q.  Does  it  do  better  and  more  satisfactory  work  generally 
than  the  binders  older  than  that? 

A.    Yes,  sir. 

Q.  You  can  buy  binders  other  than  of  International  make 
round  about  you  if  you  desire  them,  can't  you? 

A.    Yes,  sir. 

Q.  And  when  you  buy  the  Deering  and  the  Champion  you 
do  that  as  a  matter  of  choice  and  not  of  necessity? 

A.    Yes,  sir. 

Q.    Because  you  think  you  get  a  better  service  from  them? 

A.    A  better  service. 

Q.  What  is  the  character  of  treatment  you  get  generally 
for  these  machines,  both  in  expert  and  repair  service? 

A.    It  seems  to  be  good. 

Q.    Entirely  satisfactory,  is  it? 

A.    Entirely  satisfactory. 

Q.    Examine  the  list  I  hand  you  and  state  if  that  correctly 
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enumerates  the  machinery  you  own  and  use  on  your  farm, 
with  the  cost  price  of  the  machines. 

A.    Yes,  sir. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list  and 
state  the  machinery  you  do  own  and  use  in  operating  your 
farm,  giving  the  cost  price  of  each  piece  of  machinery. 

A.    The  list  is  as  follows : 

List  of  Farm  Tools  Used  by  Jesse  Shank,  Paris,  111.,  on  His 
Farm  of  310  Acres. 


Purchase 

Price. 

4  Farm  Wagons,  Xxxx  1  JBrown, 

1  Birdsell 

1  Kentucky 

$280.00 

1  Spring  Wagon,  Booth  &  McCarker 

110.00 

3  Buggies  or  Surreys 

435.00 

1  Walking  Plow,  Aughe 

12.00 

4  Sulky  Plows,  2  Deere 

1  Clark 

1  Sattley 

149.00 

2  Gang  Plows,  Defiance 

120.00 

2  Disc  Harrows,  1  John  Deere 

1  Moline 

72.00 

3  Peg  Harrows 

46.00 

2  Corn  Planters,  1  Sattley 

1  Blackhawk 

84.00 

5  Corn  Cultivators 

120.00 

1  Grain  Drill,  Peoria 

105.00 

1  Grain  Seeder,  Peoria 

18.00 

2  Grain  Binders,  Deering,  Champion 

300.00 

1  Corn  Binder,  McCormick 

125.00 

2  Mowing  Machines,  Deering 

100.00 

1  Hay  Eake,  Champion 

28.00 

1  Grain  Grader 

25.00 

1  Tedder,  Champion 

25.00 

3    Hay  Eacks,  Home-made 

34.00 

1  Clover  Buncher 

18.00 

1  Manure  Spreader,  International 

130.00 

1  Gasoline  Engine,  International 

375.00 

1  Feed  Grinder,  Bowsher 

125.00 

1  Cream  Separator,  Sharpies 

65.00 
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1  Corn  Sheller,  Adams  425.00 

1  Ensilage  Cutter,  Appleton  180.00 

1  Land  Roller  25.00 

1  Shredder,  McCormick  350.00 
Small  Tools,  hoes,  shovels, 

wheelbarrows,  etc.  25.00 


$3,796.00 


Q.  You  find  all  of  the  machinery  that  you  have  mentioned 
useful  and  necessary  in  carrying  on  your  farm,  do  you? 

2  A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Shank,  do  you  owe  the  International  anything  on 
any  of  these  implements  which  you  have  here  listed? 

A.  No,  sir. 

Q.  Please  state  how  many  cattle  you  have  on  your  place. 

A.  I  have  only  about  30  head  now. 

Q.  Do  you  raise  stock? 

3  A.  Yes,  sir — raise  and  buy. 

Q.  And  you  are  also  in  the  dairy  business  ? 

A.  Yes,  sir. 

Q.  Do  you  have  some  mules? 

A.  Yes,  sir. 

Q.  How  many  mules  have  you? 

A.  I  have  got  28  head. 

Q.  And  some  hogs  ? 

A.  Yes,  sir, 

Q.  How  many? 

4  A.  Big  and  little,  I  have  got  about  75  head. 

Q.  How  many  acres  of  small  grain,  wheat  and  oats,  do  you 
have,  on  an  average? 

A.  1  usually  have  about  80  acres  of  oats,  from  40  to  60 
acres  of  wheat,  and  from  about  80  to  120  acres  of  corn.  I 
change  my  ground  around. 

Q.    What  does  your  twine  bill  amount  to? 

A.  Indeed,  I  don't  remember  just  what  it  was.  I  think  I 
had  50  pounds  of  old  twine  left  over  last  season.  I  think  I 
had  40  acres  of  wheat  last  year,  and  about  60  acres  of  oats. 
I  don 't  remember  what  the  twine  bill  was. 

Q.     How  much  twine  do  you  use  per  acre? 
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A.     On  the  wheat  I  think  I  used  about  4  pounds  last  season,  i 
and  the  oats  would  run  about  3  pounds. 

Q.    And  on  the  corn  how  much? 

A.  I  don't  remember.  The  corn — I  used  the  binder  for 
cutting  for  my  ensilage,  and  I  don't  remember  just  how  much 
twine  it  did  take. 

Q.    How  large  is  your  farm? 

A.    310  acres. 

Q.    Is  that  all  under  cultivation? 

A.    Yes,  sir. 

Q.    Do  you  use  this  corn  sheller  entirely  on  your  own  farm? 

A.    I  have  used  it  for  my  neighbors  once  or  twice,  and  they  2 
usually  help  me  shell.    I  have  it  for  my  own  use,  that  is  all. 

Q.  You  do  not  find  that  all  the  farmers  in  your  territory, 
with  farms  the  size  of  yours,  have  corn  shellers  costing  $425? 

A.    No.    Mine  is  the  only  sheller  in  the  neighborhood. 

Q.  Do  most  of  the  farmers  in  your  territory  have  shredders 
costing  $350? 

A.  No,  sir.  Mine  is  the  only  one.  No  there  is  another  one  in 
the  neighborhood,  a  man  who  shreds  around  through  the 
country.    I  just  have  mine  for  my  own  use. 

Q.    Do  most  of  the  farmers  have  gasoline  engines  costing  o 
$375? 

A.  Mine  is  the  only  one  in  the  neighborhood.  I  have  it  just 
for  my  own  use. 

Q.  You  are  fortunate  in  being  better  stocked  with  ma- 
chinery and  implements  than  most  of  the  farmers  in  your  sec- 
tion; is  that  not  the  fact? 

A.  Yes,  sir.  I  handle  a  good  deal  of  stock  and  I  have  to 
use  it  to  prepare  feed  for  the  stock, 

Mr.  Doyle:  Q.  It  would  incpnvenience  you  to  dispense 
with  any  part  of  the  machinery  you  have  on  your  farm, 
wouldn't  it,  Mr.  Shank?  4 

A.    Yes,  sir. 


CHAELES  M.  McPHEETERS,  being  duly  sworn  as  a  wit- 
ness on  behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Doyle. 

Q.    You  may  state  your  name  and  postoffice  address. 
A.     Charles  M.  McPheeters;  Terre  Haute,  Indiana,  Eural 
Eoute  3. 


328         Charles  M.  McPheeters,  Direct  Examination. 

Q.    What  is  your  business  I 

A.    Farming. 

Q.    How  long  have  you  been  farming? 

A.  I  was  raised  on  a  farm;  farmed  all  my  life,  more  or 
less.  I  have  been  in  business  for  myself,  individually,  about 
six  or  seven  years ;  my  father  and  I  farmed  together  up  to  that 
time.  Being  his  only  child  we  always  worked  together  until 
he  got  old,  when  he  turned  it  over  to  mo. 

Q.    How  many  acres  in  your  farm? 

A.    I  farm  300  acres. 

Q.    What  crops  do  you  raise? 

A.  Corn,  wheat,  and  clover  principally;  some  timothy, 
enough  to  feed  my  work  horses. 

Q.  You  have  your  farm  stocked  with  machinery  that  you 
use  in  carrying  on  your  work? 

A.    Yes,  sir. 

Q.  You  may  examine  the  list  I  hand  you  and  state  if  that 
correctly  enumerates  the  machinery  you  own  and  use  on  your 
farm,  with  the  cost  price  of  the  same. 

A.    Yes,  sir,  that  is  about  it,  as  near  as  I  can  get  at  it. 

Mr.  Doyle :    I  offer  the  list  in  evidence. 

The  same  is  as  follows. 

List  of  Farm  Tools  Used  by  C.  M.  McPheeters,  Terre  Haute, 

Ind.,  on  His  Farm  of  300  Acres.    225  is  Either  Under 

the  Plow  or  in  Hay  Lands. 


Purchase 

Price. 

5  Farm  Wagons 

$300.00 

3  Buggies 

285.00 

2  Walking  Plows,  Deere,  Oliver 

30.00 

2  Sulky  Plows,  Deere,  Oliver 

106.00 

1  Gang  Plow,  Averv 

500.00 

1  Disc  Harrow,  P.  &  0. 

35.00 

2  Peg  Harrows,  Osborne 

25.00 

1  Corn  Planter,  Sattley 

45.00 

2  Corn  Cultivators,  Deere 

30.00 

3  Disc  Cultivators,  Emerson,  Janesville 

93.00 

1  Grain  Drill 

58.00(5 

sample) 

1  Grain  Binder,  McCormick,  8-ft. 

155.00 

$155.00 

2  Mowing  Machines,  Piano,  Champion 

88.00 

88.00 

1  Hay  Rake,  Osborne 

20.00 

20.00 

2  Hay  Sweep  Rakes,  L  H.  C.) 

1  Hay  Stacker,         I.  H.  C.) 

100.00 

100.00 
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1  Hay  Loader,  I.  H.  C.  65.00        65.00 

3  Hay  Backs  30.00 

1  Manure  Spreader,  I.  H.  C.  130.00 

2  Gasoline  Engines,  Economy,  I.  H.C.  412.00 
1  Traction  Engine,  I.  H.  0.  2,200.00 
Small  Tools— hoes,  shovels, 

wheelbarrows,  etc.  100.00 


$3,145.00 


Q.  The  traction  engine  mentioned  in  your  testimony:  for 
what  purpose  do  you  use  that? 

_A.  Plowing,  principally.  Well,  I  use  it  for  everything  per- 
taining to  the  farm ;  do  some  grubbing  with  it — anything  there 
is  to  do. 

Q.  It  is  used  exclusively,  then,  for  carrying  on  your  own 
farm? 

A.  Yes,  sir ;  I  have  done  a  little  custom  work  with  it,  just 
for  a  neighbor,  to  help  out,  that  is  all ;  I  do  not  make  a  prac- 
tice of  it. 

Q.    You  use  a  McCormick  grain  binder? 

A.    Yes,  sir,  I  do  at  present. 

Q.  How  long  have  you  been  accustomed  to  the  use  of  the 
McCormick? 

A.  Father  and  I  have  been  using  the  McCormick  for  about 
the  last  ten  years. 

Q.    Your  present  binder  you  bought  when,  how  long  ago? 

A.    Four  years  ago,  I  believe. 

Q.  Do  you  notice  any  improvement  in  the  binder  in  the  past 
ten  years? 

A.    Yes,  sir. 

Q.  It  runs  lighter  and  does  better  work  generally, 
doesn't  it? 

A.  Yes,  sir ;  easier.  It  has  the  tongue  truck ;  the  side  draft 
that  was  on  the  older  binder  is  cut  out;  it  runs  much  lighter. 

Q.  You  get  a  better  service  now  than  you  did  ten  years 
ago? 

A.    Yes,  sir. 

Q.    For  the  binder  and  mower? 

A.    Yes,  sir. 

Q.    And  is  your  expert  service  good? 

A.    It  is  good. 

Q.    You  get  good  treatment,  then,  all  along  the  line,  and 
are  entirely  satisfied  with  the  service  given? 
A.    Yes,  sir,  perfectly  satisfied. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.  Do  you  owe  the  International  anything  for  this  traction 
engine  costing  $2,200? 

A.    Yes,  sir. 

Q.    When  did  you  buy  it? 

A.  About  last  September,  I  guess ;  August  probably  it  was 
delivered;  I  forget  the  date  exactly. 

Q.    How  much  do  you  owe  for  that  engine? 
,      A.    About  $700. 

Q.  Does  every  farmer  in  your  part,  with  a  farm  of  300 
acres,  own  a  traction  engine  costing  $2,200? 

A.  No,  not  every  farmer,  but  there  are  some  three  or  four 
who  have  got  engines  costing  in  the  neighborhood  of  that. 

Q.    There  are  three  or  four  farmers  who  have  them? 

A.    Yes,  sir. 

Q.    Did  they  buy  them  within  the  last  year  or  two  ? 

A.  Yes,  two  or  three  years  or  more.  Some  of  the  others 
are  steam.  The  oil  power  is  a  cheaper  engine;  it  is  a  small 
engine;  it  didn't  cost  as  much  as  mine. 

Q.    That  is  a  cheaper  engine,  isn't  it? 

A.  Yes,  sir,  it  is  a  smaller  engine;  that  is  the  reason  it 
did  not  cost  so  much. 

Q.  You  are  the  only  one  in  your  parts  that  has  a  traction 
engine  costing  $2,200? 

A.  No,  sir.  Mr.  Hulman  has  one  that  cost  about  $2,100. 
It  is  steam,  though.    He  is  a  neighbor,  adjoining  me. 

Q.  Do  you  know  any  others  who  have  traction  engines 
costing  that  amount? 

A.    Mr.  Rogers  did  have  one,  but  he  sold  it  last  year. 

Q.    How  large  is  Mr.  Rogers' farm? 

A.    He  has  W.  R.  McKeen's  farm. 

Q.    Just  state  the  size  of  the  farm. 

A.    In  that  farm  there  are  about  500  or  600  acres. 

Q.    And  this  man  Hulman :  how  large  is  his  farm? 

A.  I  think  they  have  got  about  600  or  700  acres  of  land; 
I  don't  know.  It  just  adjoins  me;  I  never  paid  particular 
attention  to  the  size. 

Q.  Does  every  one  in  your  section  have  a  gang  plow  cost- 
ing $500? 

A.    No,  sir.    I  know  of  only  two  others. 

Q.  You  are  more  fortunate  than  the  average  farmer  in 
having  your  farm  better  equipped  with  farm  machinery? 
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A.    That  is  what  my  neighbors  say  about  that,  and  I  guess  1 
I  am,  because  help  is  a  tough  proposition  with  us  and  we  are 
trying  to  do  as  much  by  machinery  as  we  can,  so  that  we  can 
get  it  done. 

Q.    What  is  your  twine  bill  annually? 

A.  It  varies,  of  course.  Last  year  I  did  not  have  so  much 
wheat ;  I  had  principally  clover  last  year,  but  this  year  I  have 
wheat,  and  will  use  about  450  pounds  of  twine,  probably  more, 
I  don't  know.    That  is  what  I  spoke  for. 

Re-direct  Examination  hy  Mr.  Doyle.  2 

Q.  The  farmers  quite  generally  through  your  community 
have  either  the  gang  or  the  sulky  plow,  don't  they? 

A.    Yes,  sir. 

Q.  And  are  running  more  and  more  to  improved  machin- 
ery? 

A.  Yes,  sir.  There  are  quite  a  good  many  inquiries.  Lots 
of  farmers  come  to  my  place  to  look  at  my  engine,  and  they 
are  thinking  about  getting  something  along  that  line. 

Q.  Thinking  of  equipping  their  own  farms  in  the  same 
way?  3 

A.    Yes,  sir,  thinking  of  equipping  their  own  farms. 

Q.    So  it  will  not  be  long  until  they  all  have  them? 

A.    I  think  not. 


Re-cross  Examination  hy  Mr.  Grosvenor. 

Q.    How  many  cattle  have  you  on  your  place  ? 

A.  I  haven't  got  so  many  cattle.  We  have  four  milk  cows 
and  some  stock. 

Q.    Do  you  sell  some  milk  and  cream?  ^ 

A.  No,  not  in  particular.  The  woman  sells  a  little  butter — 
not  very  much. 

Q.    Have  you  any  mules  or  hogs? 

A.    Yes,  sir,  I  have  mules,  but  no  hogs. 

Q.    How  many  mules  ? 

A,    Five  mules,  and  nine  head  of  horses. 

Mr.  Doyle:  Q.  You  work  the  mules,  I  suppose,  on  the 
farm? 

A.  Yes,  sir.  I  do  not  put  them,  at  drudgery  work,  though. 
I  use  this  engine  for  drudgery  work. 
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1 

WILLIAM  G.  BAKER,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Doyle. 

Q.    You  may  state  your  name  and  postoffice  address. 

A.    William  G.  Baker;  New  Paris,  Ohio. 

Q.    And  your  business? 

A.    Farmer. 
2      Q.    How  long  have  you  been  farming? 

A.    About  30  years. 

Q.    How  many  acres  in  your  farm? 

A.    180. 

Q.    What  crops  do  you  raise? 

A.    I  raise  a  general  rotation  of  crops — corn,  wheat,  oats, 
rye,  clover,  timothy. 

Q.  That  is  the  general  character  of  the  crops  raised  through 
your  territory,  is  it? 

A.    Yes,  sir. 

Q.    Examine  the  list  I  hand  you  and  state  if  that  is  a  cor- 
"  rect  statement  of  the  machinery  you  own  and  use  on  your 
farm,  with  the  cost  price  of  the  machinery. 

A.    Yes,  it  is. 

Mr.  Doyle :    I  offer  this  list  in  evidence. 

The  list  is  as  follows: 

List  of  Farm  Tools  Used  by  William  G.  Baker,  New  Paris, 
Ohio,  on  His  Farm  of  180  Acres. 

Purchase 

Price. 

t  2  Farm  Wagons  $125.00 

1  Buggy  or  Surrey  60.00 

4  Walking  Plows  50.00 

1  Gang  Plow  57.00 

1  Disc  Harrow  45.00 

2  Peg  Harrows  36.00 
1  Fanning  Mill  22.00 

1  Corn  Planter  38.00 

3  Corn  Cultivators  78.00 

2  Grain  Drills 

1  Grain  Binder,  Milwaukee  125.00 

1  Corn  Binder  120.00 

1  Mowing  Machine,  Deering  45.00 
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1  Hay  Rake  25.00 

1  Hay  Loader                                           .  60.00 

1  Hay  Rack,  Home-made  14.00 

1  Manure  Spreader  105.00 

2  Gasoline  Engines  395.00 
1  Feed  Grinder  30.00 
1  Cream  Separator  60.00 
1  Corn  Sheller  18.00 
1  Stalk  Cutter  22.00 

1  Ensilage  Cutter  165.00 

2  Land  Rollers  57.00 
Small  Tools — hoes,  shovels,  wheelbarrows,  etc.  10.00 

$1,862.00 

Q.  Mr.  Baker,  you  find  all  of  this  machinery  you  have  men- 
tioned useful  and  necessary  in  carrying  on  your  180-acre 
farm,  do  you? 

A.    I  do. 

Q.  And  is  the  amount  of  machinery  you  use  on  that  farm, 
from  your  observation,  any  more  than  the  average  equipment 
of  the  same  sized  farm  round  about  you? 

A.    Just  about,  on  an  average. 

Q.    Just  about  on  an  average? 

A.    Yes,  sir,  about  on  an  average. 

Q.  How  long  have  you  been  accustomed  to  the  use  of  the 
Milwaukee  binder? 

A.    Since  1892,  when  I  first  bought  a  Milwaukee. 

Q.  You  have  found  that  each  machine  you  got  was  an  im- 
provement on  the  one  previous  to  it? 

A.    Yes,  sir.    Before  that  we  had  a  Champion. 

Q.  You  get  a  good  expert  and  repair  service  for  your 
binder  and  mower? 

A.  In  fact  I  have  never  had  an  expert  to  come  to  my  place 
to  do  anything — to  do  any  expert  work. 

Q.    You  have  not  needed  any? 

A.    I  have  not  needed  any;  no,  sir. 

Q.    But  your  repair  service  is  good? 

A.  My  repair  service  is  good  because  I  am  within  eight 
miles  of  the  general  agency,  and  I  can  be  in  there  in  two 
hours,  or  three  at  the  most,  and  get  back  and  do  my  own 
pulling  down  and  building  up. 

Q.    Where  is  that  general  agency  located? 

A.    Richmond. 

Q.  Do  you  know  about  how  long  you  have  had  a  general 
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1  agency  with  a  full  supply  of  repairs  there,  about  how  many 
years! 

A.    Since  1903. 

Q.    Then,  your  repair  service  has  improved  in  the  last  ten 
years? 

A.    Oh,  yes,  sir,  wonderfully,  there. 

Cross-Exuinination  by  Mr.  Grosvenor. 

Q.    Are  you  an  employe  of  the  International? 

2  A.    No,  sir. 

Q.    Have  you  ever  been  employed  by  them? 

A.    I  have  sold  some  of  their  implements,  yes,  sir. 

Q.    You  have  been  an  agent  for  them? 

A.     No,  not  an  agent ;  I  have  sold  some  of  their  implements, 
but  I  have  had  no  agent's  contract. 

Q.    You  mean  you  have  sold  to  farmers  some  of  their  ma- 
chines ? 

A.    Yes,  sir. 

Q,    Have  you  been  a  canvasser? 

A.    No,  not  particularly  a  canvasser.  I  would  work  through 
"^  other  agents,  or  be  employed  by  other  agents  or  canvassers. 

Q.    You  have  been  a  sub-agent,  then? 

A.     Sub-agent,  yes,  sir;  you  might  call  it  sub-agent. 

Q.    And  have  you  been  paid  for  your  services  by  the  In- 
ternational? 

A.    No,  sir;  nothing  more  than  a  commission.    Of  course, 
I  was  not  working  for  glory. 

Q.     Do  you  owe  the  International  anything  for  any  of 
these  implements  you  have? 

A.    I  do. 
.       Q.    For  which  implements? 

A.    The  gasoline  hay  baler  press. 

Q.    Is  this  supposed  to  be  a  list  of  all  the  implements  you 
have  on  your  farm? 

A.    Yes,  sir. 

Q.    How  much  did  you  pay  for  the  hay  baler? 

A.    $600. 

Q.    How  much  do  you  owe  the  International  for  that  baler? 

A.    $360. 

Q.    You  do  contract  work  with  that  baler? 

A.    YeSi,  sir. 

Q.     And  use  it  also  on  your  own  farm? 

A.    Yes,  sir. 
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Q.     Do  you  use  either  of  these  engines  in  connection  with  J 
that  hay  baler? 

A.  I  use  the  engine  that  is  already  on  the  baler.  I  have 
three  engines — two  6  H.  P.,  and  one  2  H.  P. 

Q.  I  do  not  find  this  article  named  by  you  listed  on  this 
list  which  you  state  is  a  list  of  all  of  your  implements.  (Hand- 
ing the  list  to  the  witness.) 

A.  Here  are  two  gasoline  engines.  Well,  it  is  not  on 
there. 

Mr.  Doyle :  You  have  a  third  with  which  you  do  baling  for 
other  people,  haven't  you? 

The  Witness :     Yes,  sir.  2 

Mr.  Doyle:  That  you  do  not  use  exclusively  for  your 
farm? 

The  Witness :    No,  I  do  not  use  it  exclusively. 

Q.    You  use  it  in  part  on  your  farm? 

A.    I  use  it  when  I  need  it  to  bale  my  own  stuff,  yes,  sir. 

Q.  Do  you  owe  the  International  anything  on  any  of  this 
machinery  here? 

A.    No,  sir,  I  do  not. 

Q.    Have  you  paid  in  full  for  those  gasoline  engines? 

A.    Yes,  sir,  I  have;  they  have  been  paid  for  for  years.      o 

Q.    How  much  twine  do  you  use  per  acre? 

A.  We  usually  use  100  pounds  a  year;  sometimes  it  will 
run  150,  for  the  corn  binder,  wheat  binder,  and  oats. 

Q.    What  do  you  use  these  engines  for? 

A.  Use  one  of  them  for  grinding  feed,  running  the  fan- 
ning mill,  corn  sheller. 

Q.    How  many  cattle  have  you  on  your  place? 

A.    I  have  got  11  head  now. 

Q.    And  are  you  in  the  dairy  business  somewhat? 

A.    I  am ;  I  run  a  butter  dairy. 

4 
Re-direct  Examination  by  Mr.  Doyle. 

Q.  The  employment  you  spoke  of  on  your  cross-examina- 
tion was  by  a  merchant  or  dealer  who  handled  agricultural 
implements  and  sold  some  International  goods  or  bought 
some  International  goods? 

A.    Yes,  sir. 

Q.  And  you  worked  for  him — and  not  for  the  Interna- 
tional Company? 

A.    No,  sir. 

(The  hearing  was  here  adjourned  until  the  morning  of  Tues- 
day, May  20,  1913,  at  10:00  o'clock.) 
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Federal  Building,  Chicago,  Illinois, 
Tuesday,  May  20,  1913,  10 :00  A.  M. 

The  hearing  was  resumed  before  the  Special  Examiner, 
Robert  S.  Taylor,  at  the  above  time  and  place. 

Present : 

On  behalf  of  the  petitioner :  Edwin  P.  Grrosvenor,  Esq., 
2  Special  Assistant  to  the  Attorney  General,  and  Jo- 

seph E.  Darling,  Esq. 
On  behalf  of  the  defendants :  Hon.  William  D.  McHugh, 
T.  J.  Doyle,  Esq.,  and  Victor  A.  Bemy,  Esq. 

Thereupon  the  following  proceedings  were  had,  to-wit: 

Mr.  McHugh:     Counsel  for  the  defendants  now  hands  to 
counsel  for  the  Government  a  copy  of  the  list  of  dealers,  with 
lines  handled  at  Davenport,  Iowa,  general  agency  of  the  In- 
ternational Harvester  Company. 
,j       Mr.  Grosvenor:    Do  you  recall  the  name  of  the  general 
'^  agent  who  made  this? 

Mr.  Remy:     Mr.  Harding. 

Mr.  McHugh:  Counsel  for  the  defendants  now  hands  to 
counsel  for  the  Government  a  copy  of  the  list  of  dealers,  with 
lines  handled,  in  the  Indianapolis,  Indiana,  general  agency.  I 
can't  tell  who  the  blockman  is;  I  do  not  know  who  wUl  verify 
the  list.  Some  times  the  general  agents  are  sick,  but  in  most 
cases  the  general  agent  will  verify  some  of  the  blocks  and 
some  one  else  will  verify  the  other  blocks,  because  one  man 
could  not  cover  the  whole  territory. 
4  Counsel  for  the  defendants  now  produces  and  hands  to 
counsel  for  the  Government  a  copy  of  the  list  of  dealers,  with 
lines  handled,  in  the  Mason  City,  Iowa,  general  agency  of  the 
International  Harvester  Company. 

Counsel  for  the  defendants  now  hands  to  counsel  for  the 
Government  a  copy  of  the  list  of  dealers,  with  lines  handled, 
in  the  South  Bend,  Indiana,  general  agency. 
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1 

M.  H.  NOLAN,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Nolan,  you  are  in  business  in  Pontiac,  Illinois? 

A.    Yes,  sir. 

Q.    What  is  your  business,  please? 

A.    Implements. 

Q.    How  long  have  you  been  in  the  implement  business  ?       2 

A.    Seven  years. 

Q.  How  much  business  do  you  do  a  year,  Mr.  Nolan?  How 
much  is  the  annual  volume  of  your  business  ? 

A.    About  $50,000  a  year. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company  a  year? 

A.    About  $5,000. 

Q.  So,  about  a  tenth  of  your  business  is  done  with  the 
International  Harvester  Company? 

A.    Yes,  sir. 

Q.    And  your  business  is  entirely  farm  implements?  " 

A.    Yes,  sir. 

Q.    What  line  of  binders  do  you  handle? 

A.    The  Deering  and  the  Acme. 

Q.    How  long  have  you  handled  the  Deering? 

A.     Seven  years — as  long  as  I  have  been  in  business. 

Q.    How  long  have  you  handled  the  Acme? 

A.    Two  years. 

Q.    Wliat  line  of  sulky  hay  rakes  do  you  handle? 

A.    The  Deering  and  the  Acme. 

Q.    What  line  of  mowers  do  you  handle?  4 

A.     The  Deering,  the  Acme,  and  the  Emerson. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  made 
by  other  companies  and  sold  in  competition  with  like  imple- 
ments of  the  International?  I  mean  implements  other  than 
harvesting  machinery. 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  We  handle  the  John  Deere,  the  Emerson,  the  Janes- 
ville,  the  Gale,  the  Hayes,  the  Old  Hickory,  and  the  Lansing 
wagon. 
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Q.  Mr.  Nolan,  has  the  International  Harvester  Company 
ever  intimated  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  quit  handling  the  Acme  line  of  har- 
vesting machinery? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  bought  more  goods  of  them  in  the  other 
lines  that  they  make  ? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  curtailed  your  business  with  their  competi- 
tors? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  make  it 
a  condition  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  quit  handling  the  Acme  harvestig  line,  or 
unless  you  would  buy  this  or  that  or  the  other  of  their  imple- 
ments in  thei  r  other  line,  what  would  the  result  be  ? 

A.     They  would  be  asked  to  move,  I  think. 

Q.    You  smile  when  you  say  you  ' '  think. ' ' 

A.    Yes,  sir. 

Q.    Are  you  in  very  much  doubt  about  it,  Mr.  Nolan? 

A.    No,  sir ;  not  a  bit. 

Q.  What  other  lines  of  harvesting  machinery  are  handled 
and  sold  at  Pontiac? 

A.     The  Piano ;  the  Independent  is  handled  there. 

Q.  You  mean  the  Independent  Harvesting  Company's  line 
is  made  at  Piano,  Illinois  ? 

A.    Exactly,  yes. 

Q.  Is  the  Johnston  harvesting  line  sold  in  your  town  or  in 
the  territory  round  about? 

A.  It  is  not  sold  in  our  town,  but  it  is  sold  at  Fairbury, 
about  13  miles  southeast  of  us. 

Q.  And  is  the  Acme  also  sold  in  the  towns  round"  about 
Pontiac? 

A.  It  is  sold  at  Chenoa,  about  12  miles  south  of  Pontiac, 
and  at  O'Dell,  about  12  miles  north  of  Pontiac. 

Q.  So  that  in  the  territory  round  about  Pontiac,  in  which 
you  do  business,  the  International  harvesting  machines  are 
sold,  and  the  Acme  harvesting  machines  are  sold,  and  the  In- 
dependent Harvesting  Company's  machines  are  sold,  and  the 
Johnston  Harvesting  Company's  machines  are  sold? 

A.    Yes,  sir. 
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Q.    All  offered  to  the  farmer?  1 

A.    Tes,  sir, 

Q.  All  handled  by  men  who  solicit  the  farmers  to  buy 
them? 

A.    Yes,  sir. 

Q.  And  the  sales  to  the  farmers  are  the  result  of  the  farm- 
ers' choice  as  between  all  of  these  harvesting  lines  that  are 
offered  to  them? 

A.    Yes,  sir. 

Q.  How  is  the  repair  and  expert  service  that  the  Interna- 
tional Company  furnishes? 

A.    It  is  good.  2 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    The  name  of  your  firm  is  Nolan  &  Finnell? 

A.    Yes,  sir. 

Q.    How  many  Acme  binders  did  you  sell  in  1912  ? 

A.    We  did  not  sell  any. 

Q.    How  many  Acme  binders  did  you  sell  in  1911  ? 

A.  We  did  not  handle  them  at  that  time;  we  did  not  sell 
any  of  them.  3 

Q.  I  thought  you  said  you  were  an  agent  of  the  Acme  line 
and  had  been  such  for  two  years? 

A.    Well,  1912,  a»d  of  course  I  included  this  year — ^1913. 

Q.  Then,  your  agency  for  the  Acme  binder  means  that  you 
have  sold  no  binders  of  the  Acme  make  thus  far? 

A.    No,  sir. 

Q.    Youdidnot  sell  any  in  1912? 

A.    No,  sir. 

Q.    Have  you  sold  any  for  1913? 

A.    No,  sir,  not  yet.  ^ 

Q.    How  many  Deering  binders  did  you  sell  for  1913? 

A.     Ten. 

Q.    How  many  Acme  mowers  did  you  sell  in  1912? 

A.     Not  any. 

Q.    Did  you  sell  any  Acme  stuff  in  1912? 

A.     Only  some  repairs. 

Q.  And  yet  you  testify  here  under  oath  that  you  were  the 
Acme  agent  in  1912? 

A.    Yes,  sir. 

Q.  You  were  at  the  same  time  handling  International  lines, 
weren't  you? 

A.    Yes,  sir. 
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Q.  Did  you  take  on  the  Acme  line  just  to  say  that  you 
have  it,  so  as  to  kill  it? 

A.     No,  sir. 

Q.  You  did  not  push  it  in  good  faith  if  you  did  not  sell  any, 
did  you  ? 

A.  Yes,  sir,  I  pushed  it  as  far  as  I  could.  Our  trade  there 
does  not  demand  it. 

Q.    It  is  practically  all  International,  is  it! 

A.    Practically,  yes. 

Q.  Then,  when  you  said  on  direct  examination  that  all 
these  Acmes  and  Independents  and  Johnstons  were  sold,  you 
did  not  mean  it;  did  you? 

A.    Yes,  sir. 

Q.     There  have  not  been  any  Acme  sold ;  have  there  ? 

A.  Not  out  of  Pontiac,  no,  sir,  for  the  last  two  years.  They 
were  sold  there  three  years  ago,  and  we  had  to  take  on  the 
repairs. 

Q.     The  other  dealer  in  your  town  is  named  John  King? 

A.    Yes,  sir ;  he  is  the  Independent  man. 

Q.     How  many  Independent  harvesters  has  he  sold? 

A.     That  I  could  not  tell  you. 

Q.    Is  there  another  International  agent  there? 

A.    Yes,  sir ;  Harb  Albin. 

Q.    What  harvesting  lines  does  he  handle? 

A.     The  McCormick. 

Q.    Are  there  any  other  International  a'^ents  in  your  town? 

A.    No,  sir. 

Q.  For  what  purpose  do  you  hold  the  Acme  line,  if  you 
have  not  sold  any  of  them? 

A.  We  hold  them  for  the  repairs,  for  some  binders  that 
were  sold  there ;  and,  also,  if  we  can  sell  them  we  are  going 
to ;  we  are  pushing  them  just  like  the  others. 

Q.    Did  you  have  a  sample  in  your  store  last  year? 

A.    Not  last  year ;  no,  sir. 

Q.    You  never  even  had  a  sample  there  last  year? 

A.    No,  sir. 

Q.  And  you  want  to  give  the  impression  you  were  a  live 
Acme  agent  for  1912  ? 

A.  Well,  their  agent  came  there  and  we  drove  through  the 
country  with  him. 

Q.  Did  you  take  on  the  Acme  line  at  the  request  of  the  In- 
ternational blockman  so  you  could  testify  in  this  suit  that  you 
were  carrying  the  Acme  together  with  the  International? 

A.    No,  sir. 

Q.    Does  the  International  hold  any  of  your  notes  ? 
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A.    I  believe  they  do,  yes,  sir. 

Q.    How  much? 

A.    I  should  judge  it  is  somewhere  around  $1,000. 

Q.    Does  the  Acme  hold  any  of  your  notes  ? 

A.    No,  sir. 

Q.  Does  that  have  any  effect  upon  you  in  inducing  you  to 
make  these  large  sales  of  International  and  none  of  the 
Acme? 

A.    No,  sir. 

Q.    You  are  an  agent  for  the  International,  are  you  not? 

A.    Well— 

Q.    You  do  business  under  the  commission  agency  contract  i 
with  them? 

A.    I  am  a  merchant. 

Q.  You  do  business  under  the  commission  agency  contract, 
don't  you? 

A.     Why,  yes,  if  you  should  call  it  that  way. 

Q.  Are  the  leading  lines  of  binders  in  your  territory  the 
McCormick  and  the  Deering? 

A.    Eight  in  our  immediate  territory  they  are. 

Q.  And  they  have  been  all  the  time  you  have  been  in  busi- 
ness? , 

A.    Well,  yes.  *^ 

Q.  And  your  immediate  territory  is  the  territory  in  which 
you  do  business,  isn't  it? 

A.     Yes,  sir. 

Q.    And  with  which  you  are  familiar? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  that  territory,  in 
your  immediate  vicinity,  in  which  you  do  business,  are  of  In- 
ternational make — that  is,  Deering,  McCormick,  Piano,  Cham- 
pion, Milwaukee,  and  Osborne? 

A.     I  don 't  know  as  I  really  could  tell.  ^ 

Q.      90  or  95  per  cent.? 

A.     I  would  not  want  to  say,  because  we  have  got  dealers 
around  us  handling  the  others.    They  come  in  on  our  territory  " 
and  we  go  in  on  their  territory.    I  would  not  want  to  say  how 
much  is  sold. 

Q.    Most  all  of  it  is  International,  is  it  not? 

A.  I  would  not  want  to  say.  I  do  not  keep  track  of  what 
is  sold  around  the  country ;  just  if  I  happen  out  and  see  a  man 
with  an  Acme  binder  I  know  it,  or  any  other  binder — Deering 
or  McCormick,  but  I  do  not  really  know  what  percentage  it 
would  be. 

Q.     It  is  most  all  International  in  binders,  isn't  it? 
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A.     The  largest  part  of  it  is,  yes. 

Q.    Are  you  under  subpoena  in  this  case  ? 

A.    No,  sir. 

Q.    Who  asked  you  to  testify? 

A.     The  International  Harvester  Company. 

Q.  Who  of  the  International  Harvester  Company?  Wag 
it  the  same  man  who  took  your  notes  for  the  goods  for  which 
you  owe  the  International? 

A.    No,  sir. 

Q.    Who  was  it  asked  you  to  testify? 

A.    If  I  remember  right,  it  was  Mr.  Webster. 

Q.    Who  is  he? 

A.    He  is  their  blockman  on  our  territory. 

Q.    And  he  is  the  man  who  makes  contracts  with  you? 

A.  Yes,  sir,  but  he  is  not  the  man  who  took  our  notes.  He 
has  no  notes  of  ours. 

Q.    Who  was  it  that  took  your  notes? 

A.    Mr.  Gobel. 

Q.    Who  is  he? 

A.  He  is  a  blockman,  too;  he  is  on  some  block  west  of 
Peoria  now. 

Q.    When  did  you  give  these  notes? 

A.    It  was  two  years  ago  last  fall. 

Q.  Then,  you  have  been  owing,  for  over  two  years,  money 
to  the  International? 

A.  They  are  for  engines  that  they  are  carrying  for  us  in 
our  house,  unsold. 

Q-    What  interest  do  you  pay? 

A.    We  do  not  pay  any. 

Q.  You  got  loaded  up  with  those  engines  and  you  have  not 
been  able  to  sell  them  ? 

A.  I  don 't  know  as  we  have  been  ' '  loaded  "up.  The  engine 
trade  is  not  very  good  in  our  vicinity. 

Q.  I  say  you  got  loaded  up  with  those  engines  and  you 
have  not  been  able  to  sell  them? 

A.    Yes,  we  have  not  been  able  to  sell  them  yet. 

Q.    And  so  you  have  given  the  International  a  note? 

A.    Yes,  sir. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.     You  took  on  the  Acme  agency  at  the  request  of  the 
Acme  Company? 
A.    Yes,  sir. 
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Q.    And  went  around  with  the  Acme  man  soliciting  farmers  i 
to  buy  the  Acme? 

A.    Yes,  sir. 

Q.     That  was  done  in  the  regular  course  of  business? 

A.    Yes,  sir. 

Q.  Now,  with  respect  to  these  notes :  the  notes  were  given 
in  the  ordinary  course  of  business  ? 

A.    Yes,  sir. 

Q.     And  are  subject  to  extension  under  your  contract? 

A.    Yes,  sir. 

Q.  So  there  was  no  special  favor  in  the  note  proposition  at 
all?  "^    "^  2 

A.     No,  sir,  not  a  bit. 

Q.    It  is  done  in  the  ordinary  course  of  business? 

A.    Yes,  sir. 

Q.  Just  as  it  is  done  with  other  companies  and  other  deal- 
ers? 

A.    Yes,  sir. 

Q.    Have  you  an  Acme  in  your  place  of  business  this  year? 

A.    Yes,  sir. 

Q.    You  have  an  Acme  set  up  ? 

A.    Yes,  sir.  o 

Q.  So  that  every  farmer  who  comes  into  your  place  of  busi- 
ness will  have  the  Acme  and  the  Deering  both  there  before 
Mm? 

A.    Yes  sir. 

Q.  And  every  farmer  who  comes  in  to  buy  a  harvester 
at  your  place  of  business  this  year  will  see  the  Acme  there  in 
competition  with  the  Deering? 

A.    Yes,  sir. 

Q.    The  fact  that  you  gave  your  note,  as  other  merchants 
have  given  their  notes,  in  the  ordinary  course  of  business,  has 
not  induced  you  to  testify  to  anything  that  is  false  in  this  4 
case,  has  it? 

A.    Well,  not  a  bit;  no,  sir. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.    It  may  have  affected  you  in  not  making  any  sales  of 
the  Acme  binders,  though,  may  it  not? 
A.     No,  sir,  not  a  bit. 

Q.    Did  you  sell  any  Acme  rakes  last  year? 
A.    No,  sir. 
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1       Q.    You  did  not  do  a  dollar's  worth  of  business  in  binders 
or  mo-wers  or  rakes  in  the  Acme  line? 

A.  Only  with  the  repairs,  because  our  trade  there  does  not 
demand  it.    It  was  not  because  we  did  not  try. 

Q.  Did  you  intend  to  give  a  false  impression  on  direct 
examination  when  you  testified  that  you  had  been  for  two 
years  Acme  agent,  and  had  not  sold  a  dollar's  worth  of 
binders,  mowers  or  rakes? 

A.    No,  I  did  not. 

Q.    You  think  that  is  a  fair,  honest  statement — to  say  you 
are  an  Acme  agent,  and  have  been  an  Acme  agent  for  two 
^  years,  and  have  not  done  a  dollar's  worth  of  business  in  the 
Acme  lines? 

A.  Yes,  sir;  we  had  their  contract  and  we  contracted  to 
do  the  business.  We  try  to  do  business  with  all  companies. 
There  are  other  companies  we  had  to  quit,  too,  because  we 
could  not  do  business. 

Q.  You  are  sure  the  fact  that  you  have  owed  the  Interna- 
tional for  notes  for  two  years  did  not  have  any  effect  on  you 
in  pushing  Acme  sales? 

A.    Not  a  bit. 

3 

Re-re-direct  Examination  by  Mr.  McHugh. 

Q.  As  a  matter  of  fact,  the  Acme  Company  put  the  agency 
in  your  hands  ? 

A.  Yes,  sir ;  begged  us  to  take  it. 

Q.  The  Acme  man  went  around  with  you  to  the  farmers? 

A.  Yes,  sir. 

Q.  Soliciting  purchases? 

A.  Yes,  sir. 

^      Q.  The  Acme  is  satisfied  with  your  services? 

A.  Yes,  sir. 

Q.  And  renewed  the  contract  with  you  this  year? 

A.  Yes,  sir. 

Re-re-cross  Examination  by  Mr.  Grosvenor. 

Q.    Are  there  any  other  dealers  in  the  town  they  could 
give  it  to? 
A.    No,  sir. 

Q.     There  is  not  any  other  dealer  in  town,  is  there? 
A.     They  had  it  in  with  a  dealer  and  he  quit^a  new  dealer 
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that  was  up  there.    I  had  been  acquainted  with  Mr.  Hughes,  j 
their  man,  and  I  suppose  that  is  the  reason  he  came  to  us. 

Q.  So,  the  only  man  the  Acme  could  give  their  line  to  was 
an  International  agent,  in  that  town?    Is  not  that  right"? 

A.  No,  they  had  an  agent  there  who  was  not  an  Interna- 
tional agent,  at  one  time. 

Q.    Is  he  an  International  agent  today? 

A.    No,  sir,  he  is  not. 

Q.    What  does  he  handle? 

A.    He  is  out  of  business. 

Q.    He  is  not  in  business? 

A.    No,  sir.  2 

Q.  Now,  is  there  any  man  in  the  implement  business,  in 
your  town,  to  whom  they  could  give  their  line — who  was  not 
an  International  agent? 

A.  I  don't  suppose  there  is.  I  don't  suppose  Mr.  King 
would  want  to  have  it.  He  is  the  Independent  man.  I  don't 
suppose  it  would  work  with  his  line  of  goods  at  all. 

By  Mr.  McHugh :  Q.  There  are  various  hardware  men  in 
Pontiac? 

A.    Yes,  sir. 

Q.    And  such  men  often  take  on  harvesting  lines  as  a  side  „ 
line?  ^ 

A.  Yes,  sir.  The  man  I  spoke  about,  who  had  it  two  years 
ago,  was  a  man  who  did  not  handle  anything  else  but  Acme 
stuff. 


J.  J.  EGGENBERGER,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh.  . 

Q.  Mr.  Eggenberger,  you  are  in  business  at  Saunemin, 
Illinois? 

A.     Yes,  sir. 

Q.    And  what  is  your  business  ? 

A.     General  merchandise. 

Q.  How  much  business  do  you  do  a  year,  Mr.  Eggen- 
berger? 

A.    About  $50,000. 

Q.    You  handle  farm  implements? 

A.     Yes,  sir. 
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1       Q,    How  mucli  business  do  you  do  in  farm  implements  and 
twine? 

A.    Oh,  about  $15,000. 

Q.    And  how  much  business  do  you  do  a  year  with  the  In- 
ternational Harvester  Company? 

A.    $5,800  last  year. 

Q.  So,  something  over  a  third  of  your  business  in  imple- 
ments is  done  with  the  International  Harvester  Company? 

A.    Just  about. 

Q.    What  line  of  binders  and  mowers  do  you  handle? 
J      A.     The  MoCormick. 

Q.    What  sulky  hay  rakes? 

A.  _  The  McCormick. 

Q. "  What  twine  do  you  handle? 

A.  We  have  had  the  Plymouth  twine  and  the  MoCormick, 
and  this  year  we  have  the  Peoria  Cordage  and  the  McCor- 
mick. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.    Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
J  in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  We  have  the  Emerson-Brantingham  Implement  Com- 
pany's the  John  Deere  Plow  Company's,  and  the  Bock 
Island  Plow  Company's. 

Q.  Mr.  Eggenberger,  has  the  International  Harvester 
Company  ever  said  to  you  that  you  could  not  handle  their 
harvesting  machinery  unless  you  quit  handling  the  Plymouth 
twine? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  that  company  in 
their  other  lines? 

A.    No,  sir. 

Q.  If  the  International  Company  should  come  to  you  and 
impose  the  condition  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  would  handle  their  twine  exclu- 
sively, or  unless  you  would  buy  this,  or  that,  or  the  other  of 
their  implements  in  their  other  lines,  what  would  the  re- 
sult be? 
A.    I  would  quit  them. 
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Q.    How  is  the  service  in  the  way  of  repairs  and  experts  \ 
that  the  International  Company  renders? 

A.    Good. 

Q.    You  are  thq  only  dealer  in  your  town? 

A.    Yes,  sir. 

Q.  In  the  selling  of  harvesting  machinery  do  you  come  in 
competition  with  dealers  in  other  towns? 

A.    Yes,  sir. 

Q.  And  in  doing  business  around  and  about  your  town 
in  competition  with  dealers  in  other  towns,  do  you  come  in 
competition  with  any  harvester  other  than  of  International 
make?  2 

A.    Yes,  sir. 

Q.    What? 

A.    The  Acme. 

Q.    Where  is  that  handled? 

A.    At  Wing,  about  5  miles  south  of  us. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    Do  you  handle  the  Plymouth  twine? 

A.    We  did  last  year,  and  several  years  before  that;  I  do  3 
not  know  just  how  many  years. 

Q.  Have  you  ever  handled  any  harvesting  machinery  ex- 
cept that  of  the  International? 

A.     No.    We  had  an  Acme  contract  last  year. 

Q.     Did  you  sell  any? 

A.     No,  sir. 

Q.     You  are  the  only  dealer  in  your  town? 

A.     Yes,  sir. 

Q.     Then,  the  only  person  to  whom  the  Acme  could  give 
their  line  in  your  town  was  yourself,  and  you  took  the  con-  , 
tract  and  did  not  sell  any;  is  that  right? 

A.    Not  last  year ;  there  was  another  dealer. 

Q.    What  harvesting  lines  was  the  other  dealer  handling? 

A.    Well,  I  do  not  think  he  was  selling  any  harvesters. 

Q.    Are  there  many  binders  sold  in  your  territory? 

A.    Yes. 

Q.    How  many  McCormick  binders  did  you  sell  last  year? 

A.    I  think  we  sold  16  last  year. 

Q.    Have  you  the  Acme  contract  for  this  year? 

A.    No,  sir. 

Q.    What  are  the  leading  binders  in  your  territory? 

A.     The  McCormick  and  the  Deering. 
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Q.    Most  of  the  business  is  in  those  lines? 

A.    Yes ;  those  two. 

Q.    Are  there  any  Pianos,  or  Champions,  or  Milwaukees, 
or  Osbornes  sold  there? 

A.  There  are  Pianos  and  Champions,  that  I  know  of,  but 
no  Osbornes. 

Q.    How  many  years  have  you  been  in  business? 

A.    Nine  years. 

Q.    What  per  cent,  of  the  binders  sold  in  your  territory,  in 
those  nine  years,  would  you  say  have  been  of  International 
make? 
'      A.     Oh,  I  do  not  know  what  per  cent. ;  I  do  not  know,  sir. 

Q.    90  per  cent? 

A.  I  do  not  know  whether  there  were  that  many  or  not. 
I  do  not  know  how  many  the  other  dealers  around  have  sold, 
of  the  different  makes. 

Q.    What  per  cent,  of  the  mowers  have  been  International? 

A.    I  do  not  know. 

Q.    Does  the  International  hold  any  of  your  notes  ? 

A.    Yes. 

Q.  Is  that  one  of  the  reasons  which  makes  you  reluctant 
to  express  an  opinion  on  the  percents  of  International  sales, 
in  binders  and  mowers,  in  your  territory? 

A.    No. 

Q.    How  much  do  you  owe  the  International  on  notes? 

A.     I  think  it  is  a  $1,600  note. 

Q.    When  did  you  give  that  note? 

A.  Along  in  March,  I  think;  sometime  along  about  that 
time. 

Q.    Was  it  a  renewal? 

A.    No,  sir. 

Q.  Nearly  a  half  of  your  implement  business  is  with  the 
International,  is  it  not? 

A.     No. 

Q.     Between  a  third  and  a  half? 

A.     It  is  possibly  about  a  third ;  in  there  somewhere. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Eggenherger,  you  are  a  merchant,  running  a  gen- 
eral store? 
A.     Yes,  sir. 

Q.    And  selling  farm  implements  also? 
A.    Yes,  sir. 
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Q.     It  is  the  ordinary  and  usual  thing  for  merchants  to  ] 
give  their  notes  for  purchases  of  goods? 

A.    Yes,  sir. 

Q.    It  is  the  usual  course  of  business,  is  it  not? 

A.    Yes,  sir. 

Q.  This  note  of  yours  was  given  in  the  ordinary  course 
of  business? 

A.    Yes,  sir. 

Q.    Not  yet  due? 

A.    No. 

Q.     Nothing  in  the  transaction  out  of  the  ordinary  at  all? 

A.    No,  sir.  2 

Q.  And  have  you  testified  in  any  wise  falsely  because  you 
have  given  this  note  in  the  ordinary  course  of  business? 

A.    No,  sir. 

Q.  Merchants  generally,  in  conducting  their  business,  incur 
debts  to  jobbing  houses  and  wholesale  houses  and  manu- 
facturers from  whom  they  buy  goods? 

A.     Certainly. 

Re-cross  Examination  by  Mr.  Grosvenor. 

3 

Q.    What  other  manufacturers  hold  your  notes? 

A.    None. 

Q.  So  that  in  the  ordinary  course  of  your  business  as  a 
dealer  it  has  been  necessary  only  for  the  International  to  take 
your  note? 

A.  At  this  one  time,  just  at  present,  the  International  is 
the  only  one  that  holds  any  notes. 

Re-re-direct  Examination  by  Mr.  McHugh. 

4 

Q.    You  have  given  notes  to  other  companies? 

A.    Yes,  sir. 

Q.  What  was  the  note  given  for?  When  you  bought  a 
tractor? 

A.    Yes,  sir. 

Q.  So  that  you  bought  that  tractor,  and  out  of  that  special 
transaction  the  note  was  given? 

A.    Yes,  sir, 

Q.  And  at  other  times  to  other  companies  you  have  given 
your  notes  for  purchases? 

A.    Yes,  sir. 
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WILLIAM  EVEN,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  McHugh. 

Q.    Mr.  Even,  you  are  in  business  at  Speer,  Illinois'? 

A.    Yes,  sir. 

Q.    And  what  is  your  business? 

A.    Hardware  and  implements. 

Q.    How  much  business  do  you  do  a  year? 

A.    It  will  average  around  $30,000. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments and  twine? 

A.    I  should  judge  about  $20,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.    Our  sales  average  about  $5,000. 

Q.  About  a  quarter  of  your  business  in  implements  is  with 
the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.    What  line  of  binders  do  you  handle? 

A.    The  Deering. 

Q.    What  kind  of  sulky  hay  rakes  do  you  handle? 

A.    The  Deering  and  the  Emerson. 

Q.    What  line  of  mowers  do  you  handle  ? 

A.    The  Deering  and  the  Buckeye. 

Q.    Who  makes  the  Buckeye  mower?  '' 

A.  It  is  made  by  the  Moline  Plow  Company,  or  sold  by  the 
Moline  Plow  Company. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    I  do. 

Q.  Do  you- handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.    I  do. 

Q.    Wbat  lines? 

A.  I  handle  the  John  Deere  line,  the  Moline  Plow  Company 
line,  some  of  the  Sterling  line — ^various  different  lines. 

Q.    What  sweep  rakes  do  you  handle? 

A.    I  handle  the  Sandwich. 

Q.  Mr.  Even,  has  the  International  Harvester  Company 
said  to  you  that  you  could  not  handle  their  harvesting  ma- 
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chinery  if  you  did  not  refuse  to  handle  these  competing  rakes 
and  mowers? 

A.    No,  sir. 

Q.    What  twine  do  you  handle? 

A.    The  Deering. 

Q.    Only? 

A.    Only. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  that  company  of 
their  other  lines  of  implements? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  quit  handling  com- 
peting rakes  and  mowers,  or  unless  you  did  buy  this  or  that 
or  the  other  implement  of  their  other  lines,  what  would  the 
result  be? 

A.  I  would  tell  them  to  take  them  out  of  there,  or  some- 
thing of  the  kind,  and  I  would  get  something  else. 

Q.  Does  the  International  Harvester  Company  fix  or  at- 
tempt to  fix  the  retail  price  at  which  you  sell  to  farmers  the 
goods  you  buy  of  the  company? 

A.    No,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  of  the  Buckeye  mowers  did  you  sell  last 
year? 

A.    I  did  not  sell  any. 

Q.    I  thought  you  said  you  were  a  Buckeye  agent? 

A.  I  said  that  I  had  handled  their  mowers.  I  just  com- 
menced handling  them  this  year. 

Q.    You  did  not  sell  any  last  year? 

A.    I  did  not  handle  them  last  year. 

Q.  The  only  mowers  you  sold  last  year  were  the  Interna- 
tional; is  that  right? 

A.    That  is  right. 

Q.  So  this  is  the  first  year  you  have  taken  on  any  mower 
except  the  International? 

A.    Yes,  sir. 

Q.  Did  you  do  that  to  oblige  the  International,  so  you  could 
come  here  and  testify  you  are  handling  some  other  mowers 
besides  the  International? 
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A.    No,  sir,  I  did  not. 

Q.    How  long  have  you  handled  the  Emerson  rake? 

A.    I  commenced  handling  them  this  year. 

Q.    You  did  not  sell  any  last  year? 

A.    No,  sir. 

Q.    Have  you  sold  any  yet? 

A.    Yes,  sir. 

Q.    That  is,  for  this  season. 

A.  For  this  season.  They  started  in  business  in  Peoria, 
and  I  never  was  able  to  get  them  until  this  year. 

Q.    How  long  have  you  been  handling  the  Deering  lines? 

A.    It  will  be  21  years  this  season. 

Q.  In  the  last  10  years  have  you  handled  any  mowers  ex- 
cept the  International,  other  than  this  Buckeye  mower  which 
you  are  selling  this  year  for  the  first  time  ? 

A.    No,  sir. 

Q.  In  the  last  10  years  have  you  handled  or  sold  any  sulky 
rakes  except  the  International — except  this  year  when  you  are 
taking  on  the  Emerson  rake? 

A.    I  do  not  believe  I  have. 

Q.  Then,  there  has  not  been  any  occasion  for  the  Interna- 
tional to  reprove  you  for  selling  any  other  manufacturer's 
harvesting  machinery,  has  there? 

A.  Well,  they  handle  a  whole  lot  of  other  goods  that  I  do 
not  buy  of  them. 

Q.  Yes;  but  you  have  not  handled  any  other  harvesting 
machinery? 

A.    No,  sir. 

Q.  Do  you  remember  signing  the  International  contract 
with  the  Deering  lines  in  1902,  1903,  and  1904,  and  the  con- 
tract expressly  providing  that  you  should  not  handle  any  har- 
vesting machinery  except  International? 

A.  No,  sir,  I  do  not  remember  it;  it  might  have  been  in 
the  contract. 

Q.  Now  let  me  show  you  this  contract  for  1903.  It  is  an 
exhibit  in  this  case,  205,  Vol.  Ill,  page  266  of  the  printed  rec- 
ord. Please  read  paragraph  23  and  see  if  that  refreshes  your 
recollection. 

(The  volume  was  handed  to  the  witness,  and  he  read  para- 
graph 23.) 

Q.    Does  that  refresh  your  recollection? 

A.    No,  sir,  it  does  not. 

Q.    Have  you  got  your  old  contract? 

A.    I  presume  I  have.    I  am  not  positive. 

Q.    Please  look  it  up. 
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A.  It  miglit  be  in  there.  I  don't  say  it  is  not.  But  if  it  is 
I  never  paid  any  attention  to  it. 

Q.  I  understood  you  on  direct  examination  to  testify  that 
the  International  never  intimated  to  you  that  you  must  handle 
their  harvesting  machinery  exclusively.    Did  you  so  testify? 

A.    Yes,  sir. 

Q.  Don't  you  consider  putting  a  clause  like  that  in  a  con- 
tract— that  you  must  not  handle  or  be  interested  in  the  sale 
of  any  other  grain  binder,  mowers,  and  so  forth — don't  you 
consider  that  an  intimation? 

A.  No,  sir,  because  there  are  lots  of  other  concerns  that 
have  just  such  clauses  in  their  contracts,  and  it  doesn't 
amount  to  anything. 

Q.  What  do  you  call  an  intimation  if  an  express  provision 
in  your  contract  is  not  an  intimation? 

A.  It  might  be,  but  if  that  was  in  the  contract  I  do  not 
remember  of  ever  reading  it ;  I  will  say  that. 

Q.  In  any  event,  in  those  years,  you  did  not  handle  any 
grain  binders,  headers,  corn  harvesters,  shockers,  shredders, 
reapers,  mowers,  hay  rakes,  or  sickle  grinders,  except  the  In- 
ternational, did  you? 

A.  There  are  some  articles  you  mentioned  there  that  I  do 
not  remember. 

Q.  In  the  year  1903  did  you  handle  any  grain  binders  ex- 
cept the  Deering? 

A.    No,  sir. 

Q.  Did  you  handle  any  headers  or  corn  harvesters  except 
the  Deering? 

A,    I  do  not  think  I  handled  either  one  at  that  time. 

Q.    Or  any  shockers,  buskers,  or  shredders? 

A.    I  do  not  think  I  ever  handled  any  of  them, 

Q.    Or  any  reapers,  mowers,  hay  rakes,  or  sickle  grinders  ? 

A.    I  have  had  other  sickle  grinders. 

Q.  I  am  not  talking  about  whether  you  had  them.  I  say 
in  the  year  1903  did  you  have  anything  else? 

A.    I  would  not  say  positively. 

Q.     You  do  not  consider  that  clause  an  intimation,  you 


A.  If  I  had  seen  it  in  there  I  would  not  have  paid  any  at- 
tention to  it ;  at  least  I  would  have  told  them  so. 

Q.    Does  the  International  hold  some  of  your  notes? 

A.    No,  sir;  I  do  not  think  they  do. 

Q.  How  many  other  agents  are  there  in  your  town,  Mr. 
Even? 

A.    In  my  town  there  is  not  any. 
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Q.  Then  the  only  harvesting  machinery  handled  there  is 
the  International? 

A.    That  is  all,  yes,  sir. 

Q.  Are  the  leading  lines  of  harvesting  machines,  binders, 
the  International,  in  your  territory? 

A.    In  my  territory  I  presume  they  are. 

Q.  I  am  not  asking  you  what  you  presume.  I  said  are  they 
the  leading  lines. 

A.    Yes,  they  are  the  leading  lines. 

Q.  What  are  the  leading  lines — the  McCormick  and  the 
Deering? 

A.  The  McCormick  and  the  Deering ;  practically  the  Deer- 
ing  in  my  territory. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory,  in 
the  last  six  or  seven  years,  have  been  of  International  make? 

A.  I  can't  answer  that  intelligently,  because  I  don't  keep 
track  of  those  sales. 

Q.    Who  asked  you  to  testify  in  this  suit? 

A.    Mr.  Hughes. 

Q.    Where  did  he  ask  you? 

A.  I  don't  know  whether  it  was  at  Peoria  or  out  at  my 
place;  he  was  out  there, 

Q.    How  far  are  you  from  Chicago? 

A.    About  175  miles, 

Q.  When  you  came  here  whom  did  you  talk  with  before 
you  went  on  the  stand?    Who  examined  you? 

A.    Who  examined  me?    I  don't  remember  his  name. 

Q.    Do  you  see  him  in  the  courtroom? 

A.    In  the  courtroom? 

Q.    Yes. 

A.    Here? 

Q.    Yes. 

A.    No;  no,  nobody  here  examined  me. 

Q.  You  don't  know  what  lawyer  it  was  with  whom  you 
went  over  what  you  should  testify  to  here? 

A.    I  don't  remember  his  name. 

Q.    Where  did  you  see  him? 

A.    I  saw  him  at  the  Great  Northern  Hotel. 

Q.    He  came  to  see  you,  did  he? 

A.    I  saw  him  there  in  the  room,  yes ;  met  him  there. 

Q.    Did  you  go  to  his  room,  or  did  he  come  up  to  yours? 

A.    I  went  to  his  room. 

Q.    Were  others  there? 

A.    Yes,  sir. 

Q,    And  did  he  go  over  a  lot  of  questions  with  you? 
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A.    He  went  over  a  very  few,  yes,  sir. 

Q.  Now  what  did  he  say  to  you  about  this  question  of  per- 
ceiits  in  your  territory? 

A.    Percents? 

Q.    Yes. 

A.  He  did  not  tell  me  anything  what  to  say,  only  just  to 
give  fair  and  square  testimony  of  what  I  had  been  doing. 

Q.  Did  he  say  to  you  anything  about  not  answering  the 
question  or  saying  that  you  could  not  answer  it  intelligently? 

A.    No,  sir;  no,  sir,  he  did  not. 

Q.    The  subject  of  percents  was  mentioned,  was  it? 

A.    There  was  something  said  about  percents. 

Q.     There  was  something  said? 

A.    Yes ;  something  was  said  about  percents, 

Q.    Who  else  was  in  the  room  at  the  time? 

A.    Quite  a  bunch  of  the  boys  here. 

Q.    Quite  a  lot  of  you? 

A.    Yes,  quite  a  lot. 

Q.    Was  Mr.  Elggenberger  there,  the  man  who  testified  last? 

A.    Mr.  Eggenberger — I  think  he  was. 

Q.    He  was  there? 

A.     I  think  so. 

Q.    Was  this  man  Nolan,  who  testified,  there  ? 

A.  I  would  not  say  whether  he  was  or  not.  All  I  say  is 
there  were  quite  a  few  of  the  boys  there  that  are  here  now. 

Q.  And  the  subject  of  percents  and  these  other  subjects 
were  all  discussed  in  the  presence  of  all  of  you,  were  they? 

A.     No.    I  was  there  but  a  little  while,  and  I  left. 

Q.    What  was  said  there  about  the  subject  of  percents? 

A.  Percents?  Well,  sir,  I  don't  remember  what  was  said. 
All  I  do  know,  all  I  remember  in  particular  that  he  said  was, 
"We  want  just  a  fair  and  square  deal  on  this,  and  tell  the 
truth  and  nothing  but  the  truth. ' ' 

Q.  Now  let  us  consider  that,  Mr.  Even.  You  said  that  in 
your  territory  the  leading  lines  are  the  McCormick  and  the 
beering. 

A.    Yes,  those  are  the  leading  lines. 

Q.  Now  let  us  consider  that  proposition  fairly  and  square- 
ly. I  want  you  to  understand  that  this  is  the  only  time  in  the 
course  of  these  hearings  that  we  have  had  three  dealers  come 
on,  one  after  the  other,  and  say  that  they  could  not  intelligent- 
ly give  the  percents,  and  each  of  you  has  given  the  same 
answer.  Now  I  want  you  to  consider  the  sales  in  your  terri- 
tory and  tell  me  what  per  cent,  of  the  binders  sold  in  your 
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territory  are  of  International  make,  basing  yonr  answer  upon 
your  best  information  and  knowledge  of  the  situation, 

A.  Well,  I  could  not  tell  unless  I  would  keep  a  record  of  it, 
could  I?    How  could  I? 

Q.    You  can't  give  it  unless  you  have  the  sales,  you  mean? 

A.    Why,  no;  I  couldn't  give  it  intelligently. 

Q.  You  feel  that  you  can  not  give  any  intelligent  answer 
unless  you  have  all  the  figures ;  is  that  right? 

A.    Well,  I  could  not  give  a  correct  answer. 

Q.  Was  anything  said  to  you  at  the  conference  at  the  Great 
Northern  Hotel  intimating  that  you  should  say  that  you  could 
not  give  an  intelligent  answer  to  that  question  unless  yau  had 
figured  it  all  out! 

A.    No,  sir;  not  that  I  remember. 

Q.    What  was  said  on  that  subject! 

A.  Well,  sir,  I  don't  remember;  I  didn't  pay  any  attention 
to  it,  only  when  he  said  he  wanted  us  to  tell  the  straight  thing 
of  it,  and  that  is  all  there  was  to  it.  I  had  no  idea  what  was 
wanted  of  us. 

Q.    How  many  others  were  there,  Mr.  Even? 

A.    Oh,  I  would  say  there  would  be  20  there. 

Q.    What? 

A.    There  were  20  in  the  room. 

Q.    There  were  20  there,  you  say? 

A.    Yes,  sir. 

Q.  And  were  most  all  of  the  witnesses  present  in  this  room 
also  present  at  that  hearing? 

A.    Yes,  sir;  I  presume  they  were. 

Q.  I  wish  you  would  look  at  this  young  man  here.  Was  he 
one  of  the  gentlemen  who  asked  you  a  question? 

Mr.  McHugh:    Which  young  man? 

The  Witness:    Well,  sir,  I  don't  think  he  was. 

(Mr.  Grosvenor  had  pointed  out  Mr.  Eemy.) 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Even,  have  you  testified  to  anything  that  is  not 
strictly  true  in  this  case? 

A.     No,  sir. 

Q.  You  know,  of  course,  that  in  the  trial  of  a  lawsuit  a 
lawyer  talks  to  the  witnesses  before  they  go  on  the  stand,  to 
see  what  facts  they  know  that  bear  on  the  case ;  you  know  that? 

A.     Yes. 

Q.     Of  course.   And  the  lawyer  talked  to  you  about  the  facts 
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in  tMs  case,  to  learn  what  you  knew  with  reference  to  what 
was  involved  in  the  issues  in  this  case? 

A.    I  presume  so. 

Q.  And  asked  you  about  the  same  questions  in  that  room 
that  I  have  asked  you  here? 

A.    Yes,  sir. 

Q.    And  you  gave  him  the  same  answers? 

A.    Yes,  sir. 

Q  Nothing  occurred  there  to  color  your  testimony,  or 
change  your  testimony,  or  modify  your  testimony  ? 

A.    No,  sir. 

Q.  Just  the  ordinary  case  of  a  lawyer  asking  a  witness  the 
questions  that  are  going  to  be  asked  in  court,  so  as  to  know 
whether  the  witness  is  informed  respecting  the  issues ;  that  is 
what  it  was? 

A.    Yes,  sir. 

Q.  Did  anybody  at  any  time  suggest  to  you  that  you  should 
answer  that  you  did  not  know  anything  about  percentages? 
Was  that  ever  suggested  to  you — that  that  was  what  you 
should  answer? 

A.     No,  sir. 

Q.  Is  the  Acme  harvesting  line  handled  at  any  place  near 
your  town  ? 

A.  It  is  handled  about  two  miles  from  me,  at  Long  Ridge; 
and  I  understand  they  are  handled  at  Wyoming,  about  12 
miles  from  our  place. 

Q.  You  know,  then,  that  the  Acme  is  handled  in  those 
towns  ? 

A.  I  know  it  is ;  I  know  they  are  trying  to  sell  them,  any- 
how. 

Q.    You  know  the  farmers  are  canvassed  for  the  Acme? 

A.    Yes,  sir. 

Q.    And  you  do  not  know  what  the  sales  of  the  Acme  are? 

A.     No,  sir. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Even,  were  the  questions  which  you  say  were  asked 
in  that  room,  asked  of  all  of  you  together,  or  did  you  go  up 
one  by  one  and  sign  papers,  or  how  was  it? 

A.    Well,  he  asked  me  those  questions. 

Q.     I  mean,  did  the  lawyer  there  talk  to  all  of  you  at  once? 

A.    He  asked  practically  the  questions  that  he  asked  here. 
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Q.  I  say  did  lie  talk  to  all  of  you  at  once,  or  to  you  sepa- 
rately? 

A.    I  presume  lie  was  talking  to  me  separately  at  the  time. 

Q.    I  did  not  ask  you  what  you  presume. 

A.    Yes,  he  was  talking  to  me. 

Q.    I  said  did  he  talk  to  all  of  you  at  once? 

A.    He  asked  me  separately. 

Q.    What  is  that? 

A.  I  was  in  the  room  with  the  rest  of  them,  but  he  asked 
me  those  questions. 

Q.  I  am  not  asking  what  he  asked  you.  I  say  did  he  talk 
to  all  of  you  men  there  together,  at  one  time? 

A.    Yes,  he  did  at  one  time. 

Q.  He  made  a  speech  to  you,  or  talked  to  all  of  you,  and 
you  all  listened  at  once? 

A.    Yes,  he  made  a  little  talk  there,  that  we  all  listened  to. 

Q.  Yes;  he  made  a  talk  to  you  on  the  subject  of  these 
questions? 

A.    Along  the  line  of  what  was  wanted  of  us. 

Q.     To  all  of  you  together? 

A.    Yes,  sir. 

Q.  And  the  questions  which  were  asked  you  there,  similar 
to  those  asked  here,  were  addressed  to  all  present,  at  one 
time? 

A.    Yes,  they  were  all  present. 

Q.  Did  you  ever  hear  of  a  lawsuit  in  which  all  the  wit- 
nesses were  talked  to  together,  en  masse,  like  that,  before? 

A.     I  never  attended  a  lawsuit  before. 

Q.  I  understood  you  to  answer  a  lot  of  questions  on  direct 
examination  about  the  custom  in  lawsuits.  You  said  you  did 
it  in  the  ordinary  way  of  lawsuits,  as  is  always  done.  Did 
you  ever  know  of  a  case  like  that  before,  where  one  lawyer 
talked  to  all  the  witnesses  about  the  topics  they  were  to  be 
asked  about? 

A.    I  never  was  in  a  lawsuit  before. 

Q.    I  say  did  you  ever  know  of  any  such  case  before  ? 

A.  Well,  I  don't  know.  As  I  say.  I  never  was  on  one, 
and  I  would  not  know  how  they  do  it. 

Mr.  MoHugh:  Q.  Did  anybody  at  any  time,  collectively 
or  individually,  suggest  to  these  men  what  answers  they 
should  make  to  the  questions? 

A.    Not  that  I  heard. 
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1 
L.  G.  MATHEWS,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Mathews,  you  are  in  business  at  Eushville,  Illinois? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Hardware  and  implements. 

Q.    How  much  business  do  you  do  a  year?  2 

A.    In  the  neighborhood  of  $60,000. 

Q.    How  much  business  do  vou  do  in  implements  and  twine? 

A.  Fully  half,  if  not  a  little  more;  $30,000  to  $35,000  I 
should  think. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.     It  varies.     Close  to  $10,000;  $8,000  to  $10,000. 

Q.  So,  less  than  a  third  of  your  implement  business  is 
done  with  the  International  Harvesting  Company? 

A.    Yes,  sir. 

Q.    What  line  of  binders  do  you  handle?  " 

A.     The  McCormick. 

Q.    What  line  of  sulky  hay  rakes? 

A.     The  Emerson  and  the  McCormick. 

Q.    What  line  of  mowers? 

A.     The  McCormick  and  the  Emerson — ^the  Standard. 

Q.     What  twine  do  you  handle? 

A.  Principally  the  McCormick;  I  handle  some  of  the  Ply- 
mouth. 

Q.    You  handle  a  general  line  of  farm  implements  ? 

A.    Yes,  sir.  ^ 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery,  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International  ? 

A.    Yes. 

Q.  What  lines?  Generally,  of  what  firms  do  you  buy  your 
implements? 

A.  The  Emerson-Brantingham,  the  Kingman,  the  Gale, 
the  Peoria  Drill  &  Seeder  Company ;  I  buy  the  Superior  wheat 
drill  from  the  P.  &  0. 

Q.    You  buy  from  various  companies  ? 

A.     From  various  companies. 
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Q.  How  long  have  you  handled  the  Emerson  mower  and 
rake? 

A.    Ever  since  I  have  been  in  business,  six  years. 

Q.    How  long  have  you  handled  the  McCormick? 

A.     The  same  time. 

Q.  Mr.  Mathews,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  quit  handling  the  Emerson  mower 
and  rake? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  that  company  of 
its  other  line  of  implements  ? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  unless  you  increased  your  pur- 
chases from  that  company  in  their  other  lines,  buying  this  or 
that  or  the  other  of  their  implements,  or  that  you  should  de- 
sist doing  business  in  the  Emerson  mower  and  rake,  what 
would  the  result  be? 

A.  It  would  be  natural  that  I  should  quit  the  International, 
I  suppose. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Mathews,  how  many  Standard  mowers  did  you 
sell  last  year? 

A.  I  do  not  remember  the  number,  but  I  suppose  in  the 
neighborhood  of  40. 

Q.  How  many  dealers  are  there  in  your  town  handUng 
harvesting  implements  ? 

A.     Six. 

Q.  How  many  of  those  dealers  handle  the  International 
harvesting  lines? 

A.     Three. 

Q.     One  handles  the  Deering? 

A.    Yes,  sir. 

Q.     Another  man  handles  what? 

A.     The  Osborne. 

Q.    And  what  do  the  other  three  dealers  handle? 

A.     The  Johnston,  the  Acme,  and  the  Independent. 
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Q.    Please  name  all  the  things  you  buy  from  the  Interna-  j 
tional. 

A.    Binders,  mowers,  twine,  wagons,  corn  planters. 

Q.    Spreaders  ? 

A.     Spreaders. 

Q.    Engines? 

A.    Engines. 

Q.     Separators  ? 

A.     Separators,  yes,  sir.    You  know  them  better  than  I  do. 
Go  on. 

Q.    Repairs? 

A.    Eepairs,  certainly.  2 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    They  do. 

Q.     How  much  do  they  hold? 

A.    Well,  it  varies;  I  do  not  know.    What  I  can't  pay. 

Q.    That  is,  the  notes — some  of  them — are  overdue,  are 
they? 

A.     No,  I  guess  not ;  I  think  not. 

Q.    What  do  you  mean  by  you  "can't  pay"? 

A.     Nothing  in  particular,  only  until  they  are  due. 

Q.     Does  any  other  manufacturer  of  implements  hold  any  o 
of  your  notes? 

A.     Yes,  sir;  it  is  customary  in  settlements. 

Q.    How  much  does  the  International  hold  in  the  way  of 
notes  of  yours? 

A.    I  would  have  to  make  a  guess  at  that.     Somewhere  be- 
tween one  and  two  thousand. 

Mr.  McHugh :    Q.    How  many  McCormick  mowers  did  you 
sell  last  year? 

A.    Well,  I  understand  I  have  just  to  make  a  guess.    From 
four  to  six,  maybe  seven;  five  or  six  maybe. 

Mr.  Grosvenor :     Q.    How  many  Emerson  did  you  say  you  4 
sold? 

A.    In  the  neighborhood  of  36  or  40,  something  like  that. 
I  am  guessing  now,  but  that  is  approximately  the  number. 

JOHN  P.  DUFFY,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Duffy,  you  are  in  business  at  Greenville,  Ohio? 
A.    Yes,  sir. 
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1  Q.    What  is  your  business  I 

A.    Hardware  and  farm  implements. 

Q.    How  much  business  do  you  do  a  year? 

A.    About  $45,000  to  $50,000  worth. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments and  twine  1 

A.  I  think  our  business  last  year  was  about  $11,000  to 
$12,000  in  implements  and  twine. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.     Our  twine  account  with   them  last  year  was  about 

2  $2,400  or  $2,500,  and  our  implement  account  about  $5,000  I 
think,  or  $4,500,  something  like  that. 

Q.    You  do  about  $7,000  worth  of  business  with  them? 

A.    Yes,  sir. 

Q.     Out  of  $11,000  or  $12,000? 

A.    Yes,  sir. 

Q.  So  that  the  great  bulk  of  your  implement  business  is 
done  with  the  International  Harvester  Company? 

A.    I  suppose  not  much  more  than  50  per  cent,  of  the  imple- 
ments, outside  of  twine. 
o      Q.     Outside  of  the  twine? 
^      A.    Yes. 

Q.    But  you  buy  all  your  twine  of  the  International? 

A.     Yes,  sir ;  did  last  year. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    We  handle  the  McCormick,  and  some  Champion. 

Q.     Do  you  handle  a  general  line  of  implements? 

A.    Yes,  sir. 

Q.     Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
^  sold  in  competition  with  the  International  goods? 

A.    Yes,  sir. 

Q.    What  line? 

A.  In  tillage  goods  we  handle  the  Ohio  Cultivator  Com- 
pany's goods,  the  goods  of  the  Brown-Manly  people,  of 'Malta, 
Ohio,  and  the  Oliver  goods. 

Q.  Do  you  do  the  large  proportion  of  your  business  with 
the  International  Harvester  Company  because  of  any  compul- 
sion of  that  company  on  you? 

A.     No,  sir. 

Q.  Has  the  company  ever  said  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  buy  more  goods 
of  them? 
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A.    No,  sir.  ] 

Q.  Your  purchases  of  the  company's  lines  of  goods  are 
not  the  result  of  any  such  talk  as  that  ? 

A.    No. 

Q.  Does  the  International  Harvester  Company  have  the 
only  lines  of  harvesting  machinery  sold  at  Greenville,  Ohio  T 

A.    No,  sir. 

Q.    What  other  lines  are  sold  there? 

A.     The  Johnston  and  the  Walter  A.  Wood,  I  believe. 

Q.    What  other  mowers,  if  any? 

A.  The  Springfield  mower,  the  Thomas,  the  Walter  A. 
Wood,  and  the  Johnston. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional Harvester  Company. 

A.    We  buy  binders,  mowers,  spreaders,  wagons,  twine. 

Q.    Rakes? 

A.  We  do  not  sell  many  steel  rakes;  not  more  than  two 
or  three,  a  year. 

Q.     Your  country  is  quite  a  tobacco  country,  isn't  it? 

A.    Yes,  sir. 

Q.  How  many  other  dealers  are  there  in  Greenville  who 
handle  International  harvesting  lines? 

A.     One. 

Q.    What  lines  does  he  carry — the  Deering? 

A.     The  Deering. 

Q.     How  many  years  have  you  carried  the  McCormick? 

A.     Since  1904,  I  think. 

Q.  Have  the  McCormick  lines  become  an  important  part 
of  your  business  ? 

A.     No,  sir,  not  an  important  line.     We  sell  them,  but — 

Q.  There  are  not  many  binders  sold  in  that  territory,  are 
there? 

A.  I  suppose  about  20  to  25  binders  a  year  are  sold  now 
out  of  the  town.  There  are  quite  a  good  many  agencies  in 
the  county,  outside  of  the  town. 

Q.    How  large  is  Greenville? 

A.    About  6,200,  I  believe. 

Q.  When  you  first  began  to  do  business  with  the  Inter- 
national, was  the  International  account  60  or  70  per  cent,  of 
your  total  implement  business,  as  it  is  today? 

A.     No,  I  would  hardly  think  it  was.     They  have  added 
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I   other  lines,  you  know,  tliat  have  increased  our  purchases  from 
them,  such  as  spreaders. 

Q.    Does  the  International  hold  any  of  your  notes  ? 
A.    No,  sir. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  Are  there  any  corn  binders  sold  in  your  country! 

A.  Yes,  sir. 

Q.  What  corn  binders  are  soldf 

A.  The  Johnston,  I  think. 

Q.  Do  you  sell  com  binders? 

A.  No,  sir. 

Q.  Are  there  many  Johnston  corn  binders  soldi 

A.  10  or  12,  I  expect,  a  year. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.    You  are  talking  about  corn  binders? 

A.    Yes. 

Q.    What  are  the  leading  grain  binders  in  your  territory! 

A.  Well,  we  think  we  are  handling  that,  but  I  don't  know. 
The  Deering  and  the  McOormick,  I  suppose,  are  the  leading 
ones. 

Q.  Most  of  the  business  in  grain  binders  is  in  these  two 
lines,  is  it  not? 

A.  I  do  not  know  that  the  most  of  the  business  is,  but  the 
Johnston  and  the  Walter  A.  Wood  I  expect  together  sell 
pretty  near  as  much  as  the  others. 


C.  J.  PASSAGE,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Passage,  you  are  in  business  at  Smithshire,  Illinois? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Hardware  and  implements ;  general  lines. 

Q.  How  much  business  do  you  do  a  year? 

A.  About  $15,000  or  $16,000. 
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Q.    How  much  business  do  you  do  in  farm  implements,  in-  \ 
eluding  twine? 

A.    $8,000  to  $10,000  probably,  it  varies. 

Q.  How  much,  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.     It  runs  from  $1,300  to  $2,000. 

Q.  A  little  less  than  a  fifth  of  your  implement  business  is 
done  with  the  International? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers  and  sulky  hay  rakes  do 
you  handle? 

A.     The  MoCormick.  2 

Q.    Bo  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  manufactured  by  other  companies 
and  sold  in  competition  with  like  implements  of  the  Interna- 
tional? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle  generally? 

A.  The  John  Deere  Plow  Company,  the  Hayes,  the  Oliver, 
the  Emerson-Brantingham,  the  Janesville — ^various  lines.         g 

Q.  Mr.  Passage,  has  the  International  Harvester  Com- 
pany ever  intimated  to  you  that  you  could  not  handle  their 
harvesting  machinery  unless  you  increased  your  purchases 
from  that  company  of  its  other  line  of  implements? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  put 
it  to  you  as  a  condition,  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  did  increase  your  purchases 
from  that  company,  by  buying  this  or  that  or  the  other  imple- 
ments of  their  other  line,  what  would  the  result  be? 

A.    They  would  take  their  binders  out  of  my  place  of  busi-  4 
ness. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.  Are  there  any  other  dealers  in  your  town? 

A.  No,  sir. 

Q.  Then,  the  only  harvesting  lines  sold  in  Smithshire  are 
International? 

A.  Yes,  sir. 

Q.  How  many  years  have  you  carried  the  McCormick 
line? 
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A.     I  have  carried  it,  I  think,  about  ten  years. 

Q.     Are  there  many  binders  sold  in  your  territory? 

A.  Not  in  the  last  two  or  three  years,  no,  sir.  The  binder 
trade  has  been  light. 

Q.     Are  there  many  corn  binders  sold? 

A.     No,  sir. 

Q.     Are  there  many  mowers  sold? 

A.     Quite  a  good  many. 

Q.     What  are  the  leading  mowers  in  your  territory? 

A.  Well,  there  are  the  McCormick,  the  Deering,  and  the 
Emerson — the  Standard. 

Q.     Who  handles  the  Standard  mower? 

A.  It  is  handled  west  of  me,  ten  miles,  at  Stronghurst; 
it  is  handled  east  and  south,  at  Eoseville ;  it  is  handled  north 
of  me,  six  miles,  at  Kirkwood. 

Q.  At  each  of  the  places  you  have  named  there  are  one  or 
more  dealers  handling  the  International  mowers? 

A.     Yes,  sir. 

Q.  What  per  cent,  of  the  mowers  sold  in  your  territory  are 
of  International  make? 

A.  I  do  not  know  how  I  could  answer  that.  I  could  tell  you 
I  have  sold  100  per  cent.  International,  but  I  do  not  know 
what  the  other  fellows  have  done. 

Q.  Have  you  had  occasion  to  sell  mowers  in  competition 
with  other  dealers? 

A.     Yes,  sir,  on  that  line. 

Q.  You  have  had  occasion  to  observe  the  sales  by  other 
dealers  of  competing  mowers,  whether  they  are  Deering  or 
Standard,  in  the  territory  in  which  you  do  business;  is  that 
right? 

A.     Yes,  I  know — 

Q.  Now,  based  upon  such  observation,  what  would  your 
judgment  be  as  to  the  per  cent,  of  mowers  of  International 
make  that  are  sold  in  your  territory? 

A.  At  the  best  it  would  be  a  guess.  Do  you  want  me  to 
guess? 

Q.  Were  you  present  when  the  witness  Even  testified  this 
morning? 

A.    Yes,  sir. 

Q.  Were  you  present  at  the  meeting  at  the  Great  Northern 
Hotel,  to  which  he  testified? 

A.     Yes,  sir. 

Q.  Were  all  of  the  witnesses  who  have  testified  today 
present  at  that  time? 

A.    I  think  they  were. 
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Q.    Was  the  matter  of  percents  brought  up  or  considered  1 
at  that  meeting? 

A.    Yes,  sir. 

Q.  Who  was  the  gentleman  who  was  asking  all  of  you  men 
questions,  do  you  know? 

A.    He  said  his  name  was  Doyle. 

Q.  And  he  made  a  little  talk  to  you  about  the  questions 
that  would  be  asked  you  here? 

A.    Yes,  sir. 

Q.  Did  he  state  it  was  likely  that  on  cross-examination  you 
would  be  asked  to  talk  about  the  percents? 

A.    Yes,  sir.  2 

Q.    What  else  was  said  about  the  percents? 

A.  He  said  if  we  had  an  idea,  to  answer  it ;  if  we  had  not, 
to  answer  that  we  did  not  know,  of  course. 

Q.  Did  he  suggest  to  you  that  unless  you  had  occasion  to 
count  the  number  of  sales  from  year  to  year  you  really  would 
not  have  an  intelligent  knowledge  of  what  the  percents  were 
and  could  not  answer  such  a  question  fairly? 

A.     No,  sir,  he  did  not. 

Q.    How  many  were  present  at  that  meeting? 

A.    I  should  judge  there  were  20.  3 

Q.    Was  that  this  morning? 

A.    Yes,  sir. 

Q.    Were  you  present  yesterday  afternoon? 

A.    No,  sir. 

Q.  Have  you  been  present  at  any  of  the  other  hearings  in 
this  case  and  heard  witness  after  witness  testify,  without 
difficulty,  as  to  the  percents  of  business  in  his  territory? 

A.    No,  sir. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    I  think  they  have  a  couple  of  small  notes,  maybe  for  a 
couple  of  hundred  dollars;  I  am  not  sure,  but  I  think  they  4 
have. 

Q.     The  International  holds  some  of  your  notes,  then? 

A.    I  think  there  are  two  small  notes,  yes. 

Q.    When  did  you  give  those  notes? 

A.  They  were  given  in  settlement  for  carried-over  stuff 
last  fall. 

Q.  In  settlement  of  stuff  you  had  bought  and  had  in  your 
store  and  had  not  been  able  to  sell? 

A.    Yes,  sir. 
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1  Q.  Does  the  fact  that  the  International  holds  your  notes 
have  any  effect  in  making  you  reluctant  to  testify  as  to  the 
percents  ? 

A.    No,  sir. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  Those  notes  were  given  in  the  ordinary  course  of  busi- 
ness? 

A.  Yes,  sir. 

2  Q.  And  are  not  yet  due? 

A.     No,  sir.    If  they  were,  they  would  be  paid. 

Q.  What  happened  over  there  this  morning  was,  that  Mr. 
Doyle  made  a  general  statement  about  what  questions  were 
liable  to  be  asked  of  the  witnesses? 

A.     Yes. 

Q.  And  then  took  each  one  separately  and  asked  questions 
individually,  and  filled  out  a  form? 

A.    Yes,  sir. 

Mr.  Grosvenor:    I  object  to  that  question  as  leading. 

3 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.    As  a  matter  of  fact,  when  the  talk  about  percentages 
was  made,  it  was  contained  in  the  remarks  which  Mr.  Doyle 
addressed  to  all  of  you  men  present? 
A.     Yes,  sir. 

Q.     Were  you  examined  separately? 
A.    Yes,  sir. 

Q.     That  was  after  the  general  talk? 
^       A.    After  the  general  talk. 

Q.    And  then  who  examined  you  separately? 
A.    Mr.  Doyle. 

Mr.  McHugh :    Q.    Did  he  anywhere  suggest  an  answer  to 
any  question? 
A.    No,  sir. 

Mr.  McHugh :  Now  here  is  a  witness  by  the  name  of  Ot.  M. 
Slingloff,  of  E.  W.  Slingloff  &  Sons,  of  Arrowsmith,  Illinois. 
The  notice  was  to  E.  W.,  but  G.  M.  is  the  one  who  came.  Have 
you  any  objection? 

Mr.  Grosvenor:     It  is  a  different  man,  is  it? 
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Mr.  McHugh :    He  is  a  member  of  the  firm.  1 

Mr.  Grosvenor:     All  right. 


GEOEG^E  M.  SLINGLOFF,  being  duly  sworn  as  a  witness  on 
behalf  of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Slingloff,  you  are  in  business  at  Arrowsmith,  Illi- 
nois? 2 

A.    Yes,  sir. 

Q.    And  a  member  of  the  firm  of  E.  W.  Slingloff  &  Son! 

A.    Yes,  sir. 

Q.    Your  business  is  hardware  and  farm  implements? 

A.    Yes,  sir. 

Q.    How  much  business  do  you  do  a  year? 

A.    About  $30,000. 

Q.  How  much  business  do  you  do  in  farm  implements  and 
twine? 

A.    I  should  judge  around  $15,000. 

Q.    How  much  business  do  you  do  with  the  International  3 
Harvester  Company  a  year? 

A.    I  think  last  year  it  was  $2,000,  something  like  that. 

Q.    Is  that  a  fair  average? 

A.    I  think  that  is  a  fair  average;  yes,  sir. 

Q.  So  that  less  than  one-seventh  of  your  implement  busi- 
ness is  done  with  the  International  Harvester  Company? 

A.     I  think  so ;  yes. 

Q.  What  line  of  binders,  mowers,  and  sulky  rakes  do  you 
handle? 

A.     The  MoCormick. 

Q.    What  twine  do  you  sell?  4 

A.    The  Plymouth  and  the  McCormick. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines? 

A.  The  Janesville,  the  John  Deere,  and  the  Schuttler 
wagons. 

Q.     Mr.  Slingloff,  has  the  International  Harvester  Com- 
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pany  said  to  you  people  that  you  could  not  handle  their  har- 
vesting machinery  if  you  did  not  quit  handling  Plymouth 
twine? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever_  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  them  in  their  other 
lines  of  implements? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  im- 
pose that  as  a  condition  to  the  handling  of  their  harvesting 
machinery,  that  you  would  have  to  huy  this  or  that  or  the 
other  implement,  or  quit  handling  twine,  what  would  the  re- 
sult be? 

A.  I  would  quit  handling  their  line  if  I  could  not  handle 
what  I  wanted  to. 


Gross-Examination  hy  Mr.  Grosvenor. 

Q.  Mr.  Slingloff,  you  are  the  "son"  of  E.  W.  SlinglofE  & 
Son? 

A.    Yes,  sir. 

Q.    How  many  years  have  you  been  in  business? 

A.    I  have  been  there  with  my  father  for  13  years. 

Q.    And  how  long  has  he  been  in  business  ? 

A.    13  years. 

Q.     How  many  other  dealers  are  there  in  your  town? 

A.     One. 

Q.  Does  he  handle  any  of  the  harvesting  lines  of  the  Inter- 
national? 

A.     I  do  not  think  he  does. 

Q.    What  harvesting  lines  does  he  handle? 

A.    I  think  they  have  sold  some  Johnstons. 

Q.  The  leading  line  of  binders  in  your  territory  is  the 
MeCormick,  is  it  not? 

A.    In  our  town,  yes,  sir. 

Q.  And  are  there  a  good  many  Deerings  sold  in  the  terri- 
tory? 

A.  There  are  some  sold  around  in  the  neighboring  towns, 
yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  town  in  the 
last  eight  or  nine  years  have  been  of  International  make? 

A.    I  could  not  say  exactly  what  per  cent. 
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Q.    You  have  been  active  in  the  sales  of  your  company  in  ] 
that  time  ? 

A.    Yes,  sir. 

Q.  You  have  had  occasion  to  observe  the  sales  made  by 
your  competitors,  have  you  not? 

A.  I  could  not  say,  though,  the  exact  amount  they  have 
sold. 

Q.  Give  to  the  best  of  your  information  and  belief  the  per 
cent,  of  business  in  binders  that  has  been  in  International 
make. 

A.     In  what  year? 

Q.    In  the  last  seven  or  eight  years.  ^ 

A.  I  could  not  give  you  the  per  cent.;  I  could  tell  you 
somewhere  near  how  many  I  thought — ^how  many  binders 
have  been  sold  there  in  the  last  three  or  four  years. 

Q.  Were  you  present  at  the  meeting  this  morning  at  which 
several  of  the  other  witnesses  who  have  testified  this  morn- 
ing have  said  they  were  present? 

A.    I  was  there ;  yes,  sir. 

Q.    How  many  were  present? 

A.  I  would  judge  21  or  22,  something  like  that ;  I  did  not 
count  them ;  I  do  not  know  exactly.  q 

Q.  "Were  you  there  when  Mr.  Doyle  spoke  to  you  of  the 
subject  of  percents? 

A.  I  heard  some  gentleman  talking;  I  did  not  know  exact- 
ly who  it  was ;  I  did  not  notice  his  name. 

Q.    And  he  talked  to  all  of  you  present  on  that  subject? 

A.    He  gave  a  general  line  of  talk  there. 

Q.  Did  he  say  anything  to  you  about  not  being  able  to  give 
the  percents  unless  you  knew  the  exact  sales  and  figured 
them  up? 

A.  He  said  something  about  the  percents,  but  I  did  not 
pay  particular  attention  to  what  he  said.  4 

Q.    What  did  he  say  about  the  percents? 

A.  I  say  I  did  not  pay  enough  attention  about  the  per- 
cents to  know  what  he  did  say.  Some  gentleman  was  talk- 
ing to  me  there,  and  I  did  not  pay  attention  to  what  he  (Mr. 
Doyle)  did  say. 

Q.  Does  the  International  hold  any  of  the  notes  of  your 
company? 

A.    I  do  not  think  they  have  any,  no,  sir. 

Q.  Don't  you  know  as  a  matter  of  fact,  or  would  that  be 
a  matter  that  your  father,  the  senior  member,  would  know? 

A.    No,  sir;  I  would  know  if  they  had  any. 
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Q.    Do  they  have  any  of  your  notes'? 

A.  I  do  not  think  they  do,  unless  it  was  for  one  mower, 
and  I  could  not  answer  positively  as  to  that  right  now.  I  be- 
lieve I  paid  them  cash  for  the  mower,  though.  I  had  one 
mower,  and  I  think  I  paid  cash  for  it,  although  I  might  have 
given  a  note. 

Q.  Was  it  a  mower  that  was  left  over  in  your  stock  last 
season? 

A.  I  think  it  was  left  over  at  settlement  time,  and  I  think 
afterwards  we  sold  the  mower,  and  I  think  I  settled  for  it. 

Q.  You  are  not  positive  whether  or  not  you  gave  a  note 
to  the  International  for  it? 

A.  I  am  positive  now  that  I  sent  a  check.  I  am  positive 
now  I  paid  for  it  by  check. 


WILLIAM  PAYNE,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Doyle. 

3  Q.    You  may  state  your  name  and  postofifice  address. 
A.    William  Payne;  Monmouth,  Illinois,  postoffice. 

Q.  And  your  business,  Mr.  Payne? 

A.  Farming  and  stock  raising. 

Q.  How  long  have  you  been  engaged  in  farming? 

A.  All  my  life.    I  am  45  years  old. 

Q.  How  many  acres  in  your  farm? 

A.  There  are  640  that  I  own  at  Monmouth,  and  I  rent  some ; 
I  have  got  770  acres  all  told. 

Q.  How  many  acres  in  cultivation? 

A.  There  are  about  450. 

4  Q.  What  crops  do  you  raise? 

A.  Corn,  oats,  hay,  a  little  wheat  once  in  a  while;  I  have 
none  this  year. 

Q.    What  make  of  binder  and  mower  do  you  use? 

A.     I  have  got  the  Deering  binder  and  mower. 

Q.  Examine  the  list  I  hand  you  and  state  if  that  is  a  cor- 
rect statement  of  the  machinery  owned  and  used  by  you  in 
operating  your  farm,  with  the  cost  price  of  the  same. 

A.    Yes,  sir,  I  believe  it  is. 

Q.  You  may  now  aid  your  memory  with  the  use  of  this  list 
and  state  the  machinery  you  own  and  use  in  operating  your 
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farm,  giving  the  cost  price  of  each  piece  of  machinery. 
A.    The  list  is  as  follows : 

List  of  Farm  Tools  Used  by  Wm.  Payne,  Monmouth,  111.,  On 
His  Farm  of  770  Acres. 

Purchase 

Price. 

5  Farm  Wagons  $350.00 

1  Farm  Truck  (second-hand)  15.00 

4  Buggies  460.00 

1  Surrey  150.00 

5  Walking  Plows  80.00 

4  Gang  Plows  200.00 
3  Disc  Harrows  105.00 

5  Peg  Harrows  90.00 

3  Corn  Planters  120.00 
8  Corn  Cultivators  136.00 

2  Endgate  Seeders  40.00 
1  Grain  Binder,  Deering  140.00 
1  Corn  Binder  110.00 
1  Mowing  Machine,  Deering  45.00 
1  Hay  Rake  25.00 
5  Hay  Racks  50.00 

1  Manure  Spreader  110.00 

2  Gasoline  Engines  220.00 
1/9  Traction  Engine  165.00 
1  Cream  Separator  40.00 
1  Corn  Sheller  (hand)  8.50 
1  Stalk  Cutter  25.00 
1  Land  Roller  20.00 

4  Wind  Mills  265.00 
Small  tools — hoes,  shovels, 

wheelbarrows,  etc.  100.00 


$3,069.00 

Q.  How  long  have  you  been  accustomed  to  the  use  of  the 
Deering  mower? 

A.    I  expect  15  years. 

Q.    When  did  you  buy  your  last  Deering  binder? 

A.     Two  years  ago. 

Q.  And  you  had  been  accustomed  to  the  use  of  the  Deer- 
ing binder  how  long  previous  to  that? 

A.    About  12  years. 

Q.     State  what  improvements,  if  any,  you  have  observed 
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in  the  Deering  binder  and  the  work  done  by  it  in  the  past  ten 
years. 

A.  They  have  got  the  truck  on  it,  the  truck  that  you  hitch 
to,  and  instead  of  three  horses  they  have  got  it  so  you  can 
hitch  four ;  and  they  have  done  away  with  that  canvas  butter 
and  got  an  iron  butter  on  there;  an  8-ft.  cut  instead  of  a 
7-ft. ;  a  little  different  in  the  rollers,  and  one  thing  or  another. 

Q.  Does  it  do  more  satisfactory  work  generally  than  the 
old  make  of  Deering  binder? 

A.    Yes,  sir. 

Q.  What  can  you  say  about  the  expert  and  repair  service 
for  the  binder  1  Do  you  have  a  good  expert  and  repair  serv- 
ice? 

A.  Yes,  sir,  first  rate ;  splendid  repairs ;  you  can  get  them 
any  time  you  want  them. 

Q.    Has  that  improved  in  the  past  ten  years? 

A.     Yes,  sir. 

Q.  Do  you  have  an  opportunity  to  buy  binders  and  mowers 
other  than  of  International  make,  if  you  want  them,  in  your 
community? 

A.    Yes,  sir. 

Q.    Do  you  know  what  makes  are  sold  there? 

A.  There  are  all  kinds  of  binders.  I  never  paid  much 
attention.  I  have  been  using  the  Deering  all  the  time  and 
kind  of  tie  to  it. 

Q.  Then,  you  buy  the  Deering  because  you  prefer  that 
particular  make? 

A.    Yes,  sir,  I  do. 

Cr OSS-Examination  hy  Mr.  Grosvenor. 

Q.  Mr.  Payne,  were  you  present  at  the  meeting  of  wit- 
nesses this  morning,  at  which  a  number  of  the  other  witnesses 
who  have  already  testified  have  said  they  were  present? 

A.  I  just  got  in  here  this  morning  about  half  past  eight. 
This  gentleman  was  doing  a  little  talking  up  there  to  them 
and  telling  the  reason  why  we  were  there. 

Q.     I  said  were  you  present  at  that  meeting? 

A.    I  was  there  at  part  of  it,  I  guess. 

Q.    Where  was  it? 

A.     It  was  over  here  in  the  hotel. 

Q.  What  was  said  about  percentages  at  that  meeting,  do 
you  recall  ? 
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A.    Percentages?    No,  I  do  not  believe  I  heard  anything  \ 
about  percentages. 

Q.  Was  the  subject  of  improvements  discussed  by  Mr. 
Doyle  at  the  same  time? 

A.  No,  sir,  I  do  not  think  there  was  anything  said  about 
improvements  at  that  meeting. 

Q.    What  did  he  talk  about  ? 

A.  He  was  talking  about  the  reason  we  were  here,  what 
was  the  cause  of  it,  that  the  Government  had  started  a  suit, 
or  something. 

Q.  Now,  you  have  mentioned  two  improvements  in  these 
binders.  2 

A.    Yes,  sir. 

Q.  The  tongue  truck  and  iron  butters.  Those  improve- 
ments are  found  in  other  binders,  aren't  they;  for  instance, 
in  the  Acme  binder? 

A.  I  think  they  are.  I  do  not  think  there  is  this  kind  of 
truck  on  it,  though.     I  think  the  butter  is. 

Q.  Don't  you  know  that  the  Acme  was  the  company  which 
invented  the  iron  butter,  and  the  International  took  it  away 
from  them,  and  they  have  had  a  lawsuit  over  the  patent  rights 
in  regard  to  it?  o 

A.    No,  sir,  I  do  not. 

Q.    When  did  jou  last  have  an  expert  for  binders? 

A.    I  think  it  was  a  year  ago  last  fall. 

Q.    Who  was  it  came  out? 

A.  I  do  not  know  what  his  name  was.  It  was  some  fellow 
that  they  got  to  come  from  Peoria. 

Q.    What  was  the  matter  with  your  binder? 

A.  It  seemed  to  miss  the  bundles ;  it  did  not  hold  the  knot 
just  right. 

Q.     And  this  was  the  new  binder  that  you  had  bought? 

A.    Yes.  4 

Q.     How  long  had  you  used  the  binder  you  had  before  that? 

A.     I  think  just  three  years. 

Q.     How  much  twine  do  you  use  per  acre  ? 

A.    About  2  or  2%  pounds. 

Q.    What  is  your  annual  twine  bill? 

A.     I  think  it  is  about  9  cents  a  pound. 

Q.  I  say  what  is  your  usual  twine  bill,  for  your  whole 
farm,  per  annum? 

A.    It  runs  different.    A  year  ago  I  had  300  acres  in — 

Q.    What  did  you  pay  for  your  twine  in  the  year  1912? 

A.    I  think  it  was  9  cents  a  pound. 
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Q.  How  much  money  did  you  pay  out  in  all  for  twine  in 
the  year  1912? 

A.  I  could  not  tell  you  exactly. 

Q.  Can  you  give  it  approximately? 

A.  I  could  by  figuring  it  up  a  little. 

Q.  Please  figure  it  up. 

A.  (After  figuring.)  It  would  be  about  $45,  I  should 
judge. 

Q.  Do  you  owe  the  International  anything  on  any  of  the 
implements  which  you  have? 

A.  No,  sir. 

Q.  They  do  not  hold  any  of  your  notes? 

A.  No,  sir. 

Q.  How  much  of  this  farm  of  770  acres  is  under  cultiva- 
tion? 

A.  About  450. 

Q.  How  many  cattle  have  you  on  your  place  ? 

A.  I  have  got  about  110. 

Q.  Do  you  raise  stock? 

A.  No,  I  do  not  raise  them ;  I  buy  them  and  sell  them. 

Q.  Are  you  in  the  dairy  business,  too  ? 

A.  No,  sir. 

Re-direct  Examination  by  Mr.  Doyle. 

Q.  Referring  to  the  expert  service  you  needed;  after  the 
expert  attended  to  your  binder  the  trouble  with  it  was  reme- 
died? 

A.    Yes,  sir. 

Q.    It  worked  all  right  then? 

A.    It  worked  all  right  after  he  fixed  the  knotter. 

Q.  You  were  asked  about  some  talk  this  morning  before 
the  examination  took  place  here.  You  were  interrogate(i  as 
a  witness  before  you  went  on  the  stand? 

A.    Yes,  sir. 

Q.    By  myself? 

A.    Yes,  sir. 

Q.  And  I  explained  to  a  number  of  witnesses  that  we 
wanted  to  find  out  simply  what  they  knew? 

A.    Yes,  sir. 

Mr.  Grosvenor:    I  object  to  that  as  leading. 

Q.  And  desired  them  to  testify  to  such  questions  as  were 
asked  them  pertaining  to  their  own  knowledge  and  experi- 
ence? 
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A.    Yes.  1 

Q.  There  was  no  suggestion  made  to  any  witness  or  to 
anybody  as  to  what  he  should  swear  to,  was  there  ? 

A.    No,  sir. 

Mr.  Grosvenor:    I  object  to  that  as  leading. 

Q.  And  nothing  beyond  simply  finding  out  what  each  wit- 
ness knew?    Is  that  true? 

Mr.  Grosvenor:    I  object  to  that  also  as  leading. 

A.     That  is  true. 


C.  F.  HOLT,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Holt,  you  are  in  business  at  Eden,  Illinois? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Grain  and  farm  implements. 

Q.  How  much  business  do  you  do  in  farm  implements  and 
twine? 

A.  About  $30,000  a  year.  Now  I  will  change  that ;  that  is 
hardware  and  farm  implements. 

Q.  How  much  business  do  you  do  in  farm  implements  and 
twine  ? 

A.    I  should  judge  about  $20,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    It  varies ;  it  runs  from  $3,000  to  $5,000. 

Q.  So  a  quarter,  or  less,  of  your  business  in  implements  is 
with  the  International  Harvester  Company? 

A.    Yes. 

Q.  What  line  of  binders,  mowers  and  sulky  hay  rakes  do 
you  handle? 

A.    I  handle  the  McCormick  and  the  Osborne. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 
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1      A.    I  handle  the  Emerson  line,  the  Moline  line,  the  Hayes 
Pump  &  Planter  line. 

Q.    You  buy  of  various  companies? 

A.    Yes,  various  companies. 

Q.    Mr.  Holt,  how  long  have  you  been  in  business? 

A.    Six  years. 

Q.    In  the  implement  business? 

A.    Yes. 

Q.    Has  the  International  Harvester  Company  ever  inti- 
mated to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  increased  your  purchases  from  that  com- 
■^  pany  of  their  other  lines? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  im- 
pose that  as  a  condition,  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  increased  your  purchases  from 
that  company  in  their  other  line,  buying  this  and  that  or  the 
other  of  their  other  implements,  what  would  the  result  be? 

A.    They  would  lose  my  business. 

Cross-Examination  by  Mr.  Grosvenor. 
I 

Q.  How  many  dealers  are  there  in  Eden  handling  harvest- 
ing implements? 

A.    Two. 

Q.     Two  besides  yourself,  or  two  including  yourself? 

A.     Two  including  myself. 

Q.    What  harvesting  lines  does  the  other  dealer  handle? 

A.    The  Acme. 

Q.    How  long  has  he  been  in  business? 

A.    This  is  his  first  year. 

Q.  Is  1913  the  first  year  that  the  Acme  has  been  sold  in 
your  town? 

A.    In  my  town,  yes. 

Q.  What  have  been  the  leading  lines  of  binders  sold  in 
your  territory  in  the  six  years  you  have  been  in  business? 

A.    The  Osborne,  the  McCormick,  and  the  Deering. 

Q.  What  per  cent,  of  the  binders  sold  in  that  six  years  have 
been  of  International  make? 

A.    I  should  judge  90  per  cent. 

Q.  What  per  cent,  of  the  mowers  sold  in  that  period  have 
been  International? 

A.    I  should  judge  80  per  cent. 
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Q.  What  per  cent,  of  the  rakes  have  been  International?     1 

A.  I  should  judge  90  per  cent,  of  the  rakes. 

Q.  Are  there  many  corn  binders  sold  there? 

A.  No. 

Q.  What  per  cent,  of  the  twine  has  been  International? 

A.  I  should  judge  60  per  cent. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  The  Acme  was  never  sold  at  your  town  until  this  year, 
when  the  agency  has  been  taken  on?  2 

A.    Not  right  in  the  town. 

Q.    But  has  it  been  sold  in  towns  round  about  you? 

A.    Yes,  sir. 

Q.  And  is  any  other  harvesting  line  sold  in  the  towns 
round  about  you,  that  you  meet  in  competition? 

A.    Yes,  sir. 

Q.    What  line? 

A.    The  Johnston. 

Q.  So  that  10  per  cent,  of  the  binders  sold  in  that  terri- 
tory are  Acme  or  Johnston? 

A.    Yes,  sir.  ^ 

Q.  And  the  90  per  cent,  is  divided  between  the  Deering 
and  the  McCormick  -and  the  Osborne? 

A.    Yes,  sir. 


T.  B.  BASS,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

4 
Q.    Mr.  Bass,  you  are  in  business  at  Canton,  Illinois? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Implements  and  hardware. 

Q.    How  much  business  do  you  do  a  year? 

A.    Approximately  about  $35,000. 

Q.  WTiat  is  the  annual  volume  of  your  business  in  imple- 
ments and  twine? 

A.    I  expect  about  half  of  that ;  probably  $18,000  or  $20,000. 

Q.  How  much  of  your  implement  and  twine  business  is 
done  with  the  International  Harvester  Company? 
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L      A.    I  expect  about  25  per  cent,  of  it,  somewhere  around 
there. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    The  McCormick. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes. 

Q.  Do  you  handle  a  general  line  of  farm  inaplements  other 
than  farm  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.    Yes,  I  handle  wagons. 
'      Q.    What  line? 

A.    The  Milburn.. 

Q.    What  general  line  of  implements  do  you  handle? 

A.  In  plows  the  John  Deere  line,  the  Milburn  wagon,  and 
some  other  small  lines. 

Q.    You  buy  of  various  companies? 

A.    Yes,  sir. 

Q.    Various  implements  from  various  companies? 

A.    Yes,  sir. 

Q.  Mr.  Bass,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  bought  more  goods  from  that  company 
in  its  other  lines? 

A.    No,  sir. 

Q.  Has  the  International  Company  ever  said  to  you  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
did  less  business  with  their  competitors? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  adopt 
the  policy  and  attempt  to  enforce  it,  that  they  would  make 
it  a  condition  to  you  tliat  you  could  not  handle  their  harvest- 
ing machinery  at  all  unless  you  increased  your  purchases 
from  them  in  their  other  line,  by  bu3dng  this  or  that  or  the 
other  implement,  what  would  the  result  be? 

A.  I  would  not  handle  them,  that  is  all;  I  would  handle 
some  other  line. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.     Mr.  Bass,  how  many  other  dealers  handling  harvest- 
ing implements  are  there  in  your  town? 
A.    There  are  two  now. 
Q.    Does  one  of  the  other  dealers  handle  the  Deering  lines  ? 
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A.    Yes,  sir. 

Q.    What  does  the  third  dealer  handle? 

A.  The  one  who  handles  the  Deering  handles  the  Inde- 
pendent also,  I  understand. 

Q.    What  does  the  third  dealer  in  your  town  handle? 

A.    The  third  dealer — they  handle  the  Acme. 

Q.  Have  there  been  many  Independent  sold  in  your  terri- 
tory? 

A.    Not  many. 

Q.  Are  the  McCormick  and  the  Deering  machines  the 
leading  machines  sold  there? 

A.    Yes,  sir. 

Q.    They  have  been  for  many  years? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory  are 
of  International  make? 

A.    I  do  not  know  as  I  could  tell  you,  but  most  of  them. 

Q.    Most  all  of  them? 

A.  Most  of  them,  yes,  sir;  a  large  per  cent,  of  them,  that 
I  know  of. 

Q.    It  would  be  90  per  cent.,  then,  wouldn't  it? 

A.  I  don't  know  as  it  is  that  much.  Eather  be  75  per  cent., 
around  in  there  somewhere.  I  would  make  a  guess  at  it.  I 
have  just  to  make  a  guess  at  it.  I  do  not  hear  of  many  out- 
side, but  I  hear  of  some. 

Q.  You  do  not  hear  of  many  being  sold  except  Interna- 
tional? 

A.    No,  sir. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.  I  think  the  majority  of  them.  I  do  not  give  any  defi- 
nite per  cent,  because  I  do  not  know,  but  I  think  over  50  per 
cent,  of  the  mowers  sold  are  International,  in  our  territory. 

Q.    What  per  cent,  of  the  sulky  rakes? 

A.    I  could  not  tell  you  that,  either. 

Q.  Were  you  present  at  the  meeting  at  the  Great  North- 
ern this  morning? 

A.    Yes,  sir, 

Q.    How  many  were  present  there? 

A.  I  did  not  count  them.  It  looked  like  there  were  prob- 
ably twenty,  and  maybe  more. 

Q.    Twenty  or  more? 

A.    Yes. 

Q.  Was  every  person  whom  you  have  seen  testify  here  this 
morning  present  at  that  meeting? 


382  Carle  Betzner,  Direct  Examination. 

1       A.    I  do  not  know  that.    Some  of  them  were. 

Q.    What  was  said  about  percents  at  that  meeting? 

A.    About  percents? 

Q.    Yes. 

A.  I  do  not  remember  anybody  saying  anything  about  any 
particular  percent. 

Q.  I  am  not  asking  what  was  said  to  you.  I  am  asking 
what  was  said  to  the  people  present  there  about  percents  of 
business. 

A.  I  do  not  remember.  If  there  was  anything  said  I  did 
not  understand  it.  I  am  a  little  hard  of  hearing.  There 
^  might  have  been  something  said  that  I  did  not  hear.  But  I 
do  not  think  there  was  anything  said  about  percents. 

Q.  You  heard  one  of  the  witnesses  who  preceded  you  tes- 
tify that  something  was  said  about  percents  there,  didn't 
you? 

A.  There  might  have  been.  I  did  not  understand  anybody 
to  say  anything  about  percent.  Do  you  mean  somebody  want- 
ed us  to  tell  about  some  percent? 

Q.    Well,  what  was  said  when  you  got  there? 

A.    I  think  somebody  got  up  and  kind  of  gave  an  idea  of 

3  what  this  trial  was  for,  so  we  would  understand  what  we 
were  coming  here  for,  and  so  forth.  I  did  not  hear  any — 
that  is,  I  do  not  remember  any  very  great  thing  about  it,  any 
more  than  I  supposed  it  was  kind  of  explaining  why  we  were 
here,  that  is  all. 

Q.    Does  the  International  hold  any  of  your  notes? 
A.    No,  sir,  not  that  I  know  of. 

(A  recess  was  here  taken  until  2  o'clock  P.  M.) 

Mr.  McHugh:     Counsel  for  the  defendants  now  hands  to 

4  counsel  for  the  Grovernment  a  copy  of  the  list  of  dealers,  with 
lines  handled,  in  the  Peoria  general  agency. 


CAELE  BBTZNER,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  McHugh. 

Q.    Mr.  Betzner,  you  are  in  business  in  Peru,  Indiana? 

A.    Yes,  sir. 

Q.    What  is  your  business? 
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A.     Hardware  and  implements. 

Q.    How  much  business  do  you  do  a  year? 

A.    Something  like  $35,000. 

Q.  What  is  the  annual  volume  of  your  implement  busi- 
ness, including  twine? 

A.    About  $20,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    About  $3,000  to  $5,000. 

Q.  So  a  fifth  to  a  sixth  of  your  business  in  farm  imple- 
ments is  with  the  International  Harvester  Company? 

A.    Something  like  that,  yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    The  Deering. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  out- 
side of  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  We  handle  the  lines  of  the  D.  M.  Sechler  Carriage  Com- 
pany, the  Rock  Island  Plow  Company,  the  Ohio  Cultivator 
Company,  the  Brown-Manly  Plow  Company,  the  Oliver 
Chilled  Plow  Works,  the  Sandwich  Manufacturing  Company, 
and  the  Sharpies  cream  separators. 

Q.    You  buy  of  various  companies? 

A.    Yes. 

Q.  Mr.  Betzner,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  increased  your  purchases  from  that 
company  in  their  other  lines  of  implements? 

A.    They  never  have,  no,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  decreased  your  business  with  their  competitors? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  make 
it  a  condition  under  which  you  had  to  handle  their  harvest- 
ing machinery,  that  you  would  increase  your  business  with 
them  by  purchasing  this,  that  or  the  other  implement  of  their 
long  line,  what  would  the  result  be? 

A.    I  should  discontinue  their  line. 
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1       Q.    How  is  the  service  rendered  by  the  International  Har- 
vester Company  in  the  way  of  repairs  and  expert  service? 
A.    It  has  been  excellent  with  us. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.    Mr.  Betzner,  how  many  dealers  are  there  in  your  town? 

A.    Including  ourselves,  there  are  four. 

Q.    Is  one  of  the  other  dealers  Reed  Bros.  ? 

A.    Yes,  sir. 

Q.    What  line  do  they  handle? 

A.  They  handle  the  Gale  and  the  McCormick.  No,  not  the 
Gale,  but  the — 

Q.  Well,  they  handle  the  McCormick  line  of  harvesting 
machinery? 

A.  They  handle  the  McCormick,  and  also — it  has  slipped 
my  mind  just  now;  I  can't  recall  the  name.     The  Case  line. 

Q.    Well,  it  is  not  the  Case  harvesting  line? 

A.  No.  I  didn't  know  you  had  reference  to  the  harvester, 
but  they  handle  some  of  the  implements,  planters,  and  the  like 
of  that. 

Q.  The  Peoria  Mercantile  Company  is  another  agent  in 
your  town? 

A.    Yes,  sir. 

Q.    What  harvesting  line  do  they  handle? 

A.    The  Deere  binder. 

Q.  Is  this  the  first  year  they  have  handled  the  Deere 
binder? 

A.     No ;  they  handled  them  last  year. 

Q.    Last  year  was  the  first  time? 

A.     So  far  as  I  know,  yes,  sir. 

Q.    Do  they  handle  International  binders  and  mowers? 

A.     I  think  not ;  no,  sir. 

Q.  What  lines  of  harvesting  implements  does  the  fourth 
dealer  handle? 

A.     The  Johnston  is  what  he  has  been  handling. 

Q.    How  many  years  have  you  been  in  business? 

A.    30  years. 

Q.  Do  you  recall  signing  a  contract  with  the  exclusive 
clause  in  it,  in  the  years  1902, 1903,  and  1904? 

A.    Yes,  sir. 

Q.  Have  you  at  any  time  in  the  last  ten  years  handled  any 
harvesting  machinery  other  than  the  International? 
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A.    Very  few;  I  have  handled  a  few  of  the  Walter  A.  1 
Wood,  that  is  all. 

Q.    When  did  you  last  handle  the  Walter  A.  Wood? 

A.    In  1903." 

Q.    Did  you  sell  any  binders'? 

A.    Mowers  is  all. 

Q.    AVhat  are  the  leading  lines  of  binders  and  mowers  in 
your  territory? 

A.     The  McCormiek  and  the  Deering. 

Q.    What  per  cent,  of  the  binders  sold  there  are  of  Inter- 
national make? 

A.    I  could  not  give  you  the  per  cent.    The  majority  of  2 
them  are  International,  though. 

Q.     The  larger  per  cent,  of  it  is  International? 

A.    Yes,  sir. 

Q.    And  is  the  same  thing  true  of  mowers  as  well  as  of 
binders? 

A.    Yes,  sir. 

Q.     And  of  sulky  hay  rakes? 

A.    Yes,  sir. 

Q.    Wliat  per  cent,  of  the  twine  is  International? 

A.    The  average  I  suppose  would  not  be  over  30  or  35  per-  o 
cent. ;  possibly  40. 


JOHN  R.  YATES,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Exammation  hy  Mr.  McHuffh. 

Q.    Mr.  Yates,  you  are  in  business  in  Billings,  Montana? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Implement  and  grocery  business. 

Q.    How  much  business  do  you  do  a  year? 

A.  The  average  in  implements,  since  I  have  been  in  the 
business  is  $140,000. 

Q.    That  is  in  farm  implements  and  twine? 

A.    Yes,  sir. 

Q.  Of  the  $140,000  of  business  that  you  do  annually  in 
farm  implements  and  twine,  how  much  is  with  the  Interna- 
tional Harvester  Company? 

A.  My  settlement  with  them  this  last  fall  was  about 
$10,000. 
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Q.    Is  that  a  fair  average? 

A.    Yes,  sir. 

Q.  So,  about  l/14th  of  your  implement  and  twine  business 
is  with  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers  and  sulky  hay  rakes  do 
you  handle? 

A.  I  handle  the  McCorniick,  the  Emerson,  and  the  Johns- 
ton. 

Q.  Do  you  handle  the  Johnston  corn  binder,  or  is  the  corn 
binder  much  of  a — 

A.  We  do  not  have  corn  binders  in  our  country,  to  amount 
to  anything. 

Q.     Do  you  sell  many  Johnston  harvesting  machines? 

A.  We  have  discontinued  the  sale  of  the  Johnston  this 
last  year,  sir. 

Q.  So  you  do  not  represent  the  Johnston  Company  under 
contract  any  longer? 

A.  No,  sir.  We  have  a  number  of  their  machines  on  hand, 
of  every  description. 

Q.  Mr.  Yates,  your  country,  up  there  in  Montana,  is  a 
land  of  great  distances? 

A.    Yes,  sir. 

Q.  How  much  territory  do  you  cover  from  your  store  at 
Billings? 

A.    About  50  miles  each  way. 

Q.    You  handle  a  general  line  of  farm  implements  ? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements 
other  than  harvesting  machinery  made  by  other  companies 
and  sold  in  competition  with  like  implements  of  the  Interna- 
tional? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  The  Emerson-Brantingham  Company's  line  and  the 
Studebaker  line. 

Q.  Mr.  Yates,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  increased  jour  purchases  from  that 
company  of  their  other  lines  of  goods? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery  un- 
less you  did  less  business  with  their  competitors? 
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A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  put  it 
to  you  the  condition  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  did  increase  your  purchases  from 
that  company,  by  buying  this  or  that  or  the  other  implement 
from  them,  of  their  other  long  line,  what  would  the  effect  of 
that  be? 

A.     I  would  quit  trading  with  them. 

Q.    How  is  your  country  developing  as  a  grain  region? 

A.    Very  fast,  sir. 

Q.  What  lines  of  harvesting  machinery  are  handled  and 
sold  in  your  territory? 

A.  There  are  the  International,  the  Independent  Harvester 
Company,  the  Acme. 

Q.  Are  any  of  the  California  combination  machines  used 
and  sold  in  your  country? 

A.    Yes,  sir. 

Q.  What  is  the  fact  as  to  whether  the  Acme  and  the  Inde- 
pendent Harvester  Company's  harvesting  lines  are  handled 
in  any  extensive  way  in  your  country? 

A.    Yes,  sir ;  both  of  them  carry  a  large  stock  at  our  town. 

Q.  What  is  the  fact  as  to  whether  or  not  the  sales  of  those 
harvesting  lines  are  actively  pushed  in  your  territory? 

A.    They  are ;  yes,  sir. 

Q.  In  the  territory  you  have  descriljed  as  running  50  miles 
each  way  from  Billings,  are  there  dealers  handling  various 
lines  of  farm  implements,  located  here  and  there  in  the  ter- 
ritory? 

A.    Yes,  sir. 

Q.  I  suppose  the  dealers  handling  International  goods  are 
scattered  through  the  territory? 

A.    Yes,  sir. 

Q.  And  dealers  handling  Acme  harvesting  lines  are  scat- 
tered through  the  territory? 

A.    Yes,  sir. 

Q.  And  dealers  handling  the  Independent  Harvester  Com- 
pany's lines  are  scattered  through  the  territory? 

A.  I  think  the  Independent  Harvester  Company  sell  their 
goods  direct  to  the  consumer.  They  do  not  have  dealers  han- 
dling them. 

Q.  They  sell  them  to  the  farmers  directly,  and  ship  them 
from  Billings? 

A.    Yes,  sir. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.    How  many  Johnston  binders  did  you  sell  last  yearf 

A.  Last  year  I  think  we  sold  not  over  four  or  five  of  them, 
sir. 

Q.    How  many  McCormick  binders? 

A.    I  think  50  or  60. 

Q.    How  many  Johnston  mowers  did  you  sell  last  year? 

A.    Very  few,  sir ;  5  or  6. 

Q.    How  many  McCormick? 

A.    Perhaps  40  or  50. 

Q.    How  many  Standard  mowers? 

A.    100. 

Q.  The  Independent  Harvester  Company  that  you  refer  to 
is  the  Piano,  Illinois,  company? 

A.    Yes,  sir. 

Q.  Do  they  have  an  agent  there? 

A.  Yes,  sir. 

Q.    How  long  have  they  been  doing  business  there? 

A.    This  is  their  second  year. 

Q.    They  have  not  sold  many  binders  as  yet,  have  they? 

A.    I  do  not  know,  sir,  what  they  have  done  in  that  line. 

Q.  I  understood  you  to  testify  on  direct  examination  as 
if  you  knew  about  these  companies. 

A.    I  know  they  are  there. 

Q.  But  you  do  not  know  anything  about  the  business  they 
have  done? 

A.  I  do  not  know  anything  about  the  volume  of  business ; 
no,  sir. 

Q.    They  sell  mostly  to  their  stockholders? 

A.    Yes,  sir. 

Q.  From  your  observation,  have  they  sold  more  stock  or 
more  machines? 

A.    They  have  sold  more  stock,  I  think. 

Q.  You  are  not  in  competition  with  them  in  the  selling  of 
stock? 

A.    No;  no,  sir. 

Q.  Now  can't  you  tell  how  many  machines  they  have  sold, 
if  any? 

A.    I  could  not ;  it  would  be  a  guess  on  my  part. 

Q.    It  has  been  a  very  small  number,  hasn't  it? 

A.     I  think  so;  yes,  sir. 

Q.    How  long  has  the  Acme  done  business  up  there? 
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A.    This  is  their  second  year. 

Q.  How  many  year»  have  you  been  selling  binders  and 
mowers  there? 

A.    Six  years;  this  is  my  sixth  year. 

Q.  Then  most  of  the  binders  sold  in  those  six  years  have 
been  of  International  make? 

A.    Yes,  sir ;  I  would  judge  80  per  cent,  of  them. 

Q.  How  many  of  those  California  combination  machines 
have  been  sold? 

A.    There  are  two  right  there  at  our  town. 

Q.    That  is  all  you  know  of? 

A.    That  is  all  I  know  of;  yes,  sir. 

Q.  So,  as  a  matter  of  fact,  the  sale  of  the  California  ma- 
chine has  been  very  inconsiderable? 

A.  Yes,  sir.  They  are  a  very  expensive  machine,  you 
know. 

Q.  How  did  you  happen  to  name  this  on  your  direct  ex- 
amination as  one  of  the  machines  that  has  been  sold  up  there  ? 

A.    Because  it  was  asked  me. 

Q.  What  per  cent,  of  the  twine  sold  up  there  is  Interna- 
tional? 

A.    "With  me,  my  volume  is  on  the  Plymouth  twine. 

Q.  Does  the  International  hold  any  of  the  notes  of  your 
company? 

A.    Yes,  sir. 

Q.  The  name  of  your  company  is  the  Marlin- Yates  Com- 
pany? 

A.    Yes,  sir. 

Q.  How  much  does  the  International  hold  in  notes  of  your 
company? 

A.  I  could  not  tell  you  exactly.  We  all  give  notes  in  settle- 
ment of  the  goods  we  have  on  hand  at  settlement  time  in  the 
fall,  to  be  paid  for  the  next  year.  They  have  none  of  my 
paper  that  is  due  or  past  due. 

Q.  In  other  words,  those  notes  were  given  for  some  of  the 
machinery,  implements,  that  you  bought  from  the  Interna- 
tional but  have  not  sold? 

A.    Yes,  sir. 

Q.    You  are  carrying  them  in  your  stock? 

A.    Yes,  sir. 

Q.    You  gave  notes  for  them? 

A.    Yes,  sir. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 
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A.  I  buy  wagons,  hay  tools,  hay  stackers,  buck  rakes, 
binders,  mowers,  hay  rakes,  manure  spreaders. 

Q.  Engines? 

A.  No  engines;  no,  sir. 

Q.  Tractors? 

A.  No,  sir. 


J.  W.  SHELBY,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr,  Shelby,  you  are  in  business  at  Lebanon,  Indiana? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Hardware,  implements,  and  vehicles. 

Q.    What  is  the  annual  volume  of  your  business? 

A.    About  $75,000,  average. 

Q.  What  is  the  annual  volume  of  your  business  in  imple- 
ments and  twine? 

A.    $10,000  to  $12,000. 

Q.  What  is  the  annual  volume  of  the  business  you  do  with 
the  International  Harvester  Company? 

A.    An  average  of  about  $6,000  a  year. 

Q.  So,  about  half  of  your  business  in  implements  is  with 
the  International  Company? 

A.     Just  about,  I  judge. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle  ? 

A.     The  McCormick. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    We  do. 

Q.    What  lines? 

A.  We  handle  the  Oliver  Plow  line  and  the  D.  M.  Sechler 
planter  line ;  those  are  our  regular  agencies. 

Q.     What  cream  separators  do  you  handle? 

A.     The  Sharpies. 

Q.  Mr.  Shelby,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
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machiiiery  unless  you  bought  more  goods  of  them  in  their 
other  lines? 

A.    They  have  not. 

Q.  You  do  a  considerable  proportion  of  your  business  in 
implements  with  the  International  Company — about  a  half? 

A.    Just  about. 

Q-  Is  the  volume  of  your  business  done  with  the  Inter- 
national Harvester  Company  the  result  of  any  threat  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
did  buy  that  much  of  your  goods  from  them? 

A.    No,  sir. 

Q.  Notwithstanding  the  fact  that  one-half  of  your  business 
in  implements  is  done  with  the  International  Harvester  Com- 
pany, what  would  be  the  effect  if  the  International  Harvester 
Company  should  say  to  you  that  you  could  not  handle  their 
harvesting  machinery  unless  you  increased  your  purchases 
from  that  company  in  their  other  line  of  goods  ? 

A.  That  is  a  pretty  hard  question  for  me  to  answer.  I  do 
not  know  whether  I  could  afford  to  turn  them  down  or  not, 
if  they  would  say  that  to  me.  I  question  that  I  would  turn 
them  down. 

Q.    You  think  you  would  deliberate  on  it? 

A.     Yes,  sir,  if  that  proposition  was  put  up  to  me. 

Q.     As  a  condition  that  would  be  imposed  on  you. 

A.  Yes,  sir.  I  never  thought  of  it  in  that  way,  and  I 
hardly  know  what  I  would  do. 

Q.    You  do  not  know  what  you  would  do  about  that? 

A.     No,  sir,  I  do  not. 

Q.    It  never  has  come  up? 

A.    It  never  has  come  up. 

Q.  And  your  purchases  were  not  made  as  the  result  of 
any  such  action  as  that  on  the  part  of  the  International  Com- 
pany? 

No,  sir;  not  at  all. 

Cross-Exa/mination  by  Mr.  Grosvenor. 

Q.  You  have  handled  the  McCormick  lines  a  good  many 
years? 

A.    Yes,  sir,  several  years. 

Q.    How  many  in  all? 

A.  15  years — the  McCormick  and  the  Deering  combined. 
My  first  connection  with  the  International — it  was  not  the 
International  Harvester  Company  then;  it  was  the  Deering 
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line,  and  after  the  combination  or  after  they  united,  the  Mc- 
Cormick  has  been  the  line  since. 

Q.  Are  harvesting  lines  an  important  part  of  the  business 
of  the  dealer  in  your  part  of  the  territory! 

A.  It  is  not  especially  so.  It  is  a  very  nice  asset.  We 
do  considerable  in  that  line. 

Q.    There  is  a  good  deal  of  repair  business,  isn't  there? 

A.    Yes,  sir. 

Q.    Do  you  handle  the  International  twine? 

A.  Yes,  sir;  we  have  handled  the  International  twine,  the 
principal  part  of  it. 

Q.  You  have  a  larger  account  with  the  International  than 
you  have  with  any  other  dealer,  do  you  not? 

A.    No,  sir. 

Q.  You  have  a  larger  account  with  the  International  than 
you  have  Avith  any  other  implement  manufacturer  ? 

A.  I  believe  you  are  right,  when  you  come  down  to  the 
implement  part,  yes.    Yes,  that  is  correct. 

Q.  Is  there  an  agent  named  Hooten  &  Davis  in  your  town 
handling  the  Deering  lines  ? 

A.    Yes,  sir. 

Q.  And  there  is  another  man  named  W.  S.  Eitchie  who 
handles  the  Osborne  line? 

A.    Yes,  sir. 

Q.     Are  there  any  other  dealers  in  your  town? 

A.    Yes. 

Q.    How  many? 

A.     One  more.  ' 

Q.    What  harvesting  lines  does  he  handle? 

A.  He  is  handling  the  Johnston,  and  has  been  now  for  the 
last  two  or  three  years,  and  I  think  they  are  handling  the  John 
Deere  line  now — last  year  and  this  year. 

Q.  What  are  the  leading  types  of  binders  and  mowers  sofd 
in  your  territory? 

A.     The  McCormick  and  the  Deering. 

Q.  What  per  cent,  of  the  binders  sold  in  the  last  seven  or 
eight  years  have  been  of  International  make? 

A.     I  would  think  95  per  cent. 

Q.     And  what  per  cent,  of  the  mowers  ? 

A.     The  same  proportion,  if  not  more. 

Q.     And  what  per  cent,  of  the  sulky  hay  rakes? 

A.     Practically  all  of  them. 

Q.     And  what  per  cent,  of  the  corn  binders  ? 

A.     90  or  95  per  cent. 
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Q.     "WTiat  per  cent,  of  the  twine  is  International'? 

A.    I  should  judge  about  40  per  cent. 

Q.    What  per  cent,  of  the  manure  spreaders  1 

A.     Something  like  35  or  40  per  cent. 

Q.  Are  many  com  huskers  and  shredders  sold  around 
there? 

A.    Yes,  sir,  several. 

Q.  What  per  cent,  of  the  shredder  business  is  Interna- 
tional? 

A.    I  should  judge  75  per  cent. 

Q.     Does  the  International  hold  any  of  your  notes? 

A.     No,  sir,  they  do  not. 


G.  E.  EEED,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Doyle. 

Q.    You  may  state  your  name  and  residence. 

A.     G.  E.  Eeed,  Pontiac,  Illinois. 

Q.     And  your  business,  Mr.  Reed?  '3 

A.    Farming. 

Q.    How  long  have  you  been  farming? 

A.     15  years. 

Q.     How  many  acres  in  your  farm? 

A.    420. 

Q.     Is  that  all  in  cultivation? 

A.     Yes,  sir. 

Q.     What  crops  do  you  raise,  chiefly? 

A.     Corn  and  oats. 

Q.    What  make  of  binder  do  you  use? 

A.    I  have  one  McCormick  and  one  Deering.  * 

Q.  How  long  have  you  been  accustomed  to  the  use  of  this 
make  of  binder? 

A.    About  20  years. 

Q.  What  improvement,  if  any,  have  you  noticed  in  these 
binders,  as  to  the  manner  in  which  they  do  their  work,  in  the 
past  ten  years? 

A.  The  improvement  of  the  tongue  truck  and  a  little  wider 
cut. 

Q.  Can  you  buy  other  makes  of  binders  and  mowers  than 
the  International  make,  in  your  community,  if  you  want  them  ? 

A.    Yes,  sir. 
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Q.  Then,  you  toy  this  particular  make  as  a  matter  of  choice 
and  not  of  necessity? 

A.    Yes,  sir. 

Q.  Do  you  get  a  good  expert  and  repair  service  for  these 
machines  when  needed? 

A.    Yes,  sir. 

Q.    The  treatment  generally  is  satisfactory,  is  it? 

A.    Yes,  sir. 

Q.  Examine  the  list  I  hand  you  and  state  if  that  correctly 
enumerates  the  machinery  you  own  and  use  in  operating  your 
farm. 

A.    Yes,  sir. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list  and 
state  the  machinery  you  do  own  and  use  in  operating  your 
farm. 

A.    The  list  is  as  follows : 


List  of  Farm  Tools  Used  by  G.  E.  Reed  on  His  Farm  of  420 

Acres. 

Purchase 
Price. 


$  65.00 
25.00 
100.00 
14.00 
40.00 
62.00 
33.00 
22.00 
38.00 


Farm  Wagons,  3  Birdsell,  1  Ottawa, 
2  Harrison,  1  Moline 
Spring  Wagon,  Dolde 
Surrey,  Sattley 
Walking  Plow 
Sulky  Plow,  Sattley 
Gang  Plows,  1  Sattley,  1  Emerson 
Disc  Harrows,  1  P.  &  0.,  1  Johnston,  1  Deere 
Peg  Harrows  (1  Independent) 
Corn  Planters,  Hayes 
Com  Cultivators,  2  Sattley,  2  S.  Tower 

2  Double  Tower, 

2  Janesville 
Endgate  Seeder,  Advance 
Grain  Binders,  1  McCormick  8-ft. 
1  Deer.  8-ft. 

Mowing  Machine,  Piano 
Side  Del.  Rake,  Keystone 
Manure  Spreader,  20th  Century 
Gasoline  Engines,  1  Waterloo  Boy 

1  I.  H.  C. 

I  Fairbanks 
Traction  Engine,  20  H.  P.,  Reeves,  Steam      1,765.00 


31.00 
16.00 


110.00 


$135.00 
42.00 
55.00 
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1  Feed  Grinder,  No.  5  Spartan  50.00 

1  Cream  Separator,  U.  S.  67.50 

1  Corn  Sheller,  No.  4  Joliet  500.00 

1  Stalk  Cutter,  Rock  Island  38.00 

1  Land  Roller,  Kingman  38.00 

1  Shredder,  4-R.,  McCormick  235.00 

1  Wind  Mill,  Superior  67.50 

1  Thresher,  Reeves,  36x6  900.00 


$4,449.00 

o 

Cross-Examination  hy  Mr.  Grosvenor.  ^ 

Q.  How  many  acres  of  small  grain  do  you  have,  Mr.  Reed, 
on  an  average? 

A.    From  130  to  140. 

Q.     HoTV  many  acres  of  corn? 

A.    About  230  to  240. 

Q.     How  many  cattle  have  you? 

A.     About  seven,  on  an  average. 

Q.    You  do  not  raise  stock,  then? 

A.    No,  sir.  3 

Q.     Are  you  in  the  dairy  business  somewhat? 

A.    No,  sir. 

Q.  What  do  you  do  with  this  traction  engine  ?  Do  you  use 
it  exclusively  on  your  farm,  or  do  you— 

A.  I  do  custom  work  in  threshing  and  shelling  for  the 
neighbors. 

Q.    You  are  the  local  thresher,  are  you? 

A.     Yes,  sir. 

Q.  And  that  engine  which  cost  $1,765  is  largely  used  for 
that  purpose? 

A.    Yes,  sir.  4 

Q.  And  is  the  same  thing  true  of  your  com  sheller,  cost- 
ing $500? 

A.    Yes,  sir. 

Q.    Do  you  use  that  for  your  neighbors  ? 

A.    Yes,  sir. 

Q.  The  shredder  costing  $235;  that  is  used  also  for  your 
neighbors? 

A.    Yes,  sir. 

Q.     And  the  thresher  costing  $900? 

A.    Yes,  sir. 

Q.    The  same  way ;  used  for  your  neighbors  ? 
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1  A.    Yes,  sir. 

Q.  You  are  more  fortunate  than  many  of  the  farmers  in 
your  vicinity  in  having  more  machinery  than  the  average 
farmer  about  your  place  enjoys;  is  that  not  correct? 

A.    Yes,  sir. 

Q.    How  much  twine  do  you  use  per  acre? 

A.  I  think  it  would  average  one  year  with  another  about 
2  to  21/2  pounds. 

Q.    Do  you  recall  what  your  twine  bill  was  for  1912? 

A.  I  think  I  had  350  pounds,  and  I  gave  9  cents  a  pound 
for  it. 

2  Q.  There  have  been  improvements  made  in  binders  during 
the  entire  period  of  20  years  in  which  you  have  been  familiar 
with  binders,  have  there  not? 

A.    Yes,  sir. 

Q.    They  did  not  begin  with  the  International,  did  they? 

A.    No,  I  do  not  think  so. 

Q.  You  were  able  to  get  repairs  before  the  International 
was  formed,  were  you  not? 

A.     Yes.     Not  quite  so  handy,  I  think. 

Q.  Do  you  buy  them  from  a  different  man  today  than  you 
2  used  to  buy  them  from? 

A.  Our  local  dealers  keep  a  larger  stock  now  than  they 
did  a  few  years  back. 

Q.  I  say  do  you  buy  from  a  different  man  today  than  the 
one  from  whom  you  were  buying  your  repairs  ten  or  fifteen 
years  ago? 

A.    No,  I  think  not. 

Q.  You  were  able  to  get  experts  for  your  machines  before 
the  International  was  organized,  weren  't  you  ? 

A.    Yes,  sir. 

Q.  As  a  matter  of  fact  the  farmer  does  not  often  need  an 
4  expert  for  his  binder,  does  he? 

A.     Well,  I  never  did. 

Q.     You  never  had  an  expert  for  your  binder? 

A.     No,  iSir. 

Q.  The  farmers  are  better  acquainted  with  the  use  of 
binders  today,  know  how  to  take  care  of  them  better,  than 
twenty  years  ago? 

A.    The  average  of  them  are. 
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Re-d/irect  Examination  by  Mr.  Doyle. 

Q.  The  farmer  of  today  has  not  learned  the  art  of  making 
a  binder  work,  if  it  balks  and  won't  work  when  he  starts  it 
up,  much  more  than  he  had  15  or  20  years  ago,  has  he? 

A.     Some  men  pick  it  up  pretty  fast,  and  others  do  not. 

Q.  The  binder  of  today ;  after  it  is  set  up  rightly,  you  have 
no  trouble  with;  it  is  made  so  perfectly  it  moves  right  off 
and  does  its  work? 

A.    Yes,  sir. 

Q.     That  was  not  always  true  of  the  binder,  was  it? 

A.    No,  sir. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Reed,  isn't  it  true  that  when  the  farmer  needs 
expert  service  today  it  is  generally  in  connection  with  an 
engine  that  he  may  have,  or  a  manure  spreader,  or  some  of 
these  newer  kinds  of  implements  ? 

A.  Well,  quite  often  with  the  engines,  but  I  do  not  know  as 
it  is  any  more  so  with  the  binders  and  spreaders  than  it  always 
has  been. 

Q.  In  any  event,  you  have  never  had  to  have  an  expert 
since  the  International  was  organized,  in  connection  with  your 
binders  ? 

A.    No,  sir. 


F.  S.  COEKHILL,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Doyle. 

Q.    You  may  state  your  name  and  residence. 
A,    F.  S.  Corkhill ;  Fairbury,  Illinois. 
Q.    What  is  your  business,  Mr.  Corkhill? 
A.    Farming. 

Q.    How  long  have  you  been  farming? 
A.    Ever  since  I  was  big  enough — about  48  years ;  I  am  52 
years  old;  I  started  at  it  young. 

Mr.  Grosvenor:    You  started  when  you  were  four,  then? 
The  Witness:    Oh,  no. 
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1  Q.    How  many  acres  in  your  farm? 
A.    280. 

Q.    Is  that  all  in  cultivation? 
A.    All  except  my  grass. 
Q.    What  crops  do  you  raise? 
A.    Corn,  oats,  and  clover. 

Q.    That  is  about  the  crops  that  are  raised  in  the  country 
round  about  you  generally? 
A.    Yes,  that  is  the  general  crop. 
Q.    What  make  of  binder  and  mower  do  you  use? 
A.    I  have  the  Deering  binder  and  mower,  both. 

2  Q.    How  long  have  you  been  accustomed  to  the  use  of  the 
Deering  binder? 

A.  15  or  17  years,  I  guess.  The  Champion  is  what  I  used 
before  that. 

Q.  Have  you  noticed  any  improvement  in  the  Deering 
binder  in  the  past  ten  years,  as  shown  in  the  work  done  by 
the  binder? 

A.     Yes,  there  is  quite  a  good  deal.     The  truck,  for  one 
part,  and  the  width  for  another,  and  the  handling  of  the  ma- 
chines. 
g       Q.     It  runs  lighter  and  does  better  work  than  the  older 
machine  ? 

A.    Yes;  much  nicer. 

Q.  Can  you  buy  other  binders  and  mowers  around  about 
you,  if  you  want  them,  than  the  International  make? 

A.    Yes,  sir. 

Q.  Do  you  get  a  good  repair  and  expert  service  about  you 
for  the  International  make  of  binder,  when  you  need  it? 

A.  I  do  where  they  are  needed.  I  have  never  had  any 
call  for  them  or  any  occasion  for  them  myself. 

Q.    There  is  a  stock  of  repairs  you  can  get  at  all  times  if 
4  anything  happens  to  break? 

A.    They  are  right  there  with  our  dealers  all  the  time. 

Q.    That  is  a  very  important  thing  to  the  farmer,  isn't  it? 

A.    That  is  very  important ;  a  big  thing  to  us.   • 

Q.  Examine  the  list  I  hand  you  and  state  whether  or  not 
that  correctly  states  the  machines  you  own  and  use  in  oper- 
ating your  farm,  with  the  price  of  the  same. 

A.    Yes,  sir;  that  is  all  right. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list  and 
state  the  machinery  you  own  and  use  on  your  farm,  giving 
the  price  of  each  piece  of  machinery. 

A.    The  list  is  as  follows : 
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List  of  Farm  Tools  Used  by  F.  S.  Corkhill,  Fairbury,  111.,  on 
His  Farm  of  280  Acres. 

Purchase 

Price. 

3  Farm  Wagons  $185.00 

2  Farm  Trucks  55.00 
1  Spring  Wagon  20.00 

3  Buggies  or  Surreys  290.00 

1  Walking  Plow  14.00 

2  Sulky  Plows  80.00 

1  Gang  Plow  48.00 

2  Disc  Harrows  64.00 
2  Peg  Harrows  44.00 

2  Corn  Planters  80.00 

3  Corn  Cultivators  66.00 
1  Grain  Drill  120.00 

1  Bndgate  Seeder  14.00 

2  Grain  Binders,  Deering  280.00 
1  Corn  Binder  125.00 
1  Mowing  Machine  48.00 
1  Hay  Bake  22.00 
1  Tedder  30.00 
1  Hay  Loader  60.00 
1  Side  Del.  Eake  60.00 

1  Hay  Rack  11.00 

2  Manure  Spreaders  220.00 
2  Gasoline  Engines  230.00 
1  Feed  Grinder  45.00 

1  Cream  Separator  60.00 

2  Stalk  Cutters  80.00 
2  Land  Eollers  64.00 
1  Shredder  250.00 
Small  Tools — hoes,  shovels, 

wheelbarrows,  etc.                                         50.00 


$2,715.00 


Cr OSS-Examination  hy  Mr.  Grosvenor. 

Q.     Mr.  Corkhill,  haven't  you  retired  from  the  farming 
business  and  gone  to  live  in  town? 
A.    I  sleep  in  town. 

Q.    So  you  have  slept  in  town  for  about  five  years? 
A.    No,  three  years. 
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1       Q.    Does  someone  else  live  on  your  farm  and  run  it  for 
you? 

A.    Yes,  my  boy  and  my  son-in-law  live  on  the  farm. 

Q.  You  have  retired  from  the  active  conduct  of  the  farm, 
have  you? 

A.  They  do  the  bulk  of  the  work  now,  while  I  look  after 
them. 

Q.    You  sort  of  supervise  it,  but  live  in  town;  is  that  right? 

A.    I  stay  in  town,  yes ;  as  I  say,  I  sleep  in  town. 

Q.    Your  farm  is  rather  better  equipped  with  implements 
than  the  average  farm  in  your  territory,  is  it  not? 
^      A.    Yes,  quite  a  little  better. 

Q.  It  is  not  every  farmer  in  your  vicinity  who  has  been 
able  to  leave  the  active  management  of  his  farm  to  others  and 
go  into  town  to  sleep,  as  you  call  it? 

A.    Well,  I  don't  know  as  that  is  anybody's  business. 

Q.  You  have  been  fairly  successful,  and  have  stocked  your 
farm  with  plenty  of  implements? 

A.    Yes,  everything  that  we  need  for  handling  the  crop. 

Q.    How  much  twine  do  you  use  per  acre,  Mr.  Corkhill? 

A.    About  three  pounds  as  a  rule. 

3  Q.    "What  was  your  twine  bill  last  season? 
A.    Something  like  $30,  I  think. 

Q.  How  many  acres  of  corn  do  you  have? 

A.  We  have  about  120  acres  of  corn. 

Q.  How  many  acres  of  small  grain? 

A.  About  100  acres  of  oats  and  about  60  acres  of  grass 
and  pasture. 

Q.  How  many  cattle  have  you? 

A.  About  22  head. 

Q.  Are  you  in  the  dairy  business  somewhat? 

A.  No. 

4  Q.  Do  you  raise  stock? 

A.  I  have  been  a  breeder  until  the  last  few  years.  We 
have  been  breeding  stock  now  mostly  for  feeding  purposes. 

Q.  A  good  deal  of  this  machinery  was  bought  by  you 
when  you  were  engaged  in  that  business  ? 

A.    Yes,  sir. 

Q.  Do  you  find  that  every  farmer  in  your  neighborhood 
has  two  manure  spreaders? 

A.  No.  A  great  many  of  them  do  not  have  one.  I  have 
fed  from  three  to  five  carloads  of  cattle  for  about  17  years, 
and  we  have  as  much  use  for  a  manure  spreader  as  we  do 
for  a  binder. 
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Q.     And  you  do  not  find  that  every  farmer  around  you  has  1 
a  shredder  costing  $250? 

A.    No. 

Q.    That  is  an  exception  to  the  general  rule? 

A.    Yes,  sir. 

Q.  Every  farmer  with  a  farm  the  size  of  yours  has  not 
been  able  to  afford  three  buggies  and  surreys,  has  he? 

A.  Not  all  of  them.  That  is  the  boy  part  of  it — the  young 
generation. 

Q.    That  is  for  the  new  generation,  is  it? 

A.    Yes. 

Q.    More  for  pleasure  than  actually  for  use  on  the  farm;  ^ 
is  that  it? 

A.     That  is  right. 

Re-direct  Examination  by  Mr.  Doyle. 

Q.  If  you  had  more  than  one  boy  on  the  farm  and  each 
had  a  sweetheart,  you  would  have  to  buy  more  than  one 
buggy? 

A.    Yes. 

Q.    You  have  not  retired  from  the  farm?  ^ 

A.    I  have  not.    I  sleep  in  town. 

Q.    But  you  are  carrying  on  the  farm? 

A.  I  carry  on  the  farm  just  as  I  always  did.  It  is  mine, 
and  the  machinery  and  the  stock  and  all  is  mine. 

Q.  Farmers  generally  around  you  are  in  a  pretty  prosper- 
ous condition,  aren't  they? 

A.  Yes,  sir;  I  think  it  is  about  as  good  a  country  around 
there  as  there  is  on  God's  green  earth. 

Re-cross  Examination  by  Mr.  Grosvenor.  4 

Q.  I  understood  you  to  say  that  you  had  not  needed-expert 
service  for  your  binder  for  many  years? 

A.    No,  I  have  not. 

Q.  How  many  years  is  it  since  you  have  had  to  use  an 
expert  for  your  binders? 

A.    Oh,  it  has  been  18  years,  anyhow. 

Q.  The  farmers  have  learned  how  to  use  the  binders, 
haven't  they— most  of  them? 

A.     It  is  not  so  much  in  the  learning  as  that  they  have  got 
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them  in  better  shape.  They  will  pretty  near  go  out  and  do 
the  work  themselves  now. 

Q.  So  far  as  your  observation  goes,  there  has  not  been 
much  call  for  experts,  has  there? 

A.  Well,  unless  it  be  some  inexperienced  person  who  could 
not  handle  them ;  there  is  not  very  much  call  for  them. 

Re-re-direct  Examination  by  Mr.  Doyle. 

Q.  Originally,  in  setting  up  the  binder,  they  need  a  man 
who  knows  how  to  do  that? 

A.     Oh,  they  do  that;  they  do  that. 

Q.  Very  few  farmers  who  can  take  the  parts  in  a  binder 
and  assemble  them? 

A.    Oh,  no ;  there  is  not  one  out  of  a  hundred  that  could. 

Q.  And  if  the  binder  comes  to  a  farmer  in  that  condition 
he  would  have  to  have  an  expert  to  put  it  together? 

A.  Sure,  he  would.  But  now  they  take  them  out  ready 
for  business,  and  if  you  can't  run  them  they  have  a  man  there 
to  run  them  for  you. 

Q.  And  if  a  part  of  the  machine  happens  to  break  and  it 
requires  taking  the  binder  apart,  they  have  an  expert  to 
assemble  it? 

A.    Yes. 

Q.    The  farmer  can't  do  that? 

A.    No,  not  very  many  of  them. 


GEORGE  W.  DUNN,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  Doyle. 

Q.  Mr.  Dunn,  you  may  state  your  name  and  residence. 

A.  George  W.  Dunn,  Warren  County,  Illinois. 

Q,  Your  postofifice  is  Alexis? 

A.  Alexis. 

Q.  What  is  your  business.  Mr.  Dunn? 

A.  Farmer. 

Q.  How  long  have  you  been  farming? 

A.  All  my  life,  since  I  have  been  big  enough  to  farm. 

Q.  How  many  acres  in  your  farm? 

A.  320. 

Q.  Is  that  all  in  cultivation? 
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A.    No,  sir.     There  are  about  75  acres  in  pasture. 

Q.     What  crops  do  you  raisef 

A.    Corn,  oats,  hay,  and  clover. 

Q.    What  make  of  hinder  and  mower  do  you  use  ? 

A.    I  use  the  McCormick. 

Q.  How  long  have  you  been  accustomed  to  the  use  of  the 
MoCormick  binder? 

A.  Well,  it  is  the  only  kind  of  a  binder  I  have  used  for  the 
last  20  or  25  years. 

Q.  You  have  observed  the  changes  that  have  been  made 
from  time  to  time  in  the  past  10  years,  in  a  general  way,  in 
the  binder,  have  you? 

A.    I  have  some,  yes. 

Q.  Is  the  binder  made  in  the  past  10  years  an  improve- 
ment on  the  older  hinder?    Does  it  do  better  work? 

A.    Well,  some,  yes. 

Q.  In  your  community  you  can  buy  other  makes  of  binders 
and  mowers  than  the  International  make,  if  you  want  them, 
can  you? 

A.   Yes,  sir,  certainly, 

Q.  Do  you  get  a  good  repair  and  expert  service  for  your 
binder  and  mower  in  your  community? 

A.    Well,  what  I  have  wanted;  yes,  sir. 

Q.  You  can  get  any  of  the  parts  that  you  need  for  your 
machine  if  you  happen  to  break  a  piece? 

A.    I  always  have,  yes,  sir. 

Q.    And  the  service  generally  is  entirely  satisfactory,  is  it? 

A.    It  has  been. 

Q.  You  may  examine  the  list  I  hand  you  and  say  whether 
or  not  that  correctly  states  the  machinery  you  own  and  use 
in  operating  your  farm. 

A.    Yes,  sir. 

Q.    You  may  aid  your  memory  with  the  use  of  this  list  and  ' 
state  each  piece  of  machinery  owned  and  used  by  you  on 
your  farm,  giving  the  cost  price  of  each  machine. 
A.    The  list  is  as  follows: 

List  of  Farm  Tools  Used  by  Geo.  W.  Dunn,  Alexis,  111.,  on 
His  Farm  of  320  Acres. 

Purchase 
Price. 
1  Farm  Wagon,  Ottawa  $145.00 

1  Buggy,  Connerville  90.00 

1  Surrey  75.00  (sale) 
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1  Walking  Plow,  J.  Deere 

12.00 

1  Gang  Plow,  Klondike 

50.00 

1  Disc  Harrow,  Eock  Island 

40.00 

2  Peg  Harrows 

18.00 

1  Corn  Planter,  Blackhawk 

38.00 

1  Corn  Cultivator,  Monmouth 

26.00 

1  Endgate  Seeder 

12.00 

1  Grain  Binder,  McCormick 

$130.00 

1  Corn 

110.00 

1  Mowing  Machine,       " 

50.00 

1  Hay  Rake, 

25.00 

1  Hay  Loader,  Deering  (second-hand) 

50.00 

1  Side  Del.  Rake,  Deering 

60.00 

1  Manure  -Spreader,  Com  King 

110.00 

1  Cream  Separator,  Blue  Bell 

60.00 

1  Stalk  Cutter,  Deere 

40.00 

1  Land  Roller 

18.00 

1  Wind  Mill,  May  Bros. 

75.00 

$1,234.00 

g      Q,.    You  find  all  of  this  machinery  useful  and  necessary  in 
carrying  on  your  farm,  do  you? 
A.    Yes,  sir. 

Cr OSS-Examination  by  Mr.  Grosvenor. 

Q.  How  many  cattlfe  have  you  on  your  place,  Mr.  Dunn? 

A.  I  have  got  about  30  head. 

Q.  Do  you  raise  stock? 

A.  In  a  way,  yes. 

Q.  And  are  you  engaged  in  the  dairy  business? 

4      A.  No,  sir,  I  am  not. 

Q,.  You  do  not  sell  your  cream  or  milk? 

A.  No,  sir. 

Q.  How  many  hogs  have  you? 

A.  I  have  got  about  50  head,  I  guess,  on  the  farm  at  the 
present  time. 

Q.  How  many  acres  of  small  grain  do  you  have? 

A.  For  the  last  year,  you  mean? 

Q:  On  an  average. 

A.  About  75  to  100  acres,  along  there. 

Q.  How  many  acres  of  com? 

A.  About  150. 
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Q.    And  tlie  rest  is — 

A.    Pasture  and  clover  and  hay. 

Q.    How  much  twine  do  you  use  per  acre! 

A.    As  a  rule  about  2  pounds. 

Q.    What  was  your  twine  bill  for  last  year? 

A.  About  150  or  175  pounds,  I  suppose;  somewhere  along 
there. 

Q.  I  say  do  you  remember  what  your  twine  bill  was  for 
last  year,  in  dollars  and  cents. 

A.    It  was  about  $30  or  $36;  I  couldn't  tell  you  exactly. 

Q.  When  did  you  last  need  an  expert  for  any  of  your  har- 
vesting machinery? 

A.  It  must  be  7  or  8  years  ago  since  I  had  anything  of  that 
kind  to  do. 

Q.  You  have  found  that  these  machines  have  improved  in 
quality  during  the  entire  period  you  have  known  of  McCor- 
mick  binders  ? 

A.    Yes,  sir,  I  have. 

Q.     And  that  covers  a  period  of  25  years  ? 

A.    Yes,  sir. 

Q.  During  that  entire  period  you  have  been  able  to  get  ex- 
pert service  and  repairs  for  the  McCormick  machines,  haven't 
you? 

A.    I  have,  sir. 


E.  D.  BANGSTON,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugJi. 

Q.     Mr.  Bangston,  you  are  in  business  at  Alexis,  Illinois? 

A.    Yes,  sir.  ^ 

Q.    And  what  is  your  business  ? 

A.     Implements,  pump  repairing  and  well  drilling. 

Q.     How  much  business  do  you  do  a  year? 

A.     We  do  in  the  neighborhood  of  about  $40,000. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments and  twine? 

A.     From  $25,000  to  $30,000,  somewhere  around  there. 

Q.  How  much  business  do  you  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    About  $3,500. 

Q.  So,  about  one  seventh  of  your  implement  business  is 
done  with  the  International  Harvester  Company? 
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A.    Yes,  sir, 

Q.    What  line  of  binders  do  you  handle  % 

A.     The  Deering  and  the  Acme. 

Q.    What  line  of  snlky  hay  rakes'? 

A.    The  Acme,  the  Emerson,  and  the  Deering. 

Q.    What  line  of  mowers  % 

A.    The  Acme,  the  Emerson,  and  the  Deering. 

Q.    How  long  have  you  been  in  business  ? 

A.     Seven  years. 

Q.    How  long  have  you  handled  the  Acme? 

A.    I  contracted  with  them  two  years  ago. 
'      Q.    How  long  have  you  handled  the  Deering? 

A.    Every  since  I  have  been  in  business. 

Q.    You  have  a  general  line  of  farm  implements? 

A.     Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery,  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.     Yes,  sir. 

Q.     What  lines  do  you  handle? 

A.     The  Eock  Island,  the  Sterling,  the  Moline. 

Q.    You  buy  of  various  companies? 

A.    Yes,  sir. 

Q.  Mr.  Bangston,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  tlieir  harvest- 
ing machinerj^  unless  you  quit  handling  the  Acme  or  the  Emer- 
son harvesting  machinery? 

A.     No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  them  of  their  other 
line? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  put  it  as  a  condition  to  you  that  you  could  not 
handle  their  harvesting  machinery  unless  you  did  quit  han- 
dling the  Acme  or  the  Emerson  machines,  or  unless  you  did 
increase  your  purchases  from  that  company,  by  buying  this, 
and  that,  or  the  other  of  their  longer  line  of  implements,  what 
would  the  result  be? 

A.  I  would  ask  them  if  they  were  going  to  try  to  run  my 
business  in  the  place  of  me. 

Q.    And  if  they  said  yes,  they  were  going  to  run  it  to  the 


E.  D.  Bangston,  Gross-Examination.  407 

extent  of  imposing  that  condition,  what  would  the  final  out- 
come be? 

A.  Well,  they  would  not  put  any  more  stuff  in,  that  would 
be  one  thing  sure. 

Q.  You  do  business  at  Alexis.  Is  there  any  other  dealer 
there? 

A.  Well,  not  to  speak  of.  There  is  another  man  does  a 
little,  not  to  amount  to  anything. 

Q.    He  does  not  handle  any  harvesting  machinery? 

A,    He  sells  a  binder  occasionally. 

Q.    What  line  does  he  sell? 

A.    He  sells  the  MoGormick. 

Q.  Do  you  come  in  competition  with  dealers  in  other  towns 
round  about  Alexis,  in  your  business? 

A.    Yes,  sir. 

Q.  What  lines  of  harvesting  machinery  are  handled  at 
these  various  towns?  I  suppose  the  International  lines  are 
handled  at  these  towns. 

A.    Yes. 

Q.    And  what  other  line? 

A.  There  is  nothing  closer  than  Galesburg  in  anything 
else. 

Q.    And  what  is  handled  at  Galesburg? 

A.  I  guess  the  Johnston  is  handled  there,  and  the  Acme^ 
both. 

Q.    As  well  as  the  International? 

A.     Well,  I  think  they  are. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  Acme  binders  did  you  sell  in  1912? 

A.  In  1912  I  sold  none. 

Q.  How  many  did  you  sell  in  1911? 

A.  I  sold  two, 

Q.  Then,  the  total  sales  you  have  made  of  Acme  binders 
in  two  years  amount  to  just  two  binders? 

A.  Yes,  sir. 

Q.  How  many  Deering  binders  did  you  sell  in  1912? 

A.  I  sold  16. 

Q.  How  many  Deering  binders  did  you  sell  in  1911? 

A.  I  sold  5. 

Q.  How  many  Acme  mowers  did  you  sell  in  1912? 

A.  One. 

Q.  Howmany  in  1911? 
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1  A.    None. 

Q.  So  that  as  Acme  agent  your  entire  sales  of  Acme  mow- 
ers in  two  years  have  amounted  to  just  one  mower? 

A.    Yes,  sir. 

Q.    How  many  Deering  mowers  did  you  sell  last  year? 

A.    I  sold  two. 

Q.    How  many  in  1911? 

A.    I  sold  none. 

Q.    Is  your  country  a  corn  or  a  grain  country? 

A.  Well,  it  is  both ;  we  had  a  failure  in  the  hay  crop ;  there 
was  no  mower  trade  whatever. 

2  Q.    Why  did  you  take  on  the- Acme  line  if  you  did  not  sell 
any  more  than  that?    So  as  to  kill  it  in  the  territory? 

A.  Why,  no.  If  a  man  comes  in  and  wants  it  he  wiU 
get  it. 

Q.  You  do  not  try  to  push  it,  though,  as  you  do  the  other 
lines? 

A.    I  push  it  just  the  same  as  I  do  the  other  line,  exactly. 

Q.    How  many  Acme  rakes  did  you  sell  in  1912  ? 

A.    In  1912  I  sold  nine. 

Q.    How  many  in  1911  ? 
o       A.    Six. 

Q.    How  many  Deering  rakes  did  you  sell  in  1912? 

A.    In  1912  I  sold  four. 

Q.  You  did  better  in  Acme  rakes  than  you  did  in  Deering 
rakes  ? 

A.    Yes,  sir. 

Q.     Does  the  International  hold  any  of  your  notes? 

A.    Yes. 

Q.    Are  any  of  them  overdue? 

A.     I  think  not. 

Q.    Are  the  notes  for  goods  you  bought  last  year  and  did 
4  not  sell? 

A.    Yes,  sir. 

Q.  What  are  the  leading  types  of  binders  sold  in  your  ter- 
ritory? 

A.    The  Deering  binder. 

Q.  Wliat  per  cent,  of  the  binders  sold  around  there  are 
of  International  make?  That  includes  not  only  the  Deering, 
but  the  McCormick,  Piano,  Champion,  Milwaukee,  and  Os- 
borne. 

A.     Out  of  our  town  it  is  principally  all  Deering. 

Q.    What  per  cent,  of  the  corn  binders  are  International? 

A.  There  are  a  few  McCormicks  and  a  few  Deerings 
around  through  there. 
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Q.  Then,  it  is  all  International!  1 

A.  Yes. 

Q.  What  per  cent,  of  the  spreader  business  is  Interna- 
tional? 

A.  It  is  small. 

Q.  Are  many  corn  shreaders  or  huskers  sold  there? 

A.  I  have  sold  three  com  shockers. 


JOSEPH  BAKEE,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows:  r) 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Baker,  you  are  in  business  at  El  Paso,  Illinois? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Implements  and  hardware. 

Q.  How  long  have  you  been  in  business? 

A.  In  El  Paso? 

Q.  Yes. 

A.  16  years.  3 

Q.  What  is  the  annual  volume  of  your  business  all  told? 

A.  Oh,  it  varies ;  it  runs  from  $20,000  to  $35,000 ;  possibly 
$27,000  to  $28,000  on  an  average. 

Q.  What  is  the  annual  volume  of  your  business  in  imple- 
ments and  twine? 

A.  I  would  say  nearly  three-fourths  of  it. 

Q.  Three-fourths  of  it  would  be  about  $21,000? 

A.  Yes ;  along  in  the  neighborhood  of  $20,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.  I  have  done  but  very  little  the  last  two  years.  ^ 

Q.  What  line  of  binders  do  you  handle? 

A.  The  Acme. 

Q.  What  line  of  sulky  hay  rakes  do  you  handle  ? 

A.  The  Acme. 

Q.  What  line  of  mowers  do  you  handle? 

A.  The  Acme  and  the  Standard. 

Q.  What  binding  twine  do  you  handle? 

A.  The  Plymouth. 

Q.  Do  you  buy  any  implements  of  the  International,  of  its 
line  of  tillage  tools? 

A.  I  buy  some  rakes  and  spreaders  and  cream  separators. 
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1  Q.    You  do  a  prosperous  business,  Mr.  Baker? 
A.    I  am  able  to  meet  all  my  obligations,  so  far. 

Q.  And  find  yourself  able  to  do  that  as  an  implement 
dealer  without  handling  any  of  the  International  Company's 
goods  ? 

A.    Yes,  sir. 

Q.    You  formerly  handled  International  goods? 

A.    I  did. 

Q.  What  har\'esting  machinery  did  you  handle  in  1902, 
1903,  and  1904? 

A.    I  handled  the  Piano,  the  Milwaukee,  and  a  little  later 

2  the  Deering. 

Q.    What  mowers  did  you  handle  in  1902,  1903,  and  1904? 
A.    I  handled  the  Piano,  the  Standard,  the  Milwaukee,  and 
the  Deering. 

Q.  Mr.  Baker,  there  has  been  a  good  deal  of  inquiry  with 
respect  to  whether  or  not  implement  dealers  have  given  notes 
to  the  International  Harvester  Company.  You  do  business 
with  implement  dealers  other  than  the  International  Har- 
vester Company? 

A.    Yes,  sir. 
I       Q.    What  is  the  practice  with  respect  to  the  giving  of  notes 
at  settlement  time,  with  regard  to  goods  that  are  on  hand 
and  carried  over? 

Mr.  Grosvenor :  Testifying  respecting  your  own  business 
relations  with  them,  and  not  about  the  general  practice  of 
the  other  manufacturers,  except  you  are  so  advised  and  have 
knowledge  thereof. 

A.  What  would  you  mean — my  business  with  the  Inter- 
national people? 

Q.     Oh,  no. 

A.     Or  with  manufacturers  in  general? 

Q.  My  question  was  very  plain,  and  I  do  not  think  it  is 
susceptible  of  misunderstanding.  You  are  doing  business 
with  implement  men? 

A.    Yes,  sir. 

Q.    Buying  of  various  implement  houses? 

A.    Yes,  sir. 

Q.    You  have  been  in  the  implement  business  a  long  time? 

A.    Yes,  sir. 

Q.    Now,  what  is  the  practice  with  respect  to  giving  notes 
at  settlement  time  for  goods  not  sold  and  carried  over? 

Mr.  Grosvenor :     That  is,  in  dealings  with  you. 

A.    I  usually  settle  for  all  straight  sale  goods  in  the  fall 
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by  note  due  on  the  next  spring's  term,  subject  to  the  condi-  i 
tion  of  the  next  year's  contract. 

Q.    That  is,  with  respect  to  goods  unsold'? 

A.     That  is  with  respect  to  all  goods  unsold. 

Q.  And  you  do  that  with  the  various  implement  houses 
from  whom  you  buy  goods  ? 

A.    I  think  in  every  instance  I  do  that. 

Q.     So  that  that  is  the  ordinary,  usual  thing — 

A.    Yes,  sir. 

Q.  — in  the  implement  business,  so  far  as  your  experience 
goes? 

A.    I  always  did  that  when  I  was  selling  goods,  and  I  al-  ^ 
ways  do  it  now  that  I  am  in  the  retail  business. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Baker,  when  were  you  last  doing  a  regular  business 
with  the  International'? 

A.     In  what  lines  would  you  infer'? 

Q.  Let  us  take  the  harvesting  lines.  I  understood  you  to 
testify  that  for  some  years  you  handled  the  International 
harvesting  lines.  3 

A.  Yes,  sir.  About  three  years  ago — I  think  it  is  two 
j'ears  ago — I  have  been  handling  the  Acme  lines  of  harvesters 
and  mowers  for  two  years.  I  still  have  some  of  the  Interna- 
tional goods ;  I  have  some  Deering  goods,  straight  sale  goods, 
and  I  have  some  spreaders — some  of  the  International 
spreaders. 

Q.    When  did  you  get  those'? 

A.    I  got  those  two  years  ago. 

Q.     You  have  not  been  able  to  sell  them'? 

A.    Well,  I  have  one  left.    Yes,  sir,  I  have  sold  all  but  one.  . 

Q.  There  is  another  man  who  is  the  regular  Deering  agent 
there  in  town,  isn't  there? 

A.  Oh,  yes,  there  is  the  Deering,  but  the  spreader  is  not  a 
Deering  implement. 

Q.  No.  Now,  there  is  another  dealer  who  is  a  regular 
McCormick  dealer? 

A.    Yes,  sir. 

Q.  Were  you  the  regular  Deering  agent  until  two  years 
ago? 

A.    Yes,  sir. 

Q.    And  then  you  took  on  the  Acme  lines  ? 

A.    Yes,  sir. 
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1  Q.    Did  you  handle  the  Deering  and  the  Acme  at  any  on€ 
time? 

A.    No,  sir 

_Q.  Then,  in  the  last  two  years  you  have  not  bought  any- 
thing from  the  International? 

A.     Nothing  hut  some  repairs. 

Q.    Did  you  have  any  trouble  with  the  International? 

A.    No. 

Q.  You  just  decided  you  would  do  business  with  some  one 
else;  is  that  it? 

A.    Well,  they  did  not  seem  to  be  able  to  protect  a  man  in 

2  the  matter  of  prices,  and  I  stated  to  them  that  if  they  could 
not  I  would  try  to  do  business  with  somebody  that  could. 

Q.  So,  since  then  you  have  sold  the  Acme? 

A.  Since  then  I  have  been  selling  the  Acme. 

Q.  How  many  Acme  machines  did  you  sell  last  season,  in 
1912? 

A.  I  sold  nine. 

Q.  And  how  many  Acme  mowers  ? 

A.  Seven. 

Q.  Are  there  many  com  binders  sold  in  that  territory? 

-       A.  Very  few. 

Be-direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Baker,  you  said  that  the  International  was  not  able 
to  protect  you  in  the  matter  of  prices ;  you  told  them  you  would 
change  if  they  did  not,  and  you  did  change  because  they  did 
not.    What  did  you  mean  by  that  ?    Tell  us  just  what  it  was. 

A.  Well,  the  International  machines  are  considered  prac- 
tically all  the  same  grade,  and  there  was  a  man  in  a  near-by 
town  who  seemed  to  enjoy  selling  binders  just  for  the  fun  of 
the  thing,  or  the  accommodation  of  the  farmers,  and  of  course 
it  was  hard  for  me  in  selling  the  machine  that  I  was  selling. 
The  blockman  would  tell  me  he  was  not  selling  the  same  ma- 
chine I  was,  and  I  was  not  in  competition  with  him  or  he  with 
me.  The  binders  were  practically  all  the  same  price,  and  it 
was  impossible  for  me  to  sell  machinery  in  the  same  neigh- 
borhood with  this  party  making  the  prices  that  he  did. 

Q.    You  say  he  seemed  to  be  selling  goods — 

Mr.  G-rosvenor:    What  was  he  selling? 

The  Witness :     The  MoGormick. 

Q.    And  this  was  a  local  implement  dealer? 

A.    Yes,  sir. 

Q.    In  an  adjoining  town? 
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A.    Yes,  sir.  1 

Q.  You  say  lie  seemed  to  be  in  the  business  for  pleasure. 
You  mean  by  that,  that  he  was  cutting  the  prices  on  the 
binders? 

A.    Yes,  sir. 

Q.     Then  what  did  you  do  with  respect  to  the  International? 

A.  I  simply  told  them  that  if  they  could  not  control  him, 
I  would  deal  with  somebody  else  that  could  control  the  condi- 
tion. 

Q.     And  what  did  they  say  about  that? 

A.     They  said  they  had  to  carry  a  stock  of  repairs  there 
for  the  accommodation  of  the  machines  that  had  been  sold,  2 
and  that  they  could  not  consistently  withdraw  the  agency. 
That  is  what  the  blockman  told  me. 

Q.  And  what  did  they  say  about  power  to  coerce  the 
dealer  in  respect  to  retail  prices? 

A.     I  never  heard  anything  like  that — ^until  recently. 

Q.  And  was  that  the  reason  you  quit  handling  the  Inter- 
national goods? 

A.    Yes,  sir. 

3 

C.  M.  EDMUNDSON,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Edmundson,  you  are  in  business  at  Galesburg, 
Illinois? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Hardware,  implements  and  seeds. 

Q.    What  is  the  annual  volume  of  your  business  ?  4 

A.    About  $100,000. 

Q.  Wbat  is  the  annual  volume  of  your  business  in  imple- 
ments and  twine? 

A.    About  $50,000. 

Q.  What  is  the  annual  volume  of  your  business  with  the 
International  Harvester  Company? 

A.    It  varies.    Last  year  I  think  it  was  about  $5,000. 

Q.    Is  that  a  fair  average? 

A.    It  is  about  the  way  it  runs,  yes,  sir. 

Q.  So  that  about  one-tenth  of  your  implement  business  is 
done  with  the  International  Harvester  Company? 
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1      A.    Yes,  sir. 

Q.    What  line  of  binders  do  you  sell? 

A.    The  Deering. 

Q.    What  line  of  rakes  ? 

A.     The  Deering. 

Q.    What  mowers'? 

A.    The  Deering. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A      Ygs  sir. 

Q.'  Do  you  handle  a  general  line  of  farm  implements  other 
„  than  harvesting  machinery — 

A.    Yes,  sir. 

Q.  — made  by  other  companies  and  sold  in  competition  with 
like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  We  handle  the  Sterling,  the  Hayes,  the  Moline  Plow 
Company,  the  P.  &  0.,  and  the  Deere. 

Q.    You  buy  of  a  good  many  companies? 

A.    Yes,  sir. 

Q.    Mr.  Edmundson,  has  the  International  Harvester  Com- 

3  pany  ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  increased  your  purchases  from 
that  company  of  their  other  lines  of  goods? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  refused  to  do  business  with  their  competitors? 

A.    No,  sir. 

Q.    If  the  International  Harvester  Company  would  pn^ 
to  you  as  a  condition  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  did  increase  your  purchases 

4  from  them  in  their  other  lines,  by  buying  this  or  that  or  the 
other  of  their  implements,  what  would  the  result  be? 

A.    I  would  handle  some  other  lines. 


Gross-Examination  hy  Mr.  Grosvenor. 

Q.  The  name  of  your  firm  is  the  Galesburg  Buggy  Com- 
pany? 

A.    Yes,  sir. 

Q.  How  many  dealers  are  there  in  Galesburg  handling  farm 
implements  and  harvesting  implements? 

A.    There  is  one  besides  us. 
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Q.    And  what  harvesting  lines  does  the  other  dealer  handle?  1 

A.  I  do  not  know  that  they  are  handling  any  just  at  pres- 
ent. Last  year  they  handled  the  Acme  and  the  Johnston,  but 
whether  they  are  handling  one  this  year  or  not  I  do  not  know. 

Q.    What  line  do  you  handle? 

A.    We  handle  the  Deering. 

Q.  Are  the  Deering  and  the  McCormick  lines  the  leading 
lines  of  harvesting  implements  in  your  territory? 

A.    Yes,  sir. 

Q.    And  they  have  been  for  many  years  ? 

A.    Yes,  sir. 

Q.     What  per  cent,  of  the  binders  sold  in  your  territory  " 
are  of  International  make? 

A.  I  have  no  way  of  telling  that ;  I  do  not  know  how  many 
other  binders  have  been  sold  by  other  concerns.  I  have  no 
way  whatever  of  telling.    It  is  a  large  percentage,  of  course. 

Q.  Were  you  present  at  the  meeting  this  morning  at  the 
Great  Northern  Hotel? 

A.    I  was,  yes,  sir. 

Q.    How  many  were  there  ? 

A.  I  could  not  tell  you.  About  all  I  have  seen  around 
here  were  there.  ^ 

Q.    Have  you  been  in  court  all  day  long? 

A.    I  have  been  here  ever  since  ten  o'clock  this  morning. 

Q.  And  everybody  you  have  seen  testify  was  present  this 
morning? 

A.    I  will  not  say  every  one. 

Q.    Most  of  them? 

A.    Quite  a  number. 

Q.    Now,  what  was  said  about  percents  at  that  meeting? 

A.  There  was  not  anything  especially  said  about  it,  that 
I  know  of.  He  told  us  to  tell  what  was  fair  and  right ;  he  did 
not  tell  us  to  make  any  percent  especially.  4 

Q.  What  was  the  language  used  in  regard  to  percents? 
How  did  the  subject  come  up,  and  what  was  said? 

A.  Well,  I  do  not  know  as  I  remember  what  was  said.  I 
was  in  the  back  end  of  the  room,  and  I  do  not  remember. 

Q.  You  remember  that  something  was  said  to  all  of  you 
present  about  the  subject  of  percents? 

A.  I  remember  the  gentleman  told  us  to  tell  to  our  best 
knowledge  what  we  knew  regarding  it. 

Q.  I  say  you  distinctly  remember  that  something  was  said 
to  all  of  you  men  present  about  percents? 

A,    Yes,  sir. 
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Q.    You  do  not  recall  the  words  used  ? 

A.    I  do  not. 

Q.  You  feel  unable  to  state  a  percent  applicable  to  the 
sales  of  International  binders  in  your  territory,  other  than 
to  say  that  most  of  it  is  International;  is  that  it? 

A.  Yes,  sir ;  a  large  percentage.  I  have  no  way  of  know- 
ing how  many  other  machines  have  been  sold. 

Q.    What  per  cent,  of  the  mowers  sold  are  International  I 

A.    I  do  not  know  that.    I  do  not  know  how  many  the  other 
dealers  sell,  the  other  makes. 
,      Q.    Is  it  a  large  percentage? 

A.    I  would  say  it  was  a  majority. 

Q.    Are  there  many  corn  binders  sold  there? 

A.  Well,  once  in  a  while  they  sell  a  good  many;  not  very 
often. 

Q.  What  percentage  of  the  sulky  hay  rakes  are  of  Inter- 
national make? 

A.  A  majority  of  the  rakes;  I  could  not  say  exactly  how 
many. 

Q.    Does  the  International  hold  any  notes  of  your  company? 

A.    They  do  not. 

Q.  What  is  your  position  with  the  Galesburg  Buggy  Com- 
pany? 

A.    I  am  the  president. 

Q.    And  a  stockholder? 

A.    Yes,  sir. 

Re-direct  Examination  hy  Mr.  McHugh. 

Q.    How  far  is  Knoxville  from  Galesburg? 

A.    Five  miles. 

Q.  Is  the  Johnston  "harvesting  machinery  sold  at  Knox- 
ville? 

A.    It  was  last  year. 

Q.    Was  the  Acme? 

A.    I  think  it  was  last  year. 

Q.    And  was  the  Standard  mower? 

A.    Yes,  sir. 

Q.    So,  that  would  be  in  your  territory? 

A.    Yes,  sir. 

Q.    You  do  not  know  how  many — 

A.  I  do  not  know  exactly  how  many  they  sold.  They 
sold  a  good  many  Standard  mowers,  but  I  do  not  know  how 
many. 
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Re-cross  Examination  hy  Mr.  Grosvenor. 

Q.  Do  you  know  whether  any  Johnston  binders  were  sold 
there? 

A.    Yes,  sir ;  Johnston  corn  binders  is  all  I  know  of. 

Q.    Were  any  Johnston  grain  binders  sold  there? 

A.    Not  to  my  knowledge. 

Q.    Were  any  Acme  binders  sold  over  there  ? 

A.    Yes,  there  have  been  some  Acme  binders  sold. 

Q.  I  am  talking  about  this  place  you  just  referred  to— 
Knoxville.  2 

A.    Yes,  sir. 


W.  C.  PURDY,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugJi. 

Q.    Mr.  Purdy,  you  are  in  business  at  Lewistown,  Illinois? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Hardware  and  farm  machinery. 

Q.    How  much  business  do  you  do  a  year? 

A.    An  average  of  $36,000,  probably. 

Q.  And  how  much  business  do  you  do  a  year  in  farm  im- 
plements and  twine? 

A.    Possibly  a  little  over  half;  $18,000  to  $20,000. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.    It  would  average  probably  one-sixth  of  that. 

Q.    About  one-sixth  of  your  business  in  implements? 

A.    Of  the  implement  business,  yes. 

Q.  One-sixth  of  the  business  is  done  with  the  International 
Harvester  Company? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  hay  rakes  do  you 
handle? 

A.    The  McCormick. 

Q.    Do  you  handle  a  general  line  of  farm  implements  ? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 
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A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  Principally  the  John  Deere;  and  then  we  handle  the 
Sterling  Manufacturing  Company,  the  Roderick  Lean,  and  a 
few  Sattley. 

Q.    And  some  Moline? 

A.    No,  no  Moline. 

Q.    You  buy  of  various  companies'? 

A.    Yes,  sir. 

Q.  Mr.  Purdy,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  increased  your  purchases  from  that 
company  of  their  other  lines  of  goods? 

A.    No,  sir. 

Q.  Has  the  International  Company  ever  said  to  you  that 
you  could  not  handle  their  harvesting  machinery  if  you  did 
not  do  less  business  with  their  competitors? 

A.    No,  it  has  not. 

Q.  If  the  International  Harvester  Company  should  come  to 
you  and  impose  the  condition  that  you  could  not  handle  their 
harvesting  machinery  unless  you  did  increase  your  purchases 
from  that  company  by  buying  other  implements  of  various 
makes,  what  would  the  result  be? 

A.    I  would  cease  to  do  business  with  them. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  other  dealers  are  there  in  Lewistown  han- 
dling harvesting  implements? 

A.    Two  others. 

Q.    Does  one  of  them  handle  the  Deering  lines? 

A.    Yes,  sir. 

Q.    And  what  lines  does  the  third  dealer  handle  ? 

A.  In  harvesting  machinery — you  mean  of  binders  and 
mowers  ? 

Q.    Yes. 

A.    The  Acme. 

Q.    How  long  has  the  Acme  been  sold  there? 

A.    I  think  three  years. 

Q.  Are  the  leading  lines  of  mowers  the  Deering  and  the 
McCormick? 

A.    The  Deering  first,  and  then  the  McCormick. 

Q.    And  the  Acme  comes  after  them? 

A.    Yes,  sir. 
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Q.     What  per  cent,  of  the  binders  sold  in  your  territory  1 
are  of  International  make? 

A.    Of  binders,  I  should  judge  80  per  cent. 

Q.    And  what  per  cent,  of  the  mowers  are  International? 

A.    Probably  90  per  cent. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  of  Interna- 
tional make? 

A.    The  same — 90  per  cent. 

Q.    What  per  cent,  of  the  corn  binders  are  International? 

A.  I  do  not  know  of  any  other  corn  binders  there  but  the 
International. 

Q.    Then  it  is  all  International?  ^ 

A.    As  far  as  I  know. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    About  three-fourths,  anyhow. 

Q.    What  per  cent,  of  the  spreaders  are  International? 

A,    Probably  50  per  cent. 

Q.    Are  there  many  corn  shredders  or  corn  buskers  sold? 

A.  A  few;  no  buskers;  there  are  some  shredders.  Husk- 
ers  and  shredders  sold.    There  are  no  pickers  sold,  I  mean. 

Q.  The  volume  of  sales  of  that  implement  is  small  com- 
pared with  the  number  of  sales  of  binders,  mowers,  and  rakes?  3 

A.    Oh,  yes;  yes,  sir. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  Then  the  Acme  does  a  pretty  fair  business  in  your 
country? 

A.  Yes,  sir,  they  did  last  year.  They  have  increased  their 
business  gradually  in  the  three  years. 

Q.  They  have  increased  their  business  steadily  in  three 
years?  4 

A.  They  have  a  very  strong  dealer  there.  Financially,  he 
is  the  strongest  dealer  in  the  town. 

Q.    So  he  took  the  Acme  three  years  ago? 

A.    Yes. 

Q.    And  the  sales  have  been  increasing  since? 

A.    Yes,  sir. 

Q.  And  in  three  years  they  have  acquired  20  per  cent,  of 
the  business  in  binders? 

A.    I  think  so. 

Q.  So  that  competition  is  open  in  the  binder  business  in 
your  territory,  isn't  it? 

A.    It  is  very  strong  with  us,  yes. 


1 
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WILLIAM  A.  WEECKLE,  being  duly  sworn  as  a  witness  on 
behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Werckle,  you  are  in  business  at  Peoria,  Illinois'? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Implements  and  hardware. 

Q.    How  much  do  you  do  a  year  itf  business? 

A.    About  $30,000. 

Q.  How  much  business  do  you  do  a  year  in  implements 
and  twine? 

A.    I  suppose  about  $28,000. 

Q.    About  $28,000? 

A.    Yes. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.    Last  year  I  did  a  little  over  a  thousand  dollars '  worth. 

Q.  So  you  do  a  very  small  proportion  of  your  business  in 
implements  with  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.    Less  than  l/20th  of  it? 

A.    Yes. 

Q.    What  line  of  binders  do  you  handle? 

A.    The  Deering  and  the  Acme. 

Q.    What  line  of  sulky  hay  rakes  do  you  handle? 

A.    The  Deering  and  the  Acme. 

Q.    What  line  of-  mowers  do  you  handle  ? 

A.    The  Deering  and  the  Acme. 

Q.    What  twine  do  you  handle? 

A.    The  Plymouth. 

Q.    Do  you  handle  a  general  line  of  farm  implements  ? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  made 
by  other  companies  and  sold  in  competition  with  like  imple- 
ments of  the  International? 

A.    Yes,  sir. 

Q.    What  lines? 

A.  I  handle  the  D.  M.  Sechler  line,  I  handle  the  Emerson- 
Brantingham,  the  P.  &  0.,  and  some  Moline. 

Q.    You  buy  of  various  companies? 

A.    I  buy  of  various  companies. 


William  A.  Werckle,  Gross-Examination.  421 

Q.    How  long  have  you  handled  the  Acme? 

A.    I  have  handled  the  Acme  two  years. 

Q.    Do  you  sell  any  Acme? 

A.    Yes,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
if  you  did  not  quit  handling  and  selling  the  Acme? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery  if 
you  did  not  quit  selling  the  Plymouth  twine? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  bought  more  goods  from  them  in  these  other  lines? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company,  Mr.  Werckle, 
should  come  to  you  and  say  that  they  would  impose  the  con- 
dition that  you  could  not  handle  their  harvesting  machinery 
unless  you  quit  handling  the  Acme,  or  unless  you  quit  han- 
dling the  Plymouth  twine,  or  unless  you  increased  your  pur- 
chases from  them  in  their  other  lines,  what  would  the  re- 
sult be? 

A.    I  would  tell  them  to  go. 

Mr.  Grosvenor:    Where? 

The  Witness:  Straight  up.  That's  a  good  place  for  them 
to  go. 

Gross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  Acme  binders  did  you  sell  last  year? 

A.  I  sold  six. 

Q.  How  many  the  year  before? 

A.  About  seven. 

Q.  How  many  Deering  binders  did  you  sell  last  year  ? 

A.  Two. 

Q.  How  many  the  year  before? 

A.  I  evened  up ;  just  about  evened  up  with  the  Acme. 

Q.  How  many  dealers  are  there  in  Peoria,  Mr.  Werckle  ? 

A.  There  are  about  three. 

Q.  Does  one  of  the  other  dealers  handle  the  MoCbrmick 
lines? 

A.  Yes,  sir,  one  of  them  handles  the  MeCormick  line. 

Q.  What  does  the  other  dealer  handle? 
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A.  I  do  not  know  what  lie  handles.  I  am  not  posted  in 
regard  to  him. 

Q.    How  Jarge  a  city  is  Peoria? 

A.    About  80,000,  or  87,000— along  in  there. 

Mr.  McHugh :  It  is  hardly  fair  to  ask  a  western  boom- 
toAvn  man  under  oath  what  the  population  of  his  town  is. 

Q.    It  is  more  of  a  city  than  an  agricultural  center? 

A.    Yes,  sir,  it  is  more  of  a  city. 


A.  n.  MORGAN,  being  duly  sworn  as  a  witness  on  behalf  of 
^      the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  Doyle. 

Q.  Your  name  is  A.  D.  Morgan? 

A.  Yes,  sir. 

Q.  And  your  postoffice  is  Lewistown,  Illinois? 

A.  Yes,  sir. 

Q.  And  your  business  is  farming? 

A.  Yes,  sir. 

3  Q.  How  many  acres  in  your  farm? 
A.  160. 

Q.    How  long  have  you  been  engaged  in  farming? 
A.     All  my  life. 

Mr.  Grosvenor:     How  many  years  does  that  make? 
The  Witness :     I  have  been  on  the  farm  since  I  was  about 
eight,  and  I  am  45  years  old  now. 
Q.    You  have  safely  been  farming  35  years? 
A.    Yes,  sir. 

Q.    What  crops  do  you  raise  on  your  farm? 
A.     Com,  wheat,  oats — all  crops. 

4  Q.     That  is  about  the  general  character  of  farming  in  your 
community,  round  about  you? 

A.     Oh,  yes,  that  is  the  main  crop. 

Q.  Examine  the  list  I  hand  you  and  state  if  that  is  a  cor- 
rect statement  of  the  machinery  that  you  own  and  use  in 
carrying  on  your  farm. 

A.    Yes,  sir. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list  and 
state  the  machinery  you  do  own  and  use  in  operating  your 
farm. 

A.     The  list  is  as  follows,: 
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list  of  Farm  Tools  Used  by  A.  D.  Morgan,  Lewistown,  111.,  on  i 
His  Farm  of  160  Acres. 

Purchase 
Price. 

3  Farm  Wagons,  1  O'Brien 

1  Ottawa 

1  Moline  $65.00 

1  Farm  Truck  (old)  20.00 

2  Buggies)  65.00 

(Velie 

1  Surrey  )  125.00 

2  Walking  Plows,  J.  Deere  14.50                 2 
1  Gang  Plow,  New,  Moline  65.00 

1  Disc  Harrow,  Osborne  27.00 

2  Peg  Harrows,  New  Moline,  11.00 

Keystone  16.00 

1  Com  Planter,  Blackhawk  44.00 

4  Com  Cultivators,  2  J.  Deere  52.00 

2  P.  &  0.  14.50 

1  Grain  Drill,  Richmond  Champion  80.00 

1  Grain  Binder,  Acme  $135.00 

1  Corn  Binder,  McCormick  125.00  o 

1  Mowing  Machine,  McCormick  45.00 

1  Hay  Rake,  Osborne  27.00 

1  Hay  Loader,  Rock  Island  65.00 

1  Manure  Spreader,  Great  Western  115.00 

1  Feed  Grinder,  Grain  King  32.50 

1  Com  Sheller,  One-hole  5.00 

1  Stalk  Cutter,  P.  &  0.  25.00 

1  Land  Roller,  Dunham  25.00 


$1,198.50 


Q.    What  make  of  corn  binder  do  you  use  on  your  farm? 

A.    I  use  a  McCormick. 

Q.    And  you  use  an  Acme  grain  binder,  do  you? 

A.    Yes,  sir. 

Q.  How  many  years  have  you  been  using  an  Acme  grain 
binder? 

A.     Four  years.    This  will  make  the  fifth  year. 

Q.  Do  the  neighbors  immediately  adjoining  your  farm  also 
use  Acme  grain  binders  ? 

A.  Well,  not  directly  against  my  farm,  but  it  is  right  close 
to  me.  They  are  scattered  all  through  our  country — lots  of 
them. 
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Q.  So  right  immediately  in  your  neighborhood  pretty  near 
100  per  cent,  of  the  binders  used,  right  in  there,  are  Acme 
grain  binders  ? 

A.    Oh,  no;  oh,  no. 

Q.    Not  that  big  right  around  you? 

A.  No.  We  are  pretty  thickly  settled  down  in  that  part  of 
the  country. 

Q.  Now,  Mr.  Morgan,  has  the  International  Harvester 
Company  given  you  good  service  for  your  corn  binder,  and 
expert  service  when  you  needed  it? 

A.    Yes,  sir. 

Q.    They  have? 

A.    Yes,  sir. 

Q.    That  has  been  entirely  satisfactory,  has  it? 

A.     Sure;  yes,  sir. 

Q.  There  has  been  no  discrimination  of  any  kind  against 
you  because  you  did  not  happen  to  use  an  International  make 
of  grain  binder? 

A.    No,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Morgan,  you  have  had  satisfactory  service  in  re- 
spect to  repairs  for  your  Acme  binder,  haven't  you? 

A.    Yes,  sir. 

Q.  How  many  acres  of  small  grain  do  you  have,  on  an 
average? 

A.     We  run  generally  about  50  acres. 

Q.    And  how  many  acres  of  corn? 

A,    An  average  of  about  50  acres  of  corn. 

Q.     What  makes  up  the  rest  of  your  farm? 

A,     Pasture  land  and  hay  land. 

Q.  Do  you  recall  what  your  twine  bill  was,  in  dollars  and 
cents,  last  year? 

A.  I  do  not  know  as  I  can,  exactly;  I  could  come  pretty 
close  to  it. 

Q.     Give  it  approximately. 

A.  I  think  about  $17.  We  had  no  wheat  last  year  in  our 
country.  Our  wheat  was  winter  killed.  It  was  oats.  And 
then  I  used  considerable  twine  for  tying  the  corn. 

Q.    How  many  cattle  have  you  on  your  place? 

A.    I  have  not  got  very  many  at  present. 

Q.    Do  you  raise  stock? 

A.     Oh,  yes,  sir. 
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Q.    How  many  do  you  buy  in  the  course  of  a  year? 

A.    I  average  generally  25  to  30  a  year. 

Q.    How  many  hogs? 

A.  I  have  not  got  any  hogs  now.  I  had  the  hog  destroyer 
last  winter. 

Q.  Is  not  your  farm  somewhat  better  equipped  in  imple- 
ments than  the  average  farm  of  the  size  of  yours  in  your  ter- 
ritory? 

A.    Yes,  sir. 

Q.  You  have  been  fortunate  in  being  able  to  stock  your 
farm  with  more  implements  than  the  other  farmers  around 
there,  have  you? 

A.    I  have.    Not  all  of  them,  but  some. 

Q.     That  is,  yours  is  better  than  the  average? 

A.    Yes,  sir. 

Re-direct  Examination  by  Mr.  Doyle. 

Q.  It  is  better  than  the  worst  but  no  better  than  the  best, 
is  it? 

A.    No. 

Q.     You  have  not  anything  there  but  what  you  need? 

A.     Oh,  no.     Sometimes  I  think  I  could  use  more. 

Mr.  Grosvenor :  Q.  Well,  I  meant  you  have  more  buggies 
and  surreys  and  farm  wagons  here  than  the  average  farmer; 
do  you  not? 

A.     Oh,  yes. 


FRANK  E.  MANN,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

4 
Direct  Examination  by  Mr.  Doyle. 

Q.  You  may  state  your  name  and  postoffice  address. 

A.  Frank  E.  Mann,  West  Newton,  Marion  County,  In- 
diana. 

Q.  What  is  your  business,  Mr.  Mann? 

A.  Farmer. 

Q.  How  manv  acres  in  your  farm? 

A.  100. 

Q.  What  crops  do  you  raise  on  your  farm? 

A.  Wheat,  corn,  oats. 
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Q.  Examine  the  list  I  hand  you  and  see  if  that  correctly 
states  the  machinery  you  own  and  use  in  operating  your 
farm,  in  connection  with  it. 

A.    Yes,  sir. 

Q.  You  may  aid  your  memory  by  the  use  of  this  list  and 
state  what  machinery  you  do  own  and  use  in  operating  your 
farm,  giving  the  cost  price  of  each  piece  of  machinery. 

A.    The  list  is  as  follows: 

List  of  Farm  Tools  Used  by  Frank  E.  Mann,  West  Newton, 
Ind.,  on  His  Farm  of  100  Acres. 

Purchase 
Price. 
$110.00 
20.00 
180.00 
26.00 
32.00 
40.00 
50.00 
30.00 
120.00 
45.00 
15.00 
35.00 
10.00 
800.00 
35.00 
180.00 
1,300.00 
8.00 
55.00 
5.00 
24.00 
225.00 
26.00 

$3,370.00 


Farm  Wagons 

Spring  Wagon,  2nd  hand 

Buggies  or  Surreys 

Walking  Plows 

Peg  Harrows 

Com  Planter 

Corn  Cultivators 

Grain  Drill 

Grain  Binder,  Deering 

Mowing  Machine,  Champion 

Hay  Rake,  2nd  hand 

Fanning  Mill 

Hay  Eack 

Separator 

Manure  Spreader,  2nd  hand 

Gasoline  Engine 

Traction  Engine 

Feed  Grinder 


2 

1 

2 

2 

2 

1 

2 

1 

1 

1 

1 

1 

1 

1 

1 

1 

1 

1 

1  Cteam  Separator 

1  Corn  Sheller 

1  Stalk  Cutter 

%  Int.  in  Shredder 

Small  Tools — hoes,  shovels,  wheelbarrows,  etc. 


Q. 
A. 
Q. 
A. 
Q. 
$1,300. 


You  have  stated  you  own  one  separator? 

Yes,  sir. 

That  is  a  threshing  machine? 

Yes,  sir. 

You  have  also  stated  you  own  a  traction  engine,  costing 
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A.    Yes,  sir.  1 

Q.    Do  you  use  that  in  operating  the  separator! 

A.    Yes,  sir. 

Q.  Do  you  do  threshing  for  people,  other  than  your  own 
work? 

A.    Yes,  sir. 

Q.  So  that  those  two  implements  are  not  used  exclusively 
in  carrying  on  your  farm? 

A.    No,  sir. 

Q.  Is  all  of  the  other  machinery  you  have  mentioned  used 
exclusively  in  connection  with  carrying  on  your  farm? 

A.    No,  sir.    The  shredder  is  not.  2 

Q.  You  have  a  shredder;  that  is,  you  have  a  half -interest 
in  a  shredder? 

A.    Yes,  sir,  a  half -interest. 

Q.  You  use  that  in  connection  with  your  own  business,  do 
you? 

A.    Yes,  sir. 

Q.    And  also  do  some  shredding  for  other  people? 

A.    Yes,  sir. 

Q.    You  use  a  Deering  grain  binder? 

A.    Yes,  sir.  <, 

Q.  How  long  have  you  been  accustomed  to  the  use  of 
the  Deering  grain  binder? 

A.    About  12  or  14  years. 

Q.  Have  you  noticed  the  fact  that  the  Deering  binder  of 
recent  make  is  a  better  binder  than  the  one  of  10  years  ago  ? 

A.    I  think  it  is. 

Q.    Runs  easier  and  does  better  work? 

A.    Yes,  sir. 

Q.  Down  in  your  country  you  have  a  good  repair  and  ex- 
pert service,  do  you,  for  the  binder? 

A.    Yes,  sir ;  that  is  excellent.  4 

Q.    Excellent  service? 

A.    Yes,  sir. 

Q.  And  everything  is  entirely  satisfactory  so  far  as  the 
International  Harvester  Company  is  concerned,  in  your  deal- 
ings with  it  and  in  its  machinery? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Does  the  International  Harvester  Company  hold  any 
notes  of  yours? 

A.    No,  sir ;  at  the  present  time  they  do  not. 
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1  Q.  You  devote  a  good  deal  of  your  time  in  the  proper  sea- 
son to  running  this  traction  engine  and  separator  and  shred- 
der, apart  from  your  farm,  in  order  to  make  money  by  using 
those  implements  in  the  service  of  your  neighbors'? 

A.    Yes,  sir. 

Q.    And  that  is  a  very  large  part  of  your  business  at  that 
time  of  the  year? 
A.    Yes,  sir. 

Q.    In  other  words,  you  are  the  local  thresher? 
A.    One  of  them,  yes,  sir. 
Q.    And  by  means  of  this  outside  business  you  have  been 

2  able  to  make  some  money  outside  of  your  regular  farm,  and 
have  invested  some  of  it  in  your  farm  machinery,  haven't 
you? 

A.    I  used  it  in  paying  for  these  machines. 

Q.  Do  you  know  of  any  farmer  in  your  territory  who  owns 
a  separator  costing  $800,  a  traction  engine  costing  $1,300,  and 
a  shredder  costing  $225 — who  uses  those  implements  exclu- 
sively on  his  own  farm? 

A.    No,  sir,  I  do  not  think  I  do. 

Q.    It  would  be  most  extraordinary,  wouldn't  it? 
Q       A.    Yes,  sir. 

Q.  In  fact,  you  did  not  buy  those  implements  to  use  on 
your  farm,  but  you  bought  them  in  order  to  do  contract  work? 

A.    I  bought  them  to  use  there  and  elsewhere  too,  of  course. 

Q.    What  do  you  use  this  gasoline  engine,  costing  $180,  for? 

A.  That  operates  a  small  farm  power-house,  pumps  the 
water,  runs  a  small  feed  grinder,  fanning-mill,  emery  wheel, 
and  so  forth. 

Q.    Do  most  of  the  farmers  having  fatms  of  the  size  of 
yours  in  your  vicinity — ^that  is,  farms  of  100  acres — ^have  an 
engine  costing  $180? 
t      A.    I  do  not  think  that  most  of  them  do. 

Q.    Some  of  them  do? 

A.    Some  of  them  do. 

Q.    How  many  cattle  have  you  on  your  place,  Mr.  Mann? 

A.    I  have  a  few;  six  or  eight  head. 

Q.    What  is  your  annual  twine  bill,  in  dollars  and  cents? 

A.  I  believe  I  bought  about  100  pounds  last  year,  which 
would  be  about  $9. 

(The  hearing  was  here  adjourned  until  the  morning  of 
Wednesday,  May  21,  1913,  at  10:00  o'clock.) 
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Federal  Building,  Chicago,  Illinois, 
Wednesday,  May  21,  1913,  10:00  A.  M. 

The  hearing  was  resumed  before  the  Special  Examiner, 
Robert  S.  Taylor,  at  the  above  time  and  place. 

Present : 

On  behalf  of  the  petitioner,  Edwin  P.  Grosvenor,  Esq., 
Special  Assistant  to  the  Attorney  General,  and  Jo- 
seph E.  Darling,  E^Sq. 

On  behalf  of  the  defendants,  Hon.  William  D.  McHugh, 
T.  J.  Doyle,  Esq.,  and  Victor  A.  Eemy,  Esq. 

Thereupon  the  following  proceedings  were  had,  to-wit: 


U.  S.  HOLLINGSWORTH,  being  duly  sworn  as  a  witness  on 
behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  Doyle. 

Q.    Please  state  your  name  and  postoffice  address. 

A,    U.  S.  Hollingsworth;  New  Augusta,  Indiana. 

Q.    What  is  your  business? 

A.    Farmer. 

Q.    How  long  have  you  been  farming? 

A.    All  my  life. 

Q,    How  many  acres  in  your  farm? 

A.    165. 

Q.    What  crops  do  you  raise? 

A.    Corn,  wheat,  hay,  a  few  oats. 

Q.    What  make  of  binder  and  mower  do  you  use? 

A.    I  am  using  the  McCormick. 

Q.  How  long  have  you  been  familiar  with  the  use  of  the 
McCormick  grain  binder? 

A.    Ever  since  I  have  been  using  any. 

Q.  In  the  past  ten  years  have  you  observed  any  improve- 
ment in  the  McCormick  grain  binder  as  affects  the  work  done 
by  the  machine? 

A.    Yes,  sir. 

Q.  You  might  briefly  state  what  you  have  noticed  in  that 
particular. 

A.    Oh,  there  is  a  tongue  truck,  and  that  reel  is  better,  and 
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the  bottom  or  elevator  there ;  the  lower  platform  is  better,  the 
binder  is  better. 

Q.  It  does  nicer,  better  work,  generally,  than  the  older 
machine  ? 

A.    Yes,  sir. 

Q.  In  your  community,  where  you  are,  can  you  buy  makes 
of  binders  and  mowers  other  than  of  International  make! 

A.    You  can  at  Indianapolis,  yes,  sir. 

Q.    How  far  are  you  from  Indianapolis? 

A.    About  nine  miles. 

Q.  You  can  buy  there  pretty  near  any  make  there  is,  can't 
'  you? 

A.    Any  there  is  there  to  sell. 

Q.  Then,  you  buy  the  International  make  as  a  matter  of 
choice,  do  you? 

A.    I  do. 

Q.  Do  you  get  a  good  repair  and  expert  service  for  your 
harvesting  machinery  of  International  make? 

A.  I  do  whenever  I  need  it.  All  I  have  got  to  do  is  to  call, 
and  they  are  right  on  hand. 

Q.    Everything  is  satisfactory  all  along  the  line? 

A.    It  is. 

Q.  Examine  the  list  I  hand  you  and  state  if  it  is  a  correct 
statement  of  the  machinery  you  own  and  use  in  operating 
your  farm. 

A.    Yes,  sir. 

Q.  You  may  now  aid  your  memory  with  the  use  of  this  list 
and  state  the  machinery  you  own  and  use  in  operating  your 
farm,  giving  the  cost  price  of  each  piece  of  machinery. 

A.    The  list  is  as  follows : 

List  of  Farm  Tools  Used  by  U.  S.  HoUingsworth,  New  Au- 
gusta, Ind.,  on  His  Farm  of  165  Acres. 

Purchase 
Price. 
2  Farm  Wagons  $120.00 

1      "        "         (2nd  hand)  20.00 

1  Farm  Truck  40.00 

1  Spring  Wagon,  (2nd  hand)  25.00 

1  Butter  Wagon  125.00 

1  Surrey  150.00 

2  Buggies  200.00 
1      "           (2nd  hand)  50.00 

1  Walking  Plow  17.00 

2  Sulky  Plows  80.00 
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1  Disc  Harrow  25.00 

2  Peg  Harrows  (wood  frame)  20.00 
1  "  "  (iron  frame)  (2nd  hand)  10.00 
1  Corn  Planter  45.00 

3  Corn  Cultivators,  2nd  hand  •  30.00 
1  Grain  Drill,  1-horse  25.00 
1/3  Grain  Seeder  20.00 
1  Grain  Binder,  McCormick  145.00 
1  Corn  "  120.00 
1/5  Corn  Binder  24.00 
1  Mowing  Machine,  McCormick  40.00 
1  Hay  Rake  20.00 
1  Tedder,  2nd  hand  10.00 
1  Hay  Loader  60.00 

1  Side  Del.  Rake  60.00 

2  Hay  Racks  50.00 
1  Manure  Spreader  115.00 
1  Gasoline  Engine  125.00 
1  Cream  Separator  75.00 
1/5  Ensilage  Cutter  36.00 
1  Land  Roller  35.00 
1/4  Shredder  150.00 
1  Wind  Mill  (2nd  hand)  5.00 
Small  Tools — hoes,  shovels, 

wheelbarrows,  etc.  10.00 


$2,082.00 
Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  years  have  you  used  binders,  Mr.  Hollings- 
worth? 

A.    Oh,  about  25  or  26  or  27  years,  along  there ;  ever  since  4 
I  have  been  old  enough  to  use  them, 

Q.  And  improvements  have  been  made  in  them  during  that 
entire  period  of  25  years  ? 

A.    Well,  yes. 

Q.  The  improvements  did  not  begin  with  the  International 
Harvester  Company? 

A.  I  can't  say  that  they  began  right  since  it  has  been  the 
International  Harvester  Company.  I  suppose  they  have  made 
some. 

Q.    What  is  your  annual  twine  bill? 

A.    Oh,  from  $10  to  $20. 
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Q.    How  many  cattle  have  you  on  your  place  ? 

A.    You  mean  old  and  young? 

Q.    Yes. 

A.    About  28. 

Q.    Are  you  in  the  dairy  business,  too,  somewhat? 

A.    Some,  yes. 

Q.    Your  farm  is  pretty  well  stocked  with  implements? 

A.    I  have  got  a  good  many  down  there,  yes. 

Q.  You  are  fortunate  in  having  a  few  more  implements 
than  the  average  farmer  with  a  farm  of  the  size  of  yours,  in 
that  neighborhood? 

A.  Of  course,  once  in  a  while  I  could  use  a  few  more  that 
I  haven't  got,  but  I  have  got  nearly  all  that  I  need. 

Q.  You  have  got  &  little  more  than  the  average  farmer 
around  there,  with  your  size  of  farm? 

A.  Oh,  I  don't  know.  I  might  maybe,  a  little;  not  a  great 
sight,  either. 


C.  E.  HILL,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  Doyle. 

Q.  You  may  state  your  name  and  postoffice  address. 

A.  C.  E.Hill;  Manito,niinois. 

Q.  And  your  business? 

A.  Farmer. 

Q.  How  long  have  you  been  farming? 

A.  I  have  been  farming  for  about  23  or  24  years. 

Q.  How  many  acres  in  your  farm? 

A.  In  the  neighborhood  of  300. 

Q.  Is  that  all  in  cultivation? 

A.  Yes,  sir. 

Q.  What  crops  do  you  raise  on  your  farm? 

A.  Corn,  wheat,  oats,  and  hay. 

Q.  "What  make  of  grain  binder  do  you  use? 

A.  The  Milwaukee. 

Q.  And  what  mower? 

A.  The  Deering. 

Q.  How  long  have  you  been  familiar  with  the  use  of  the 
Milwaukee  binder? 

A.  Six  years  I  have  had  my  Milwaukee. 

Q.  What  did  you  use  previous  to  that? 
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A.    The  McCormick.  1 

Q.  What  improvement,  if  any,  have  you  observed  in  the 
makes  of  the  International  binders  in  the  past  ten  years'? 

A.  In  the  past  ten  years,  the  tongue  truck;  and  they  run 
considerably  lighter  than  they  used  to ;  no  neck  weight ;  they 
bind  better  than  they  used  to ;  we  do  not  have  the  trouble  with 
them  we  used  to  have. 

Q.  Is  there  a  marked  difference  in  the  work  done  by  the 
binder,  in  the  draft,  and  all  that  kind  of  thing — in  the  binder 
of  ten  years  ago  and  the  present-day  binder  of  International 
make  ? 

A.    Oh,  yes.    They  have  not  got  the  side  draft  they  used  to  ^ 
have. 

Q.  Going  back  ten  years,  would  you  take  a  binder  of  that 
make  as  a  gift  in  preference  to  using  one  of  the  modern  make 
at  the  present  price? 

Mr.  Grrosvenor :    I  object  to  that  as  trivial. 

Mr.  Doyle :    I  want  to  know. 

A.  I  would  not  have  one  on  the  farm  without  a  truck  at 
all,  at  any  price. 

Q.  Can  you  buy  binders  and  mowers  other  than  of  Inter- 
national make  round  about  you?  3 

A.    Yes,  sir. 

Q.  Examine  this  list  and  state  whether  or  not  it  correctly 
states  the  machinery  you  own  and  use  in  operating  your 
farm. 

A.    Yes,  sir. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list  and 
state  the  machinery  you  own  and  use  on  your  farm,  giving 
the  cost  price  of  each  piece  of  machinery. 

A.    The  list  is  as  follows : 

List  of  Farm  Tools  Used  by  C.  E.  Hill,  Manito,  111.,  on  His  4 
Farm  of  300  Acres. 

Purchase 
Price. 
2  Farm  Wagons,  Smith,  $55.00 

Racine-Sattley  55.00 

2  Farm  Trucks,  Havana  28.00 

2  Buggies  70.00 

1  Carriage  100.00 

1  Walking  Plow,  Pekin  12.00 

2  Sulky  Plows,  John  Deere,  J.  I.  Case  38.00 
1  Disc  Harrow,  J.  I.  Case                                    32.00 
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2  Peg  Harrows,  Lean 

15.00 

2  Corn  Planters,  John  Deere 

40.00 

Peters 

35.00 

4  Corn  Cultivators,  Sattley,  Deere 

26.00 

1  Grain  Drill,  Havana 

50.00 

1  Endgate  Seeder,  Peoria 

14.00 

1  Grain  Binder,  Milwaukee 

$140.00 

1  Mowing  Machine,  Deering 

40.00 

1  Hay  Eake,  Jones 

30.00 

1  Hay  Loader,  Gearless 

60.00 

1  Manure  Spreader,  20th  Century 

107.50 

1  Gasoline  Engine,  Havana 

125.00 

1  Stalk  Cutter 

35.00 

1  Wind  Mill,  Air  Motor 

70.00 

$957.00 

$270.00 

Q.    Do  you  find  all  of  the  machinery  you  have  mentioned 
here  useful  and  necessary  in  carrying  on  the  farm  as  you  do? 
A.    Yes,  sir.    I  use  it  all. 
Q.    You  could  use  more  if  you  had  it? 
A.    Yes,  sir.    I  expect  to  get  more. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    What  is  your  annual  twine  bill? 

A.  Some  years  it  runs  more  than  others,  but  last  year  we 
did  not  have  much  of  a  twine  bill;  did  not  have  any  wheat 
last  year. 

Q.    What  did  you  have — corn,  last  year? 

A.  Yes.  But  we  never  bind  any  corn.  All  we  had  to  bind 
last  year  was  the  oats. 

Q.    How  many  acres  of  oats  did  you  have  last  year? 

A.    45  last  year. 

Q.    How  much  of  corn? 

A.    I  had  about  110  acres. 

Q.    What  made  up  the  rest  of  your  farm  last  year? 

A.    I  had  a  good  deal  in  pasture  and  hay. 

Q.    How  many  cattle  have  you? 

A.  We  have  now  about  seven,  I  think,  cows  and  calves 
together;  three  milch  cows.  Land  is  too  high  there  to  have 
much  pasture — the  rent  is  too  high. 

Q.    You  have  noticed  improvements  being  made  in  binders 
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during  the  entire  period  of  time  you  have  been  a  farmer,  1 
haven't  you? 

A.    Oh,  yes ;  lots  of  big  improvements  in  farm  implements. 

Q.    It  is  true  of  all  kinds  of  farm  implements,  isn't  it? 

A.     All  implements  have  improved ;  yes,  sir. 


J .  L.  STEVENS,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  Doyle. 

Q.    You  may  state  your  name  and  postoffice  address. 

A.     J.  L.  Stevens;  Heyworth,  Illinois. 

Q.    What  is  your  business? 

A.    Farmer. 

Q.     How  long  have  you  been  farming? 

A.    All  my  life. 

Q.    How  many  acres  are  there  in  your  farm? 

A.    100  acres;  I  rent  80  acres. 

Q.    What  crops  do  you  raise? 

A.     Corn,  wheat,  oats,  and  hay. 

Q.    What  make  of  grain  binder  do  you  use? 

A.     The  McCormick. 

Q.  How  long  have  you  been  familiar  with  the  use  of  the 
McCormick  binder? 

A.    About  20  years. 

Q.  In  the  past  10  years  have  you  noticed  any  improvement 
in  the  McCormick  binder? 

A.    Yes,  sir. 

Q.  It  runs  lighter  and  does  better  work  now  than  the 
binder  of  ten  years  ago? 

A.    Yes,  sir. 

Q.  Do  you  get  a  good  repair  and  expert  service  for  your 
binder  and  mower  where  you  are  ? 

A.    Yes,  sir. 

Q.  Can  you  buy  binders  and  mowers  other  than  of  Inter- 
national make,  if  you  want  them,  in  your  community? 

A.    Yes,  sir. 

Q.  Examine  the  list  I  hand  you  and  state  if  it  is  a  correct 
list  of  the  machinery  you  own  and  use  on  your  farm. 

A.    Yes,  sir. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list  and 
state  the  machinery  you  do  own  and  use  in  operating  your 
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1   farm,  giving  the  cost  price  of  each  piece  of  macMnery. 
A.    The  list  is  as  follows : 


List  of  Farm  Tools  Used  by  J.  L.  Stevens,  Heyworth,  111.,  on 

His  Farm  of  100  Acres. 

Purchase 

Price. 

2  Farm  Wagons 

$110.00 

1  Farm  Truck 

30.00 

2  Buggies  or  Surreys 

220.00 

1  Walking  Plow 

14.00 

1  Sulky  Plow 

30.00 

1  Gang  Plow 

55.00 

2  Disc  Harrows 

66.00 

1  Peg  Harrow 

17.00 

1  Com  Planter 

35.00 

3  Corn  Cultivators 

75.00 

1  Endgate  Seeder 

14.00 

1  Grain  Binder,  McCormick 

140.00 

1  Mowing  Machine,  MoCormick 

45.00 

1  Hay  Rake, 

23.00 

1  Hay  Rack,  Home-made 

10.00 

1  Feed  Grinder 

30.00 

1  Cream  Separator 

55.00 

1  CornSheller 

5.00 

Small  Tools — ^hoes,  shovels,  wheelbarrows,  etc. 

15,00 

$989.00 

Q.    You  find  all  of  this  machinery  that  you  have  mentioned 
useful  and  necessary  in  carrying  on  the  farm  as  you  do? 
A.    Yes,  sir. 

Q.    And  you  could  use  more  if  you  had  it? 
A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Stevens,  in  the  20  years  you  have  known  of  the 
McCormick  binders  there  has  been  a  constant  improvement? 

A.    Yes,  sir. 

Q.  And  you  have  never  had  any  difficulty  in  getting  re- 
pairs, have  you — 

A.    I  have  not. 

Qi.    —in  that  20  years? 
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A.    I  have  not  used  the  McCormick  binder  20  years  my-  i 
self,  but  I  knew  of  it. 

Q.  And  you  have  not  had  difiSculty  in  getting  repairs  for 
any  kind  or  make  of  binder  you  have  had  in  use  in  the  last 
20  years,  have  you? 

A.    No,  sir. 

Q.  And  you  never  had  any  trouble  in  getting  expert 
service,  no  matter  what  kind  of  binder  you  were  using? 

A.    I  never  had  any  use  for  any  expert. 

Q.    Never  had  any  use  for  an  expert? 

A.    No,  sir. 

Q.    In  20  years?  2 

A.    No,  sir. 

Q.    What  is  your  annual  twine  bill? 

A.    Last  year  it  was  $9. 

Q.    How  many  acres  of  small  grain  did  you  have  last  year? 

A.    50  acres. 

Q.  Dio  you  use  these  implements  on  the  farm  of  80  acres 
that  you  rent,  or  only  on  your  farm  of  100  acres? 

A.    On  both. 

Q.    Then,  the  statement  that  this  is  a  list  of  farm  tools 
used  on  your  farm  of  100  acres  is  inaccurate;  it  is  not  true,  „ 
is  it?  "^ 

A.    How  is  that? 

Q.  The  list  that  you  have  produced  states  it  is  a  list  of 
farm  tools  used  on  your  farm  of  100  acres. 

A.    Yes,  sir. 

Q.  It  is  a  list  of  implements  that  you  use  on  your  farm  of 
180  acres,  isn't  it? 

A.     Yes,  sir;  we  use  them  on  both. 

Q.  You  understand  my  question,  Mr.  Stevens?  My  ques- 
tion is  this:  The  tools  that  you  enumerate  here  you  use  on 
both  your  farms?  ■  4 

A.    Yes,  sir. 

Q.  And  they  are  not  confined  in  their  use  to  your  own 
farm  of  100  acres? 

A.     No,  sir. 

Q.    How  many  cattle  have  you? 

A.    Five  head. 

Re-direct  Examination  by  Mr.  Doyle. 

Q.  Are  there  any  tools  other  than  you  have  mentioned  in 
this  list  used  in  carrying  on  the  entire  180-acre  farm? 
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A.    Used? 

Q.    Yes. 

A.    Yes,  sir. 

Q.    But  they  are  not  owned  by  you? 

A.    No,  sir. 

Q.    By  whom  are  they  owned? 

A.    My  neighbor. 

Q.    By  a  neighbor? 

A.    Yes,  sir. 

Q.  So  that  in  the  180-acre  farm  the  tools  that  you  have 
and  that  are  listed  here  are  supplemented  by  some  that  aro 
owned  by  your  neighbor;  is  that  right? 

A.    Yes,  sir. 

Q.  Then,  in  carrying  on  the  180-acre  farm  you  use  moro 
tools  than  you  have  listed  here  for  your  100-acre  farm? 

A.    Yes,  sir. 


A.  E.  MATHIS,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  Doyle. 

Q.  You  may  state  your  name  and  postoffice  address. 

A.  A.  R.  Mathis,  New  Augusta,  Indiana. 

Q.  And  your  business? 

A.  Farmer. 

Q.  How  long  have  you  been  farming? 

A.  All  my  life. 

Q.  How  many  acres  in  your  farm? 

A.  150. 

Q.  What  crops  do  you  raise? 

A.  Corn,  wheat,  and  a  few  oats. 

Q.  What  make  of  grain  binder  do  you  use? 

A.  The  McCormick. 

Q.  What  mower? 

A.  The  McCormick. 

Q.  How  long  have  you  been  accustomed  to  the  use  or 
familiar  with  the  use  of  the  McCormick  grain  binder? 

A.  I  should  judge  about  20  years. 

Q.  In  the  past  10  years  have  you  noticed  any  improve- 
ment in  the  McCormick  grain  binder  as  shown  in  the  work 
done  by  the  machine? 

A.  Yes,  sir. 
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Q.     You  might  state  briefly  what  you  have  noticed.  1 

A.  That  it  has  lighter  draft,  that  it  handles  the  grain  and 
saves  it  better. 

Q.  Can  you  buy  binders  and  mowers  other  than  of  Inter- 
national make  round  about  you? 

A.    Yes,  sir. 

Q.  What  is  the  character  of  the  repair  and  expert  service 
and  treatment  generally  for  your  binder  and  mower?  Is  it 
good  and  satisfactory? 

A.     The  treatment  is  excellent. 

Q.    Examine  the  list  I  hand  you  and  state  if  that  is  a  cor- 
rect statement  of  the  machinery  you  own  and  use  in  connec-  2 
tion  with  your  farm,  with  the  cost  price  of  the  same. 

A.    Yes,  sir. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list  and 
state  the  machinery  you  do  own  and  use  in  operating  your 
farm,  and  in  connection  with  your  farm. 

A.     The  list  is  as  follows: 

List  of  Farm  Tools  Used  by  A.  E.  Mathis,  New  Augusta,  Ind., 
on  His  Farm  of  150  Acres. 

Purchase  g 
Price. 
2  Farm  Wagons  $110.00 

1  Spring  Wagon  45.00 

4  Buggies  or  Surreys  500.00 

1  Automobile  1,050.00 

2  Walking  Plows  26.00 

3  Sulky  Plows  112.50 

1  Disc  Harrow  22.00 

2  Peg  Harrows  15.00 
1  Milking  Machine                                                              305.00 

1  Com  Planter  45.00  4 

3  Com  Cultivators  78.00 
1  Grain  Drill  80.00 
1  Grain  Binder  125.00 
1  Corn  Binder  125.00 
1  Mowing  Machine  45.00 
1  Hay  Eake  18.00 
1  Tedder  22.00 
1  Hay  Loader  50.00 

1  Side  Del.  Eake  50.00 

2  Hay  Eaoks  40.00 
1  Manure  Spreader                                                          110.00 
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2  Gasoline  Engines  162.50 

1  Cream  Separator  115.00 

1  Ensilage  Cutter  125.00 

1  Land  Roller  25.00 

1  Shredder  600.00 

1  Wind  Mill  115.00 
Small  Tools — ^hoes,  shovels, 

wheelbarrows,  etc.  200.00 


$4,316.00 


"^  Q.  In  the  aggregate  of  your  implements,  amounting  to 
$4,316,  you  have  included  an  automobile  at  a  price  of  $1,050. 
I  will  ask  you  if  all  of  this  machinery,  aside  from  the  auto- 
mobile, is  used  and  found  necessary  and  useful  in  operating 
the  farm  as  you  do? 

A.    Yes,  sir. 

Q.  And  you  find  the  auto  a  great  convenience,  I  suppose, 
also? 

A.    Quite  a  bit;  yes,  sir. 

•^  Cross-Examination  by  Mr.  Grosvenor. 

Q.    You  are  engaged  in  the  dairy  business  somewhat? 

A.    Yes,  sir. 

Q.    How  many  cows  have  you  on  your  place? 

A.    About  25  cows. 

Q.    How  large  is  your  farm? 

A.    150  acres. 

Q.    You  sell  your  milk  and  cream? 

A.    Sell  the  whole  milk;  yes,  sir. 
4      Q.    Do  you  use  this  shredder  costing  $600  for  doing  con- 
tract work? 

A.  No,  sir.  That  is  a  partnership  shredder ;  there  are  five 
of  us  who  own  that  shredder.  We  do  that  work  for  one 
another. 

Q.    How  much  did  the  shredder  cost? 

A.    $500. 

Q.  Then  you  have  only  a  fifth  interest  in  this  implement 
which  you  have  listed  among  the  tools  as  being  used  on  your 
farm;  is  that  correct? 

A.    I  didn't  quite  get  that. 

Q.    I  say  you  have  only  a  fifth  interest  in  this  implement. 

A.    I  own  one-fifth  of  the  shredder;  yes,  sir. 
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Q.    You  have  put  it  down  here  at  full  value? 

A.    Yes,  sir. 

Q.    How  many  acres  of  small  grain  did  you  have  last  year? 

A.    22. 

Q.    How  much  of  corn? 

A.    30. 

Q.  You  have  noticed  improvements  during  the  entire  period 
in  which  you  have  been  familiar  with  binders? 

A.    Yes,  sir. 

Q.  The  improvements  were  not  invented  by  the  Interna- 
tional Harvester  Company,  were  they?  I  mean  the  idea  of 
having  improvements  in  farm  machinery  was  not  invented  by 
the  International  Harvester  Company,  was  it? 

A.    Well,  they  rather  lead  the  others  on  improvements. 

Q.  I  say  the  idea  of  having  improvements  was  not  in- 
vented by  the  International  ? 

A.    No ;  I  would  not  say  that. 

Q.  Do  you  owe  the  International  anything  on  any  of  these 
machines  ? 

A.    Not  a  cent. 

Q.    "When  did  you  come  to  town? 

A.    I  came  to  town  night  before  last. 

Q.  Were  you  present  yesterday  morning  at  the  meeting 
of  witnesses? 

A.    I  was. 

Q.  What  was  said  about  improvements,  if  anything,  at 
that  time? 

A.    Nothing. 

Q.    Were  you  present  at  any  similar  meeting  this  morning? 

A.    No,  sir. 

Q.  Are  there  any  other  of  these  implements  which  you 
have  listed  here  as  being  your  property  in  which  you  have 
in  fact  only  a  part  interest? 

A.    No,  sir. 


J.  A.  MARSHALL,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McEugh. 

Q.    Mr.  Marshall,  you  are  in  business  at  Manito,  Illinois? 

A.    Yes,  sir. 

Q.    What  is  your  business? 
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1  A.    Farm  machinery  and  hardware. 

Q.    What  is  the  annual  volume  of  your  business? 

A.    From  $25,000  to  $40,000  a  year. 

Q.  What  is  the  annual  volume  of  your  business  in  farm 
implements  and  twine? 

A.    I  judge  about  60  per  cent. 

Q.    That  would  be,  on  a  running  average,  about  $20,000? 

A.    I  should  judge  so. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.    I  do  not  do  very  much  business  with  them. 

2  Q.    About  what  was  your  business  last  year? 
A.    In  the  last  year? 

Q.    Yes. 

A.    About  $300  worth. 

Q.    Well,  that  was  exceptionally  small? 

A.    Yes. 

Q.  I  want  to  get  a  fair  average  of  the  last  three  or  four 
years. 

A.    We  did  not  have  any  wheat  crop ;  there  was  no  binder 
trade  down  there. 
.      Q.    About  what  proportion  of  your  implement  business  is 
with  the  International,  on  a  fair  average? 

A.    I  suppose  possibly  about  10  per  cent. 

Q.    What  line  of  binders  do  you  handle? 

A.    I  handle  the  Acme  and  the  McCormick. 

Q.    And  what  line  of  sulky  hay  rakes? 

A.    The  McCormick  and  the  Acme. 

Q.    What  line  of  mowers? 

A.  The  McCormick  and  the  Acme,  and  I  have  handled  the 
Dain  to  some  extent. 

Q.    You  have  handled  the  Dain? 

A.    Yes,  sir. 

Q.    Do  you  handle  it  now? 

A.    No,  sir,  I  do  not  handle  it  right  now. 

Q.    How  long  have  you  handled  the  Acme  ? 

A.    Two  years. 

Q.    1911  and  1912? 

A.    Yes,  sir. 

Q.    And  have  a  contract  for  1913? 

A.  Yes,  sir;  and  have  sold  quite  a  number  of  them  so  far 
this  year. 

Q.    Do  you  handle  a  general  line  of  farm  implements  ? 
A.    Yes,  sir. 
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Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  The  John  Deere  Plow  Company's  line  almost  exclu- 
sively. 

Q.  Mr.  Marshall,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  quit  handling  this  Acme  line 
that  is  in  competition  with  theirs? 

A.    No,  sir ;  by  no  means. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  that  company? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  put  it 
to  you  as  a  condition  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  quit  handling  these  competing 
binders  and  mowers  and  rakes,  or  unless  you  increased  your 
purchases  from  them  in  their  other  lines,  by  buying  this  and 
that  or  the  other  of  their  implements,  what  would  the  re- 
sult be? 

A.    I  would  tell  them  to  go  straight  up. 

Q.    Or  down? 

A.    Either  one. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Marshall,  how  many  Acme  binders  did  you  sell  last 
season? 

A.  I  did  not  sell  any  last  year.  There  was  no  wheat  crop. 
There  was  no  binder  trade  in  my  territory  at  all. 

Q.    How  many  Acme  mowers  did  you  sell  last  year  ? 

A.    I  think  I  sold  three  or  four. 

Q.    How  many  McCormick  mowers  did  you  sell? 

A.  About  the  same  number;  about  an  even  break  on  the 
two. 

Q.    How  many  dealers  are  there  in  your  town? 

A.    Three. 

Q.  What  harvesting  implements  do  the  other  two  dealers 
handle? 

A.    They  handle  the  International. 
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Q.  So  that  each  of  you  three  dealers  in  Manito  handles 
one  of  the  International  harvesting  lines? 

A.    Yes,  sir,  that  is  the  way  it  is. 

Q.  Your  country  is  more  of  a  corn  country  than  it  is  a 
small-grain  country? 

A.  It  is  a  good  small-grain  country,  too.  They  raise  lots 
of  wheat.  Every  farmer  puts  in  pretty  near  as  much  wheat 
as  he  does  corn. 

Q.    Are  there  corn  binders  sold  there  also? 

A.  A  few  of  them.  Not  now.  We  used  to  sell  quite  a 
number  of  them. 

Q.  What  are  the  leading  lines  of  grain  binders  sold  in 
your  territory? 

A.  The  International  is  the  principal  one.  There  are  some 
of  the  Acme  sold,  and  have  been. 

Q.  That  is,  the  Deering  and  the  McCormick  are  the  leading 
ones? 

A.    Yes ;  and  the  Milwaukee. 

Q.  In  the  last  five  or  six  years  what  per  cent,  of  the  grain 
binders  sold  in  your  territory  have  been  of  International 
make? 

A.    About  90. 

Q.  What  per  cent,  of  the  mowers  have  been  of  Interna- 
tional make? 

A.    I  should  judge  about  the  same. 

Q.  What  per  cent,  of  the  sulky  rakes  have  been  Interna- 
tional? 

A.  I  think  hardly  50  per  cent,  of  the  sulky  rakes  have  been 
International. 

Q.  What  per  cent,  of  the  corn  binders  have  been  Interna- 
tional? 

A.  I  think  the  entire  number  of  corn  binders  sold  have 
been  International. 

Q.    100  per  cent.? 

A.    Yes,  sir,  100  per  cent. 

Q.    What  per  cent,  of  twine  has  been  International? 

A.    I  judge  about  70  per  cent. 

Q.    Are  there  many  spreaders  sold  there? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  spreaders  are  International? 

A.    I  think  about  30  or  40  per  cent,  have  been  International. 
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Re-direct  Examination  by  Mr.  McHugh. 
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Q.  The  10  per  cent,  of  binders  that  are  sold  are  Acmes  in 
the  main,  are  they? 

A.    Yes,  sir. 

Q.  More  Acmes  sold  now  than  were  sold  three  or  four 
years  ago? 

A.    Yes,  sir.    The  Acme  is  gaining  ground. 

Q.    The  Acme  is  gaining  ground? 

A.    Yes,  sir. 

Q.    So  that  the  field  in  competition  with  the  International  2 
is  open  there? 

A.    It  is  perfectly  open ;  yes,  sir. 

Q.    And  the  competing  machine  is  gaining  ground? 

A.    So  it  is,  yes,  sir. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.  Is  there  any  company  other  than  the  International 
which  does  business  in  your  town  and  which  apportions  to  the 
different  dealers  implements  under  different  trade  names;  3 
for  instance,  you  get  the  McCormick  binder;  another  dealer 
gets  the  Deering  binder,  and  another  dealer  in  your  town  gets 
the  Milwaukee  binder? 

A.    Yes,  sir. 

Q.  Is  there  any  other  manufacturer  of  farm  implements 
that  distributes  its  lines  in  your  town  in  that  way,  between 
the  three  dealers? 

A.    No,  sir. 

Re-re-direct  Examination  by  Mr.  McHugh.  4 

Q.  But  the  fact  that  you  handle  the  McCormick  did  not 
prevent  your  taking  on  the  Acme  ? 

A.    By  no  means. 

Q.    And  selling  the  Acme? 

A.  No.  I  used  to  sell  the  Deering  and  the  McCormick, 
both. 
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W.  D.  HARD,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Hard,  you  are  in  business  in  VanWert,  Iowa? 

A.    Yes,  sir. 

Q.     What  is  your  business? 

A.    Implements. 

Q.  What  is  the  annual  volume  of  your  implement  busi- 
ness? 

A.  I  could  not  exactly  tell  you  to  the  dollar.  It  is  be- 
tween $35,000  and  $40,000 ;  I  would  say  about  $37,000. 

Q.  And  how  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.     I  think  last  year's  business  was  a  little  over  $9,000. 

Q.  About  a  fourth  of  your  business,  as  a  rule,  would  be 
with  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.    What  line  of  binders  do  you  handle  ? 

A.     The  McCormick. 

Q.    What  line  of  sulky  hay  rakes  do  you  handle? 

A.  The  McCormick  and  the  Ohio  Rake  Company  of  Day- 
ton. 

Q.    What  line  of  mowers  do  you  handle? 

A.    The  McCormick. 

Q.    What  twine  do  you  sell? 

A.     I  do  not  sell  any. 

Q.    Do  you  handle  a  general  line  of  farm  implements  ? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International  Har- 
vester Company? 

A.    Yes,  sir. 

Q:    What  lines  do  you  handle,  in  the  main? 

A.    I  handle  quite  a  good  many,  of  various  companies. 

Q.    What  wagons  do  you  handle? 

A.     The  Turnbull  and  the  Studebaker. 

Q.    What  manure  spreaders? 

A.    The  New  Idea  and  the  International — the  Low-Lift. 

Q.    Do  you  buy  some  goods  of  the  Gale  Company? 

A.    Yes,  sir. 
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Q.    Some  from  the  J.  I  Case  Company  % 

A.    Yes,  sir. 

Q.    You  buy  from  various  companies? 

A.    Yes,  sir,  from  various  companies. 

Q.  Mr.  Hart,  has  the  International  Harvester  Company 
ever  intimated  to  you  that  you  could  not  handle  their  har- 
vesting machinery  unless  you  quit  handling  the  Ohio  sulky 
rake? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery  un- 
less you  increased  your  purchases  from  them  in  their  other 
lines  of  goods? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  im- 
pose the  condition  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  these  competing  rakes, 
or  unless  you  would  increase  your  purchases  from  that  com- 
pany, by  buying  this,  and  that,  or  the  other  of  their  other  im- 
plements, what  would  the  result  be? 

A.  I  would  treat  them  as  I  would  other  companies;  I 
would  not  allow  them  to  dictate  to  me ;  I  never  have  allowed 
any  one  to  dictate  to  me. 

Q.  If  that  condition  was  insisted  upon,  what  would  the  re- 
sult be? 

A.    I  would  not  handle  their  goods. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Hard,  in  your  town  there  is  a  man  handling  the 
Deering  harvester  lines,  is  there  not? 

A.    Yes,  sir. 

Q.  And  there  is  another  implement  dealer,  named  Geary 
&  Son,  who  handles  the  Champion  harvesting  lines? 

A.    Yes,  sir. 

Q.  And  there  is  still  a  fourth  dealer,  named  Reis,  who 
handles  the  Milwaukee  harvesting  lines? 

A.    Yes,  sir. 

Q.    And  you  handle  the  McCormick  harvesting  lines? 

A.    Yes,  sir. 

Q.  Are  there  any  other  implement  dealers  in  your  town 
handling  harvesting  implements  and  all  lines  of  agricultural 
implements? 
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1  A.    No,  sir.    Excuse  me.    Will  you  ask  that  question  again, 
please  ? 

Q.  Are  there  any  other  dealers  in  your  town  handling 
harvesting  implements  and  all  kinds  of  agricultural  imple- 
ments ? 

A.  Not  any  other  dealers,  but  some  of  the  dealers  you  have 
mentioned  are  handling  other  makes. 

Q.     What  other  lines  do  these  dealers  handle? 

A.  Geary  &  Son  handle  the  Walter  A.  Wood  in  connection 
with  the  Champion,  I  believe ;  and  Reis  handles  this  year  the 
Emerson-Brantiugham  mowers. 

2  Q.     He  does  not  handle  any  binders,  does  he? 

A.  No;  the  mowers;  their  mower,  not  binder.  I  do  not 
think  they  make  a  binder,  but  he  handles  their  mowers. 

Q.  What  are  the  leading  types  of  binders  and  mowers  sold 
in  your  territory? 

A.     The  McOormick  and  the  Deering  prevail,  I  think. 

Q.    And  have  they  been  the  leaders  for  many  years? 

A.     Yes,  sir,  for  many  years. 

Q.     What  per  cent,  of  the  binders  sold  in  your  territory,  in 
the  last  five  or  six  years,  have  been  of  International  make, 
o  that  is,  Deering,  McCormick,  Piano,  Champion,  Milwaukee, 
'^  Osborne? 

A.     The  greater  per  cent. 

Q.    90or  95per  cent? 

A.    Possibly  90  per  cent,  of  them. 

Q.    What  per  cent,  of  the  mowers  have  been  International? 

A.    About  the  same,  I  would  judge. 

Q.    What  per  cent,  of  the  sulky  hay  rakes  ? 

A.  That  would  be  pretty  hard  to  answer,  inasmuch  as 
there  are  so  many  different  makes. 

Q.    There  is  more  competition  in  rakes? 
4      A.    I  have  handled  more  Ohio  Bake  Company  rakes  myself 
than  any  other.    I  could  not  answer  as  to  the  others. 

Q.    What  per  cent,  of  the  twine  is  International  ? 

A.  I  do  not  handle  twine  myself.  There  are  other  makes. 
The  Fitler  and  the  Plymouth  are  handled  there. 

Q.  You  are  not  able  to  make  a  statement  of  percentages 
on  twine? 

A.    No. 

Q,  What  per  cent,  of  the  corn  binders  are  or  have  been 
International? 

A.  Just  in  our  place  there  have  been  more  International,  I 
think.  In  the  county  quite  a  good  many  Johnston  are  han- 
dled, I  think. 
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Q.     In  your  place  it  is  all  International,  is  itf 

A.  Not  all.  The  Johnston  has  been  handled — I  couldn't 
say  this  last  year,  but  it  has  been  handled  in  our  place.  The 
man  who  handled  it  quit  business  there. 

Q.    Is  it  over  90  per  cent.  International! 

A.     I  think  it  would  be  90  per  cent.  International. 

Q.     Does  the  International  hold  any  of  your  notes'? 

A.     No,  sir. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  The  Walter  A.  Wood  harvesting  line,  then,  has  about 
10  per  cent,  of  the  binder  business? 

A.    I  would  judge  so ;  yes,  sir. 

Q.  And  it  has  that  percentage  as  against  the  MoCormick 
and  the  Deering  and  the  Champion  and  the  Milwaukee? 

A.  I  am  speaking  of  our  place  alone.  There  are  other 
agencies  adjoining,  in  little  towns.  The  Adriance-Platt  is 
handled  in  little  towns  adjoining,  in  the  county. 

Q.  So,  in  the  community  round  about  your  town  there  are 
the  Walter  A.  Wood  harvesting  machinery,  the  Adriance- 
Platt  harvesting  machinery,  and  the  Johnston  harvesting 
machinery? 

A.    Yes,  sir. 

Q.     They  are  all  offered  to  the  farmers? 

A.    Yes,  sir. 

Q.  And  the  resultant  percentage  is  the  choice  of  the  farm- 
ers after  all  these  machines  are  presented  to  them? 

A.  Yes,  sir.  We  meet  them  in  competition  at  our  place,  I 
know. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.     Were  you  doing  business  there  in  1901  ? 

A.    Yes,  sir. 

Q.  What  different  types  of  binders  and  mowers  were  being 
sold  around  VanWert  just  before  the  International  Harvester 
Company  was  organized? 

A.     Just  about  the  same  as  now,  I  think. 
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JAMES  HOUCHIN,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Doyle. 

Q.    You  may  state  your  name  and  postoffice  address. 

A.     James  Houchin,  Mason  City,  Illinois. 

Q.    And  your  business  ? 

A.    Farming. 

Q.    How  long  have  you  been  farming? 

A.    All  my  life. 

Q.    30  years  or  longer? 

A,  Yes;  ever  since  I  have  been  big  enough  to  handle  a 
plow  of  any  description. 

Q.    How  many  acres  in  your  farm? 

A.    I  am  running  300  acres. 

Q.    What  crops  do  you  raise? 

A,  I  raise  the  usual  rotation  of  crops.  This  year  I  am 
without  wheat ;  I  have  no  wheat  this  year. 

Q.    Do  you  ordinarily  raise  corn,  wheat,  and  oats? 

A.    Yes;  and  clover;  I  have  some  pasture — a  good  deal. 

Q.    What  make  of  grain  binder  do  you  use  ? 

A.    At  the  present  time  I  am  using  a  Deering, 

Q.    How  long  have  you  been  using  the  Deering? 

A.  I  think  this  will  make  the  fourth  year;  I  won't  be  posi- 
tive about  it. 

Q.  What  make  of  grain  binder  did  you  use  previous  to 
that? 

A.    I  used  the  Milwaukee  and  the  Wood. 

Q.  And  during  all  of  the  years  you  have  been  farming 
you  have  been  familiar  with  the  use  of  the  grain  binder? 

A.    Yes. 

Q.  In  the  past  ten  years  have  you  noticed  any  improve- 
ment in  the  work  done  by  the  International  make  of  grain 
binders  ? 

A.  Oh,  yes;  they  have  kept  up  to  date,  right  along,  and 
kept  coming  right  along,  as  far  as  I  have  noticed. 

Q.  The  binder  you  get  now  is  a  much  better  binder  than 
the  one  that  was  made  ten  years  ago  ? 

A.     Oh,  yes ;  the  same  as  everything  else. 

Q.    It  runs  easier  and  does  better  work. 

A.    Yes. 
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Q.  Can  you  buy  binders  and  mowers  other  than  of  Inter- 
national make  round  about  you? 

A.    Oh,  yes. 

Q.  Do  you  get  a  good  repair  and  expert  service  for  the 
binder  and  mower  of  International  make  that  you  use  ? 

A.     It  has  been  number  1. 

Q.  Is  your  repair  service  in  that  respect  better  now  than 
it  was  ten  years  ago? 

A.  Yes,  I  would  have  to  say  that  it  is  better;  in  fact  it  is 
better  on  all  our  machinery;  our  work  is  quicker,  and  we  get 
our  repairs  quicker ;  it  is  systematized. 

Mr.  Grosvenor :  You  are  talking  about  all  your  farm  imple- 
ments ? 

The  Witness:  Yes.  Our  binders  or  anything;  whatever 
you  are  talking  about,  yes. 

Q.  Your  binder  and  mower  and  engines  are  about  the  only 
things  for  which  you  need  repair  service? 

A.    Yes. 

Q.  Examine  the  list  I  hand  you  and  state  if  it  contains  a 
correct  statement  of  the  machinery  that  you  own  and  use  in 
operating  your  farm,  with  the  cost  price  of  the  same. 

A.  Correct.  I  have  got  a  little  stuff  there  that  is  kind  of 
worn  out — a  little  odds  and  ends,  you  know. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list 
and  state  the  machinery  you  do  own  and  use  in  operating 
your  farm,  giving  the  cost  price  of  each  piece  of  machinery. 

A.     The  list  is  as  follows : 

List  of  Tarm  Tools  Used  by  James  Houchin,  Mason  City,  111., 
on  His  Farm  of  300  Acres. 


Purchase 

Price. 

2  Farm  Wagons,  P.  Schuttler 

$160.00  4 

2  Farm  Trucks 

60.00 

4.  Buggies  or  Surreys,  Velie 

320.00 

2  Gang  Plows,  Deere 

120.00 

2  Disc  Harrows,  Deere 

64.00 

2  Peg  Harrows,  Lean 

36.00 

2  Corn  Planters,  Sechler 

80.00 

3  Corn  Cultivators,  Janesville 

74.00 

1  Grain  Drill,  Havana 

70.00 

1  Grain  Seeder 

20.00 

1  Grain  Binder,  Deering 

150.00 

2  Mowing  Machines,  Champion  and  Standard 

85.00 
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1  1  Hay  Rake,  Emerson  28.00 

1  Hay  Loader,  Rock  Island  70.00 

1  Hay  Rack  15.00 

1  Gasoline  Ejngine,  Fairbanks  140.00 

1  Corn  Sheller  (2-hole)  15.00 

1  Land  Roller  15.00 
Small  Tools — ^hoes,  shovels, 

wheelbarrows,  etc.  40.00 


$1,562.00 


Q.  You  find  all  of  the  machinery  you  have  mentioned  use- 
ful and  necessary  in  carrying  on  your  farm  as  you  do! 

A.  Oh,  yes.  I  ought  to  have  a  little  more,  but  I  haven't 
got  the  money  to  buy  it. 

Cross-Examination  hy  Mr.  Orosvenor. 

Q.  All  the  time  you  have  been  a  farmer  there  have  been 
improvements  made  in  the  farm  machinery? 

A.  Well,  I  observed  so.  I  commenced  with  a  double  shovel, 
self  rakes ;  just  escaped  the  cradle. 

Q.  You  have  never  had  any  difficulty  in  getting  repairs  for 
your  binders? 

A.  Not  of  late  years.  We  used  to  have  when  the  thing  was 
not  systematized  as  well  as  it  is  now. 

Q.  You  have  not  in  the  last  20  years  had  any  trouble,  have 
you? 

A.    Well,  I  could  not  say  yes  to  that. 

Q.  Please  name  the  things  on  this  list  that  you  say  are 
rather  worn  out. 

A.  Oh,  there  may  be  a  buggy  or  a  wagon  there,  or  some- 
thing, that  is  worn  out  some.  The  binder  is  in  good  shape; 
the  mowers  are  in  good  shape;  there  is  one  mower  a  little 
bit  worn. 

Q.    You  have  listed  here  four  buggies. 

A.    Yes. 

Q.    How  old  is  the  oldest  buggy  on  that  list? 

A.    Well,  I  couldn't  tell  you. 

Q.    It  is  pretty  well  worn  out,  is  it? 

A.    I  am  using  it  every  day. 

Q.    What  is  your  annual  twine  bill,  in  dollars  and  cents  ? 

A.  That  would  be  pretty  hard  for  me  to  tell,  for  sometimes 
I  have  more  grain  than  others.    Last  year  I  had  no  wheat. 
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"We  lost  our  wheat  crop  in  this  country  last  year.  The  year 
before  that  I  think  I  had  100  acres;  two  years  previous  to 
that  I  think  I  had  150  acres. 

Q.  Let  us  get  at  it  in  another  way.  How  much  twine  do 
you  use  per  acre — 2  to  3  pounds? 

A.  Oh,  I  suppose  so.  About  the  average,  if  we  have  an 
average  crop. 

Q.    How  many  cattle  have  you  on  your  place? 

A.  I  have  not  got  many  cattle,  probably  half  a  dozen  right 
at  the  present  time.  Sometimes  we  have  more,  and  some- 
times we  do  not  have  any  but  a  cow  or  so,  just  as  we  feel  like 
picking  them  up  and  handling  them. 


JOSEPH  MILLER,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Miller,  you  are  in  business  at  Payne,  Ohio? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.     Farm  implements,  buggies,  harness,  and  automobiles. 

Q.    How  much  business  do  you  do  a  year  ? 

A.    $30,000  to  $35,000 ;  sometimes  more  and  other  times  less. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments and  twine? 

A.    About  $3,000 ;  maybe  $3,500 ;  maybe  more  or  less. 

Q.  Is  that  all  of  the  business  in  farm  implements  that 
you  do? 

A.    No ;  I  mean  in — 

Q.  What  is  the  total  volume  of  all  of  your  implement  busi- 
ness? 

A.  Well,  I  don't  know.  The  boy  keeps  track  of  it  now — ^my 
son;  I  do  not  pay  much  attention  to  it.  I  suppose  about 
$7,000  or  $8,000,  the  whole  implement  business. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.   I  suppose  about  $3,000 ;  maybe  a  little  more ;  maybe  less. 

Q.  So,  something  less  than  three-eighths  of  your  business 
in  farm  implements  is  with  the  International  Harvester  Com- 
pany? 

A.    Yes,  sir. 
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Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    The  McCormick. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    I  handle  corn  planters  and  cultivators,  and  that  stuff. 

Q.    Made  by  other  companies? 

A.    Made  by  other  companies. 

Q.    What  wagons  do  you  handle? 

A.    The  TurnbuU  wagon. 

Q.  Mr.  Miller,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  increased  your  purchases  from  them  in 
their  other  lines  of  goods? 

A.    No;  never. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery  un- 
less you  did  less  business  with  their  competitors? 

A.    No. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  insist  on  it  as  a  condition  that  you  could  not 
handle  their  harvesting  machinery  at  all  unless  you  did  in- 
crease your  purchases  from  them  in  buying  this  and  that  or 
the  other  of  their  other  implements,  what  would  the  result  be? 

A.  I  would  tell  them  I  would  attend  to  my  own  business 
and  they  attend  to  their  own;  I  would  not  stand  for  it. 

Q.  How  is  the  repair  and  expert  service  that  the  Interna- 
tional renders? 

A.  When  I  handled  independent  goods  the  repairs  was 
awful  heavy,  and  noAV  it  amounts  to  nothing. 

Q.    What  do  you  mean  by  that? 

A.  Well,  I  handled  the  Osborne  binder — that  was  independ- 
ent before.  There  were  lots  of  repairs  because  there  was  so 
much  breakage.  Now  they  make  the  binders  so  much  better — 
the  McCormick  people  now,  of  late  years. 

Q.    So  there  is  not  the  breakage  that  there  was? 

A.    Oh,  no;  not  one  tenth  of  it. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.    When  did  you  handle  the  Osborne  lines? 

A.  IhandledtheOsborneline— let's  see;  in  1886.  In  1887 
I  handled  the  Deering,  and  then  next  year  I  handled  the  Os- 
borne, to  1912. 

Q.    Until  a  year  ago  you  handled  the  Osborne? 

A.    Yes. 

Q.    For  how  many  years  did  you  handle  the  Osborne? 

A.    From  1887 ;  no,  from— 

Q.    For  25  years?  ^ 

A.    Yes,  something  like  it. 

Q.  What  are  the  leading  types  of  binders  sold  in  your 
territory? 

A.    The  Deering,  the  Osborne,  and  the  Johnston. 

Q.    Is  the  McCormick  sold  there? 

A.    I  sell  the  McCormick. 

Q.    Has  it  been  sold  before  this  year? 

A.    I  sell  it  now;  it  is  five  or  six  years  McCormick. 

Q.    You  have  been  selling  it  five  or  six  years? 

A.    Five  or  six  years.  3 

Q.    How  many  dealers  are  there  in  Payne? 

A.    Three. 

Q.    Does  one  of  the  other  dealers  handle  the  Deering  lines? 

A.    Yes,  sir. 

Q.  What  lines  of  harvesting  implements  does  the  third 
dealer  handle  ? 

A.    The  Osborne. 

Q.  So  that  each  of  you  three  dealers  handles  one  of  the 
International  harvesting  lines? 

A.     Yes.  ■ 

Q.    What  per  cent,  of  the  binders  sold  in  your  territory  in  4 
the  last  five  or  six  years  have  been  International? 

A.    Well,  the  McCormick. 

Q.  Do  you  understand  my  question?  The  International 
makes  are  McCormick,  Osborne,  Deering,  Milwaukee,  Cham- 
pion, and  Piano? 

A.    Yes,  sir. 

Q.  Now,  in  the  last  five  or  six  years  what  per  cent,  of  all 
the  binders  sold  in  your  territory  have  been  of  those  makes? 

A.     The  International? 

Q.    Yes.    What  per  cent,  has  been  International? 
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A.  Well,  I  don't  know.  I  don't  look  up  what  other  people 
are  selling, 

Q.  I  am  not  asking  you  what  other  people  sell.  You  have 
made  sales  in  that  territory  and  watched  the  sales  of  your 
competitors,  haven't  you? 

A.  Well,  my  competitors — they  don't  sell  many;  maybe 
there  are  two  or  three  a  year. 

Q.  There  are  not  many  grain  binders  sold  in  your  terri- 
tory? 

A.    Oh,  yes. 

Q.  Are  there  or  are  there  not  many  grain  binders  sold  in 
your  territory? 

A.    Grain  binders,  yes,  sir. 

Q.    There  are  a  good  many  sold? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  there  in  the  last  five 
or  six  years  have  been  International? 

A.    About  all  International. 

Q.  What  per  cent,  of  the  mowers  sold  there  in  the  last  five 
or  six  years  have  been  International? 

A.  Well,  I  don't  know.  They  are  selling  some  different 
mowers.    I  don't  pay  any  attention  to  it. 

Q.    Is  it  over  90  per  cent.  ? 

A.    I  don 't  know ;  I  couldn  't  tell  you. 

Q.  What  per  cent,  of  the  corn  binders  have  been  Inter- 
national ? 

A.    Don't  sell  any. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  have  been  Inter- 
national? 

A.  Well,  I  know  what  I  am  selling  pretty  near  for  10  or 
13  years,  or  maybe  15. 

Q.  Are  the  leading  sulky  rakes  sold  there  the  McCormick, 
the  Deering,  and  the  Osborne  makes? 

A.    Yes;  and  there  are  other  makes  sold,  too. 

Q.    Those  are  the  leading  ones — the  ones  I  have  mentioned? 

A.    I  don 't  know. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    No. 

Q.    Any  notes  of  your  son  who  is  in  business  with  you? 

A.  No,  sir.  Buy  the  stuff  right  out.  Of  course  we  handle 
the  binders  and  the  mowers  on  commission. 
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Re-direct  Examination  by  Mr.  McHugh. 

Q.  Is  the  Johnston  harvesting  machine  sold  anywhere  in 
your  neighborhood? 

A.    At  Paulding. 

Q.    Does  the  agent  solicit  the  farmers  to  buy  that? 

A.    Yes,  sir. 

Q.    Canvasses  it  actively? 

A.    Yes,  sir. 

Q.  So,  when  you  say  that  all  of  the  machines  are  Inter- 
national, you  mean  the  ones  sold  right  in  your  town  are  all 
International? 

A.  Yes.  The  man  sold,  I  guess,  the  Acme  or  the  Johnston 
last  year  in  our  towil,  and  he  took  the  Osborne  this  year. 

Q.     So,  there  were  some  Acme  sold  last  year  in  your  town? 

A.  I  don't  know — 'was  it  Acme?  Let's  see;  what's  the 
name? 

Q.    Adriance-Platt? 

A.    I  guess  it  was  Adriance-Platt. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.     The  man  who  sold  the  Independent  binder  last  year, 
this  year  has  taken  the  Osborne? 
A.    Yes. 

Q.    And  he  has  given  up  the  other  ? 
A.     I  don't  know;  I  didn't  ask  him. 


J.  D.  HITE',  of  Uniondale,  Indiana,  was  called  and  sworn  as  a 
witness  on  behalf  of  the  defendants :  4 

Mr.  Grosvenor:  The  list  gives  his  place  of  residence  as 
Unionville.    We  have  no  report  on  him. 

Mr.  McHugh:  All  right,  then,  Mr.  Hite;  we  can  not  use 
you.    There  was  a  mistake  in  the  name  we  gave  the  other  side. 

The  witness  was  withdrawn. 
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FEED  SiHAW,  being'  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Shaw,  you  are  in  business  at  Mount  Oarmel,  Illi- 
nois? 

A.    Yes,  sir. 

Q.    And  what  is  your  business  ? 
,      A.    Implement  business  and  buggy  business. 

Q.     What  is  the  annual  volume  of  your  business? 

A.    It  will  run  about  $40,000  to  $50,000  a  year. 

Q.    How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    Between  $5,000  and  $7,000. 

Q.  So  that  less  than  one-fifth  of  your  business  is  with  the 
International  Harvester  Company? 

A.    Yes. 

Q.    What  line  of  binders  do  you  handle? 

A.    The  MeCormick. 

Q.    What  line  of  sulky  hay  rakes? 

A.     I  handle  the  Thomas,  and  I  handle  the  Thomas  mower. 

Q.     Do  you  handle  the  McCormick  hay  rake? 

A.    Yes,  the  McCormick  hay  rake,  too. 

Q.    And  the  McCormick  mower? 

A.    Yes,  sir. 

Q.     So,  you  handle  the  McCormick  binder,  rake,  and  mower? 

A.    Yes,  sir, 

Q.    And  the  Thomas  rake  and  mower? 

A.    Yes,  sir. 

Q.    What  twine  do  you  sell? 

A.    The  McCormick. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International? 

A.    Yes,  I  do. 

Q.    What  lines? 

A.  I  handle  the  New  Idea  spreader,  and  I  handle  the  Eock 
Island  spreader  made  by  the  Eock  Island  Plow  Company. 

Q.    And  you  handle  some  Janesville  goods? 

A.    Yes,  sir,  and  Studebaker  goods. 
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Q.    American  Seeding  Company?  1 

A.    Yes,  sir,  American  Seeding  Machine  Company. 

Q.    You  buy  of  various  companies? 

A.    And  the  American  Steel  &  Wire  Company. 

Mr.  Grosvenor:  You  do  not  buy,  farm  implements  from 
the  last  named  concern? 

The  Witness :  No,  I  buy  wire  from  them.  I  do  not  think 
they  make  farm  implements. 

Q.  Mr.  Shaw,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  the  Thomas  rake  and  the 
Thomas  mower?  2 

A.    No,  sir. 

Q.  How  long  have  you  handled  the  Thomas  rake  and 
mower? 

A.  At  various  times.  We  have  handled  it  for  the  last  12 
or  14  years. 

Q.    And  have  you  handled  the  McCormick  line  that  long? 

A.    Yes,  sir. 

Q.    Handled  them  both  together? 

A.    Yes,  sir. 

Q.    Has  the  International  Harvester  Company  ever  said  to  g 
you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  them  in  these  other 
lines  of  goods? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  put 
it  to  you  as  a  condition  that  they  would  enforce,  that  you 
could  not  handle  their  harvesting  machinery  unless  you  quit 
handling  these  competing  rakes  and  mowers,  or  unless  you 
increased  your  purchases  from  that  company  of  their  other 
lines  of  goods,  what  would  the  result  be,  Mr.  Shaw? 

A.    Well,  I  do  not  think  they  are  that  kind  of  fellows;  I  4 
never  found  them  that  way.    I  would  just  tell  them  to  go,  that 
is  all. 

Q.  The  service  rendered  by  the  International  in  the  way 
of  repairs  and  expert  service  when  needed  has  been  what? 

A.     Oh,  it  has  been  good,  the  last  few  years. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.     How  many  years  have  you  been  in  business,  Mr.  Shaw? 

A.    14  years. 

Q.     Your  company  is  the  Shaw  Implement  Company? 
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L       A.    Yes,  sir. 

Q.    Are  you  the  owner  of  that  company? 

A.    Yes,  sir. 

Q.     How  long  have  you  been  the  owner? 

A.    I  have  been  the  owner  since  December  1,  1912. 

Q.    Who  was  the  owner  prior  to  that  time? 

A.    My  brother  and  I  owned  the  business  together  for  13 
years. 

Q.    How  many  Thomas  mowers  did  you  sell  in  1912? 

A.    I  did  not  sell  any. 

Q.    How  many  did  you  sell  in  1911? 
'      A.    What  mower  business  I  have  done  with  the  Thomas 
people  has  just  been  ordering  a  mower  in  the  last  few  years, 
but  we  used  to  handle  it,  used  to  sell  a  good  many  Crown 
mowers  when  the  Janesville  Machine  Company  owned  it. 

Q.    How  many  Thomas  mowers  did  you  sell  in  1911? 

A.    We  sold  about  five  Thomas  mowers  in  the  last  seven 
years  by  orders,  that  is  all. 

Q.    How  many  Thomas  rakes  did  you  sell  in  1912? 

A.    I  did  not  sell  any  Thomas  rakes  in  1912. 

Q.     How  many  Thomas  rakes  did  you  sell  in  1911? 

A.    None. 

Q.    Why  did  you  mention  Thomas  rakes  as  among  the  har- 
vesting lines  you  handle? 

A.     Because  I  do  business  with  them. 

Q.     How  many  McCormick  binders  did  you  sell  in  1912? 

A.  I  think  I  sold  about  four.  The  binder  business  was 
rather  bad  in  1912. 

Q.     How  many  McCormick  mowers  did  you  sell  in  1912? 

A.     Six  or  seven. 

Q.     How  many  McCormick  rakes? 

A.     I  do  not  think  I  sold  over  three  rakes  in  1912. 

Q.     You  have  a  contract  for  the  McCormick  lines? 

A.    Yes,  sir. 

Q.  How  many  years  is  it  since  you  have  had  a  contract 
for  any  of  the  Thomas  lines? 

A.  I  have  always  carried  a  contract  with  the  Thomas 
people,  because  I  buy  some  goods  of  them.  I  buy  wheat  drills 
of  the  Thomas  people ;  that  is  the  reason  I  have  always  had 
a  contract  with  them. 

Q.    How  many  dealers  are  there  in  Mount  Carmel? 

A,     Three. 

Q.    What  lines  are  handled  by  the  other  two  dealers? 
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A.     Bumgart  &  Company  handle  the  Deering,  and  R.  A.  1 
Seibert  &  Company  handle  the  Acme. 

Q.    Have  the  Deering  and  the  McCormick  been  the  lead- 
ing lines  in  the  last  ten  years? 

A.     Yes,  they  have  for  the  last  fifteen  years. 

Q.     Wbat  per  cent,  of  the  binders  sold  in  your  territory  in 
the  last  five  or  six  years  have  been  International'? 

A.    I  should  judge  90  per  cent.,  easy. 

Q.     What  per  cent,  of  the  mowers  have  been  International? 

A.     Mowers  have  been  90  per  cent.     Of  course,  you  are 
figuring  the  time  they  went  into  the  combination,  are  you?  „ 

Q.     I  am  talking  about  the  last  five  or  six  years. 

A.     Yes;  that  is  what  I  mean. 

Q.    Wbat  per  cent,  of  the  rakes  have  been  International 
in  the  last  five  or  six  years? 

A.    About  75  per  cent. 

Q.     What  per  cent,  of  the  corn  binders? 

A.     Very  few  corn  binders  sold  in  our  territory  in  the  last 
seven  or  eight  years. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.     I  should  think  about  50  per  cent.,  or  60  possibly. 

Q.    Are  there  many  spreaders  sold  there?  3 

A.    Yes,  quite  a  few. 

Q.    What  per  cent,  of  those  are  International? 

A.    About  10'  per  cent. 

Q.    Does  the  International  bold  any  notes  of  yours  or 
your  company? 

A.    No,  I  do  not  think  they  hold  a  note  against  us. 

Re-direct  Examination  bi/  Mr.  McHugh. 

Q.     The  Acme,  then,  does  about  10  per  cent,  of  the  binder  4 
business  in  that  territory? 

A.    Yes,  about  10  per  cent. 

Q.    How  long  has  the  Acme  been  handled  there? 

A.     Three  years. 

Q.     So  that  in  three  years  it  has  come  in  in  competition  and 
taken  10  per  cent,  of  the  business? 

A.    Yes,  sir. 
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WILLIAM  BAUMGAETNER,  being  duly  sworn  as  a  wit- 
ness on  behalf  of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Baumgartner,  you  are  in  business  at  Berne,  In- 
diana ? 

A.    Yes,  sir. 

Q.    What  is  your  business,  please? 

vA.     It  is  hardware  and  implements. 

Q.     Wlaat  is  the  annual  volume  of  your  business? 

A.     It  varies  from  $28,000  to  $30,000. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments and  twine? 

A.     About  half. 

Q.     That  would  be  about  $15,000? 

A.    Yes. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.     That  varies  a  little.    Last  year  we  did  $3,700  worth. 

Q.     Is  that  a  fair  average  of  the  proportion? 

A.    Yes. 

Q.  So,  about  a  quarter  of  your  business  in  implements 
would  be  with  the  International  Harvester  Company? 

A.     Yes;  just  about. 

Q.    What  line  of  binders  do  you  handle? 

A.    We  handle  the  Deering. 

Q.     What  line  of  sulky  hay  rakes? 

A.  The  Ohio  Rake  Company  and  the  Deering — both  of 
them. 

Q.    What  mowers? 

A.  And  the  Deering  mower  this  year.  Last  year  we  had 
the  Johnston. 

Q.    This  year  you  have  only  the  Deering? 

A.    Yes.    Last  year  we  had  the  Johnston. 

Q.    What  twine  do  you  sell? 

A.    We  sell  the  Plymouth  and  the  Deering. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and 
sold  in  competition  with  like  implements  of  the  International  ? 

A.    Yes,  sir. 
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Q.    What  lines? 

A.  We  handle  the  J.  I.  Case  goods,  their  planter,  and  the 
Ohio  Eake  Company. 

Q.     Any  Avery  goods? 

A.    And  the  Avery  jvagons. 

Q.    You  buy  of  various  companies? 

A.    Yes,  sir. 

Q.     How  long  have  you  handled  the  Ohio  rake? 

A.     About  three  years. 

Q.    Do  you  sell  any  of  them? 

A.    Quite  a  lot. 

Q.    How  long  did  you  handle  the  Johnston? 

A.  We  had  the  Johnston  for  four  years  before  we  took  the 
Deering  contract,  and  after  we  took  the  Deering  contract 
we  held  them  three  years  yet  with  the  Deering  contract. 

Q.     So  you  had  the  Johnston  seven  years? 

A.    Yes. 

Q.    Four  years  alone,  and  three  years  with  the  Deering? 

A.    Yes,  sir. 

Q.    And  you  quit  last  year? 

A.     Quit  this  year;  we  have  got  no  contract  this  year. 

Q.  Now,  did  the  International  Harvester  Company  tell 
you  that  you  had  to  quit  handling  the  Johnston? 

A.    No,  sir. 

Q.  Did  the  International  Harvester  Company  ever  say  to 
you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  quit  handling  the  Johnston  line  or  the  Ohio  rake? 

A.    No,  sir. 

Q.     Or  the  Plymouth  twine? 

A.    No,  sir. 

Q.  Did  they  ever  say  to  you  that  you  could  not  handle 
their  harvesting  machinery  unless  you  increased  your  pur- 
chases from  them  in  their  other  lines  of  implements? 

A.    No,  they  never  did. 

Q.  Suppose  they  did  say  that  to  you — put  that  as  a  condi- 
tion, that  you  could  not  handle  their  harvesting  machinery 
unless  you  quit  handling  Plymouth  twine  or  the  Ohio  rake, 
or  unless  you  should  buy  this  and  that  or  the  other  of  their 
other  implements,  what  would  the  result  be? 

A.  Oh,  I  would  have  to  quit  them,  I  guess ;  that  would  be 
the  only  way  for  me. 

Q.    Are  you  in  very  much  doubt  about  it? 

A.    No,  I  am  not. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  dealers  are  there  in  Berne? 

A.  Three. 

Q.  And  were  there  three  last  year? 

A.  Yes,  sir. 

Q.  You  handled  the  Deering  lines  last  year? 

A.  Yes,  sir. 

Q.  And  did  one  of  the  other  dealers  handle  the  McCor- 

mick  lines? 

A.  Yes,  sir. 

Q.  What  harvesting  lines  did  the  third  dealer  handle? 
What  binder? 

A.  I  do  not  think  there  was  any  handled  otherwise  in 
the  binder  last  year. 

Q.  The  only  binders  sold,  then,  in  your  town  last  year 

were  the  Deering  and  the  McCormick? 

A.  Yes,  sir. 

Q.  And  you  carried  the  Johnston  line  with  the  Deering? 

A.  Last  year,  yes,  sir. 

Q.  How  many  Johnston  binders  did  you  sell  last  year? 

A.  I  did  not  sell  any. 

Q.  How  many  did  you  sell  the  year  before  that? 

A.  I  did  not  sell  any. 

Q.  And  the  year  before  that? 

A.  None.  Since  I  had  the  Deering  binder  I  could  not  sell 
any  more. 

Q.  How  many  Johnston  binders  did  you  sell  last  year? 

A.  Last  year  we  sold  nine. 

Q.  And  the  year  before  that? 

A.  Seven. 

Q.  And  the  year  before  that? 

A.  I  could  not  remember. 

Q.  Then,  since  you  have  taken  on  the  Deering  line  you 

have  not  done  anything  with  the  Johnston  line  ? 

A.  Yes,  we  sold  the  Johnston  mower  last  year,  and  then 
the  hay  tedder. 

Q.  How  many  Johnston  mowers  did  you  sell  last  year? 

A.  One. 

Q.  And  in  1911  how  many  Johnston  mowers? 

A.  I  did  not  sell  any. 

Q.  How  many  Deering  mowers  did  you  sell  in  1912  ? 

A,  Seventeen. 
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Q.     Who  was  handling  the  Deering  line  in  your  town  be- 
fore you  took  it  on? 

A.     Henry  Miehaud  and  Dan  Staufer. 
Q.    Did  they  go  out  of  business? 
A.    Yes,  sir. 

Q.     What  per  cent,  of  the  binders  sold  in  your  community 
are  of  International  make? 

A.     It  is  a  little  hard  for  me  to  answer.    Would  you  add 
this  year's  to  it? 

Q.     Take  last  year,  1912.    What  per  cent,  of  the  binders 
sold  in  your  community  were  International? 
A.    I  guess  all. 
Q.     All  International? 

A.     I  could  not  remember  that  there  was  any  other  binder 
in  Berne. 

Q.     What  per  cent,  of  the  mowers  sold  last  year  were  In- 
ternational? 

A.     There  must  have  been  about  85  per  cent.,  as  near  as  I 
could  guess. 

Q.     What  per  cent,  of  the  sulky  hay  rakes  were  Interna- 
tional last  year? 
A.    About  75  per  cent. 

Q.    Are  there  any  com  binders  sold  in  that  territory? 
A.    Very  few. 

Q.    What  per  cent,  of  the  twine  is  International? 
A.    It  must  be  about  65  per  cent. 

Q.    At  the  time  you  took  on  the  Deering  lines  was  there  a 
McCormick  agent  in  that  town? 
A.    Yes,  sir. 

Q.    Was  there  any  other  agent  in  the  town  handling  the 
International  besides  the  McCormick? 
A.    Yes,  sir. 

Q.    What   lines   of   International   goods   did   such   agent 
handle? 

A.    He  had  the  Champion  at  that  time. 
Q.    And  at  that  time  there  were  only  the  three  dealers  in 
your  town — ^yourself,  the  McCormick  agent,  and  the  Champion 
agent  ? 

A.    And  the  Deering  agent — ^but  then  he  went  out  of  busi- 
ness. 

Q.     The  Deering  man  went  out  of  business  ? 

A.    Afterwards,  yes. 

Q.     And  that  left  three  in  your  town.     Of  those  three,  one 
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1  had  the  McCormick,  one  the  Champion,  and  then  you  took 
the  Deering? 

A.    Yes,  sir. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  You  said  that  after  you  took  the  Deering  and  had 
the  Deering  you  could  not  sell  the  Johnston.  Do  you  mean 
that  anybody  prevented  you  from  selling  the  Johnston? 

A.    No;  I  could  not  sell  it  on  account  that  the  farmers  de- 

2  manded  the  Deering,  all  of  them ;  so  we  went  out  of  the  Johns- 
ton. 

Q.    It  was  a  question  of  service  to  the  farmers? 

A.     Yes,  sir. 

Q.  You  testified  that  all  of  the  binders  sold  last  year  were 
International.     You  were  speaking  of  Berne? 

A.     Yes,  sir;  I  mean  what  were  sold  at  Berne. 

Q.  Are  any  other  binders  sold  in  and  around  Berne,  at 
other  towns  near  there? 

A.    Yes. 

Q.     What  one  is  sold? 

3  A.    The  Johnston  is  sold  at  Monroe  this  year;  that  is  the 
first  year. 

Q.  That  is,  1913? 

A.  Yes,  sir. 

Q.  And  is  it  handled  at  Geneva? 

A.  At  Geneva,  yes. 

Q.  Was  it  handled  there  last  year? 

A.  Yes. 

Q.  And  did  the  dealer  who  handled  the  Johnston  at  Geneva 

push  it,  ask  the  farmers  to  buy  it? 

.      A.  Yes,  sir. 

Q.  Did  he  sell  it,  do  you  know? 

A.  He  sold  some. 

_Q.  Take  this  year.  Is  any  new  binder  being  taken  on 
this  year,  at  Berne? 

A.  Yes,  sir. 

Q.  What  one? 

A.  The  John  Deere. 

Q.  So  the  John  Deere  will  be  on  sale  at  Berne  this  year  ? 

A.  Yes,  sir. 

Q.  For  the  first  time? 

A.  For  the  first  time. 

Q.  So  there  is  new  competition  in  the  John  Deere  binder 
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going  into  Berne  this  year,  and  new  competition  in  the  Johns-  J 
ton  going  into  Monroe  this  year? 
A.    Yes,  sir. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.  Is  the  man  who  is  handling  the  Johnston  at  the  neigh- 
boring point  carrying  the  International  lines  also? 

A.     No,  sir. 

Q.     He  really  takes  your  place  in  that  community? 

A.     It  seems  like  it ;  he  took  that  up.  2 

Q.  And  after  the  experience  with  you,  selling  no  Johnston 
lines  or  machines  while  you  were  carrying  the  Deering,  they 
have  now  given  it  to  a  man  who  does  not  have  any  Interna- 
tional goods;  is  that  right? 

A.  You  mean  the  Johnston  people  do  that?  Is  that  your 
meaning? 

Q.     Yes. 

A.  I  do  not  know  whether  that  is  right  or  not ;  I  could  not 
say  that. 


3 


D.  J.  BAKER,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Baker,  you  are  in  business  at  Montpelier,  Ohio  ? 

A.     Yes,  sir;  of  the  firm  of  Eeasoner  &  Baker. 

Q.    You  are  a  member  of  the  firm? 

A.    Yes,  sir. 

Q.    What  is  the  business  of  the  firm? 

A.    We  handle  farm  implements. 

Q.    What  is  the  volume  of  the  business  a  year? 

A.    We  run  about  $28,000  to  $30,000  a  year. 

Q.  And  how  much  business  do  you  do  with  the  Interna- 
tional Harvester  Company  a  year  ?    What  proportion  of  that  ? 

A.  From  20  to  25  per  cent.;  last  year  about  20  per  cent. 
Our  wheat  crop  was  a  failure,  you  know,  and  there  were  not 
so  many  binders  sold. 

Q.    But  the  fair  average  would  be  from  20  to  25  per  cent.? 

A.    Yes,  sir. 
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Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.  We  handle  the  Deering  binder  and  mower.  In  sulky 
hay  rakes  we  do  not  have  any  trade ;  we  have  sold  only  one  in 
the  last  three  years.    All  side-deliveries  and  hay  loaders. 

Q.  What  lines  of  side-delivery  rakes  and  hay  loaders  do 
you  handle? 

A.  We  handle  the  Keystone,  sold  by  the  International 
Harvester  Company,  and  the  Osborne;  in  hay  loaders  we 
sell  the  John  Deere,  the  Thomas,  the  Ohio,  and  the  La  Crosse 
Gearless,  handled  now  by  Emerson-Brantingham  Company.     • 

Q.    What  twine  do  you  handle? 

A.  We  handle  the  International  and  the  Peoria  Cordage 
Company's  twine. 

Q.    You  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  farm  implements  made  by  other  com- 
panies and  sold  in  competition  with  like  implements  of  the 
International? 

A.    Yes,  sir. 

Q.    Without  going  into  detail,  what  lines? 

A.  We  handle  the  Bucher  &  Gibbs  line  of  spring-tooth, 
spike  and  disc  harrows;  we  also  handle  the  Ohio  Bake  Com- 
pany's goods;  and  in  corn  planters  we  handle  the  D.  M. 
Sechler  line,  commonly  known  as  the  Black  Hawk  planter. 

Q.    You  buy  of  various  companies? 

A.    Yes,  sir. 

Q.  Mr.  Baker,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  this  competing  twine? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  that  company? 

A.    No,  sir. 

Q.  Has  the  International  Company  ever  said  to  you  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
did  less  business  with  their  competitors? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  impose 
the  condition  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  did  increase  your  purchases  from  them  in 
their  long  line  of  implements,  what  would  the  result  be? 

A.    Well,  sir,  we  carry  in  stock  a  line  of  repairs  owned  by 
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the_  International  Harvester  Company,  and  we  would  very  1 
politely  but  very  firmly  tell  them  to  take  their  stuff  and  go. 

Q.  That  would  apply  to  all  their  business  under  those  con- 
ditions? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    How  many  years  have  you  carried  the  Deering  lines? 

A.  Mr.  Reasoner  has  been  there  ten  years;  I  have  been 
in  with  him  only  two  and  a  half  years.  2 

Q.  Your  experience  in  the  implement  business  at  Mont- 
pelier  is  limited  to  two  and  a  half  years? 

A.    Yes,  sir,  at  Montpelier  two  and  a  half  years. , 

Q.  Have  you  ever  been  in  the  employ  of  the  International 
Harvester  Company? 

A.    Yes,  sir. 

Q.  When  were  you  in  the  employ  of  the  International  Har- 
vester Company? 

A.     I  was  working  for  the  Deering  Harvester  Company 
when  the  combine  was  effected.     I  commenced  working  for 
the  Deering  Harvester  Company  the  first  day  of  January,  3 
1896. 

Q.  Then  when  the  combine,  as  you  call  it,  was  effected 
did  you  continue  to  work  for  the  Deering  Division? 

A.  Yes,  sir;  one  year  on  the  Deering  Division  and  one 
year  with  the  International  Harvester  Company ;  made  a  con- 
tract for  the  third  year  and  worked  up  until  the  25th  of  Feb- 
ruary, and  resigned;  bought  a  hardware  store  and  quit  the 
road. 

Q.    "Where  was  it  you  bought  the  hardware  store? 

A.     St.  Joe,  Indiana;  I  lived  at  St.  Joe,  Indiana,  at  that  a 
time,  and  all  the  time  that  I  was  working  for  the  company. 

Q.  What  were  you  doing  for  the  company— working  as  a 
canvasser  ? 

A.    I  started  as  a  canvasser  and  finished  as  a  blockman. 

Q.  When  you  bought  this  hardware  store  did  you  handle 
implements  ? 

A.    In  connection  with  the  hardware? 

Q.    Yes. 

A.  Very  few ;  sometimes  a  man  would  come  and  want  some- 
thing and  want  me  to  get  it  for  him.  I  had  no  contract  with 
any  company.    I  had  a  line  of  hardware  and  furniture,  and 
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1  I  was  in  the  undertaking  business  and  had  about  all  I  could 
look  after. 

Q.  In  the  last  two  years  that  you  have  been  at  Montpelier, 
how  many  dealers  handling  harvesting  implements  have  there 
been  in  business  at  that  place? 

A.  At  that  place  there  have  been  ourselves  and  one  other 
—that  is,  that  has  a  regular  store.  There  is  one  fellow  there 
who  goes  out  and  takes  orders  and  sells  the  stuff. 

Q.    What  is  his  name? 

A.    His  name  is  Logan. 

Q.    What  is  the  name  of  the  man  who  handles  implements 

2  regularly? 

A.     Rainy. 

Q.     Does  he  carry  the  McCormick  lines? 

A.  No,  sir;  he  has  the  Walter  A.  Wood  line,  and  I  have 
understood  that  he  has  taken  on  the  Deere  line  this  year, 
but  that  is  only  hearsay;  I  could  not  say  as  to  the  truth  of  it. 

Q.    How  much  Peoria  twine  did  you  sell  last  year? 

A.    We  sold,  I  think,  8,000  pounds. 

Q.    And  how  much  International  twine? 

A.  About  12,000  pounds.  I  will  simply  state  that  we 
j^  bought  about  half  and  half,  and  we  used  more  twine  than  we 
expected,  and  it  was  very  handy  to  get  it  from  Tort  Wayne ; 
so  we  ordered  what  twine  we  needed  after  that. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    Yes,  sir,  they  have  one  note. 

Q.     Given  last  fall? 

A.    Yes,  sir. 

Q.  How  much  is  that  note  for,  if  you  do  not  mind  stating 
it? 

A.    Well,  sir,  I  do  not  know  that  I  could  tell  you  just  now. 

Q.  Was  the  note  given  in  settlement  of  goods  you  had 
4  bought  from  the  International  last  season  and  had  been  un- 
able to  dispose  of? 

A.    Yes,  sir. 

Q.    What  implements  did  it  relate  to? 

A.    Manure  spreaders. 

Q.  You  got  loaded  up  with  more  manure  spreaders  than 
you  could  sell? 

A.  That  was  in  the  contract ;  that  if  we  did  not  sell  them 
they  were  to  carry  them. 

Q.     Holding  your  note  as  security? 

A.    Yes,  sir. 
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Q.    Does  any  other  implement  concern  hold  notes  of  yours?  1 
A.     No,  sir. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  That  note  was  given  in  the  ordinary  course  of  busi- 
ness? 

A.  Yes,  sir. 

Q.  Pursuant  to  your  written  contract? 

A.  Yes,  sir. 

Q.  Nothing  unusual  about  it  at  all?  „ 

A.  No.  2 


F.  W.  BEANDT,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Brandt,  you  are  in  business  at  Carmi,  Illinois? 

A.    Yes,  sir. 

Q.    What  is  your  business?  3 

A.    Implements. 

Q.    Farm  implements? 

A.    Yes,  sir. 

Q.     How  much  business  do  you  do  a  year? 

A.     From  $10,000  to  $12,000  a  year. 

Q.  And  how  much  business  do  you  do  with  the  Inter- 
national Harvester  Company? 

A.    About  40  per  cent. 

Q.     About  40  per  cent,  of  your  business? 

A.    Yes,  sir. 

Q.     What  line  of  binders,  mowers  and  sulky  hay  rakes  do  ■* 
you  handle  ? 

A.     The  McCormick. 

Q.     Do  you  handle  a  general  line  of  farm  implements  ? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  the  International? 

A.  I  handle  the  Moline  Plow  Company  goods,  made  in 
Moline,  Illinois. 

Q.     And  some  other  lines — the  Avery? 

A.     I  handle  some  Avery,  yes,  sir. 


472  F.  W.  Brandt,  Cross-Examination. 

1  Q.     You  buy  of  various  companies  ? 
A.    Well  — 

Q.     Or  do  you  stick  pretty  close  to  the  Moline? 

A.  The  Moline  and  the  International  are  the  lines  I  handle 
mostly. 

Mr.  Grosvenor :  Do  you  stick  as  closely  to  the  International 
as  you  do  to  the  Moline? 

The  Witness :    What  is  it  ? 

Mr.  McHugh :  No ;  40  per  cent,  of  his  business  is  with  the 
International. 

Q.     Mr.  Brandt,  has  the  International  Harvester  Company 

2  ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  bought  more  goods  of  them? 

A.     No,  sir. 

Q.  Have  they  ever  said  to  you  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  less  business  with 
the  ]\Ioline  Company? 

A.    No,  sir. 

Q.  If  they  put  it  to  you  as  a  condition  that  you  could  not 
handle  their  harvesting  machinery  at  all  unless  you  did  buy 
more  goods  of  them  in  the  other  lines  of  implements  that  they 

3  make,  what  would  the  result  be? 

A.     I  think  we  would  quit  business. 

Cr OSS-Examination  by  Mr.  Grosvenor. 

Q.  How  many  years  have  you  been  in  business,  Mr. 
Brandt? 

A.    I  have  been  in  business  17  years;  my  brother  and  I 
were  in  partnership  10  years,  and  I  have  been  by  myself  the 
last  seven  years. 
A       Q.    All  the  time  at  Carmi? 

A.    Yes,  sir. 

Q.  How  many  of  those  years  have  you  or  your  brother 
liandled  the  McCormick  lines? 

A.     All  the  time ;  17  years. 

Q.  The  McCormick  lines  and  the  repairs  for  McCormick 
machines  that  you  sold  to  the  farmers  in  those  17  years,  have 
become  an  important  part  of  your  business? 

A.    Yes,  sir. 

Q.     How  many  other  dealers  are  there  in  Carmi? 

A.     We  have  four  at  present. 

Q.     Does  one  of  the  other  dealers  handle  the  Deering  lines? 

A.     Yes,  sir. 
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Q.     And  what  lines  do  the  other  two  dealers  handle?         1 

A.  One  handles  the  Johnston,  and  my  brother  handles  the 
Acme. 

Q.     Does  your  brother  sell  any  of  the  International  lines'? 

A.    Well,  he  handles  their  corn  planters  at  present. 

Q.    Does  he  carry  any  of  the  International  harvesting  lines  1 

A.    The  corn  planter  is  all. 

Q.  You  do  not  call  the  corn  planter  a  harvesting  imple- 
ment, do  you? 

A.    No.     That  is  all  of  their  goods  he  handles. 

Q.  He  does  not  carry,  then,  any  of  the  International  har- 
vesting lines?  ^ 

A.    No,  sir. 

Q.    How  long  has  your  brother  carried  the  Acme? 

A.     Six  years. 

Q.     Does  the  International  hold  any  of  your  notes? 

A.     I  expect  they  do,  for  a  little  stuff  that  was  carried  over. 

Q.     Some  spreaders  or  wagons? 

A.  Well,  let  us  see.  I  don't  believe  they  hold  any  at 
present. 

Be-direct  Examination  by  Mr.  McHugh.  3 

Q.     Does  your  brother  sell  the  Acme? 

A.    Yes,  sir. 

Q.     So  that  there  is  real,  live  competition  down  there? 

A.     You  bet  there  is. 

Q.     Is  the  Johnston  handled  there? 

A.     Yes,  sir. 

Q.     And  that  is  put  to  the  farmers,  too? 

A.     Sure. 

Q.     So  there  is  real,  live  competition  in  harvesting  lines 
between  the  Acme  and  the  Johnston  and  the  International  ^ 
makes  ? 

A.    Yes,  sir. 

Mr.  Grosvenor :  Q.  The  Deering  and  the  McCormick  lines 
are  the  leading  lines  in  your  town,  are  they  not? 

A.  They  were  last  year,  but  two  years  ago  the  Acme 
I  think  put  out  about  15  binders. 


474  George  A.  Wilcox,  Direct  Examination. 

1 

GEORGE  A.  WILCOX,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Wilcox,  you  are  in  business  at  Adrian,  Michigan! 

A.  Yes,  sir. 

Q.  What  is  the  name  of  your  company? 

A.  The  Wilcox  Hardware  Company. 

2  Q.  You  are  the  manager  of  it  1 

A.     I  am  the  proprietor  of  it,  yes,  sir ;  manager. 

Q.    Does  that  company  do  any  farm  implement  business! 

A.    Yes,  sir. 

Q.  What  is  the  annual  volume  of  the  farm  implement  busi- 
ness done  by  that  company? 

A.  The  business  is  in  three  departments,  and  that  depart- 
ment will  do  on  an  average  of  about  $35,000. 

Q.  And  how  much  business  does  it  do  with  the  Interna- 
tional Harvester  Company  a  year?        v 

A.     To  strike  an  average,  it  would  be  possibly  $8,000  a 

3  year. 

Q.    If  anything,  a  little  less  than  a  fourth? 

A.  That  would  be  about  the  average,  as  nearly  as  I  could 
guess  it. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.  We  handle  the  McCormick  binder,  the  McCormick 
mower,  and  the  McCormick  rake. 

Q.    And  handle  no  other? 

A.    No,  no  other.     That  is  our  leader. 

Q.    You  handle  a  general  line  of  farm  implements? 

4  A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  made 
by  other  companies  and  sold  in  competition  with  like  imple- 
ments of  the  International? 

A.  Well,  that  is  our  leading  line.  The  leading  line  is  what 
you  asked  me  if  we  sell,  that  we  buy  of  the  International  Har- 
vester Company. 

Q.  What  I  am  asking  you  about  is  this,  Mr.  Wilcox:  do 
you  handle  outside  of  harvesting  machinery,  implements  made 
by  other  companies,  that  you  sell  in  competition  with  like 
implements  of  the  International? 

A.    Yes,  sir. 
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Q.  And  from  what  company  do  you  buy  those  competing 
implements  ? 

A.  Take  it  in  the  line  of  wagons :  we  handle  the  Studebaker 
line,  and  in  the  line  of  tillage  goods  we  have  always  handled 
largely  the  Roderick  Lean  line. 

Q.    What  cream  separators? 

A.    In  cream  separators  we  handle  the  DeLaval  entirely. 

Q.  Mr.  "Wilcox,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  the  harvesting 
lines  of  that  company  unless  you  increased  your  purchases 
from  the  International  of  its  long  line  of  goods? 

A.     No,  sir. 

Q.  If  they  should  come  to  you  and  impose  that  as  a  condi- 
tion, that  you  could  not  handle  their  harvesting  machinery 
unless  you  did  increase  your  purchases  of  the  company,  what 
would  the  result  be? 

A.  I  would  be  compelled  either  to  go  out  of  the  business 
or  handle  another  line. 

Q.     And  you  do  not  think  you  would  go  out  of  business? 

A.  Well,  I  mean  out  of  that  line,  because  we  handle  so 
much  of  other  stufp. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional, Mr.  Wilcox. 

A.  We  buy  some  wagons  of  one  of  their  brands;  we  buy 
the  binders,  mowers,  rakes,  hay  loaders,  and  some  gasoline 
engines. 

Q.    Any  spreaders? 

A.    And  spreaders,  yes. 

Q.     Twine? 

A.     And  twin,e,  yes,  sir. 

Q.     Cream  separators? 

A.    No,  sir. 

Q.     Tillage  tools? 

A.  We  are  buying  some  tillage  tools  this  year,  but  it  has 
been  largely  the  Roderick  Lean  line  until  this  year.  I  do 
not  know  what  proportion  it  is  this  year. 

Q.  Now  taking  all  the  things  you  have  named,  what  was 
your  total  account  with  the  International  in  1912? 

A.  Our  account  would  average,  I  think,  for  the  past  few 
years,  around  $8,000. 
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L       Q.    I  am  not  asking  you  for  the  average.    I  say  what  was 
your  account  with  the  International  for  1912. 

A.    I  will  give  it  as  nearly  as  I  remember.    I  should  judge 
that  last  year  it  was  $4,000  to  $5,000. 

Q.    It  was  less  than  the  average? 

A.    It  was  less  than  the  average ;  yes,  sir. 

Q.    Was  that  due  to  the  failure  of  some  of  the  crops,  the 
wheat  crop? 

A.    Well,  there  were  conditions  there.    Yes,  sir,  the  binder 
trade  was  entirely  oif ;  there  was  no  wheat  there  at  all;  we 
^  had  a  very  light  binder  trade. 
'      Q.    How  many  dealers  are  there  in  Adriance? 

A.  At  the  present  time  there  are  two  dealers;  at  other 
times  we  have  had  more. 

Q.    Does  the  other  dealer  handle  the  Deering  lines? 

A.    He  handles  the  Deering  binder  and  mower,  yes,  sir. 

Q.    Your  company  has  been  in  business  about  60  years? 

A.    It  was  organized  or  started  by  my  father  in  1854. 

Q.  How  many  years  have  you  or  your  father  handled  the 
McCormick  lines? 

A.    The  McCormick  line  we  handled,  I  should  judge,  three 
;  or  four  years  before  it  became  the  International  Harvester 
Company. 

Q.    And  ever  since  you  have  carried  it? 

A.    Yes,  sir. 

Q.  Are  the  Deering  and  the  McCormick  binders  and  mow- 
ers the  leading  binders  and  mowers  in  your  territory? 

A.    I  think  they  are;  yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory  are 
of  International  make? 

A.  That  would  be  hard  for  me  to  answer.  Other  makes 
are  being  sold.  I  could  hardly  answer  that,  but  I  should  think 
it  would  be  safe  to  say  90  per  cent. 

Q.    What  per  cent,  of  the  mowers  ? 

A.    Possibly  the  same. 

Q.    What  per  cent,  of  the  sulky  rakes  ? 

A.  That  I  could  not  answer.  We  are  in  competition  with 
the  John  Deere  line  largely.  Our  competitor  handles  that 
line.    I  do  not  know  how  many  he  does  sell. 

Q.  What  per  cent,  of  the  corn  binders  are  International, 
if  any  are  sold? 

A.  I  should  think  it  would  be  75  per  cent.,  as  near  as  I  can 
judge. 

Q.    What  per  cent,  of  the  twine  is  International? 
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A.    I  should  think  about  half  the  twine  sold  in  Adrian  was  1 
International.     Twine  is  bought  through  the  Grange  there 
very  strongly;  that  is,  the  Johnston  twine.    That  would  be 
my  idea  of  it ;  I  do  not  know. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  Is  the  John  Deere  binder  to  be  handled  at  Adrian  this 
year? 

A.  Yes;  our  competitor  is  making  a  lead,  I  should  judge, 
of  that  line  right  through,  2 

Q.  So  he  has  taken  on  that  binder  and  has  it  set  up  in  his 
place? 

A.  Yes ;  their  plow  line  and  other  stuff.  He  has  a  sign  up : 
"John  Deere  Agency."  Although  they  have  solicited  us,  we 
have  never  bought  anything  of  theirs  to  amount  to  anything. 

Q.  So  the  John  Deere  is  new  competition  in  the  binder 
business  this  year? 

A.    Yes,  I  understand  they  are  handling  that. 

Q.    Is  the  Johnston  sold  around  in  the  vicinity  of  Adrian? 

A.  I  think  it  is.  Their  agents  are  very  close  to  us  there, 
but  I  could  not  answer  that  exactly.  ^ 

Q.    You  feel  the  competition,  at  any  rate? 

A.    Yes. 

Q.    You  know  they  are  in  business? 

A.    Yes. 

Q.    Soliciting  the  farmers  to  buy? 

A.    Yes,  sir.    I  could  not  say  who  are  their  agents. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.    Who  is  the  dealer  that  has  taken  on  the  John  Deere  ^ 
line?    Is  that  the  man  who  handles  the  Deering? 

A.    Yes,  sir;  that  is  C.  C.  VanDorne. 

Q.    He  is  still  carrying  the  Deering  lines? 

A.  I  think  undoubtedly  he  is,  because  he  has  got  a  good 
trade  on  it. 

Q.  When  you  say  he  is  pushing  the  John  Deere  lines  this 
year,  you  have  reference  more  to  the  plows  and  the  other 
things,  than  to  binders? 

A.  What  I  mean  is,  that  I  judge  he  has  kind  of  gone  to  that 
line  quite  a  lot.    They  are  advertising  it  a  good  deal. 
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1  Q.  You  have  not  seen  any  Deere  binders  sold  around  your 
community  yet,  have  you? 

A.    No,  sir. 

Mr.  McHugh :  The  time  has  not  yet  come  for  selling  bind- 
ers? 

The  Witness:    No,  sir. 

(A  recess  was  here  taken  until  2  o'clock  P.  M.) 

Mr.  McHugh:  Counsel  for  the  defendants  now  produces 
and  hands  to  counsel  for  the  Government  a  copy  of  the  list  of 
^  dealers,  with  lines  handled,  in  the  Pittsburgh  general  agency 
of  the  International  Harvester  Company. 

Counsel  for  the  defendants  now  produces  and  delivers  to 
counsel  for  the  Government  a  copy  of  the  list  of  dealers,  with 
lines  handled,  in  the  Kankakee,  Illinois,  general  agency  of  the 
International  Company. 

Counsel  for  the  defendants  now  produces  and  hands  to 
counsel  for  the  Government  a  copy  of  the  list  of  dealers,  with 
lines  handled,  in  the  Terre  Haute,  Indiana,  general  agency  of 
the  International  Company. 


E.  L.  VALENTINE,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Valentine,  you  are  in  business  at  St.  Johns,  Michi- 
gan? 

A.  Yes,  sir. 

Q.  What  is  your  business  ? 

A.  In  the  agricultural  business. 

Q.  In  the  agricultural  implement  business? 

A.  Yes,  sir. 

Q.  How  much  business  do  you  do  a  year? 

A.  $15,000  or  $18,000  worth. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.  It  runs  along  from  $2,000  to  $3,000  a  year. 

Q.  About  one-fifth  of  your  business  is  with  the  Interna- 
tional Harvester  Company? 

A.  Yes,  sir. 

Q.  What  line  of  binders  do  you  handle? 
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A.     The  Walter  A.  Wood  and  the  McGormick. 

Q.    What  line  of  sulky  hay  rakes  I 

A.    I  do  not  handle  sulky  hay  rakes. 

Q.    What  line  of  mowers? 

A.    I  handle  the  Walter  A.  Wood  and  the  MoCormick. 

Q.    Do  you  handle  a  general  line  of  implements  ? 

A.    Yes,  sir.' 

Q.  Do  you  handle  a  general  line  of  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International  f 

A.    Yes,  sir. 

Q.     You  buy  of  various  companies,  do  you? 

A.    Yes,  sir. 

Q.     Some  of  the  John  Deere — 

A.  I  do  not  sell  any  of  the  direct  John  Deere  goods.  I  buy 
the  Dain  hay  loader,  and  rake  of  the  John  Deere  people. 

Q.    What  cream  separators  do  you  handle? 

A.  I  do  not  do  much  in  the  cream  separator  business.  I 
handle  the  Beatrice. 

Q.    What  manure  spreader  do  you  handle? 

A.    The  Walter  A.  Wood. 

Q.  How  long  have  you  handled  the  Walter  A.  Wood  har- 
vesting machinery? 

A.  I  have  handled  it  off  and  on  for  about  20  years ;  that  is, 
I  handled  it  at  different  times.  I  handled  it  about  14  years — 
no,  hold  on — I  have  not  handled  it  as  long  as  that.  I  handled 
it  about  ten  years  at  first,  and  then  I  handled  it  in  1901,  1902, 
and  1903,  and  I  think  I  commenced  handling  it  again  in  1909. 

Q.    You  have  been  handling  it  ever  since? 

A.    Yes. 

Q.    How  long  have  you  handled  the  McGormick? 

A.    I  have  handled  the  McGormick  about  five  or  six  years. 

Q.  Mr.  Valentine,  has  the  International  Gompany  ever 
said  to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  refused  to  handle  the  Walter  A.  Wood 
harvesting  line? 

A.     No,  sir. 

Q.  Has  the  International  Gompany  ever  said  to  you  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
increased  your  purchases  from  that  company  of  their  other 
lines  of  implements  ? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Gompany  should  impose 
the  condition   that  you  could  not  handle  their  harvesting 
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machinery  unless  yon  quit  handling  the  Walter  A.  Wood  har- 
vester line,  or  unless  you  increased  your  purchases  from  the 
company  by  buying  this,  that  or  the  other  of  their  implements 
in  the  longer  line,  what  would  the  result  be? 
A.    I  would  not  buy  any  goods  of  them. 

Cross-Examination  by  Mr.  Grosivenor. 

Q.    How  many  Wood  binders  did  you  sell  in  1912  ? 

A.    In  1912  I  sold  six. 

Q.    How  many  McCormick? 

A.     Six. 

Q.  You  divide  your  business  about  evenly  between  those 
two? 

A.  No.  It  happens  that  it  was  divided  equally  on  the 
binder  business,  but  I  did  not  sell  many  binders  in  1912.  I 
was  handicapped  by  paving,  so  that  I  could  not  sell  many 
binders. 

Q.    In  1911  how  many  Wood  binders  did  you  sell! 

A.    I  think  I  sold  12  or  13 ;  13  I  think  it  was. 

Q.    How  many  MoCormick? 

A.  I  think  it  was  6  or  8 ;  8  I  think  it  was ;  I  can  not  remem- 
ber exactly. 

Q.  How  many  years  has  the  Wood  binder  been  sold  in 
your  country? 

A.  I  should  judge  about  30  years,  something  like  that. 
Other  parties  handled  the  Wood  binder  before  I  handled  it. 

Q.  It  has  been  sold  practically  all  that  time  by  someone 
or  other? 

A.  No ;  during  a  certain  period  there,  the  Walter  A.  Wood 
people  pulled  out  from  that  vicinity,  from  St.  Johns;  that  is, 
everything  but  repairs. 

Q.    That  was  about  20  years  ago,  wasn't  it? 

A.  I  have  forgotten  just  how  many  years  ago  it  was.  It 
was  when  they  went  into  the  hands  of  receivers  some  years 
ago. 

Q.  The  Walter  A.  Wood  binder  has  been  sold  there  in  the 
last  15  or  17  years,  anyway,  hasn't  it? 

A.    I  commenced  selling  it  24  years  ago. 

Q.    And  you  have  sold  it  steadily  ever  since? 

A.  No,  not  steadily.  I  did  not  sell  it  during  the  period 
they  were  in  the  hands  of  receivers,  nor  until  some  time 
afterwards. 
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Mr.   McHugh:     Q.     Did  you  handle   any  harvesting  ma-  1 
ehinery  in  1901,  1902,  and  1903,  other  than  the  Wood? 

A.    Yes,  sir.    I  handled  the  Champion,  and  during  1903  I 
handled  the  Deering. 


W.  H.  TICHENOR,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Tichenor,  you  are  in  business  at  Owensville,  In- 
diana? 

A.     Yes,  sir. 

Q.    What  is  your  business  1 

A.  I  am  an  implement  dealer,  and  also  have  a  blacksmith 
shop  connected  with  the  business.  I  have  a  blacksmith  shop 
and  an  implement  store  both. 

Q.     How  much  implement  business  do  you  do  a  year? 

A.  My  business  will  run  a  little  over  $20,000;  in  that 
neighborhood. 

Q.     Does  that  include  your  blacksmith  business? 

A.    No,  that  does  not  include  the  blacksmith. 

Q.  What  part  of  your  business  in  implements  is  in  Inter- 
national Harvester  Company  goods? 

A.    I  would  judge  about  40  or  45  per  cent. 

Q.    What  line  of  binders  do  you  handle  ? 

A.     The  Deering. 

Q.    What  line  of  sulky  hay  rakes? 

A.    I  handle  the  Thomas  and  the  International  both. 

Q.    And  what  mowers? 

A.     The  Deering. 

Q.    Do  you  handle  a  general  line  of  implements  ? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    Whose  lines  do  you  handle? 

A.  We  handle  a  good  deal  of  stuff  from  the  John  Deere 
people,  the  Moline  Plow  Company,  and  Bucher  &  Gibbs — 
those  spike-tooth  harrows,  you  know;  and  the  Thoma,s  Manu- 
facturing Company;  and  in  drills,  the  American  Seeding 
Company,  and  the  Buckeye. 
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Q.  Well,  that  will  be  enough.  Mr.  Tiehenor,  has  the  Inter- 
national Harvester  Company  said  to  you  that  you  could  not 
handle  their  harvesting  machinery  unless  you  quit  handling 
the  Thomas  rake? 

A.    No,  sir. 

Q.  Have  they  said  to  you  that  you  could  not  handle  their 
harvesting  machinery  unless  you  increased  your  purchases 
from  them  in  their  other  lines  ? 

A.     Never  anything  said  about  it  at  all. 

Q.  If  they  imposed  that  as  a  condition,  that  you  could  not 
handle  their  harvesting  machinery  unless  you  did  quit  han- 
dling the  Thomas  rake  or  unless  you  did  increase  your  pur- 
chases from  them  in  their  other  lines,  what  would  be  the  re- 
sult? 

A.  They  could  get  somebody  else  to  handle  what  they  have 
got ;  I  want  to  be  my  own  boss. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  You  say  from  40  to  45  per  cent,  of  your  implement 
business  is  with  the  International? 

A.  Yes,  sir,  with  the  International;  binders,  mowers,  and 
twine;  that  Is,  strictly  International. 

Q.    What  else  do  you  buy  from  the  International? 

A.    I  get  a  few  hay  rakes. 

Q.    Do  you  buy  any  spreaders  from  them? 

A.  A  few  spreaders.  I  handle  three  different  kinds  of 
spreaders. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.  Nothing,  except  for  three  binders  left  over  from  last 
year,  to  be  paid  for  this  September. 

Q.    You  gave  notes  for  those  binders  last  fall? 

A.  Yes,  sir,  last  fall,  on  settlement;  bought  them  straight 
out  and  out. 

Q.  How  many  dealers  are  there  in  Owensville  handling 
harvesting  implements  ? 

A.    There  are  two. 

Q.    Does  the  other  dealer  handle  the  McCormick  lines? 

A.    No,  sir;  the  McCormick  is  not  represented  there. 

Q.    What  lines  does  the  other  man  handle? 

A.  One  of  them  has  the  Osborne  and  the  other  has  the 
Johnston. 

Q.    And  you  have  the  Deering? 

A.    I  have  the  Deering. 
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Q.     Then,  there  are  three  dealers  in  your  town?  1 

A.    Yes,  sir. 

Q.    What  are  the  leading  binders  sold  in  your  vicinity'? 

A.     The  Deering. 

Q.  What  per  cent,  of  the  binders  sold  in  the  last  three  or 
four  years,  in  your  territory,  have  been  of  International  make 
— Deering,  McCormick,  Milwaukee,  Osborne,  Piano,  and 
Champion ! 

A.  It  is  pretty  nearly  all  International.  I  do  not  think 
there  have  been  more  than  one  or  two  others  sold  outside  of 
those. 

Q.     It  is  nearly  100  per  cent.?  2 

A.     It  is  nearly  100  per  cent.,  yes. 

Q.  What  per  cent,  of  the  mowers  in  the  same  territory 
have  been  International? 

A.    I  would  suppose  about  75  per  cent. 

Q.  AVTiat  per  cent,  of  the  sulky  hay  rakes  have  been  Inter- 
national ? 

A.  About  40  per  cent,  of  them.  There  have  been  other 
hay  rakes  sold  besides  them — a  good  many  of  them. 

Q.     40  per  cent.  International? 

A.    About  40  per  cent.  g 

Q.     Are  many  tedders  sold  there? 

A.    Yes,  a  good  many  tedders. 

Q.     What  per  cent,  of  the  tedder  business  is  International? 

A.  I  could  hardly  say.  There  are  more  Osbornes  sold 
than  anything  else,  and  I  do  not  represent  them. 

Q.    But  the  Osborne  is  International. 

A.  Yes.  I  do  not  know  how  many  they  sell.  I  do  not 
handle  them.  I  handle  the  John  Deere  tedder  myself,  and 
I  have  sold  more  of  them  than  I  have  of  the  International. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    About  75  per  cent.  4 

Q.    What  per  cent,  of  the  hay  loaders  are  International? 

A.    I  do  not  think  there  are  any  sold  at  all. 

Q.    What  per  cent,  of  the  corn  binders  are  International? 

A.  There  are  none  of  them  there ;  have  not  been  any  sold 
for  quite  a  while. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.    The  Johnston  is  on  sale  in  your  town? 
A.    Yes,  sir,  it  is  on  sale ;  it  has  an  agent. 
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1  Q.    It  has  an  agent  there;  so  that  if  a  farmer  wants  the 
Johnston  it  is  there? 

A.    It  is  there. 

Q.    Is  the  Acme  handled  near  there? 
A.    Three  miles. 

Q.    So,  if  a  farmer  wants  the  Acme  it  is  there? 
A.    Yes. 

Q.    And  the  Acme  and  the  Johnston  and  the  Deering  and 
the  Osborne  are  all  there  and  offered  for  sale  to  the  farmer? 
A.    Yes,  sir. 
Q.    And  the  explanation  of  the  percentage  is  that  the  farm- 

2  ers  prefer  the  International  machines? 

A.    Yes.    I  think  I  sell  nearly  all  that  are  sold  there. 
Mr.  Grosvenor:    I  object  to  that  as  leading. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.    Does  the  Johnston  agent  handle  any  of  the  Interna- 
tional lines? 
A.    No,  I  think  not. 
Q.    How  long  has  he  been  handling  the  Johnston  lines? 

3  A.    About  three  years. 


VICTOR  G-.  BENZ,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Benz,  you  are  in  business  at  Ann  Arbor,  Michigan? 

A.    Yes,  sir. 

Q.    What  is  the  firm  name? 

A.    Benz  Bros. 

Q.    And  you  are  one  of  the  brothers? 

A.    Yes. 

Q.  Are  you  engaged  in  the  agricultural  implement  busi- 
ness? 

A.    Yes,  sir. 

Q.  How  much  business  do  you  do  a  year  in  the  agricultural 
implement  line? 

A.    Probably  $75,000  to  $100,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    About  $20,000. 
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Q.  So  from  a  third  to  a  quarter  of  your  business  is  with 
the  International  Harvester  Company? 

A.    Just  about. 

Q.    What  line  of  binders  do  you  handle? 

A..    The  Deering  and  the  McCormick. 

Q.    What  line  of  sulky  hay  rakes? 

A.  The  Deering  and  the  McCormick  and  the  Walter  A. 
Wood. 

Q.    What  line  of  mowers? 

A.  The  Deering  and  the  McCormick,  and  the  Walter  A. 
Wood. 

Q.  How  long  have  you  handled  the  Walter  A.  Wood  rakes 
and  mowers? 

A.    About  three  ^r  four  years. 

Q.    Do  you  sell  any  of  them? 

A.    Oh,  just  a  few. 

Q.    Do  you  have  them  set  up  on  your  floor? 

A.    Yes. 

Q.    Do  you  sell  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  line  of  farm  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.    Well,  you  mean — 

Q.  Do  you  handle  implements  made  by  other  companies 
than  the  International  which  compete  with  the  International 
Company? 

A.    Oh,  yes. 

Q.    What  lines  do  you  handle? 

A.    The  Deere,  the  Sterling,  and  the  Rock  Island. 

Q.  Mr.  Benz,  has  the  International  Harvester  Company 
said  to  you  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  quit  handling  the  Wood  rake  and  the  Wood 
mower? 

A.    No,  they  have  never  said  that. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  would  buy  more  goods  of  them  in  these  other 
lines  that  they  make? 

A.    No;  they  have  not. 

Q.  If  the  International  Harvester  Company  should  come  to 
you  and  impose  on  you  the  condition  that  you  could  not  han- 
dle their  harvesting  machinery  unless  you  would  quit  han- 
dling the  Wood  mower  and  the  Wood  rake,  or  unless  you 
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would  increase  your  purchases  from  them,  buying  this  and 
that  or  the  other  implement,  what  would  be  the  result? 

A.    I  would  tell  them  to  keep  their  stuff. 

Q.  Is  any  binder  or  mower  other  than  of  International 
make  sold  at  Ann  Arbor,  except  the  ones  you  sell? 

A.    The  Johnston  and  the  Osborne. 

Cross-Examination  hy  Mr.  Grosvenor. 

Q.  How  many  Wood  mowers  did  you  sell  in  1912'? 

A.  I  think  I  sold  one  or  two  last  year — one  or  two  a  year. 

Q.  How  many  Deering? 

A.  About  ten. 

Q.  How  many  Wood  mowers  did  you  sell  in  1911? 

A.  I  think  we  sold  two  of  them. 

Q.  How  many  Deering? 

A.  About  10  or,  12. 

Q.  You  do  not  make  much  of  the  Wood  line? 

A.  Not  very  much. 

Q.  How  many  dealers  are  there  handling  agricultural  im- 
plements at  Ann  Arbor? 

A.  Just  two  of  them. 

Q.  Does  the  other  man  carry  the  McCormick  lines? 

A.  No. 

Q.  What  lines  does  he  carry? 

A.  Just  the  Johnston  and  the  Osborne. 

Q.  He  carries  the  Osborne  binder? 

A.  Yes. 

Q.  And  mower? 

A.  Yes. 

Q.  What  are  the  leading  types  of  binders  and  mowers  in 
your  territory? 

A.  The  Deering  and  the  McCormick,  mostly. 

Q.  And  also  the  Osborne? 

A.  Not  so  very  many;  there  are  a  few  sold. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
in  the  last  five  or  six  years  have  been  International? 

A.  Oh,  about  50  per  cent.  I  should  think,  or  a  little  better 

than  that. 

Q.  What  is  that? 

A.  About  75  per  cent.,  I  guess. 

Q.  What  makes  up  the  other  25  per  cent.  ? 

A.  The  Johnston  and  the  Osborne. 

Q.  The  Osborne  is  part  of  the  International? 
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A.    Yes.    I  mean  the  Johnston  alone.    We  have  not  sold  1 
any  Wood  binders. 

Q.  If  you  consider  the  Osborne  as  part  of  the  Interna- 
tional, what  part  of  the  binders  sold  there  are  International? 

A.    About  75  per  cent. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    About  the  same — 75  per  cent. 

Q.    What  per  cent,  of  the  rakes? 

A.    About  50  per  cent. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    No,  sir. 

Q.    Are  you  positive  about  that?  2 

A.    Well,  I  kind  of  think  so.    There  might  be  a  few,  but— 

Q.    What  is  that? 

A.  But  I  do  not  think  they  do — not  right  now.  Oh,  yes, 
they  do — come  to  think  about  it.  Oh,  yes,  they  have  got  some 
of  my  notes.    Of  course  they  are  subject  to  discount. 

Q.    They  are  notes  that  you  gave  last  fall? 

A.    Yes. 

Q.  For  goods  you  had  on  hand  and  had  not  been  able  to 
sell  during  the  preceding  season;  is  that  right? 

A.    Yes,  that  is  right.  o 

Q.    How  long  have  you  been  in  business? 

A.    About  15  years. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  And  25  per  cent,  of  the  binders  sold  in  your  territory 
are  not  of  International  make? 

A.    No;  they  are  Johnston. 

Q.    The  Johnston  comes  in? 

A.    Yes. 

Q.    And  of  rakes  there  are  a  good  many  more  than  that?      '* 

A.    Oh,  yes,  there  are  more  rakes ;  about  50  per  cent. 

Q.  About  half  of  the  rakes  sold  are  made  by  companies 
other  than  the  International? 

A.    Yes,  sir. 

Q.  So  that  the  other_^dealers  in  these  agricultural  imple- 
ments and  these  harvesting  machines  can  go  in  there  and  find 
a  market? 

A.    Yes. 

Q.    Competition  is  open? 

A.     Yes,  sir. 
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C.  D.  BEEBE,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Beebe,  you  are  in  business  at  Ousted,  Michigan? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Implement  dealer.    The  firm  is.  Beebe  &  Boyd. 

Q.  Farm  implements? 

A.  Farm  implements. 

Q.  How  much  business  do  you  do  a  year? 

A.  We  did  in  the  neighborhood  of  $25,000  last  year. 

Q.  What  proportion  of  that  was  done  with  the  Interna- 
tional Harvester  Company? 

A.  About  50  per  cent. 

Q.  About  50  per  cent,  of  your  business  is  with  the  Inter- 
national Harvester  Company? 

A.  Yes. 

Q.  What  line  of  binders  do  you  handle? 

A.  The  Deering  and  the  Johnston. 

Q.  What  line  of  sulky  hay  rakes? 

A.  The  Ohio  Eake  Company,  and  the  Keystone— Interna- 
tional; we  also  have  the  Johnston  this  year. 

Q.  And  what  mowers? 

A.  The  Johnston,  the  Thomas,  and  the  Deering. 

Q.  How  long  have  you  handled  the  Johnston  line? 

A.  We  have  had  the  contract  for  two  years. 

Q.  Have  you  sold  any  of  the  Johnstons? 

A.  We  sold  last  year  three  of  the  Johnston  mowers. 

Q.  Have  you  sold  any  of  the  Thomas? 

A.  We  have  got  orders  for  two  already  this  year,  that  is 
all. 

Q.  Do  you  keep  the  Thomas  in  stock? 

A.  We  have  a  sample  of  it. 

Q.  Do  you  handle  a  general  line  of  implements? 

A.  Yes,  sir. 

Q.  Do  you  handle  a  line  of  implements  made  by  other 
companies,  implements  that  compete  with  the  International's 
like  implements? 

A.  Yes,  sir. 

Q.  What  lines  do  you  handle? 

A.  The  Gale  and  the  Oliver,  principally. 

Q.  Any  of  the  Roderick  Lean? 
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A.    Some.  i 

Q.    You  buy  of  various  companies? 

A.    Yes,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  had  to  buy  more  goods  of  them  or  you  could 
not  handle  their  harvesting  machinery? 

A.    No,  sir.  f 

Q.  Have  they  said  to  you  that  you  could  not  handle  their 
harvesting  machinery  unless  you  quit  handling  these  compet- 
ing harvesting  lines? 

A.     No,  sir. 

Q.    You  do  a  large  part  of  your  business  with  the  Interna-  2 
tional — 50  per  cent,  of  it  ? 

A.    In  the  neighborhood  of  that. 

Q.  Do  you  do  that  amount  of  business  under  any  compul- 
sion that  they  put  upon  you? 

A.     No,  sir;  simply  accommodation. 

Q.  If  the  International  should  come  to  you  and  say  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
quit  handling  these  competing  lines,  or  unless  you  would  buy 
more  goods  of  them,  what  would  the  result  be? 

A.    I  would  tell  them  that  I  was  running  my  business  and  o 
they  could  sell  me  what  goods  I  wanted  them  to  or  I  would 
buy  elsewhere. 

Q.  Notwithstanding  the  fact  that  half  of  your  business  is 
now  done  with  them,  if  that  condition  were  put  upon  you,  you 
could  make  your  adjustment  and  go  somewhere  else? 

A.    I  certainly  could. 

Cr OSS-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Beebe,  does  the  International  hold  any  of  your 
notes?  * 

A.  They  have  got  some  on  about  three  binders  and  one 
mower,  I  think,  carried  over. 

Q.    Last  year's — 

A.    Yes,  sir,  according  to  contract. 

Q.     Some  goods  that  you  got  last  season? 

A.     Binders  and  mowers. 

Q.    And  were  not  able  to  sell? 

A.    Yes. 

Q.  During  the  preceding  season  did  the  International  hold 
some  of  your  notes  for  goods  in  the  same  way,  that  you  had 
gotten  and  had  not  been  able  to  sell? 
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1  A.    I  had  two  binders,  I  think,  the  year  previous. 

Q.  So  that  for  several  years  the  International  has  held, 
all  the  time,  some  notes  of  yours? 

A.  I  have  been  in  business  only  two  years,  you  see;  this 
is  the  third  season. 

Q.  During  the  two  years  you  have  been  in  business  the 
International  has  held  notes  of  yours? 

A.    According  to  contract,  that  is  all. 

Q.    They  have  held  notes  of  yours  during  two  years? 

A.    Yes,  sir. 

Q.    And  during  the  two  years  has  your  account  with  the 

2  International  been  50  per  cent,  of  your  business  ? 

A.    The  year  previous  to  this  it  was  not  that  much. 

Q:    It  was  less  than  50? 

A.    It  was  less  than  50. 

Q.  You  feel  perfectly  free  and  independent  although  half 
of  your  implement  business  is  with  one  concern,  and  that  con- 
cern holds  your  notes? 

A.     No,  the  Gale  people  have  the  same  proposition  with  us. 

Q.    What  is  that? 

A.    The  Gale  people  give  us  the  same  proposition  with 

0  goods  carried  over. 

Q.    Is  half  of  your  account  with  the  Gale  people? 

A.     Oh,  no. 

Q.    Name  all  the  things  you  buy  from  the  International. 

A.  We  have  the  Deering  contract,  and  are  in  a  position 
to  buy  the  McCormick,  or  Champion,  or  Milwaukee,  or  Piano. 

Q.    Are  there  any  other  dealers  in  your  town? 

A.    Yes,  sir. 

Q.  Do  any  of  those  other  dealers  handle  International 
lines? 

A.    Just  one;  he  handles  the  Osborne. 

1  Q.    Now  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.  We  buy  principally  the  Keystone  rake  and  loader,  some 
tillage  implements,  spring-tooth  harrows. 

Q.  Do  you  buy  any  International  spreaders? 

A.  We  bought  six  the  last  season. 

Q.  And  some  International  wagons? 

A.  No. 

Q.  Any  International  cream  separators? 

A.  No. 

Q.  How  many  Johnston  binders  did  you  sell  in  1912? 
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_A.     We  did  not  sell  any.     We  had  a  sample  of  the  grain  i 
binder,  and  have  got  it  yet.     The  corn  binder  is  our  main — 

Q.    How  many  Johnston  corn  binders  did  you  sell  last  year"? 

A.     Three,  I  think. 

Q.     How  many  Deering  grain  binders'? 

A.    I  think  there  were  seven  sold. 

Q.    And  how  many  Deering  corn  binders'? 

A.    None. 

Q.    Did  you  sell  any  Thomas  mowers  last  year? 

A.     No ;  we  just  took  the  contract  this  year. 

Q.    Did  you  sell  any  Johnston  mowers  last  year? 

A.     Two.  2 

Q.     And  how  many  Deering  mowers? 

A.    I  think  there  were  eleven  of  them. 

Q.  You  have  done  more  pushing  of  the  Deering  lines  than 
you  have  of  the  Johnston? 

A.     Not  necessarily. 

Q.  I  did  not  ask  you  whether  you  had  necessarily.  I  say 
have  you  pushed  the  Deering  lines  more  than  the  Johnston. 

A.  Not  answering  directly:  we  do  not  feel  that  we  are 
pushing  any  line.  We  feel  we  are  selling  the  goods  they  want. 
That  is  the  way  we  put  it  up  to  the  public.  „ 

Q.     You  do  not  push  anything  there?  ^ 

A.  No,  sir,  not  as  individuals.  If  a  man  asks  us  what  is 
the  best  line  to  buy,  we  tell  him  we  have  got  certain  lines  that 
we  think  are  all  right.  But  we  will  sell  a  man  anything  he 
wants,  when  it  comes  to  that. 

Q.     This  is  your  third  season  in  business  ? 

A.    Yes,  sir. 

Q.    What  were  you  doing  before  that? 

A.     Farming. 

Re-direct  Examination  by  Mr.  McHugh.  ■* 

Q.  You  say  the  International  holds  your  notes:  that  is 
under  your  contract  terms? 

A.    Yes,  sir. 

Q.  It  is  the  usual  thing  in  the  implement  business,  where 
goods  are  carried  over? 

A.    Yes,  sir. 

Q.  If  you  want  to  buy  them  you  give  your  note  payable 
on  next  fall's  terms? 

A.    Yes,  sir. 
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1  Q.    That  is  the  ordinary  course  of  business,  and  is  followed 
by  the  other  companies? 

A.    Gale  and  Johnston  did  the  same  thing  with  us  this  pres- 
ent season. 
Q.    It  is  all  under  contract? 
A.    It  is  all  under  contract. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.    Do  these  other  companies  hold  your  notes,  too,  for  last 

2  year's  goods? 

A.    The  Gale  people  have  one. 

Q.  Does  the  Gale  Company  hold  your  note  to-day  for  last 
year's  goods? 

A.    It  was  paid  the  20th  of  this  month. 

Q.  Then  the  Gale  people  do  not  hold  any  of  your  notes 
to-day? 

A.    Not  to-day. 

Q.    Do  the  Deere  people  hold  any  of  your  notes  to-day? 

A.    I  do  not  believe  they  do. 

Q.    Does  the  Johnston  Company  hold  any  of  your  notes  to- 

3  day? 

A.    No. 

Q.    Does  anybody  hold  any  of  your  notes  to-day  except  the 
International? 
A.    No. 

Re-re-direct  Examination  by  Mr.  McHugh. 

Q.    But  you  did  give  a  note  to  the  Gale  Company,  it  came 
due  on  the  20th  of  this  month,  and  it  was  paid? 
.       A.    Yes,  sir. 

*      Q.    And  the  International  note,  when  it  comes  due,  will  be 
paid  in  the  same  way? 
A.    In  just  the  same  way. 


E.  E.  BAREON,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Barron,  you  are  in  business  in  Howell,  Michigan? 
A.    Yes,  sir. 
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Q.    What  is  your  business? 

A.    Implements,  buggies,  harness,  and  seeds. 

Q.    How  much  business  do  you  do  a  year? 

A.    Do  you  mean  all  together? 

Q.    All  together,  if  you  have  no  objection. 

A.    "We  run  as  high  as  $54,000. 

Q.  How  much  business  do  you  do  a  year  in  implements  and 
twine  ? 

A.    Around  |45,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    We  run  as  high  as  $17,000. 

Q.    What  is  the  average? 

A.    Around  $14,000  or  $15,000. 

Q.  Is  it  fair  to  say  about  a  third  of  your  business  in  im- 
plements is  with  the  International? 

A.    I  should  think  so,  yes. 

Q.    What  line  of  binders  do  you  handle? 

A.    The  Deering. 

Q.    What  sulky  hay  rakes? 
_  A.    We  have  no  trade  in  sulky  hay  rakes ;  it  is  all  side-de- 
livery rakes. 

Q.    What  side-delivery  rakes  do  you  handle? 

A.    We  handle  the  Keystone  and  the  Ohio. 

Q.    What  line  of  mowers  do  you  handle  ? 

A.    The  Deering. 

Q.    Do  you  handle  a  general  line  of  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  We  handle  the  Deere  line,  the  Gale  line,  the  Eoderick 
Lean,  the  Ohio  Bake,  and  the  Oliver.  Those  are  the  principal 
ones. 

Q.  In  your  country  and  throughout  that  territory  the  side- 
delivery  rake  is  a  much  more  important  implement  than  the 
sulky  rake? 

A.    Sure,  yes,  sir. 

Q.    You  sell  them  in  much  larger  proportion? 

A.  ■  Yes,  sir. 

Q.  Mr.  Barron,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
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1  macMnery  unless  you  increased  your  purchases  from  that 
company  in  their  other  line  of  implements? 

A.    Never. 

Q.  Has  the  company  ever  said  to  you  that  you  could  not 
handle  their  harvesting  machinery  unless  you  would  decrease 
your  business  with  their  competitors? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  put 
that  to  you  as  a  condition,  that  you  could  not  handle  their 
harvesting  machinery  unless  you  did  increase  your  purchases 
from  that  company  by  buying  this  or  that  or  the  other  of  their 

2  longer  line  of  implements,  what  would  the  result  be? 

A.    I  would  not  stand  for  it ;  I  would  abandon  their  goods. 

Q.  What  binders  other  than  of  International  make  are  sold 
at  Howell? 

A.    The  Johnston. 

Q.    How  long  has  the  Johnston  been  sold  at  Howell? 

A.    Four  or  five  years. 

Q.    Is  the  competition  active? 

A.    Very  active;  yes,  sir. 

Q.    They  sell  Johnston  binders  there? 
o      A.    Yes,  sir. 

Q.  Is  the  Johnston  handled  at  any  town  round  about 
Howell? 

A.    Yes,  at  Fowlerville. 

Q.  Is  the  Walter  A.  Wood  harvesting  line  handled  in  any 
town  round  about  you? 

A.    Yes,  sir,  at  Pinckney  and  Fowlerville,  both. 

Q.  And  you  meet  the  compe'tition  of  those  machines  from 
those  towns? 

A.    Yes,  sir. 

Q.    So  that  the  competition  between  the  International  lines 
4  of  harvesting  machinery  and  the  Wood  and  the  Johnston  is 
active  in  that  territory? 

A.    Very  active;  yes,  sir. 

Cross-Exammation  by  Mr.  Grosvenor. 

Q.  How  many  dealers  are  there  handling  harvesting  im- 
plements in  Howell,  Michigan? 

A.    Three. 

Q.  Does  one  of  the  other  dealers  handle  the  McCormick 
lines? 

A.    No,  sir. 
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Q.    What  lines  do  these  other  two  dealers  handle  1 

A.  One  handles  the  Osborne  and  the  other  handles  the 
Johnston. 

Q.  "What  are  the  leading  lines  of  binders  and  mowers  in 
your  territory? 

A.  The  Deering,  the  McCormick,  the  Johnston,  and  the 
Wood. 

Q.    How  long  have  you  been  in  business  ? 

A.  Do  you  mean  for  myself,  or  in  the  implement  business 
all  together? 

Q.     In  the  implement  business. 

A.    20  years. 

Q.     Always  around  Howell? 

A.    Yes,  sir. 

Q.  Has  the  Wood  binder  and  mower  been  sold  all  that 
time? 

A.  Practically  all  the  time.  There  was  a  time  when  they 
were  not  doing  business,  when  they  were  in  the  hands  of 
receivers. 

Q.    Has  the  Osborne  been  sold  all  that  time? 

A.    No ;  just  about  the  last  ten  years. 

Q.    How  long  has  the  Johnston  been  sold  there? 

A.    The  last  five  or  six  years. 

Q.  How  many  of  the  Ohio  side-delivery  rakes  did  you  sell 
last  year? 

A.    Either  10  or  12;  somewhere  around  there. 

Q.    How  many  Keystone? 

A.    15. 

Q.  There  are  International  agents  at  both  the  places  you 
named  on  direct  examination,  namely,  those  towns  in  your 
neighborhood  where  there  is  a  Wood  agent  and  a  Johnston 
agent? 

A.    Yes,  sir. 

Q     There  are  International  agents  at  both  of  those  places? 

A.    Yes,  sir. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    Yes,  sir. 

Q.    What  are  those  notes  given  for? 

A.    For  goods  on  hand  last  fall,  and  carried  over  to  1913. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.    Given  in  the  ordinary  course  of  business? 
A.    Yes,  sir. 
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1       Q.  Notes  not  yet  due? 

A.  No,  sir.  ' 

Q.  Nothing  unusual  about  that? 

A.  No,  sir. 

Q.  You  do  not  feel  under  any  obligation  on  account  of  that 
note? 

A.  Not  at  all. 


WILLIAM  E.  PAYNE,  being  duly  sworn  as  a  witness  on  be- 
2      half  of  the  defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  McHugh. 

Q.  Mr.  Payne,  you  are  in  business  at  Owasso,  Michigan? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Agricultural  implements. 

Q.  How  much  business  do  you  do  a  year? 

A.  $40,000  to  $45,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
^  tional  Harvester  Company? 

A.  About  15  per  cent. 

Q.  About  15  per  cent,  of  your  business? 

A.  Yes. 

Q.  What  line  of  binders  do  you  handle? 

A.  The  McCormick. 

Q.  What  line  of  sulky  hay  rakes? 

A.  The  McCormick. 

Q.  What  line  of  mowers? 

A.  The  McCormick. 

Q.  The  sulky  hay  rake  is  not  the  important  hay  implement 
4  in  your  country? 

A.  No,  sir;  we  sell  very  few  of  them. 

Q.  What  rake  is  the  important  one? 

A.  The  side-delivery  rake. 

Q.  What  side-delivery  hay  rake  do  you  handle  ? 

A.  The  Dayton. 

Q.  One  made  at  Dayton,  Ohio? 

A.  Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements? 

A.  Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  made 
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by  other  companies  and  sold  in  competition  with  like  imple-   ] 
ments  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines? 

A.    I  handle  the  John  Deere  goods  and  the  Gale  goods. 

Q.     Some  Studebaker? 

A.     Studebaker  wagons,  buggies. 

Q.  Mr.  Payne,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  the  Dayton  side-delivery 
rake? 

A.     No,  sir;  never.  2 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  that  company  in 
their  other  line  of  implements? 

A.     Never. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  quit  handling  this 
other  side-delivery  rake,  or  unless  you  did  increase  your  pur- 
chases from  that  company  by  buying  this  and  that  or  the  3 
other  of  their  long  line  of  implements,  what  would  the  result 
be? 

A.  We  would  pay  them  what  we  owed  them  and  buy  some- 
thing else. 

Q.  How  long  have  you  handled  the  Dayton  side-delivery 
rake? 

A.  I  think  about  eight  years,  ever  since  it  was  built.  We 
took  the  first  ones  that  they  put  out.  I  think  it  is  seven  or 
eight  years. 

Q.  You  think  it  is  seven  or  eight  years,  and  have  handled 
it  ever  since?  _  4 

A.    Yes.    Before  that  we  handled  the  Dain. 

Q.    Before  that  you  handled  the  Dain  side-delivery  rake? 

A.    Yes. 

Q.    How  long  did  you  handle  the  Dain  side-delivery  rake? 

A.     Seven  or  eight  years. 

Q.  And  during  the  time  you  were  handling  the  Dain  side- 
delivery  rake  you  were  handling  the  McCormick  binder  and 
mower? 

A.    Yes,  sir. 


498  William  E.  Payne,  Cross-Examination. 

Gross-Examination  by  Mr.  Grosvenor. 

Q.  You  say  that  if  you  had  such  trouble  as  has  been  sug- 
gested to  you  hypothetically  on  the  direct  examination,  you 
would  pay  the  International  what  you  owe  them  and  buy 
somewhere  else.  Are  you  in  the  debt  of  the  International 
Harvester  Company? 

A.    I  would  probably  be  if  I  had  some  goods  there. 

Q.    Do  they  hold  any  of  your  notes? 

A.    Yes,  they  hold  some  of  our  notes,  but  they  are  not  due. 

Q.    For  goods  you  got  last  season  and  carried  over? 

A.     Carried  over. 

Q.  You  got  more  goods  from  them  than  you  could  sell ;  is 
that  right? 

A.    Yes,  that  is  true.    No  large  amount. 

Q.    What  do  those  notes  apply  to — spreaders,  wagons? 

A.  Some  spreaders  and — ^I  guess  it  is  all  spreaders  we 
have  got  now,  this  year. 

Q.    You  do  not  generally  give  notes  for  commission  goods? 

A.  No,  sir.  A  year  ago  we  bought  binders  and  gave  them 
a  note  for  those,  but  not  this  year. 

Q.    How  many  dealers  are  there  at  Owasso? 

A.     Two  besides  ourselves. 

Q.    Wliat  harvesting  lines  do  the  other  two  dealers  carry? 

A.     One  handles  the  Milwaukee  and  the  other  the  Deering. 

Q.  So  that  each  of  the  three  dealers  in  your  town  carries 
one  of  the  International  harvesting  lines  ? 

A.    Yes,  sir. 

Q.    'What  per  cent,  of  the  binders  sold  around  your  terri- 
tory, in  the  last  five  or  six  years,  have  been  of  International 
make? 
I       A.    I  should  judge  95  per  cent. 

Q.    What  per  cent,  of  the  mowers  sold  around  there? 

A.    The  same  amount. 

Q.    Have  been  International? 

A.    Yes. 

Q.    Are  -there  any  International  side-delivery  rakes  sold 

there? 
A.    Yes,  sir. 
Q.    Each  of  these  other  dealers  carries  an  International 

line? 
A.    Not  each  of  them. 
Q.    Beg  pardon? 
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A.     They  each  carry  some,  but  not  of  the  rakes.     One  of  1 
them  carries  the  International  rake. 

Q.     You  are  talking  now  about  the  side-delivery  rake? 

A.     Yes,  sir. 

Q.     You  do  not  carry  any  International  side-delivery  rakes  I 

A.    No. 

Q.     What  per  cent,  of  the  twine  is  International? 

A.     I  presume  this  year  75  or  80  per  cent,  of  the  twine 
there  would  be  International. 

Q.     What  per  cent,  of  the  tedders  are  International? 

A.     They  are  practically  all,  but  there  is  no  tedder  trade 
there ;  none  of  us  selling  them.  2 

Q.     You  do  not  sell  many  com  binders,  do  you? 

A.     Oh,  a  few. 

Q.    Are  corn  binders  nearly  all  International? 

A.     Nearly  all. 

Q.     Are  there  many  shockers  or  shredders? 

A.     No  stockers;  some  shredders. 

Q.     Are  those  mostly  International? 

A.     Not  the  shredders. 

Q.     What  per  cent,  of  the  spreader  business  is  Interna- 
tional? g 

A.     I  should  judge  75  per  cent,  in  the  territory,  among 
other  dealers  and  myself. 


JASON  E.  TAYLOE,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Taylor,  you  are  in  business  at  Mason,  Michigan? 

A.  Yes,  sir. 

Q.  What  is  your  business  ? 

A.  Selling  farm  implements  and  heavy  machinery. 

Q.  That  is,  farm  machinery? 

A.  Yes ;  threshing  machinery. 

Q.  Yes,  but  I  mean  it  is  all  farm  implements. 

A.  Yes. 

Q.  How  much  business  do  you  do  a  year? 

A.  From  $30,000  to  $40,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.  About  $4,000  or  $5,000. 
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1  _Q.  About  one-seventh  or  one-eighth  of  your  business  is 
with  the  International  Harvester  Company? 

A.  Yes. 

Q.  What  line  of  binders  do  you  handle? 

A.  The  McCormick  and  the  Johnston. 

Q.  What  line  of  sulky  hay  rakes  ? 

A.  The  Keystone  (International)  and  the  Sterling. 

Q.  What  line  of  mowers  ? 

A.  The  McCormick  and  the  Johnston. 

Q.  How  long  have  you  handled  the  Johnston? 

A.     Off  and  on  for  about  seven  years. 

2  Q.  Do  you  sell  more  side-delivery  rakes  than  sulky  rakes? 
A.  Yes,  sir. 

Q.     What  side-delivery  rakes  do  you  handle? 

A.     The  International  (Keystone)  and  the  Sterling. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

3  Q.    What  lines  in  general? 

A.  I  handle  the  Gale  and  the  Krause  cultivators,  and  the 
Syracuse  harrows  and  plows. 

Q.    Wagons? 

A.    Wagons. 

Q.    What  wagons? 

A,     The  Milburn  wagon  and  the  Lansing  wagon. 

Q.  Mr.  Taylor,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  the  Johnston  line? 

A.    No,  sir. 

4  Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  quit  handling  the  other  rake? 

A.    No,  sir. 

Q.  Has  the  International  Company  ever  said  to  you  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
increased  your  purchases  from  the  company  in  other  lines  of 
implements  that  they  make? 

A.    No,  sir. 

Q.  If  they  put  to  you  the  condition  that  you  had  to  quit 
handling  these  competing  harvesting  lines,  or  had  to  buy  more 
goods  of  them,  of  this,  and  that,  or  the  other  implements,  or 
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you  could  not  handle  their  harvesting  lines,  what  would  the  1 
effect  of  it  be  ? 

A.  It  would  not  have  any  effect  on  me ;  I  would  sell  the 
other  lines. 

Cross-Examination  hy  Mr.  Grosvenor. 

Q.  How  many  dealers  are  there  handling  harvesting  im- 
plements and  other  agricultural  implements  in  Mason,  Michi- 
gan? 

A.  Two  others. 

Q.  One  of  these  other  dealers  handles  the  Osborne  lines?  2 

A.  Yes,  sir, 

Q.  What  lines  does  the  third  dealer  handle? 

A.  The  Deering. 

Q.  So  that  each  of  the  three  dealers  in  your  town  handles 
one  of  the  International  harvesting  lines  ? 

A.  Yes,  sir. 

Q.  Do  you  carry  also  the  Johnston  line? 

A.  Yes,  sir. 

Q.  How  many  Johnston  grain  binders  did  you  sell  last 
year  ?  o 

A.  Three.  ^ 

Q.  How  many  McCormick? 

A.  I  think  it  was  either  four  or  five;  I  am  not  sure  about 

those  McCormicks. 

Q.  How  many  McCormick  com  binders  did  you  sell? 

A.  I  think  five. 

Q.  How  many  Johnston? 

A.  Eight. 

Q.  How  many  Johnston  mowers? 

A.  Two. 

Q.  How  many  McCormick?  4 

A.  I  do  not  remember  exactly ;  eight  or  ten  last  year. 

Q.  Are  the  McCormick  and  the  Deering  the  leading  lines 
of  binders  and  mowers  in  your  territory? 

A.  And  the  Osborne. 

Q.  What  per  cent,  of  the  grain  binders  sold  in  your  terri- 
tory are  of  International  make? 

A.  I  presume  it  was  85  per  cent,  last  year. 

Q.  WTiat  per  cent,  of  the  mowers  are  International? 

A.  About  90  per  cent. 

Q.  Are  the  Liternational  side-delivery  rakes  sold  there? 

A.  Yes,  sir. 
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Q.  What  per  cent,  of  the  side-delivery  rakes  are  Interna 
tional? 

A.    About  50  per  cent.,  I  guess. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    About  60  per  cent,  that  is  sold  by  dealers. 

Q.    What  per  cent,  of  the  spreaders  are  International? 

A.    I  presume  about  60  per  cent.,  last  year. 

Q.    Are  many  tedders  sold  there? 

A.    A  few. 

Q.    What  per  cent,  of  those  are  International? 

A.    I  think  about  100  per  cent,  last  year. 

Q.     Are  many  hay  presses  sold? 

A.     Hay  presses,  no. 

Q.     Or  corn  shredders? 

A.     Yes,  sir. 

Q.     What  per  cent,  of  those  are  International? 

A.    I  think  100  per  cent,  last  year. 

Q.    What  per  cent,  of  the  wagons  are  International  ? 

A.     75  per  cent.,  I  presume. 

Q.  What  per  cent,  of  the  harrows  sold  around  there  ar 
International? 

A.     70  per  cent. 

Q.    What  per  cent,  of  the  cutivators? 

A.  I  do  not  think  the  International  have  sold  any  ther( 
Oh,  they  do  of  their  hand  ciiltivators,  yes.  They  sell  probabl; 
50  per  cent,  of  the  walking  cultivators,  one-horse  cultivators 
Wheel  cultivators;  I  do  not  think  they  have  any — two-hors 
cultivators. 

Q.     Are  any  shockers  sold  there? 

A.     No,  I  do  not  think  so. 

Q.     Or  buskers? 

A.    Huskers  and  shredders,  yes,  sir. 

Q.     The  same  per  cent,  of  them  as  of  the  shredders? 

A.    Yes. 

Q.  What  per  cent,  of  the  com  binder  business  is  Interna 
tional? 

A.     I  presume  about  70  per  cent,  last  year. 

Q.     No  headers  sold  there,  are  there? 

A.     No,  sir. 

Q.    ,Are  there  a  good  many  cream  separators  sold? 

A.     There  are  some,  yes. 

Q.     What  per  cent,  of  those  are  International? 

A.     I  presume  40  per  cent. 
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EDWIN  J.  FOSTER,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Foster,  you  are  in  business  at  Grass  Lake,  Michi- 
gan? 

A.    Yes,  sir. 

Q.    What  is  your  business,  please? 

A.    Hardware  and  implements. 

Q.    How  much  business  do  you  do  a  year?  ^ 

A.     Approximately  $25,000. 

Q.  How  much  business  do  you  do  in  farm  implements,  in- 
cluding twine? 

A.    Perhaps  about  a  third  of  that. 

Q.    A  little  over  $8,000? 

A.    Yes. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company  a  year? 

A.     Perhaps  $1,500. 

Q.     So,  between  one-fifth  and  one-sixth  of  your  business  in  3 
implements  would  be  with  the  International  Harvester  Com- 
pany? 

A.    About  that,  yes. 

Q.    What  line  of  binders  do  you  handle? 

A.     The  McCormick  and  the  Johnston. 

Q.  Wliat  line  of  sulky  hay  rakes?  Or  do  you  sell  any  of 
those? 

A.    We  do  not  sell  many  sulky;  we  sell  side-delivery  mostly. 

Q.    What  line  of  mowers  do  you  handle? 

A.     The  Johnston  and  the  McCormick. 

Q.    What  twine  do  you  sell?  4 

A.     The  Plymouth  and  the  International. 

Q.    What  side-delivery  rakes  do  you  handle? 

A.     The  John  Deere,  the  Sterling,  and  the  International. 

Q.     Do  you  handle  a  general  line  of  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  implements  other  than 
harvesting  machinery  made  by  other  companies  and  sold  in 
competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle  ? 
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A.  We  handle  the  John  Deere,  the  Gale,  and  some  of  th< 
Bateman  Manufacturing  Company,  known  as  the  Iron  Age. 

Q.     Some  Fuller  &  Johnston? 

A.    Fuller  &  Johnston  gasoline  engines,  yes. 

Q.    What  wagons  do  you  handle? 

A.    We  handle  mostly  Studebaker. 

Q.  How  long  have  you  handled  the  Johnston  harvesting 
line  of  binders  and  mowers? 

A.     To  guess  at  it  I  should  say  six  or  seven  years, 

Q.    You  handle  the  corn  binder  as  well,  of  course? 

A.    Yes. 

Q.    How  long  have  you  handled  the  MoCormick  lines? 

A.  Quite  a  good  many  years.  I  presume  10  or  12  years 
maybe  longer. 

Q.  Mr.  Foster,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  if  you  did  not  quit  handling  the  Johnston  line? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  sai( 
to  you  that  you  could  not  handle  their  harvesting  machiner 
unless  you  increased  your  purchases  from  them  of  their  othe; 
lines  of  goods? 

A.    No. 

Q.  If  the  International  Harvester  Company  should  put  ti 
you  the  condition  that  you  could  not  handle  their  harvestinj 
machinery  unless  you  did  quit  handling  the  Johnston  line,  o 
unless  you  did  increase  your  purchases  from  the  Interna 
tional  of  their  other  lines  of  implements,  what  would  the  re 
suit  be? 

A.     I  would  quit  them,  I  guess. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Foster,  how  many  years  have  the  Johnston  line 
been  sold  at  Grass  Lake? 

A.  I  have  handled  them  ever  since  any  one  has  handle( 
them  there  at  all.  I  should  guess  about  six  years,  possibl; 
seven. 

Q.     They  were  not  handled  there  before  you  took  them  on 

A.     Not  that  I  know  of. 

Q.     How  many  implement  dealers  are  there  in  Grass  Lake 

A.     Three. 

Q.     What  harvesting  lines  do  the  other  two  dealers  handle 

A.     One  has  the  Milwaukee  line  and  the  other  the  Deering 
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Q.    How  many  Johnston  grain  binders  did  you  selF  last  i 
year? 

A.     No  grain  binders. 

Q.    How  many  McOormick  grain  binders  did  you  sell? 

A.     One. 

Q.    That  is  not  much  of  a  binder  territory,  is  it? 

A.    We  had  no  wheat,  much,  last  year;  the  wheat  was 
pretty  nearly  a  failure  in  our  locality. 

Q.    In  1911  how  many  Johnston  grain  binders  did  you  sell? 

A.    One,  I  think. 

Q.    How  many  McOormick? 

A.    About  the  same.  2 

Q.    How  many  Johnston  corn  binders  did  you  sell  in  1912? 

A.    In  1912  four  or  five. 

Q.    How  many  McOormick? 

A.     One. 

Q.     How  many  Johnston  mowers  did  you  sell  in  1912  ? 

A.     About  three,  I  think ;  something  like  that. 

Q.    How  many  McOormick? 

A.     Four  or  fi,ve. 

Q.     What  are  the  leading  lines  of  harvesting  implements  in 
your  town?  „ 

A.    Those  three  lines,  the  Deering,  the  Milwaukee,  and  the  " 
McOormick — and  the  Johnston. 

Q.     What  per  cent,  of  the  binders  sold  there  in  the  last 
seven  years  have  been  of  International  make? 

A.     Does  that  include  corn  binders,  or  grain  binders? 

Q.     Grain  binders. 

A.     Grain  binders — well,  I  should  think  three-fourths  In- 
ternational. 

Q.    What  per  cent,  of  the  com  binders  have  been  Interna- 
tional? 

A.     That  is,  the  total  business  in  the  locality?  4 

Q.    Yes. 

A.    I  should  think  among  all  the  dealers  perhaps  three- 
quarters. 

Q.    What  per  cent,  of  the  mowers  have  been  International 
in  the  last  seven  years? 

A.     About  that  proportion,  I  should  think. 

Q.     75  per  cent.? 

A.    Approximately. 

Q.     Did  you  say  your  territory  is  a  territory  where  the 
sulky  rake  or  the  side-delivery  rake  is  sold  mostly? 

A.     The  side-delivery  mostly,  now. 
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Q.  What  per  cent,  of  the  side-delivery  rakes  have  been  h 
ternational? 

A.    I  should  think  three-quarters,  something  like  it. 

Q.    What  per  cent,  of  the  twine  has  been  International? 

A.     That  you  apply  to  all  the  dealers'? 

Q.    Yes.    I  mean  in  your  territory. 

A.  I  think  anyhow  three-quarters.  I  think  I  am  the  on] 
one  who  handles  other  twine  than  International  there,  that 
happen  to  know  of. 

Q.  You  are  the  only  one  who  handles  twine  that  is  not  Ii 
ternational,  you  mean? 

A.     That  I  know  of;  yes,  sir. 

Q.  You  carry  some  International  twine,  anyway,  do  yo 
not? 

A.    Yes. 

Q.     Are  there  many  tedders  sold? 

A.  When  we  have  a  light  hay  crop  we  hardly  ever  sell  an^ 
When  we  have  quite  a  good  hay  crop  we  sell  quite  a  goo 
many.  Last  year  our  hay  crop  was  light  and  we  did  not  se 
many. 

Q.  What  per  cent,  of  the  tedders  sold  there  in  the  last  fiv 
or  six  or  seven  years  have  been  International? 

A.     A  pretty  small  percentage ;  mostly  Thomas. 

Q.    What  per  cent,  of  the  spreaders  are  International? 

A.     Three-quarters,  I  should  think. 

Q.    What  per  cent,  of  the  wagons? 

A.  Very  few  wagons,  that  I  know  of,  of  the  Internationa 
have  been  sold  there. 


Re-direct  Examination  by  Mr.  McHugh. 

Q.  I  just  want  to  see  how  definite  your  knowledge  is.  Tak 
spreaders.  How  many  manure  spreaders  of  Internationa 
make  were  sold  in  your  territory  last  year?    Do  you  know 

A.  That  would  be  kind  of  guess  work.  I  do  not  know  ex 
actly  how  many  the  other  agents  sold. 

Q.  Do  you  know  how  many  John  Deere  manure  spreader 
were  sold  in  your  territory  last  fall? 

A.     Three,  I  think,  that  we  sold. 

Q.     You  sold? 

A.    Yes. 

Q.  But  do  you  know  how  many  were  sold  in  the  territor 
by  other  dealers? 

A.    Double  that  amount,  perhaps. 
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Q.  _  You  say  "perhaps."  I  am  just  inquiring  to  know  how 
definite  youi-  knowledge  is  on  the  subject.  Do  you  know  how 
many  manure  spreaders  all  told  were  sold  last  year,  in  all  your 
district? 

A.     No,  not  exactly ;  but  I  think  seven  or  eight  in  spreaders. 

Q.    You  have  got  a  general  idea  about  it,  that  is  all? 

A.    A  general  idea,  yes. 

Q.  The  percentages  you  are  giving  you  do  not  assume  to 
know  definitely  or  accurately  about  ? 

A.    No. 

Q.    It  is  a  broad  guess  from  a  general,  vague  idea? 

A.     That  is  it. 

Mr.  Grosvenor:  Q.  The  answers  you  have  given  in  re- 
sponse to  my  questions  are  based  upon  information  you  have 
obtained  from  observation  of  sales  by  yourself  and  your  com- 
petitors in  the  territory  in  which  you  do  business? 

A.    Yes,  sir. 


FRANK  STAS'EE,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  Doyle. 

Q.  You  may  state  your  name  and  postofi&ce  address. 

A.  Frank  Staser ;  Newburg,  Indiana. 

Q.  And  your  business? 

A.  Farmer. 

Q.  How  long  have  you  been  farming? 

A.  All  my  life. 

Q.  How  many  acres  in  your  farm? 

A.  I  have  got  400  in  my  farm. 

Q.  Is  that  all  in  cultivation? 

A.  Yes,  sir. 

Q.  What  crops  do  you  raise? 

A.  I  raise  corn,  wheat,  clover,  and  some  timothy. 

Q.  What  make  of  grain  binder  do  you  use? 

A.  I  am  using  the  Deering,  8-ft.  binder. 

Q.  What  mower? 

A.  The  McCormick  mower,  5-ft. 

Q.  How  long  have  you  been  accustomed  to  the  use  of  the 
Deering  grain  binder? 

A.  About  six  years;  before  that  I  used  the  McCormick 
binder. 
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[       Q.     So,  ever  since  you  have  been  farming  you  have  used 
the  grain  binder? 

A.    Yes,  sir ;  the  McCormick  and  the  Deering. 

Mr.  Grosvenor :  How  many  years  does  that  make,  that  you 
have  known  how  to  use  a  binder? 

The  Witness:  Oh,  ever  since  they  came  out,  probably  26 
or  27  years. 

Q.  In  the  past  ten  years  have  you  observed  any  improve- 
ment in  the  grain  binder  as  shown  in  its  work? 

A.    Yes,  sir;  I  think  there  has  been  a  wonderful  improve- 
ment. 
!      Q.    You  might  briefly  state  what  you  have  observed  along 
that  line,  from  your  own  experience. 

A.  I  think  the  greatest  improvement  is  the  trucks  in  front, 
to  take  the  weight  off  of  the  horses.  That  was  why  I  changed 
from  McCormick  to  a  Deering.  The  McCormick  at  that  time 
had  no  front  trucks,  and  they  were  killing  on  the  team — ^the 
weight  of  the  tongue. 

Q.  Can  you  buy  makes  of  binders  and  mowers  other  than 
the  International  make  round  about  you? 

A.    Yes,  sir ;  we  have  agents  all  through  our  territory. 
[      Q.    You  buy  the  International  make  as  a  matter  of  prefer- 
ence rather  than  of  necessity? 

A.    Yes,  sir,  I  do. 

Q.  What  can  you  say  about  the  repair  and  expert  service 
you  receive  for  your  International  make  of  binder  and  mower? 
Is  that  good  and  satisfactoiy? 

A.    Yes,  sir,  that  is  good. 

Q.  You  may  examine  the  list  I  hand  you  and  state  whether 
or  not  that  is  a  correct  statement  of  the  machinery  you  own 
and  use  in  operating  your  farm,  together  with  the  cost  price 
of  the  same. 

A.    Yes,  sir,  I  think  that  is  right. 

Q.    You  may  aid  your  memory  by  the  use  of  this  list  and 
.  state  what  machinery  you  do  own  and  use  in  operating  your 
farm. 

A.     The  list  is  as  follows : 

List  of  Farm  Tools  Used  by  Frank  Staser,  Newburg,  Ind.,  on 
His  Farm  of  400  Acres. 

Purchase 

Price. 

4  Farm  Wagons  $200.00 

2  Farm  Trucks  60.00 

1  Buggy  or  Surrey  15.00 
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6  Walking  Plows 

72.00 

2  Sulky  Plows 

80.00 

1  Gang  Plow 

180.00 

2  Disc  Plows 

80.00 

1  Disc  Harrow 

30.00 

2  Peg  Harrows 

24.00 

1  Com  Planter 

30.00 

4  Com  Cultivators 

140.00 

1  Grain  Drill 

80.00 

2  Grain  Binders,  Deering 

280.00 

2  Mowing  Machines,  MeCormiek 

90.00 

1  Hay  Rake 

26.00 

4  Hay  Eacks 

64.00 

1  Manure  Spreader 

110.00 

Traction  Engine 

2,200.00 

2  Land  Rollers 

50.00 

Small  Tools — ^hoes,  shovels,  wheelbarrows,  etc. 

25.00 

$3,836.00 

Q.     The  traction  engine  mentioned  by  you. 

costing  $2,200, 

you  use  to  operate  your  gang  plow,  do  you? 

A.    Yes,  sir. 

Q.  And  is  it  used  exclusively  in  carrying  on  your  farm,  as 
you  farm? 

A.    We  use  it.    We  have  done  some  road  work  with  it,  too. 

Q.  You  find  all  the  machinery  you  have  mentioned  useful 
and  necessary  in  carrying  on  the  farm  as  you  do? 

A.    Yes,  sir ;  it  is  all  used  on  the  farm. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    Mr.  Staser,  you  are  a  well-to-do  farmer,  are  you  not? 

A.    Oh,  I  don't  know. 

Q.  Well,  your  farm  is  a  good  deal  larger  than  the  average 
size  of  farm  in  Indiana? 

A.    I  have  a  few  more  acres  than  some  of  them  have. 

Q.  Do  you  know  what  the  average  size  of  farm  is  in  the 
State  of  Indiana? 

A.  No,  I  would  not  know.  I  know  I  made  a  trip  to  Texas 
a  couple  of  years  ago  and  some  of  those  fellows  made  me 
ashamed  of  myself.  One  fellow  told  me  if  I  would  come  down 
there  he  would  give  me  a  section  of  land.  I  told  him  I  had 
pretty  near  a  section. 
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1  Mr.  McHugh :    He  thought  that  was  just  a  truck  garden. 
The  Witness :    It  was  just  truck. 

Q.  We  are  not  talking  about  Texas ;  we  are  talking  about 
Indiana.  The  figures  of  the  Census,  giving  the  size  of  the 
average  farm  in  Indiana,  show  that  in  1910  the  average  num- 
ber of  acres  per  farm  in  the  State  of  Indiana  was  98.8.  Is 
that  about  the  size  of  the  average  farm  in  your  territory? 

A.    I  expect  it  would  be  near  it. 

Q.  So  your  farm  is  about  four  times  larger  than  the  aver- 
age farm  in  your  territory? 

A.     I  have  got  four  children,  and  when  I  die  it  will  even 

2  it  up  again,  you  know. 

Q.  I  don't  suppose  the  farmer  with  a  farm  of  98  or  100 
acres  in  your  vicinity  has  a  traction  engine  costing  $2,200, 
has  he? 

A.    I  am  the  only  one  that  has  one ;  that  is  true. 

Q.  You  are  the  only  farmer  in  your  vicinity  who  has  a  trac- 
tion engine? 

A.    Yes,  sir,  the  only  one. 

Q.    Now  you  are  speaking  of  farmers  having  both  smaller 
and  larger  farms  than  yours? 
g      A.    Yes. 

Q.    Do  you  do  any  contract  work  with  that  traction  engine? 

A.  No,  only  some  road  work;  we  have  not  done  much  con- 
tract work  with  it. 

Q.  You  mean  you  fixed  the  county  road  with  your  traction 
engine? 

A.    We  pulled  a  grader. 

Q.  I  don't  suppose  the  average  farmer  with  100  acres 
has  a  gang  plow  costing  $180,  has  he? 

A.    No,  sir,  I  would  not  think  so.    He  would  have  no  use 
for  it. 
4      Q.    And  he  could  not  use  four  corn  cultivators,  either,  could 
he,  costing  $140? 

A.  I  use  two  shovel  plows  and  two  Janesville  cultivators. 
Isn't  that  right  on  there — four  of  them? 

Q.    Four  corn  cultivators. 

A.  Two  of  them  are  shovel  plows  and  two  of  them  disc 
plows.    I  think  that  is  right. 

Q.  You  have  two  disc  plows  on  here  besides  your  four  corn 
cultivators.  (Showing  list  to  witness.)  You  use  all  of  them, 
do  you — your  four  cultivators  and  your  two  disc  plows? 

A._  Yes,  very  often  I  do.  I  thought  I  gave  only  two  shovel 
plows  and  two  disc  plows ;  that  was  my  recollection. 

Q.    Look  and  see  if  that  list  needs  any  correction. 
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Mr.  Doyle :    They  are  all  four  cultivators.  1 

Mr.  Grosvenor:  I  am  asking  the  witness  to  testify,  not 
Mr.  Doyle. 

A.  Let  us  see  where  those  are  on  there.  Two  disc  plows, 
$80;  two  peg-harrows,  $24 — those  are  the  six-tooth  harrows. 

Q.    And  four  corn  cultivators. 

A.  Well,  that  item  there  must  have  been  wrong;  I  have 
got  them,  but  I  do  not  use  them  all  at  once.  I  have  got  the 
plows. 

Q.    You  are  now  correcting  the  item  for  $140.    I  did  not 
want  to  go  into  it  in  detail,  Mr.  Staser.    This  was  my  ques- 
tion:  Referring  to  the  farms  of  100  acres,  the  average  farm  2 
around  your  parts,  the  farmer  will  not  have  four  corn  culti- 
vators costing  $140,  will  he? 

A.    There  is  120  acres  of  this  ground  that  is — 

Q.  I  am  not  talking  about  your  farm.  I  say  will  the  small 
farmer,  with  100  acres,  have  four  corn  cultivators'? 

A.  No,  such  a  farmer  could  not  afford  to  have  that  many 
teams. 

Q.    How  many  would  he  have? 

A.    He  would  have  probatbly  two  teams. 

Q.    How  much  twine  do  you  use  per  acre?  o 

A.  That  depends  on  the  season.  Last  year  we  used  but 
very  little  twine.  Our  straw  was  very  light.  "We  used  about 
2  pounds  to  the  acre. 

Q.    And  sometimes  you  use  3  pounds? 

A.    And  sometimes  we  use  3. 

Q.    What  will  your  twine  bill  average,  in  dollars  and  cents  ? 

A.  I  believe  I  paid  9  cents  last  year  for  my  twine.  200 
pounds  cut  my  wheat  last  year. 

Q.  But  that  is  a  smaller  amount  of  twine  than  you  gener- 
ally use? 

A.    Yes.    The  twine  costs  me  about  $25  per  year.  4 

Q.    How  many  cattle  have  you  on  your  place? 

A.    I  have  got  two  milch  cows. 

Re-direct  Examination  by  Mr.  Doyle. 

Q.  Is  all  the  land  on  your  place  in  cultivation? 

A.  Yes,  sir. 

Q.  How  much  of  that  do  you  use  for  pasture  ? 

A.  About  8  acres  is  all. 

Q.  And  how  much  for  meadow,  mowing? 
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A.  I  have  got  clover  principally ;  I  have  got  about  60  acres 
in  clover. 

Q.  Aside  from  your  gang  plow  and  your  traction  engine, 
the  average  farmer  and  the  smaller  farmer  would  need  every 
implement  mentioned  in  your  list,  but  not  in  as  great  quan-. 
tity? 

A.    No ;  we  use  all  of  our  tools. 

Q.    And  he  would  use  all  the  tools  that  you  use? 

A.    Yes. 

Q.  The  Census  enumeration,  which  takes  in  truck  gardens 
around  cities,  of  which  there  are  vast  numbers  in  your  state, 
would  not  give  a  very  correct  idea  of  the  size  of  farms  en- 
gaged in  actual  agriculture,  would  it. 

A.    No,  it  would  not. 

Q.  From  your  own  observation  in  your  county  and  where- 
you  are  acquainted,  do  the  farms  there  usually  run  in  units 
from  80  acres  up? 

A.    40,  80,  120,  160. 

Q.  There  are  very  few  farmers  you  know  of  in  your  county 
with  less  than  80  acres? 

A.  Well,  they  are  being  cut  up.  Now  as  the  older  people 
die  out  and  leave  their  children,  instead  of  the  children  going 
off  they  cut  the  land  up,  you  know.  They  are  principally 
Germans  in  that  country,  and  the  boys  stay  right  there  and 
inherit  the  land  and  cut  it  up  in  smaller  parts. 

Q.    And  in  some  instances  farm  it  in  common,  I  suppose? 

A.    Yes,  I  have  known  that  to  be  done,  too. 

Q.  The  farms,  as  they  have  been  until  the  heads  die  off, 
have  been  about  160  acres  or  larger? 

A.  Yes.  They  are  being  cut  up  all  through  my  country 
now. 

Re-cross  Examination  hy  Mr.  Orosvenor. 

Q.  Every  farmer  with  100  acres  has  a  grain  binder, 
hasn't  he? 

A.  Oh,  yes,  and  some  who  have  less  than  100  acres.  They 
have  got  to  have  a  binder,  because  when  the  wheat  harvest 
comes  every  man  has  got  to  take  care  of  his  own  wheat;  he 
can't  wait  until  his  neighbor  comes  and  cuts  it  for  him. 
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J.  F.  SPAFAED,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  Doyle. 

Q.    You  may  state  your  name  and  postoffice  address. 

A.    J.  F.  Spafard ;  Manchester,  Michigan. 

Q.    You  are  engaged  in  farming,  are  you? 

A.    Yes,  sir. 

Q.    How  long  have  you  been  farming? 

A.    About  45  years. 

Q.    How  many  acres  in  your  farm? 

A.    160  under  cultivation. 

Q.    What  crops  do  you  raise  on  your  farm? 

A.  We  raise  wheat,  oats,  corn,  some  alfalfa,  hay,  clover, 
and  timothy. 

Q.    What  make  of  grain  binder  do  you  use? 

A.    The  McCormick. 

Q.  How  long  have  you  been  familiar  with  the  use  of  the 
McCormick  grain  binder? 

A.  I  thirJk  about  35  years.  We  started  in  when  the  wire 
binders  were  first  made. 

Q.  In  the  past  10  years  have  you  noticed  any  improvement 
in  the  McCormick  grain  binder  as  shown  in  the  work  of  the 
machine? 

A.  There  has  been  a  great  improvement  in  the  last  10  years 
over  the  first  make  of  them. 

Q.  Over  the  machine  that  was  made  up  to  10  years  ago: 
what  can  you  say  about  that? 

A.  I  think  there  is  an  improvement  over  any  that  I  ever 
owned. 

Q.  It  runs  lighter  and  does  better  work  generally,, 
doesn't  it? 

A.    It  runs  lighter,  and  there  is  not  so  much  side  draft. 

Q._  Can  you  buy  other  makes  of  binders  and  mowers  than 
the  International  make  around  about  you? 

A.    Yes,  sir. 

Q.  What  can  you  say  of  the  treatment  generally  as  it  per- 
tains to  the  farmer,  as  to  his  binder  and  mower,  whether  you 
get  a  good  expert  and  repair  service  and  get  attention  gen- 
erally? 

A.  I  have  been  perfectly  satisfied  with  the  repair  service 
and  also  the  expert  service. 

Q.    You  may  examine  the  list  I  now  hand  you  and  state  if 
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that  correctly  sets  forth  the  machinery  you  own  and  use  in 
operating  your  farm,  with  the  cost  price  of  the  machinery. 

A.    Yes,  sir,  that  is  as  nearly  right  as  I  think  I  can  make  it. 

Mr.  Doyle.    The  defendants  offer  the  list  in  evidence. 

The  list  is  as  follows : 


List  of  Farm  Tools  Used  by  J.  F.  Spafard,  Manchester, 
on  His  Farm  of  160  Acres. 


Mich. 


Purchase 

Price. 

2  Farm  Wagons 

$105.00 

2  Buggies 

150.00 

2  Walking  Plows,  Oliver 

30.00 

1  Peg  Harrow 

18.00 

2  Spring  Tooth  Harrows,  Weed 

21.00 

1  Corn  Planter,  Sechler 

40.00 

1  Corn  Cultivator,  Kraus 

35.00 

1  Grain  Drill,  Empire 

65.00 

1  Grain  Binder,  MeCormick,  7-ft. 

120.00 

1  Corn  Binder,  Osborne 

120.0Q 

1  Mowing  Machine,  Champion 

45.00 

1  Tedder,  American 

50.00 

1  Hay  Loader,  Sterling 

50.00 

1  Side  Del.  Bake,    " 

50.00 

1  Hay  Back 

10.00 

1  Manure  Spreader,  I.  H.  C. 

120.00 

1  Corn  Sheller,  Hocking  Valley 

8.00 

Small  Tools— hoes,  shovels, 

wheelbarrows,  etc. 

20.00 

$1,057.00 


Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  cattle  have  you,  Mr.  Spafard? 

A.  At  the  present  time  I  have  six. 

Q.  Are  you  in  the  dairy  business  at  all? 

A.  No,  sir,  not  as  a  business. 

Q.  Most  of  your  crops  are  corn  and  small  grain? 

A.  Corn,  wheat,  and  oats;  some  barley,  but  not  much. 

Q.  What  is  your  annual  twine  bill? 

A.  Last  year  I  think  we  used  about  300  pounds. 

Q.  That  is  about  $25  worth.    How  much  did  you  pay  in 
dollars  and  cents  last  year? 
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A.     I  think  it  was  $22.50. 

Q.  Every  farmer  in  your  vicinity  has  a  grain  binder,  has 
he  not? 

A.  Nearly  all.  Once  in  a  while  a  small  farmer  does  not 
have  any;  he  hires  his  grain  cut. 

Q.  The  farmer  will  have  a  grain-  binder  as  a  rule,  even 
though  his  farm  may  be  considerably  less  than  160  acres? 

A.     Oh,  yes. 

Q.    And  all  the  farmers  have  mowers,  have  they  not? 

A.    Pretty  nearly  all. 

Q.  The  Census  figures  show  that  the  average  sized  farm, 
in  1910,  in  the  state  of  Michigan,  is  91.5  acres.  Is  that  about 
the  size  of  farms  in  your  territory — 91  to  100  acres? 

A.  No,  the  majority  of  them  are  about  160 ;  some  of  them 
500  or  600.    Very  few  80-acre  farms. 


AMENZO  M.  COOK,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr,  Doyle. 

Q.  You  may  state  your  name  and  postoffice  address, 

A.  Am'enzo  M.  Cook;  Leslie,  Ingham  County,  Michigan. 

Q.  What  is  your  business,  Mr.  Cook? 

A.  Farming. 

Q.  How  long  have  you  been  farming? 

A.  All  my  life. 

Q.  How  many  acres  in  your  farm? 

A.  In  the  land  I  have  under  control  there  are  370  acres, 
pretty  near. 

Q.  Is  that  all  in  cultivation? 

A.  No,  not  all.  4 

Q.  How  much  of  it  is  in  cultivation  ? 

A.  We  use  about  90  acres  for  pasture. 

Q.  The  balance  of  it  is  cultivated  land? 

A.  Yes,  sir. 

Q.  What  crops  do  you  raise? 

A.  We  raise  a  variety  of  crops — corn,  wheat,  rye,  oatSj 
barley. 

Q.  What  make  of  grain  binder  do  you  use  ? 

A.  We  use  the  Milwaukee. 

Q.  How  long  have  you  been  accustomed  to  the  use  of  the 
Milwaukee  binder? 
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A.    About  eight  years. 

Q.    What  did  you  use  previous  to  that  time  ? 

A.  I  had  various  kinds ;  we  used  five  or  six  different  kinds 
from  first  to  last. 

Q.  In  the  past  ten  years  have  you  noticed  any  marked  im- 
provement in  the  binder  as  affects  the  work  done  by  it,  and 
the  manner  in  which  it  runs? 

A.    I  think  I  have. 

Q.  You  may  briefly  state  what  you  have  observed  about 
that. 

A.  The  side  draft;  easier  on  the  teams'  necks,  for  in- 
stance; it  is  balanced  up  better  than  they  were  formerly. 

Q.  Can  you  buy  makes  of  binders  and  mowers  other  than 
the  International  make  round  about  you? 

Av    Yes,  sir. 

Q.  What  can  you  say  about  the  service,  as  it  affects  the 
farmers  generally,  given  by  the  International  machinery,  as 
to  whether  it  is  good  and  satisfactory  in  the  way  of  repairs 
and  experts,  and  so  forth? 

A.    It  has  been  very  good  with  me. 

Q.    It  has  been  entirely  satisfactory,  has  it? 

A.    Yes,  sir. 

Q.  And  that  has  been  true  of  your  treatment  generally, 
insofar  as  International  machinery  is  concerned? 

A.    I  think  so. 

Q.  Examine  this  list  and  see  if  it  correctly  sets  forth  the 
machinery  you  own  and  use  in  operating  your  farm. 

A.    Yes,  I  think  so. 

Mr.  Doyle:    The  defendants  offer  the  list  in  evidence! 

The  list  is  as  follows : 

List  of  Farm  Tools  Used  by  A.  M.  Cook,  Leslie,  Mich.,  on  His 
Farm  of  370  Acres. 

Purchase 
Price. 

3  Farm  Wagons,  Lansing  and  Jackson  $180.00 
2  Spring  Wagons  (Not  I.  H.  C.  )  100.00 
2  Buggies,  Lansing  and  Columbus                                    145.00 

4  Walking  Plows,  2  Oliver,  2  Syracuse  50.00 
1  Sulky  Plow,  Gale  36.00 
1  Disc  Harrow,  Sterling  28.00 

1  Peg  Harrow,  I.  H.  C.  12.50 

2  Spring  Tooth  Harrows,  I.  H.  C.  30.00 
1  Corn  Planter,  Moline  38.00 

3  Com  Cultivators,  Deere  and  Gale  90.00 
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1  Grain  Drill,  Farmers  Friend  65.00 

1  Grain  Binder,  Milwaukee  118.00 

1  Com  Binder,            "  115.00 

1  Mowing  Machine,    "  45.00 

1  Tedder,  Sterling  28.00 

1  Hay  Loader,  John  Deere  60.00 

1  Side  Del.  Rake,  Sterling  50.00 

3  Hay  Racks,  (local  make)  50.00 

1  Manure  Spreader,  I.  H.  0.  115.00 

1  Cream  Separator,  Cleveland  68.00 

1  Com  Sheller,  Toledo  6.00 

1  Land  Roller,  Berea  24.00 

Small  Tools — hoes,  shovels,  wheelbarrows,  etc.  


$1,453.50 


Q.     The  prices  you  have  given  on  this  list  are  the  cost 
prices,  so  far  as  you  can  remember  them,  are  they? 
A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

3 

Q.  It  has  been  your  observation,  has  it  not,  during  your 
entire  experience  as  a  farmer,  that  agricultural  implements 
generally  have  improved  right  along  from  time  to  time? 

A.     Oh,  I  think  so. 

Q.  And  there  has  been  a  great  improvement  in  agricul- 
tural implements  since  the  time  when  you  were  a  boy? 

A.    Oh,  yes. 

Q.  In  fact  there  has  been  an  entire  change  in  the  method 
of  harvesting  the  crop? 

A.    Yes,  sir.  ^ 

Q.  How  much  do  you  pay  every  year  for  twine,  in  dollars 
and  cents? 

A.  I  could  not  give  you  the  information  exactly.  We  gen- 
erally harvest  from  50  to  lUO  acres  of  grain,  and  use  from  a 
pound  and  a  half  to  three  pounds ;  it  varies  greatly. 

Q.    What  makes  up  the  rest  of  your  370  acres  ? 

A.    Pasture  land. 

Q.    Don't  you  have  any  corn? 

A.    We  aim  to  mow  a  large  quantity  of;  hay  every  year. 

Q.    You  have  a  very  large  hay  crop? 

A.    Yes,  sir. 

Q.    Have  you  a  hay  press? 
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A.  No,  sir. 

Q.  How  many  cattle  have  you  on  your  place? 

A.  At  the  present  time  I  have  30  head. 

Q.  Do  you  raise  stock? 

A.  To  some  extent,  yes,  sir. 

Q.  And  you  are  in  the  dairy  business  1 

A.  Not  very  much  in  the  dairy  business.     Feed  lambs 
and  steers. 

Q.  How  many  lambs  have  you,  how  many  sheep? 

A.  I  have  not  got  any  now. 

Q.  Do  you  use  today  all  of  the  walking  plows  on  this  Ust? 

A.  Yes,  sir. 

(The  hearing  was  here  adjourned  until  the  morning  of 
Thursday,  May  22,  1913,  at  10:00  o'clock.) 
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Federal  Building,  Chicago,  Illinois, 
Thursday,  May  22,  1913,  10:00  A.  M. 

The  hearing  was  resumed  before  the  Special  Examiner, 
Robert  S.  Taylor,  at  the  above  time  and  place. 

Present : 

On  behalf  of  the  petitioner:  Edwin  P.  Grosvenor,  Esq., 
Special  Assistant  to  the  Attorney  General,  and  Jo-  n 
seph  E.  Darling,  Esq. 
On  behalf  of  the  defendants :  Hon.  William  D.  McHugh, 
T.  J.  Doyle,  Esq.,  and  Victor  A.  Remy,  Esq. 

Thereupon  the  following  proceedings  were  had,  to-wit : 


H.  F.  PFINGSTEN,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh.  3 

Q.  Mr.  Pfingsten,  you  are  in  business  at  Hampshire,  Illi- 
nois? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Implement  business. 

Q.  How  long  have  you  been  in  the  business? 

A.  A  little  over  seven  years ;  in  the  eighth  year. 

Q.  What  is  the  annual  volume  of  your  business? 

A.  About  $40,000  a  year.  _      4 

Q.  What  is  the  annual  volume  of  the  business  you  do  with 
the  International  Harvester  Company? 

A.  Between  $18,000  and  $19,000;  sometimes  more  and 
sometimes  less. 

Q.  That  would  be  a  fair  average? 

A.  Yes. 

Q.  What  lines  of  binders,  mowers,  and  sulky  hay  rakes 
do  you  handle? 

A.  The  Deering. 

Q.  Do  you  handle  a  general  line  of  farm  implements? 

A  "Vps  sir 

Q.'  Do  you  handle  a  general  line  of  farm  implements  other 
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than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International  Com- 
pany? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  I  handle  the  John  Deere,  the  Moline  Plow  Company, 
the  Velie  buggies, 

Q.    You  buy  implements  of  various  companies? 

A.    Yes,  sir. 

Q.  Mr.  Pfingsten,  has  the  International  Harvester  Com- 
pany ever  said  to  you  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  quit  doing  so  much  business  with 
competitors  ? 

A.     Noj  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  that  company? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle 
their  harvesting  machinery  unless  you  did  increase  your  pur- 
chases of  that  company  by  buying  this,  and  that,  or  the  other 
of  their  long  line  of  implements,  what  would  the  result  be? 

A.    I  would  tell  them  to  get  out. 

Q.  What  other  makes  of  harvesting  machinery  are  handled 
at  Hampshire,  other  than  of  International  make? 

A.     The  Acme  and  the  Johnston  com  harvester. 

Q.  What  is  the  fact  as  to  whether  competition  is  keen  as 
between  the  various  makes  of  harvesting  machines  there  ? 

A.     They  are  trying  to  sell  them  all  right. 

Q.  Is  the  Acme  harvesting  line  handled  at  any  town  near 
Hampshire  ? 

A.     Four  miles  and  a  half  south. 

Q.    You  meet  that  competition  in  your  business? 

A.    Yes,  sir. 

Q.     And  do  they  solicit  the  farmers  to  buy  the  Acme  there? 

A.    I  think  so. 

Q.     The  Johnston  corn  harvester  is  handled  there  likewise? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.  Pfingsten,  about  50  per  cent,  of  your  implement 
business  is  with  the  International? 
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A.    Something  like  that,  yes.  1 

Q.  How  many  dealers  are  there  in  Hampshire  who  handle 
agricultural  implements  and  harvesting  implements? 

A.    Two. 

Q.  Does  one  of  the  other  dealers  carry  the  MoCormick 
lines? 

A.    No,  sir. 

Q.    What  do  the  other  two  dealers  carry? 

A.     The  Johnston  and  the  Acme. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    I  do  not  think  so. 

Q.    Don't  you  know  whether  they  do  or  not?  2 

A.  WeU,  I  guess  they  do,  but  it  is  not  due — what  they  do 
hold. 

Q.     Then,  they  do  hold  your  notes? 

A.    Yes,  sir. 

Q.  And  those  notes  were  given  for  goods  that  you  pur- 
chased last  season  and  did  not  sell  and  they  are  carried  over 
until  the  next  season? 

A.    Yes,  sir. 

Q.  What  were  the  notes  given  for — spreaders,  or  wagons, 
or  engines?  g 

A.    I  think  it  was  an  engine. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.  The'note  was  given  in  the  ordinary  course  of  business? 

A.  Yes,  sir. 

Q.  Pursuant  to  the  contract  under  which  you  do  business 
with  them? 

A.  Yes,  sir. 

Q.  And  that  is  the  usual  contract  in  the  implement  busi-  a 
ness? 

A.  Yes,  sir. 

Q.  And  the  note  is  not  yet  due? 

A.  No,  sir. 
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A.  H.  BETZ,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugJi. 

Q.    Mr.  Betz,  you  are  in  business  at  Somonauk,  Illinois? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Implements  and  buggies. 

Q.    How  much  business  do  you  do  a  year? 
'      A.    About  $40,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    Averaging  from  $9,000  to  $10,000. 

Q.  So,  a  quarter  or  a  little  less  of  your  business  is  with 
the  International? 

A.    About  that. 

Q.    What  line  of  binders  do  you  handle,  Mr.  Betz? 

A.    The  Deering. 

Q.    What  line  of  sulky  hay  rakes  ? 

A.    There  is  no  sulky  hay  rake  trade  to  speak  of  out  there. 

Q.    It  is  the  side-delivery  rake? 

A.    It  is  the  side-delivery  rake  and  hay  loaders. 

Q.    What  lines  of  those  do  you  handle? 

A.    The  Sandwich  Manufacturing  Company. 

Q.    What  mowers  do  you  handle  ? 

A.    We  handle  the  Deering  principally ;  some  Standard. 

Q.     Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  made 
by  other  companies  and  sold  in  competition  with  like  imple- 
ments of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  The  John  Deere  Plow  Company,  the  Janesville  Manu- 
facturing Company,  the  Sandwich  Manufacturing  Company 
lines,  and  several  small  lines. 

Q.    You  buy  of  various  companies  ? 

A.    Yes,  sir. 

Q.  Mr.  Betz,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  buying  the  Sandwich  rakes? 

A.     No,  sir. 
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Q.     Or  hay  loaders? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  that  company  in 
the  other  line  of  goods  they  sell? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  oome 
to  jou  and  say  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  quit  handling  the  Thomas  rakes,  or  unless 
you  increased  your  purchases  from  the  International  by  buy- 
ing this,  and  that,  or  the  other  of  their  line  of  implements, 
what  would  the  result  be? 

A.    I  would  look  for  a  different  line. 

Q.    And  you  could  find  one  ? 

A.    I  think  I  could. 

Q.  Is  there  any  line  of  harvesting  machinery  other  than 
of  International  make  sold  in  your  territory? 

A.     Not  in  the  immediate  territory.    Within  16  miles. 

Q.    What  is  sold  there? 

A.    The  Acme. 

Q.    Do  you  meet  that  in  competition? 

A.     Some ;  not  very  much. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    Mr.  Betz,  how  many  years  have  you  been  in  business? 

A.  I  have  been  in  business  for  myself  11  years,  but  I  have 
had  24  years '  experience  in  the  business. 

Q.  How  many  dealers  are  there  handling  harvesting  im- 
plements and  agricultural  implements  generally  at  Somo- 
nauk? 

A.     Only  one. 

Q.     The  only  binders  that  you  sell  are  the  Deering  lines  ? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  around  Somonauk, 
in  the  territory  in  which  you  do  business,  in  the  last  seven  or 
eight  years,  have  been  International? 

A.  I  think  they  have  been  principally  International  ma- 
chines— ^Deering  machines. 

Q.    95  per  cent.? 

A.  I  think  95  per  cent.  There  have  been  a  few  Walter  A. 
Woods  sold  in  the  territory,  in  that  length  of  time. 

Q.    How  many  Standard  mowers  did  you  sell  last  year? 
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A.     One. 

Q.    How  many  Deering? 

A.    Ten. 

Q.  What  per  cent,  of  the  mowers  sold  in  that  territory 
have  been  International,  in  the  same  period? 

A.  I  would  think  about  the  same  percentage  as  binders; 
perhaps  not  quite  so  much ;  maybe  90  per  cent. 

Q.  And  those  percentages  are  true  of  the  conditions  to- 
day? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  side-delivery  rakes  are  Interna- 
tional? 

A.    A  very  small  per  cent. 

Q.    Are  any  corn  binders  sold  there? 

A.    Very  few. 

Q.    Those  have  all  been  International,  have  they? 

A.    They  have  been  International,  yes,  sir. 

Q.    What  per  cent,  of  the  twine  is  International  ? 

A.  I  handle  Deering  twine  principally.  Deering  twine  is 
sold  in  Somonauk  altogether,  but  in  Sandwich,  three  miles 
east,  other  makes  of  twine  are  sold. 

Q.  The  side-delivery  rake  that  you  handle  is  made  three 
miles  away  from  you? 

A.    Yes,  sir. 


W.  H.  KAFFER,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Kaffer,  you  are  in  the  implement  business? 

A.  Yes,  sir. 

Q.  You  have  two  stores? 

A.  Yes,  sir. 

Q.  One  is  at  Minooka  and  the  other  is  at  Joliet? 

A.  Yes,  sir. 

Q.  Both  in  Illinois? 

A.  Yes,  sir. 

Q.  How  much  business  do  you  do  a  year  in  both  places? 

A.  You  mean  just  in  the  implement  business  ?    We  have  a 
general  store  and  hardware  also. 

Q.  You  have  a  general  store  in  each  place? 

A.  No,  at  Minooka. 
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Q.  Take  your  whole  business :  how  mueh  would  it  amount 
to  a  year? 

A.    Probably  $90,000;  maybe  $100,000. 

Q.  How  much  business  do  you  do  a  year  in  the  two  stores 
in  farm  implements,  including  twine? 

A.    Around  $45,000 ;  something  like  that. 

Q.  And  how  much  of  that  do  you  do  with  the  International 
Harvester  Company? 

A.    Last  year  our  business  ran  close  to  $19,000  with  them. 

Q.    Was  that  a  fair  average? 

A.  Last  year  was  the  first  full  year  we  have  had  both 
stores,  Minooka  and  Joliet,  but  before  that  we  ran  around 
$8,000  to  $10,000  at  Minooka. 

Q.  Do  you  handle  the  same  lines  of  harvesting  machinery 
at  both  stores? 

A.  We  have  a  contract  for  the  McCormick  at  Joliet  and 
a  contract  for  the  Deering  at  Minooka.  Of  course  we  transfer 
back  and  forth  as  our  trade  demands  it. 

Q.  Does  the  sulky  rake  trade  amount  to  anything  in  your 
territory? 

A.    We  sell  about  a  dozen  sulky  rakes. 

Q.  Do  you  handle  the  Deering  and  the  McCormick  sulky 
rakes  ? 

A.    Yes,  sir. 

Q.    The  side-delivery  rake  is  the  great  rake? 

A.  No,  we  do  not  sell  many  side-delivery  rakes  in  our 
territory;  mostly  sulky  rakes. 

Q.    What  mowers  do  you  handle? 

A.  We  handle  both  the  Deering  and  the  McCormick,  and 
the  Standard. 

Q.    Do  you  handle  a  general  line  of  farm  implements  ? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  We  handle  the  John  Deere,  the  Janesville,  the  Tower, 
King  &  Hamilton,  of  Ottawa,  and  the  Rock  Island — various 
lines. 

Q.    How  long  have  you  handled  the  Standard  mower? 

A.    Just  since  we  have  been  at  Joliet. 

Q.    How  long  is  that? 

A.    This  is  the  second  year. 

Q.    Do  you  sell  any  of  them? 
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A.    We  sold  one  last  season. 

Q.  Mr.  Kaffer,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  handled  that  exclusively? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  did  less  business  with  their  competitors? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  would  increase  your  purchases  from  that  company? 

A.     No,  sir. 

Q.  If  the  International  Harvester  Company  should  impose 
as  a  condition  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  would  increase  your  purchases  from  that 
company  by  buying  this  and  that  or  the  other  of  their  line  of 
implements,  what  would  the  result  be? 

A.    "We  would  take  on  another  line. 

Q.  What  lines  of  harvesting  machinery  other  than  of  In- 
ternational make  are  sold  at  Joliet? 

A.    The  Acme. 

Q.  What  lines  of  harvesting  machinery  other  than  of  Inter- 
national make  are  sold  at  Minooka  ? 

A.    The  Johnston. 

Q.  In  doing  business  you  come  in  competition  with  dealers 
in  towns  round  about  you? 

A.    Yes,  sir. 

Q.    Is  the  Acme  sold  at  any  of  these  towns? 

A.  The  Acme  is  sold  at  Morris,  and  we  meet  the  Acme  in 
quite  strong  competition  from  Oswego. 

Cross-Examination  hy  Mr.  Grosvenor. 

Q.    How  many  dealers  are  there  at  Minooka? 

A.  There  is  another  dealer  who  has  a  store  there,  and  there 
are  two  other  men  who  handle  farm  machinery  in  a  small  way ; 
they  go  out  and  solicit  the  business  and  piarchase  the  goods. 

Q.    There  is  one  other  regular  dealer? 

A.    Yes,  sir. 

Q.    What  harvesting  lines  does  he  carry? 

A.    The  Johnston. 

Q.    How  many  dealers  are  there  at  Joliet? 

A.    There  are  two;  that  is,  one  other  besides  ourselves. 
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Q.     What  harvesting  lines  does  the  other  regular  dealer   ] 
carry? 

A.    The  Acme. 

Q.    What  are  the  leading  types  of  binders  in  your  territory? 

A.  The  Deering  and  the  McCormick  are  the  leading 
binders. 

Q.  What  per  cent,  of  the  binders  sold  there  are  Interna- 
tional? 

A.  It  is  pretty  hard  to  say.  Figuring  all  the  different 
binders  that  come  in  from  other  towns  into  our  territory,  you 
mean? 

Q.    I  am  referring  now  to  the  territory  in  which  you  do  2 
business  in  competition  with  other  dealers  and  in  which  ter- 
ritory you  have  occasion  to  observe  the  sales. 

A.    Oh,  possibly  the  International  does  75  per  cent. 

Q.    What  per  cent,  of  the  mower  business  does  it  do? 

A.    I  should  think  about  the  same. 

Q.    What  per  cent,  of  the  sulky  hay  rakes? 

A.  I  think  the  International  probably  does  most  of  that, 
probably  90  or  95  per  cent,  of  the  sulky  hay  rake  business. 

Q.    What  per  cent,  of  the  twine  business  does  it  do  ? 

A.    I  do  not  think  they  get  over  50  to  60  per  cent,  of  the  q 
twine  trade. 

Q.    What  per  cent,  of  the  corn  binder  business  do  they  do? 

A.  At  Minooka  they  did  all  of  it  last  year  in  the  corn 
binder  business ;  in  Joliet  we  probably  sold  90  per  cent,  of  the 
corn  binders. 

Q.    Are  many  tedders  sold  there? 

A.  I  do  not  think  so ;  maybe  two  or  three  a  year,  something 
like  that. 

Q.    Any  shredders? 

A.  We  sell,  some  years,  one  or  two,  and  some  years  not 
any.  4 

Q.  About  40  per  cent  of  your  business  in  implements  is 
with  the  International? 

A.    Somewhere  around  30  or  40  I  think. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.  We  buy  the  binders  and  mowers,  engines,  a  few  disc 
harrows,  sulky  hay  rakes,  some  combination  side-delivery 
rakes  and  tedders  combined,  and  gas  engines. 

Q.    Spreaders  ? 

A.    Spreaders. 

Q.    Cream  separators? 

A.    Yes,  sir ;  and  a  few  wagons. 
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1  Q.    Does  the  Intej-national  hold  any  of  your  notes? 
A.    Yes,  sir. 

Q.    Were  those  notes  given  for  last  season's  goods! 
A.    They  were  given  for  some  spreaders  that  were  unsold 
last  season. 

Q.    There  are  no  headers  sold  in  your  country,  are  there? 
A.    No,  sir. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.    These  notes  were  given  in  the  ordinary  course  of  busi- 

2  ness? 

A.  Yes,  sir. 

Q.  Not  yet  due? 

A.  No,  sir. 

Q.  And  given  pursuant  to  the  contract  that  you  hold? 

A.  Yes,  sir. 

Q.  And  that  contract  is  similar  to  the  hardware  contract 
of  implement  companies  generally? 

A.  The  same  as  all  of  them  give  you  in  the  spreader  deal, 

or  in  any  other  deal. 

Q      Q.  Just  the  same  way? 

A.  Yes,  sir. 

Q.  Nothing  unusual  about  it  at  all? 

A.  No,  sir. 


C.  F.  HALEY,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Haley,  you  are  in  business  at  Marley,  Illinois? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.  I  have  a  general  merchandise  business,  including  farm 
implements. 

Q.    A¥hat  is  the  annual  volume  of  your  business  ? 

A.    Between  $35,000  and  $40,000. 

Q.  What  is  the  annual  volume  of  your  business  in  farm 
implements,  including  twine? 

A.    About  half  that,  I  think. 

Q.    $17,000  to  $20,000? 

A.    Yes. 
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Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.    I  think  about  $7,000. 

Q.  So,  averaging  it,  a  little  more  than  a  third  of  your  im- 
plement business  would  be  with  the  International? 

A.    Yes,  in  the  farm  implement  business. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.  We  handle  the  McCormick  line.  You  mean  in  just  the 
buck  rake? 

Q.    I  am  speaking  of  the  sulky  rake  first. 

A.    The  McCormick. 

Q.  You  handle  the  McCormick  binder,  sulky  rake,  and 
mower? 

A.    Yes,  sir. 

Q.  Is  yours  a  territory  where  you  sell  many  side-delivery 
rakes? 

A.    Yes,  we  sell  quite  a  few  side-deliveries. 

Q.    What  side-delivery  rakes  do  you  handle? 

A.  We  handle  the  International,  the  Sandwich,  the  Ster- 
ling, and  the  Dayton. 

Q.    What  hay  loaders  do  you  handle? 

A.  The  Sandwich,  the  International,  and  the  Eastern  Mo- 
line. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle  generally? 

A.  We  handle  the  Eastern  Moline,  the  Gale,  the  Oliver,  the 
Sandwich,  the  Defiance,  and  the  LaCrosse. 

Q.    Some  Janesville? 

A.    Janesville. 

Q.    You  buy  of  various  companies? 

A.    Yes,, sir. 

Q.  Mr.  Haley,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  increased  your  purchases  from  that 
company  in  their  other  lines  of  goods? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  put  to 
you  the  condition  that  you  could  not  handle  their  harvesting 
machinery  unless  you  did  increase  your  purchases  from  that 
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company  by  buying  this  and  that  or  the  other  implement  in 
their  long  line,  what  would  be  the  result? 

A.  I  do  not  know.  I  never  had  the  company  try  that  on. 
I  would  not  stand  for  anything  of  that  kind,  of  course. 

Q.  How  is  the  service  that  the  International  Harvester 
Company  renders  in  repairs  and  experts? 

A.    Good. 

Q.  What  is  the  fact  as  to  whether  or  not  the  International 
Harvester  Company,  in  the  past  ten  years,  has  improved  the 
harvesting  machinery  that  it  puts  out? 

A.    Yes,  I  think  they  have ;  I  know  they  have. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  many  years  have  you  handled  the  McCormick 
lines,  Mr.  Haley? 

A.    Since  1894,  I  think. 

Q.    That  is  almost  20  years? 

A.    About  19  years. 

Q.  There  have  been  improvements  throughout  that  period 
in  the  McCormick  machines,  have  there  not? 

A.    Yes,  sir,  I  think  so. 

Q.    How  many  dealers  are  there  at  Marley? 

A.    Just  one ;  I  am  the  only  dealer. 

Q.  Then,  the  only  harvesting  implements  sold  there  are 
those  of  the  International? 

A.    Yes,  sir. 

Q.  I  suppose  the  McCormick  and  the  Deering  binders  and 
mowers  are  the  leading  binders  and  mowers  in  your  territory? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory  are 
International — that  is,  McCormick,  Deering,  Piano,  Milwau- 
kee, Champion,  and  Osborne? 

A.    I  should  think  90  to  95  per  cent. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    About  the  same. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  (sometimes  called 
dump  rakes)  are  International? 

A.    75  or  80  per  cent.  I  should  think. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    Perhaps  80  or  85  per  cent. 

Q.    Do  you  sell  International  spreaders  ? 

A.    Yes,  sir. 
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Q.    What  per  cent,  of  the  spreaders  sold  around  there  are  1 
International? 

A.  That  would  depend  a  little  bit  on  how  much  territory 
you  would  allow  me  to  take  in. 

Q.  I  want  you  to  take  in  the  territory  in  which  you  do 
business  and  of  which  you  have  knowledge  gained  from  the 
sales  made  by  you  in  competition  with  other  dealers. 

A.    I  would  not  think  there  was  over  40  or  50  per  cent. 

Q.    Do  you  sell  International  wagons? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  wagons  are  International,  in  the 
same  territory?  2 

A.    About  5  or  10  per  cent.  I  should  think. 

Q.    They  have  not  done  much  business  in  wagons  there? 

A.    I  have  not,  no ;  not  very  much. 

Q.  What  per  cent,  of  the  corn  binder  business  is  Inter- 
national? 

A.    Perhaps  90  per  cent. 

Q.     Are  there  many  tedders  sold? 

A.    Not  very  many. 

Q.    Are  many  side-delivery  rakes  sold? 

A.    Yes,  quite  a  few  side-delivery  rakes.  o 

Q.    What  per  cent,  of  those  are  International? 

A.  I  would  not  think  there  was  over  5  or  10  per  cent.  In- 
ternational. 

Q.    How  near  are  you  to  Sandwich? 

A.    40  or  50  miles. 

Q.  There  is  a  good  sale  of  the  Sandwich  rakes  in  your 
territory? 

A.    Yes,  and  a  good  many  Sandwich  loaders. 

Q.    Does  the  International  hold  some  of  your  notes? 

A.    I  think  they  do. 

Q.    When  were  those  notes  given?  4 

A.  Last  settlement  time,  in  the  fall ;  I  do  not  remember  just 
what  date. 

Q.  They  were  given  for  goods  which  you  purchased  last 
year,  did  not  sell  and  so  are  carrying  over;  is  that  correct? 

A.    Yes,  sir. 

Q.  But  those  notes  do  not  apply  to  any  of  the  harvesting 
machinery,  do  they? 

A.    No,  I  think  not. 

Q.  You  take  your  harvesting  machinery  on  a  commission 
basis? 

A.    Yes. 
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Re-direct  Examination  hy  Mr.  McHugh. 

Q.  The  note  you  gave  was  in  the  ordinary  course  of  busi- 
ness? 

A.    Yes,  sir. 

Q.    Not  yet  due? 

A.    No,  sir. 

Q.  Pursuant  to  a  custom  universal  among  implement 
houseSj  that  when  you  have  not  sold  and  want  to  carry  gogds 
^  over  another  year  you  give  a  note  and  have  a  discount  for 
^  the  next  year? 

A.    Yes,  sir. 

Q.    That  is  in  the  contract? 

A.    Yes,  sir ;  I  have  done  the  same  with  other  concerns. 

Q.    That  is  the  usual  thing? 

A.    Yes,  sir. 

Mr.  Grosvenor:  Q.  Does  any  other  company  hold  any  of 
your  notes  today? 

A.    Yes,  sir. 

Q.  And  that  custom  is  an  old  custom  in  the  implement 
3  business? 

A.   Yes,  sir. 

Q.    Existed  before  the  International  was  organized? 

A.    Yes,  sir. 

Q.  The  Johnston  harvesting  line  is  sold  at  Frankfort,  9 
miles  away  from  Marley,  isn't  it? 

A.    Yes,  sir. 


"W.  J.  HOLMES,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  McHugh. 

Q.  Mr.  Holmes,  you  live  in  Detroit,  Michigan? 

A.  Yes,  sir. 

Q.  And  you  are  in  business? 

A.  Yes,  sir. 

Q.  Is  your  place  of  business  right  in  the  city,  or  adjoin- 
ing it? 

A.  It  is  just  quarter  of  a  mile  outside  of  the  city. 

Q..  What  is  your  business? 

A.  Implements  and  hardware. 
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Q.    How  much  business  do  you  do  a  year?  i 

A.    About  $35,000  or  $40,000. 

Q.  How  much  business  do  you  do  a  year  in  farm  imple- 
ments and  twine? 

A.    I  should  think  about  three-quarters  of  it. 

Q.    That  would  make  it,  then,  about  $28,000  to  $30,000? 

A.    Yes. 

Q.  How  much  of  the  $28,000  of  business  that  you  do  in 
farm  implements  and  twine  is  with  the  International  Har- 
vester Company? 

A.    Between  $1,000  and  $2,000. 

Q.     So  that  less  than  l/15th  of  your  implement  business  is  2 
done  with  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.    What  lines  of  binders  do  you  handle,  Mr.  Holmes? 

A.  We  handle  the  Deering,  the  Walter  A.  Wood,  and  the 
Johnston — we  have  handled  them. 

Q.    What  line  of  sulky  hay  rakes? 

A.    We  have  the  Rock  Island  and  the  International. 

Q.    What  line  of  mowers  ? 

A.  We  have  the  Deering  and  the  Walter  A.  Wood  and  the 
Thomas.  „ 

Q.    How  long  have  you  handled  the  Deering? 

A.  This  is  our  seventh  year  in  Detroit,  and  we  have  han- 
dled it  ever  since  we  have  been  there. 

Q.     How  long  have  you  handled  the  Wood? 

A.  I  have  handled  the  Wood  off  and  on  for  the  last  10  or 
15  years. 

Q.    How  long  have  you  handled  the  Thomas  mower  ? 

A.  We  have  handled  the  Thomas  goods  and  mowers  along 
for  several  years. 

Q.    What  twine  do  you  handle? 

A.     The  Plymouth  and  the  Deering.  4 

Q.     When  did  you  take  on  the  Johnston  line  of  machinery  ? 

A.  I  handled  the  Johnston  before  I  went  to  Detroit,  and  I 
have  handled  it  ever  since  I  have  been  in  Detroit  until  this 
year ;  we  have  not  got  a  contract  with  them  this  year. 

Q.     So,  this  year,  1913,  you  are  not  handling  the  Johnston? 

A.    No,  sir. 

Q.    Do  you  handle  a  general  line:  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
.than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 
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1  Q.    What  lines? 

A.  We  have  the  Gale,  the  Oliver,  the  Roderick  Lean,  and 
the  Bucher  &  Gibbs.    Oh,  several  different  lines. 

Q.    You  buy  of  various  companies? 

A.    Yes,  sir. 

Q.    What  wagons? 

A.    The  Stoughton. 

Q.  Mr.  Holmes,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  the  Walter  A.  Wood,  or 
the  Johnston,  or  the  Thomas  mower? 

2  A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery  un- 
less you  bought  more  goods  of  them? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  say  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  would  handle  their  harvesting  machinery 
exclusively,  what  would  be  the  result? 

A.  I  would  just  simply  fire  them  out  and  would  not  handle 
Q  them  at  all. 

Q.  If  the  International  Harvester  Company  should  come 
to  you  and  say  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  bought  more  goods  of  them  in  their  other 
lines,  what  would  be  the  result? 

A.  I  would  tell  them  to  take  out  what  they  had,  and  I 
would  handle  other  lines. 

Gross-Examination  by  Mr.  Grosvenor. 

.       Q.  Does  the  International  hold  any  of  your  notes? 

A.  Yes,  sir. 

Q.  When  did  you  give  those  notes? 

A.  I  gave  them  to  them  last  week. 

Q.  You  are  not  handling  the  Walter  A.  Wood  this  year, 
you  say? 

A.  Yes,  sir.    I  am  handling  it. 

Q.  It  is  the  Johnston  you  have  stopped  handling? 

A.  Yes,  sir. 

Q.  How  many  Wood  binders  did  you  sell  last  year? 

A.  Three  or  four  I  guess  was  all. 

Q.  How  many  Deering? 
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A.    I  think  it  was  about  the  same  with  the  Deering.    "We  do  i 
not  have  a  big  binder  trade  around  Detroit  there. 

Q.    In  what  is  your  big  trade  ? 

A.  Wagons,  harnesses,  buggies,  and  small  tools  for  the 
hucksters  around  there,  like  the  Iron  Age  goods. 

Q.    You  are  in  the  truck  garden  district? 

A,    Yes,  sir. 

Q.  And  the  farmers  around  Detroit  supply  the  city  with 
truck  vegetables? 

A.    Yes,  sir. 

Q.  You  included  all  those  small  tools  and  the  things  you 
have  just  named  in  this  implement  business  of  $30,000?  2 

A.    Yes,  sir. 

Q.     So  you  do  not  do  much  in  twine,  either? 

A.  Oh,  we  sell  two  or  three  or  four  tons  a  year.  We  do 
not  try  to  sell  any  more  than  we  can  help. 

Q.    You  do  a  large  harness  business,  don't  you? 

A.    Quite  a  lot. 

Re-direct  ExoAnination  by  Mr.  McHugh. 

Q.     The  note  you  gave  was  given  in  the  ordinary  course  of  3 
business  ? 

A.    It  was  given  for  an  auto  truck — part  of  it. 

Q.  The  usual  practice  in  buying  implements  is  to  give  a 
note? 

A.  Yes,  sir.  That  is  the  only  note  I  ever  have  given — just 
for  the  automobile. 

Mr.  Grosvenor :     Q.    It  is  not  usual  with  you  to  give  notes? 

A.    No,  sir. 

Q.    Is  the  mower  trade  an  active  trade  in  your  country? 

A.     Yes ;  we  sell  quite  a  lot  of  mowers. 

Q.     Do  you  sell  as  many  Wood  mowers  as  you  do  Interna-  ^ 
tional? 

A.    We  sell  more. 

Q.     More  Wood  mowers  than  International? 

A.  Yes,  sir.  Last  year  we  sold  more — ^yes,  and  the  year 
before  last;  we  sold  a  good  many  more  Wood  binders  and 
mowers  than  we  did  anything  else. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.  The  Wood  mower  you  sold  has  been  sold  in  that  terri- 
tory for  a  great  many  years,  has  it  not? 
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A.    I  don't  think  it  has. 

Q.    When  did  you  sell  it  first? 

A.  We  have  handled  it  now  for  the  last  three  or  four 
years. 

Q.    I  thought  you  said  you  sold  it  15  years  ago. 

A.    I  did,  but  not  there. 

Q.    Where  did  you  sell  it? 

A.     Over  at  Manchester,  about  50  miles  west  of  Detroit. 

Q.  Then,  you  have  been  selling  the  Wood  mower  off  and 
on  for  15  years  in  Michigan? 

A.    Yes,  sir. 


EDWARD  A.  REED,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Reed,  you  are  in  business  at  Ottawa,  Illinois? 

A.  Yes,  sir. 

Q.  What  is  the  firm  name? 

3  A.  George  W.  Reed  &  Company. 

Q.  And  are  you  one  of  the  members  of  the  firm? 

A.  I  am  the  firm. 

Q.  You  are  the  firm? 

A.  Yes,  sir;  my  brothers  are  dead. 

Q.  What  is  the  business  done  by  the  firm — ^by  you? 

A.  Farm  implements,  engines,  and  buggies. 

Q.  You  mean  by  "engines"  the  gasoline  engines? 

A.  The  gasoline  engines. 

Q.  How  much  business  do  you  do  a  year? 

A.  Last  year  a  little  bit  short  of  $75,000. 

4  Q.  And  how  much  business  do  you  do  a  year  with  the.  In- 
ternational Harvester  Company? 

A.    Last  year's  business  was  about  $20,000. 

Q.  So,  less  than  one-third  of  your  business  is  with  the 
International  ? 

A.    Just  about  one-third. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    The  McComiick. 

Q.    Is  yours  a  side-delivery  rake  country? 

A.  We  sell  a  great  many  side-delivery  rakes;  they  are  the 
Sandwich. 
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Q.    You  sell  the  Sandwich  side-delivery  rakes'?  ] 

A.    Yes,  sir. 

Q.  You  handle  a  general  line  of  farm  implements,  Mr. 
Reed? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines? 

A.  We  sell  the  John  Deere,  the  Moline  Plow  Company,  the 
Tower  &  Sons  of  Mendota,  and  we  sell  the  Hayes  corn  planter.  ' 

Q.     Some  P.  &  0.  goods? 

A.     Our  P.  &  0.  line  comes  next  to  the  International. 

Q.  Mr.  Reed,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  increased  your  purchases  from  that 
company  in  their  other  lines  of  goods? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  put  to 
you  the  condition  that  you  could  not  handle  their  harvest- 
ing machinery  unless  you  did  buy  this,  and  that,  or  the  other 
of  their  other  implements,  and  thus  increase  your  purchases 
from  that  company,  what  would  the  result  be  ? 

A.  We  would  dissolve  partnership,  and  I  would  tell  them 
I  could  get  other  goods  just  as  good  as  their. 

Q.  What  line  of  binders  other  than  of  International  make 
are  handled  at  Ottawa? 

A.  The  John  Deere  has  got  a  store  there  now,  and  there 
was  I  think  an  attempt  made  last  year  to  sell  some  of  them — 
will  be  this  year. 

Q.    To,  sell  their  binders? 

A.    Yes,  sir ;  that  is,  in  Ottawa. 

Q.    Has  their  Dain  mower  been  on  sale  there  ? 

A.    Yes,  sir. 

Q.  You  do  business  in  competition  with  dealers  in  towns 
round  about  you? 

A.    Yes,  sir. 

Q.    Is  the  Acme  handled  at  any  town  near  you,  that  you 

meet? 

A.     The  Acme  is  handled  at  Grand  Ridge,  8  miles  south 

of  us. 

Q.  And  is  the  Independent  Harvester  Company's  harvest- 
ing machinery  on  sale  anywhere  about  you? 
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A.  We  come  in  competition  with  it  a  little  bit  at  Earlville, 
20  miles  north  of  us,  and  at  a  little  country  town  called  Dan- 
way,  10  miles  southeast  of  us. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.    How  many  years  have  you  carried  the  McCormick  lines  1 

A.  Since  I  have  had  the  management  of  the  concern;  that 
was  in  1908. 

Q.    How  many  years  have  you  been  in  business? 

A.  The  firm  has  been  running  just  40  years.  I  have  been 
connected  with  it  eight  years. 

Q.  How  many  of  those  40  years  has  the  firm  carried  the 
McCormick  lines  ? 

A.  I  think  I  handled  some  McCormick  goods  10  or  12 
years  ago,  but  the  binders  and  mowers  were  put  in  in  1908, 
when  my  last  brother  died,  and  I  took  the  management  of  it. 

Q.    Did  your  firm  not  carry  binders  and  mowers  until  1908 1 

A.    Yes,  sir;  they  carried  the  Osborne. 

Q.    Are  there  any  dealers  in  Ottawa  other  than  yourself? 

A.    There  are  two  there. 

Q.    Were  there  two  there  last  year? 

A.    Yes,  sir. 

Q.  What  harvesting  lines  did  these  other  two  dealers 
carry? 

A.  One  carries  the  John  Deere  line,  and  the  other  carries 
the  Deering  line. 

Q.  There  have  not  been  any  John  Deere  binders  sold  there 
yet,  have  there? 

A.    Not  to  my  knowledge. 

Q.  So,  the  only  binders  sold  in  your  territory— I  mean  in 
your  town — ^are  the  McCormick  and  the  Deering? 

A.    Yes,  sir,  so  far  as  I  know. 

Q.    And  are  those  the  leading  binders  in  your  territory? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  of  International  make  ? 

A.    95  per  cent.  I  should  say  offhanded. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    About  the  same  per  cent. 

Q.    What  per  cent,  of  the  sulky  rakes? 

A.  That  is  a  question  that  I  would  not  be  able  to  answer, 
further  than  our  own  business. 
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Q.    Are  there  more  sulky  rakes  or  side-delivery  rakes  soldf 

A.    We  sell  about  half  and  half. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    I  should  judge  with  us  80  per  cent. ;  that  is,  in  Ottawa. 

Q.    Well,  in  your  territory? 

A.    I  think  that  would  cover  the  territory. 

Q.  What  per  cent,  of  the  corn  binder  business  is  Interna- 
tional? 

A.  I  could  not  answer  that  question,  as  far  as  the  neighbor- 
ing towns  are  concerned. 

Q.    In  your  territory  what  would  you  say  it  would  be? 

A.    Most  of  it  McCormick  and  Deering. 

Q.    It  would  be  95  per  cent.? 

A.    Yes,  sir, 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.  Binders,  mowers,  rakes,  gasoline  engines,  cream  sepa- 
rators, grinders,  fertilizing  machines,  discs.  That  is  the  full 
of  it. 

Q.    Spreaders  ? 

A.    Yes — beg  pardon — spreaders. 

Q.    Wagons? 

A.    No,  sir. 

Q.    Cream  separators? 

A.    Cream  separators. 

Q.    And  twine  perhaps  you  mentioned. 

A.    Yes,  I  mentioned  twine. 

Q.    Hay  balers? 

A.  No.  All  the  hay  balers  we  have  sold  have  been  Sand- 
wich, and  we  have  sold  only  two  of-  them,  that  I  remember. 

Q.    How  far  is  Sandwich  from  you? 

A.    I  should  judge  about  30  miles. 

Q.    You  handle  the  Sandwich  side-delivery  rake? 

A.    Yes,  sir. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    They  do. 

Q.    When  were  those  notes  given? 

A.    They  were  given  last  settlement. 

Q.  And  the  previous  year  did  you  give  them  notes  in  set- 
tlement? 

A.    Notes  are  given  according  to  the  contract  we  make. 

Q.  That  is,  they  are  notes  given  for  goods  that  you  pur- 
chase on  direct  sales  basis  during  the  preceding  season  and 
which  were  not  sold  by  you,  and  so  are  carried  over  another 
season? 
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A.    Yes,  sir, 

Q.    And  has  it  been  the  case  that  the  International  would 
take  notes  at  settlement  time  during  the  last  few  years? 
A.    Ever  since  I  have  been  in  the  control  of  the  firm  there. 
Q.    That  is  how  many  years  ? 
A.    I  commenced  January  1, 1908. 

Re-direct  Examination  by  Mr.  McHugh. 

Q.    That  is  the  usual  thing  in  the  implement  business? 

A.    That  is  the  usual  thing  with  all  of  them. 

Q.    With  all  the  implement  companies? 

A.    Yes,  sir. 

Q.  You  have  that  same  experience  with  the  other  com- 
panies? 

A.    I  do. 

Q.  It  is  a  practice  obtaining  universally  in  the  implement 
business,  so  far  as  you  know? 

A.    In  my  experience  it  is. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.     What  other  companies  hold  your  notes? 
A.    None. 

Q.  Then,  the  only  company  that  holds  your  notes  is  the 
International  ? 

A.    That  is  all,  because  the  others  are  all  settled  up. 

Mr.  McHugh:    Q.    They  have  had  your  notes? 

A.    They  have  had  them. 

Q.    And  they  just  happen  to  be  matured  and  paid  off? 

A.    Yes,  sir. 


D.  G.  CRONIN,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Cronin,  you  are  in  business  at  Morris,  Illinois? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Hardware  and  implement  business. 

Q.  How  much  business  do  you  do  a  year? 
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A.    About  $52,000.  1 

Q.  How  mucli  business  do  you  do  in  farm  implements  and 
twine  ? 

A.    About  $40,000. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.    $4,000. 

Q.  So,  about  one-tenth  of  your  implement  business  is  done 
with  the  International  Harvester  Company? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle?  2 

A.    The  Deering. 

Q.    What  side-delivery  rakes  do  you  handle? 

A.    Do  not  sell  any. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines?  o 

A.  We  have  the  Janesville,  the  John  Deere,  the  Tower,  the 
King  &  Hamilton,  and  the  Avery. 

Q.    You  buy  of  various  companies? 

A.    Yes,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  them  in  their  other 
lines  of  implements? 

A.    No,  sir. 

Q.    If  the  International  Harvester  Company  should  put  to 
you  the  condition  that  you  could  not  handle  their  harvesting  4 
machinery  unless  you  did  increase  your  purchases  from  that 
company  by  buying  this  and  that  or  the  other  of  their  other 
implements,  what  would  the  result  be? 

A.  Why,  I  would  simply  tell  them  to  go  to— I  would  quit 
handling  their  line  of  goods. 

Q.  Is  there  any  harvesting  line  other  than  of  International 
make  sold  at  Morris? 

A,    Yes,  sir. 

Q.    What  line  is  handled? 

A.    The  Acme. 
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Gross-Examination  by  Mr.  Grosvenor. 

Q.    How  many  dealers  are  there  in  Morris  ? 

A.    Two. 

Q.  Does  the  other  dealer  handle  any  International  har- 
vesting implements? 

A.  No,  sir,  I  think  not.  There  was  another  dealer  last 
year  who  handled  the  other  line ;  I  do  not  think  he  is  handling 
anything  this  year. 

Q.  What  are  the  leading  lines  of  binders  and  mowers  in 
your  territory? 

A.    The  Deering. 

Q.    Is  the  McCormick  well  known  there,  too? 

A.    And  the  McCormick,  yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  around  there  are 
of  International  make,  including  of  course  in  the  term  ' '  Inter- 
national" the  Deering  and  the  McCormick  and  the  other  four 
which  you  know  of? 

A.    I  think  about  90  or  95  per  cent. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    About  75  per  cent.,  I  should  think. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.  We  sell  very  few. 

Q.    What  per  cent,  of  the  corn  binders  are  International? 

A.    Very  few;  none  at  all. 

Q.    Very  few  are  sold? 

A.  Very  few.  We  have  not  sold  a  corn  binder  in  the  last 
three  or  four  years. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    About  40  to  50  per  cent. 

Re-direct  Examination  hy  Mr.  McHugh. 

Q.  Then,  the  Acme  does  about  one-tenth  of  the  binder 
business  in  your  territory? 

A.    Yes,  sir. 

Q.    How  long  has  the  Acme  been  sold  there? 

A.    About  three  or  four  years. 

Q.  So,  it  has  come  in  in  the  last  three  or  four  years  and 
taken  ten  per  cent,  of  the  business? 

A.    Yes. 
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Q.    And  in  the  mower  business,  competing  lines  liave  come  1 
in  and  taken  about  25  per  cent,  of  the  business? 
A.    Yes,  sir. 

Mr.  Grosvenor:    Q.    Are  there  any  tedders  sold  there? 
A.    No,  sir. 


L.  J.  WOLF,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Wolf,  you  are  in  business  at  Aurora,  Illinois? 

A.    Yes,  sir. 

Q.    What  is  the  name  of  the  firm? 

A.    Wolf  &  Parker. 

Q.     What  business  are  you  in? 

A.     Hardware,  farm  implements,  vehicles. 

Q.    How  much  business  do  you  do  a  year? 

A.    About  $80,000 ;  from  that  to  $90,000. 

Q.     How  much  business  do  you  do  a  year  in  farm  imple- 
ments of  all  kinds,  and  twine  ?  q 

A.    Of  course  that  is  pretty  hard  to  say.    I  should  say  at  a 
guess  between  $40,000  and  $50,000. 

Q.    You  do  not  keep  the  accounts  separate? 

A.    No,  sir,  it  is  all  one. 

Q.    That  would  be  your  judgment? 

A.    That  would  be  my  judgment ;  I  could  not  give  it  to  you 
exactly. 

Q.    How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company  on  an  average? 

A.    I  should  say  around  about  $17,000. 

Q.    So,  a  third,  or  a  little  more,  of  your  implement  business  4 
would  be  with  the  International  Company?    That  would  be 
your  estimate? 

A.    Yes,  sir. 

Q.    What  binders  do  you  handle? 

A.    The  Deering. 

Q.    What  sulky  hay  rakes? 

A.    The  Deering. 

Q.    What  mowers? 

A.     The  Deering  and  the  Standard. 

Q.     Do  you  keep  the  Standard  in  stock? 

A.    Yes,  sir. 
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Q.    And  sell  it? 

A.    Yes,  sir. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    We  do. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    Yes,  sir. 

Q.    What  lines  do  you  handle? 

A.  The  Janesville,  the  LaCrosse  Plow  Company, the  Sand- 
wich Manufacturing  Company,  and  the  Rock  Island  Plow 
Company. 

Q.    Emerson-Brantingham? 

A.     And  Emerson  Brantingham. 

Q.     Do  you  sell  many  side-delivery  rakes? 

A.     We  sell  some ;  not  so  very  many. 

Q.     What  lines  do  you  handle? 

A.     The  Deering  and  the  Sandwich. 

Q.  How  long  have  you  handled  and  sold  the  Emerson 
mower? 

A.    Ever  since  we  have  been  in  business,  18  years. 

Q.    How  long  have  you  handled  the  Deering  line? 

A.     Seven  years. 

Q.  What  line  did  you  handle  before  you  handled  the  Deer- 
ing? 

A.    Handled  the  Piano. 

Q.    How  many  years  did  you  handle  the  Piano? 

A.     Seven  or  eight  years. 

Q,-  Has  the  International  Harvester  Company,  Mr.  Wolf, 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  selling  Emerson  mowers? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery  un- 
less you  increased  your  purchases  from  that  company? 

A.    They  have  not. 

Q.  If  the  International  Harvester  Company  should  put 
that  to  you  as  a  condition,  that  you  could  not  handle  their 
harvesting  machinery  unless  you  did  quit  handling  the  Emer- 
son mower,  or  unless  you  would  buy  more  goods  of  them  in 
the  other  lines  that  they  make,  what  would  the  result  be? 

A.    We  should  quit  them. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Aurora? 
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A.    Yes.  1 

Q.    What  line? 

A.     The  Acme,  and  the  Deere  has  gone  in  there  this  year, 
and  the  Johnston  corn  binder  is  there. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  The  year  1913  is  the  first  year  of  the  Deere  line  of 
binders  there,  is  it  not? 

A.  Yes,  sir. 

Q.  You  do  not  know  of  any  being  sold  there  yet,  do  you?  2 

A.  I  do  not. 

Q.  Is  this  the  first  year  for  the  Johnston  line  of  binders? 

A.  No,  sir. 

Q.  What  are  the  leading  lines  of  binders  in  that  territory? 

A.  The  International — the  Deering  and  the  MoCormick. 

Q.  What  per  cent,  of  the  binders  sold  there  are  Interna- 
tional? 

A.  I  should  say  80  or  85  per  cent. 

Q.  What  per  cent,  of  the  mowers  are  International? 

A.  About  the  same. 

Q.  What  per  cent,  of  the  sulky  rakes  are  International?      3 

A.  I  should  place  that  not  more ;  if  anything,  a  little  less. 

Q.  At  least  75  or  80  per  cent? 

A.  Yes,  sir. 

Q.  What  per  cent,  of  the  corn  binders  are  International? 

A.  About  80  per  cent. 

Q.  What  per  cent,  of  the  twine  is  International? 

A.  Around  75  or  80  per  cent. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.  We  buy  the  binders,  mowers,  rakes,  and  a  few  side-  ^ 
deliveries. 

Q.  Don't  you  buy  any  wagons? 

A.  A  few  wagons. 

Q.  Some  spreaders? 

A.  A  few  spreaders ;  yes,  sir. 

Q.  And  twine? 

A.  And  twine. 

Q.  Any  cream  separators? 

A.  We  get  one  or  two  a  year. 

Q.  That  is  all? 

A.  We  do  not  have  much  trade  in  them. 

Q.  Do  you  sell  any  shredders? 
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A.    We  do. 

Q.    Whose  shredders  do  you  sell? 

A.    The  International. 

Q.  What  per  cent,  of  the  shredder  business  in  your  terri- 
tory is  International? 

A.    I  should  say  about  50  per  cent. 

Q.    Are  there  any  shockers  sold  there? 

A.    No,  sir. 

Q.    Are  there  many  tedders  sold  there? 

A.    A  few. 

Q.    What  per  cent,  of  those  are  International? 

A.    I  should  say  about  80  per  cent. 

Q.  In  1901  and  1902,  just  before  the  International  was  or- 
ganized, what  were  the  different  types  of  binders  known  and 
being  sold  in  your  vicinity? 

A.  The  principal  ones  were  the  Dieering  and  the  MeCor- 
mick.  There  were  also  the  Piano,  some  Osbornes,  and  a  few 
Milwaukees. 

Q.    Any  Champions? 

A.    A  few. 

Q.    Those  are  the  only  binders  you  recall? 

A.    Yes,  sir. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    I  think  they  do  hold  a  small  note  against  me. 

Mr.  McHugh :  Q.  Given  in  the  ordinary  course  of  busi- 
ness? 

A.    Yes,  sir,  and  not  yet  due. 


GEOEGE  A.  JENOKS,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q,    Mr.  Jencks,  you  are  in  business  at  Barrington,  Illinois? 

A.    Yes,  sir, 

Q.    What  is  your  business? 

A.    Agricultural  implements. 

Q.    How  much  business  do  you  do  a  year? 

A.    We  run  along  $30,000  or  $35,000. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.  I  could  not  tell  you  exactly,  but  somewhere  between 
$7,000  and  $8,000. 
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Q.  So,  about  a  quarter  of  your  business  is  with,  the  Inter- 
national Harvester  Company? 

A.    Yes,  sir. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.     The  McCormick. 

Q.  Is  yours  a  country  where  you  sell  many  side-delivery 
rakes  ? 

A.     Not  very  many ;  no,  sir. 

Q.     What  lines  do  you  carry  1 

A.     We  have  had  the  Keystone  and  the  Hocking  Valley. 

Mr.  Grrosvenor:     The  Keystone  is  International,  is  it  not? 

The  Witness :     Yes,  sir. 

Q.     You  handle  a  general  line  of  farm  implements? 

A.     Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.    I  do. 

Q.    What  lines,  Mr.  Jencks? 

A.  In  the  plows  I  handle  the  Grand  DeTour  and  the  John 
Deere  and  the  Sattley. 

Q.     Of  course,  plows  are  not  in  competition. 

A.     No.    And  in  planters  I  handle  the  John  Deere  planter, 

Q.     And  in  harrows? 

A.     In  harrows  I  handle  the  Grand  DeTour. 

Q.    And  what  wagons  ? 

A.     In  wagons  we  handle  principally  the  Northwestern. 

Q.    And  what  manure  spreaders  ? 

A.  In  manure  spreaders  we  handle  the  International  and 
the  Great  Western. 

Q.  Mr.  Jencks,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  increased  your  purchases  from  that 
company? 

A.    No,  sir. 

Q.  Suppose  the  International  Company  should  put  to  you 
the  condition  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  did  increase  your  purchases  from  the  com- 
pany by  buying  this  and  that  or  the  other  of  their  other  imple- 
ments, what  would  the  result  be,  Mr.  Jencks? 

A.    I  think  we  would  dissolve  right  there. 

Q.  Is  there  any  other  line  of  harvesting  machinery  not 
made  by  the  International  Company  on  sale  at  Barrington? 
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A.  No,  not  right  in  Barrington. 

Q.  Is  there  any  on  sale  at  any  town  near  Barrington,  that 
you  meet  in  competition? 

A.  Yes,  sir ;  at  Dundee. 

Q.  What? 

A.  The  Johnston. 


Gross-Examination  by  Mr.  Grosvenor. 

Q.  The  leading  lines  of  binders  and  mowers  in  your  terri- 
tory are  those  of  the  International  make? 

A.    Yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  in  your  territory 
are  International? 

A.    I  should  think  95  per  cent,  anyway,  if  not  better. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    About  the  same. 

Q.    What  per  cent,  of  the  sulky  hay  rakes? 

A.  They  are  practically  the  same — the  mowers  and  the 
binders  and  the  rakes. 

Q.    What  per  cent,  of  the  corn  binders? 

A.  There  were  a  few  Johnston  corn  binders  sold  out  of  the 
Dundee  territory. 

Q.    Would  there  be  90  per  cent.  International? 

A.    Yes,  fully  that,  I  think. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    I  don't  believe  there  is  over  a  third. 

Q.    What  is  the  leading  twine  sold  there — the  Plymouth? 

A.    The  Plymouth,  yes,  sir. 

Q.    Are  there  many  spreaders  sold  there? 

A.  Not  so  very  many,  but  still  there  are  a  few,  probably 
in  the  neighborhood  of  four  or  five  a  year  sold. 

Q.    Many  hay  tools,  such  as  tedders? 

A.     Some. 

Q.    What  per  cent,  of  the  tedder  business  is  International? 

A.  I  don't  know  of  any  outside  of  the  International  that 
have  been  sold  there. 

Q.     So,  it  would  be  100  per  cent.  International? 

A.  Yes ;  there  might  have  been  sold  others ;  I  do  not  know 
of  any. 

Q.    Are  there  some  hay  presses  sold  there? 

A.    No,  sir. 

Q.    Or  hay  loaders  ? 

A.    There  are  some  hay  loaders. 
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Q.  What  per  cent,  of  the  hay  loaders  are  International?       1 

A.  They  are  pretty  well  divided  up— Hocking  Valley  and 
International. 

Q.  Are  there  many  corn  shockers  sold? 

A.  Six— I  can  answer  that  because  I  sold  them. 

Q.  And  whose  make  did  you  sell? 

A.  The  McCormick. 

Q.  Does  the  International  hold  any  of  your  notes  ? 

A.  I  think  there  is  one  from  last  fall's  settlement. 


Re-direct  Examination  hy  Mr.  McHugh.  2 

Q.  That  note  was  given  in  the  ordinary  course  of  business? 

A.  Yes,  sir. 

Q.  You  do  not  feel  under  any  obligations,  because  of  that 

note,  to  testify  to  anything  that  is  not  true  here  ? 

A.  No,  sir. 

Q.  And  the  note  was  given  under  your  contract? 

A.  Under  the  contract,  to  clean  up  last  year's  business. 

Q.  And  you  say  you  sold  six  corn  shockers? 

A,  Yes,  sir. 

Q.  That  is,  in  the  whole  time  you  were  doing  business?        3 

A.  Yes,  sir. 

~    Q.  In  how  many  years? 

A.  11  years.    They  all  went  to  one  man. 

Q.  All  went  to  one  man? 

A.  Yes. 

Q.  One  make  to  one  man? 

A.  One  make  to  one  man. 

Q.  Six  of  them  in  11  years? 

A.  Yes,  sir. 

Q.  That  establishes  the  100  per  cent,  on  corn  shockers.        a 

Mr.  Grrosvenor:  I  did  not  ask  you  the  per  cent,  on  corn 
shockers. 

Q.  Are  there  many  shredders  sold? 

A.  Yes,  sir;  there  are  a  good  many  shredders. 

Re-cross  Examination  hy  Mr.  Grosvenor. 

Q.  I  did  not  ask  you  the  per  cent,  of  shredders  that  were 
International. 

A.  Well,  the  shredders — I  think  in  our  immediate  vicinity 
there  is  fully  95  per  cent. 
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Q.  For  International? 

A.  Yes,  sir. 

Mr.  McHugh:    Q.    Any  tedders  sold? 

A.  Yes,  sir. 

Q.  Mr.  Jencks,  are  you  the  only  dealer  in  your  town? 

A.  No,  sir. 

Q.  How  many  dealers  are  there? 

A.  There  is  one  other — there  are  two  of  us  there. 

Q.  And  what  harvesting  lines  does  the  other  dealer  handle? 

A.  He  handles  the  Deering. 


B.  H.  BEITTON,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Britton,  you  are  in  business  at  Elgin,  Illinois? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Implements. 

Q.    How  long  have  you  been  in  business  there  ? 

A.    Going  on  seven  years. 

Q.    What  is  the  annual  volume  of  your  business? 

A.    About  $35,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Interna- 
tional Harvester  Company? 

A.    That  varies. 

Q.    Take  an  average. 

A.    Between  $8,000  and  $9,000. 

Q.  So  about  one-fourth  of  your  business  is  with  the  Inter- 
national Company? 

A.    Yes,  sir. 

Q.  What  lines  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    The  McCormick. 

Q.  Is  your  country  one  where  you  sell  many  side-delivery 
rakes? 

A.    Not  many,  no. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 


B.  H.  Britton,  Cross-Examination.  551 

A.    Yes,  sir.  1 

Q.    What  line? 

A.    The  Gale,  the  Miller  spreader. 

Q.    You  buy  of  various  companies? 

A.    I  buy  of  various  companies,  yes,  sir. 

Q.  What  is  the  fact  as  to  whether  the  International  Com- 
pany has  ever  said  to  you,  Mr.  Britton,  that  you  could  not 
handle  their  harvesting  machinery  unless  you  increased  your 
purchases  from  the  company  of  their  other  goods? 

A.    No,  sir. 

Q.    If  the  International  Harvester  Company  should  come 
to  you  and  impose  the  condition  that  you  could  not  handle  2 
their  harvesting  machinery  unless  you  did  increase  your  pur- 
chases from  the  company  by  buying  this  and  that  or  the  other 
of  their  long  line  of  implements,  what  would  the  result  be? 

A.    We  would  discontinue  business  with  them. 

Q.  Is  any  harvesting  line  other  than  of  International  make 
sold  at  Elgin? 

A.    Yes,  sir. 

Q.    What  line? 

A.    The  Acme  grain  binder  and  the  Johnston  corn  binder. 

Q.    And  is  the  Acme  mower  sold?  o 

A.    Yes,  sir. 

Q.    And  the  Johnston  mower? 

A.    I  do  not  know  whether  the  man  has  it  or  not. 

Q.    Is  the  Dain  mower  on  sale  there? 

A.    Yes,  sir. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  Mr.. Britton,  are  the  leading  types  of  binders  and  mow- 
ers in  your  territory  those  of  International  make?  ^ 

A.    Yes,  sir. 

Q.    How  many  years  have  you  been  in  business  at  Elgin? 

A.    Groing  on  seven  years. 

Q.  What  per  cent,  of  the  binders  sold  there,  that  is,  in 
the  territory  in  which  you  do  business  in  competition  with 
other  dealers,  are  of  International  make? 

A.    About  90  per  cent. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    About  the  same. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.    About  the  same ;  might  go  95  per  cent. 
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Q.  What  per  cent,  of  the  corn  binders  are  International? 

A.  About  80. 

Q.  The  other  20  is  Johnston? 

A.  Johnston,  yes,  sir. 

Q.  What  per  cent,  of  the  twine  is  International? 

A.  About  50. 

Q.  What  per  cent,  of  the  shredders  are  International? 

A.  About  10. 

Q.  Are  there  many  tedders  sold? 

A.  Very  few. 

Q.  Are  many  corn  shockers? 

A.  No,  no  corn  shockers. 

Q.  Are  there  many  spreaders  sold  there? 

A.  Yes,  sir. 

Q.  What  per  cent,  of  that  business  is  International? 

A.  About  5. 

Q.  How  many  dealers  are  there  in  your' town? 

A.  Four. 

Q.  Do  any  of  the  other  dealers  handle  International  lines? 

A.  I  believe  not. 

Q.  Of  harvesting  implements? 

A.  One  other. 

Q.  And  he  carries  the  Deering  line? 

A.  Yes,  sir. 


J.  H.  WAENE,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHugh. 

Q.     Mr.  Warne,  you  are  in  business  at  Batavia,  Illinois? 

A.     Yes,  sir. 

Q.     What  is  your  business? 

A.    Feed  and  implements. 

Q.    How  long  have  you  been  in  business  there? 

A.     Five  years  this  fall. 

Q.    How  much  business  do  you  do  a  year? 

A.     About  $60,000. 

Q.  How  much  business  do  you  do  in  farm  implements  and 
twine  ? 

A.  I  should  say  around  $17,000  or  $18,000  or  $19,000;  it  ia 
pretty  hard  to  tell  exactly. 
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Q.  And  how  much  business  do  you  do  on  an  average  with  \ 
the  International  Harvester  Company? 

A.  About  $7,000. 

Q.  So,  it  is  $7,000  out  of  $18,000  or  $19,000,  with  the  Inter- 
national? 

A.  Yes,  sir. 

Q.  What  line  of  binders  do  you  handle  ? 

A.  I  handle  the  Deering,  and  the  Johnston  corn  binder. 

Q.  You  handle  the  Deering  grain  binder? 

A.  Yes,  sir,  and  corn  binder  too. 

Q.  And  the  Johnston  corn  binder? 

A.  Yes,  sir.  2 

Q.  What  line  of  sulky  hay  rakes  do  you  handle  ? 

A.  The  Dain  and  the  Deering. 

Q.  What  line  of  mowers  do  you  handle  ? 

A.  The  Dain  and  the  Deering. 

Q.  So,  in  grain  binders  you  handle  the  Deering  only? 

A.  Yes,  sir. 

Q.  In  sulky  hay  rakes  you  handle  the  Deering  and  the 
Dain? 

A.  Yes,  sir. 

Q.  In  mowers  you  handle  the  Deering  and  the  Dain?  q 

A.  Yes,  sir. 

Q.  In  corn  binders  you  handle  the  Deering  and  the  Johns- 
ton? 

A.  Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements? 

A.  Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 

than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  the  like  implements  of  the  International? 

A.  Yes,  sir. 

Q.  What  lines  in  general?  4 

A.  I  handle  the  Moline  goods,  the  John  Deere,  some  King- 
man, and  the  Oliver. 

Q.  You  buy  of  various  companies? 

A.  Yes,  sir. 

Q.  How  long  have  you  handled  the  Johnston  corn  binder? 

A.  Last  year. 

Q.  Last  year  was  the  first  year? 

A.  Yes,  sir. 

Q.  And  are  you  handling  i't  this  year  ? 

A.  Yes,  sir. 

Q.  How  long  have  you  handled  the  Dain  mower  and  rake  ? 

A.  Last  year  was  the  first. 
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Q.    And  are  you  handling  those  this  year? 

A.    Yes,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  quit  handling  the  Dain  binder,  mower  and  rake, 
or  the  Johnston  corn  harvester? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  that  company? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  put 
that  to  you  as  a  condition,  that  you  could  not  handle  their 
harvesting  machinery  unless  you  did  quit  handling  these  other 
competing  harvesting  machines,  or  unless  you  would  increase 
your  purchases  from  that  company  by  buying  this  and  that  or 
the  other  of  their  other  implements,  what  would  the  result 
be,  Mr.  Warne? 

A.     I  would  tell  them  to  take  their  goods  out. 

Q.  Is  there  sold  at  Batavia  any  line  of  harvesting  ma- 
chinery other  than  of  International  make — 

A.     Yes,  sir. 

Q.    — except  the  ones  you  sell? 

A.    Yes,  sir. 

Q.    What  ones? 

A.     The  Acme. 

Q.    The  Acme  is  on  sale  there  ? 

A.    Yes,  sir. 

Q.  And  do  you  meet  the  competition  of  dealers  in  towns 
round  about  you  in  your  business? 

A.    Yes,  sir. 

Q.  Is  the  John  Deere  binder  on  sale  this  year  at  any  town 
round  about  you? 

A.    Yes,  sir. 

Q.     Where  is  that  on  sale? 

A.    At  Aurora. 

Q.    Was  it  on  sale  last  year,  do  you  know? 

A.     No,  it  was  not  on  sale. 

Q.    Is  the  Acme  sold  at  Aurora? 

A.    Yes,  sir. 

Q.     And  is  the  Acme  handled  at  Geneva? 

A.    Yes,  sir. 

Q.     How  far  is  that  from  your  town? 

A.     Two  miles  and  a  half. 

Q.     So,  you  meet  that  competition  in  your  business  ? 
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A.     Yes,  sir. 

Q.    Aurora  is  how  far  from  your  town? 

A.     Seven  miles. 

Cr OSS-Examination  hy  Mr.  Grosvenor. 

Q.  Mr.  Warne,  how  many  dealers  are  there  at  Batavia 
handling  harvesting  implements? 

A.    Two. 

Q.  What  harvesting  implements  does  the  other  dealer 
carry  ? 

A.     The  Acme. 

Q.  What  are  the  leading  lines  of  binders  and  mowers  in 
your  territory? 

A.  The  grain  binder  is  the  McCormick  and  the  Deering; 
they  run  about  equal,  but  in  corn  binders  the  Deering  runs 
the  heaviest. 

Q.  What  per  cent,  of  the  grain  binders  sold  in  the  territory 
in  which  you  do  business  are  of  International  make? 

A.     I  should  think  about  90  per  cent. 

Q.     What  per  cent,  of  the  mowers  are  International? 

A.    I  think  they  would  run  about  85  per  cent. 

Q.     And  what  per  cent,  of  the  sulky  hay  rakes  ? 

A.     They  would  run  about  85  per  cent. 

Q.     What  per  cent,  of  the  corn  binders  are  International? 

A.     They  will  run  85  or  90  per  cent. 

Q.     What  per  cent,  of  the  twine  is  International  ? 

A.    75  per  cent.,  I  should  say. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.     I  buy  engines,  wagons,  binders,  mowers,  rakes,  twine. 

Q.     Spreaders  ? 

A.  I  have  not  bought  any  this  year.  I  have  bought 
spreaders  of  them. 

Q.     Cream  separators  ? 

A.    I  do  not  have  any  trade  in  them. 

Q.     Shockers,  shredders? 

A.    No;  some  shredders,  and  some  tedders. 

Q.  What  per  cent,  of  the  tedder  business  is  International, 
in  your  territory? 

A.    We  do  not  have  any  tedder  trade  to  speak  of. 

Q.  Have  I  named  the  leading  implements  in  your  territory 
and  asked  for  the  per  cents.? 

A.    I  think  you  have. 
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Q.    Does  the  International  hold  any  of  your  notes? 

A.  Yes,  sir;  they  hold  one  subject  to  5  per  cent,  discouat 
the  first  of  June. 

Q.    And  that  was  a  note  given  by  you? 

A.    In  settlement,  last  December. 

Q.    On  what  sort  of  goods? 

A.  On  three  one-horse  engines,  $96,  subject  to  5  per  cent, 
off. 

Mr.  McHugh:  Q.  You  do  not  recognize  that  note  as  an 
obligation  that  would  coerce  you  to  testify  to  anything  that 
was  not  true  here? 

A.    No,  sir,  not  at  all. 

Mr.  Grrosvenor:  Q.  You  did  not  think  I  was  inferring, 
by  asking  that  question,  that  you  had  not  been  telling  the 
truth,  did  you? 

A.    No,  sir. 

Mr.  McHugh:  Q.  How  many  Dain  mowers  did  you  sell 
last  year? 

A.    I  sold  six,  I  think. 

Q.    And  how  many  Deering  mowers  ? 

A.    One. 


T.  H.  PADjLEY,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.    Mr.  Padley,  you  are  in  business  at  Milford,  Michigan? 

A.    Yes,  sir. 

Q.    How  long  have  you  been  in  business  there? 

A.     Nine  years. 

Q'.    What  is  your  business  ? 

A.    Implements. 

Q.    How  much  business  do  you  do  a  year? 

A.     $20,000  to  $23,000. 

Q.  How  much  business  do  you  do  with  the  International 
Harvester  Company? 

A.    $6,000  or  $7,000  a  year. 

Q.  So,  less  than  one-third  of  your  business  is  done  with 
the  International? 

A.    I  should  think  so,  yes. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle  ? 
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A.  I  handle  the  Deering  binder  and  mower,  the  Champion 
sulky  rake — that  is  the  International  rake,  and  the  Johnston 
rake. 

Q.    Do  you  handle  the  Johnston  sulky  rakef 

A.    Yes,  sir. 

Q.    Do  you  handle  any  side-delivery  rake  ? 

A.    Yes,  sir. 

Q.    What  side-delivery  rake  do  you  handle? 

A.     The  Keystone  and  the  Johnston. 

Q.    What  twine  do  you  handle? 

A.    The  Plymouth,  mostly. 

Q.    Do  you  handle  a  general  line  of  farm  implements  ? 

A.    Yes. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery,  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International  ? 

A.    Yes,  sir. 

Q.    What  lines? 

A.  The  John  Deere,  the  Bateman  Manufacturing  Com- 
pany, the  Gale,  and  the  Johnston. 

Q.    You  buy  of  various  companies? 

A.    Yes,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you  that  you  could  not  handle  their  harvesting  machinery  un- 
less you  quit  handling  the  Plymouth  twine? 

A,    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said 
to  you  that  you  could  not  handle  their  harvesting  machinery 
unless  you  increased  your  purchases  from  the  company  in 
their  other  lines  of  goods? 

A.    No,  sir. 

Q.  If  the  International  Company  should  put  to  you  the 
condition  that  you  could  not  handle  their  harvesting  machin- 
ery unless  you  quit  handling  the  Plymouth  twine,  or  unless 
you  would  buy  more  goods  from  them  in  these  other  lines  that 
they  make,  what  would  the  result  be? 

A.    We  would  have  to  dissolve  partnership,  I  think. 

Q.  Is  any  line  of  harvesting  machinery  other  than  of  In- 
ternational make  sold  at  Milford? 

A.    Not  very  much,  no. 

Q.    Are  they  offered  there  for  sale? 
A.    Yes,  sir. 

Q.    What? 

A,    The  Johnston. 
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1       Q.  It  is  there? 

A.  It  is  there  if  they  want  it. 

Q.  And  sold? 

A.  Yes,  sir. 

Q.  And  is  the  Johnston  held  at  any  towns  round  about 
you? 

A.  At  Wall  Lake,  eight  miles. 

Q.  So  those  are  offered  for  sale,  as  well  as  the  Interna- 
tional? 

A.  Yes,  sir. 

2 

Cross-Examination  by  Mr.  Grosvenor. 

Q.     How  many  years  have  you  carried  the  Deering  lines, 
Mr.  Padley? 

A.    Seven  or  eight. 

Q.    Are  the  Deering  and  the  McCormick  lines  the  princi- 
pal harvesting  lines  in  your  territory? 

A.    The  Deering  is  the  principal  one ;  some  McCormicks. 

Q.    The  Osborne  is  sold  there,  is  it  not? 
o      A.    Yes. 
'        Q.    Do  Lee  &  Kinney  sell  the  Osborne  in  your  town? 

A.    Yes,  sir. 

Q.    Are  there  any  other  dealers  in  your  town? 

A.    No,  sir. 

Q.    That  is,  other  than  Lee  &  Kinney? 

A.    That  is  all. 

Q.    What  per  cent,  of  the  binders  sold  in  your  territory  are 
of  International  make?    That  includes  not  only  the  Deering, 
the  McCormick,  and  the  Osborne,  but  also  the  Piano,  the  Mil- 
waukee, and  the  Champion. 
4      A.    I  should  think  90  or  95  per  cent. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.    Most  all  of  them. 

Q.     What  per  cent,  of  the  sulky  hay  rakes  are  Interna- 
tional? 

A.    I  should  think  about  40  per  cent. 

Q.    What  per  cent,  of  the  side-delivery  rakes  are  Interna- 
tional? 

A.    About  the  same,  about  40. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.     There  is  not  very  much  International  sold  there;  I 
should  think  about  10  per  cent.,  maybe  20. 

Q.    It  is  very  largely  Plymouth? 
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A.  Yes,  sir. 

Q.  What  per  cent,  of  the  corn  binders  are  International? 

A.  I  should  think  90  per  cent, 

Q.  Are  there  many  tedders  or  shredders  sold  there? 

A.  Not  very  many  tedders ;  no,  sir. 

Q.  Many  shredders? 

A.  There  are  quite  a  few,  yes. 

Q.  What  per  cent,  of  the  shredder  business  is  Interna- 
tional? 

A.  Probably  50  per  cent. 

Q.  There  are  not  many  corn  shockers  sold  there,  are  there  ? 

A.  There  are  not  any. 

Q.  Does  the  International  hold  any  of  your  notes? 

A.  Yes,  sir. 

Q.  When  were  those  notes  given? 

A.  Last  fall. 

Re-direct  Examination  hy  Mr.  McHugh. 

Q.  They  were  given  in  the  ordinary  course  of  business? 

A.  Yes,  sir. 

Q.  Pursuant  to  contract? 

A.  Yes,  sir. 

Q.  And  the  contract  is  the  same  as  contracts  generally 

with  other  companies? 

A.  Yes,  sir. 

Q.  The  practice  is  the  same  as  with  other  companies? 

A.  Due  next  October  for  discount. 

Q.  Not  yet  due,  subject  to  the  discount? 

A.  Next  October,  yes,  sir. 

Q.  Do  you  feel  under  any  obligation  to  the  company  on 
account  of  that  note? 

A.  No,  sir. 


WILLIAM  H.  MEACHAM,  being  duly  sworn  as  a  witness  on 
behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  McHugh. 

Q.  Mr.  Meacham,  you  are  in  business  at  Holly,  Michigan? 

A.  I  am. 

Q.  What  is  your  business? 

A.  Farm  produce  and  implements. 
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1  Q.    How  mucli  business  do  yon  do  a  year? 
A.    Probably  $25,000  or  $30,000. 

Q.    How  much  business  do  you  do  in  implements  and  twine? 

A.    About  $5,000. 

Q.  How  much  business  do  you  do  with  the  International 
Company,  on  an  average? 

A.    From  $1,500  to  $2,000. 

Q.  What  line  of  binders,  mowers,  and  sulky  hay  rakes  do 
you  handle? 

A.    The  McCormick,  the  Champion,  and  the  Milwaukee. 

Q.    Do  you  handle  a  general  line  of  farm  implements  ? 

2  A.    I  do. 

Q.  Do  you  handle  farm  implements  made  by  other  com- 
panies and  sold  in  competition  with  like  implements  of  the 
International  ? 

A.    I  do. 

Q.    What  lines? 

A.  The  John  Deere,  the  American  Seeding  Machine  Com- 
pany— 

Q.    TheMoline? 

A.    The  Moline. 
o      Q.    The  Studebaker? 
^      A.    Yes,  sir. 

Q.    You  buy  of  various  companies? 

A.    Yes,  sir. 

Q.  Has  the  International  Company  ever  said  to  you,  Mr. 
Meacham,  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  increased  your  purchases  from  them  in 
their  other  lines  of  goods? 

A.    No,  sir, 

Q.    If  they  did  say  that  to  you  and  made  it  a  condition  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
4  did  increase  your  purchases  from  the  company  by  buying  this 
or  that  or  the  other  of  their  implements,  what  would  the  re- 
sult be? 

A.    We  would  dissolve  partnership. 

Q.    Is  the  Johnston  harvesting  line  handled  in  Holly? 

A.    They  have  an  agency  there. 

Q.    Do  not  sell  very  many  machines  ? 

A.    No. 

Q.    But  they  are  there? 

A.    They  are  there. 

Q.  Offered  for  sale,  and  the  farmer  buys  them  if  he  wants 
them? 

A.    Yes,  sir. 
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Gross-Examination  by  Mr.  Grosvenor. 

Q.    How  many  dealers  are  there  at  Holly? 

A.    Three. 

Q.    Does  one  of  the  other  dealers  carry  the  Deering  lines'? 

A.    Yes,  sir. 

Q.    What  lines  does  the  third  dealer  carry? 

A.    The  Johnston. 
'  Q.    Anything  else  in  harvesting  lines? 

A.    Last  year  he  had,  some  in  haying  tools,  the  Sandwich. 

Q.  What  are  the  leading  types  of  binders  and  mowers  in 
yoTir  territory? 

A.  The  McCormick  and  the  Deering  hinders  and  mowers ; 
the  Milwaukee  and  the  Deering  corn  harvesters. 

Q.  What  per  cent,  of  the  binders  sold  there  are  Interna- 
tional? That  includes,  of  course,  the  three  makes  which  you 
carry — the  McCormick,  the  Champion,  and  the  Milwaukee, 
and  also  the  Deering,  the  Osborne  and  the  Plymouth. 

A.  They  are  practically  wholly  International.  There  are 
very  few  Johnstons  sold. 

Q.    That  would  be  99  per  cent,  of  International? 

A.    Practically  so. 

Q.    What  per  cent,  of  the  mowers  are  International? 

A.  Last  year  I  think  there  were  two  Johnston  mowers  sold 
against  perhaps  15  or  16  International. 

Q.    What  per  cent,  of  the  sulky  hay  rakes  are  International? 

A.    A  large  per  cent. ;  I  should  say  nine-tenths. 

Q.    90  per  cent? 

A.    Yes,  sir. 

Q.    What  per  cent,  of  the  corn  binders  are  International? 

A.  They  are  entirely  International;  I  do  not  know  of  any 
Johnston  corn  binders  having  been  sold. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    Perhaps  two-thirds. 

Q.    What  per  cent,  of  the  shredders  are  International? 

A.    Would  that  include  silo  cutters? 

Q.    No ;  buskers  and  shredders.    Are  there  any  sold  there? 

A.  There  has  been  one  sold.  There  was  one  sold  about 
three  years  ago,  that  was  an  International. 

Q.  There  is  not  much  trade,  then,  in  buskers  and  shred- 
ders? 

A.    No,  sir. 


] 
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1       Q.    Are  there  many  tedders  or  hay  presses  or  hay  loaders 
sold? 
A.    No,  sir. 


J.  U.  PIPER,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  Doyle. 

Q.    You  may  state  your  name  and  postoffice  address. 

A.    J.  U.  Piper,  Flint,  Genesee  County,  Michigan. 

Q.    What  is  your  business? 

A.    I  am  a  farmer. 

Q.    How  long  have  you  been  farming? 

A.    All  my  life,  since  I  was  old  enough  to  do  for  myself. 

Q.    It  has  been  25  or  30  years,  anyway? 

A.    Yes,  sir ;  over  40. 

Q.    How  many  acres  in  your  farm? 

A.    "We  have  385  acres— my  son's  and  mine. 

Q.    How  many  acres  do  you  cultivate? 

A.  It  is  all  under  cultivation  except  a  piece  of  wood  land  on 
each  farm,  of  about  12  or  14  acres  each. 

Q.    What  crops  do  you  raise,  chiefly? 

A.    Wheat,  oats,  barley,  corn,  and  beans. 

Q.    What  make  of  grain  binder  and  mower  do  you  use  ? 

A.  We  are  using  a  Deering  mower  and  a  Deering  binder  at 
present ;  also  a  Deering  corn  binder. 

Q.  How  long  have  you  been  familiar  with  the  use  of  the 
Deering  grain  binder? 

A.    Between  25  and  30  years;  over  25  years. 

Q.    Your  present  binder  you  have  had  how  long? 

A.    I  think  we  bought  that  one,  two  years  ago. 

Q.  In  the  matter  of  the  work  done  by  the  binder — the  draft 
— ^have  you  observed  any  improvement  in  your  present  binder 
over  the  binder  of  ten  years  ago? 

A.  I  think  it  is  much  easier  for  the  team  to  handle ;  we  are 
using  a  wider  cut  now,  and  I  think  it  handles  easier  than  the 
other  binder  did;  it  operates  better,  anyway;  we  have  less 
trouble  with  it. 

Q.    Do  you  use  an  8^ft.  cut? 

A.    Yes,  sir. 

Q,    You  formerly  used  a  6-f t.  ? 

A.    A6-ft. 
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Q.  Do  you  think  the  team  handles  the  8-ft.  now  easier  than 
it  did  the  6-ft.  formerly? 

A.    I  think  it  handles  it  easier ;  we  always  use  three  horses. 

Q.  In  the  matter  of  repairs  and  expert  service  for  your 
machinery  of  International  make,  you  may  state  how  it  is, 
whether  it  is  good  and  satisfactory. 

A.  It  has  been  very  satisfactory ;  dealers  have  always  kept 
supplies  on  hand;  they  are  easy  to  get;  experts  always  have 
been  very  careful  to  give  us  any  extra  attention  that  was 
necessary. 

Q.  Has  your  expert  and  repair  service  improved  in  the  past 
ten  years? 

A.  Well,  I  think  it  has.  We  have  not  had  any  serious  diffi- 
culty at  any  time,  but  particularly  within  a  short  time  there 
has  been  an  expert  in  the  field  to  assist  us  if  any  little  thing 
did  occur. 

Q.  So  the  treatment  generally  is  first-class  and  entirely 
satisfactory? 

A.    Entirely  satisfactory. 

Q.  Examine  the  list  I  hand  you  and  state  whether  or  not 
that  contains  a  statement  of  the  machinery  you  own  and  use 
in  operating  your  farm,  with  the  cost  price  of  the  same. 

A.  Yes,  sir.  The  cost  price  of  course  I  would  not  be  pos- 
itive about,  but  it  is  near  as  I  can  recall.  Some  things  I  have 
had  some  little  time  and  I  would  not  be  just  positive  about 
the  price,  but  it  is  approximately  correct. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list  and 
then  state  the  machinery  you  own  and  use  in  operating  your 
farm,  giving  the  cost  price  of  each  piece  of  machinery. 

A.    The  list  is  as  follows : 

List  of  Farm  Tools  Used  by  J.  U.  Piper,  Flint,  Mich.,  on  His 
Farm  of  385  Acres. 

Purchase 
Price. 
3  Farm  Wagons  $150.00 

1  Spring  Wagon  55.00 

3  Buggies  or  Surreys  245.00 

1  Small  3  Gang  Plow  20.00 

3  Walking  Plows  39.00 
1  Gang  Plow  50.00 
1  Disc  Harrow  25.00 

4  Peg  Harrows  64.00 
3  Corn  Cultivators  51.00 
1  Grain  Drill                                                                         75.00 
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1  Grain  Binder,  Deering 

130.00 

1  Corn  Binder 

115.00 

2  Mowing  Machines,  1  Deering,  1  McCormick 

100.00 

1  Hay  Rake 

22.00 

1  Tedder 

25.00 

1  Hay  Loader 

65.00 

1  Side  Del.  Rake 

60.00 

3  Hay  Racks 

36.00 

1  Manure  Spreader 

120.00 

1  Gasoline  Engine 

35.00 

1  Corn  Sheller 

8.00 

14  Int.  in  Ensilage  Cutter 

55.00 

1  Land  Roller 

20.00 

Small  Tools — hoes,  shovels, 

wheelbarrows,  etc. 

50.00 

$1,621.00 

Q.  Can  you  buy  binders  and  mowers  other  than  of  Inter- 
national make  round  about  you,  if  you  want  them? 

A.  There  are  other  makes  for  sale.  I  could  not  say  pos- 
n  itively  those  that  are  controlled  by  the  International.  The 
Johnston  harvesters  have  been  there  for  sale  They,  I  am 
quite  sure,  are  not  in  the  trust. 

Q.    You  can  buy  them  if  you  want  them? 

A.    Yes,  sir. 

Q.  You  buy  the  Deering  as  a  matter  of  choice  and  not 
because  you  have  to? 

A.  Certainly ;  we  do  it  because  we  have  had  experience  with 
it  and  it  has  given  entire  satisfaction.  This  is  the  third  grain 
binder  we  have  used  and  worn  out. 

Q.  You  like  the  machine  and  you  also  like  the  treatment 
4  you  receive  from  that  company  that  puts  it  out? 

A.    It  has  been  entirely  satisfactory. 

Cross-Examination  hy  Mr.  Grosvenor. 

Q.  Mr.  Piper,  you  used  the  Deering  machine  many  years 
before  the  International  was  organized,  didn't  you? 

A.   Yes,  sir. 

Q.  And  you  liked  it  many  years  before  the  International 
was  organized? 

A.   It  was  a  good  machine. 
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Q.    It  was  a  good  machine  and  gave  you  satisfactory  service  1 
long  before  the  International  was  thought  of,  didn't  it? 

A.  I  presume — ^I  don't  know  how  long,  but  we  used  one  be- 
tween 25  and  30  years  ago. 

Q.  And  there  have  been  improvements  in  that  entire  period 
of  30  years,  have  there  not? 

A.    I  think  so. 

Q.  So  that  improvements  were  being  made  in  binders  for 
at  least  20  years,  so  far  as  you  know,  before  the  International 
was  organized? 

A.  I  think  dealers  were  trying  to  improve  on  all  those 
machines.  2 

Q.  And  they  were  trying  before  the  International  was 
organized,  weren't  they? 

A.  I  should  presume  so.  They  have  not  always  succeeded 
— all  of  them. 

Q.  And  they  did  make  improvements  before  the  Interna- 
tional was  organized? 

A.     I  presume  so ;  I  could  not  say. 

Q.  Mr.  Piper,  does  your  memory  go  back  to  the  days  be- 
fore they  had  a  harvester? 

A.    Yes,  sir.    I  owned  a  Royce  reaper,  and  I  have  worked  g 
with  a  self  rake  and  hand  binder. 

Q.  And  from  the  hand  binder  to  the  binder  using  the  twine 
knotter  was  a  great  improvement,  wasn't  it? 

A.    I  should  think  so ;  yes,  sir. 

Q.    It  saved  a  lot  of  labor  of  men,  didn't  it? 

A.    Yes,  sir. 

Q.     That  was  made  before  the  International  was  organized? 

A.     I  presume. 

Q.  Do  you  know  of  any  other  improvement  made  since  the 
International  was  organized  that  was  as  great  improvement 
as  that  change  which  I  have  just  referred  to?  -1 

A.     I  do  not  call  any  to  mind. 

Q.  And  you  always  had  good  repair  service  from  the  Deer- 
ings  in  the  25  or  30  years  that  you  had  the  Deering,  had  you 
not? 

A.  Fairly  good;  not  as  good  as  we  have  now,  because  the 
supplies  were  not  on  hand;  did  not  have  some  one  to  look 
after  them  as  they  do  now — that  is,  a  man  who  was  competent 
to  take  care  of  them. 

Q.  Do  you  do  business  with  the  same  dealer  now  that  you 
did  30  years  ago? 
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A.  No,  sir.  We  have  had  several  dealers  in  the  different 
lines  of  goods. 

Q.  You  like  the  dealer  yon  do  business  with  now  bettor 
than  you  liked  the  old  one;  is  that  right? 

A.  T  could  not  say  as  to  that.  They  have  done  as  well  as 
they  could,  I  guess,  with  the  means  at  hand. 

Q.  You  never  have  had  any  direct  dealings  with  the  In- 
ternational? 

A.    No,  sir. 

Q.  Are  you  hot  a  retired  farmer  now  rather  than  an  active 
farmer? 

A.  A  man  is  liable  to  be  if  he  works  hard  until  he  is  66 
years  old.  At  that  age  he  would  not  work  very  hard  if  he 
could  help  it. 

Q.  It  is  to  your  credit  that  you  have  retired.  I  am  just 
asking  you  as  to  the  fact.  I  understood  you  to  testify  you  are 
engaged  in  farming.  My  information  is  that  you  are  a  retired 
farmer  and  are  no  longer  active  in  farming.  ^Vhat  is  the 
fact? 

A.  The  fact  is  my  son  owns  a  farm  in  connection  with  my 
own,  and  we  control  them  and  handle  them  as  one  farm. 

Q.     Then,  you  are  actively  engaged  in  farming  today? 

A.     I  am,  yes,  sir,  except  by  manual  labor. 

Q.     That  is,  you  direct  the  others? 

A.  I  direct,  and  my  son  and  I  consult  together.  He  always 
consults  me  with  reference  to  anything  he  is  to  do  in  connec- 
tion with  the  farm.  We  handle  it  entirely  as  one.  What  he 
says  goes,  and  what  I  say  goes. 

Q.  When  did  you  last  have  need  of  an  expert  for  fixing 
the  binder? 

A.  I  think  it  was  two  years  ago,  or  less.  We  had  occa- 
sion to  call  on  Mr.  Estes  as  an  expert.  We  had  had  a  little 
difficultv  with  the  corn  binder. 

Q.    Who  is  Mr.  Estes? 

A.     He  is  one  of  their  field  men,  I  guess. 

Q.    Is  he  the  local  dealer? 

A.    No,  sir. 

Q.    How  manv  cattle  have  you  on  your  place,  Mr.  Piper? 

A.     35  or  40  head. 

Q.     And  are  you  in  the  dairy  business  somewhat? 

A.    Yes,  sir. 

Q.    What  is  your  annual  twine  bill,  in  dollars  and  cents? 

A.  I  couldn't  tell  you  in  dollars  and  cents.  It  varies  some 
years.    We  use  about  300  to  350  pounds  a  year. 
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Q.     Do  you  recall  what  you  paid  for  twine  last  year? 

A.  It  seems  to  me  it  was  8  or  9  cents ;  I  would  not  be  posi- 
tive. 

Q.     How  many  acres  of  corn  did  you  have  last  year? 

A.     About  40  acres. 

Q.     And  how  much  in  small  grain? 

A.  We  had  about  40  acres  of  wheat,  35  of  oats,  and  about 
30  of  barley. 

Q.  And  how  much  meadow?  How  much  did  you  cut  with 
your  two  mowing  machines? 

A.  We  usually  mow  right  around  100  acres.  We  pasture 
considerable,  in  keeping  dairy  cows,  so  we  do  not  mow  quite 
as  much  as  we  otherwise  would. 

Q.    Do  you  have  a  silo? 

A.     We  have  two  silos. 

Q.  Does  this  385  acres  include  the  farm  which  your  son  has 
adjoining  yours? 

A.    Yes,  sir.    He  has  charge  of  the  two. 

Q.    And  you  own  them? 

A.     No,  sir;  he  owns  his  own;  he  owns  about  140  acres. 

Re-direct  Examination  by  Mr.  Doyle. 

Q.    You  reside  upon  your  farm,  Mr.  Piper? 

A.    No,  sir. 

Q.     Or  near  your  farm? 

A.     2  or  3  miles. 

Q.     But  you  supervise  and  carry  on  the  farming? 

A.     Yes,  sir. 

Q.     The  same  as  you  always  did? 

A.  Yes,  sir.  I  am  out  there  repeatedly  and  in  touch  by 
telephone  any  day  or  hour. 

Q.  The  crops  raised  on  your  farm,  as  testified  by  you, 
are  characteristic  of  the  farming  through  your  community? 

A.  Well,  yes.  Some  do  not  combine  their  farming  quite 
as  we  do,  in  mixed  farming,  but  aside  from  that  it  is  prac- 
tically the  same  as  in  that  vicinity. 

Q.  I  am  not  speaking  of  the  combination  between  your- 
self and  your  son,  but  you  raise  the  same  kind  of  crops  gen- 
erally? 

A.  That  is  what  I  say,  only  we  try  to  plan  our  work  so 
that  we  give  our  men  a  steady  job,  by  having  a  diversity  of 
farming. 
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Re-cross  Eomm,ination  by  Mr.  Grosvenor. 

Q.  By  using  the  words  "combined  farming"  you  had  ref- 
erence to  the  variety  of  crops? 

A.    Yes,  sir. 

Q.  All  the  neighbors  in  your  country  do  not  raise  as  many 
different  kinds  of  crops  as  you  do  ? 

A.    No,  sir;  I  do  not  think  so. 

(A  recess  was  here  taken  until  2  o'clock  P.  M.) 


2 


JAY  BALDWIN,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  McHngh. 

Q.  Mr.  Baldwin,  you  are  in  business  in  New  Haven,  Mich- 
igan? 

A.    Yes,  sir. 

Q.    What  is  your  business? 

A.    Wholesale  hay  and  grain,,  and  retail  farm  implements. 

Q.     How  much  business  do  you  do  a  year? 

A.     Somewhere  in  the  neighborhood  of  $200,000  to  $250,000. 

Q.  How  much  business  do  you  do  a  year  in  your  retail 
farm  implement  business? 

A.    From  $25,000  to  $30,000. 

Q.  How  much  business  do  you  do  a  year  with  the  Inter- 
national Harvester  Company? 

A.     From  $3,000  to  $8,000. 

Q.  So  that  from  a  third  down  is  with  the  International 
Harvester  Company,  in  your  farm  implement  business? 

A.     Something  like  that,  I  should  judge,  yes. 

Q.    What  line  of  binders  do  you  handle? 

A.     The  Johnston  and  the  McCormick. 

Q.     What  line  of  sulky  hay  rakes  ? 

A.     The  McCormick  and  the  Johnston. 

Q.    What  line  of  mowers? 

A.     The  Johnston  and  the  McCormick. 

Q.     What  twine  do  you  handle? 

A.  Mostly  McCormick.  I  have  handled  different  kinds, 
but  not  in  the  last  two  or  three  years. 

Q.    Do  you  handle  the  Johnston  corn  binder  as  well? 

A.    Yes,  sir. 
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Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    Yes,  sir. 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 

A.     Yes,  sir. 

Q.    What  lines? 

A.    We  handle  the  John  Deere  and  the  Sterling. 

Q.    What  manure  spreaders? 

A.     The  New  Idea. 

Q.    What  side-delivery  rakes? 

A.    Mostly  Sterling. 

Q.    What  disc  harrows? 

A.     The  Johnston  and  the  McCormick. 

Q.    What  wagons? 

A.  The  Flint  Wagon  Works,  the  Milburn,  and  the  Colum- 
bus, mostly. 

Q.  How  long  have  you  handled  the  Johnston  Harvester 
line? 

A.  I  have  handled  portions  of  it  all  the  time,  but  the  bind- 
ers and  mowers  for  four  years,  I  should  judge. 

Q.     The  binders  and  mowers  about  four  years  ? 

A.    Yes,  sir. 

Q.    What  portions  have  you  handled  all  the  time? 

A.     The  disc  harrows. 

Q.  You  have  handled  their  corn  binders  only  about  four 
years? 

A.    Yes,  sir. 

Q.  And  you  have  handled  the  McCormick  during  those 
four  years? 

A.    Yes,  sir. 

Q.  Has  the  International  Harvester  Company  ever  said  to 
you,  Mr.  Baldwin,  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  the  Johnston  line? 

A.     No,  sir. 

Q.  Has  the  International  Company  ever  said  to  you  that 
you  could  not  handle  their  harvesting  machinery  unless  you 
increased  your  purchases  from  that  company? 

A.     No,  sir. 

Q.  If  the  International  Company  should  put  to  you  the 
condition  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  did  increase  your  purchases  from  that 
company  by  buying  this  and  that  or  the  other  implement  from 
the  company,  what  would  the  result  be? 

A.    It  would  be  moving  day. 
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1       Q.     And  who  would  move — you  or  they? 
A.     The  International. 


Cross-Examination  hy  Mr.  Grosvenor. 

Q.  Mr.  Baldwin,  how  many  Johnston  grain  binders  did 
you  sell  in  1912? 

A.    In  1912  I  think  there  were  two. 

Q.    How  many  McCormick  binders  did  you  sell? 

A.     Something  like  12  or  14. 

Q.  You  do  much  more  with  the  McCormick  lines  than  you 
do  with  the  Johnston  lines? 

A.     Yes,  sir. 

Q.  How  many  dealers  are  there  in  New  Haven,  Michigan, 
handling  agricultural  implements  and  harvesting  implements  ? 

A.     There  are  two  dealers  handling  harvesting  machinery. 

Q.     Does  one  of  the  other  dealers  carry  the  Deering  lines? 

A,     At  present  they  do  not. 

Q,     What  lines  do  the  other  two  dealers  carry? 

A.  They  do  not  carry  any  binders.  They  carry  manure 
spreaders  and  disc  harrows  and  spring  tooth  harrows. 

Q.  What  harvesting  implements  do  these  other  dealers 
carry,  if  any? 

A.    They  do  not  carry  any. 

Q.    Don't  they  carry  any  mowers  or  rakes? 

A.    No,  sir. 

Q.  Then,  the  only  binders,  mowers,  and  rakes  sold  in  New 
Haven  are  the  ones  you  sell? 

A.    At  present,  yes,  sir. 

Q.  What  per  cent,  of  the  binders  sold  around  New  Haven, 
in  the  last  four  or  five  years,  have  been  International? 

A.    I  should  judge  three-quarters  of  them,  anyway. 

Q.    What  per  cent,  of  the  mowers  have  been  International? 

A.    About  the  same  proportion. 

Q.  What  per  cent  of  the  corn  binders  have  been  Inter- 
national ? 

A.  The  corn  binder  trade  is  not  very  large  there,  but  I  pre- 
sume it  would  be  in  the  same  proportion  as  the  others. 

Q.  What  per  cent,  of  the  sulky  hay  rakes  have  been  Inter- 
national? 

A.    They  run  about  the  same — 75  per  cent. 

Q.    What  per  cent,  of  the  twine  is  International? 

A.    I  should  judge  about  half  of  it. 

Q.    Does  the  International  hold  any  of  your  notes? 
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A.    I  do  not  know  whether  they  do  or  not.    I  presume  they  1 
do.    I  am  not  just  sure  about  that, 

Q.    They  are  notes  not  yet  due,  that  you  gave  last  fall  when 
you  made  settlement? 

A.    Yes,  there  may  be  something  of  that  kind,  but  I  am  not 
sure  of  that.    They  generally  do  have  some  of  my  notes. 

Q.    They  generally  do  have  some  of  your  notes? 

A.    Yes,  sir. 

Re-direct  Examination  hy  Mr.  McHugh. 

2 

Q.    Other  implement  companies  have  your  notes  at  times? 

A.    Yes,  sir. 

Q.    That  is  an  ordinary  thing? 

A.    Yes,  sir.    I  do  not  think  any  of  them  are  due,  though. 

Q.    They  are  taken  by  all  companies? 

A.    Yes,  sir. 

Q.    You  feel  no  sense  of  responsibility  to  the  International 
because  of  those  notes? 

A.    No,  sir,  not  a  bit. 

Q.     No  obligation  to  testify  to  anything  that  is  not  true 
because  of  it?  3 

A.    No.    We  could  pay  them  tomorrow  if  they  want  their ' 
money. 


A.  E.  HAHN,  being  duly  sworn  as  a  witness  on  behalf  of  the 
defendants,  testified  as  follows : 

Direct  Examination  by  Mr.  McHugh. 

Q.  Mr.  Hahn,  you  are  in  business  at  Utica,  Michigan? 

A.  Yes,  sir, 

Q.  What  is  your  business? 

A.  Hardware  and  implements. 

Q.  How  long  have  you  been  in  the  business? 

A.  About  20  years ;  a  little  over. 

Q.  How  much  business  do  you  do  a  year? 

A.  About  $40,000  a  year. 

Q.  How  much  business  do  you  do  in  implements  and  twine? 

A.  About  40  per  cent,  of  that. 

Q.  About  $16,000? 

A.  Yes. 
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1  Q.    How  mucli  business  do  you  do  with  the  International 
Harvester  Company? 

A.  It  will  average  $4,000  or  $5,000  a  year ;  it  has  run  better 
than  that,  but  that  is  about  the  average. 

Q.  The  average  would  be  a  quarter  (or  a  trifle  more)  of 
your  implement  business? 

A.    Yes,  about  that. 

Q.    What  line  of  binders  do  you  handle  ? 

A.    The  Champion,  the  Deering,  and  the  Johnston. 

Q.    What  line  of  sulky  hay  rakes  ? 

A.    The  Johnston,  the  Champion,  and  the  Deering— three 

2  of  them. 

Q.    What  line  of  mowers? 

A.  The  Deering,  the  Champion,  and  the  Johnston — just  the 
same. 

Q.    And  corn  binders  ? 

A.    In  corn  binders,  the  Johnston  and  the  Deering. 

Q.    Do  you  handle  a  general  line  of  farm  implements? 

A.    A  full  line,  yes,  sir. 

Q.    Do  you  handle  a  general  line  of  farm  implements  other 
than  harvesting  machinery  made  by  other  companies  and  sold 
in  competition  with  like  implements  of  the  International? 
o      j^     Yes. 

Q.'    What  lines? 

A.    The  Appleton  line  in  spreaders,  the  Oliver  goods,  S.  L. 
Allen,  and — oh,  I  don't  know. 

Q.    You  buy  of  various  companies? 

A.    Yes;  yes. 

Q.  How  long  have  you  handled  the  Johnston  harvesting 
lines? 

A.    About  18  years. 

Q.    And  how  long  have  you  handled  the  Deering? 
^       A.    The  Deering  we  have  handled  now  about  8  or  9  years. 

Q.    What  did  you  handle  before  the  Deering? 

A.    The  Champion. 

Q.    How  long  have  you  handled  the  Champion? 

A.    About  15  or  16  years. 

Q.    Continuously? 

A.    Yes,  sir. 

Q.  Mr.  Hahn,  has  the  International  Harvester  Company 
ever  said  to  you  that  you  could  not  handle  their  harvesting 
machinery  unless  you  quit  handling  the  Johnston  line? 

A.    They  never  have.    They  knew  better. 

Q.    Has  the  International  Harvester  Company  ever  said  to 
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you  that  you  could  not  handle  their  harvesting  line  unless  you 
bought  more  goods  of  them? 

A.    No,  sir. 

Q.  If  the  International  Harvester  Company  should  impose 
the  condition  that  you  could  not  handle  their  harvesting  ma- 
chinery unless  you  quit  handling  the  Johnston  line,  or  unless 
you  bought  this  and  that  or  the  other  of  their  longer  line  of 
implements,  what  would  the  result  be? 

A.    I  would  show  them  the  door. 


Cross-Examination  hy  Mr.  Grosvenor. 

Q.  How  many  Johnston  grain  binders  did  you  sell  last 
year? 

A.    I  think  we  sold  three  Johnston  grain  binders. 

Q.    And  how  many  International? 

A.    About  12  or  15,  along  there. 

Q.  You  do  much  more  business  in  the  International  Har- 
vester Company  liiies  than  you  do  in  the  Johnston  lines? 

A.    I  have. 

Q.    How  many  other  dealers  are  there  in  Utica? 

A.  There  are  no  others.  I  am  the  only  implement  dealer 
now. 

Q.  What  per  cent,  of  the  binders  sold  around  there  are  of 
International  make? 

A.    Oh,  80  per  cent. 

Q.    "What  per  cent,  of  the  mowers  are  International? 

A.    About  the  same  thing. 

Q.    What  per  cent,  of  the  sulky  rakes? 

A.  About  50;  that  is,  from  my  standpoint,  as  a  dealer.  I 
sell  about  half  and  half. 

Q.  I  am  asking  you  about  the  territory  in  which  you  do 
business  ? 

A.    I  guess  it  would  run  about  80  per  cent,  all  right. 

Q.    80  per  cent.  International? 

A.    Yes,  in  the  country  about. 

Q.  The  other  per  cents,  you  have  given,  were  they  the  per 
cents,  for  the  country  or  thereabouts,  or  for  your  own  busi- 
ness? 

A.  No ;  there  are  other  Johnston  goods  handled  around  me, 
near  me. 

Q.  Then,  the  per  cents,  you  gave  were  for  the  business  in 
your  community,  and  not  your  own  business? 

A.    No,  not  entirely. 
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1  Q.    What  per  cent,  of  the  twine  is  International? 

A.  I  should  say  90  per  cent,  of  the  twine  is  International, 
in  my  town. 

Q.    What  per  cent,  of  the  corn  binders  are  International? 

A.    They  would  run  about  the  same  as  the  grain  binders. 

Q.    80  per  cent.? 

A.    80  per  cent.,  yes. 

Q.  Please  name  all  the  things  you  buy  from  the  Interna- 
tional. 

A.  Grain  binders,  corn  binders,  side-delivery  rakes;  we 
also  buy  them  from  the  Johnston  people ;  there  are  two  kinds. 

2  Wagons,  engines,  twine. 

Q.    Spreaders? 

A.  We  have  not  for  the  last  three  years,  no— not  spreaders. 
We  are  handling  the  Appleton  line. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.  I  think  about  $150  for  goods  carried  over  to  next  year. 
They  are  not  due,  though. 

Q.    What  were  those  goods — engines,  or  wagons? 

A.     No,  I  think  they  were  mowers  carried  over— simply 
carried-over  notes. 
q       Q.     You  mean  carried-over  stock,  and  the  note  apply  for 
"^  that? 

A.  It  is  goods  that  are  carried  over,  and  we  settle  for  them 
by  giving  our  note,  without  interest,  due  next  fall. 

Q.  There  is  a  discount  there  which  takes  the  place  of  in- 
terest in  case  the  note  is  not  paid  on  time  ? 

A.  There  is  a  discount  at  the  time  they  are  due  if  taken 
care  of,  sure. 


■^j 


Re-direct  Examination  by  Mr.  McHugh. 

"*  Q.  The  note  was  given  in  pursuance  of  your  agreement 
under  the  contract? 

A.    Sure. 

Q.  In  the  ordinary  way,  that  is  done  with  them  and  other 
implement  companies  just  the  same? 

A.    Yes. 

Q.  Is  there  any  obligation  on  you  because  of  that  note  to 
the  International  Company? 

A.    None  whatever. 

Mr.  Grosvenor:  Q.  Does  any  other  implement  company 
hold  your  notes  ? 

A.    I  do  not  think  so.    I  do  not  know  of  any. 
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1 
SYDNEY  H.  REYNOLDS,  being  duly  sworn  as  a  witness  on 
behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  McHugh. 

Q.  Mr.  Reynolds,  you  are  in  business  at  Dundee,  Michigan'? 

A.  Yes,  sir. 

Q.  What  is  your  business? 

A.  Farm  implements,  hay,  feed,  and  produce. 

Q.  How  much  business  do  you  do  a  year? 

A.  Last  year  we  did  about  $70,000  worth.  2 

Q.  How  much  business  do  you  do  in  implements  and  twine  ? 

A.  About  $25,000  in  implements  and  twine  last  year. 

Q.  And  how  much  business  do  you  do  with  the  Interna- 
ional  Harvester  Company? 

A.  Betwixt  $4,000  and  $5,000 ;  about  $4,500,  I  think. 

Q.  §0,  about  one-fifth,  or  less,  of  your  implement  business 
¥Ould  be  with  the  International? 

A.  Yes. 

Q.  What  line  of  binders  do  you  handle? 

A.  The  Deering  especially;  we  sell  the  Milwaukee,  the  q 
Champion,  and  the  Johnston. 

Q.  What  sulky  hay  rakes? 

A.  The  Deering  and  the  Johnston. 

Q.  What  mowers? 

A.  The  Deering,  the  Johnston,  and  the  Piano. 

Q.  What  corn  binders? 

A.  The  Deering,  the  Milwaukee,  and  the  Johnston. 

Q.  What  side-delivery  rakes? 

A.  The  Keystone  and  the  John  Deere. 

Q.  Do  you  handle  a  general  line  of  implements? 

A.  A  general  line,  yes.  4 

Q.  Do  you  handle  a  general  line  of  farm  implements  other 
ban  harvesting  machinery  made  by  other  companies  and  sold 
n  competition  with  like  implements  of  the  International? 

A.  Yes. 

Q.  What  line  do  you  handle? 

A.  We  handle  the  John  Deere,  the  Moline  Plow  Company, 
md  the  American  Seeding  Machine  Company. 

Q.  You  buy  of  various  companies? 

A.  Yes,  of  various  companies. 

Q.  How  long  have  you  handled  the  Johnston  line? 

A.  Two  years. 

Q.  Has  the  International  Harvester  Company  ever  said 
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that  you  could  not  handle  their  harvesting  machinery  unless 
you  quit  handling  the  Johnston? 

A.    No,  sir. 

Q.  Has  the  International  Harvester  Company  ever  saic 
to  you  that  you  could  not  handle  their  harvesting  line  unless 
you  increased  your  purchases  from  that  company  in  theii 
other  lines  of  goods? 

A.    No,  sir. 

Q.  If  the  International  Company  should  put  to  you  tht 
condition  that  you  could  not  handle  their  harvesting  ma 
ehinery  unless  you  did  quit  handling  the  Johnston,  or  unless 
you  did  increase  your  purchases  from  that  company  by  buy 
ing  this  or  that  or  the  other  of  their  other  implements,  whai 
would  the  result  be,  Mr.  Reynolds? 

A.  The  result  would  be,  probably,  that  I  would  handh 
somebody  else's  implements. 

Q.  You  say  it  probably  would — and  you  smile.  Is  there 
any  doubt  about  it? 

A.    Not  anv. 


Cross-Ex-amination  by  Mr.  Grosvenor. 
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Q.    Whose  other  implements  would  you  get? 

A.  "We  are  handling  the  Johnston  now,  in  conneetioi 
with  it. 

Q.    How  many  Johnston  binders  did  you  sell  last  year? 

A.     Grain  binders — ^none. 

Q.     How  many  International? 

A.     Ten,  I  think. 

Q.     How  many  Johnston  corn  binders  did  you  sell  las 
year? 
4       A.    Four. 

Q.     How  manv  International? 

A.     Six,  I  think. 

Q.  What  binders  would  you  sell  if  you  were  compelle( 
to  give  up  the  International? 

A.  I  could  hardly  answer  that.  Either  the  Johnston  o; 
the  Wood.  They  are  both  there.  I  would  see  if  I  could  no 
get  the  agency. 

Q.     Is  the  Wood  handled  in  your  town? 

A.     Not  in  our  town,  no. 

Q.     Do  you  know  of  any  other  binders  you  could  handle 

A.     The  Adriance-Platt  agent  has  been  there  to  see  me. 

Q.    Has  that  binder  ever  been  sold  around  there? 
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A.     Not  near  my  neighborhood. 

Q.  What  are  the  leading  types  of  binders  in  your  terri- 
tory? 

A.     The  Deering  and  the  McCormick. 

Q.  And  those  have  been  the  leaders  during  the  time  you 
have  been  in  business? 

A.    Yes,  sir. 

Q.     How  long  have  you  been  in  business? 

A.     Six  years. 

Q.  What  per  cent,  of  the  binders  sold  in  the  territory  in 
which  you  do  business,  during  the  six  years  you  have  been  in 
business,  have  been  International? 

A.    I  presume  90  per  cent. 

Q.    What  per  cent,  of  the  mowers  have  been  International? 

A.    About  the  same. 

Q.    What  per  cent,  of  the  sulky  hay  rakes? 

A.     About  the  same;  very  few  outside  of  those  sold. 

Q.     What  per  cent,  of  the  twine  has  been  International? 

A.     I  do  not  think  over  15  or  20  per  cent. 

Q.  What  per  cent,  of  the  corn  binders  have  been  Inter- 
national? 

A.     I  should  presume  about  75  per  cent. 

Q.     Are  many  corn  buskers  and  shredders  sold  there? 

A.     Quite  a  few. 

Q.    What  per  cent,  of  those  are  International? 

A.    Probably  not  over  25. 

Q.     Does  the  International  hold  any  of  your  notes? 

A.     They  hold  our  company's  note,  yes. 

Q.  A  note  of  your  company.  That  note  is  for  goods  you 
bought  last  season,  and  carried  over? 

A.    Yes. 

Mr.  McHugh:  Q.  Do  you  feel  under  any  obligation,  bo- 
cause  of  that  note,  to  testify  in  this  case  to  anything  that  is 
not  strictly  true? 

A.     Not  any.    They  are  not  due  yet. 

Q.  Would  the  fact  that  the  International  had  that  note 
have  any  effect  in  inducing  you  to  buy  other  goods  or  carry 
other  goods'  of  the  International  if  you  were  so  requested 
to  do  by  the  International  bloekman? 

A.    No,  sir, 

Q.  Does  any  implement  company  other  than  the  Interna- 
tional hold  your  note  today? 

A.     Yes,  sir. 
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D.  0.  CROOK,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 


Direct  Examination  by  Mr.  Doyle. 

Q.    You  may  state  your  name  and  postoflBce  address. 

A.    D.  C.  Crook;  Minooka,  Illinois. 

Q.    And  your  business  ? 

A.    Farmer,  and  sheep  feeder  in  the  winter  time. 

Q.    How  long  have  you  been  farming? 

A.  For  myself  eight  years.  I  have  been  farming  all  my 
life,  practically,  but  with  my  father  up  until  the  last  eight 
years. 

Q.    How  many  acres  in  your  farm? 

A.    120. 

Q.    What  crops  do  you  raise? 

A.  Corn,  oats,  some  wheat — but  not  this  year,  a  little  hay, 
and  some  alfalfa. 

Q.    What  make  of  grain  binder  do  you  use  ? 

A.    The  Deering. 

Q.    What  mower? 

A.    The  Champion,  wabble-gear. 

Q.  How  long  have  you  been  accustomed  to  the  use  of  the 
Deering  grain  binder? 

A.    Eight  years. 

Q.    What  did  you  use  prior  to  that? 

A.  A  McCormick  before  that,  and  the  first  binder — ^in  fact 
I  wore  out  two  Wood  binders  when  I  was  at  home  with  my 
father. 

Q.  Do  you  find  the  binder  of  the  past  ten  years  an  improve- 
ment, in  the  work  that  it  does  and  the  easiness  of  draft,  as 
compared  with  the  binder  prior  to  that  time,  the  older  one? 

A.    Yes,  sir,  I  think  I  do. 

Q.  What  about  the  repair  and  expert  service  that  is  fur- 
nished for  your  grain  binder? 

A.    Excellent. 

Q.    That  is  an  important  thing  to  the  farmer;  isn't  it? 

A.    Yes,  sir,  it  is. 

Q.  Can  you  buy  binders  other  than  of  International  make 
round  about  you? 

A.    Yes,  sir;  the  Johnston. 

Q.  And  you  buy  the  Deering  as  a  matter  of  choice,  because 
you  prefer  it? 


D.  C.  Crook,  Direct  Examination.  579 

A,    Yes,  sir. 

Q.  Examine  the  list  I  hand  you  and  state  if  that  is  a  cor- 
rect statement  of  the  machinery  you  own  and  use  in  oper- 
ating your  farm. 

A.  As  near  as  I  could  tell,  yes,  sir.  Some  of  those  tools 
are  second-hand,  I  bought  them  at  sales,  and  I  would  not  take 
my  oath  that  is  what  I  paid  for  them,  but  it  is  as  nearly  as  I 
can  recall.  One  or  two  there  I  bought  at  public  sale;  I  don't 
remember  exactly  what  they  cost  me,  but  that  is  as  near  as  I 
can  remember. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list  and 
state  the  machinery  you  own  and  use,  giving  the  cost  price  of 
each  piece  of  machinery. 

A.    The  list  is  as  follows : 

List  of  Farm  Tools  Used  by  D.  C.  Crook,  Minooka,  111.,  On 
His  Farm  of  120  Acres. 

Purchase  Price. 

2  Farm  Wagons,  2nd  hand  $50.00 
1  Farm  Truck,  2nd  hand  15.00 
1  Spring  Wagon,  2nd  hand  15.00 
1  Buggy  or  Surrey  125.00 
1  Walking  Plow  14.00 
1  Sulky  Plow,  2nd  hand  20.00 
1  Gang  Plow  59.00 
1  Disc  Harrow  30.00 
1  Peg  Harrow  18.00 
1  Corn  Planter  40.00 

3  Corn  Cultivators  40.00 
1  Grain  Seeder,  2nd  hand  12.00 
1  Grain  Binder,  Deering  135.00 
1  Corn  Binder,  Deering  120.00 
1  Mowing  Machine,  Champion,  2nd  hand  20.00 
1  Hay  Rake  23.00 
1/3  Interest  in  Fanning  Mill  8.00 
1  Side  Del.  Rake  60.00 
1  Hay  Rack  10.00 
1  Manure  Spreader  100.00 
1  Gasoline  Engine  285.00 
1  Feed  Grinder,  2nd  hand  20.00 
1  Land  Roller,  Home-made  20.00 
1/3  Interest  in  Shredder  166.00 
Small  Tools — hoes,  shovels, 

wheelbarrows,  etc.  50.00 

$1,455.00 
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Q.  In  stocking  your  farm  with  machinery,  having  pur- 
chased much  of  it  at  second-hand  prices,  you  got  it  consider- 
ably cheaper  than  the  new  machinery  of  the  same  kind  would 
cost  you? 

A.    Yes,  sir.    The  machines  were  partly  worn. 

Q.  Do  you  find  all  of  this  machinery  useful  and  necessary 
in  operating  your  farm  of  120  acres'? 

A.  Yes,  sir.  Some  of  it  is  in  partnership  with  my  broth- 
ers, but  we  all  use  it  together;  we  are  sheep  feeders  and  use 
this  machinery  together,  part  of  it— the  corn  binder  and  the 
shredder. 

Q.    In  the  shredder  you  own  a  third  interest? 

A.    Yes,  sir. 

Q.    120  acres  in  your  farm? 

A.    Yes. 


Cross-Examination  by  Mr.  Grosvenor. 

Q.    How  many  sheep  have  you  on  your  place,  Mr.  Crook? 

A.    Not  any  at  present.    I  fed  1,040  head  last  winter. 

Q.    Did  you  feed  all  those  on  your  own  farm  of  120  acres? 

A.    Yes,  sir;  just  fattened  them. 

Q.  You  did  not  raise  much  wheat  or  corn  or  oats  on  your 
farm,  did  you? 

A.  Yes,  sir.  I  simply  fattened  the  sheep,  that  is  all  I  did; 
r  did  not  raise  them. 

Q.  How  many  acres  of  wheat  and  small  grain  did  you  have 
last  year? 

A.    Between  35  and  40. 

Q.     And  how  many  acres  of  corn? 

A.     A  little  over  50  acres. 

Q.  This  gasoline  engine,  costing  $285,  is  used  with  the 
shredder? 

A.    No,  sir,  with  the  feed  grinder. 

Q.  It  is  used  for  preparing  the  feed  for  the  sheep  that 
you  have  on  your  place? 

A.    Yes,  sir. 

Q.    What  do  you  use  the  shredder  for? 

A.  Shredding  cornstalks,  to  make  feed  for  our  sheep  and 
horses.    For  shredding  and  husking  corn. 

Q.    Do  you  do  contract  work  with  them? 

A.  Some;  not  very  much.  We  do  not  make  a  business  of 
it,  but  we  do  some  for  our  neighbors. 
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GUY  PHILLIPS,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows : 

Direct  Examifmtion  by  Mr.  Doyle. 

Q.     State  your  name  and  postofiBce  address,  please. 

A.     Guy  Phillips,  Oswego,  Illinois. 

Q.    What  is  your  business,  Mr.  Phillips? 

A.    Farmer. 

Q.     How  many  acres  in  your  farm? 

A.     In  the  one  farm  I  have  90  acres.  ^ 

Q.     How  long  have  you  been  farming? 

A.    All  my  life. 

Mr,  Grosvenor:    Did  you  say  90  or  190? 

The  Witness :    90  in  this  one  farm. 

Q.  Away  and  apart  from  this  90  acres  you  own  another 
farm? 

A.  I  own  three  or  four  farms.  I  own  500  acres  in  Mani- 
toba, that  I  am  working  and  operating,  and  my  home  farm; 
it  is  a  small  place,  of  course,  only  20  acres. 

Q.     We  will  confine  ourselves  to  the  90-acre  farm.    What  g 
crops  do  you  raise  upon  that? 

A.     Corn,  oats  and  clover  mostly. 

Q.    What  make  of  binder  do  you  use  on  that  farm? 

A.     The  Deering. 

Q.  How  long  have  you  been  accustomed  to  the  use  of  the 
Deering  grain  binder? 

A.    About  1 3  years  I  have  had  this  one  binder  I  have  now. 

Q.  Ever  since  j^ou  have  been  farming  you  have  been  famil- 
iar with  the  grain  binder? 

A.    Yes,  sir,  ever  since  I  have  been  farming,  25  years. 

Q.    What  character  of  repair  and  expert  service  do  you  4 
get  for  your  grain  binder? 

A.    All  I  could  ask  for. 

Q.    Entirely  satisfactory,  is  it? 

A.    Perfectly. 

Q.  Examine  the  list  I  hand  you  and  state  if  that  is  a  cor- 
rect setting  forth  of  the  machinery  you  own  and  use  in  op- 
erating this  9'0-acre  farm. 

A.     Practically,  yes,  sir. 

Q.  You  may  aid  your  memory  by  the  use  of  this  list  and 
state  what  machinery  you  own  and  use  in  operating  your 
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1  farm,  giving  the  cost  price  of  each  piece  of  machinery. 

A.     The  list  is  as  follows : 

List  of  Farm  Tools  Used  by  Guy  Phillips,  Oswego,  111.,  on 
his  Farm  of  90  Acres. 

Purchase 
Price. 

1  Farm  Wagon,  2nd  hand  $22.00 

2  Farm  Trucks  92.00 
1  Buggy  or  Surrey  62.00 
1  Walking  Plow  14.00 

2  1  Sulky  Plow  36.00 
1  Disc  Harrow  40.00 
1  Peg  Harrow  22.00 
1  3 -horse  Harrow,  2nd  hand  9.00 
1  Corn  Planter  38.00 

3  Corn  Cultivators  96.00 
1  Grain  Drill,  2nd  hand  36.00 
1  Grain  Seeder,  2nd  hand  8.00 
1  Grain  Binder,  Deering  125.00 
1  Corn  Binder  120.00 

q  1  Mowing  Machine,  McCormick,  2nd  hand  20.00 

1  Hay  Eake,  2nd  hand  10.00 

1  Hav  Loader,  2nd  hand  20.00 

1  Hay  Eack  10.00 

1  Manure  Spreader  48.00 

1  Gasoline  Engine  260.00 

1  Traction  Engine  925.00 

1  Cream  Separator  75.00 

1  Ensilage  Cutter  220.00 

Small  Tools — hoes,  shovels,  wheelbarrows,  etc.  30.00 


$2,338.00 

Q.  I  observe  in  your  statement  you  have  one  traction  en- 
gine costing  $925.    What  do  you  use  that  for,  Mr.  Phillips? 

A.  We  use  that  primarily  to  run  a  threshing  machine,  but 
at  the  present  time  we  use  it  for  filling  a  silo  and  running 
our  hay  press. 

Q.     So,  it  is  used  in  connection  with  carrying  on  the  farm? 

A.     For  farm  work,  yes,  sir. 
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Cross-Examination  by  Mr.  Grosvenor. 

Q.  Do  you  do  contract  work  with  this  traction  engine 
costing  $925? 

A.  Why,  we  fill  two  or  three  of  the  neighbors'  silos.  We 
have  a  silo  filler  ourselves,  and  there  are  two  or  three  of 
the  neighbors  who  have  silos  that  we  fill  for  them. 

Q.     And  in  the  same  way  you  use  your  ensilage  cutter? 

A.    Yes,  sir. 

Q.    For  your  neighbors? 

A.    Yes,  sir.  ^ 

Q.     Costing  $220. 

A.    Yes,  sir. 

Q.     For  what  do  you  use  this  engine,  costing  $260? 

A.  The  engine  we  use  for  pumping  water.  We  had  our 
big  farm — I  sold  one  of  my  farms  last  year,  and  that  was 
the  farm  upon  which  I  lived. 

Q.     That  was  how  large  a  farm? 

A.     That  was  200  acres. 

Q.     That  was  a  large  farm? 

A.     That  was  the  farm  I  always  operated,  and  I  sold  it  last  3 
fall,  and  bought  two  of  these  other  farms. 

Q.  I  see.  So,  the  implements  which  you  have  here  were 
implements  which  you  bought  to  run  a  farm  of  200  acres,  and 
you  brought  them  with  you  to  this  farm  where  you  now  live  ? 

A.  Some  of  them,  yes,  sir.  I  had  a  sale  last  winter,  of 
course,  and  sold  some  of  this  other  machinery  for  this  larger 
farm. 

Q.  And  this  engine  costing  $260  was  left  over  from  that 
larger  farm? 

A.  Yes,  we  do  work  with  it;  we  always  find  work  to  do 
with  it.  4 

Q.    How  many  cattle  have  you  on  your  place  ? 

A.     I  have  only  five  at  the  present  time. 

Q.    You  raise  a  good  deal  of  hay.    How  many  acres? 

A.    About  15  on  this  place  now. 

Q.    How  many  acres  of  small  grain? 

A.     I  think  about  16  or  18. 

Q.     How  much  corn  ? 

A.    About  50  acres. 

Q.  What  does  your  twine  bill  amount  to,  in  dollars  and 
cents  ? 

A.    You  mean  for  last  year? 
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Q.    Yes,  take  your  last  twine  bill. 

A.  I  would  say  about  $20.  That  is  a  little  bit  of  a  guess, 
too,  but  around  that. 

Q.  Pretty  nearly  every  farmer  with  a  farm  of  90  acres  has 
a  grain  binder? 

A.    Yes,  sir. 

Q.  And  they  have  them  when  their  farms  are  a  good  deal 
smaller  than  that,  do  they  not? 

A.     Oh,  yes,  most  every  farmer  has  a  grain  binder. 

Q.  They  are  not  so  apt  to  have  a  corn  binder,  though,  are 
they? 

A.    Not  so  apt,  no. 

Q.  As  to  the  matter  of  having  a  gasoline  engine  costing 
$260  and  a  traction  engine  costing  $925,  and  an  ensilage  cutter 
costing  $220,  you  are  much  more  fortunate  than  the  average 
farmer  with  90  acres  in  possessing  those  implements,  are  you 
not? 

A.  Well,  I  don't  know  whether  I  would — that  question  of 
"fortunate."  It  may  be — I  don't  know.  I  could  not  say 
that  I  am.     Sometimes  I  feel  I  am  not  so  fortunate. 

Q.  In  other  words,  you  think  that  those  three  things  are 
implements  which  you  really  do  not  need  on  your  farm? 

A.  No,  sir ;  I  like  to  have  my  work  done  just  at  a  certain 
time,  and  because  of  that  I  want  machinery  to  do  it.  I  can't 
see  a  crop  spoil  because  of  poor  facilities  and  think  that  it  is 
good  farming. 

Q.  But  the  average  farmer  will  not  have  those  three 
articles  that  have  been  named  on  the  list? 

A.  No,  they  would  not — not  anywhere  near;  only  quite  a 
few  of  them;  not  probably  5  per  cent,  of  the  farmers.  There 
are  not  a  whole  lot  of  silos.  There  are  only  a  few  in  our 
locality. 

Q.  And  you,  therefore,  are  one  of  the  fortunate  few  that 
have  a  silo? 

A.    Yes,  sir. 

Q.  During  the  period  of  25  years  that  you  have  been 
familiar  with  binders,  there  has  been  continual  improvement 
made,  has  there  not? 

A.  Yes,  sir.  I  think  in  most  all  lines  of  machinery  there 
has  been  improvement,  in  different  makes  of  machines. 
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Re-direct  Examination  by  Mr.  Doyle.  ^ 

Q.  The  silo  is  gradually  coming  into  use  in  your  com- 
munity? 

A.     Yes,  sir. 

Q.     About  how  long  since  they  commenced  to  use  silos  there? 

A.  I  purchased  the  first  silo  in  our  township,  two  years 
ago  last  fall — no,  a  year  ago  last  fall. 

Q.     And  you  found  it  a  good  investment? 

A.    Very  much. 

Q.     It  is  an  economic  way  of  feeding,  isn't  it?  2 

A.     Very  much  so. 

Q.  You  can  utilize  much  in  the  way  of  feed,  by  having  a 
silo,  that  formerly  went  to  waste  on  the  farm,  can't  you? 

A.  I  figure  that  40  per  cent,  of  the  crop  of  corn  is  in  the 
stalks,  and  we  did  nothing  with  them  whatever.  They  went 
back  as  a  fertilizer,  but  they  go  back  as  a  fertilizer  in  very 
much  better  shape  after  they  have  been  used  by  the  stock, 
of  course. 

The  Examiner:     40  per  cent,  of  what? 

The  Witness :    40  per  cent,  of  the  feed  value.     Experts 
have  found,  and  I  have  found  from  a  practical  standpoint  3 
that  that  is  a  fact, — that  40  per  cent,  of  the  feed  is  in  the 
stalks. 

Q.     Where  the  silo  is  used  the  ensilage  cutter  is  necessary? 

A.     The  ensilage  cutter  is  necessary. 

Q.     And  the  farmer  must  either  own  it  or  hire  one? 

A.  The  farmer  must  either  own  it  or  hire  one.  And  of 
course  you  have  to  elevate  that  silage.  My  silo  is  40  feet 
high,  and  the  silage  has  to  be  elevated,  and  you  have  got  to 
have  pretty  fair  power. 

Q.     You  must  have  a  gasoline  engine,  or  some  substituted  a 
power,  for  that? 

A.    Yes. 

Q.  So,  you  have  not  a  particle  of  equipment  but  what  you 
need  on  your  90-acre  farm,  have  you  ? 

A.     I  need  it  all — I  feel  that  I  do. 

Re-cross  Examination  by  Mr.  Grosvenor. 

Q.  Do  you  find  a  silo  economically  desirable  for  only  five 
head  of  cattle? 

A.    Well,  you  see  I  had  the  other  farm;  I  had  a  large 
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1  herd  of  pure  blood  Holstein.  We  had,  I  think,  nearly  fifty 
head.  Now,  on  this  new  farm  I  have  just  started  another 
silo  and  intend  to  buy  a  herd  of  pure  bloods  this  fall.  Our 
feed  went  with  our  other  farm,  and  we  have  got  to  wait  until 
this  fall  for  more  feed,  and  it  would  be  foolish  to  buy  another 
herd  until  we  get  the  feed.  I  am  going  to  buy  another  herd 
of  good  cows — 

Q.  This  equipment  you  got  on  the  other  farm,  when  you 
had  a  large  herd,  and  you  brought  the  equipment  down  with 
you,  and  are  now  going  to  get  another  herd? 

A.    Yes,  sir.    Not  all  of  my  equipment,  however,  on  the 

2  other  place. 

Q.     You  raise  fancy  stock,  don't  you? 

A.    Yes,  sir. 

Q.  The  average  farmer  is  not  able  to  do  that,  is  he,  in 
your  parts? 

A.  Well,  I  don't  know.  I  think  that  every  farmer  had 
better  raise  a  very  few. 

Q.    But  he  does  not  do  it?    I  mean,  as  a  rule. 

A.  No,  sir,  he  does  not  do  it.  I  can  produce  a  cow  that 
is  worth  $250,  just  as  cheap  as  I  can  one  that  is  worth  only 

3  $75.  Of  course  I  give  her  a  little  bit  more  attention,  but  that 
little  extra  attention  is  good  economy.  It  costs  a  little  more 
to  start  in,  of  course. 


ADAM  KEIL,  being  duly  sworn  as  a  witness  on  behalf  of 
the  defendants,  testified  as  follows: 

Direct  Examination   hy  Mr.  Doyle. 

Q.  You  may  state  your  name. 

A.  Adam  Keil. 

Q.  And  your  postoffice. 

A.  Marengo,  Iowa. 

Q.  And  what  is  your  business? 

A.  Farming. 

Q.  How  many  acres  do  you  farm? 

A.  220  acres. 

Q.  What  crops  do  you  raise? 

A.  Corn,  oats,  wheat,  and  some  hay. 

Q.  What  make  of  grain  binder  do  you  use  on  your  farm? 

A.  MeCormick  at  the  present  time. 
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Q.  How  long  have  you  been  accustomed  to  the  use  of  the 
MpCormick  binder? 

A.  This  is  the  third  one.  I  think  it  is  25  years  since  I 
started  in  on  the  McCormick  binder. 

Q.  Have  you  noticed  much  improvement  in  the  McCor- 
mick grain  binder,  in  the  work  that  is  done  with  the  machine, 
in  the  last  ten  years? 

A.  Yes,  I  have.  It  is  considerably  lighter;  it  handles 
easier. 

Q.  Can  you  buy  grain  binders  other  than  of  International 
make  round  about  where  you  are? 

A.  I  can't  say  as  to  that.  I  have  not  tried  to  buy  any. 
I  do  not  know  as  there  are  any  dealers  handling  them. 

Q.  Is  the  Johnston,  or  the  Acme,  or  the  Independent,  or 
the  John  Deere  handled  there? 

A.  They  may  be  handling  them,  but  I  do  not  know  as 
they  are. 

Q.     You  are  not  interested  in  finding  out  ? 

A.  Well,  I  have  got  the  binder  I  want  and  can  get  along 
with;  so  I  have  not  looked  up  any  other  one. 

Q.  What  repair  and  expert  service  have  you  received  for 
your  grain  binder? 

A.  In  the  repair  line  I  get  extra  good  service.  If  I  need 
anything  the  dealer  gets  it  for  me  in  a  hurry.  I  have  not 
had  any  expert  service  to  amount  to  anything. 

Q.  Has  the  repair  service  for  the  grain  binder  improved 
in  the  past  ten  years? 

A.     Yes,  it  has. 

Q.  You  get  a  better  service  now  than  you  did  ten  years 
ago? 

A.    Yes. 

Q.  Examine  the  list  I  hand  you  and  state  if  that  cor- 
rectly sets  forth  the  machinery  you  own  and  use  in  operat- 
ing your  farm. 

A.    Yes,  sir. 

Q.  You  may  aid  your  memory  by  the  use  of  this  list  and 
state  the  machinery  you  own  and  use  in  operating  your  farm, 
giving  the  cost  price  of  each  piece  of  machinery. 

A.     The  list  is  as  follows: 
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List  of  Farm  Tools  Used  by  Adam  Keil,  Marengo,  Iowa,  on 
his  Farm  of  220  Acres. 


Purchase 

Price. 

3  Farm  Wagons 

$150.00 

1  Farm  Truck 

25.00 

1  Buggy  or  Surrev 

50.00 

1  Walking  Plow 

15.00 

1  Sulky  Plow 

44.00 

1  Gang  Plow 

55.00 

1  Disc  Harrow 

32.00 

2  Peg  Harrows 

36.00 

1  Corn  Planter 

40.00 

3  Corn  Cultivators 

75.00 

1  Grain  Seeder 

20.00 

1  Grain  Binder,  McCormick 

120.00 

1  Corn  Binder 

125.00 

1  Mowing  Machine,  McCormick 

45.00 

1  Hay  Bake,  McCormick 

22.00 

1  Tedder 

30.00 

1  Hay  Loader 

60.00 

2  Hay  Racks 

20.00 

1  Fanning  Mill 

20.00 

1  Manure  Spreader 

100.00 

3  Gasoline' Engines 

925.00 

Interest  in  Traction  Engine, 

Thresher,  and 

Shredder 

600.00 

1  Feed  Grinder 

100.00 

Small  Tools — hoes,  shovels, 

wheelbarrows,  etc. 

50.00 

$2,758.00 

1  Q.  I  observe  on  your  farm  that  you  use  three  gasoline 
engines.     Briefly  state  the  use  you  put  those  to. 

A.  I  have  a  12  H.  P.  Fairbanks-Morse  with  which  I  grind 
feed  for  cattle  on  my  farm.  I  feed  a  good  many  cattle.  I 
have  a  1%  H.  P.  engine  that  I  pump  water  with.  I  have 
another  small  engine,  1%  H.  P.,  that  I  use  about  the  house 
for  running  a  washing  machine. 

Q.  You  also  mentioned  the  fact  that  you  have  an  interest 
in  a  traction  engine  and  thresher  and  shredder,  your  inter- 
est costing  $600.  How  many  people  are  interested  with  you 
or  own  an  interest  with  you  in  the  same  machine? 

A.    Seven  of  us. 
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Q.  And  is  this  machine  devoted  to  the  use  of  the  seven 
people  who  own  it? 

A.  Yes,  sir. 

Q.  Your  interest  is  about  what  percentage  or  part  of  the 

total  cost? 

A.  About  $600.    $2,800  was  the  total  cost. 

Q.  Your  interest,  then,  is  as  600  is  to  2800? 

A.  Yes,  sir. 


Cross-Examination  by  Mr.  Grosvenor. 

2 

Q.    Mr.  Keil,  you  are  a  well-to-do  farmer,  aren't  you? 

A.    There  are  some  that  are  ahead  of  me. 

Q.  You  are  a  little  better  off  than  the  average  farmer 
around  your  parts? 

A.    Oh,  no;  there  are  others  that  are  considerable — 

Q.  I  am  not  talking  about  others.  I  say  you  are  better 
off  than  the  average  farmer  around  there,  aren't  you? 

A,    Well,  I  don't  know  as  I  am;  I  might  possibly  be. 

Q.  It  is  not  every  farmer  around  there  who  has  three  en- 
gines costing  $925  about  his  place?  „ 

A.    No.  '^ 

Q.  How  many  farmers  are  there  around  you  who  have 
as  fine  an  equipment  for  use  about  the  house  and  the  place, 
in  the  engine  line,  as  that? 

A.  Well,  there  is  a  number  of  large  grinders;  a  number 
of  farmers  who  do  their  own  grinding. 

Q.    Farmers  who  have  a  large  number  of  stock? 

A.    That  have  a  large  number  of  stock,  that  feed  them. 

Q.  The  small  farmer  with  100  acres  won't  have  that  equip- 
ment? 

A.     Some  renters  even  have  equipment  that  cost  $400  or  4 
$500  or  $600. 

Q.  But  most  of  them  do  not  have  as  much  as  this,  as  much 
as  you  have? 

A.  Well,  I  don't  know  that  they  do.  Outside  of  the  big 
engine,  they  don't  have.  Quite  a  fad  in  our  section  to  have 
an  engine  for  to  pump  water  with  and  an  engine  to  do  wash- 
ing with. 

Q.    How  many  cattle  have  you  on  your  place? 

A.    41  head  at  present. 

Q.    You  raise  stock,  do  you? 

A,    I  do  not  raise  stock,  no.    I  buy  the  cattle  and  feed  them. 

Q.    Are  you  in  the  dairy  business? 
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A.    No,  sir. 

Q.     Do  you  sell  your  milk? 

A.    I  have  only  one  cow. 

Q.    How  many  acres  of  small  grain  do  you  have,  Mr.  Keil  ? 

A.    About  50  acres  last  year. 

Q.    And  how  many  acres  of  corn? 

A.    80  acres,  I  think  it  was. 

Q.    And  the  rest  is  meadow? 

A.  I  have  got  50  acres  for  timothy  seed,  and  some  pasture, 
and  some  hay  land. 

Q.  Every  farmer  in  your  part  of  the  country  with  a  farm 
of  100  acres  or  under  has  a  grain  binder? 

A.    I  think  so. 

Q.    A  great  many  of  them  have  a  corn  binder? 

A.    Yes. 

Q.  And  every  farmer,  no  matter  how  small  a  farm  he  has, 
generally  has  a  mower? 

A.    Yes,  I  think  you  will  find  one  on  every  farm  with  us. 

Q.    What  was  your  twine  bill  for  last  year? 

A.    I  think  about  $25  or  $27. 

Q.  What  is  your  annual  bill  for  repairs  for  all  your  im- 
plements ? 

A.  I  do  not  know  as  to  that.  It  has  not  been  heavy, 
though,  for  the  machinery  I  run. 

Re-direct  Examination  hy  Mr.  Boyle. 

Q.  The  general  equipment  you  have  on  your  farm,  in  the 
way  of  machinery,  tillage  tools,  wagons,  and  machinery  gen- 
erally, is  of  about  the  same  claaracter  as  that  used  by  the 
farmers  generally  in  your  part  of  the  country? 

A.    Yes,  sir. 

Q.  And  your  method  of  farming  is  about  the  same  as  the 
general  farming  through  there? 

A.    About  the  same,  yes. 


GEORGE  E.  MORSE,  being  duly  sworn  as  a  witness  on  be- 
half of  the  defendants,  testified  as  follows: 

Direct  Examination  hy  Mr.  Doyle. 

Q.    You  may  state  your  name  and  postofi&ce  address. 
A,    George  E,  Morse,  Marengo,  Iowa. 
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Q.    What  is  your  business?  1 

A.    My  business  is  that  of  a  farmer  and  cattle  feeder. 

Q.     How  many  acres  are  there  in  your  farm? 

A.    520  acres  in  my  farm  there  in  Iowa  County. 

Q.    Is  that  all  in  cultivation? 

A.    Yes,  sir. 

Q.    What  crops  do  you  raise? 

A.  Corn,  oats,  once  in  a  while  a  little  wheat— not  very 
often;  grass,  pasture,  hay,  timothy  seed,  clover  seed. 

Q.    What  make  of  grain  binder  do  you  use? 

A.    I  am  using  the  McCormick  grain  binder. 

Q.     And  what  make  of  corn  binder?  2 

A.     I  have  two  McCormick  corn  binders. 

Q.     Do  you  also  use  the  McCormick  mower? 

A.    Yes,  sir. 

Q.  Can  you  buy  binders  and  mowers  other  than  of  Inter- 
national make  around  about  you? 

A.  I  really  could  not  say;  I  have  not  made  any  investiga- 
tion, and  I  am  not  really  in  a  position  to  know. 

Q.     You  have  not  been  interested  in  looking  it  up? 

A.     I  have  not  been  interested  in  looking  the  matter  up. 
If  I  were  wanting  to  buy  a  new  one  I  do  not  know  why  I  3 
should  go  outside  of  the  International  to  buy. 

Q.  You  are  perfectly  satisfied  with  the  service  they  give 
you? 

A.  Perfectly  satisfied,  more  than  satisfied  with  the  service 
we  get  from  the  International  Company. 

Q.  You  may  state  the  character  of  expert  and  repair 
service  you  obtain  from  them. 

A.     It  has  been  the  very  best.     If  we  should  have  any 
trouble  in  any  way  with  any  of  the  International  machines 
we  simply  notify  their  agent,  and  they  have  an  expert  on 
the  ground  in  short  order  to  locate  the  trouble,  to  remedy  4 
the  cause,  without  cost  to  the  owner. 

Q.  Is  that  matter  of  a  prompt  and  efficient  repair  and  ex- 
pert service  one  of  considerable  importance  to  the  farmer? 

A.  Yes,  sir,  of  very  great  importance  to  a  man.  In  har- 
vest time  if  he  is  in  trouble  with  his  machinery  it  is  of  great 
importance  to  have  it  remedied. 

Q.  Has  there  been  any  falling  off,  that  you  have  observed, 
in  the  repair  and  expert  service  in  the  past  ten  years? 

A.     Not  in  the  least ;  no,  sir. 

Q.     Has  it  improved  in  that  time? 

A.     I  think,  if  anything,  it  has  improved. 
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Q.  Examine  the  list  I  hand  you  and  state  whether  or  not 
that  sets  forth  correctly  the  machinery  you  own  and  use 
on  your  farm,  with  the  cost  price  of  the  same. 

A.  Yes,  sir,  that  is  correct  according  to  the  best  of  my 
judgment,  with  the  exception  of  one  article  which  I  forgot 
to  enumerate,  and  that  is  a  grain  elevator  for  elevating  grain 
and  corn,  and  small  graia  as  well. 

Q.     Costing  how  much? 

A.  I  think  I  paid  $225  for  that  elevator,  if  I  remember 
right. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list 
and  state  the  machinery  you  do  own  and  use  in  operating 
your  farm.    You  need  not  repeat  the  grain  elevator. 

A.     The  list  is  as  follows: 

List  of  Farm  Tools  Used  by  Geo.  E.  Morse,  Marengo,  Iowa, 
on  his  Farm  of  520  Acres. 


Purchase 

Price. 

7  Farm  Wagons 

$455.00 

3  Farm  Trucks 

75.00 

1  Spring  Wagon 

75.00 

4  Buggies  or  Surreys 

380.00 

1  Walking  Plow       ' 

20.00 

2  Gang  Plows 

110.00 

2  Disc  Harrows 

60.00 

2  Peg  Harrows 

40.00 

1  Corn  Planter 

35.00 

6  Corn  Cultivators 

142.00 

1  Grain  Seeder 

25.00 

1  Grain  Binder,  MeCormick 

120.00* 

2  Corn  Binders,  MeCormick 

240.00 

1  Mowing  Machine,  MeCormick 

45.00 

1  Hay  Rake 

20.00 

1  Tedder 

40.00 

1  Hay  Stacker 

25.00 

1  Hay  Loader 

60.00 

4  Hay  Eacks 

48.00 

2  Manure  Spreaders 

220.00 

4  Gasoline  Engines 

350.00 

1/3  Int.  in  Traction  Engine,  Shredder  and 

Separator 

800.00 

1  Feed  Grinder 

125.00 
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1  Cream  Separator  60.00 

1  Corn  Sheller  12.00 

Small  Tools— hoes,  shovels,  wheelbarrows,  etc.  50.00 

$3,602.00 

Q.  I  notice  in  your  statement  a  third  interest  in  a  trac- 
tion engine,  a  shredder  and  separator,  costing  $800.  Do  you 
use  that  on  your  farm? 

A.     Yes,  sir,  to  do  our  threshing  and  shredding  with. 

Q.  And  the  parties  owning  the  other  two-thirds  interest 
also  use  it  on  their  farms? 

A.     For  the  same  purpose;  yes,  sir. 

Q.     And  is  it  used  for  purposes  outside  of  that? 

A.  No,  sir;  strictly  used  for  the  stockholders  or  the  own- 
ers of  this  machine,  or  these  machines. 

Q.  And  you  have  four  gasoline  engines  costing  a  total 
of  $350.    Briefly  state  what  you  use  those  for. 

A.  I  have  one  15  H.  P.  engine  that  I  bought  second- 
handed,  of  course  at  a  very  low  price  considering  the  origi- 
nal cost  of  the  engine  or  the  actual  value  of  it.  I  use  that 
engine  to  grind  corn  for  cattle  feeding.  I  have  one  engine 
that  I  use  exclusively  for  pumping  water.  I  have  another 
engine  that  I  did  use  last  summer  for  pumping  water.  Later 
on  I  put  that  into  a  cement  mixer,  to  run  the  cement  mixer. 
I  have  another  engine  that  we  have  in  the  basement ;  we  pump 
soft  water  up  into  the  tank  in  the  garret,  and  we  run  a  wash- 
ing machine  and  wringer  with  it. 

Cross-Examination  by  Mr.  Grosvenor. 

Q.  How  large  is  your  farm? 

A.  I  have  520  acres. 

Q.  How  much  of  that  is  under  cultivation? 

A.  Do  I  understand  you  how  much  is  plowed  at  the  present 
time? 

Q.  How  much  of  that  is  improved  land? 

A.  It  is  all  improved  land.  It  is  not  all  under  plow  just 
at  present ;  some  of  it  is  seeded  down  and  used  for  pasture. 

Q.  How  many  acres  of  corn  do  you  have,  on  an  average? 

A.  Last  year  I  had  200  acres ;  the  year  before  I  had  175 

acres ;  this  year  I  am  putting  out  only  135. 

Q.  How  many  acres  of  small  grain? 

A.  I  had  55  last  year ;  this  year  80  acres  in  oats. 
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Q.    And  how  many  acres  of  hay  and  clover? 

A.  This  year  I  have  95  acres  in  clover  and  timothy,  and 
the  balance  of  it  would  be  in  pasture. 

Q.    How  many  cattle  have  you  on  your  place? 

A.  At  present  I  have  180  head.  I  am  rather  low  on  cattle 
at  present.    I  shipped  out  some. 

Q.    How  many  hogs  have  you? 

A.  I  have  about  27  or  28  brood  sows,  likely  150  pigs.  The 
hog  cholera  got  into  my  herd  last  fall  and  I  lost  everything 
except  the  sows  1  had  for  brood  sows.  I  had  them  vaccinated 
and  saved  them. 

Q.    You  are  largely  engaged  in  raising  stock? 

A.  No,  sir,  not  so  much  in  raising  stock.  I  buy  cattle 
and  feed.    I  raise  some  hogs.    I  do  not  raise  any  cattle. 

Q.    Do  you  do  any  contract  work  with  this  engine? 

A.    No,  sir. 

Q.     Or  with  the  separator? 

A.    No,  sir. 

Q.    Or  shredder? 

A.    No,  sir. 

Q.  Do  you  rent  any  land  besides  these  520  acres  constitut- 
ing your  farm? 

A.    No,  sir. 

Q.  What  does  your  annual  twine  bill  amount  to  in  dollars 
and  cents? 

A.    I  do  not  know  as  I  could  state  that  from  memory. 

Q.    What  did  you  pay  for  twine  last  year,  do  you  recall? 

A.  I  think  I  paid  8^  cents.  I  can  give  you  the  amount 
approximately. 

Q.  I  mean  how  much  did  you  pay  out  in  all.  I  mean 
what  was  your  total  twine  bill  last  year. 

A.    I  would  have  to  try  and  estimate  that.    I  shocked  65 

:  acres  of  corn;  that  ordinarily  takes  about  four  pounds  to 

the  acre.    About  55  acres   of  oats,  that  likely  took  three 

pounds  to  the  acre.     And  I  suppose  I  had  30  acres  of  timothy 

seed,  that  would  take  two  pounds  to  the  acre,  likely,  last  year. 

Q.    Is  that  all? 

A.     That  is  all  I  cut  with  the  binder  last  year. 

Q.  That  makes  485  pounds.  What  did  you  pay  per 
pound? 

A.     I  paid  81/2  cents  a  pound,  my  recollection. 

Q.    That  would  be  in  the  neighborhood  of  $35? 

A.     Something  like  that. 

Q.    Nearer  $40. 
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A.    The  twine  bill  varies,  the  amount  that  I  cut  sometimes  ] 
varies,  and  so  I  was  not  able  to  tell  you  from  memory  just 
what  the  average  would  be. 

Q.    Does  the  International  hold  any  of  your  notes? 

A.    No,  sir. 

Q.    You  paid  in  full  for  these  engines'? 

A.  I  paid  in  cash  at  the  time  they  were  bought,  yes,  sir. 
I  am  under  no  obligations  financially  to  the  International  or 
anybody  else. 

Q.    You  are  a  well-to-do  farmer,  are  you? 

A.    Well,  I  consider  myself  reasonably  well-to-do,  yes,  sir. 

Q.    You  are  considered  better  off  than  the  average  farmer  2 
in  your  parts? 

A.  Possibly  better  off  than  the  average,  yes ;  I  think  likely 
that  would  be  true. 

Mr.  Doyle:  Q.  The  farmers  generally  through  your 
region  are  not  in  any  particular  financial  distress,  are  they? 

A.  No,  sir;  the  farmers  there  as  a  rule  are  very  thrifty 
and  well-to-do. 


ADELBERT  T.  BORDINE,  being  duly  sworn  as  a  witness  3 
on  behalf  of  the  defendants,  testified  as  follows : 

Direct  Examination  hy  Mr.  Doyle. 

Q.  Mr.  Bordine,  you  may  state  your  name  and  address. 

A.  Adelbert  T.  Bordine,  Dundee,  Michigan. 

Q.  And  your  business? 

A.  Farmer. 

Q.  How  many  acres  do  you  farm? 

A.  310. 

Q.  How  long  have  you  been  engaged  in  farming?  4 

A.  Practically  all  my  life. 

Q.  20  years  or  longer? 

A.  Yes,  sir. 

Q.  What  crops  do  you  raise  on  your  farm? 

A.  I  raise  corn,  barley,  oats,  hay,  and  wheat,  principally. 

Q.  Those   are   the  crops   generally  raised  through  your 
section  by  farmers,  are  they? 

A,  Yes,  sir. 

Q.  What  make  of  grain  binder  do  you  use? 

A.  I  have  a  Deering  now. 

Q.  How  long  have  you  been  using  the  Deering? 
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1  A.    Three  years. 

Q.    Wliat  did  you  use  previous  to  that? 

A.    The  Milwaukee. 

Q.  Have  you  noticed  any  improvement  in  the  Interna- 
tional make  of  binder,  as  to  the  work  done  by  it,  in  the  past 
ten  years'? 

A.  Yes,  sir;  quite  an  improvement  on  the  first  one  I  ever 
used. 

Q.    Euns  lighter  and  does  better  work,  doesn't  it? 

A.  Better  balanced,  and  the  knotter  is  better,  and  the 
canvas  tighteners,  and  several  improvements. 

2  Q.  What  is  the  character  of  the  expert  and  repair  serv- 
ice that  is  rendered  to  your  International  machinery,  in  your 
community  ? 

A.  We  have  needed  only  what  the  local  agent  could  give 
us. 

Q.    You  can  get  any  repair  that  you  want  there,  can't  you  I 

A.    Yes,  sir. 

Q.    A  good  stock  is  carried? 

A.    Yes,  sir. 

Q.    And  can  you  get  expert  assistance  if  you  need  it? 
g       A.     I  think  we  could;  I  have  never  been— 

Q.    You  have  not  used  any  in  the  last  few  years? 

A.     I  have  not  needed  any,  no,  sir. 

Q.  The  machines  are  made  so  perfectly  now  they  almost 
take  care  of  themselves? 

A.    Well,  ours  has  stood  up  pretty  well  lately. 

Q.  You  can  buy  other  makes  of  binders  and  mowers  than 
the  Internationa]  make  if  you  want  them,  can 't  you  ? 

A.    Yes,  sir. 

Q.    You  buy  the  International  make  because  you  prefer  it? 

A.    I  can  buy  just  as  cheap,  and  it  has  always  given  me 
4  satisfaction. 

Q.    And  you  feel  a  little  more  secure  in  having  it? 

A.  I  like  them  all  right,  yes,  sir,  and  you  can't  buy  the 
others  any  cheaper. 

Mr.  Grosvenor:  I  object  to  the  last  question  as  trivial,  a 
waste  of  time,  and  cumbering  the  record. 

Q.  You  may  examine  the  list  I  hand  you  and  state  if  that 
correctly  states  the  machinery  you  own  and  use  in  operating 
your  farm. 

A.  I  believe  that  is  all  right.  Of  course,  there  are  some 
small  tools  and  hoes  and  things  like  that. 

Q.     You  may  aid  your  memory  by  the  use  of  this  list  and 
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state  the  machiuery  you  own  and  use  in  operating  your  farm,  i 
giving  the  cost  price  of  each  piece  of  machinery. 
A.     The  list  is  as  follows: 


Liist  ot  J^^arm  Tools  Used  by  A 

delbert  T.  Bordine 

,  Dundee, 

Mich.,  on  his  Farm  of  310  Acres. 

Purchase 

Price. 

1  Farm  Wagon 

$50.00 

1  Farm  Truck 

25.00 

1  Spring  Wagon 

35.00 

1  Surrey 

125.00 

1  Buggy 

85.00 

1  Walking  Plow 

12.00 

1  Gang  Plow 

45.00 

1  Disc  Harrow 

45.00 

1  Peg  Harrow 

10.00 

1  Corn  Planter 

50.00 

2  Corn  Cultivators 

75.00 

1  Grain  Drill 

75.00 

1  Grain  Binder,  Deering 

150.00 

1  Corn  Binder 

115.00 

1  Mowing  Machine 

45.00 

1  Hay  Loader 

47.00 

1  Side  Del.  Rake 

48.00 

1  Hay  Rack 

10.00 

1  Manure  Spreader 

115.00 

1  Corn  Sheller 

6.00 

1  Land  Roller 

20.00 

$1,188.00 


Cross-Examination  by  Mr.  Grosvenor. 

Q.  You  have  not  used  or  needed  an  expert  to  fix  up  your 
harvesting  machinery  for  many  years,  have  youf 

A.  The  first  binder  that  I  had  anything  to  do  with  was 
the  Champion;  that  used  to  bother  us  considerably. 

Q.     How  many  years  ago  was  that? 

A.     That  was  back  in  1895. 

Q.     That  is  18  years  ago  ? 

A.    Yes,  sir. 

Q.     Was  that  one  of  the  first  binders  you  used? 

A.     One  of  my  first  experiences  with  the  binder. 
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Q.  Then,  in  part  the  need  of  the  expert  service  was  due 
to  the  fact  that  you  were  not  very  familiar  with  binders? 

A.  Well,  I  don't  know  about  that.  I  probably  knew  as 
much  about  them  as  the  majority  of  farmers  around  there. 
They  did  not  seem  to  work  like  binders  do  at  the  present 
day. 

Q.     You  have  not  needed  an  expert  for  18  years,  have  you? 

A.  Nothing  only  what  repairs  I  have  got  at  home  from 
the  local  dealer. 

Q.  I  say,  you  have  not  needed  an  expert  for  18  years, 
have  you? 

A.    No,  sir. 

Q.    How  many  cattle  have  you  on  your  farm? 

A.    45  head. 

Q.    Do  you  raise  stock? 

A.    Yes,  sir. 

Q.    How  many  hogs  have  you? 

A.     50. 

Q.    Any  sheep? 

A.    No,  sir. 

Q.  You  have  a  farm  that  is  considerably  larger  than  the 
average  farm  in  your  parts,  have  you  not? 

A.  I  am  farming  more,  yes,  sir ;  I  am  farming  more  than 
the  majority  of  farmers  in  our  part  of  the  country, 

Q.  A  farmer  having  100  acres  in  your  part  of  the  country 
will  always  have  a  grain  binder,  will  he  not? 

A.    I  think  likely. 

Q.     And  generally  a  corn  binder? 

A.     The  majority  of  them. 

Q.    And  always  a  mower? 

A.    Yes,  sir. 

Q.    Do  they  always  have  manure  spreaders? 

A.    Not  all  of  them, 

Q.    Beg  pardon? 

A.     Not  many  of  them,  no,  sir. 

Q.  The  most  common  articles  found  on  the  farms  are  the 
plows,  the  harrows,  the  binders,  the  mowers,  and  the  rakes? 

A.    Yes,  sir. 

Q.  What  was  your  twine  bill  in  dollars  and  cents  last 
year? 

A.    $50. 
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Re-direct  Examination  by  Mr.  Doyle.  ^ 

Q.  You  would  add  to  the  list  just  asked  you  about  on 
cross-examination  the  wagon  and  the  harrow? 

A.    Yes,  sir. 

Q.    Every  farmer  must  have  those? 

A.    Yes,  sir. 

Q.  And  the  stocking  of  farms  generally  with  machinery 
will  have  all  of  the  implements  mentioned,  though  in  varying 
quantities;  isn't  that  true? 

A.    You  said  all  the  farmers?  2 

Q.    Nearly  all  of  them,  yes. 

A.    A  good  many  small  farmers  have  manure  spreaders. 

Q.  But  usually  as  they  get  to  feeding  or  raising  a  suffi- 
cient amount  of  stock  to  produce  the  manure,  they  get  the 
manure  spreader;  is  that  right? 

A.    They  are  working  into  them  more  and  more. 

Mr.  Grosvenor:  Q.  The  small  farmer  Avill  have  the  bind- 
er, though,  and  the  mower  and  the  rake? 

A.    The  majority  of  them;  not  all. 

3 
JOHN  O'LEARY,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  Doyle. 

Q.  You  may  state  your  name  and  postoffice  address. 

A.  John  O'Leary,  Algonac,  Michigan. 

Q.  What  is  your  business,  Mr.  O'Leary? 

A.  Farmer. 

Q.  How  long  have  you  been  farming?  ^ 

A.  Where  I  am  now,  since  1874. 

Q.  How  many  acres  in  your  farm? 

A.  200. 

Q.  What  crops  do  you  raise? 

A.  We   raise  some  wheat,   oats,  corn,  beans,  and  some 

sugar  beets. 

Q.  What  make  of  binders  and  mowers  do  you  use? 

A.  I  have  an  Osborne  and  I  have  got  a  Johnston. 

Q.  Grain  binders? 

A.  Grain  binders. 

Q.  And  the  same  in  the  mowers? 

A.  The  same  in  the  mowers. 
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Q.  You  may  state  what  character  of  repair  and  expert 
service  you  receive  for  your  International  make  of  binder 
and  mower. 

A.  Well,  on  the  binders  and  mowers  we  have  never  needed 
much;  I  do  not  know  as  we  ever  had  an  expert.  When  we 
wanted  some  repairs  we  always  got  them  and  put  them  on, 
ourselves, 

Q.  You  get  a  first-class,  satisfactory  repair  service,  do 
you? 

A.    Yes ;  yes,  the  service  was  good. 

Q.  Have  you  needed  any  expert  assistance  for  your 
engine  I 

A.    Yes,  I  did  for  my  grinder,  and  engine  also. 

Q.     And  was  that  promptly  furnished  to  you? 

A.    Yes,  that  was  promptly  furnished,  very  satisfactory. 

Q.     That  is  an  International  make,  is  it? 

A.     The  one  engine  is,  and  the  grinder  is. 

Q.  Has  the  service  in  that  regard  improved  in  your  com- 
munity in  the  past  ten  years? 

A.    Oh,  yes. 

Q.    Much  better  than  it  was? 

A.    Oh,  yes. 

Q.  You  may  state  whether  or  not  the  service  both  as  to 
repairs  and  experts  and  the  working  of  the  machine  and  the 
treatment  generally  are  entirely  satisfactory  for  the  Inter- 
national make  of  machines. 

A.    It  was  to  me,  yes. 

Q.     And  generally  throughout  your  community,  isn't  it? 

A.    Yes,  I  think  so. 

Q.  Examine  the  list  I  hand  you  and  state  if  that  correctly 
sets  forth  the  machinery  that  you  own  and  use  in  operating 
your  farm. 

A.    Yes,  that  is  about  correct. 

Q.  You  may  aid  your  memory  with  the  use  of  this  list 
and  state  the  machinery  you  do  own  and  use,  giving  the  cost 
price  of  each  piece  of  machinery. 

A.     The  list  is  as  follows : 

[jist  of  Farm  Tools  Used  by  John  O'Leary,  Algonac,  Mich., 
On  His  Farm  of  210  Acres. 

Purchase 
Price. 
4  Farm  Wagons  $280.00 

3  Buggies  or  Surreys  300.00 
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1  Sulky  Plow  50.00 

1  Disc  Harrow  26.00 

2  Peg  Harrows  24!oO 
2  Spring  Tooth  Harrows  3o!o0 
2  Corn  Cultivators  44.00 

1  Grain  Drill  70.00 

2  Grain  Binders,  Johnston,  Osborne  240.00 

1  Corn  Binder  100.00 

2  Mowing  Machines  90.00 
1  Hay  Rake  22^00 
1  Tedder  35.OO 
1  Hay  Loader  55.OO 

1  Side  Del.  Rake  55.OO 

2  Gasoline  Engines  200.00 
1  Feed  Grinder  24.00 
1  Cream  Separator  75.00 
1  Corn  Shelter  35.00 
1  Ensilage  Cutter  •  200.00 
1  Land  Roller  20.00 


$1,950.00 
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Q.  What  do  vou  use  the  two  gasoline  engines  for,  Mr. 
O'Leary? 

A.  The  one  is  a  pump  engine — a  small  engine,  and  the 
other  one  we  use  for  grinding  our  feed  and  cutting  our  dry 
stalks. 


Gross-Examination  by  Mr.  Grosvenor. 

Q.     How  many  cattle  have  you  on  your  place? 

A.     I  have  got  only  about  25  head  now;  I  sold  some.  . 

Q.  How  many  do  you  have  on  an  average  in  the  course  of 
a  year? 

A.    About  50  head. 

Q.    Do  you  have  some  sheep? 

A.     No,  we  do  not  have  any  sheep. 

Q.  Then,  you  use  this  ensilage  cutter  in  order  to  prepare 
the  feed  for  the  cattle? 

A.    Yes,  sir;  and  I  feed  some  steers. 

Q.  How  many  acres  of  small  grain  do  you  have  on  an 
average  ? 

A.    About  50. 

Q.     And  how  much  corn? 
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A.    About  40  acres. 

Q.    How  mucli  hay,  timothy,  and  clover? 

A.    About  50  or  60, 

Q.    How  much  was  your  twine  bill  for  last  year? 

A.    I  think  I  used  350  pounds.    I  paid  10  and  101/2  for  it. 

Q.     Then,  your  bill  was  about  $40? 

A.    Yes,  about  that. 

Q.  You  have  never  needed  an  expert,  you  say,  for  your 
binders  ? 

A.  Yes.  We  have  not  had  them,  no :  I  used  a  good  many 
binders  and  got  pretty  well  posted  with  them. 


ALEX  LOBBAN,  being  duly  sworn  as  a  witness  on  behalf 
of  the  defendants,  testified  as  follows: 

Direct  Examination  by  Mr.  Doyle. 

Q.    You  may  state  your  name  and  postoffice  address. 

A.    Alexander  Lobban;  Fliat,  Michigan;  part  of  the  time 
it  is  Davison,  but  either  one  will  do. 
3      Q.    Your  business,  Mr.  Lobban? 

A.    Farmer. 

Q.     How  long  have  you  been  farming? 

A.    Nearly  all  my  life. 

Mr.  Grosvenor :    Which  makes  how  many  years  ? 

The  Witness :     Well,  I  am  70. 

Q.     How  many  acres  in  your  farm? 

A.    320. 

Q.     What  crops  do  you  raise,  chiefly? 

A.     Wheat,  corn,  oats,  barley,  and  some  potatoes. 

Q.    What  make  of  grain  binder  do  you  use? 
1=      A.     The  Bearing. 

Q.     And  what  make  of  mower? 

A.     The  McCormick. 

Q.     Do  you  use  a  McCormick  corn  binder? 

A.     McCormick  corn  binder. 

Q.    How  long  have  you  been  accustomed  to  the  use  of  the 
Deering  grain  binder? 

A.    I  wore  out  in  the  first  place  a  Wood,  and  then  I  took 
two  Deerings,  and  then  a  McCormick,  and  now  a  Deering. 

Q.    And  your  present  Deering  you  have  had  about  how 


long? 
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Q.  _  You  may  state  whether  or  not  in  the  working  of  the 
machine  the  present  Deering  is  an  improvement  on  the  ma- 
chines of  ten  years  ago. 

A.  It  is  an  improvement;  it  works  easier,  and  it  is  better 
for  the  horses. 

Q.     You  find  the  side  draft  all  gone  now? 

A.  Yes.  I  use  the  truck,  and  there  is  no  heft  on  the 
horses'  necks  at  all. 

Q.     That  is  a  great  help  in  itself? 

A.     Yes.    It  is  a  7-ft.  binder,  with  truck  attachment.    The 
tongue  carries  the  whole  weight  on  front. 

Q.  You  may  state  the  character  of  the  repair  and  expert 
service  you  get  for  your  McCormick  and  Deering  machinery. 

A.     First  class. 

Q.    Has  that  improved  in  the  past  ten  years? 

A.    Very  much  so. 

Q.  Can  you  buy  makes  of  binders  and  mowers  other  than 
the  International  make  round  about  you? 

A.     I  can,  but  my  choice  is  the  Deering. 

Q.     And  that  is  why  you  buy  it? 

A.  Yes.  I  can  handle  it  easier.  I  always  handle  this 
machinery  myself.  That  is  the  reason  why  I  speak  so  posi- 
tively. 

Q.    You  have  personal  experience? 

A.     Personal  experience. 

Q.     And  know  what  you  are  talking  about? 

A.    Yes. 

Q.  Examine  the  list  I  hand  you  and  state  if  that  cor- 
rectly sets  forth  the  machinery  you  own  and  use  in  operating 
your  farm. 

A.     That  is  correct. 

Q.  You  may  aid  you  memory  by  the  use  of  this  list  and 
state  the  machinery  you  do  own  and  use  in  operating'  your 
farm,  giving  the  cost  price  of  each  piece  of  machinery. 

A.     The  list  is  as  follows: 


List  of  Farm  Tools  Used  by 

Alex  Lobban, 

Flint, 

Mich.,  on 

his  Farm  of  320  Acres. 

Purchase 

Price. 

1  Farm  Wagon 

$50.00 

2  Farm  Trucks 

90.00 

2  Walking  Plows 

26.00 

2  Gang  Plows 

55.00 

1  Disc  Harrow 

55.00 
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1  Peg  Harrow 

15.00 

2  Spring  Tooth  Harrows 

38.00 

3  Corn  Cultivators 

36.00 

1  Grain  Drill 

80.00 

1  Grain  Binder,  Deering 

127.00 

1  Corn  Binder,  McCormick 

120.00 

1  Mowing  Machine,  McCormick 

55.00 

1  Hay  Rake 

26.00 

Tedder  and  Rake  combined 

45.00 

1  Hay  Loader 

55.00 

1  Side  Del.  Rake 

50.00 

2  Hay  Racks 

24.00 

2  Manure  Spreaders 

235.00 

1  Cream  Separator 

75.00 

1  Ensilage  Cutter 

190.00 

1  Land  Roller 

30.00 

Small  Tools — hoes,  shovels,  wheelbarrows,  etc. 

10.00 

$1,492.00 

The  Witness:  That  rake  I  bought — a  combined  tedder 
and  rake  together,  I  think  I  gave  the  price  there  at  $45.  They 
cost  a  little  more  than  that  now.  That  was  one  that  had 
been  exhibited  on  the  Fair  Grounds,  and  to  present  it  to  the 
farmers  they  sold  it  to  me  a  little  cheaper. 

Q.     So  you  got  a  bargain  in  it? 

A.  Yes.  I  think  it  is  either  $50  or  $55.  I  bought  it  to 
handle  heavy  hay,  for  which  it  is  far  superior  to  any  other 
rake  I  ever  tried. 

Q.  The  service  you  get  for  the  International  make  of 
machinery  you  have  been  using  in  the  past  ten  years  is  just 
about  as  complete  as  can  be  made,  isn't  it? 

A.     Good,  yes;  I  am  satisfied  with  it. 

Q.  And  that  satisfaction  is  one  that  you  find  your  neigh- 
bors round  about  you  share  in;  don't  they? 

Mr.  Grosvenor:  I  object  to  that.  That  seems  to  pass  the 
limit. 

A.  I  think  they  generally  buy  McCormick  mowers  and 
Deering  binders.  They  prefer  them.  The  Osborne  mower 
is  used  quite  extensively,  though,  and  it  is  a  good  one. 

Cross-Examination  hy  Mr.  Grosvenor. 
Q.    You  say  you  are  using  the  Deering  machines  and  have 
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A.    I  use  the  Deering  binder  now.  1 

Q.  How  many  years  have  you  been  using  some  kind  of  a 
Deering  binder? 

A.  I  have  used  the  Deering  binder  ever  since  it  came  out, 
since  William  Deering  himself  was  in  the  field.  I  have  seen 
the  man ;  I  could  .not  state  exactly  the  number  of  years. 

Q.     That  is,  about  40  years,  since  1870? 

A.     I  think  it  is ;  I  think  it  is  all  of  that. 

Q.  Then,  you  liked  the  Deering  machine  for  about  30 
years  before  the  International  was  organized? 

A.    Yes,  I  liked  them. 

Q.    And  there  were  improvements  made  in  all  that  period  2 
of  time? 

A.     Progress  made  all  along  the  line  in  all  of  the  machines. 

Q.  Your  memory  goes  back  to  the  days  when  they  used 
the  first  reapers? 

A.     Oh,  yes,  indeed. 

Q.    Where  were  you  then  engaged  in  farming? 

A.    When  they  used  the  reapers  and  used  to  bind  by  hand? 

Q.    Yes. 

A.  I  was  in  Genesee  County,  Michigan,  and  also  in  this 
state ;  I  bound  two  years  up  in  the  Rock  River  Divide.  3 

Q.  Does  your  memory  go  back  to  the  time  when  the  reaper 
was  used? 

A.     Oh,  yes ;  I  rode  them. 

Q.  The  most  radical  changes  in  the  methods  of  harvesting 
the  crop  were  made  30  or  more  years  ago? 

A.  It  certainly  was  quite  radical,  but  there  has  been  some 
nice  work  since — finishing  work. 

Q,  Yes,  but  the  most  radical  changes  were  made  years 
ago? 

A.     Oh,  yes,   years   ago,   from  the   old   reaper,   the   old- 
fashioned    reaper,   when   they   were    drawn   here    on   your  4 
prairies,  with  from  four  to  six  horses  or  mules,  run  day  and 
night,  and  the  whip  was  a-going. 

Q.  That  kind  of  a  reaper  was  to  be  preferred  over  the 
method  that  used  to  prevail  for  harvesting  the  grain? 

A.    Yes. 

Q.     That  is,  the  man's  muscle? 

A.    Yes,  sir. 

Q.  And  then  you  changed  from  the  reaper  to  what?  The 
old  Marsh  harvester?    Did  you  use  that? 

A.     I  used  a  Wood  binder  first,  and  wore  it  out. 

Q.    Was  that  before  they  had  the  twine  knotter? 
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A.    Yes. 

Q.    Did  they  have  the  wire  knotter? 

A.    Yes. 

Q.  Before  that  did  you  have  one  of  the  March  harvesters, 
where  the  grain  was  carried  up  on  a  platform! 

A.    No,  but  I  have  seen  them  run — many  of  them. 

Q.    Where  the  man  did  the  binding  on  the  platform? 

A.    Yes — two  of  them. 

Q.     Two  men  did  the  binding  on  the  platform? 

A.    Yes. 

Q.    You  never  owned  one  of  those? 

A.    I  never  owned  one  of  those. 

Q.     After  the  Wood  binder  what  did  you  use? 

A.    I  then  took  a  Deering. 

Q.    That  was  in  the  seventies? 

A.    Yes. 

Q.  And  ever  since  then  you  have  used  only  the  Deering 
machine  ? 

A.  I  used  the  McCormick  to  try  it,  and  wore  it  out,  and 
then  I  went  back  to  the  Deering,  and  I  will  probably  stay 
there. 

Q.  How  many  years  have  you  been  using  the  Deering 
continuously,  Mr.  Lobban? 

A.  This  last  binder  I  have  had  five  years,  and  I  have  used 
it  right  along. 

Q.    But  before  that  you  had  a  Deering? 

A.  I  wore  out  two,  and  it  must  have  been  20  years  wearing 
those  two  out,  nearly  that. 

Q.  The  Deering  machines  you  bought  before  this  last  one 
you  used  for  about  15  years,  did  you? 

A,  There  were  two  of  them.  I  don't  know.  They  prob- 
ably lasted  over  a  period  of  about  20  years,  or  nearly  that. 

Q.  You  have  been  able  to  get  all  the  repairs  you  wanted 
for  your  Deering  machines  in  the  last  20  years,  haven't  you? 

A.     Oh,  yes,  I  have. 

Q.  You  never  had  any  trouble  in  getting  either  expert 
service  or  repairs  at  any  time  during  the  last  20  years  ? 

A.    Well,  I  can  get  better  now  than  I  ever  did. 

Q.    T  say  you  never  had  any  trouble;  did  you? 

A.  Well,  I  have  had  some  delay,  had  to  wait,  but  they 
seem  to  have  them  in  the  field  now  and  I  get  them  readily. 

Q.     You  get  the  repairs  readily? 

A.     Yes,  I  get  the  repairs  readily,  and  I  can  get  the  ex- 
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had  it  about  five  years,  and  it  went  out;  I  did  not  know  1 
what  the  trouble  was,  I  took  it  apart,  and  I  did  not  discover 
it,  and  I  notified  the  company.    I  was  away  from  home  three 
or  four  days  after  that,  and  they  came  and  fixed  it;  it  was 
an  expert  who  fixed  it. 

Q.     Did  you  notify  the  company  by  telephone? 

A.     No,  I  just  notified  their  agent  at  Flint. 

Q.    How  much  twine  do  you  use  per  acre? 

A.  Well,  that  depends  on  the  crop  a  great  deal.  It  will 
average  anywhere  from  2  to  4  pounds  generally. 

Q.     Did  I  ask  you  how  many  cattle  you  have? 

A.    I  keep  anywhere  from  20  up  to  50.  2 

Q.    And  you  have  a  silo? 

A.    I  have  a  silo. 

Mr.  Doyle:  Q.  Mr.  Lobban,  after  all  these  years  of  ex- 
perience in  the  improvements  made  from  time  to  time  in 
the  grain  binder,  it  is  a  fact,  is  it  not,  that  you  find  the  binder 
attaining  a  more  perfect  state,  in  its  work,  in  the  International 
make  of  binder  that  you  bought  a  few  years  ago— the  Deer- 
ing — than  ever  before? 

A.    I  find  it  better  in  the  Deering. 

3 

(The  hearing  was  here  adjourned  until  the  morning  of 
Friday,  May  23,  1913,  at  10  o'clock.) 


